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JULIUS HAROLD BLOEDEL, GENERAL MANAGER LARSON LUMBER COMPANY, SEATTLE, WASH., 
Whose Trained and Powerful Intelligence Has Been of Noteworthy Service to the Lumber Industry of the Pacific Northwest. 


(See page 40) 
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JAMES D. LACEY. WOOD BEAL. VICTOR THRANE 


California and Oregon |} ARE 0) | 


White and Sugar Pine 
INTERESTED IN SOUTH RA 


and Redwood 
OR PACIFIC COAST TIMEER? 


TIMBER LANDS 


are extensive owners as well as We furnish detailed reports of amount of stumpage on each 24,5 


a or 10 acre Subdivision of each forty. 
agents and have maps, cruisings, 
and personal information obtained from 


actual experience, that is unsurpassed. 
We desire to deal directly with investors. We offer High Class Timber Properties only, which have been 


-S. Johnson Co. 
The 5. 5. Johnson Co. JAMES DL LACEY & C0. 


SAN FRANCISCO, CALIFORNIA (ESTABLISHED 1880) 


CROCKER BUELDING ] $12 Hibernia Bank Bidg., 828 Chamber of Commerce, 1009 White Bldg. , 1215 Old Colony, 


New Orleans. Portland, Ore. Seattle. Chicago, 
































We employ expert Pacific Coast Cruisers to check all estimates 
made on Western Timber. 











We guarantee our estimates are reliable. 
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GRAND RAPIDS MICH: ; Z 
EVERETT, WASH. oF 
MANUFACTURERS OF qe 


MANUFACTURERS OF 


FIR LUMBER 


We carry constantly on hand 
eight to twelve million, well as- 
sorted yard stock, and can give 
you immediate loadings. 

When in a rush wire or mail us 
your order. Our prices are always 
consistent with the market. 
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“*]f it comes from Cloquet, it must be Right.’’ 


WHITE PINE 


There are many good reasons why you should order your pine lum- 
ber from Cloquet. 

The Timber which furnishes our logs—the raw material—is famous 
the world over, and we have at Cloquet a supply that is practically in- 


exhaustible. However, timber alone will not make high-grade lumber— 
it requires proper manufacturing facilities also. 

Our Mills and Equipment enable us to turn out 250,000,000 feet 
of high-grade White Pine Lumber per year. Careful grading of our 
products is another reason why you should order from Cloquet. 


NORTHERN LUMBER CO. 
CLOQUET LUMBER CO. 
CLOQUET, MINN. JOHNSON-WENTWORTH CO. 
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J. E-. 
Pinkham 


Lumber 
C O SEATTLE, 





TIMBERS 
LUMBER 
LATH 
SHINGLES 


Soft Upland Fir. 
Air Dried Cedar Siding. 


Timbers and Car Material 
Shipped Promptly. 
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WASH. 
OMAHA OFFICE, 


Merchant’s National Bank Bldg., 
W. E. MARTIN, Sec’y. 


MINNEAPOLIS OFFICE, 


529 Security Bank Building, 
C. M. ROHNE, Eastern Representative. 























manufacturing Maple Flooring enable us 

to produce a strictly first class product. 

e constantly carry in our warehouses 

a well assorted stock of 36", %” and 13-16” 

standard widths and grades which enables us 

to fill orders promptly. A trial order will 

convince you that we can serve you to the 
best advantage. 


QO: up-to-date methods of kiln drying and 














FRANCIS BEIDLER, President 
WM. C. SCHREIBER, Secretary. 
ERNEST H. BURGESS, Treasurer. 


FRANCIS 
BEIDLER 
& CO. 


Office and Yards: 


22nd and Loomis St. 
Chicago. 








Please Address all correspondence 
to this Office. 











LUMBER 


High Grade Soft Cork 
White Pine Pattern 
Lumber :: :: 3: 3: 


OUR SPECIALTY. 








Lath, Shingles, 
Posts, Poles 
and Ties. 


Always carry 
complete 
stocks of 


HARDWOODS. 




















THORNTON-CLANEY LUMBER CO. 
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AVE. 








Spruce. 








Can furnish mixed car orders with every 
kind of lumber used in building con- 
struction or straight car orders of each, 


White Norway, Yellow Pine, Fir and 


Write for prices. 
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THE ATLAS CAR-MOVER 


Manufactured Exclusively 


The Appleton Car-Mover Co. 


APPLETON, WIS., U.S.A. 


market. 


Is decidedly the best and most powerful Car-Mover on the 
Ihere are many cheaper, but none as good. 


Try an “ATLAS.” It Will Pay for Itself in a Few Hours’ Use. 

















SHINGLES 


EXTRA *A* AND STANDARD, WHITE CEDAR 
For Carload Shipment from Chicago Yard Stock 


i 
{ 
) 
Pt 
£ 
‘4 


Herman H. Hettler Lumber Go. 


1324 ELSTON AVENUE, 
CHICAGO. 





Gilbert Wood Split Pulleys 


SAGINAW MANUFACTURING CO. 
SAGINAW, MICH., U. 8. A. 


CHICAGO BRANCH, | NEW YORK BRANCH, 


28-32 So. Canal St. 88 Warren 8t. 
Cable address, ENGRAVE. 
A BC and Lieber's Code 


Sale Agencies in all the Principal Cities. 















S. L. Eastman Flooring Co. 


SAGINAW BRAND 






MAPLE FLOORING 


SAGINAW, MICH. 



















Spruce, Hemlock and Hardwoods 


\ E sel] the entire output of the Warn Lumber Co., 
mills at Seebert, W. Va. Oak Bills Cut to Order. 


W. W. DEMPSEY, Johnstown, Pa. 


New York Office 
No. 18 Broadway 




















MAPLE. 
4/4” No. 2 Common and Better. ..150,000 ft. 
1% No. 2 Common and Better... 28,000 ft. 
5/4 No. 2 Common and Better... 60,000 ft. 
8/4 No. 2 Common and Better...240,000 ft. 
10/4 No. 2 Commen and Better... 15,000 ft. 
12/4 No. 2 Common and Better... 24,000 ft. 
16/4 No. 2 Common and Better... 14,000 ft. 

BEECH. 
4/4” No. 2 Common and Better... 75,000 ft. 
1% No. 2 Common and Better... 20,000 ft. 
5/4 No. 2 Common and Better. . .250,000 ft. 
6/4 No. 2 Common and Better.. x ft. 
1% No. 2 Common and Better... 23, ft. 
7/4 No. 2 Common and Better...100,000 ft. 
8/4 No. 2 Common and Better. ..300,000 ft. 
9/4 No. 2 Common and Better... 15,000 ft. 
10/4 No. 2 Common and Better... 16,000 ft. 
12/4 No. 2 Common and Better... 12,000 ft. 


Be 





BIRCH. 
4/4” No. 2 Common and Better...220,000 ft. 
5/4 No. 2 Common and Better... 80,000 ft. 
6/4 No. 2 Common and Better... 50,000 ft. 


TAMARACK. 








We have the following dry lumber 






BASSWOOD. 


In good shipping condition and would be pleased 
to quote prices upon any of the following Items: 


4/4” No. 2 Common and Better. ..200,000 ft. 
5/4 No. 2 Common and Better... png tt. 


SOFT MAPLE. 


4/4” No. 2 Common and Better... 50,000 ft 
5/4 No. 2 Common and Better... 75,000 ft 
5/4 No. 3 Common...........+e0. 50,000 ft 
SOFT ELM. 
4/4” No. 2 Common and Better. ..100,000 ft 
6/4 No. 2 Common and Better. ..300,000 ft. 
4/4 No. 8 Common.........eeeeee 60,000 ft. 
6/4 No. 3 Common...........++6+ 30,000 ft. 
ASH. 

4/4” No. 2 Common and Better. ..100,000 ft. 
4/4 No. 8 Common.........+..+6+ 150,000 ft. 
4/4 . ¥ 
5/4 

5/4 

4/4” 

6/ 

4/4 ), 

6/4 x o 
4/4 BOOB .cccccccccccccccsccccs 300,000 ft. 





We are manufacturing fifteen million feet of hardwood lumber this season and 
would be pleased to quote prices on future orders. 


KELLEY LUMBER CO., Traverse City, Mich. 





























we THE “> 
STOUT- GREER * 
* LUMBER CO. 


MANUFACTURERS 


ARKANSAS SOFT PINE 


SUPERIOR QUALITY. PROMPT SERVICE. 
THORNTON, ARKANSAS. 
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OF SPECIAL INTEREST TO 
ADVERTISERS. 


Tne AMERICAN LUMBERMAN is the 
only lumber newspaper having a large 
paid subscription list! 

The average number of copies of the 
AMERICAN LUMBERMAN distributed 
weekly during the year ended December 
31, 1907, was 13,744! 

The average number of copies dis- 
tributed weekly during the six months 
ended December 31, 1907, was 13,961! 

The average number of copies distrib- 
uted weekly during October, November 
and December, 1907, was 13,981 

The average number of copies distrib- 
uted weekly during January, February 
and March, 1908, was 14,080 

This is a circulation more than double 
that of any other lumber newspaper and 
greater than the combined subscription 
lists of any three other lumber news- 
papers. 


tate of Illinois, County of Cook, ss. 
\, J. E, Defebaugh, publisher of the AMERICAN 
MBERMAN, do solemnly swear that the above 
‘iwures are correct. 
J. E. DEFEBAUGH. 


Subscribed and sworn to before me this 15th day 
©! April, 1908. 


HENRY S. LOVELY, Notary Public. 
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TIMBER OF THE PHILIPPINES. 


Of the vast resources of the Philippine islands, one of 
the most important and valuable is that of timber. The 
greater part of the archipelago is covered by a dense 
growth of forest, and in this forest is found vast quan- 
tities of timber, nearly all of which is of value to the 
lumberman. Much of the timber found in the Philip- 
pines is of the hardwood variety, and embraces the very 
finest and highest valued finishing wood in the world. 
Mahogany is widely scattered among the islands, and is 
found in certain parts in large bodies. Ebony, nara, 
teak and rosewood are found extensively, and with the 
increasing of transportation facilities much of this will 
be available for market. 

In the northern province of Benquet, the mountainous 
district in which the summer capital of Baguio is located, 
considerable white pine, oak and northern soft woods are 
found, but these are rather limited in extent. Wood 
suitable for match manufacture is abundant, and has 
been utilized for this purpose for several years. Up to 
the present time Philippine woods have been principally 
used in domestic work. China and Japan have exported 
certain varieties for centuries, but the crude methods of 
getting the logs out of the forests have made the task of 
marketing so expensive that only the more valuable kinds 
could be profitably transported or disposed of at a dis- 
tance. 

A considerable amount of American capital has re- 
cently become interested in timber development, and the 
extensive railroad work being carried on under guarantee 
by the insular government is in several localities tapping 
belts of timber land which will contribute largely to the 
lumber market. Modern saw mills have been installed 
at several desirable points, and Manila has several in 
operation which have greatly increased the output for 
local consumption, and permitted the exportation of a 
limited quantity. 

At the Alaska-Yukon-Pacific Exposition the timber 
possibilities will receive special attention in the insular 
exhibit, and in addition to the wood specimens shown 
there will be an elaborate display of furniture and fit- 
tings manufactured in Manila, and displaying the prac- 
tical use of the materials for high class purposes, 

This review of the timber resources of the Philippines 
does not take into account the various difficulties encoun- 
tered by those who are endeavoring to establish a lumber 
manufacturing business in the islands. As stated, a 
number of American companies are conducting saw mill 
operations in the Philippines and are bearing the burden 
imposed upon pioneers in any field. An extract from a 
recent letter shows the nature of some of the difficulties 
encountered: 

“All the saw mills of the Philippine islands are cut 
ting logs from the pubiie forests or state lands. The 
woods are arranged in four groups and taxes are charged 
as follows: 

First group pays $5.95 a thousand, b. m., sawn stock. 

Second group pays $2.57 a thousand, b. m., sawn stock. 

Third group pays $2.38 a thousand, b. m., sawn stock. 

Fourth group pays $1.19 a thousand, b. m., sawn stock. 


“Besides this there is an internal revenue tax of 1% 
percent on gross sales of all lumber, whether sawn or in 
the log, anil an export duty of $3 a thousand, board 
measure. Would you kindly let us know how these prices 
compare with prices in the United States for timber cut 
on government lands, also for that cut on private land? 

“There was imported into the islands last year some 
16,000,000 feet, board measure, from ‘Australia, more 
than has been cut here any one year since American 
occupation.” 

While the prices paid for timber cut from government 
lands are not high they do not show as wide a range as 
timber values in this country. Good poplar is worth $10 
or more a thousand on the stump; walnut brings even 
higher prices. White pine has an average value of 
between $7 and $8, the range being $4 to $18, according 
to late sales of timber on government lands. 

The internal tax on the lumber manufactured in the 
Philippines is one-third of one percent—the letter states 
“l% percent on gross sales.” 

It is somewhat difficult to understand the importation 
of lumber on such a large scale when the islands abound 
in timber. Presumably the difficulties and expense inci- 
dent to the manufacture of lumber are so great as to 
open the door for the admission of lumber from other 
countries. 

Some modification of existing laws unquestionably is 
necessary. An export duty of $3 a thousand feet ordi- 
narily would be sufficient of itself to discourage the 
building up of a trade in lumber with other countries. 
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PRESENT TRADE CONDITIONS IN THE GOLDEN STATE DISCUSSED. 


The report recently issued by the Lumber Record 
Bureau, of San Francisco, Cal., giving both the domestic 
and foreign shipments of redwood lumber from Hum- 
boldt, Del Norte and Mendocino counties, in California, 
is fairly indicative of the present condition and outlook 
of the lumber industry, not only in that particular 
locality but in the territory to which the greater part of 
the shipments were consigned. 

The total shipments of redwood lumber from these 
three counties in March, this year, were 27,408,046 feet, 
or approximately double that shipped in March,. 1908. 
Of the total shipments in March, this year, 16,921,580 
feet, or about 63 percent of the total, went to the bay 
of San Francisco, which is 53 percent more than was 
shipped to that point in March, 1908. Next comes 
southern California, to which was shipped in March, 
1909, 7,263,822 feet, a larger quantity by 57 percent 
than that shipped to that territory in March last year. 

Undoubtedly a large amount of the lumber shipped to 
San Francisco bay and southern California is to supply 
the demand for building material, especially in San 
Francisco and Los Angeles, where building operations 
are steadily increasing as the weather conditions improve. 


In San. Francisco it was thought for some time that 


- the spring trade would be quiet, largely because of wet 


weather and the scarcity of money. But this condition 
of affairs no longer exists. The rainy season is at an 
end and the larger banks have plenty of money seeking 
safe investment. A number of large loans were recently 
made for the erection of buildings in the business center, 
and March, this year, showed an increase in building 
construction of 25 percent over March, 1908, while per- 
mits were issued to the total value of $2,956,308 during 
March, this year. 

The conditions in Los Angeles are somewhat similar 
to those of San Francisco, with the outlook correspond- 
ingly optimistic. Builaing construction in March, this 
year, showed an increase of 15 percent over March, 1908, 
while the permits issued during the first quarter this year 
were valued at $3,373,288, showing an increase over any 
corresponding period since 1906. 

The remainder of the shipments of redwood lumber 
from the above named counties in March, this year, were 
to South America and Australia and other oriental ports, 
the former increasing 140,091 feet and the latter 1,938,- 
069 feet over March, 1908. Domestic shipments 


amounted to 24,185,402 feet, or nearly eight times the 
amount exported. 

Comparing the shipments of redwood lumber from 
these counties during the first quarter of this year, 
amounting to 74,205,127 feet, with any corresponding 
period in the last fifteen years and they are exceeded 
by those of only two years—1907 and 1906—the former 
showing an increase of 36,440,346 feet while the latter 
showed an increase of but 7,253,238 feet. Shipments for 
the first quarter of 1908 were 54,176,532 feet, or only 
73 percent of those for this year’s first quarter. 

Herewith is a comparative table of the redwood ship 
ments from Humboldt, Del Norte and Mendocino coun 
ties for March, 1908-9: 

March, 1909 

16,921,558) 

7,263,82 


Bay of San Francisco......... 
Southern California .......... 
Oregon and Washington........ 
Mexico and Central America.... 
NE on.) 0S glen ra ee.sls © 
HMawaltan 1910s .. 20.005 sccces i 
Australia and other oriental ports 1,1: 
U. S. Atlantic ports, Europe and 
Ore eee ee 1,018,031 





Ce Pare ey ee 13,817,207 





Livy, S. D., April 10.—Editor AMERICAN LUMBERMAN: I 
read in your issue of April 3 the letter of Senator Crawford, 
and I want to say to you as a representative of the people 
and one of the largest producers of grain in this part of the 
state, that the senator is mistaken in his views on the 
lumber question. What we want is a law compelling the 
saw mill man and the manufacturers of sash, doors and so 
forth to sell their goods to an independent lumber dealer 
at the same price he does a member of the association and 
not try to freeze him out of business because he does not 
belong to the associations and lots of times cut him out 
entirely because he is selling lumber to the farmers of the 
northwest at active and let-live profit. The members of 
the American Society of Equity want every man in the 
United States and the whole world to get a living wage for 
their labor so that they can live like a white man should 
do. We are perfectly willing to pay a reasonable profit on 
lumber to our merchants, but when we have to pay $35 a 
thousand for dimension that cost only $21.50 laid down 
here and $38 to $40 for drop siding that cost $23.50 to $27. 
don’t you think we have a right to roar about high prices? 
The trouble lies with the wholesaler trying to protect the 
retail trade in this country and they go out, stick the 
harpoon in and draw it out and bring everything along 
with it. We are willing to allow every man in business a 
reasonable compensation for his time and money, but when 
they want 35 cents a bunch for lath and from 100 to 200 
percent on all millwork it is time to call a halt. And you 
are speaking of the investigation of the lumber trust under 
the Kittridge resolutions. This won’t be the first trust 
that has been whitewashed with the socalled resolutions. I 
think I know Kittridge almost as well as the next man 
and he is a very able man in his line of business, or so I 
have found him. Ross E. Parks, 
Vice President Grain Growers’ Association of Minnesota, 

North and South Dakota. 

The above letter is so frank and, on the whole, evinces 
such a disposition to be fair that it seems worth placing 
before the readers of the AMERICAN LUMBERMAN. It is 
mistaken in a good many points, but the misconceptions 
which it contains are held by many people and have a 
material effect upon the welfare of the lumber industry. 

It willbe noted that Mr. Parks does not sympathize 
with Senator Crawford in his views on the lumber tariff, 
which were briefly expressed in a letter to the editor of 
the AMERICAN LUMBERMAN in support of free lumber. 
Mr. Parks probably recognizes the fact that the lumber 
duty nas nothing whatsoever to do with the business of 
selling lumber to the consumer, and perhaps realizes that 
the consumer’s price can not be materially affected by 
a reduction or removal of the duty. He refers to local 
conditions which, if they are to be remedied at all, must 
be treated by the state rather than by the nation. 

The chief misconception which we note in Mr. Park’s 
letter is that retail associations do certain things affect- 
ing prices. No law is necessary to compel the saw mill 
man and the manufacturer of sash and doors to sell to 
the independent lumber dealer. They are so glad to get 
any legitimate trade that they solicit his custom and sell 
him at the same price that they do the association mem- 
bers. There is no attempt by the manufacturer or whole- 
saler to cut the independent dealer out of business. 

The retail associations have nothing whatsoever to do 
with price lists. Not one of them considers the price 
question. A few attempts have been made by members 
of retail associations to induce those organizations to 
consider prices, at least to the extent of recommending 
prices in certain territories, but all such schemes have 
been disallowed. 

Eight or ten years ago the Northwestern Lumbermen’s 
Association, in the territory of whose membership Mr. 

-arks resides, met this question. Several members advo- 
cated the adoption of standard prices according to freight 
rates. The sponsors for this scheme were promptly 
squelched and the scheme itself thrown out of the con- 
vention. Shortly after some of its advocates got together 
and made out a schedule of prices under which lumber 
was recommended to be sold by the retail yards in cer- 
tain territories. It is believed that that movement was 
short lived, and the secretary of the Northwestern Lum- 
bermen’s Association states he has never even seen a copy 
of the list. Whatever its success, the association had 
nothing whatever to do with this scheme and disavowed 
it as emphatically and publicly as possible. 

Without discrediting Mr. Park’s statements of facts 
as to prices, we wish further to set him and others right 
as to the purposes and methods of the retail lumber 
dealers’ associations. Practically all of them have come 
to substantially uniform methods and declaration of 
principles. For about ten years the present form has 
remained unchanged and has governed the membership 
of these bodies so far as the associations could govern it. 





The declaration of principles of the Northwestern Lum- 
bermen’s Association, which has been adopted by prac- 
tically all such bodies in the country, makes these 
announcements: 

We recognize the absolute right of every person, partner- 
ship or corporation to establish and maintain as many retail 
yards as he, they or it may see fit. 

We recognize the right of the manufacturer and wholesale 
dealer in lumber products to sell lumber in whatever mar- 
ket, to whatever purchaser and at whatever price he may 
see fit. 

Then follows the following recognition of what is 
believed to be the ethical principle which should guide 
the management of any wholesale or manufacturing 
lumber business: 

We also recognize the disastrous consequences which re 
sult to the legitimate retail lumber dealers from direct 
competition with wholesalers and manufacturers and appre- 
ciate the importance to the retail dealers of accurate infor- 
mation as to the nature and extent cf such competition, 
where any exists. 

What are legitimate retail lumber dealers? Article 4 
of the constitution, under the heading “Membership,” 
gives this definition: 

Any person, firm or corporation within the territory of 
this associaiion regularly engaged in the retail lumber 
trade, carrying an assorted stock of lumber, sash, doors 
and other building material, reasonably commensurate with 
the demands of his community, shall be eligible to mem- 
bership in this association. 

We doubt if Mr. Parks or anyone else would object 
to this definition. 

Article 3 of the articles of association contains the 
restrictions as to the methods that may be employed by 
the association. We quote the entire article as follows: 


ARTICLE III. 
LIMITATION AND RESTRICTIONS, 

Section 1. No rules, regulations or bylaws shall be 
adopted in any manner stifling competition, limiting pro- 
duction, restraining trade, regulating prices or socling 
= 2. No coercive measures of any kind shall be prac- 
ticed or adopted toward any retailer, either to induce him 
to join the association or to buy or refrain from buying of 
any particular manufacturer or wholesaler. Nor shall any 
discriminatory practices on the part of this association be 
used or allowed against any retailer for the reason that 
he may not be a member of the association, or to induce 
or persuade him to become such member. 

Sec. 3. No promises or agreements of any kind shall be 
requisite to membership in this association, nor shall any 
penalties be imposed upon its members for any cause what- 
soever, 

We have no doubt that Mr. Parks and those who hold 
to the same belief will heartily approve of the paragraph 
above quoted. The question, however, may remain in 
his mind as to whether these principles of business ethics 
are strictly adhered to by that association and the other 
retail lumber dealers’ associations. We can assure him 
that so far as we know they are, not only in letter but 
in spirit, and that whatever may appear in his experience 
of discrimination, or of unreasonable prices, or anything 
else objectionable is the work of individuals or of local 
understandings with which the association has and can 
have nothing to do and which, if they are illegal, are 
subject to the authorities of the states in which they are 
practiced. 

Retail lumber dealers’ associations originated about 
thirty years ago, with the development of the retail trade 
as such remote from the centers of manufacture or dis- 
tribution. Retailers who had invested their money in 
stocks of lumber and in extending credit to their cus- 
tomers, and were dependent upon the retailing of lumber 
as their means of livelihood, found that very many from 
whom they were buying their stocks of goods were selling 
or soliciting the trade of their customers at the same 
prices that they had paid. The retailers felt that such a 
practice was unbusinesslike and unfair to them. Fre- 
quently it would take from them the larger part of their 
business—as, for example, the bill for a house or barn 
built by some forehanded farmer who could pay cash and 
leave to them the furnishing of the odds and ends and to 
sell the people who were slow pay. That experience led 
to the organization of the original retail lumber dealers’ 
associations. Among the first was one in Iowa, long since 
abandoned; the national association, with headquarters in 
Chicago, also long defunct, and the Union Association 
of Retail Lumber Dealers of Ohio and Pennsylvania, 
which is still in existence, confining its,work to Ohio. 

The wholesalers at first made a strenuous fight against 





these organizations. They considered them coercive ani 
as meddlesome interference with their methods of doin 
business; but gradually wholesale shippers as a class haye 
come to recognize the equity of the proposition an 
while they may not be heartily in accord with it, in the 
main they adhere to the rule that a man that solicits t 
retailers’ orders should not also solicit the retailers’ cus 
tomers. 

For years the associations penalized the shipments of 
lumber by the wholesalers to consumers in members’ ti 
ritory. ‘l'hat has long been done away with and now thie 
only method used by any association to curb this ad 
mitted evil is to inform their members as to the names 
of wholesale shippers who do business in this objection 
able way. They recognize the right of the shipper to 
sell to whomsoever he desires, but they believe that th: 
have a right to refuse to patronize him, and that if he 
sells to the small consumer he should be considered a 
retailer and not a wholesaler and should not expect the 
trade of the retailer. 

Mr. Parks intimates that the wholesaler is trying to 
protect the retail trade. If that be so the effort is not 
sufficiently strong and consistent to please the retailers, 
though it is undoubtedly true that the more enlightened 
and progressive wholesalers believe that any business is 
most profitable and satisfactory and in the long run of 
most advantage to the community when it is conducted 
along legitimate lines. Any town in the farming coun- 
try is better off when its local trade is handled by its 
local merchants who spend their profits at home than 
when it is invaded by mail order houses and alleged 
wholesalers, always providing that the prices charged 
by the local merchants are reasonable. Here it should 
be noted that reasonable prices in a country town may 
not be the same as reasonable prices in a city, A man 
in a legitimate business is entitled to a living and con 
sequently the percentage of profit may have to be higher 
with a small business than with a large one. 

We believe Mr. Parks is hardly fair in his concluding 
sentences regarding the “lumber trust.” It is not the 
general opinion that the last national administration was 
in the business of whitewashing any trusts or illegal 
combinations. Lumbermen know that the investigations 
under the Kittredge resolution have been widespread 
and searching. Dozens of investigators and expert ac 
countants have during the last two years minutely ex 
amined the books of hundreds of lumber manufactur 
ers. Agents of the government have been present at 
lumber meetings, both open and executive, and have |! 
given every facility for informing themselves of the ws) 
in which lumber manufacturers did business. While 5 
formal report has been made as yet, there is no 10‘! 
mation that a “lumber trust,’ so far as the manu! 
turer is concerned, has been discovered. As we under 
stand it the investigation has now been extended in 
active way to the retail organizations, and it is belie, 
that it will be as fruitless with them as with the mi: 
facturers. 

In regard to neither branch of the trade, however, 
necessarily to be assumed that there may not be s 
local combinations involving a few people or a 5! 
territory or some particular line of business? Such 
to be found in every department of commerce, thous! 
the AMERICAN LUMBERMAN believes that the lumber | 
ness is freer from illegal combinations or, in fact, 0"! 
binations of any description, legal or otherwise, tl" 
most lines of industry and trade. If Mr. Parks © 
the people of his section have just grievances, a rem 
should be sought in the sensible and legal way by act: 
against the offending parties; but it is neither reaso" 
able nor right to charge these delinquencies against 
association, which reprobates such practices; much | 
against the lumber business as a whole. 


In conelusion reference should be made to the 

of the State of Mississippi against the Retail Lum! 
Dealers’ Association of Mississippi and Louisiana, 

which the state supreme court declared the associat! 
to be in violation of the antitrust act. In this ¢# 
the association pledged its members not to deal w) 
wholesalers who sold also to consumers. It attached 1° 
penalty on members except expulsion from the assoc 
tion; on wholesalers none but refusal to trade with them; 
it assessed no fine on members nor exacted commissious 
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nor money penalty from offending wholesalers; on its 
coustitution and methods invited court proceedings, in 


whet was really a friendly suit to determine the rights 
of sn association in such matters. The court ruled 
ag. ‘nst the association, which presumably will now adopt 
th policies of other organizations of the sort, none of 
whi has to do with prices. ; 


rarding this Mississippi case and its bearings upon 
ot retail lumber dealers’ associations, the AMERICAN 


Li /sERMAN has the following letter from George W. 
H. hikiss, the veteran lumberman and lumber associa- 
tion seeretary, who is thoroughly informed as to the his- 


ind present status of association work: 


hicago, April 21.—Editor American Lumberman: 
| have read with satisfaction your editorial remarks 
in (he issue of the 17th in connection with the decision 
of the Mississippi supreme court declaring the Missis- 
sipp!| & Louisiana Retail Association to be an unlawful 
C bination, but | regret that in that connection you 
¢ not quote the clause in the constitution of that 
1s ociation which led four of the local associations, 
c prising the Secretaries’ Bureau of Information, 


more than three years ago to withdraw from the 
bureau. and adopt a less drastic declaration of 
principles. While we have not as yet received a full 


draft of the recent adverse decision of the Mississippi 
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supreme court | think | am safe in assuming that it 
was based upon that clause of the Mississippi & 
Louisiana Association constitution which reads: 


“And recognizing that we as retail dealers in lumber, 
sash, doors and blinds can not meet competition from 
those from whom we buy, we are pledged as members of 
this association to buy only from manufacturers and 
wholesalers who do not sell direct to consumers where 
there are retail lumber dealers who carry stock com- 
mensurate with the demands of their communities, and 
we are pledged not to buy from lumber commission mer- 
chants, agents or brokers who sell to consumers but do 
not carry stocks, nor from a manufacturer who sells to 
such commission merchant, agent or broker.” 
And in Article No. 7: 


* * * “He shall then notify the manufacturer or 
wholesaler that the rules of this association do not allow 
its members to buy from those manufacturers and 
wholesalers who sell to consumers * * *_ shall notify 
the members of this association of such sale and they 
shall discontinue to buy from such manufacturer etc., 
ete.” 

It was upon these clauses, the italics in which are 
mine, that the disruption of the Secretaries’ Bureau 
of Information took place and the Illinois association 
and three or four others withdrew and organized a 


new secretaries’ association with a declaration of 
principles devoid of any coercive features, leaving its 
members entirely free to deal or not to deal with any 
one they might prefer, while leaving manufacturers 
and other shippers free to sell to whom they would, 
subject only to the risk of the individual prejudices 
which shipments in competition with a retailer might 
evoke. The work of these independent associations 
has for the past three years been confined wholly to 
the gathering and imparting to their memberships of 
such information as might be of use and benefit to 
them in the conduct of their business, and here the 
association’s work is ended. There have been several 
supreme court decisions sustaining their right to 
obtain and impart such information and to the best of 
my knowledge all of the state associations are today 
working under non-coercive rules and principles. 

If | am right in my conclusions the decision of the 
supreme court of Mississippi does not in any manner 
affect the legality of the operation of the Illinois or 
other state associations under state or United States 
statutes. GEO. W. HOTCHKISS, 

Secretary, Illinois Lumber Dealers’ Association. 

Since the above was written I have read the decision 
as appearing in the public press and am assured of 
the correctness of the above conclusions. we, te 





IMPROVED RETAIL LUMBER MERCHANDISING ENLARGES SOURCES OF SUPPLY. 


It would be strange indeed if the retail lumbermen 
if the country were not gradually improving as mer- 
chants. The trend of the times would lead to this con- 
Jusion. This is an age of commercialism and to some 
legree every tradesman will imbibe its spirit. The law 
f absorption works continuously. The result may be 
for the better or the worse, but the law is ever in 
yperation, 

The retail association connections naturally would have 
nuch to do with the change. For the last dozen years 
3 more papers have been read and addresses made 
it the conventions held by these associations which were 
lesigned to set the dealers who listen to them thinking, 
ind in numberless instances it is absolutely known 
hey have not fallen short of their purpose. Many of 
these papers and addresses have been presented by prac- 
tical men—dealers who have had years of experience 
and some of them by men who have gathered their ma- 





incident to their attendance. There are few men who 
can not learn from the experience of others. 

An observable phase of this growth in the methods 
of the dealers is their more ready desire than for- 
merly to handle the kinds of lumber that will pay 
them the largest profit, this change having done away 
in large part with the prejudice that has existed against 
certain kinds of woods, and not only in the lumber busi- 
ness but out of it, when prejudice, which invariably 
stands for ignorance, is obliterated the man who har- 
bored it is on the way to improved conditions. 

It was not many years ago that a large number of 
dealers thought they could handle nothing but white 
pine. This was not because other woods would not pay 
them as well, but they were in the rut of handling the 
northern product. It had become a habit with them. 
Oftentimes they were more interested than their cus- 
tomers in urging the use of the lumber that came from 
the three white pine states, not solely for the reason 
that it was the king of softwoods but because they had 
handled none other. This was a very unmercantile view 
to take of it, as the best merchants have no prejudice, 
provided they can sell honest goods, but are largely 
governed by the money there may be in the goods sold. 


The dollar is what the capable merchant is chasing— 
if he looks at things aright it must be an honest dollar 
—still he is chasing it. He will look here and there, 
buy in this market and that one that his idea of quality 
and profit may be satisfactorily combined, and no short- 
comings in either will be tolerated. 

Of late there has been a mercantile conflict between 
yellow pine and west coast product, and hundreds of 
dealers have gone from one to the other selecting that 
which would pay them the largest profit. Last year in 
certain sections of the west yellow pine paid better 
and the southern lumber was laid in. At present, owing 
to more favorable freight rates from the west than 
from the south, western lumber has the call and yellow 
pine must stand aside until there is another change in 
freight conditions. On part of some there has been 
senseless prejudice against both yellow pine and some 
of the west coast woods, but this prejudice is giving 
away to profit. These dealers have learned that in 
either instance the interests of their customers are not 
jeopardized; that either and all of the woods for con- 
struction purposes answer equally well, and they choose 
to handle the kind that pays them best, which is an 
exhibition of the true mercantile spirit. 





terial from observation, but all have contained some 
idea, some suggestion, to which it was worth while for 
the dealers who were congregated to listen, and this they 
have done to such advantage that it has been asserted 
by even the older men in the trade that the informa- 
tion received well repaid them for the time and money 

Theoretically it is very easy to change or modify com- 
inereial methods, some of which unquestionably should 
be revamped to make them conform to modern stand- 
ards. Not infrequently an idea is advanced by some 
student which in the course of time is approved by 
those to whom it applies. Ordinarily an idea will 
unde a great many changes from the time it is 
laun until it is taken up in a businesslike way by 
those whose affairs it applies. At one time those 
Who advocated forestry preservation presented able, 
sel » arguments and theories which in effect called 
for tho preservation of the forests intact. According 


smewhat hazy ideas of the early foresters in this 
county, anyone who eut down a tree should be judged 
guilt) of a misdemeanor and his act should bring down 
Upor head some terrible form of punishment. This 
elas theorists served its purpose by directing atten 


tion practical methods of conservation, although ad- 
mitt those first advocated were anything but prac- 
tieal, Praetieal methods as at present understood and 
taugi by the various schools of forestry differ greatly 
fro se employed by lumber manufacturers. Lum- 
bert leretofore have been guided solely by principles 
of « erce and have taken all it was profitable to take. 
At ‘(ime only the very best quality of logs could be 
ha at a profit. The young growth, defective trees 
ani limby portions of those cut were left in the 
fore nd not infrequently were destroyed later by fire. 
Tod lie practice is to take everything from which by 
any ibility can be produced merchantable stock and 
the it is denudation. 

‘ oresters advocate the abandonment of the present 
met of close cutting in certain classes of timber and 
the ption of selective cutting. They believe the 
sa ihrifty trees should be left and the cutting con- 
Ined 


» defective and matured trees. Defective trees 
should be felled whether or not they have a lumber value, 
the idea being to give the growing timber greater room 
for development. 

The foregoing is given in the nature of a review. 
Lumber manufacturers have given some heed to the 
aevice so frequently offered, which in effect calls for 
the adoption of more economical methods of handling 


timber. That the recommendations made have not been 
followed in their entirety is due, in part at least, to the 
time required te weigh and approve the many statements 
relating to the advantages of selective cutting that have 
been made. 

It is interesting, therefore, to give a review of the 
conclusions reached by George W. Carroll, vice president 
of the Nona Mills Company, Beaumont, Tex., one of the 
oldest yellow pine manufacturers in the south. Mr. Car- 
roll’s opinions are founded on his idea of the value of 
yellow pine stumpage. He regards it not only as the 
personal asset of the company owning it, but as a 
national resource which is entitled to some measure of 
protection. This is the essence of the theories of prac- 
tical forestry, but Mr. Carroll goes a little bit further 
and claims that those who will adopt and carry out a 
system of selection in their logging work stand to reap 
greater profit. His statement is about as follows: 

‘*Tram building in the longleaf yellow pine country 
relatively is inexpensive. In this section the ties are 
laid on the ground, very little grading being required. 
Whether the timber is all taken out at one time or 
whether only the ripe timber is cut could have no bear- 
ing on the expense of road making, save that to take up 
the steel and relay it ten to fifteen years later would 
involve some additional expense. This expense, I believe, 
would be more than offset by the increase in the value 
of the young timber left standing. 

‘‘My idea is simply to take the mature and defective 
trees. Experience has shown me that in some cases a 
tree 12 inches in diameter has matured, while in others 
trees 18 to 20 inches in diameter are still growing very 
rapidly. I believe if we left all the thrifty trees with 
the possible exception of those that have reached a satis- 
factory size we would in effect be handling our timber 
just as the florists handle their plants, and the result 
would be a perpetual timber supply. 

‘“‘T am looking at this question from a viewpoint 
radically different from that of the foresters, but I 
think we should haye the foresters’ aid in carrying out 
our plans. I believe that if we were to quit cutting 
the young growth from which we produce nothing but 
narrow, sappy stock we would raise the mill value of 


IN AND TO PROFIT BY GROWTH OF YELLOW PINE. 


our products $4 a thousand feet. For example, take 
trees that are attacked by redheart. In the first stages 
only the tops of the trees are affected and from the 
first two logs we get the best lumber that is produced. 
Now in a large tract of timber there are thousands of 
trees attacked in this way. The deterioration in the 
quality of the trees thus affected is very rapid and if 
we could save many thousands of such trees every year 
we would economize in a way never before attempted in 
the yellow pine country. 

‘‘In an ordinary yellow pine forest the decay is 
about offset by the growth. Burring attacks of insects 
or blight there would be no more timber on a tract 
twenty-five years from now than there is today. Now, 
the plan I have in mind would enable lumbermen to stop 
decay and profit by the growth. We all know, of course, 
that when the large trees are removed the development 
of the young timber increases very rapidly. This fact 
is so well understood that no argument is necessary, and 
in addition to saving the loss lumbermen stand to profit 
by the gain. This phase may be illustrated to good 
advantage by a comparison of the log scale products of 
logs various diameters 16 feet long which are shown in 
the following table: 

CONTENTS OF 16-FOOT LOGs. 
Diameter, inches. 
8 


TET EE PRET PEE bey ney ee ee 25 
DE Dercsechckairsd cents ce bonhsdeckeeteetaeet 36 
Dbte hs chisanre eh ehe suet eee daedeeen ewes 49 
DES kw aCe eD dies S665 es whens bwonkesee 64 
Dittickhee td whss0deekh le cou wads Webaecnh 81 
eae Web bn hee ade awe a ea bibs he’ hed ke 100 
Dicks aGD66 450 0 $4 baa waked beds beasthenees 121 
Pais eee Ra vdbd edd eed bebeoad one sekanees 144 


‘*The table shows that when a tree 8 inches in diameter 
has doubled in size the product has increased nine fold. 
A gain of 4 inches in diameter makes an increase of 
400 percent in product. Lumbermen understand, or 
should understand, that not only is there a material 
increase in the quantity of material but a great gain 
in quality also.’’ 

Mr. Carroll’s views and statements on this extremely 
important question are recommended for the considera- 


tion of his fellow manufacturers of lumber throughout 
the south. 
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WATERWAYS SUPPLEMENTAL AND NOT SUBSTITUTES IN 


In a recent talk before the City Club, of Chicago, 
F. A. Delano, president of the Wabash railroad, made 
some suggestions in regard to the effect of develop- 
ment of waterways which seem to the AMERICAN LuUM- 
BERMAN to be not entirely in aecord with sound prin- 
ciples. ’ 

He said that it would tend to make railway rates 
to points where there is water transportation below 
the average and to make rates to points where there 
is no water transportation above the average. ‘‘In 
other words, the inland point far away from water 
and not having the advantage of water transportation 
would have to pay a little more than its share because 
the railway has to compete with the water at the 
point where there is water transportation. ’’ 

Perhaps no criticism is to be passed upon the above 
as the statement of the tendency, but it is a tendency 
which should be counteracted by the development of 
railway rate making and should not result as Mr. 
Delano predicts. 

In commenting on these remarks the Railroad Age- 
Gazette says: ‘‘If the railroads did not meet the 
water rates the waterways would not have the effect, 
for which their construction is advocated, of reducing 
railway freight rates; if’ the railroads did meet the 


water rates without reducing rates proportionately to 
inland points the result would be discrimination against 
inland points; and if they met the rates and reduced 
their rates proportionately to inland points the roads 
would be bankrupted.’’ 

The Age-Gazette is mistaken in the assumption that 
the development of water routes is advocated simply 
or chiefly as a regulator of railroad freight rates. 
James J. Hill and other railroad men have been urging 
the development of waterways, not for that purpose 
but to relieve the railroads of business which their 
facilities are not adequate to accommodate and leave 
them to handle a different and more profitable class 
of business. The waterways can take care of a large 
amount of the heavy, bulky, low class traffic, the ne- 
cessity of carrying which at a very low rate is a burden 
upon the railroads—a burden sometimes so heavy that 
the whole system is paralyzed. 

There has, of course, been much talk about water- 
ways as regulators of rail freight rates and some have 
been advocated for that special purpose and probably 
some projects have been put through largely on that 
account. Nevertheless, in a broad way the advocacy 
of water rates is not in the least antagonistie to the 
railroads but, if anything, helpful to them. 





RELATION TO RAILWAYS. 


What the people of the country want are adequat: 
transportation facilities. Some commodities are mani 
festly better adapted to water than rail transportation. 
Relieved in whole or in part of their handling th 
railroads would bé better able to do the business whic] 
they are specially fitted to do. What is desired by 
shippers is the best possible development, according 
to a harmonious plan, of all practicable plans of trans 
portation agencies. Inland points can not profit direct 
ly by a waterway, but if the waterway can reliev: 
the great trunk lines of some of the heavy trafti: 
which burdens them in times of business activity, the: 
the railroads will be able better to care for th 
inland points. 

Looked at in this broad way, however, codperatio 
betwen the railroads and the people acting throug 
their governments will be necessary. The railroad 
must not, as some of them foolishly have done in t! 
past, try to kill off the water routes. They must e 
change traffic with them as freely and goodnatured 
as with each other. They must work with the peo 
to secure a proper division of the traffic as betwe: 
different kinds of routes so that the welfare of t! 
country, and, therefore, their own, will be best si 
served. 





CANCELATION OF ORDERS AND THE DAMAGING EFFECTS OF THE PRACTICE. 


A cireular letter addressed to the trade papers and 
signed by F. D. Becker, secretary of the Pacific Coast 
Shippers’ Association, touches upon various phases of 
the eancelation evil. This question is handled with- 
out particular regard to the feelings of those who 
have been guilty of indulging in the seemingly entic- 
ing vice of canceling orders. The circular follows: 


SEATTLE, WASuH., April 16.—To the Trade Papers: The 
eancelation evil is upon us again and a great many cars have 
been refused on account of grade, on a declining market, 
when the same quality of stock was accepted when prices 
were advancing. Why is this? Why do the retail dealers 
cancel orders and refuse shipments as soon as the price be- 
gins te drop? I will grant you there are unreliable shippers 
as well as retailers, but why should every shipper on the 
Coast receive any number of cancelations when they are 
living up to their contract with the retailers? It really is 
discouraging. 

During the last year I have been endeavoring to handle 
the controversies between buyers and sellers, and by so 
doing have access to the entire correspondence in almost 
every case. I am really surprised at some of the reasons 
given for refusing the cars and these reasons are all given 
after the price begins to drop. 

Cancelation of orders without a good and sufficient reason 
by either buyer or seller is entirely void of good business 
principles and, I believe, is illegal. When the buyer and 
seller agree on price, terms and shipment it should be final 
between them no matter whether the price of stock in ques- 
tion advances or declines. The buyer should watch the mar- 
ket conditions as closely as possible and when in his judg- 
ment or necessity the time to buy has arrived and he has 
placed his order he should abide by the result, be it what 
it may. 

Our members are endeavoring to live up to the code of 
ethics recently adopted by the American Lumber Trades 
Congress and trust that the retailers will see that it is to 
their advantage to do likewise. F. D. BECKER. 

An offer to sell any commodity and an acceptance 
of the offer and the conditions imposed constitutes a 
legal contract binding on both parties to it. The 
practice of canceling orders, whether the cancelation 
be by the seller or the buyer is one made possible only 


by the courtesy and forbearance of the other party. 
Neither the buyer or seller has any ethical or legal 
right to cancel an order save for those specifie reasons 
which the law recognizes and approves. The propor- 
tion of honest, conscientious business men probably 
is about the same among retailers, wholesalers and 
manufacturers. While there may not be any black 
sheep among lumbermen there are some whose coats 
have a decidedly brown tinge. Retail dealers who 
have had orders neld up and been put off from time 
to time because of an advance in the price of the 
goods ordered may yield to selfish interest and cancel 
an order when the market turns in their favor. 

Business has not yet been established on an abso- 
lutely equitable basis. Were it so arranged all eus- 
tomers would be treated exactly alike and all orders 
would be filled according to the date of entry, the 
oldest first. This method of handling business would 
be absolutely just and equitable, but under present 
conditions scarcely would be practical. In the first 
place, prices are not uniform. Buyers secure stock at 
the lowest rates and on the best terms they ean find. 
The seller on the other hand endeavors to secure the 
highest prices and the best terms for himself. At 
the same time shippers would go to considerable 
trouble to handle rush orders, particularly if a little 
higher price could be secured for the goods. 

At present no sufficient reason exists for delaying 
shipments of either lumber or shingles, and in fact 
orders probably are being filled more promptly than 
at any time within the last ten years. Current prices 
are more favorable for the buyers than they have 
been for many years, although possibly not as low. 

Responsibility for the cancelation evil, which flour- 
ishes in the lumber trade as in no other branch of 
commerce, lodge with the manufacturer and the whole- 
sale dealer. Very few of them ever have insisted on 


their legal rights. When a customer asked to hav: 
an order canceled they have acquiesced in such requests 
for so long that at present the cancelation is not a 
request but a demand. The right to cancel an order 
once placed docs not exist unless, of course, shipment 
is unreasonably delayed. Producers as a rule do not 
exercise this privilege, but their policy of delaying 
shipment until some opportune time in case of an 
advance in price, is almost on a parity with the action 
of the retailers who ask to have an order canceled 
because they can secure the stock at a slightly lower 
price from someone else. 

The lumber trade has endeavored to legislate on 
this problem through the American Lumber Trades 
Congress. If a definite agreement can be reached and 
this agreement become binding upon all the trade the 
cancelation evil will entirely disappear. In most cases 
where manufacturers have insisted upon their cus 
tomers taking the goods ordered the right to so in 
sist has been affirmed and approved by _ the 
courts. This method of doing business is not 
practicable because the expense of litigation exceeds 
the total gross profit on the business and no concern 
ean afford to spend money for the privilege of dis 
posing of its goods. The present flood of cancelation 
orders referred to in the letter reproduced is the direct 
outcome of the condition of the market. Two years 
ago complaints were numerous because of the great 
delay experienced in securing stocks for which bona 
fide orders had been placed. As between the retail 
and the wholesale trade, honors are about evenly 
divided. The trouble is the conscientious individual, 
wholesaler or retailer, bears the brunt of the loss in 
cident to delay in shipment or cancelation of orders, 
while those addicted to sharp practice apparently 
profit by the somewhat chaotic condition which pre 
vails. 





A GERMAN-AMERICAN VIEW OF THE EXPORT TRADE. 


At the meeting of the Gulf Coast Lumber Exporters’ 
Association, held at Gulfport, April 15, Arthur Forch- 
heimer, of Frankfort-on-Main, Germany, former resident 
of New Orleans, discussed the condition of the export 
trade from a dual standpoint. Mr. Forchheimer was 
long a resident of the United States and is in position 
to speak with authority upon trade conditions and 
practices in this country. Moreover, he is an exporter 
and knows the ins and outs of the business. On the 
other hand, a German by birth and at present a resident 
of Frankfort, he knows the buyer’s end of the export 
traffic through close contact and keen observation. Mr. 
Forchheimer seems to have acquitted himself of any 
charge of bias and to have viewed the export situation 
with perfect fairness and in the light of information 
which few connected with the industry possess. 

The principal deduction from his address before the 
association is that the export trade is and has been in a 
far from satisfactory condition and this assertion can 
hardly be disputed. It is a well known fact that sharp 
practices and unfair methods have long obtained in cer- 
tain foreign markets, but those who are most intimately 
acquainted with the German trade concede that German 
buyers show a natural integrity and tendency toward 
fair dealing which, if always met by similar methods on 
this side, would eliminate much of the trouble which 
exporters experience. 

Mr. Forchheimer calls attention to one weakness which 
perhaps causes most of the trouble—lack of qualification 
of many entrants into the export field. The successful 
conduct of an export business must be based upon full 
knowledge of the requirements of markets sought and 
those requirements differ so widely that the necessary 
information is not easily acquired. The buyer feels that 
as his trade calls for a certain class of stock, and as he 
is paying for it, he has a right to demand strict adher- 
ence to his specifications. The legitimate exporters— 


those who enjoy good standing in the trade—understand 


fully that the European buyer expects them to live up 
to their contracts without evasion or quibbling. He 
knows what he wants and when they agree to furnish it 
he expects them to carry out their agreement. Ex- 
porters of this class, Mr. Forchheimer points out, have 
suffered as severely by the operations of the undesirables 
as have their European customers, making it clear that 
only those concerns should be recognized in the export 
business which are willing to carry on their business 
along the most ethical lines. If buyers abroad have 
been unduly contentious and inclined to make complaints 
where complaints were not called for it is possible that 
these tendencies have been strengthened by the tactics of 
some American shippers. When a buyer finds that he has 
to make complaint on a majority of his consignments 
he is apt to get the complaining habit. 

The remedy for difficulties arising from grades, Mr. 
Forchheimer points out, will be found only in the early 
perfecting of grading rules applicable to all classes of 
export lumber, and their application by inspectors of 
undoubted skill and reliability. A high standard of 
inspection is maintained with difficulty, but this is one 
of the most important factors in bringing about a closer 
relation between shippers and buyers, and relatively 
more important than the inspection of lumber for do- 
mestic consumpiion. After the inspector’s work is put 
upon a proper basis it is important that he should be 
recognized as an authority, not only by the shipper and 
the consignce but also by the millman, since the manu- 
facturer by refusing to accept an inspection may fre- 
quently upset or seriously impede a transaction and do 
serious damage to the interests of the exporters. The 
more effective the association inspection is made the 
more powerful will its influence be toward a restoration 
of confidence abroad, and, unfortunately, the confidence 
of buyers in Europe has been on the wane for a good 
while. It has been argued that too much money is 
already spent in maintaining inspection systems ete., but 





if it were possible to summarize a year’s business it 
wuold be apparent that the expense arising from con 
troversies over grades is far greater than the cost of an 
ideal inspection bureau. In this field alone the Gulf 
coast exporters have a most important work before them. 
Much has been done and more remains. The accomplish- 
ing of this work will eliminate a great majority of the 
difficulties now attending the business. 

Aside from the question of grades the chief comp! int 
from abroad arises from failure to make shipment, oF 
failure to ship within the time specified in a contract. 
It is just as important, judging by the ethical stan’ rds 
of European markets, that shipment shall be made on 
time as that the grades be right. In their dealings with 
other producing countries buyers in Europe find |)ese 
things well regulated and have failed to understan: the 
tactics of some would be exporters in America in ts\ing 
business that they can not handle or that, owing to 
fluctuation of prices, they are not disposed to handle. 

To summarize the export association, the umsatis!ac 
tory condition of the trade can be remedied by a colt- 
bination of three means: The dissemination of reliable 
information regarding the requirements of various )\! 
kets; the maintenance of an effective system of ins}ce 
tion, carrying with it the elimination of exporters \ ho 
are not disposed to abide by the inspection, and a !oser 
codperation between American shippers and foreign mat 
kets, developed largely from the interchange of 1:cas 
and by interassociation work. The better elements |! all 
branches of the lumber trade are actively engage’ 1” 
work having for its object the ultimate improvement of 
trade relations. For the accomplishing of this work the 
trade necessarily looks to the stronger and_ better ele- 
ments, and as the export business is no exception to '!!s 
rule, the legitimate, cleancut exporters—those who enjoy 
a reputation for fair dealing both.at home and abroad 
must be looked to for results. They will profit qually 
with the buyer. 
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LUMBER BUSINESS WAITING ON THE 


rmers as well as others have habits and one of these 


is postpone improvements until the crop prospects are 
en ouraging. During the fore part of the season the 
suichine and clouds, rain and temperature are watched 


as indications of what the harvest shall be. 
ny a farmer has no assets that aside from living 
expouses he is willing to spend for other purposes than 


busing more land. To do this, however, he will strain 
eve nerve. He will borrow money, mortgage the land 
he olready owns, permit his debts to run on and on; 
and particularly true has this been during the last half 
doz 1 years, When land at the end of every twelve months 
showed an inerease in value. It was a safe way of 
accumulating more, and in the event that there should 
not be a satisfactory advance there was still the land. 

‘here may have been a fine crop last year, but that 
wa f the past and figures little in the calculations of 
the present one. The crops of last year were sold at a 
hi rice, the proceeds put into land, and if not into 


leu hen possibly into certificates of deposit that are 


drawing from 3 to 5 percent interest, and it would not 
do to cash these certificates until the time of their 
maturity, else the rate of interest would be smaller, 
hence they are held and the outcome of building will 
depend on the prospect of this year’s crops. 

A lumberman who is located in a purely agricultural 
district has said that a good stand of corn is an in- 
centive to trade. His customers are elated when they 
look over their broad fields, with the green corn prom- 
ising so much. Later the drouth or rain might damage 
the crop, but the early prospect sold lumber, the encour- 
agement at the time causing the farmers to ‘shell 
out,’’? as he expressed it. 

Oftener than otherwise this waiting on crops can be 
done with good grace by the farmer, so far as improve- 
ments are concerned. At times he may feel the abso- 
lute necessity of additional barn room, or the feeding 
of extra stock may require more sheds, but with these 
exceptions intended improvements may, without much 
inconvenience, be postponed. The old house, or a smaller 


CROPS. 


one than suits the tastes of the family, can be made to 
answer for another year. It has served the purpose for 
several years and why not for another? A farmer 
whose property would easily invoice $60,000 has post- 
poned house building for two years because his corn 
crop during this period, owing to excessive rain, was 
light. The sum of $3,000, or thereabouts, that was ex- 
pected to be invested in the house, would hardly have 
been missed, but the corn crop was a partial failure 
and building would not be undertaken. 

The dealer who figured this bill thought that with 
little doubt the house would have been built either of 
these years had there been a full crop. 

Barn building is frequently postponed for the same 
reason, it being observed by a financially successful, 
though perhaps not a thrifty, farmer that surface stables 
had done him for years and he thought his cattle would 
weather through another winter without an under 
ground one, his excuse for not building being that he 
would wait until he had a better crop. 





SOME FACTS ABOUT THE SHINGLE BUSINESS. 


In IS9S the importations of shingles from Canada 


was equivalent to about 2,177 cars;*\in 1908 they had 
rise to 4,940 cars. In 1898 British Columbia fur 
nished of our total importations about six cars; in 1908 
more than 1,315 ears. 

Ihese statements are made in a comprehensive and 
clear statement published elsewhere in the AMERICAN 
AUMBERMAN that was prepared by J. H. Bloedel, of 
Bellingham, Wash., for the benefit of the committee on 
finance of the United States senate. The figures he took 
from custom house reports; but he points out that while 
the origin by provinces of shingle importations was 
shown by the reports up to 1905, since that time the 


only clew is the customs house districts by which the 
importations entered, 
" 


rhe figures given above for 1908 show the importa- 
tious through Pacific coast ports and the northern bor- 
der as far east as. Portal, N. D., the entrance into this 
country in that section of the Canadian Pacific railway; 
but that railway reaches across the continent and is 
known to bring shingles through its various gateways 
into the eastern states. These importations, however, 
are handled with those of Ontario and Quebec, so there 

ay of making a distinction. 

Mr. Bloedel believes that British Columbia, in addi- 
tion to the 1,815 ears whose origin can be definitely 
trace furnishes enough more that enter at eastern 
parts to bring the total of shingles imported from that 
province into the United States up to 4,000 cars. We 
would not agree with Mr. Bloedel in that estimate. The 
importations of shingles from Canada in 1898 were 
practically all from eastern provinces, totaling 435,421, 
00, equivalent to 2,177 cars. It is not probable that 


the importation from the eastern provinces has de- 
creased very heavily in the last ten years. Some de- 
crease there has been, but the white cedar shingle in 
dustry of New Brunswick and Nova Scotia is still active 
and still supplies a large quantity of the commodity 
to our eastern markets. The AMERICAN LUMEBRMAN 
doubts if the total importation from British Columbia 
in 1908 amounted to more than 3,060 cars. But what 
ever the exact facts may be, there has been a known 
increase in ten years from nothing to 1,315 cars and a 
probable increase to 3,000 cars or more. 

Jt is a remarkable story of a successful warfare of 
forest exploitation against forest conservation. 

The British Columbia people have an advantage in 
enormous available quantities of green, sound, red cedar 
timber, from which they manufacture, because of its 
quality, a little better average product than that made 
from American timber, or because of the quality of the 
timber, involving so much less labor in the production 
of a first class article, can produce an equal article 
much cheaper. In addition to this advantage British 
Columbia mills have a further one of cheaper labor. 

Mr. Bloedel points out that there are 438 mills in the 
state of Washington which manufacture nothing but 
shingles, while there are about eighty operated in con 
nection with saw mills, in which case shingles are a by- 
product. The independent shingle mills are mostly small 
affairs and they are cutting quite largely refuse timber 

timber that was left—standing or in tops, butts or 
high stumpage—when the lumber mills finished their 
logging for fir, spruce, cedar ete. These independent 
shingle mills of Washington are, therefore, doing a 
work of conservation and at the same time clearing 


the ground for the operations of the farmers. It costs 
in the state of Washington approximately $75 an acre 
average to clear the land after timber is logged off in 
the customary way. The shingle mill follows the reg 
ular logger and materially reduces the amount of debris 
on the ground and thus materially reduces the cost of 
clearing for agriculture. 

With the handicaps of the Washington shingle pro- 
ducers, the British Columbia shingle men have been able 
to make their tremendous gain in shipments to the 
United States in spite of the 30-cent duty which was 
provided for by the Dingley bill and which the house 
of representatives adopted in the Payne bill. It should 
be manifest, at any rate to those who believe in the 
principle of protection, that an industry such as the 
shingle industry of Washington, which is doing so valu 
able a conservation work, which is in the hands of small 
operators, which furnishes a livelihood to American op- 
eratives, and which is also doing a development work 
in that far western section, is entitled to better pro- 
tection than has hitherto been given it. 

It is for these reasons that not only the shingle mill- 
men of Washington but lumbermen and multitudes of the 
citizens of the state ask that the duty be raised and 
that the bill when it becomes a law shall provide at 
least 50 cents a thousand or, better, 60 cents a thousand 
duty upon shingles. 

Assuming an average price at the mill of $1.75 the 
specific duty of 50 cents would be equivalent to less than 
30 percent ad valorem, which is not an excessive rate 
compared with the general average of the schedules, and 
which is well within the 50 percent limit, which is set 
up by some of the strongest opponents of the Payne bill. 





THE COAL TRADE OF THE WEEK BRIEFLY REVIEWED. 


I ht rates on bituminous coals from the eastern 
pu ig states to the northwest were settled last week. 


| he remembered that the shippers in the Pitts 
burg western Pennsylvania, field, whose tonnage to 
u thwest last season fell off sharply, like that of 
othe lds, made strenuous complaint that the freight 
rat in Pittsburg tu Lake Erie ports was too high as 
con ed with the rates from West Virginia. After a 
se f meetings the railroad traftie officials agreed to 
ad the rates from West Virginia, those from Penn 
8) and Ohio remaining the same. But they reck- 
or thout their host. The West Virginia shippers 
" olent protest and carried their grievances into 
the is, securing a temporary injunction, restraining 
th road companies from making the advance in 
rate lacing what might be an adverse decision and 
per not wishing to encourage shippers to petition 
the f the courts, the railroads last week announced 
th rates from all producing fields to the lakes 
vo he the same as last year. Acting on that settle- 
mie the rate trouble, the coal shippers have paved 
the for the coming campaign on the lakes. The 
pl coal from all distriets on board vessel at Lake 
My rts is announced to be 10 cents lower than last 
He ind the price at Lake Superior and Lake Mich 
ii rts is established at 25 cents under the quotation 
of vear, or on the basis of $3.25 for Hocking, splint 
an ighiogheny, other grades proportionately. And 
Mm inction with this reduction in the price of dock 
cou he freight rate on rail and ferry coals to the 
no est has been advanced 25 cents from Lake Mich 
gan ports to St. Paul. This reduction in the one case 
rane vance in the other, it is stated, will prevent a 
0 nn of the serious inroads upon the dock trade by 
the 


ry receipts, as was done last year. 

; ‘nother little rate tangle was straightened out in 
ilinvis last week. From the Carterville, or Marion 
county, field the railroads two or three weeks ago re- 
(luced the rate to Chicago from $1 to 95 cents to meet 


n 


the rate from Saline county, or the Harrisburg field. An 
aljustinent was made late last week by establishing a 
yn rential of 3 cents in favor of the Harrisburg field. 
tw: 


high time for a settlement from a revenue yield- 
ng standpoint, for the Wabash had threatened to reduce 
the rate 5 cents from the Springfield district and rates 
<a points in the northwest were becoming in- 
Olved, 

Freight rates on coal seem to be all important this 
Season. Prices for steam coal are averaging a little 





lower than last year and costs of production remain the 
same. A year ago operators said they were selling coal 
close to the cost of production and if they are still lower 
now, With costs the same, the relative amount of profit 
may readily be perceived. An advantage of 2 or 3 cents 
in the freight rate is seized upon with avidity as the 
controlling influence in securing a contract. And an- 
other point to which the coal men are giving additional 
attention this year is the fact that the cost of production 
at mines is decreased by keeping mines in steady opera- 
tion as against an activity of two or three days a week. 
Consequently there is a scramble after contracts. 

The scattering of the steel corporation coal contract 
for its mills and furnaces at South Chicago and vicinity 
among a half-dozen or more western producing com- 
panies has proved educative along that line, for the ton- 
nage is large enough to materially increase the mine 
activities of the companies receiving these contracts and 
the cost of production at these mines has in consequence 
been lowered. But the one large producing company 





THE LUMBERMAN POET. | 








ARBOR. DAY. 
Now comes the day we dedicate to trees, 
Sweet thought of one who knew and loved 
them, too, 
When men would pause a moment to renew 
The riches that they garner as they please. 
The public mind a higher duty sees, 
A public good that each of us may do, 
And Nature calls us in stch hotrs as these 
To plant again where cnce the forest grew. 
And may the tree we plant with eager hand 
Through coming time mount skyward year by 
year 
To scatter leafy largess cn the land 
And shclter other men who follow here— 
May not thse tree alone grow great and grand 
But may the Thought that planted it expand. 











which lost the steel corporation contract is of course in 
the market looking for substitute contracts and display 
ing more than a little energy in obtaining them, so that 
the search for contracts is quite lively. For the com 
petitive contract business that is in sight there is a 
bunch of aggressive bidders. And that business is grad- 
ually being closed. April, May and June constitute the 
quarter within which contract or steam coal receives the 
greater attention, not in the tonnage delivered but in 
the placing of the business. It cannot yet be observed 
that the amount of coal going to these steam require- 
ments is increasing. Railroad earnings and other indices 
of general business conditions reveal a certain degree of 
improvement, but the same is not discernible in the coal 
trade. This is perhaps due to the apparently unlimited 
facility for production. There may be gains in the ton- 
nage and the same not be generally noticeable. 

in the commercial or dealer trade there is continued 
apathy in reference to the accumulation of coal. Some 
dealers are closing annual contracts for the higher grade 
bituminous fuels, but they are commonly requesting or 
specifying that deliveries be deferred until about July 1. 
There is very little or no commercial bituminous coal 
moving, except for the immediate requirements of con- 
sumers. But the current consumption of bituminous coal 
is enough to make a fair business. Prices are without 
special change. Western screenings may be a trifle higher, 
the supply being short. There is some irregularity in the 
quotations of prepared sizes of both eastern and western 
bituminous coals, but the levels are not essentially below 
those of a week ago on all-rail shipments. There is com- 
monly a considerable accumulation on tracks at mines, 
making shipments prompt on all orders. 

Although the docks have some anthracite and although 
at various junction yards en route from mines to Chicago 
there is a large accumulation of anthracite coal, some- 
thing of a scarcity has developed within the last few 
days; not serious perhaps, but a state of things so novel 
that it excites interest. A considerable amount of 
anthracite coal is being accumulated by dealers both in 
city and country. Estimates are that the total April 
business in anthracite in the west will considerably 
exceed that of April last year. Some retail dealers 
report that their own customers are not taking in the 
coal quite as freely as they had anticipated and this is 
exerting a slightly retarding influence upon the other- 
wise active market. On the lakes a number of boats 
have left Buffalo with anthracite cargoes for upper lake 
ports. 






) 
: 
| 
| 
: 
: 
: 
: 
| 









AMERICAN LUMBERMAN. 


APRIL 24, 1909, 





YELLOW PINE AFFAIRS FROM THE VIEWPOINT OF A GERMAN IMPORTER. 


“At the mill of a certain yellow pine manufacturer 
I was shown about 1,500,000 feet of kiln dried saps 
stacked on the yard. The owner asked me if I could 
not use some of it. I told him we had an oversupply 
of stained lumber under the most favorable conditions 
and that these saps might possibly be worth $5 a thou- 
sand feet to me.” 

The foregoing is the essence of a statement made by 
a German importer of pitch pine. At another point 
ne found two mills owned by the same company being 
operated day and night. In other instances a some- 
what similar state of affairs was discovered. This im- 
porter, who is exceptionally well informed in regard to 
lumber affairs in America, professes his inability to 
understand the attitude of the mill men. He has made 
an investigation on his own behalf and heard many, if 
not all, of the reasons advanced for keeping the mills 
in operation at a time when there is not a sufficiently 
large demand to absorb the output. 

In this country, aside from the demand from builders, 
the call for saw mill products is light. The European 
nations apparently are waiting on the United States 


and it would seem from the statements made that the 
advent of another panic is deemed probable. In this 
respect this gentleman’s views, based on a better knowl- 
edge of the commerce of this country, are radically dif 
ferent. He believes that while trade is somewhat de- 
pressed it is on an absolutely sure foundation. 

It is interesting to note the variety of excuses of- 
fered by mill owners for continuing to produce at a 
rate not justified by the demand. A great many claim 
the fixed changes are so great as to necessitate spread- 
ing them over as large a product as possible so that 
pach individual thousand feet of lumber will not be re- 
quired to bear such a heavy share. The pursuance of 
such a policy means substantially to decrease the cost 
and therefore, to increase the profit on the lumber sold, 
bu’ if the operator take into account the inroads made 
upon the timber supply, the possible deterioration in 
the value of the stock piled on the yard and the burden 
incident to earrying excessive stocks, his supposed profits 
would not be so gratifying. 

Other millmen are operating to full capacity because 
some of their neighbors are, and still others for no 


apparent reason save the lack of sufficient initiative {o 
reduce their cut. 

Among the views expressed by the importer now yi 
iting the trade of this country was this: If the mill. 
men during the next three months will make an earnest 
endeavor to put their affairs in better shape and esta! 
lish prices on a more nearly uniform and _ profital 
basis, before the three months are half gone there w:!| 
be a decided increase in the demand from abroad. | 
porters are afraid to place orders for fear the next we k 
or the week following they will be able to buy at low 1 
prices. To quote the same gentleman further alo: 
this line: “For eighteen months we have been { 
lowing a hand to mouth policy and this policy will « 
tinue to dominate the trade until there is some positi:e 
indication on this side of the water of a permanent | 
terment. 1 can see no reason why the effect wold 
not be the same in this country. No one cares to buy 
on a lifeless or declining market and it is my opinion 
there will not be any considerable buying done wntil 
the yellow pine situation undergoes a decided charge 
for the better.” 





PROGRESS AND EFFECT OF THE PANAMA CANAL. 


Every committee, every private citizen competent to 
form an opinion, who visits the Panama canal zone 
returns with an encouraging report. Some think that 
Colonel Goethals is too optimistic, by a year or so, in 
regard to the opening of the canal, though perhaps the 
majority believe that his word on the matter is to be 
taken as final. But however that may be, it seems set- 
tled that, barring unforeseen and unforeseeable dif- 
ficulties, the canal will be open to navigation within 
seven years, and possibly by January 1, 1915. 

Not only is the comparatively early completion of the 
canal admitted but the majority of the observers are 
coming to agree with the present plans. Many former 
advocates of a sea-level canal have abandoned their 
position and now believe that the present lock type is 
not only the cheapest but will give the best results in 
use. <A brief summary in an untechnical way of the 
arguments for the lock as against the sea level canal 
may be of interest to some of the readers of the AMER- 
ICAN LUMBERMAN. 

In the first place, such a thing as a canal without 
locks is impossible. The difference in the tides is such 
in the two oceans that locks will be necessary to avoid 
unmanageable currents. It is manifest to anyone that 
the sea level canal involves much more excavation than 
the lock canal, but it is not so plain at first sight that 
the canal as at present proposed would be more nav- 
igable and would save time between the two oceans. The 
facts seem to be these: The present lock canal creates 
a large and deep artificial lake, covering practically half 
the width of the isthmus, in which navigation will be as 
free and unimpeded as in the ocean itself. Vessels will 
be able freely to pass and to make their normal speed; 
but speed is not possible in a canal even 300 or 400 feet 
wide. Having to pass through locks with either type, 
the higher level canal gives, when it is entered, better 
facilities for navigation. 

There is another imperative reason, found in the con- 
trol of flood waters. Everyone is familiar with the fact 
that the Chagres river is subject to tremendous floods, a 
rising from the heavy tropical downpours. There are 


numerous other smaller streams which in their season 
offer similar though less serious difficulties. Since the 
canal route taps the channel of the Chagres river and is 
the natural outlet of the other streams it is evident that 
either the flood waters must be taken away through the 
eanal itself or diverted through other canals. The for- 
mer would make the canal unusable on account of cur 
rents or perhaps ruin it, while the latter would be so 
costly and difficult that engineers have not yet found a 
solution for the problem. On the other hand, if these 
streams flow into a large lake its size will prevent cur- 
rents that will seriously interfere with navigation, while 
over the side of this elevated lake can be spilled the 
surplus waters, which will flow away to the sea through 
natural channels without interference with the canal or 
its locks. The above gives in brief the engineering 
situation as between the sea level and elevated type of 
canal. 

A few days ago, in Washington, one of the best known 
newspaper men in that city gave an address recounting 
what he had seen in an extended visit in the canal zone. 
He assured his audience that the estimate given out by 
the engineers that the canal would be finished January 
1, 1915, was based upon calculation and not mere guess 
work, and that the United States wouid not be disap- 
pointed by a postponement. He gave some graphic illus- 
trations of the magnitude of the work being done. He 
stated that every day’s work on the canal sees removed 
a volume of earth and rock equal in cubic contents to 
the capitol building and of twice the weight of the 
Washington monument; that if the material excavated 
and removed each month were to be loaded into ordinary 
2-horse wagens it would form a procession that would 
girdle the earth. It is a great work, being pushed with 
remarkable ability and energy. 

The public got somewhat impatient during the early 
stages of the work, when the chief results were seen 
merely in sanitation, in the building of towns, providing 
water supply and in other preliminaries; but those things 
had to be attended to before work could be pushed in an 
effective way. The lack of such preparation was what 


defeated the French in their efforts to build the canal, 

The industrial and commercial interests of the United 
States can look forward to a new route between the 
Atlantic and Pacific in six or seven years and no busi 
ness men are more interested in it than the lumbermen. 
By that time the yellow pine producers of the south will 
have so developed their industry that they will not fear 
competition from the Pacific coast; but by that time 
also the Pacific coust lumbermen will need a more 
economical and dependable outlet for their growing 
production. The Atlantic coast will weleome the lumber 
of the Pacifie coast. 

It is probable that the product of the tidewater mills 
on Puget sound, Grays harbor, Columbia river, Coos bay 
ete. will be delivered via the canal to the Atlantic and 
gulf coast ports in considerably less time and at about 
one-half the cost now involved in the transcontinental 
rail haul. A wonderful development of the west coast 
lumber industry will be fostered by these better ship- 
ping facilities, but the trade that will then be created 
will develop new relationships and new methods of han 
dling the west coast business. It will also mean a new 
division of distributing territory. The mills located cast 
of the Caseades in the Inland Empire, in Idaho and 
Montana, will probably do little, if any, business in the 
territory east of Chicago. The natural course would be 
to ship the rough Coast product through .the canal and 
assort and dress it in big distributing yards along the 
seaboard, whence it would be distributed by rail north 
and west. The difference between the rail and _ the 
Panama water route rates would pay this cost and carry 
the lumber hundreds of miles westward to meet the all 
rail lumber coming from the mountain mills. 

Perhaps it is too early to make definite plans for the 
conditions which will exist in 1915, Still it would seem 
to be the part of wisdom for those who are able to do so 
to begin the establishment of their trade relationships 
and begin to think about yards and planing mills; fot 
those who are ready to do bus#hess in the new way when 
the time comes to do it will have a great advantage over 
those who meet the condition only when it arrives. 





THREE SEPARATE ASSAULTS ON THE CONSTITUTIONALITY OF THE INTERSTATE COMMERCE ACT. 


The taking of testimony in the three cases brought 
against the Interstate Commerce Commission by various 
railroad companies-the Northern Pacific Railway Com- 
pany et al., the Union Pacific Railway Company et al. 
and the Great Northern Pacific Railway Company et al. 
as plaintiffs and the commission as defendant forming 
the title to the suits—growing out of the order issued 
in the transcontinental lumber rate cases—was begun in 
the United States circuit court at St. Paul, Minn., last 
Tuesday, April 13, before Master in Chancery Dickson. 
Three days were consumed at St. Paul, when the court 
adjourned to meet at Chicago, Friday, April 23, to take 
further testimony, whence the hearing will probably be 
adjourned to St. Paul for Monday next. 

in these cases the complainants are seeking to have 
the act to regulate commerce, known as* the interstate 
commerce act, declared unconstitutional and void, at 
least as respects all rate making features and rate mak- 
ing control. The attorneys for the Interstate Commerce 
Commission in these cases, as in the California case, 
insist that under a proper interpretation of the law as 
amended the court’s function is limited to an examina- 
tion of but a few questions: one, as to whether or not all 
the proceedings are regular and lawful, and another as 
to whether or not the rates fixed by it are confiscatory, 
and these matters must be determined by the record as 
made in the trial before the commission. The commis- 
sion’s counsel contend that under the act as amended 
no new testimony should be heard before the court with- 
out the commission having first had an opportunity to 
pass upon it; that the intention of the law was that the 
carrier as well as the shipper should make its full case 
before the commission and not try it piecemeal. 

The testimony thus far presented by the railroads 





goes altogether to the feature of valuation, none of 
which was offered at the trial before the commission. 
What other testimony may be introduced has not yet 
been disclosed, but it has been stated that President 
Howard Elliott and other officials will give their ideas 
as to the value of a railroad as a working tool, and cover 
the situation generally. Testimony thus far introduced 
covers the Northern Pacifie railway. 

Under the basis of valuation used by the engineer of 
that road he has increased its value so that it now rep- 
resents nearly $700,000,000, an increase since the hear- 
ing of the Spokane cases of over $300,000,000. The 
basis on which he arrives at this conclusion is more 
curious than enlightening. He is given the problem to 
replace the Northern Pacific railway. He starts out on 
the theory that all the terminal properties and rights of 
way must be secured \ ithin three years, using as a 
basis their cost as estimated by the land department, 
viz., in the neighborhood of $135,000,000. He then 
figures that all the money will have to be borrowed, on 
a basis of 6 percent interest, and that the entire road 
will be completed within twelve years, but that during 
that period the road will not earn anything whatever 
toward paying even interest charges. 

By this method he has created a capital charge at the 
end of twelve years of in the neighborhood of $135,000,- 
000 as a result of interest alone. He also has added 
many millions of dollars to the cost of the road by 
charging full tariff rates on everything entering into its 
construction, figured to what he terms the center of 
gravity of the system; in other words, a 1,000-mile haul 
at full tariff rates was charged on every item. 

This serves to illustrate the method of valution that 
is being used. It may result in an independent valua- 





tion of these roads in these cases by the Interstate Com 
merce Commission. In the interest of the public this 
should be done, or if a basis of valuation such as has 
been suggested by the engineer is to be used either for 
the issuance of bonds or stocks or the basing of rites, 
it is apparent that it would be very hard to make ‘ates 


high enough to insure what would be considered be 
a reasonable ‘return. No injunction was asked ag: inst 
the order in these cases and, as it will be impossible 
for the cases to be heard before the expiration the 


time that, under the law, the order issued fixing the »tes 
would remain in effect, it would appear as though | ere 
were some reason rather than the rate question why ‘hey 
are being tried. It is therefore a fair inference ‘hat 
the constitutionality of the law and the fixing of \: ‘ua 
tions in these cases are of more importance to thi uil- 
roads than the particular rates involved. 

It appears to be the settled policy of these rai) ads 
that all cases of. any importance decided by the er- 
state Commerce Commission are to be taken into « wrt, 
an injunction sought and as many difficulties as p< ible 
put in the way of the operation of the commis*!01$ 
order. 

The plaintiffs not having rested their case the detend- 
ant of course has not yet introduced evidence, s) 10 
outline can be given of the testimony that it will :tr0- 
duce, but it is known that the counsel for the Intersiate 
Commerce Commission have advised most strongly ‘hat 
an independent valuation and appraisement of the ' ads 
be made in these cases. 

Counsel representing the defendant, the Inters 
Commerce Commission, include Luther M. Walter, 'eP- 
resenting the commission direct; Joseph N. Teal, of 
Portland, Ore., and W. A. Wimbish, of Atlanta, a 
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THE DOOR AND MILLWORK SITUATION IN THE COUNTRY AT LARGE. 


\ctivity in the building trades and the advent of 
gool building weather throughout the middle states 
has added a little zest to the sash and door market. 
Indications are for an active demand for sash and doors 
and millwork in both town and country. It is a trifle 
early to look for much business in the north for out- 
door building, but with the coming of milder weather 
a jvore pronounced demand is expected. Although 
orders are principally for mixed cars they are of a 
desirable nature. Reports from country yards show 
that many house bills are being figured on and that 
mult building is now going on. Prices as yet are not 
on 2 satisfactory basis, but producers look forward 
to better prices as the demand increases. Planing 
mills, interior finish and millwork factories catering to 
the local trade only all appear to be extremely busy 
and a trip around the residence sections of Chicago 
finds extensive building and repairing under way. On 
an average the building permits as compared with 
those of last year show a larger number of flat and 
apartment buildings to be constructed instead of the 
large number of frame dwellings which were erected 
during 1908. 

Demand for window glass continues light and in 
order to find the market for their output some hand 
operators have been forced to meet the American Win- 
dow Glass Company’s recent cut, and in some instances 
go the machine operators 24% percent better. It is 
the general impression that hand operators have about 
reached the lowest prices and it is doubtful whether 
another cut could be made in the wages paid to glass 
workers in order to meet machine operators. Building 
has stimulated buying slightly but business for this 
season of the year is in no way near normal. 


The bulk of business in the northwest continues to 
come from the larger cities, and the factories of 
Minneapolis and St. Paul are not enjoying very heavy 
demand for stock sizes from the retail yards. This 
is seeding time and farmers are rushing to get crops 
in, so building activity is confined to the towns. The 
factories are getting in a good line of orders for spe- 
cial work, and are busy figuring on this class of busi- 
ness. Prices show no material change. 

* * * 


The sash and door mills of Buffalo, N. Y., that are 
in close connection with the eastern trade, are report- 
ing a good business. The demand for fine work has 
been good all winter and in some cases there has been 
difficulty in getting help. Locally, trade is not brisk 
just now, but millmen say that everything will turn 
out all right just as soon as the tariff agitation is 
stopped. 

” * * 

The St. Louis, Mo., sash and door trade is better 
than it was a week or two ago. The pleasant weather 
of the last few days is helping it materially. The 
increase in building operations is having its influence 
on the factory demand. There is a pronounced increase 
in the amount of special work and estimating is going 
along nicely. The factories will be quite busy before 
long if the pleasant weather continues and if a fair 
proportion of the estimates are ordered. 

* 7 * 

The sash, door and blind factories of Baltimore, Md., 
are doing better, being called on to supply constantly 
increasing quantities of sash, blinds, doors and other 
mill work. The activity among builders is uninter- 
rupted and the demand upon the product of the sash 


factories is accordingly more active. Competition is 
still active, but appears to be lessening, and the re- 
turns to the manufacturers are more satisfactory. A\l- 
together, the outlook for the sash trade is bright, as 
there seems to be no danger of a letup in the move- 
ment among investors to improve real estate. The 
figures for the current month will doubtless run ahead 
of those for April of 1908, and the business done by 
the mill men will be increased accordingly. 
* -* * 

The sash and door situation at Kansas City, Mo., has 
not changed during the last week. Orders from the 
country are still coming in nicely, giving the jobbers 
a steady line of business. Prices are steady and sta- 
tionary and the outlook for the stock goods trade for 
the next month is very encouraging. The demand for 
millwork continues active. The bulk of it is for local 
building, but there is a very fair volume of millwork 


trade coming from the country, and the planing mills 


here are kept steadily busy. 
m ” a 

There is a noticeable improvement in the door and 
millwork situation in New York city and vicinity 
since April 1. One concern making a specialty of 
birch doors has booked some heavy business since last 
week and hardwood wholesalers report better trade 
from this source. One large factory has bought a 
cargo of 500,000 feet of oak which is said to be the 
beginning of further large orders from this party. 
Cypress wholesalers say there could be better buying 
in their line, but the fact is very little work has been 
started on the largest volume of new building permits 
for which cypress will form a large part of the mill- 
work business, 





EDITORIAL REVIEW OF GENERAL LUMBER TRADE CONDITIONS FOR A WEEK. 


The last week has noted the elimination of much 
of the element of sag in the lumber market. To say 
that conditions have uniformly improved would not 
accurately describe the situation, since actual changes 
in prices ete. have not been numerous and the better- 
ment has been confined to localities and particular 
classes of stock, The market, nevertheless, has more 
life and interest in it, is more active than for many 
weeks, and when the trade begins to show a more 
lively interest it is generally a sign of convalescence. 
The dead, inactive market is the dread of all lumber- 
men and the trade seems to be getting away from this 
condition, for the time being at least. 

While the lumber trade of the United States is de- 
fending trust allegatiqns, and, at the same time, mak- 
ing an effort to keep its head above water as far as 
prices are concerned, it is interesting to note that the 
manufacturers of western Canada recently got together 
at Winnipeg and agreed to advance the price of rough 
lumber. The little press dispatch which went out 
announcing the advance without comment, had it 
originated at any point in the United States doubtless 
would have created an immense stir and brought forth 
a grand jury investigation at once. Still, American 
lumbermen are not jealous of their Canadian friends 


in this respect, at least, and are glad to note the 
improvement in conditions in Canada which warranted 
this advanee in prices, due in large measure, it is re- 
ported, to heavy buying on the part of the railroads, 
Unfortunately, the railroad demand on this side of 


the (anadian line does not seem to be heavy enough 
thus tar to materially affect prices one way or the 
other 


CURTAILMENT THE ORDER. 


In sharp contrast with the reports which were com- 
ing iv about January 1, evidence is now at hand, and 
accunulating daily, that yellow pine mills are closing 
down for a period or otherwise reducing their output 
by « considerable percentage. The need for prompt 
action has been apparent all along, but is made more 
evid hy the lately developed weakness in the North 
Carolina pine market, which held up well for a time 
after \«llow pine had gone to pieces. As things stand 
now southern pine is about on a parity and the 
Southeast seems to be almost as heavily overstocked 
as | southern mills are, although not suffering so 
severely from the effects. In the eastern markets yel- 
low ;ine is reported in very fair demand, but the price 
Situation seems to be controlled entirely by the over- 
Sup} nevertheless with some railroad business, and 
mat | improvement in yard trade, prices have re- 
Maile! practically stationary, showing no tendency to 
80 lower, As far as the eastern trade is concerned, 
floovinyy and finish and upper grade boards are the 
Stead. artieles of trade and heart face stock is gener- 
ally i: good demand. As a whole, dimension lumber 
'S ho! showing much improvement as yet, but yard 
—. are reported to be very light—most of the deal- 
ers hin 


\ng postponed their buying as long as possible— 
the east is going to figure heavily in the build- 
"8 expenditures for this year a change for the better 
IS anticipated. 


VARIOUS PHASES OF YELLOW PINE. 


Much southern lumber is being dumped on the New 
York ind Chicago markets at whatever prices are 
obtainable by concerns whieh are in need of money to 
eet outstanding obligations, and this one influence 


wl helped to cheek any tendency toward an upward 
a, 


and x 


np 





The southwestern mills are enjoying an improved 
demand for yard stock, but buying is of a very re- 
stricted nature, confined just as closely as possible to 
the needs of the hour, and displays the dealer’s lack 
of confidence in even present low values. From the 
standpoint of the mills, however, the situation looks a 
little better and no further depression of prices is 
anticipated. 

A recent spurt in factory demand—slight though it 
appears to have been—has induced many operators to 
believe that one important branch of the consuming 
trade is whipping into better shape. If this is true, 
and it may well be from indications, the mills will 
be enabled to clean up on some stock, of which they 
have been carrying a surplus for many months. Whole- 
salers in the southwest are still talking curtailment 
and declaring that until the mills restrict operations 
to a greater extent than they have thus far done 
yellow pine values will remain about on their present 
level. 


SOUTHERN PINE EXPORTS. 


The export situation is not very satisfactory. 
Europe seems to be possessed with the idea that Amer- 
ica is apt to have another panic at almost any time 
and, as a result, the consumption of American lumber 
is low and handlers of export stuff are keeping their 
stocks down to a minimum. It is further said on the 
other side that shipments from the United States are 
far heavier than they ought to be in view of the 
situation, and American exporters are criticized for 
overloading European markets and aiding in an already 
effective demoralization of prices. Coupled with the 
undesirable condition of trade from the price stand- 
point, the matter of grades is causing exporters con- 
siderable trouble and, as is usual with a weak market, 
complaints are numerous and vexatious. One reason is 
found in the attempt of mills, which under ordinary 
conditions would sell their output to the domestic 
trade, to get into the export trade at a time like the 
present, believing that they can secure better prices 
abroad than at home. Experience seems to show that 
this theory is not well held and right now, taking con- 
ditions at their worst, the best market in sight is 
the one nearest the mill. 


WHITE PINE. 


The best available commentary on the white pine 
situation is found in the statement made this week 
that shipments of lumber from the Minnesota mills 
are running from 25 to 35 percent heavier than they 
did a year ago at this time. This is the season of 
active work among the farmers, when they have little 
time for the making of improvements and are not 
expected to take on much lumber. Nevertheless 
yards throughout the northwest report a very fair 
trade and prospects of much building. The cities are 
taking a good share of the stock which is moving, and, 
on the whole, manufacturers have little to complain of. 
Prices remain steady but have not thus far shown that 
upward trend which would be most acceptable. As the 
mills were somewhat late in getting started this season 
production will be a little bit below average, which 
may help to maintain values. 

In the Saginaw valley the upper grades of white 
pine are holding well but otherwise the market is prac- 
tically lifeless. Norway is weak. The demand from 
sash and door manufacturers and box factories is fair, 
but not heavy enough to be a feature. 


HEMLOCK. 


Strange as it seems, the hemlock trade seems to have 


broken away from its long and close affiliation with 
yellow pine and, as a consequence, demand and prices 
are showing marked improvement, while a general 
shortage of certain items in dimension lumber is re- 
ported from various markets. Eastern hemlock is 
holding to list and stocks are increasingly scarce, so 
that every phase of the eastern situation seems hope- 
ful. In the north the volume of business has been 
heavy of late and it is now said that mill stocks range 
well below the amounts on hand at this time last year. 
Considerable discrepancy in quotations is noticed and, 
as usual, this is an evidence of sharp competition for 
what business there is in sight. Nevertheless, the busi- 
ness is to be had and the mills are bidding sharply 
for it. 


CYPRESS. 


So firm is the call for cypress that many mills effected 
advances, April 15, on a number of items. Quotations 
on 2-inch and thicker tank stock are about 50 cents 
higher and about the same advance is generally appli- 
cable to C bevel siding, A, C and D finish, No. 2 shop 
etc. No weakness is noticeable anywhere along the 
line. The business now being booked is largely for rush 
delivery, much of it mixed cars. Cypress authorities 
give as a reason for the present firmness of the mar- 
ket the fact that the field of cypress is being materially 
broadened, and as much lumber is going into new terri- 
tory the mills do not have to depend upon their old 
sources of demand for as much business as they for- 
merly received therefrom. The assortment at the mills 
is gradually breaking and manufacturers might be 
pleased to see a greater proportion of straight car or- 
ders, which would leave their stock in better balance 
but, as far as volume and values are concerned, there 
is no room for complaint, and by comparison with com- 
peting woods cypress has decidedly the best of the 
situation. 


EASTERN SPRUCE. 


Some livening of the demand for eastern spruce is re- 
ported from wholesale centers and shippers are finding 
easier disposition of their stock lately, at the same time 
getting very fair prices. Dealers are watching the 
building trade very closely with a view of maintaining 
a fair margin of stock, and from this quarter consider- 
able support is expected. 


HARDWOODS. 


Business is not up to the expectations of the hard- 
wood people as expressed during the early winter. The 
manufacturers were confident of a boom, involving an 
upward movement of prices, and this has not material- 
ized, with the result that altogether too much grumbling 
is heard. The hardwood situation is very satisfactory 
by comparison with yellow pine, for example, and hard- 
wood manufacturers have no real grounds for complaint. 
They are getting good prices for their upper grades, 
which show not the slightest tendency toward weakness, 
and if the lower grades are not in satisfactory condi- 
tion a fair profit remains on the whole transaction. 

Just what may be expected of the manufacturing 
consumer during the next few months is problematical. 
Directly, of course, the tariff situation does not affect 
the hardwood people to any extent, but there is no 
question that the business interests upon which they are 
dependent for a considerable share of their demand 
will greatly improve when tariff tinkering ceases. In 
the face of all this, however, the movement of oak, pop- 
lar and gum is heavy, and from some markets come 
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reports of still further strengthening of prices on the 
upper grades of these woods. Pittsburg, for example, 
reports ‘‘a decided gain and firmness in prices,’’ and 
at the same time from Toledo comes the statement, 
‘‘Business is good and list prices are being practically 
maintained.’’ Similar conditions prevail throughout 
the east and the principal reason for what complaint is 
heard is found in the fact that the hardwood people 
built their expectations high and full realization has not 
yet come. 

With the northern hardwoods the most noticeable 
thing is the scarcity of factory grades. In birch and 
basswood stocks are low. Birch shows up well on the 
list and stocks of all these woods are gradually reduc- 
ing. It is generally reported that the flooring factories 
are busy and are using quantities of maple. The Michi- 


gan mills, which were heavily stocked, report a material 
reduction of their surplus—a most encouraging sign. 


ON THE WEST COAST. 


Inquiries are numerous among the fir mills and much 
business has been offered of late, but the prices at which 
it can be secured are not generally satisfactory. The 
mills are not afraid of the situation, however, as shown 
by their unwillingness to book orders far in advance on 
present values. The local demand on the Coast and in 
the Inland Empire territory is unusually active and tak- 
ing good care of the output. Lately coastwise ship- 
ments to California are fairly heavy and the resump- 
tion of demand in that quarter is proving helpful. <A 
few cargoes are going to Europe and the orient but, 


generally speaking, the export business is only mod 
erate. ‘The eastern rail demand runs generally to uppe: 
grades, with very little call for common lumber, and 
prices reflect this condition; in fact, common shows con 
siderable weakness in some localities. 

The reward for their long shutdown is now beginniny 
to repay the shingle mills as red cedars daily becom 
seareer. Stocks throughout the country have dwindle 
to almost “nothing, the transit supply is low, and now 
that the demand is coming in prices have already ai 
vanced and are going higher. Quotations at Minn 
apolis have not shown the effect of the optimistic fee 
ing on the Coast to the extent which might have bee: 
expected. Stars have been quoted at $2.58 and clears 
at $3.04 on the 55-cent rate, but these are minimu: 
prices and an advance is well in sight. 





THE STORY OF A MAN OF AFFAIRS, BRIEFLY TOLD.—(See First Page.) 


The startling and pyrotechnical in life and events 
attract the attention of the crowd. This is natural, but 
the thoughtful man is likely to be more impressed by 
the quieter manifestations of power which are not ac- 
companied by ostentatious display. 

In looking over the roster of eminent lumbermen of 
the United States every type of character, every variety 
of method, almost every kind of prominence is to be ob- 
served. Genuine successes have had spectacular begin- 
nings with more or less tanfare of trumpets. On the 
other hand, some of the greatest successes, perhaps the 
most enduring, have been accomplished quietly by the 
use of ordinary and businesslike methods. The specu- 
lator, who is prominent in some lines of business, has 
had small share in the lumber industry, unless in the 
term speculation be included the acquirement of timber 
properties in anticipation of the needs and values of 
the future. 

Since the lumber business deals with real things and 
with substantial values, not much is ordinarily to be 
accomplished by the methods of the stock broker or the 
mere promoter. The suecesses that have been substantial 
and have endured have not been those of a day but those 
that were built up by means of study, of forethought, 
of persistence and of hard work. Therefore the aver- 
age lumberman of recognized position today came to 
that position unaccompanied by brass bands, unheralded 
by the press agent, and his arrival is usually unacclaimed, 
though, perchance, the people with whom he has to do, 
the industry of which he is a part, the financial powers 
that be, suddenly wake up to the presence of a factor 
that is to be reckoned with and proclaim the fact. 

In the Pacifie northwest a certain man has been 
growing in ability, experience and resources for twenty 
years, whose name was hardly known outside of the 
circles with which he was in business contact until a 
time came when his talents were needed in behalf of the 
industry of which he is in fact so distinguished a 
member. 

This man is Julius Harold Bloedel, of Bellingham, 
Wash. 

He has long been recognized in the lumber industry 
local to Puget sound as cne of the most clear headed, 
able and quietly forceful of its members. Yet it was 
not until first the railroad rate litigation and then the 
tariff campaign called for champions of the lumber in- 
terests that Mr. Bloedel’s name became prominent in a 
general way. 

When it was proposed to remove or lower the lumber 
and shingle duties, those who knew of his abilities 
secured Mr. Bloedel as one of the members of the first 
small delegation that went from Washington, the state, 
to Washington, the capital. Even then so quiet was his 
manner, so unobtrusive his personality, that at first 
it was not fully realized to whom the cause was in- 
debted for so much work and influence of value to it. 
But it was soon found that if facts were needed Mr. 
Bloedel could supply them; if evidence was to be gath- 
ered Mr. Bloedel knew where to find it and how to pre- 
sent it, and then it was found that he had an unusually 
clear and effective English style. 

Those who are interested in the tariff department of 
the AMERICAN LUMBERMAN doubtless read with much 
interest in its last issue the brief prepared by Mr. 
Bloedel for presentation to the finance committee of the 
United States senate, summarizing as well as detailing 
the claims of the great lumber region in which he lives 
and does business. There was no rhetoric in this brief, 
no flowery language, but it was manifestly the work of 
a clear thinker and of a man who has his facts well 
in hand. It was logical, concise and convincing. Such 
is Mr. Bloedel’s brief on the shingle industry in this 
issue. 

Who is Julius Harold Bloedel? He describes himself 
as a lumber manufacturer of Bellingham, Wash. He is 
general manager of the Larson Lumber Company, one 
of the largest and most substantial lumber institutions 
in the state, with mills having an annual capacity of 
75,000,000 feet of Iumber and 150,000,000 shingles, 
backed by about 1,500,000,000 feet of timber. He has 
other interests as well, industrial and financial, and is 
one of the most important factors in the business life 
of northwestern Washington. 

Mr. Bloedel is a native of Wisconsin, having been born 
at Fond du Lae, that state, March 4, 1864. His father, 
Henry Bloedel, was a wagon manufacturer in that city, 
and also was born in the United States, but his parents 
came from the Rhine country in Germany early in the 
last century. J. H. Bloedel lost his mother, whose 
maiden name was Helen Maurer, in his early infancy 
and was adopted by an aunt living in Shedoygan, Wis., 
to whom he says he largely owes whatever he is and has 
accomplished that is worth while. He received his pri- 
mary and high school education in Sheboygan and then 


went to the University of Michigan, graduating in the 
class of ’85 as a civil engineer. Mr. Bloedel spent a 
year in railroad service on the survey of the old Mil- 
waukee, Lake Shore & Western railroad, now a part of 
the North-Western system. The turn of his natural 
tendencies, however, was for business rather than for 
professional life, and he embraced an opportunity to buy 
some land in Sheboygan, out of which he erected four 
additions to the city, which still bear his name. It was a 
profitable venture, so that when, in 1889, the west ap- 
pealed to his imagination he had some capital with which 
to make a start. 

At that time the Great Northern railway was being 
built and it was rumored that Fairhaven, on Bellingham 
bay, was to be its terminus. The rumor was justified by 
the fact that a year later James J. Hill bought the 
Fairhaven & Southern railway and also purchased ter- 
minal properties, undoubtedly with the full intent of 
establishing the western terminus of the new trans- 
continental line at that point. But the engineers who 
were definitely locating the western end of the road 
found no practicable pass for a line across the Cas- 
cade mountains to Fairhaven, but did find one which led 
down the valley to Seattle. Therefore Seattle instead of 
Fairhaven received the impetus which made that instead 
of some other the greatest city on Puget sound. 

Mr. Bloedel entered heart and soul into the develop 
ment of the new city. His first venture was the organi- 
zation, in partnership with J. Ff. Wardner, of the Samish 
Mill & Lumber Company, a logging proposition, with 
its operations about ten miles south of Fairhaven. 
Then Mr. Bloedel became one of the organizers of the 
Blue Canyon Coal & Mining Company, in which Mr. 
Wardner was also interested. In 1892 he became presi- 
dent of the Fairhaven Naiional bank. Thus he was one 
of the most active factors in the development of what 
was thought would be an important center of industry 
and trade. But in the meantime the little city of What- 
com sprang up adjoining lairhaven, on Bellingham bay, 
and then the panic of 1893 came, and a crash followed 
that paralyzed the business of the state and ruined hun- 
dreds of business men, and Whatcom gained the leader- 
ship over Fairhaven. 

Mr. Bloedel had his troubles in those days, but he 
went through the panic and the years of depression that 
followed without failure or the repudiation of any of his 
obligations. In 1893 there were eleven banks on Belling- 
ham bay, and only two were saved from failure. One 
of them was the Fairhaven National bank, which weath- 
ered the storm very largely because of Mr. Bloedel’s 
ability and resourcefulness. 

The introduction of Peter Larson into Mr. Bloedel’s 
life came about through the Blue Canyon Coal & Mining 
Company. Mr. Larson was one of the notable men of 
Washington in those days, and he stood by Mr. Bloedel 
through all the trying experiences of the four years 
succeeding 1893. The properties of the Blue Canyon 
company were leased in 1898, at which time Mr. Bloedel 
sold his interest in them and organized, in company with 
Peter Larson and J. J. Donovan, the Lake Whatcom 
Logging Company for the purpose of dealing in and 
handling timber. Mr. Larson was the president of this 
company. It secured lands rapidly, built a logging rail- 
road and did some logging, selling its product to the 
mills on Bellingham bay and in its vicinity. By 1901 
it had acquired 25,000 acres of land in a solid body, 
containing about 1,500,000,000 feet. This is said to be 
one of the eream bunches of timber in the state of 
Washington. It is largely old growth yellow fir and in 
quantity, quality and location is probably unexeelled if 
equaled. 

In 1901 Messrs. Larson, Blvedel and Donovan organ- 
ized the Larson Lumber Company and built their first 
mill. Mr. Larson was president of this company and 
his decease has made no difference in the organization. 
No one was elected his successor in the office of presi- 
dent, and Mr. Bloedel remains simply ‘‘ general man- 
ager.’’ The business was expanded in 1905 by the pur- 
chase of the Hastings shingle mill adjoining the mills 
of the Larson Lumber Company in Whatcom, which had 
grown to be the important town on Bellingham bay. 
The following year, in 1906, they bought the plant and 
timber of the Belfast Manufacturing Company, located 
about twenty miles south of Whatcom. During the 
winter of 1905-6 they built the second saw mill in Bell- 
ingham, formed by the consolidation of Whateom and 
Fairhaven. This was as fine a mill as could be erected, 
in construction, arrangement and equipment. Its record 
has justified all the anticipations of its builders. 

During this winter there has been under construction 
what is believed to be the finest planing mill in the 
state of Washington. It is equipped with twenty prin- 
cipal machines, has water tube boilers generating 1,500 
horsepower and twin Corliss engines of corresponding 





size. This planing mill has been built to endure, as m 
be judged from the fact that its cost has been in 
neighborhood of a quarter of a million dollars. It yas 
expected to be in operation on May 1. This planing mil! 
completes the Bellingham plant of the Larson Lum)}er 
Company, which now has two saw mills, one of them 
with shingle mill attached, and an exclusive shingle 
mill. In addition is the Belfast mill. It has a standard 
gage logging railway twenty-six miles in length, 
equipped with fifteen donkey engines and the necessiry 
locomotives and cars. Its saw mill capacity is, as stated 
above, 75,000,000 feet of lumber a year, and its shingle 
capacity 150,000,000 pieces. The Larson Lumber Com- 
pany is recognized not only as one of the largest but as 
one of the substantial institutions of the northwest. 

Mr. Bloedel was so busy during the first eight or nine 
years of his work in Washington that he did not have 
much time for social life, but in 1898 he met a lady 
who was thereafter to be his life partner, Miss Louise 
Prentice, of Ashtabula, Chig who was visiting friends 
on Bellingham bay. They were married October 20 of 
the same year. Two sons and one daughter now con- 
stitute the family of Mr. and Mrs. Bloedel. While he 
has relaxed little of his business energy, his chief in- 
terest is no longer in a saw mill or a logging camp. 
While Mr. Bloedel has no social or political aspirations, 
his life is full of friendships, of useful service to the 
community and the people with whom he has to do, and, 
still young, it seems to the AMERICAN LUMBERMAN uot 
improbable that the talents called into requisition by 
the lumber industry this winter may yet be drawn into 
a larger public service. die 
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YELLOW PINE MEN CURTAIL. 


Leading Manufacturers in Hattiesburg District 
Determine to Reduce Output—Made Neces- 
sary by Increased Cost of Provisions. 





[Special telegram to the AMERICAN LUMBERMAN. ] 


HATTIESBURG, Miss., April 22.—An informal meeting 
of manufacturers of yellow pine in the Hattiesburg 
distriet was held in this city today. It is learned that 
owing to the depressed conditions of the market maua- 
facturers have decided to use all reasonable means 
toward curtailing the output, and it is generally con- 
ceded that this program will Ke carried out until! the 
cut of the mills is not in exeess of the demand from the 
trade. 

Already several of the largest mills have discontinued 
running at night, and the day run has been reduced 
from ten to nine and from eleven to ten hours at «it: 
ferent points. It is well known that prices now are :ctu 
ally below cost of production and have been for several 
months. This is due in large measure to the increase in 
the cost of provisions, which makes it inadvisable if not 
impossible to inaugurate further reductions in wag’ 

There seems to be no desire on the part of manu! 
turers to continue cutting their timber, foreing it on 
the market at a loss, as they now fully realize that «s 


soon as a tree is sawed into lumber it is gone for all tine 
and can not be reproduced in this generation. Thi 
ceptance of this idea will go far toward making 
present policy effective, and bring about closer coop«' 
tion and advance the ideas of those who are seeking '0 
conserve the forests. 





BILLS LATELY INTRODUCED IN SENATE AND 
HOUSE. 


WASHINGTON, D. C., April 19.—A bill has been intro 
duced by Senator Gamble to grant to South Dako's 
25,000 acres of unappropriated mineral lands to aid | 
the maintenance of a school of forestry in connectiv! 
with the State College of Agriculture and Mechanie Arts 
at Brookings, 8. D. 

Representative Morse has introduced a bill for lett: rs 
patent to Wisconsin for the unsurveyed and unattachel 
islands in the inland lakes, as additions to the state 
forest reserves. If, at any time, they should be used for 
any other purpose their ownership would revert to the 
United States, 
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LATEST MOVES IN TARIFF STRUGGLE AT WASHINGTON, 





Consideration of the Payne Bill in the Senate—Points in the Lumber Schedule of Vital Interest to the 
Trade—Peculiar Attitude of Senator Tawney—Financial and Commercial Interests at 
Stake—Perpetuity of Industrial Institutions Involved in Outcome. 


LATEST FROM THE CAPITOL. 
[Special telegram to the AMERICAN LUMBERMAN. ] 
ASHINGTON, D. C., April 22, 9 p. m.—yYesterday the sen- 
at) took up the tariff bill paragraph by paragraph and the 
discussion ranged from cottonseed oil to diamonds. Of 
inierest to lumbermen was a portion of the speech of 
Senator Money, of Mississippi, who declared that he was 


opposed to protection as protection, but in favor of a revenue 
duty such as could wisely be applied to lumber. Senator 
Aldrich remarked that the Mississippi senator was a sur- 
vivor of the oldfashioned democratic doctrine of a tariff for 


revenue only and had always consistently maintained that 
stand. Senator Scott ,of West Virginia, asked Senator 
Money if he understood him to say that he was not in favor 
of protecting any article included in the tariff bill; if so, he 
would be sorry, as he (Scott) had expected to ask his as- 
sistance in securing a duty reasonably protective on lumber. 
Senator Money replied that he was not in favor of pro- 
tecting lumber, but further said that, while he announced 
this principle, he was in favor of a tax on lumber, not for 
its protection but because it brings in a handsome revenue 
and he would tax everything that produces revenue, except 
such things as enter into the composition of fertilizers. 

fhursday’s proceedings touched lumber but slightly, 
though they were pyrotechnic in regard to cotton goods, 
woolens, glassware and other schedules which are found in 
the first part of the bill. Yhe lumber schedule will prob- 
ably not be reached before next week as the set subject for 
consideration, though it may be discussed Friday or Sat- 
urday 


LUMBER SCHEDULE IN THE SENATE. 


Discussion of the tariff bill began in the senate on 
Monday with a statement by Senator Aldrich, who pre- 
sented the bill a week previous, directed almost entirely 
toward the revenue producing power of the measure. 
He insisted that with the return of business and indus- 
trial activity, the natural growth of the American trade 
and a reasonable curtailment of government expenditures, 
the present deficit in the balance between government 
outgo and income would be wiped out within two years, 
when again a surplus would exist. Lower duties from 
the standpoint of revenue he did not believe to be neces- 
sary, and the reductions made by the senate committee 
were in fulfillment of the republican party promise of 
tariff revision which it was understood should lessen the 
cost of some of the necessaries of life. Up until Wednes- 
day the bill had not been taken up by schedules and the 
chief interest in the bill during the first two days of 


the week was centered around various propositions re- 
garding other means of raising revenue than by import 
duties. Chief of these was the proposition for an income 


tax, a tentative measure of that sort having been intro- 
duced by Senator Bailey, of Texas, last week. It will 
be recalled that the house made a part of its tariff bill 
a tax on inheritances, which the senate committee struck 
out temporarily passed over, like all other matters 
than those relating purely to duties. 

Senator Aldrich implied that no such measures were 
neccssary and seemed to depreecate their adoption on the 
ground that the raising of the large amount of money 
that would be brought in by such internal taxes would 
resu'| in a treasury surplus unless import duties were 
lowered to an extent which he thought would carry them 
below the point of reasonable protection. 

Wednesday afternoon the senate began consideration 
of th bill by paragraphs. Before adjournment eighteen 
pages of the bill were disposed of. The lumber schedule 


shou! | be reached within a few days, although it is pre- 
cede. by the steel schedule, which may require more 
than its proportionate amount of time. 

lhat our readers may understand fully the condition 
of edule D at present the text of that schedule as 
reporicd by the finance committee of the senate is given 


belo, exeepting only paragraphs relating to such things 
as lowware, toothpicks ete.: 


SCHEDULE D.—W0OOD AND MANUFACTURES OF. 
P . ( Timber, hewn, sided or squared otherwise than by 
a (not less than eight inches square) and round tim- 
wer d for spars or in building wharves, one-half of one 
cent jer euble foot. 
as Sawed boards, planks, deals, and other lumber of 
oes vood, sycamore, and basswood, fifty cents per thousand 
, ‘rd measure; sawed lumber, not specially provided 
nly this section, one dollar per thousand feet board meas- 
=: ut when lumber of any sort is planed or finished, 
lovin lon to the rates herein provided, there shall be 
ao and paid for each side so planed or finished, fifty 
po ‘ per thousand feet board measure; and if planed on 
© side and tongued and grooved, one dollar per thousand 


_ Soard measure; and if planed on two sides and tongued 
an _stooved, one dollar and fifty cents per thousand feet 
_ measure; and in estimating board measure under 


on ar chedule no deduction shall be made on board measure 

190 ount of planing, tongueing and ye - 

PE ay ieawed boards, planks, deals, and all forms of sawed 

hooany snum-vite, lancewood, ebony, box, granadilla, ma- 

Rot firth eee satinwood, and all other cabinet woods 

val irther manufactured than sawed, fifteen per centum ad 
orem; veneers of wood. and wood unmanufactured, not 


Talon? provided for in this section, twenty per centum ad 


9 
PP ol Paving posts, railroad ties, and telephone, trolley, 
ton Jie light, and telegraph poles of cedar or other woods, 
en per centum ad valorem. 

3) Clapboards, one dollar per thousand. 
ther in Hubs for wheels, posts, heading bolts, stave bolts, 
Ast blocks, wagon blocks, oarblocks, heading blocks, and all 





like blocks or sticks, roughhewn, sawed or bored, twenty per 
centum ad valorem. 

203. Laths, twenty cents per one thousand pieces. 

204. Pickets, palings and staves of wood, of all kinds, 
ten per centum ad valorem. 

205. Shingles, thirty cents per thousand. 

206. Casks, barrels, and hogsheads (empty), sugarbox 
shooks, and packing-boxes (empty), and packing-box shooks, 
of wood, not specially provided for in this section, thirty 
per centum ad valorem. 

210. Porch and window blinds, curtains, shades, or 
sereens of bamboo, wood, straw, or compositions of wood, 
natural or raw, thirty-five per centum ad valorem; if 
stained, dyed, painted, printed, polished, grained, or creo- 
soted, forty per centum ad valorem. : 

211. House or cabinet furniture wholly or in chief value 
of wood, wholly or partly finished, and manufactures of 
wood or bark, or of which wood or bark is the component 
material of chief value, not specially provided for in this 
section, thirty-five per centum ad valorem. 

212. <Any wood or articles or forms of wood, except 
those provided for in paragraphs two hundred and six and 
two hundred and eleven, inclusive, of this section, shall, 
if subject to duty, pay five per centum ad valorem in addi- 
tion to such duty, and shall, if otherwise free of duty, pay 
a duty of five per centum ad valorem, whenever any such 
wood or articles or forms of wood are painted, polished, 
grained, stained, printed, or creosoted, or prepared or 
treated for fireproofing or waterproofing. 

The lumbermen have not reJaxed their efforts to 
secure a higher rate on rough lumber than the $1 
adopted by the house of representatives and reported 
out by the senate committee. The latter did quick 
work and it is hoped that open discussion in the 
senate and further consideration by the committee will 
lead to a change in schedule D in this particular. 

The lumber eause is gaining ground constantly. In 
both the house and the senate are men who admit that 
their previous opinions had been wrong and that the 
lumber industry is entitled to all of the little it has 
asked. There is every reason to continue the cam- 
paign for the reinstatement of the $2 duty, with pros- 
pect of a satisfactory outcome. 


CONGRESSMAN TAWNEY’S PECULIAR TARIFF 
ATTITUDE. 


The address of James A. Tawney, member of Congress 
from the first, or Winona, district in Minnesota, on 
certain features of the Payne tariff bill, which was 
delivered April 6, did not appear in the Congressional 
Record until this week. He was speaking to the amend- 
ment he had offered which provided for striking out the 
duty on rough lumber, and allowing to remain as the 
only duties provided for in paragraph 197 the addi- 
tional duties for dressing lumber. That is to say, if the 
amendment had carried there would have been no duty 
on rough lumber, but 50 cents a thousand on sawed 
lumber finished one side; $1 a thousand if finished on 
two sides, and $1.50 a thousand on lumber dressed two 
sides and tongued and grooved. He announced as its 
purpose to afford American labor in the United States 
the opportunity of finishing the rough lumber imported 
free of duty. 

While Mr. Tawney’s amendment was defeated, some 
of the statements he made in its advocacy demand brief 
attention. He took the position that the cost of produc- 
ing lumber in the United States is no greater than it is 
in Canada, and that, therefore, from the standpoint of 
protection as defined by the last republican national 
convention, a2 duty on lumber from Canada could not be 
justified. 

Mr. Tawney sought to support his contention that cost 
of production in the United States is no higher than in 
Canada by the use of tables of wages and of costs that 
had been prepared and presented to the ways and means 
committee of the house by Americans who have invested 
in Canadian timber and mills and wish the duty removed 
in order to promote their foreign business. These figures 
included statements of total ‘cost of delivering lumber 
on cars at a very few selected points in the mountain 
district of British Columbia and in Washington. In one 
case the cost of production at a mill at Enderby, B. C., 
was offset against an unnamed mill on Puget sound, 
Washington, showing the cost of manufacture to be 
cheaper at the former than at the latter. These figures 
have never been analyzed carefully, but it is to be noted 
that in the primary item of expense, the cost of logs 
delivered at the mill, the British Columbia reports show 
$6.50 for this item in each of two tables representing 
respectively 1907 and 1908. It would not be unprece- 
dented to have an accurate computation of costs figure 
out to an even amount like $6.50; but it would be not 
only unprecedented but unthinkable that the same iden- 
tical round figured cost would obtain two years in suc- 
cession unless logs were bought delivered on a continuing 
contract. On the other hand, the average cost at the 
Washington mill was given as $6,447. Both because of 
their source and their partial anonymity such figures are 
entitled to little respect. 

Then Mr. Tawney presented, though he did not read 
them to the house, two tables showing wages at sixteen 
operations, eleven in the United States and five in the 
province of Ontario, from which it appeared that there 
was little difference between the standard wages paid in 
Wisconsin and Michigan and those paid in Ontario. 

The five Canadian operations noted are all on Georgian 
bay, at Blind river, John Island and Midland, with one 
at a location not given. Most of them. are isolated 


points and not attractive to laboring men. John Island 
is an island in the northern channel of Georgian bay, 
reached only by vessel. In such localities, as in the 
United States, prices higher than the average have to be 
paid for labor. The highest prices shown as being paid 
are at John Island. 

On the average the Canadian prices quoted appear 
slightly higher than those quoted at the eleven points in 
Wisconsin and Michigan. The latter mills are, with two 
or three exceptions, long settled and desirable places of 
residence. The newer points are convenient by rail to 
nearby business and social centers. Yet even with this 
selection of mill points—apparently carefully made to 
fit the points of highest wages in Ontario as against 
points of relatively low wages in the United States— 
there is little difference in the scales. lf Ottawa and 
Hull and the other points in the older lumbering dis- 
tricts of Ontario had been brought into comparison on 
the Canadian side, and the newer and less desirable 
points on the American side, it is evident that higher 
wages would have been shown in the United States than 
in Canada, 

In some lines of work higher wages are found in the 
American than in the Canadian list, but without state- 
ment of the number of men employed in each position 
and the pay rolls of the various concerns before us it is 
impossible tc determine which country pays the higher 
wages, even according to the tables presented by Mr. 
Tawney. 

The speaker paid very little attention to the value of 
stumpage as entering into the cost of production. That 
was a point which it was well to ignore from his stand- 
point. He referred to the increase in stumpage values, 
but did not define its place in the mill cost of lumber. 
To ignore the cost of raw material is to neglect the 
fundamental item which enters in the cost of any manu- 
factured product. 

Mr. Tawney had some difficulty in explaining his 
change of front since the time when, as a representative 
from the same district in Minnesota, he was the especial 
champion of the Dingley bill, which took lumber from 
the free list and gave it a duty of $2 on rough, with 
additional duties for dressing. In 1897 he was speaking 
on behalf of Minnesota interests and of the lumber in- 
dustry in his district; now that his district produces 
little lumber and the output of the state has passed its 
zenith and begun to decline, though the conditions facing 
the Minnesota industry twelve years ago are duplicated 
in many other states at the present time, he has reversed 
his position. 

In his speech of April 6 Mr. Tawney spoke of the 
conditions in 1906, when the lumber industry was more 
depressed than any other—as it is today—when timber 
was imported from Canada to Duluth. Yet because his 
particular district, and therefore his particular political 
aspirations, offers no longer the incentive to champion- 
ship of the lumber industry that it did twelve years ago, 
Mr. Tawney forgets all about the needs of many other 
states, in a condition as serious now as with Minnesota 
twelve years ago and makes himself the champion of 
free lumber. 

He passed directly from the consideration of lumber 
to barley. The ways and means committee had reduced 
the barley duty to 15 cents and he was advocating a 
much higher rate. Notwithstanding that 15 cents would 
produce a much higher degree of protection on barley 
than $2 a thousand on lumber, Mr. Tawney was in favor 
of a still higher protection for barley and of taking all 
protection from forest products. 

Such an attitude by one of the most distinguished 
champions of the principle of protection goes far to dis- 
eredit that financial, commercial and industrial doctrine. 
It would seem that Mr. Tawney is a protectionist for 
purposes of local policy only. He closed by saying in 
regard to the farmers: 

“But where there is an article like lumber which enters 
so largely into the agricultural industry and when they 
know, as they do, that the price to them of that product 
has enormously increased during the past few years, and 
that the cost of producing lumber is no greater here than 
in Canada, they naturally feel that protection to such an 
industry is not justified, and this fact explains the 
universal demand among the farmers for free lumber.” 

The fallacy of Mr. Tawney’s whole argument rests in 
the assumption that the cost of production of lumber is 
as great in Canada as in the United States. An uncon- 
vincing attempt, by picking out individual instances, has 
been made to show that labor cost in Canada is as great 
as it is in the United States. The grand average result 
is different. Canadian wages in the lumber industry are 
lower in average than they are in corresponding districts 
in the United States, and the cost of stumpage is much 
less, with the result that there has been a growing im- 
portation. of lumber from Canadian mills, which look 
upon the United States as one of their largest and most 
satisfactory markets. They have paid the $2 duty on a 
great and increasing volume of their product, thus 
demonstrating that the $2 duty was not prohibitive nor 
such as to interfere with the profitable conduct of the 
Canadian industry. To reduce or remove the duty is 
equivalent to the United States paying the amount of 
the reduction to Canadian lumbermen and timber owners. 
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THE RED CEDAR SHINGLE INDUSTRY IN THE STATE OF WASHINGTON. 


Valuable Information Concerning an Industry of Vast Importance—Comparison With the British Columbia Product. 


To vHrE FINANCE COMMITTEE ON FINANCE OF THE UNITED 
STATES SENATE: ” 

The red cedar timber belt of the North American conti- 
nent is a narrow strip extending westward from the Cascade 
mountains to the sea. Its southern extremity is at the Co- 
lumbia river and its northern extremity extends to the border 
of Alaska. ‘The cedar timber belt is, therefore, equally dis- 
tributed between the state of Washington and British Co- 
lumbia. 

That the shingle industry of the state of Washington is 
in a deplorable, condition, owing solely to the fast increasing 
importations of British Columbia shingles, is a fact plainly 
evident to those familiar with the industry. Shingles are 
now selling for less than the cost of material and labor: 
the owners of{ the material being willing to sacrifice it in 
order to convert it into ready cash. ; 

It lies within the power of Congress to change this con- 
dition and make the industry again profitable by raising the 
Dingley tariff on shingles, which is 30 cents a thousand, to 
50 cents a thousand pieces. 

There are in the state of Washington about 438 mills that 
manufacture nothing but shingles. ‘There are also about 
eighty lumber mills who make shingles as a byproduct only. 
That is, they make shingles out of that portion of the cedar 
log not suitable for lumber. The 438 mills can all be classed 
as small mills, being constructed at a cost of from $3,000 to 
$15,000 and employing from ten to thirty men each. It is 
not so much the large lumber mills that are suffering from 
the present depressed conditions; it is those 438 small 
shingle mills who make no other product than shingles. 

When the Dingley tariff was framed in 1897, 30 cents a 
thousand pieces was considered ample protection for con- 
ditions then existing. The industry, at that time, was only 
partially developed in the state of Washington and not at 
all developed in British Columbia, our principal competitor. 
Canada was ihen, as now, an exporter of shingles, but the 
product came almost entirely from New Brunswick and 
Quebec. Were these now the only Canadian shingles being 
brought into this country the 380-cent duty would still be 
ample. In the meantime, however, the shingle industry in 
sritish Columbia has grown by leaps and bounds, activities 
having been transferred westward in Canada on account of 
the greater supply of cedar timber. The conditions of the 
industry have been radically changed, therefore. 


Importation of Cedar Shingles. 


To illustrate my point I desire to call your attention to 
the report of the bureau of statistics showing the importa- 
tions of cedar shingles. Importations declined during the 
years 1894 and 1895, 1896, 1897, there being no market 
here, even though the Wilson tariff admitted them free. 
Business in this country revived during the year after the 
Dingley tariff became effective. The total importations of 
shingles from Canada in 1898 were 435,421,000 (or equal 
to 2,177 cars). ‘Ten years later these importations had in- 
creased to 988,081,000 (the equivalent of 4,940 cars); an 
increase of 227 percent. These were the importations from 
all the provinces of Canada. From 1893 to 1905 there is an 
accurate segregation as to the provinces from which shingles 
were imported; after that date, however, the importations 
are only shown by ports. By using the Pacific coast ports 
and North Portal in North Dakota, the entrance of the 
Canadian Pacitic railway into this country, we can approxi- 
mate the last three years. ‘The result, as shown by the 
table below, illustrates the rapid increase of the importation 
of British Columbia cedar shingles into this country: 

Number Equivalent in 
of shingles. car capacity. 





Dba dele ee Spee eeeens None shown Free 
_ ISG err ae None shown Free 
1,263,000 About 6 cars 
88,000 About % car 
1,060,000 About 5 cars 
5,558,000 About 27 cars 
25,000,000 About 120 cars 
56,188,000 About 180 cars 
SEE ee nr ere 175,655,000 About S78 cars 
ties Sire vhs ee ava. ode rato 205,369,000 About 1,027 cars 
DD Srcate nen tb esse bewes 256,644,000 About 1,283 cars 
Pie whens 606.000 Chee0 aM 212,351,000 About 1,061 cars 
(nedateounnnaes 263,054,000 About 1,515 cars 


railway, extending across Canada, 
carries shingles from British Columbia into New York state 
and to numerous points of distribution on the Atlantic sea- 
board, but these shipments can not be segregated, as they 
may be confused with shingles made in Quebec and Ontario. 
The latter have been mostly white pine shingles and have 
been displaced almost entirely by the cedar shingles from 
British Columbia. ‘The imports shown at the northern New 
York and Vermont customs stations have increased heavily in 
the same proportions as shown in the above table. So that 
it is fair to presume that the total imports of British 
Columbia shingles have reached a maximum of at least 4,000 
cars, out of the total of 4,940 cars from all of Canada. 
All of this has been done with the Dingley protection of 30 
cents a thousand. which was made at a time when there were 
practically no British Columbia shingles either manufac- 
tured or exported to this country. 


Increase of Product. 

Then there is another phase of the question. ‘he shingle 
product of the state of Washington has increased steadily 
from the time the first shingles were sawn in 1888 until 
1905, when the product reached its maximum of 52,550 car- 
foads. Since that time, in spite of general prosperity, the 
product has declined. This decrease in the product has been 
more largely due to increased importations as already shown 
than to bad conditions such as car shortage. There was no 
car shortage in 1908, but Lhe production did not reach that 
of 1905. The output for the state of Washington in 1905 
was 52,559 cars; in 1906, 56,433 cars; in 1907, 34,433 cars, 
and for 1908 (estimated), 46,000 cars. 

Kor a number of years shingle mills have been obliged to 
shut down for a portion of each year on account of a lack 
of market and low prices. For the last four years a fairly 
average record has been kept, giving the percentage of the 
idle time of the mills and of the employees, as follows: 


ERTS pitted webans oeee eed - 19.6 percent idle time 
OTe Bree a eee ae eo) IRE ee 50 percent idle time 
a ae ed ak rete, Bb aaa sd lat lb a eee 50 percent idle time 
re re eee ee 49.3 percent idle time 


To show the development of the shingle industry in the 
state of Washington since the Dingley tariff, it is a fact 
that its 438 small mills if run on full time could produce 
15,000,000,000 shingles, or 75,000 carloads; or more than 
the annual product of the entire United States. The Forest 
Service reports 11,824,475,000 shingles, or about 59,122 car- 
foads, as the product of the United States for 1907. It 
means that our shingle industry is overdeveloped, it not 
having taken into account the increasing British Columbian 
importations. Hence it becomes necessary for our manufac- 
turers to curtail their output from time to time, for the 
reason that the capacity is so much greater than the con- 
sumption it can readily be scen that the prices of shingles 
have had little or no chance to be remunerative to the manu- 
facturer. For, as scon as the price offered a fair profit, all 
of the mills would run, this would flood the market, and 
they would not stop until the price was far below the cost. 

The Washington shingle mills produce about 60 percent 
of the consumption of the United States; the Canadian shin- 
gle mills, of which the British Columbia mills have the 


greater capacity, contribute about 11 percent of our con- 
sumption. California makes redwood shingles and Louisiana 
cypress, but the red cedar shingle of Washington and British 
Columbia approximates 70 percent of our entire shingle 
consumption. 

The Labor Question. 

Labor conditions in British Columbia are those as de- 
scribed in the lumber brief submitted by me, and they apply 
to the shingle industry the same as to the lumber industry. 
Chinese are used very largely in the shingle mills, as they 
become expert packers; Hindoos and Japanese are used for 
the common labor. In many of the mills the only white 
labor is the filer, the engineer and the foreman, these being 
skilled workmen. This oriental labor receives less than 
one-half the wages paid in the United States. 

What has been said regarding British Columbia timber 
lands in the lumber brief to which I have referred applies 
equally with reference to the shingle timber. ‘The provincial 
government leases its timber lands and permits the cutting 
of cedar bolts and cedar timber at a cost of 25 cents a cord 
of bolts. The American, on account of the fact that he is 
cutting his own timber, must conserve it because he has had 
to pay for the whole of it. The British Columbia shingle 
manutacturer can afford to leave all the poorer grades in 
the woods because he pays the government only for what he 
uses. There is no inducement for the Canadian manufac- 
turer to do otherwise, as the provincial government does not 
compel him to conserve the timber the same as the manu- 
tacturer must do in the state of Washington. As a con- 
servator of timber there is none who works up the material 
as close as does the shingle manufacturer of our state. He 
1s, in fact, the scavenger of the forest, taking all of that 
which the more wasteful lumberman has left and that which 
is removed in the clearing of the lands for farms. 

These are the conditions that have brought the shingle 
industry to its present state of deplorable prostration. The 
remedy is an increased duty—instead of 30 cents we should 


. have not less than 50 cents a thousand, or else the industry 


will gradually transfer its activity from the American side 
to the British Columbia side. 


Make Only the Best. 


The British Columbia manufacturers make only the best 
grades of shingles, using the best cedar timber for this pur- 
pose. In order to conserve our forests and timber to the 
best possible use our manufacturers make both the best 
grade, called “clears,” to compete with the British Columbia 
manufacturers, and also an inferior grade in order to utilize 
the low grade raw material, the output being known as the 
“#A*" shingle. In British Columbia the manufacturers 
leave in the woods practically all of the timber that would 
make this *A* grade of shingles. 

That shingles have not increased in price during the last 
thirty years, but on the contrary are selling for less money 
than formerly at the principal consuming markets in the 
Mississippi valley is attested by Robert Fullerton, a retail 
lumberman of Des Moines, Iowa. He states that he has 
been in the business for thirty-five years at Chicago, Des 
Moines and elsewhere, and that shingles were selling in the 
neighborhood of $3 when he first went into the business, 
and that on the introduction of the red cedar shingle they 
sold at a figure varying from $2.25 to $3.25 in his market, 
and are today selling for $2.50 at wholesale. 

I submit herewith actual sales of *A* shingles as made 
by us in the month of January of each year from 1902 to 
1909, inclusive : 

*A* shingles, January. 


on EOE COC OE ET See $1.65 
ee rere SS eee ee 1.95 
Co, En ee a SO, aero ee 2.05 
i S.o bos ok Sais tics oS 1.60 


These figures were actual sales in the months mentioned, 
January being taken for the purpose of comparison in each 
year and representing a fair average. These prices are at 
the mill. In order to get them at Mississippi valley points 
additional freight of 80 cents should be added to the years 
prior to 1908, and SS cents to that year and 1909. 


The Small Mills. 


The timber holdings of the 438 small shingle mills referred 
to are limited, many of them owning none. They buy their 
timber largely, as they cut from the neighboring farmers. 
These small holdings enable the farmer to clear his lands and 
sell his bolt lumber to a nearby mill. In the course of a 
short time he has a piece of cleared ground and at the same 
time has earned a living while cutting and hauling his tim- 
ber. Within the limits of Whatcom county, where I reside, 
and which is the northernmost county of the United States, 
there are more than 100 shingle mills of the class above men- 
tioned and of which less than a dozen are located in the 
cities, the balance are in the country, at the cross roads and 
along the railroad lines. They get as close to the farmer 
who owns the stumpage and to the railroads as possible. 

These are the men and the mills who not only conserve 
the timber but clear the land to make for themseives future 
homes. Therefore the farmer is interested as well as the 
shingle manufacturer, as he has to compete with the cheap 
timber conditions in British Columbia, as well as with the 
cheap oriental labor of that province. Nothing less than a 
duty of 59 cents a thousand will accomplish his relief. The 
ad valorem duty for 1908 was only 12.42 percent, the aver- 
age of importations being $2.42 a thousand. Surely, in view 
of our decreasing production and increasing importations, 
it Is not presumptuous for us to ask for a duty approxi- 
mating; only 20 percent ad valorem.—J. H. BLoEDEL. 


OOOO enn 


EXPORTATIONS OF SOUTHERN PINE. 


_ [From the speech of Hon. Eaton J. Bowers, of Missis- 
100} in the House of Representatives, Friday April 2, 
‘This lumber, and I speak, of course, only of the product 
with which I am familiar—that of my section—must, of 
course, be marketed away from home. It has been esti- 
mated that the state of Mississippi uses yearly about one 
day’s cut of her mills. The rest is sold either abroad or in 
the states of the middle west. Practically all that is sold 
in the United States goes into what is known in shipping 
circles as the “central traffic territory,” namely, that part 
of the United States lying north of the Ohio river, east of 
the Mississippi and west of a line from Buffalo to Pitts- 
burg. It is a mistake to assume that any more than a 
negligible quantify of our cut finds a market either in the 
east or in Canada. It is true that we have connection by 
water through the Gulf of Mexico and into the Atlantic and 
thence to the cities of the eastern seaboard, but those 
markets as well as the Canadian markets that can be 
reached in that way and through the St. Lawrence river are 
so much closer to the mills in Georgia and on the seaboard 
of the Carolinas that the differentials in freight and the 
cheaper transportation, both by rail and water, have driven 
us out of those markets, except as to a very small quantity 
of very high grade lumber, mostly flooring, requiring the 
highest grades of longleaf pine, of which a small quantity 
is still sold in New York and Boston. That part of our 
lumber that goes abroad is shipped to the Gulf seaboard 
and sent by water chiefly to South America, Germany, 
Krance and to some extent to South Africa. These ship- 
ments also constitute comparatively a very small part of 
our cut and comprise only the highest grades of prime heart 








pine, free from blemishes of any character, which are soug) 
because of the hardness and tensile strength of the woo: 
The amount of such lumber that can be obtained in the 
of a mill has been variously estimated and depends large 
upon the character of the timber that is being operated. 
runs anywhere from 10 to 25 and in rare instances perha; 
as high as 30 percent of the merchantable part of the tr 
Besides the fact that there are other grades of high gra: 
lumber, as well as the great amount of the cut, which mu. 
and do seek a market in the United States, the mar} 
for the whole of Mississippi and parts of Alabama a 
Louisiana is the territory which I have described. I 
freight on this lumber to points within the area given vai 
from 6 to $10 a thousand and upward. The average 
estimated as being from $8 to $8.50. 

The Canadian lumber with which this comes into « 
petition can be sent from the Georgian bay territory i 
Canada to the lake ports within this territory at an aver , 
of about $1.75 a thousand and into the interior points » 
that territory at an average of about $4 a thousand. It I 
therefore be seen that at best the Canadian has $4 advant.co 
ot us in freight and as to the lake points has between <4 
and $7. It would seem that a mere statement of this di 
ence in freight would demonstrate beyond controversy e 
great disadvantage under which we labor and which weld 
be increased past the point of business endurance if lun er 
were to be put on the free list. 





LUMBER FOR THE HOME BUILDER. 


[Extract from the speech of Hon. Joseph H, Gaines, West 
Virginia, in the House of Representatives, Tuesday, Api 
1200, | 

We are asked to take the tariff off lumber in order (hat 
the poor man who wants to build a home may have cheaper 
lumber. The man who builds a home does not buy lumber 
as a rule. He enters into a contract with a builder, who 
buys lumber from the man who has a lumber yard, and he 
in turn buys lumber trom the mill. The home builder's 
price is set by the contractor and the man with the lumber 
yard. It is not made by the mill owner. There appeared 
before our committee a gentleman from one of the Dakotas, 
who was disturbed about the consumer. It turns out upon 
better information thag the gentleman was not a consumer, 
nor interested in giving the consumer cheaper lumber, but 
was a retail lumberman of large accumulation, using al! his 
skill and all his business capacity to keep the price of lumber 
up to the people in the towns where he had his lumber 
yards. It appeared in some towns he had an absolute mo 
nopoly of the retail trade and in others he had such a ! 
proportion ‘of the trade as to dominate the price situation. 
It also appeared that after the slump in the price of lumber 
this self-styled “friend” of the consumer purchased lumber 
at a reduction of $6 a thousand feet below the price he had 
been paying and that he did not thereafter reduce his price 
to the consumer a single penny. Though I am a friend of 
the tariff on lumber, I am not now arguing that question 
1 am undertuking to demonstrate from actual occurrences 
that what the home builder in the Dakotas has been suf 
fering from is not the tariff, not the $2 a thousand duty on 
roubt lumber, not the protected manufacturer of lumber, 
not any lumber trust fostered or even existing under pro- 
tection, but the rapacity of the little lumber trusts in his 
own neighborhood, who, exacting an exorbitant price from 
their neighbors, with a guilty conscience seek to transfer 
the public odium for their own rapacity to an imaginary 
bigger trust, which does not exist, over to the protected 
manufacturer of lumber, who is bending all his energies to 
get all the lumber he can into the market and at competitive 
market prices. 





BBB OOO w* 


UTTERLY OPPOSED TO THE BEST INTERESTS 
OF THE COUNTRY. 


ANTIGO, Wis., Mareh 23, 100 

tlon. Isaac Stevenson, U. S. Senate, Washington, D. © 

Dear Sir: Noting that the Payne bill raises the question 
of reducing the duty on rough lumber 50 percent, or $1 a 
thousand, we are addressing you with the idea of bringing 
before you our protest against this contemplated reduction 
and to advise that in our cpinion this is utterly opposed to 
the best interests of the country, and particularly to the 
state that you represent, and we believe that you should use 
your best efforts that this duty on lumber will not be re 
duced and that it will remain at its present rate a thousand 

A thorough investigation of this matter would convince 
any reasonable man that the rediting of the tariff on lumber 
50 percent or taking it off entirely would not reduce the 
price to the consumer any portion of the contemplated re 
duction. The consumer, by which is meant the home |uilder 


and people building houses and buildings for renta!, are 
using only the best grades of lumber. which at th time 
with the duty of $2 is being imported from Canada fully as 


much as it would be were the duty removed in part or whole. 
consequently the taking off of this duty can in no way «affect 
the price to the consumer. Heretofore, owing to the duty, 


the lewer grades or box material has been largely k: out 
by this duty, which has not as a matter of fact been high 
enough to allow the manufacturer to get a fair profit, or even 
at this time the cost out of his low grade or box matvrial 
An investigation would clearly show you that any tant 
facturer will at this time sell his low grade or box u rial 
below its actual cost price. 

We deem this question of vital importance, not ¢ to 
the manufacturer of lumber in Wisconsin but to its la core! 
as well as the settler to whom special consideration uld 
be given. <A good share of the state of Wisconsin al 
present undeveloped; that is, there are thousands 0! ree 
that the lumbermen have left as cut over lands, wail for 
settlers to go in and make them productive. We « not 
know how other companies handle their cutover land but 
this company gets in its settlers and allows them to tel 
onto the lands, giving them a contract for a deed wit! ac 
tically no money consideration, and the idea is. and 1as 
been proven by actual tests, that the settler will get : ugh 
saw log timber. pulpwood ete. off of these lands that the 
saw mill manufacturer has left to make his living during 
the time he is getting his land in proper shape for faring 

As you can well imagine, the timber left by the sa vill 
manufacturer for these settlers is not of the best 4 ty, 
being material that to them, plus the labor of gett it, 
has practically no commercial value; but to the - 


whose whole stock in trade is his labor, this lower #! 
material that the saw mill manufacturers leave repre vee 
practically his’ entire source of income for the first * ra 
years that he is on this piece of land, and we conten: 
by removing the duty on lumber you will destroy entir o 
market for this low grade of material brought in the 
settlers, and the effect will be that there will be no seiiiers 
brought in who have any way of making their living, an Oe 
low grade timber left on their lands will have no \" mie 
that it will give the settlement of your state a sever “til 
back and prolong its best development indefinitely o! He ~ 
such time as the low graded material that will be impo “4 
into this country on the low tariff will have exha pos 
itself. We therefore respectfully submit and ask as 4 “— 
stituent that your best efforts be devoted along the liv 
defeat this obnoxious measure as indicated above. 
B.*HEINEMANN LUMBER COMPANY 


W. B. Heinemann, Vice President 
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VIEWS AND COUNTER-VIEWS. 


Current Observations of Editorial 


James J. Hill’s Activity. 
“Mr. Hill did not become active in the cause of free 


lun. oer until after the Minnesota delegation caucused on the 
inv’ er and had its free lumber fight well under way.”— 
I’ interview with James A. Tawney, of Minnesota, in 


Jou val-Press, St. Cloud, Minn, 


| is interesting to know from so authentic a source 
tha! a great railroad man has become active in the 
cay e of free lumber, but, so far as the public knows, 
he as not been any more active during the last three 
mo: ths than for the last six months, for at the begin- 
nin. of the tariff discussions after the election he was 
quo ed as an earnest advocate of free lumber and free 


cou!. both of which, it is assumed, will add materially 
to ‘ie revenues of his Canadian branches and, there- 
for, of his Great Northern railway. 





The Interest of Wisconsin People. 
(Congress should know that the people of Wisconsin as a 


wh are not behind such of their lumbermen as have 
plu d up courage enough to demand a restoration of the 
sz duty on lumber. On the contrary, they would be glad to 


see the $1 duty go by the board.—ELditorial in the Journal, 
Milwaukee, Wis, 

Scores of towns in Wisconsin are dependent solely 
upon the lumber industry for their existence and their 
continued life and prosperity. Probably half the 
farmers of the state gain an immediate benefit either 
from the profitable market for the logs and other 
forest products they have to sell, or from the demands 
of the local lumber industry. From our knowledge of 
Wisconsin sentiment we do not believe that the people 
of that state as a whole approve of any measure which 
would reduce the value of standing timber or any of 
its products, or that would diminish the magnitude 
of the lumber business in the state. If the lumber 
duty should be reduced so as materially to affect the 
lumber business in Wisconsin, the representatives, ex- 
cept perhaps in two or three districts, who were re- 
sponsible for the reduction would have to meet sharp 
criticism from their constituents and perhaps lose their 
reélection. 


The Dingley Duty and Forest Conservation. 

As to a high duty being in the interest of forest conserva 
tion, that Is all rot. That Dingley duty didn’t help forest 
conservation any, did it?—-Kkditorial in Milwaukee (Wis.) 
Journal 

Of course it did. If during the last twelve years 
lumber had been on the free list there would not have 
been more than 90 pereent of the standing timber in 
the United States that there is today. The reason 
should be elear to people of ordinary editorial intelli- 


gence, to say nothing about the ‘‘intelligent reader.’’ 
The demands of the country would presumably have 
been us large under free lumber as with the duty, and 
in order to have supplied the demand the lumbermen 
would have had to produce the kind of material that 
could have been sold at a profit. Thus a much greater 
acreage would have been cut over. Only in a small 
measure would the waste thus occasioned have been 


compensated for by the growth of small timber left 
standing. If the Journal does not know, it should be 
advised that during the last twelve years under the 
Dingley bill the average output per acre was increased 
anywhere from 50 to 150 percent, most of which was 
clear saving to the timber resources of the country. If 


the editor still ean not understand that proposition, 
let him talk with any reasonably intelligent lumber- 
man iis Own city who is familiar with manufac- 
turiny operations. 


A Student by Proxy. 
Northwestern Agriculturist bas made an extended 


} 


stud the economic side of the lumber tariff and an 
anal of the conflicting demands which will be made 
upon igress to retain and to abolish such tariff. As the 
resu ( very strenuously urges placing lumber of every 
chara upon the free list.—-Sentinel, Fairmont, Minn. 

\ re afraid the study has been by proxy. The 
oe at has been printed bears evidence of having 
een 


) epared by the paid advocate of the Canadian 
free | mber lobby. 





Scope of the Demand for Lumber Duty. 


It ws that the only demand for the retention of duty 
Sa om the lumber interests of the northwest coast, and 
rom yellow pine section of the south, which latter sec- 
tion always heretofore clamored for free trade.—Senti- 
net, J \rmont, Minn. 

, li demand is just as strong from Maine, New 

Tam ire, Vermont, and Pennsylvania as it is from 
3 ' ‘cific northwest; and as strong from Michigan, 
\erlocky, Tennessee, and West Virginia as from the 
yellow pine south. At any rate such is the showing 
made by the vote in the house of representatives. 

Portsmouth and the Lumber Tariff. 
i ort is vitally concerned with the tariff on lumber. 


a irs that the sentiment of the section was voiced by 
serten sentative business man when he said to a Star re- 
Saeees recently, “I am a democrat, but I object to seeing 
left» ‘ody else protected and having our own natural wealth 
ener in the cold.” The lumbermen of. Virginia and North 
product. are willing to see a lower duty placed on their 
othe ict, provided the same thing is done in the case of 
excen ty modities, but they are unwilling to be the one 
be Plion, Their position appears to- be logical.—Ports- 
mouth (Va.) Star-Times. 


The above represents a growing sentiment in the 
South. Another southern congressman said that he 
was a believer in free trade and if a tariff on imports 
Were necessary he would consider revenue first. But 


ON THE PROPER ADJUSTMENT OF TARIFF ON LUMBER. 


Writers Analyzed and Answered—Varying Aspects of the All-Important Question. 


he believed in equality of treatment, and that as long 
as the articles used by the lumbermen of his district 
were given a high duty he would protest against the 
reduction of the present low duty on their product. 





Is Cutting the Duty in Two a Slight Reduction? 


It is, therefore, with tempered rejoicing that we observe 
the restoration of hides to the free list, the rejection of the 
countervailing duty on petroleum and some slight measure 
of concession regarding lumber.—-Post, Boston, Mass. 

Wonder if it would have been considered a ‘‘slight 
measure of concession’’ if the tariff had been cut 
square in two on woolen and cotton goods, shoes, and 
other products of Boston manufacturers? 


Is Sure It Needs It? 


Free lumber was what the west wanted more than any- 
thing else. It is what the whole country wants and needs 
more than any other single item of revision.—Times, Wash- 
ington, D.-C. 

If memory fails not, there was a time when the 
West wanted free silver more than anything else, and 
it was joined in the demand by some of the people of 
other parts of the country. The moral of this is that 
an apparently popular demand is not always for the 
interests of the country after all. This ‘‘popular de- 
mand’’ for free lumber arises from misinformation 
and a campaign of misrepresentation carefully worked 
up by Canadian interests. 


The Cabinet Wood Duty. 


The only important change in the schedule made by the 
senate committee was the restoration of imported hardwoods 
to the free list.—Wall Street Summary, New York City. 

And that was not important and does not affect 
directly domestic hardwoods. The ways and means 
committee, for some unknown reason, placed an import 
duty of 5 percent on cabinet woods in the rough, which 
had been free. These cabinet woods are mahogany, 
rosewood, granadilla ete. The 5 percent duty would be 
practically uncollectable, and if it had been retained 
by the senate the fancy-woods people were prepared 
to ask either its removal or to have it placed on a 
higher specific basis. 


Doesn’t Know What the Duty Is. 


For the protection of our fast disappearing forests there 
should be free lumber, both in the natural condition and 
sawed.—ZI nquirer, Philadelphia, Pa. 

This reads something like the last national demo- 
cratic platform which promised that, in the event of 
party success, logs should be on the free list, not know- 
ing that they had always been on the free list. But 
as to the ‘‘fast disappearing forests,’’ the proposition 
for free lumber in their behalf should be entitled, ‘‘A 
bill to promote the waste of the forests of the United 
States. ’’ : 


The Menace of Populism. 


James J. Hill, of St. Paul, paid another visit to the 
eapitol today. * * * ‘The railway magnate is said to 
have made this remark: “I am not interested in free lum- 
ber, but I want to say that if you boys don't vote for free 
lumber there will be at least seven populist members from 
Minnesota in the next house.”——Washington letter to St. 
Paul (Minn.) Dispatch. 

Mr. Hill, it seems, employs threats in the effort to 
promote his Canadian interests. He has not been re- 
ported as using argument. 


Low Grades Should Be Made Salable by Duty. 

The end of our best lumber practically is in sight. The 
lumber tariff hastens it.—The World, New York City. 

The effect of higher prices for lumber has been and 
will be to inerease the use of our poor lumber and 
save the best. The World speaks recklessly regarding 
a subject of which it is densely ignorant. 


Dressed Lumber Duty. 


The tariff on rough lumber is to. be reduced one-half, or 
$1 per thousand feet, and all other grades to remain as they 
are. This is but a farcical humbug, as it cuts no figure with 
the lumber trade—the commercial lumber now being fully 
%0 percent dressed before it leaves the mill where the logs 
are sawed.—News-Ledger, Litchfield, Minn. 

The additional tariff on dressed lumber is almost 
entirely in the interest of labor and of lumbermen— 
not saw mill operators—who have planing mills located 
along the northern border. The rough lumber duty is 
the only saw mill protection. So well recognized is 
this fact that some lumber producers have said that 
they did not care whether there was a duty charged 
for dressing or not. Remove that duty and the 750,- 
000,000 feet that is imported from Canada would, ex- 
cept for that which comes by water, all be dressed in 
Canada, depriving the planing mills and their work- 
men in Milwaukee, Chicago, Detroit, Cleveland, Buffalo 
ete., of just so much work. 


Makes a Difference Whose Ox Is Gored. 


The reduction from $2 to $1 per thousand will not prove 
satisfactory to our people, as nothing less than free lumber 
will satisfy us, but the reduction of the tariff on barley from 
30 to 15 cents a bushel is almost a calamity.—Times, Pres- 
ton, Minn. 

If the barley producers of Minnesota object to a 
50 percent reduction in the rate of duty on their com- 
modity they should sympathize with the lumbermen 
who are subjected to similar treatment; and the people 
who will be seriously affected by the reduction in the 
lumber duty outnumber two to one those affected by 


the barley schedule. Yet, before the bill passed the 
house, the barley was put up to 24 cents, while rough 
lumber remained at $1 as reported. 


Mill Prices and Retail Prices. 

With lumber holding up to the prices that have suc- 
cessfully been maintained by the coédperation of the whole- 
salers it has retarded the growth of communities to a cer- 
tain extent, but with the tariff removed it will be an en- 
couragement ior more building.—Republican, Mitchell, 8. D. 

Yet when our prices on lumber, at the mill, declined 
after the panic from $4 to $10 a thousand, prices to 
the consumer showed no corresponding decrease. Is 
it at all certain that the removal of the duty, small 
as it is, would have any appreciable effect? 


Home Comment on Mr. Tawney. 
_ It seems that Mr. Tawney in fighting for free lumber is 
fighting for the speakership. It also appears that Mr. 
Tawney in fighting for free lumber is losing the speaker- 
ship.—Journal, Minneapolis, Minn. 
An interesting comment from Mr. Tawney’s own 
state. 


White Pine Duty. 

The senate committee has decided to make a concession 
to the sentiment in certain parts of the country, particu- 
larly the middie west, in favor of free lumber. It has de- 
cided to put white pine on the free list. Other rough lum- 
ber will be taxed $1 a thousand.—Washington cor. in the 
Weekly Reveille, Bellingham, Wash. 

The committe did not so change the bill and it would 
have been a grievous mistake to have done so, for it 
is the white pine competition in lumber that is most 
feared by American lumber producers. * 


Can’t See Across the Hennepin Lounty Line. 


The republicans made a bad start with the independent 
voter when they voted to hold up the lumber tariff in the 
interest of a few timbermen who have already stripped the 
forests of their best pine and who now promise to go back 
and bring in the stumps, provided they are given an enor- 
mous tariff bonus for doing so.—Journal, Minneapolis, 
Minn, 

The Journal apparently thinks all the timbermen 
have their headquarters in Minneapolis. 1t does not 
appreciate that the larger portion of the timber of 
the country is not in the hands of big lumbermen or 
in large holdings by anyone. It does not seem to 
realize that though the lumber industry is declining 
in Minnesota it is increasing elsewhere and that the 
conditions which twelve years ago made Minnesota 
strong for lumber protection now exist in other states. 
Then, what does the writer mean by ‘‘an enormous 
tariff bonus?’’ What is ‘‘enormous’’ in the way of 
a tariff rate? Is a 10 to 15 percent rate such? If so, 
the Journal would better get after some of the other 
schedules of the prospective Payne-Aldrich tariff. 


Slender Evidence. 

Those members of Congress who have been claiming the 
existence of a lumber trust think they now have evidence 
to make good,their claims. Representative James A. Tawney, 
of Minnesota, today received copies of two lumber price lists 
issued by supposedly unrelated firms in Texarkana, Ark., 
and St. Louis, Mo.—Washington letter in St. Paul (Minn.) 
Dispatch, 

Since most lumber manufacturers conducting large 
operations issue price lists the above fact does not 
seem either startling or strange. We might be generous 
enough to amplify the above by saying that these two 
price lists were identical, or substantially so, typo- 
graphically and in the prices quoted, but such strength- 
ening of the evidence makes it of little use in support 
ot the claim that there is a lumber trust. There are 
a good many instances of where two or three mill 
concerns are owned or controlled by the same people 
or where several mills are represented by one selling 
company, so that the selling company and the mills 
issue the same price lists. The AMERICAN LUMBERMAN 
ean furnish any quantity of better evidence than that 
in support of the lumber trust idea, and yet all of 
it would amount to nothing. 


Local Interest and Tariff Reform. 


The people of the middle northwestern states are in- 
sistent for free lumber and at the same time for higher 
duties on barley. They are buyers of lumber and sellers 
of barley; herein is the explanation of the apparent 
anomally.—The Press, Winnipeg, Man. 

Our Canadian contemporary is evidently ‘‘onto’’ the 
situation, and especially appreciates the absurdity of 
the demand for free lumber under the circumstances. 


Congressmen Can Learn. 


The Payne bill practically was written two months ago. 
That part relating to the lumber schedule was voted upon 
by the republican members of the ways and means commit- 
tee even earlier than that and it was decided that rough 
lumber should be placed on the free list. Up to that time 
Mr. Pinchot and the lumber lobby had not been busy. And 
the lumber schedule remained this way for two months.— 
Washington dispatch to St. Paul (Minn.) Pioneer Press. 

The ways and means committee, with one exception, 
was in ignorance about the lumber industry and the 
reasons for lumber prices and the bearing of the tariff 
.upon forest conservation, as a majority of the public 
was and still is; but the lumbermen went to Wash- 
ington and told the facts to the members of the com- 
mittee and congressmen and, so far as they could get 
a hearing, the people at large. They conducted an 
open campaign of argument, and since they told the 
truth the ways and means committee was convinced 
even against its preconceived impressions, and lumber 
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received some consideration, though not to the extent 
to which it was entitled. 





What Makes a ‘‘Trust’’? 

i i . Weyerhaeuser that there is no 
mH. on aaet SS king might just as well try to 
make us believe that there is no oil trust, no sugar trust or 
no harvester trust.—Z7he Union, Princeton, Minn. 

If the editor of the Union wiil get a copy of the 
1905 census or a copy of the report of the Forest 
Service on lumber production for 1907 he will learn 
a few things which will show the difference between 
the lumber business and the oil, sugar or harvester 
businesses. He will find that every retail dealer in 
Minnesota can buy lumber from a thousand different 
sources who are all independent of each other. 





Most Optimistic Mathematics. 
Duty free lumber would mean that the price to the con- 


sumer would be reduced about one-half.—Oklahoman, Okla- 
homa City, Okla. ; 

Since the price of lumber in Oklahoma City prob- 
ably averages about $20 a thousand feet and since 
the duty on lumber ranges from $2 as a minimum to 
$4 as a maximum it is a little difficult to see on what 
basis the Oklahoman figures a reduction of $10 in the 
price of lumber, particularly as lumber is now selling 
at the mills at just about cost. 





Give the Lumbermen a Chance. 


lumber industry in the United States is to live it 
wt 5. large manufacturers will have to protect and 
develop their forest property. The land must be lumbered 
with care, fire must be kept out, young growth protected 
and every principle of forestry applied to the management 
of the land so that it will continue permanently productive 
instead of becoming a burned over and barren waste, as has 
Been the case of the forest regions which have passed 
through periods of excessive destruction as the result of 
careless lumbering methods.—New Ulm (Minn.) Journal. 


Yet up in that neck of woods the people propose to 


help the lumbermen out by reducing their financial 
ability to lumber with care, to clear their land of 
debris so as to lessen the fire hazard, and to do the 
other things necessary if they are to respond to the 
just demand that the lumbermen should have due 
regard to the interests of the country in the manage: 
ment of their properties. 


Opinions Change with Conditions. 

The duty now is $2 a thousand and the Payne bill reduces 
it to $1. Northwestern members as a rule want it wiped 
out entirely; but, strange to say, the democratic south 
stands for the duty.—Atwater (Minn.) Press. 

Not so strange when it is remembered that the south 
is now in the same position in respect to the needs of 
the lumber industry that the northwest—Michigan, 
Wisconsin and Minnesota—was twelve years ago when 
it led the fight for Dingley rates. And now the lum- 
ber industry of the northwestern states is as strong 
for duty as ever. The people who are posing as north- 
western advocates of tree lumber are more interested 
in their Canadian properties than in what they may 
have left in the United States. 


Small People Would Be Especial Sufferers. 

If the tariff on lumber was entirely wiped out we be- 
lieve the lumber barons would still manage to eke out an 
existence.—Princeton (Minn.) Union. 

Of course they would. Tinkering with the tariff 
will hurt the big people, but they will survive without 
any serious difficulty; but thousands of small lumber 
operators will be put on the verge of failure and many 
of them thrown into bankruptcy. 


Please Read Schedule D. 

The sole reduction made is that of $1 per 100 on rough 
or undressed lumber, which is now dutiable at $2. All 
other lumber is as highly tariffed as now; that is, at from 
$2.50 to $5.-—Hillsboro (N. D.) Banner. 


The above quotation shows simply dense ignorance. 


The highest duty on lumber in any form. is now $4. 
That is for lumber dressed on four sides. The Dingley 
bill places a duty of $2 on most imported rough lum- 
ber and the duty for dressing is additional to the 
rough lumber duty and not independent of it and is 
designed to protect in the planing mill industry and 
the labor employed in it as distinguished from the saw 
mill industry. Tlie additional charge for dressing is 
50 cents a side and tonguing and grooving is 50 cents, 
so that flooring, surfaced two sides and tongued and 
grooved, has a duty of $1.50 in addition to the $2, 
making $3.50. By the Payne bill the duty on flooring 
is reduced to $2.50. 


Labor Figures Chosen with Great Care. 

The supposition is that we pay better wages here in al 
lines of business than are paid in foreign countries. Th 
one marked exception is with respect to lumber, as is shown 
in the pay rolls of lumber operators on both sides of ou 
northern boundary.—The Post, Washington, D. C. 

Those who have read the payrolls could have ol 
served, if they would or if they knew the facts, tha 
the Canadian payrolls were all from the mills who: 
owners are Americans and who have to pay fan 
wages to get American workmen to go into an isolate: 
part of a foreign country to work. 


This Paper Understands. 

Common lumber is being produced as cheaply as it can 
be. If the tariff is reduced the timbermen will probab!y 
raise their price. What is needed more than a reduction 
of the tariff is lower freight rates.—Siour City (lowa) 
News. 

Prices at the mill would not be raised because of 
the lowering of the duty, but it is a fact that the low 
grades are being sold now at below cost and that 
condition can not continue indefinitely and the reduc- 
tion of $1 will certainly not be felt in local prices 
where the freight rate ranges from $5 to $15 a thou- 
sand feet. 





LOGICAL AND REASONABLE OBJECTIONS RAISED AGAINST TARIFF TAMPERING. 


Statesmen and Financial Authorities Voice in Unmistakable Terms Their Opposition to Proposed Reduction of the Schedule. 


GOVERNOR OF WASHINGTON ADVOCATES RE- 
TENTION OF DUTY ON LUMBER. 
Everett, WAsH., April 16.—With the knowledge that 
the life of Washington’s trade largely depends upon 
its lumber and shingle interests Gov. M. EK. Hay has, 
at the request of D. M. Ford, secretary of the Washing- 
ton State Shingle Grading Association, headquartered 
in Everett, forwarded a request to Senators Jones, Piles 
and Aldrich asking that the tariff on lumber be not 
reduced, also that the tariff on shingles, now standing at 
30 cents, be made not lower than 60 a thousand. The 
governor’s letter to Secretary Ford says: ; me 
¥ Sir: in receipt of your messag' 
at neke pean gy Beng POOR oy wired both Senators Jones 
and Piles, as well as Senator Aldrich, requesting that the 
tariff on lumber be not reduced, and that the tariff on 
shingles be not made lower than 60 cents a thousand. Trust 
ing this meets with i ae come I an, 
seat _ M. E. Hay, Governor. 


SETTLEMENT OF TARIFF QUESTION WILL HELP 
BUSINESS. 

}REENVILLE, MicH., April 14.—Editor AMERICAN LUMBER- 
wane We cover the’ entire country very thoroughly, from 
ocean to ocean and from the northern boundary to the 
southern. In all sections the orders and inquiries have 
shown a decided improvement since about the 1st of March, 
and it is our opinion that as soon as the tariff question 
is definitely settled the lumber business in all parts of the 
country will again be what it has been for thirty years— 
the most certainly and awe successful, if properly con- 

D ny we know of. 

ke ae of the tariff, there may be some question 
as to what is best for the country at large; there can be 
none as to what is best for the jumbermen, and what is 
best for them is of course 4 pac us, as manufacturers of 

1 grates, edgers and trimmers. ; 
es ore GORDON HOLLOW BLast GRATE COMPANY, 

per Paul Van Deinse, Secretary and Treasurer. 
——eeerwr 
LUMBER FAMINE IN CANADA WOULD FOLLOW 
REVISION OF TARIFF. 

Orrawa, Onv., April 17.—It is claimed by several 
prominent lumbermen that the result of .the revised 
United States tariff will be a big rush of Canadian lum- 
ber to the United States at higher prices, which will 
practically clean out this country’s supply in one genera- 
tion. R. Jupp, well known northern Ontario lumber- 
man, thinks the next generation will have a serious lum- 
ber famine on its hands as a result. ‘‘If the truth were 
known,’’ he said, ‘‘we have not a quarter of the timber 
we are credited with, and with an increased demand 
from the United States what there is will be quickly de- 
pleted. ’’ 


MICHIGAN LUMBERMEN WANT A RECIPROCAL 
ARRANGEMENT. 

Bay City AND Sacinaw, Micu., April 20.—Michigan 
lumbermen, at least those engaged in operating saw mills 
in eastern Michigan, have not despaired that the senate 
will either increase the tariff on rough lumber to at least 
$1.50, and they appear to have hopes this will eventuate. 
And in the event that the rate remains as the bill left 
the house they are putting up a strong protest against 
Canada being given everything and not asked to recipro- 
eate by letting saw logs come across the lake. Repre- 
sentations have been forwarded to the Michigan senators 
and they have been urged to make this demand if noth- 
ing less can be done. Charles A. Bigelow, of the Knee- 
land-Bigelow Company and the Kneeland, Buell & Bige- 
low Company, has been active along this line. He has 
forwarded a strong argument to the, senators showing 








that the life of the eastern Michigan saw mills ean be 
prolonged twenty years if the several firms are permitted 
to bring a few million feet across the lake each year to 
patch out their Michigan timber holdings. He says that 
Canada reciprocated under the operation of the Me- 
Kinley law and 1,600,000,000 feet of saw logs were 
rafted to Michigan mills under the operation of that law 
and were manufactured here. To permit Canada to 
dump in round numbers 1,000,000,000 feet of manufac- 
tured lumber every year into the markets of the United 
States at a material reduction in the duties compared 
with the Dingley rates and exact no reciprocal returns, it 
is asserted would be rank injustice and a jug-handled 
arrangement that should not be tolerated. He says the 
people who have been howling for reciprocity have an 
opportunity now to apply the principle to the extent of 
doing something for the Michigan lumber industry. Of 
course, Mr. Bigelow believes the Dingley rates should 
not have been disturbed, that they were fair and afforded 
no more protection than common equity to the industry 
warranted, but if this is not to be permitted he is unable 
to see consistency in giving Canada a reduction of 50 
percent and let her play the dog-in-the-manger policy 
and refuse to let a saw log come across the lake to 
Michigan, and at the same time dump 150,000,000 feet 
or more of manufactured’ pine lumber into Michigan 
ports every season under a reduced tariff. Further, he 
says that in his judgment the statement of American 
operating saw mill operators in Ontario that under no 
circumstances would Canada reciprocate has no standing. 
Canada has reciprocated in the past, he says, and “we 
have no way of judging of the future but by the past.” 
He caleulates that under a reciprocal arrangement, with 
the understanding that Congress is determined to make 
«a concession in the lumber duty, 100,000,000 feet of saw 
logs coming over Lake Huron every season to Michigan 
would mean $500,000 every season to American labor in 
the matter of wages alone. 

It is expected that a number of millmen in eastern 
Michigan will go to Washington the last of the week to 
press some arrangement of this kind upon the Michigan 
senators. Saginaw, Bay City, AuSable, Alpena and 
Cheboygan millmen are all interested and are being 
communicated with to take an active part in the matter. 
These millmen have an aggregate manufacturing capac- 
ity for their mills now exceeding 200,000,000 feet and 
it is likely that under a reciprocal deal whereby logs 
could be imported four or five new mills would be 
erected on this side. 





VIEWS OF A SOUTHERN SENATOR-LUMBER- 
MAN. 

BALTIMORE, Mp., April 21.—Nothing could indicate 
more strikingly the change of tariff sentiment in the 
south than an utterance of United States Senator John 
Walter Smith, of Maryland, in response to a request for 
an expression on the tariff. What invests his utterance 
with special importance to the lumber trade is that 
Senator Smith is vice president of the Surry Lumber 
Company, one of the largest producers of North Caro- 
lina pine, an officer of the Cumberland Lumber Com- 
pany, a member of the firm of Smith, Moore & Co., 
planing and box shook millmen at Snow Hill, Md., and 
interested in other similar enterprises. Senator Smith 
and his associates hold large areas of timber land in 
the south. In discussing the tariff revision work he had 
this to say: 

I see no reason why a southerner should be ashamed to 





be a protectionist in a great many things. A tariff for pro- 
tection seems inevitable. The north, especially New Eng- 
land, is protectionist out and out, and is looking out tor 
itself alone. It desires free trade, if this can be obtained, 
in raw material, but for the goods it manufactures it de- 
sires an almost prohibitive tariff. The products of the 
south are for the most part this socalled raw material. 
I think it is time for the south to secure protection for 
itself. There is a portion of the country which represents 
one-fourth of the wealth of the nation and has industr.es 
that are really entitled to the nursing process which the 
northern industries, started many years ago, received from 
the nation. 

We must have revenue, and that means tariff. Free trade 
is impossible; it is not sensible to talk of such a thing, 
because if we do not get revenue from foreign trade we 
would have to get it within the nation. That is not de- 
sired. In Maryland and the remainder of the southern 
States there are coal mines, cotton fields, grain farms and 
other industries that represent what are known as raw 
material. If the southern democrat who is for free trade 
will realize that if he stands on the old free trade policy 
and makes no effort to secure protection for the south it 
will be secured for the remainder of the country to the 
greater detriment of his section, I think a different 
spirit will be exhibited. I think, however, that the south- 
ern people are realizing the change. With the republicans 
controlling the situation in congress and protection creeping 
into the tariff it is a duty whch I for one feel that I owe 
to Maryland and the south to secure a share of the pro- 


tection, 

To emphasize the stand thus taken the Business Men’s 
Association of Salisbury, Wicomico county, Maryland, in 
Senator Smith’s district, at a special meeting held last 
Saturday, adopted the following appeal to Congress, 
asking members to vote for a tariff on lumber: 


We wish to impress upon you the impo i 
. ne } rtance of the Ding- 
ley tariff rate on lumber. Our associat on, which represents 


the business interests of this communit y, would be vitally 
injured by any reduction. We are ser ously handicapped, 
as it is, in competing with Canadian lumber by reason of 
the longer distance from market and the heavier character 
<a umber, which means a large extra expense in freight 


Copies of the declaration were sent to Senators 
Aldrich, Smith and Rayner, and the representatives of 
Maryland and other states. 


TAAAAAAASA 
VIGOROUS PROTESTS FROM THE SOUTH 
AGAINST TARIFF REDUCTION. 

_ NEw ORLEANS, La., April 20.—Southern lumbermen, 
like those of other sections are actively at work to 
prevent the injury of the industry by reduction of the 
lumber duty, and are receiving the hearty support of 
their fellow business men in other lines, who appreciate 
the benefits of saw mill prosperity to business in g«- 
eral. The following vigorous and self-explanatory tvcle- 
grams were sent last week to United States Senators \! 
Enery and Foster: 

Believing the interests of the entire south would be greatly 


jeopardized by any change in the tariff on lumber, our insti- 
tution urges that none be made. 
NeW ORLEANS Boarp or TRAD 
We are unalterably opposed to any change from the *2 
duty on lumber and sincerely npe you are with us on (this 
proposition. HiperniaA BANK & Trust COMPAN) 
We trust you will be able to have the senate retain present 
duty of $2 on lumber. It is of great importance to the state 
of Louisiana not to disturb present tariff. 
INreRsraArp Trust & BANKING COMPANS 


In the interest of southern lumber manufacturers and 
timber owners, and the urgent necessity of protection at 
least during next few years of probable overproduction, 
strongly urge your efforts in favor of maintenance present 
tariff of $2 on lumber. 

WHITNEY CENTRAL NATIONAL BANK, 
S. Wexler, Vice President 

Any lessening of tariff on lumber will be most disastrous 
to this state and we ask your efforts to prevent any reduc- 
tion. : PHILIP WeRLEIN, President, 

New Orleans Progressive Union. 
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LATEST NEWS OF LUMBER ASSOCIATIONS IN ALL SECTIONS OF THE COUNTRY. 


Retail Dealers of Mississippi and Louisiana Will Carry Their Case to Federal Court—Mound City Lumbermen Hold Regular Meeting—Shingle Importations 


COMING CONVENTIONS. 


il 29——Michigan Hardwood Manufacturers’ Association, 
Detroit; Ponebartrain hotel. J. C. Knox, secretary, Cadillac. 





MISSISSIPPI-LOUISIANA ASSOCIATION TO TAKE 

COMBINATION CASE TO FEDERAL COURT. 

|; is announced that the ease of the people of Mis- 
sissippi vs. the Retail Lumber Dealers’ Association of 
Mississippi and Louisiana, recently decided against 
the »ssociation, will be taken into the federal courts. 
In the pleadings in the trial court, counsel for the 
assoiation raised the point that the antitrust statute 
of Mississippi, which prohibits an association or col- 


lection of citizens from doing collectively a thing 
which may be lawful when done by an individual, is 
in violation of the fourteenth amendment to the 


federal constitution, which provided that, ‘‘No state 
shall make or enforee any law which shall abridge the 
privileges or immunities of citizens of the United 
States.’? The constitutional question thus raised must 
yo to the United States Supreme Court, if it is to be 
fully disposed of, and such action is now assured. 

In the meantime, Attorney General Stirling is said 
to be considering the advisability of instituting a suit 
for the assessment of penalties against the associa- 
tion. The recent decision of the state supreme court 
carried with it no penalty other than forfeiture of the 
right to existence in the state, but the action con- 
templated would be taken under the antitrust law of 
1906, which provides a penalty of $5,000 a day for 
a violation, It is reported that the attorney general 
will not take any action of this kind, however, until 
he has conferred with counsel for the association, with 
the understanding that the organization may eliminate 
the objectionable features of its constitution and by- 
laws, making them satisfactory to the state. 

The decision of the supreme court, declaring the 
Retail Lumber Dealers’ Association to be a combina- 
tion in restraint of trade, was written by W. R. 
Harper, special judge, appointed to sit in place of the 
former attorney general, who now occupies a position 
on the supreme bench and who was instrumental in 
bringing the original complant against the association. 

The opinion quotes at length from the constitution 
and bylaws of the organization and reviews the pro- 
ceedings which led up to the decree and injunction. 
The court, while allowing the application of a number 
of older cases, in which it was held that at common 
law and under certain particular statutes it was law- 
ful for retailers to combine and agree not to purchase 
from wholesalers who sell direct to consumers, asserts 
that the courts of Indiana, Georgia, Nebraska, Ten- 
nessee and other states have expressly repudiated the 
ground upon which the opinions in a number of these 
cases were based and have held that the doctrine, 
that what one may lawfully do any number may 
combine to do, is untrue and unsound. The opinion 
in the case of the India Bagging Association, 14 La. 
Ann., 164, is cited as expressing the view of the court 
in this particular case. In that case it was held that, 
‘‘Any one of several companies had the right to sell 
the whole or only a part of its output to only such 
persons, in only such territory and at only such prices 
as they pleased; yet it was inimical to the interests 
of the publie and unlawful for them to combine and 
agree that those matters should be determined and 


controlled by an ageney jointly created for that 
purpe ”? 

Commenting upon this decision the supreme court 
says: ‘This latter view commends itself to our judg- 


ment and appears to be founded upon sound reason 


and t observation.’’ In conclusion the opinion 
Says: 

_‘“*It appearing to us that the plain purpose of the 
instan’ association is to stifle competition between 
Wholesaler and retailer in dealing with the consumer, 
and 1)at sueh a combination, with such an expressed 
and wed purpose, is directly in violation of both 
the | and the spirit of the statute above referred 
to, Which statute makes no distinction between classes 
mee kinds of competition which it seeks to preserve, 
and ¢ 


1 decision of the chancellor being in conformity 
with ‘is view, the decree of the lower court is there- 
fore silirmed.?? 





SPRING MEETING OF MICHIGAN HARDWOOD 
MANUFACTURERS. 


Gr Rapips, Micu., April 17.—In furtherance of 
the devision reached at the midwinter meeting of the 
Michi ,1n Hardwood Manufacturers’ Association held at 
Grand Rapids, January 28, the executive board of the 
association has fixed the date for the special spring 
mectiny for April 29, at the Ponchartrain hotel, De- 
troit, Mich, The meeting was deemed necessary by the 
market conditions committee. Unexpected and unusual 
nang ms in the hardwood lumber market having come 

ut, it 


is considered of importance to that industry 
that tie members become fully informed regarding actual 
Conditions, No stock report will be considered at this 
meeting, but blanks for special information to be used 
y the market conditions committee will be sent to mem- 
aj "Ss with an urgent request to send the secretary the 
cg information without delay, Emphasis is placed 
_ the fact that all such information will be con- 
—e 48 private and will be handled by members only; 
‘ names will not appear, the reports being handled by 
umbers only, so that not even the members of the mar- 


ket conditions committee will know who made the report. 

At this meeting arrangements will be completed for 
the entertainment of the National Hardwood Lumber 
Association, which is to convene at Detroit June 10 
and 11. 

Several other important matters are to come before 
the meeting and the secretary, J. C. Knox, of Cadillac, 
urges a full attendance. 





CINCINNATI LUMBERMEN’S CLUB WILL 
ELECT ‘OFFICERS. 

CINCINNATI, OnI0, April 20.—The annual election of 
the Cincinnati Lumbermen’s Club, which will be held on 
Monday, May 3, is receiving a larger share of the lum- 
bermen’s attention than any ever held heretofore. 
While both parties have agreed upon Cliff S. Walker for 
president, the fight on the rest of the ticket is a hot 
one. Here are the tickets: 

Progressive. 
C. S. Walker. 
James Buckley. 
c 


Regular. 
President. Cc. S. Walker. 


H. Pease. Second vice pres. James Buckley. 
G. C. Ault. Treasurer. Lb. F. Bramlage. 
W. S. Sterrett. Secretary. J. Watt Graham. 


The chances are that ‘‘Jim’’ Buckley will be elected 
to both the first and second vice presidencies, as he is 
very popular. But the strong fight will be on the 
office of secretary. At the May meeting the delegates 
to the National Hardwood Association convention will 
be named. A strong delegation will attend on behalf 
of the new inspection rules of the joint conference at 
Philadelphia, which will be presented. 





ST. LOUIS LUMBERMEN’S CLUB IN MONTHLY 
MEETING. 

Str. Louis, Mo., April 22.—The April meeting and 
dinner of the Lumbermen’s Club of St. Louis, held at 
the Mercantile Club, and postponed from Tuesday even- 
ing, April 13, to 21, in order that the members might 
hear a talk by James E. Emery, general counstl of the 
National Manufacturers’ Association, was attended by 
oveft ninety members of the club and invited guests. 
Among the latter were J. W. Van Cleave, president of 
the Buck Stove & Range Company, of St. Louis, and 
president of the Natioual Manufacturers’ Association, 
also president of the City Industrial Association; F. A. 
Witte, president of the Witte Hardware Company; J. 
C. Lincoln, traffic manager of the St. Louis Merchants’ 
Exchange; G. C. Dietrich, president of the Dietrich 
Furniture Company, and Ferd C. Schwerdman, local 
secretary of the City Industrial Association. 

C. G. Atkinson, chairman of the entertainment com- 
mittee, and his associates on the committee eclipsed 
themselves in the entertainment they provided. 

President Julius Seidel, of the club, presided, and 
before introducing the speakers said that the business 
meeting would be dispensed with, and then gave an 
outline of the objects and purposes of the club and the 
magnitude of the lumber interests it represented. 

He then introduced J. C. Van Cleave, who in a ten- 
minute talk spoke of St. Louis as the “best place on 
top of God’s green earth for a white man to live.” He 
then outlined the work done by the National Manufac- 
turers’ Association and the difficulties encountered in 
bringing together the associations of business men, and 
told what concentrated action did at Washington against 
drastic legislation. He said business organizations 
should affiliate with the National Manufacturers’ Asso- 
ciation, and told of the fight the Federation of Labor 
had made against his company, the Buck Stove & Range 
Company, and how it became a national fight. 

President Seidel then introduced Mr. Emery, who told 
how much the citizens of St. Louis owed to Mr. Van 
Cleave, that there were common interests even among 
competitors, and of their mutual dependence on each 
other; that the lumbermen had a growing business, be- 
cause there was a growing demand for the lumber 
products; that all are dependent on the men employed; 
that among all business men there is a continual increas- 
ing dependence; that a bank in New York could not 
be wrecked but what St. Louis would not be staggered— 
so all are dependent. He said that the man who did not 
control does not own; that the combinations that run 
wild cause the trouble; that there was nothing that 
caused more trouble than the power under one leader- 
ship. He then spoke of the power of boycotting, and 
said that the rule of a mob was worse than the rule of 
a tyrant; that if the accomplishment of a purpose by 
law could not be governed it was unlawful; that the 
first element of the success of a business enterprise was 
that the owner must control it, or direct it; that the 
man who could not choose his servants was never sure 
of them. 

Mr. Emory then spoke against equal treatment of 
unequal labor; that the purpose of government was to 
give security to personal property, and if it could not 
do this it was not a. government. 

He concluded by speaking forcefully against the 
methods of organized labor, and how it could be over- 
come, and that the manufacturers should stand shoulder 
to shoulder against it. 

At the conclusion of Mr. Emery’s talk, which was fre- 
quently interrupted by applause, P. F', Cook contributed 
a unique and exquisite diversion, “The Jewel-Case of 
Memory,” consisting of selections from leading poets, 
patriots, dramatists, orators and statesmen, with musical 
interludes by the orchestra. . 


First vice president. Kred W. Mowbray. 


SHINGLE IMPORTATIONS IN 1908. 


EVERETT, WASH., April 16.—D. A. Ford, secretary of 
the Washington State Shingle Grading Association, has 
received a statement from the office of F. C. Harper, 
collector of customs at Port Townsend, concerning shin- 
gles imported by the United States, saying that he 
secured his data from reports compiled by the bureau 
of statistics, states that during the year ending Decem- 
ber 31, 1908, the United States imported 951,364,000 
shingles, valued at $2,238,977, and that during January, 
1909, the importations of shingles amounted to 41,652,- 
000, valued at $97,039. These importations cover all 
ports in the union. 

The January (1909) importation of shingles, figured 
on the 30-cent tariff basis now existing, shows a net 
profit to the governm« nt of $12,495.60. — 

A feeling of dissatisfaction exists among shingle pro- 
ducers in this territory against the practice of transit 
business, or shipments of carload shingles billed to the 
manufacturers and ordered held at some specified spot 
until disposed of to the trade. This practice, it is al- 
leged, has a decided tendency to make the transfer 
points a stumbling block in the way of advances in both 
demand and prices. 





MEMPHIS LUMBERMAN IS BUSINESS MEN’S 
CANDIDATE. 

MEMPHIS, TENN., April 20.—The annual election of 
the Business Men’s Club will be held at the home of 
the organization next Saturday. The lumbermen have a 
large membership in this club and are looking forward 
with a great deal of interest to the election, not only be- 
cause of this fact but because A. L. Foster, a member 


of the Lumbermen’s Club, is on the blue ticket as can- . 


didate for president. Mr. Foster has served the Busi- 
ness Men’s Club as vice president the last year and has 
attended every meeting of the board and of the organi- 
zation, The lumbermen will rally to the support of Mr. 
Foster just as they did last year, when he was elected 
vice president over one of the most popular men in the 
city, They expect to win. If they do not the other 
fellows will know they have been in a fight. Campaign 
literature is flying thick and fast and everything has 
tints of red or blue, accordingly as it comes from one 
side or the other, for be it known that F, W. Faxon 
heads the red ticket. The slogan of the red ticket is 
‘*More factories for Memphis,’’ while the banner of 
the blues bears the inscription ‘‘ More people for Mem- 
phis.’? The candidates on the blue ticket insist that 
more people will mean more factories and that both 
the blue and the red ticket are working to the same end. 
Mr. Foster has been for years an active association man. 
Before going into the lumber business he was a rail- 
road man and he has brought to the handling of the 
transportation problems of Memphis a knowledge and 
experience that have made his work wonderfully ef- 
fective. He did splendid work as a member of the river 
and rail committee of the Lumbermen’s Club and also 
as secretary of the Memphis Hardwood Rate Association. 





H00-HOO DOINGS. 


POO rn en 
A GRAND CONCATENATION IN PROSPECT. 


PORTLAND, ORE., April 19.—All the cats of Hoo-Hoo 
House in this district especially are anticipating one of 
the greatest times they ever had at the coming concate- 
nation to be held in this city Friday evening, April 23, 
at 8 o'clock. Arion hall, 23114 Oak street, will be the 
scene of attraction. The hall comfortably seats about 
700 people and it is expected that it will be filled t¢ 
overflowing before the performance begins. Between 
fifty and 100 purblind kittens will have their eyes 
opened and for the first time tread the mystic paths of 
Hoo-Hoo Land. The concatenation is to be held under 
the immediate direction of Vicegerent Snark 8. F. Owen, 
of this city, who has spared no pains to make the event 
one of the most memorable in the history of catdom. 

A poster as unique and interesting as the date on 
which the great event is to be held has been mailed to 
the Hoo-Hoo brethren. It was prepared by Mr. Owen 
and a clever local cartoon artist, Murray Wade. Near 
the top of the poster Arion hall is located as opposite 
police headquarters and all attending are urged not to 
mistake the location. A little further down is found the 
following: 

The New Disease, Katatonia. 


A state of apathy and indifference to current events 
of every day. A lack of initiative in caring for his own 
physical wants and susceptibility to considerable nervous 
excitement when brought into contact with strangers, or 
into other unaccustomed situations, wé guarantee to cure 
Katatonia in one treatment. 

The poster is about 2 by 314 feet in size and is very 
attractively gotten up, all information being given of 
interest with reference to the ¢oneat in an entertaining 
manner, illustrated with appropriate cartoons of “On the 
roof” attractions, the menu, before and after initiation 
scenes etc. ete. 

One of the last appeals to the brother Hoo-Hoo is 
that they forget lumber, logs, timber, rates, tariff, prices 
and troubles, but. remember “The time, the place, and the 
kitten.” 


—————————————— 
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OREGON AND WASHINGTON LUMBER MANUFACTURERS MEET. 


Committee’s Report on Trade Conditions is Optimistic—Association’s Freight Bureau Soon Will Bigin Work—Visiting Lumberman Predicts Prosperity. 


PoRTLAND, OrE., April 17.—An exceedingly interesting, 
and instructive and well attended meeting was held by 
the Oregon & Washington Lumber Manufacturers’ As- 
sociation here this afternoon in the assembly room of the 
Commercial Club. President L. J. Wentworth pre- 
sided. The reading of the minutes of the previous meet- 
ing and the treasurer’s report was waived in order to 
get time for much important business. — 

F. C. Knapp, of the domestic fir committee, presented 
a most interesting report on trade conditions, giving it 
as his opinion that there is cause for a feeling of op- 
timism and indication of considerably better conditions 
within the next thirty or sixty days, when the weather 
will have steadied down and summer trade commenced in 
earnest. He said that there are enough logs along the 
Columbia river to keep the mills in material and there 
has been no decrease in values notwithstanding reports 
of the daily press to the contrary. He reported red firs 
selling at $7.50, plus towage; bastard, $8.25, plus tow- 
age, and yellow fir at $10, plus towage, making the 
latter nearly $11 at the. mill. He said that after a 
careful investigation very little accumulation of stocks 
has been found at the mills taken as a whole. Some 
mills show some accumulation, while others again have 
been running low, thus evening matters up to such an 
extent that stocks are probably as low today as at any 
time during the last four years. Mills that operated 
double shifts have cut down the night run so that there 
is not a mill in the association running more than ten 
hours a day. ‘Taking the tariff revision matter into 
consideration, Mr. Knapp expressed himself as quite 
well satisfied with existing conditions. As to prices, he 
said they have been well maintained for the last thirty 
days, the average value being better than a year ago 
or even a few months ago. In conclusion he stated 
that the outlook is optimistic indeed, especially when it 
is remembered that a great deal of development work 
is about to be started throughout this and adjoining 
states. The railroads, he said, he understands are 
going to begin construction work on a large scale in the 
near future. In this connection Mr. Knapp pointed to 
the remarkable increase in building operations all over 
the Pacific northwest and yet it has only commenced for 
the season. And then the season has been unusually 
backward. 

A. C. Dixon, of the railroad committee, reported that 
Attorney J. N. Teal, counsel for the association in the 
freight cases, is now in St. Paul looking after the 
association’s interests at the hearing now in progress 
before the courts. In relation to the establishment of 
an association traffic or freight bureau, he said that a 
competent man had been placed in charge of that 
branch and that the claim department will be ready for 
work by the first of May. Claims against the rail- 
road companies, refunds ete. will first be given attention 
and later on the man will be set to other work. Mr. 
Dixon urged all members to get in their expense bills 
so that the refunds can be figured out. Then the mat- 
ter of scale weights will be taken up, with a view of see- 
ing to it that the mills get the square deal. Then in turn 
the equalization of rates and other data in connection 
with rates that might be of interest to the members 
will be gone into. Mr. Dixon contendgd that it would 
only be a short time till the bureau would prove self 
supporting and there is enough money on hand to run it 
for the balance of the year. He said he believed the bu- 
reau will prove a great benefit because he has discovered 
that mistakes are often made by the railroads and 
always in their favor; never, or at least very seldom, in 
favor of the shipper. He therefore hoped that the asso- 
ciation would rally to the support of the freight bureau 
at once. Fremont Everett gave the proposed bureau a 
high indorsement, stating that an association man to 
look after refunds etc. is exactly what is needed. He 
said he considered the matter one of the greatest im- 
portance, as the railroads pay very little attention to 
individual complaints, meeting them only with smiles 
and good promises. 

J. P. Keating asked of Mr. Dixon if the committee 
had thought of extending the services of the bureau to 
mills outside the association. To this he replied that 
while that matter had not been gone into very exten- 
sively, he thought probably this would be done as soon 
as the bureau gets beyond the experimental stage. Thus 
it would bring considerable revenue. 

W. D. Plue, of the spruce committee, reported that 
the committee was about to hold its first meeting since 
appointed, and that a complete report would be pre- 
sented at the next meeting of the association. 

J. P. Keating, of the insurance committee, stated that 
it was gathering information on the origin of saw mill 
fires, losses etc., and hoped to bring out some interesting 
data, not only for the members of the association but 
for the industry at large. Mr. Keating indicated that 
many of these most important questions have so far 
been given very little attention by lumber manufac- 
turers. 

W. B. Mackay, of the trade ethics committee, reported 
that while he had nothing in the way of a formal report 
to make, he wished to call attention to the fact that it is 


well to discover the cost of production in quoting lumber - 


and then to sell for that, plus a fair profit. He said re- 
ports from all over the country indicate a buying from 
hand to mouth and improvement in conditions should 
therefore follow as soon as confidence, as it. might be 
termed, is restored. 

President Wentworth called upon J. P. McGoldrick, 
of the McGoldrick Lumber Company, Spokane, who re- 





sponded with a very interesting talk. He attributed 
the falling off of trade during the last thirty days to the 
tariff revision agitation and cold weather, but looks for 
good orders from the country yards as soon as things 
begin to move well again. For the present, he stated, 
the country yards buy only what they absolutely require, 
regardless of what prices might be quoted. He pre- 
dicted fine business as soon as the crop outlook has been 
definitely outlined and the tariff agitation settled. He 
said he expects the clouds to clear up within the next 
sixty days and could see no object whatever in reduction 
of values. Speaking of his own particular territory, 
the great Inland Empire, he broke the surprising news 
that it consumes 60 percent of the total output, which 
is 1,000,000,000 feet annually. And while the produc- 
tion is increasing the home consumption is increasing at 
a greater rate. He said that the local consumption is 
carefully canvassed so that it is known exactly what 
amount is manufactured each year and how much is 
consumed at home and how much is shipped. The mem- 
bers of the association were much impressed with this 
system of ascertaining how the mills stand locally, and 
will probably favor the introduction of a similar mode 
of procedure here. For the present there is little in- 
formation obtainable as to the actual amount of home 
consumption in this district. In response to questions, 
Mr. McGoldrick stated that the members of the asso- 
ciation furnish the desired information to the secretary 
whenever desired. The association, he said, represents 
80 percent of the total output. 

C. C. Bronson, of the Day Lumber Company, Seattle, 
who is a member of the Associated Bureau of Grades, 
which is now in session here, responded to President 
Wentworth’s invitation to make a few remarks, saying 
that he thought the Associated Bureau of Grades would 
be found a necessary part of the work of the asso- 
ciation, even though there might not be so many grades 
here as in the east, where the bureau is the most essential 
feature of the association work. 

Edward Blake, of the Washington Log Brokerage 
Company, delivered a highly interesting talk on the 
logger’s Yelation to the lumberman and suggested that 
instead of being enemies they should be friends, with 
one common good in view. There should exist sympathy 
between the logger and the millman because, he said, 
logs are one item where the raw material practically 
forms the basis of values of the manufactured article. 
He said the only money that has been made by loggers 
in recent years has been made in the increase in land 
values and not from actual operations. Some loggers 
have become wealthy, he said, because the lands have 
increased in value. Lack of sympathy, he contended, 
has created more trouble between the logging and lum- 
bering interests than anything else. He declared it 
the hight of folly to sell lumber at cut throat prices, 
because it only gives otherwise good markets a chance 
to fill up, so that when conditions should be good they 
are loaded down with material bought when values were 
at bedrock. He said for the present lumber might be 
bought in a way that suggests the purchase of $20 gold 
pieces for $16. 

H. C. Clair, of the Clark County Timber Company, 
spoke interestingly on the logging industry, stating that 
the loggers are in good shape and do not intend re- 
ducing prices. ; 

E. O. MecGlauflin, of the Northwestern Lumber Com- 
pany, Hoquiam, who was also a visitor, said that all 
the mills, eighteen of them on Grays harbor, belong to 
the association, and they get along very well in most 
matters where it requires united action. He said they 
cut 500,000,000 feet of lumber a year, 60 percent of 
which is shipped by water. Whenever any trouble arises 
on the harbor, the blame is always laid on the Columbia 
river loggers and millmen, but now that he has become 
personally acquainted with them his opinion has been 
somewhat changed, so he confessed. 

W. A. Whitman, of the Tacoma Mill Company, Ta- 
coma, gave an interesting talk on trade conditions, com- 
paring conditions on the Gulf with those on the Coast 
and their relationship to each other, and George N. 
Cornwall, of this city, spoke on trade reports from a 
number of his correspondents, most of whom reported 
encouraging outlook. 

It was announced that a grading committee has been 
appointed by the Columbia river loggers, so that mills 
that so desire can buy No. 1 or No. 2 grades of logs 
as they desire. Before adjourning President Went- 
worth read a telegram of felicitations from E. G. Griggs, 
of Tacoma, who regretted his inability to attend. 

The Three Pine Timber Company, of Grants Pass, 
Ore., was accepted to membership. George <A. Steel, 
G. E. Howland and J. D. Cook are the members of the 
company. 

Those Present. 
J. A. Aupperle, Jefferson Mill Co., Jefferson, Ore. 
8. W. Connell, Northwest Door Co. 
S. R. J. Thurston, Calapooia Lumber Co., Calapooia, Ore. 
Cc. O. Shumway, Sheridan Lumber Co., Sheridan. 
F. P. Young, West Side Lumber & Shingle Co. 
H. C. Auld, Mohawk Lumber Co., Donna, Ore. 
N. P. Sorensen, West Side Lumber & Shingle Co. 
H. C. Clair, Clark County Timber Co. 
George Cone, George Cone, Dallas, Ore. 
W. A: Whitman, Tacoma Mill Co., Tacoma. 
Edward Blake, Washington Log Brokerage Co., Seattle. 
H. C. Miller, Miller & Going, Aumsville, Ore. 
Rh. C. Angell, Oregon & Washington Inspection Bureau. 
A. B. Wastell, secretary Oregon & Washington Lumber Man- 
ufacturers’ Association. 
G. K. Wentworth, sr., ‘Chicago, Ill. 
R. B. Dyer, Clatsop Mill Co., Astoria, Ore. 
George M. Cornwall, Portland, Ore. 
W. D. Plue, Columbia River Door Co., Astoria, Ore. 


Robert Shaw, Curtiss Mill Co., Mill City, Ore. 

John Shaw, Hammond Lumber Co., Astoria, Ore. 

E. B. Hazen, Bridal Veil Lumbering Co., Bridal Veil, Ore. 

kK. O. McGlauflin, Northwestern Lumber Co., Hoquiam, 

8. L. Johnson, Grays Harbor Commercial Co., Cosmopolis. 

J. G. Startup, Lumber Manufacturers’ Agency, Seattle. 

George E. Birge, Lumber Manufacturers’ Agency, Centralia. 

A. N. Riggs, McCormick Lumber Co., McCormick. 

c. C. Bronson, Day Lumber Co., Seattle. 

J. P. McGoldrick, McGoldrick Lumber Co., Spokane. 

Vincent Palmer, Palmer Lumber Co., La Grande, Ore. 

I’. C. Knapp, Peninsula Lumber Co., Portland, Ore. 

W. P. MacKay, North Pacific Lumber Co., Portland, Ore. 

G. T. Gerlinger, Willamette Valley Lumber Co., Dallas, Or.. 

A. C. Dixon, Booth-Kelly Lumber Co., Eugene, Ore. 

L. J. Wentworth, Portland Lumber Co., Portland, Ore. 

J. P. Keating, C. K. Spaulding Logging Co., Newberg, Ore. 

O. M. Clark, Clark & Wilson Lumber Co., Linnton, Ore. 

“ Thompson, Wind River Lumber Co., Cascade Locks, 
re. 

IE. D. Kingsley, West Oregon Lumber Co., Clatskanie. 

Fremont Everett, Sheridan Lumber Co., Sheridan, Ore. 

C,. G. Briggs, Bridal Veil Lumbering Co., Bridal Veil, Ore. 

E. S. Collins, Ostrander Ry. & Timber Co., Ostrander. 
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COLUMBIA RIVER LOGGERS ORGANIZE. 


PORTLAND, OrE., April 17.—A representative body of 
Columbia river loggers met in this city today and took 
the initiative toward forming a permanent organization 
for the good of the industry. It was an enthusiastic 
meeting and a great deal of good is expected to eventu- 
ally come from it. But for occasional conferences the 
loggers of this large district have heretofore worked in 
a sort of an ‘‘each one for himself and the devil for the 
hindmost’’ sort of fashion. And the organization is in- 
tended to be educational in this respect, that methods 
will be discussed whereby the work of handling the 
product of the forests might be done at the smallest 
possible exertion and expense. The veteran logger, Mr. 
Bradley, of the Bradley Logging Company, who has 
retired from active work, acted as temporary chairman 
until the meeting elected permanent officers, Albert 
Brix being made president and Thomas Farrell secretary. 
J. Sherman O’Gorman, Bert Farrell and H. C. Clair 
were appointed a committee to draft a constitution and 
bylaws for the next meeting to be held two weeks 
from today, Saturday, May 1, in the assembly rooms of 
the Commercial Club building. ‘The meeting will be 
called to order at 9:30 o’clock and every member is ex- 
pected to be present. 

The greater part of the meeting was devoted to dis- 
cussion of trade conditions. Every logger present gave 
estimates of actual conditions in his respective district 
and to the best of his «bility an inventory of logs in 
the water and the output of the various camps, but so 
little information could be gained that it was deemed 
proper to appoint a committee to gather the desired 
data. It was ascertained that the camps are generally 
operated pretty strong and the belief was expressed that 
they must curtail or suffer overproduction. Many of 
the loggers said they would not cut stumpage on the 
present prices later than July 1. Individual expres- 
sions from each one of those present indicated that the 
loggers, every one of them, is in good condition 
financially and need not sacrifice their stumpage or waste 
it at ruinous prices. It was stated that red fir logs 
bring from $7 to $8 and yellow fir from $9.50 to $10, 
according to quality. This, it was said, is as low as logs 


should be sold under any circumstances on Columbia 
river. 

The tariff revision question is held responsible in a 
large measure for the present gondition of the lumber 
market and loggers, like lumber manufacturers, are of 
the opinion that final disposition of the question will 


go a long way toward improving matters. 
Those attending the meeting were: 


W. E. McCord, Wisconsin Logging & Timber Co. 
A. Clark, O. K. Logging Co. 

Edwin W. Ring, Oregon Lumber & Timber Co. 

1. S. Collins, Ostrander Railway & Timber Co. 
Mr. Byerly, Silver Lake Railway & Lumber Co. 
Albert Brix, Albert Brix Logging Co. 

Asmus Brix, Brimner Logging Co. 

Louis Barnard, Barnard & Barnard. 

Ilarry L. Bradley, Embody & Bradley. 

Simcoe Chapman, Chapman Logging Co. 

Mr. Hill, Oak Point Piling & Lumber Co. 

A. Dwyer, Shevlin Lumber Co. 

H. €. Clair, Clark County Timber Co. 

Mr. Patten, Sorenson Logging Co. 

N. P. Sorenson, Sorenson Logging Co. 

James B. Alexander, Cowlitz County Logging Co. 
Edward Blake, Washington Log Brokerage Co. 
Thomas Farrell, Masten Logging Co. 

J. Sherman O'Gorman, Wisconsin Logging & Timber Co 





THE NATIONAL MANUFACTURERS’ COMING 
MEETING IN SEATTLE. 

Everett, WasuH., April 16.—In June the National 
Lumber Manufacturers’ Association is scheduled to ld 
forth in Seattle in its regular annual several days’ «0! 
clave for the purpose of discussing trade proposi\ 0s 
that have sprung up during the year, correcting exis!" 
evils and offering new and improved suggestions for the 
new year to act as a benefit and stimulus to the lumber 


business. At this convention delegates will attend fiom 
practically every lumber association in the United States, 
for the gathering is one of the most important among 


the several big manufacturers’ sessions. : 

A movement is on foot to bring the conventionists to 
this city for a day during their stay in Seattle. Al- 
though the convention is purely a trade affair it 18 
probable that tne people of this city generally will joi" 
in extending an invitation for the National Lumber 
Manufacturers’ Association delegates to come and be 
entertained for a day. 
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A CONVENTION OF TEXANS THAT WILL LIVE IN HISTORY. 





Texas Lumbermen and Ladies in Memorable Meeting — Business and Pleasure Enjoyably Combined—Brain, 
Beauty and Congeniality of the Highest Order Manifested in Lone Star State 
Gathering—Hospitality the Heart of the Meeting. 


The twenty-third annual meeting of the Lumber- 
men’s Association of Texas was held. at Galveston 
Tuesday, Wednesday and Thursday of last week. 

Galveston, accustomed to doing big things, arose to 
the occasion just as she arises in every crisis, and 
acquitted herself most ecreditably. The entertainment 
of several hundred out-of-town guests wag a small mat- 
ter to this city of resurrection which, four times prac- 
tically blotted from the face of the earth, by fire, 
water and pestilence,,emerged from each disaster a 
greater Galveston than ever before. 

With a hospitality peculiar to Texas, which is per- 
haps different from any other in the world, this little 
island eity of the sea opened wide her arms and held 
in 2 loving embrace during the three days of the con- 
vention the visiting sons and daughters of her state 
and those who came from afar to attend the gathering. 
There is no sham in Texan hospitality. It rings true, 
and contains a certain subtle, undefinable, infectious 
something which warms the heart of the incoming 
guest and moves one to sadness at the parting. 

Galveston did herself proud upon this occasion. 
Her hospitality was of the kind which throws wide 
the portals of the private homes and proffers the best 
they have to the stranger within their gates, The 
lumbermen of Texas never found a warmer welcome 
nor a more royal entertainment than they received in 
this gulf-swept seaport city of the south. Like the 
business program of the convention, the entertain- 
ment provided for the visitors was broad and compre- 
hensive in its scope, and permitted an exhaustive 
study of the island and the spirit of its citizenship, 
which enabled Galveston to rise four times triumphant 
over disaster by war, pestilence, flame and flood, each 
one of which might easily have blotted from the earth 
many a larger city. ; 

Especially lavish was the entertainment provided 
for the visiting ladies. This work fell most heavily 
upon Mrs. A. W. Miller, a social leader of Galveston, 
and wife of one of the most prominent lumbermen of 
Texas. The magnificent Miller homestead was never 
closed during the convention and was the scene of 
many an enjoyable function. Mrs. Miller is a lady of 
rare accomplishments, not the least of which is the 
gift of true southern hospitality. She was assisted in 
her pleasant work by the following ladies, who formed 
the ladies’ executive committee: 

Mrs. ©. S. Vidor. Mrs. T. J. Groce. Mrs. T. L. Kennedy. 
Mrs. Hl. B. Good- Mrs. A. A. Van Al- Miss Rebecca Ash- 

man. styne. ton Brown. 

Mrs. 1). M. Wilson. 

The general entertainment features of the meeting 
were in charge of the fol 
lowing committee, headed by 
that venial, jovial, prince of 
good fellows, Hugo Sachs: 

nt N. Ketcham. 

\ A. Van Alstyne. 

( ok. Calhoun. 


I Allen. 

! Meece. 

lhomas H. Phillips. 

\. G. Hubbard. 

1 Hi. Hawley. 

Rh Calder. 

Q of the most impor 
tant tors of the conven 
tion was the  transporta- 
tion question. Reduced 
rate vere secured on all 
the lroads. Extra cars 
wer weeded and a_ vast 
am nt of practically 
thaniiess work was done by 
this ‘ransportation commit 
tee, aded by the worthy 
Jo) . Grant: 

‘'. W. Hole. 

'. M. Lege. 


is. Allen. 
1) Ik. Moore, 


lh. tL. Lee. 

!. Sparks. 

To “make the wheels go 
round” it was necessary to 
raise a large amount of 
money from the local lum- 
bermen., Its collection and 


disk rsement was in charge 
of the eminent financier, D. 
M. Wilson, who was assisted 
the following committee: 
. S. Vidor. 

John F. Grant. 

Ilugo Sachs. 

\. G. Hubbard. 


Notice 


were 


s of the convention 
sent out in advance to 
the members and __ their 


friends in the form of ] 





handsomely engraved invitations. This work was done 
by the following committee, of which C. 8S. Vider was 
chairman: 
Kilburn Moore. A. W. Miller. Hugo Sachs. 
John F, Grant. D. M. Wilson. J. B. Denison. 
Presiding over the entire program of the conven 
tion, business as well as entertainment, was the capable 
executive committee. The chairman of this body was 
A, W. Miller, of the Miller-Vidor Lumber Company, 
ideal host and shrewd business man. Mr. Miller was 
on the firing line at all times, stopping neither to eat 
nor sleep, his radiant smile ever present and his mag- 
netic presence an inspiration to all about him. Work- 
ing with him were the following gentlemen: 
Hugo Sachs. 
LD). M. Wilson. 
The reception committee, headed by Kilburn Moore, 
was made up of the following gentlemen: 


Kilburn Moore. 
John F. Grant. 


A. W. Miller. J. B. Wilson. W. F. McClure. 
Ib. B. Moore. Rh. W. Smith. B. I. Sparks. 

J. H. Hill. John Sealy. A. G. Hubbard. 
Iiugo Sachs. Maco Stewart. LD. M. Wilson. 
Cc. R. Calhoun. H. C. Lange. T. B. Allen. 
John F. Grant. Charles Fowler. J. B. Denison. 
J. H. Langbehn. Ss. P. Mistrot. J. H. Hawley. 
T. E. Meece. 8S. J. Jackson. F. M. Lege. 

Ed N. Ketchum. A. A. Van Alstyne. B. Adoue. 

PD. KE. Wallis. H. A. Landers. J. H. Kempner. 


Thomas H. Phill!ps.C. S. Vidor. Robert Weis. 
T. J. Groce. H. B. Goodman. Fred Hartel. 
George M. Courts. 


Galveston, always fair to look upon, was at her best. 
For several days preceding the convention the weather 
had been threatening and this kept many away. On 
the afternoon preceding the opening of the convention 
an ugly looking cloud swept down upon the Gulf 
country from the north and seriously menaced the 
festivities. But on the morning of the convention’s 
opening a gentle breeze from the gulf dispersed the 
clouds and the warm sunshine returned, tempering the 
salt air to a most pleasing degree. The sea broke 
gently upon the long, sandy beach and many of the 
visitors enjoyed the bathing. Out in the residence 
district the houses were hidden behind clumps of 
palmetto ferns and semitropical shrubbery, and under 
the azure skies all nature was budding and blossoming 
in the fresh verdure of early springtime. 

Amid such a setting it was small wonder that the 
convention proved to be one of the most successful in 
the twenty-three years of the history of the associa- 
tion. There was not a hitch nor a ‘‘stage-wait’’ in 
the whole program. Secretary Sam Swinford opened 
and closed the business sessions on schedule time, giv- 





i GROUP OF TEXAS’ FAIREST AT THE RESIDENCE OF A. W. MILLER IN 


GALVESTON, TEX. 


ing the association just enough of everything, mixing 
his ingredients masterfully into a very proper combina- 
tion. Mr. Swinford, as usual, introduced speakers of 
note who touched upon matters dear to the hearts of 
the Texans, 

Headquarters of the association were at the Tre 
mont hotel, where the members and their guests regis- 
tered as they arrived and were given a warm welcome 
by the reception committee. Here also, on the parlor 
floor, were the exhibitors. 


TUESDAY, APRIL 13. 


The convention got down to business with remark- 
able promptness, and the good things prepared by the 
secretary started with the opening. The ladies were 
present at the opening session, their light spring 
dresses and picture hats adding a pleasing touch of 
color to the interior of the Grand Opera house. In 
the afternoon the ladies were entertained after a more 
feminine fashion, described elsewhere in this issue 
The gentlemen busied themselves at the convention 
In the evening the lumbermen and their ladies were 
guests at the charity ball. 


Address of Welcome. 


It was shortly after 11 o’clock a. m. when the 
twenty-third annual meeting of the Lumbermen’s Asso- 
ciation of Texas was called to order by A, W. Miller. 
He introduced Mayor H. A. Landers, who delivered 
the address of welcome on the part of the city, speak- 
ing as follows: 

On behalf of Galveston I welcome the members of the 
Lumbermen’s Association of Texas here assembled in this 
its twenty-third annual convention.. Galveston feels hon- 
ored in having your organization as her guest, recognizing 
as she does that the industry you represent is one among 
the most important in our country. 

In the general development and growth of our state the 
lumber, milling and timber interests have been important 
factors; in fact, the milling interest has kept in advance 
of the times and been able to supply promptly the heavy 
demand, without which progress would have been greatly 
retarded. You have been quick to adopt new and improved 
methods for the cheaper and quicker manufacture of your 
products, beginning with the tree as it stands in the forest, 
and following it through until it reaches the hands of the 
consumer. Such conditions have not been the result of 
accident, but have been reached by intelligent, effective 
cojperation and a mutfial interchange of thoughts and ideas 
brought about by just such friendly conferences as the 
present one. 

On this occasion we want you to combine pleasure with 
business, and to that end invite you to enjoy the many 
interesting sights of our beautiful city. Nature and the 
ingenuity of man combined have given us a place and 
conditions nowhere else to be found. A perfect beach and 
seashore skirting along the Gulf of Mexico for thirty miles. 
Surrounding our city you will find the solid and substantial 
seawall with its walks, boule- 
vard and pleasure resorts, to- 
gether with gentle and cooling 
gulf breezes, all suggesting 
that at least for the present 
you forget the cares and per- 
plexities of your everyday life 
while in the midst of all these 
pleasures. 

We desire you to carefully 
inspect our wharf front and 
shipping facilities, including 
our miles of tracks, sheds and 
wharves, over and through 
which your surplus products 
find steamers waiting to carry 
them to the markets of the 
world, and to thoroughly en- 
joy yourselves in every way 
possible while here among a 
people delighted and honored 
to entertain such an intelli- 
gent and distinguished body. 


President Ernest Steves 
was to have made the re- 
sponse in behalf of the lum- 
bermen, but unfortunately 
was suffering from the 
double affliction of the grip 
and a broken leg, sustained 
in an automobile accident. 
In his absence the response 
was made extemporaneously 
by Major D. H. Lingo, of 
Dailas, one of the natural- 
born orators of Texas. The 
gallant major was for years 
president of the association, 
and is the second oldest 
member. But it was unani- 
mously decreed that he was 
the youngest man at the 
convention. 

Major Lingo began by re- 
ferring to his earliest recol- 
lections of Galveston. He 
visited the city in 1877, 
when he had the honor of 
being one of the reception 
committee which went out 
to meet General Grant upo1 
his arrival off the bar in 
the steamer Merida. Tom 
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MRS. A. W. MILLER, GALVESTON, TEX. ; 
Head of the Ladies’ Executive Committee. 


Ochiltree, he said, was in the party. Major Lingo 
spoke of the various places of interest which Galveston 
afforded and gave a synopsis of the trials which the 
eity had undergone. It was in truth a hard struggle 
for existence, almost against overwhelming odds. Dur- 
ing the war she was bombarded by federal troops. 
Then came the yellow fever scourge. Then the big 
fire which swept clean 400 acres. Last was the tidal 
wave disaster in 1900. Major Lingo spoke in terms of 
the highest compliment .of the spirit of Galveston’s 
citizenship and predicted a great commercial future for 
the city, especially when the Panama canal is com- 
pleted. 
Address of Welcome. 


Col. J. H. Hawley delivered the address of welcome 
on behalf of the lumbermen of Galveston. Col. Haw- 
ley is an old hand at speech-making, also in the gentle 
art of gallantry. He formerly represented his state 
in Congress. When Col. Hawley arose to speak his 
remarkable resemblance to President Taft was noted, 
Chairman Miller calling attention to the resemblance. 
Col. Hawley spoke as follows: 


The distinguished honor of bidding your association wel- 
come to Galveston has been conferred upon me and is highly 
appreciated, for my relations to your people and traffic are 
remembered very agreeably. You have not been with us for 
six. long years, and our members of the association in this 
city are delighted that the hand of time has again turned 
to you, enabling the people of this great city, bearing, as Gal- 
veston does to the imperial commonwealth, the relation of 
seaport, to enjoy the privilege of extending to you a warm 
and hospitable welcome, I have been earnestly requested to 
express to you the warmest sentiments of our people on this 
occasion. pee: aor 

The growth of your association is noted. The dignity you 
sustain and the value you possess to this grand state is fully 
comprehended. The influence you bear to the commonwealth 
in its maintenance, its progress and prosperity, in comparison 
to other powerful factors contributing to the same ends are 
thoroughly understood. ‘To indicate to you our appreciation 
I will refer to the volume of traffic and wealth of the lumber 
interests. We find today Texas with 12,000 miles of rail- 
roads hauling annually over 38,000,000 tons of freight, pro- 
ducing over $56,000,000 of gross freight earnings; to this 
aggregate lumber and its byproducts contribute about 231% 
percent of tonnage, or 446,000 carloads of freight, equalling 
about $27,000,000 in money, out of a total earning from all 
sources of $83,000,000. 

This wonderful development has been brought about largely 
by the building of this port. Without this port the devel- 
opment of the lumber business to the present volume could 
not have been accomplished, as the primal cause would have 
been absent. The railroads, which under the influence of 
deep water have grown in mileage to their present position, 
would not have been able to use your product except in a 
very limited way, and I fear that without them your organi- 
zation would not be here today. It is useless to burden you 
with the statistics of your own business, but I simply men- 
tion these facts as points of interest to those of you who 
watch the upbuilding of this state. 

The lumbermen of Galveston and all our people look upon 
your organization and its presence here with the keenest 
pleasure and hope that every expectation on the part of our 
guests will be realized and that your stay may be instructive, 
pleasing and profitable. You may wonder that we, in a 
city of only 40,000 people, can offer so arge an aggregation 
of citizenship of Texas to make it worth your while to come 
to our shores, however hospitable they may be. It is there- 
fore not improper to offer some intimation as to what you 
will find. 

Importance of the Port. 

Our port stands second among all the ports of the United 
States in volume of exports, New York being first. We en- 
tered and cleared last year 1,544 vessels, and some of that 
sort are now in this port for your inspection. The reason 
for Galveston’s preéminence, if comprehensively stated, would 
be tiresome and I will merely refer you to the reports of the 
United States customs. 

We have thirty feet of water on which to do business and 
will within a short time have thirty-five feet. Our jetties 
will be extended to that curve and a huge lighthouse will 
be built on the end of the jetties. The United States gov- 
ernment has spent $14.000,000 on our improvements so far, 
and plans have been adopted to spend an additional $20,- 
000,000 to ntake what is called the greater harbor, including 
Texas City, and extending our harbor lines to meet the rap- 
idly increasing commerce knocking at our doors. The gov- 
ernment has found that we are 700 miles nearer the center 
of the United States than any other port. The “short haul 
to tidewater” is the cry. 

The rate of freight governs the movement of commodities 
and, like lightning, takes the line of least resistance. We 
are the logical port. We are the geographical proposition. 
The gateway to the domain containing 40,000,000 of people 
and growing four-fifths of the agricultural products of this 
republic. All the territory west of the Mississippi river 
moves no freight to either the Atlantic or the Pacific sea- 
board without taking into consideration the power of Gal- 
veston. When we shall have had the $29,000,000 expended 
no port in the world will be our superior. The transmissis- 
sippi country will have grown enormously in five years, and 
we will contribute to it in the adjustment of transportation 
economics providing dispatch and low rates. The congestion, 
which transpired two years ago in the unpreparedness of the 


east and west lines to take care of the enormous traffic de- 
veloped under the prosperous business condition existing, 
as much as any other iniluence caused the panic. Our Con- 
gress in providing this port with facilities very wisely takes 
steps to prevent a recurrence of it. 

Let your traffic move quickly and without delay, and your 
business paper is a cash asset. Today the north and south 
lines find themselves the great factors and the Gulf port 
of first importance. We have in Galveston bay the subports 
of Texas City and Bolivar; each of these is making won- 
derful strides, and the facilities they possess are to be ap- 
preciated by you in the handling of your business from that 
lair section—eastern Texas. We desire you to see our great 
harbor and to ask all sorts of questions, so that we can 
tell yon about our resources and what we do with our facili- 
ties. 

Cost of Improvements. 


The improvements of our Galveston wharves embrace an 
expenditure of fully $7,000,000 and enormous sums are be- 
ing expended annually. ‘This includes new work as well as 
repairs. ‘There are new railroad systems of vast importance 
entering Galveston as well as Bolivar port, and the wharf 
facilities being built and to be built within the next year 
will cost several hundred thousand dollars, increasing the 
present lengths from six miles to over seven. 

These docks are of the most modern construction ; freight 
is being handled over them by electric conveyors, acting 
automatically, so that the greatest dispatch possible is ob- 
tainable. Our trains loaded with your lumber run right 
alongside of the ship and discharge, making the port of 
Galveston in the cost of handling, the cheapest port in this 
respect. 

The effects of the wonderful achievements of the western 
country and the building of their cities, under the influence 
of the enormous additions to the agricultural populations 
must come to Texas in due course and immediately if we 
pursue broad, active methods. ‘The increase in values has 
been practically beyond the imagination of even Colonel 
Sellers, but the fact can not be denied. We are not less 
capable. We have equally as rich a soil in Texas, and what 
has been done by the west can be done in Texas. Fifty 
thousand miles ot the trunk lines of railroads of the United 
States converge at Galveston—one-fourth of the mileage, 
and the volume of trailic in sight for the near future can 
searcely be estimated. We are your gatekeepers and your 
port of Galveston is a world’s port. We invite you to enter, 
to inspect, to investigate, to~enjoy and fully understand 
what you reaily have. It is yours. Use it for pleasure, for 
your profit. Use it for its health-giving qualities, for its 
flower perfumed air, its deiightful bathing. 

In two years more we will have the new interurban rail- 
road between us and Houston, our sister city, whose destiny 
is linked with ours with hoops of steel, for every stroke of 
prosperity coming to us she stands in the reflected light to 
enjoy and use. We will then have the causeway connecting 
us with you in the state by something else than a mere wooden 
bridge and it will be possible for you to come down to see 
us in your own machine and take advantage of our superb 
beach at your leisure. We expect to do some building in 
the next three years which will be a surprise to you. It 
will be for your comfort, and to induce you to come again 
to see us. When the interurban is built we will be able to 
utilize our good neighbors’ hotels to help entertain our 
friends. 

Your idea that we would not like to mention such a 
thing is wrong, for we are not narrow minded. We hope we 
may be saved from envy, but may always be capable of 
appreciating our neighbor's good points and advantages, and 
in fact using them as our needs may demand. Why should 
we be envious? We have just now forty-eight steamship 
lines operating out of this port. They go to all parts of 
the world bearing back to us the riches of the universe, and 
we love to see all our friends here with us watching the 
argosies bearing their great cargoes, coming and going. 
Every year our business increases; our labor is well paid, 
and we become more and more useful. This is the very 
essence of human success of the true sort. We are pos- 
sessed of a most balmy atmosphere, coming as it does 
across the wide gulf, wafting to us the perfume of a thou- 
sand flowers, compounding with the glorious waters and 
soft sands of the beach to overcome your senses, steal your 
hearts and make you believe that we who live here are 
nearer the garden of Eden than any other spot. 

Our people have commissioned me to tell you of their 
welcome. They have the desire to show you everything 
they have. ‘They are glad you are here. They wish me to 
say there is nothing in their power to offer you that is not 
yours. They want you to see their splendid beach, to enjoy 
the bathing, their gardens, their homes, their children and 
to see you personally themselves, to grasp you by the hand 
as citizens of this commonwealth, having a common destiny 
and a common hope. Their ambitions for the growth and 
upbuilding of this great state are identical with yours and 
they wish you, with all their hearts, thrice welcome. 


A response to the two addresses of welcome was 
made by W. H. O'Neill, of Dallas. At the conclusion 
of Mr. O’Neill’s remarks the following cablegram was 
read, dated Rome, Italy: 


A. W. Miller, Chairman Lumbermen’s Association of 
Texas: In convention assembled at Galveston, Tex. Ex- 
press to convention my regret at not being present with 
you. My best wishes for a successful meeting. 

(Signed) C. H. Moore. 


The sender of the cablegram was ‘‘Yellow Pine 
Charley’? Moore, one of the best known lumbermen 
in Texas, who is now making a tour through Europe. 
His absence was deeply regretted by all. 


TUESDAY AFTERNOON. 


In the absence of President Steves, Major Lingo 
opened the afternoon session at 3 o’elock. A letter 
from the president, regretting his unavoidable absence, 
was read. Vice President John R. Darnell, who was 
also absent, sent a letter of regret. The report of 
Secretary and Treasurer Sam T. Swinford was then 
read, as follows: 


Mr. President and lumbermen of Texas: 


“And it will be a sad day for the republic when the man 
or the men who have done so much for the country and 
community shall be deprived of the material reward of their 
labors or of that public or private appreciation to which 
they are entitled. Nor should the fact be forgotten that the 
benefits of their achievements are shared by all and that it 
is the exceptional business men, like those who make up 
this organization, set in motion the wheels of progress.”— 
Justice John Woodward, Dallas, Tex., April 15, 1908. 

Twenty years ago the term “lumbermen” was used to the 
end that every man associated with the lumber business in 
the state of Texas, in any capacity, could be looked upon as 
an integral part of this association. The men who suggested 
the use of this word had in mind a great purpose. They 
were ge a ground work for the development of a great 
industry.. While our manner and ways of doing business at 
the present day are broader than they were twenty years 
ago, brought about by the process of gradual expansion, yet 
the underlying principles then existing in the minds of these 
wise and good men, well planted and grounded, have also 
grown broader and more comprehensive. 

There are many still in harness who were at work at that 
time, and to the young men now active in the field of affairs 
they can confide these same cardinal principles: 

“The prime objects of this association are to develop our 
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state and the community in which we live; engender and 
foster such legislation as will be of benefit to the state and 
her citizens; to secure equitable relations between the lum 
bermen and the railroads; to obtain a fair rate of insurance. 
based upon the losses of the commodity that we handle, and 
not upon a general average; to direct trade, so far as is 
possible, in its proper channels, and to educate our members 
as to the value of ‘trade ethics’; and to make our members 
better business men in general and better lumbermen in par- 
ticular.” 

All law is based upon common sense. 
the right of self respect. We must, therefore, respect the 
rights of others. If a lumberman, when he becomes a com- 
ponent element in a community, does his utmost to sustain 
and to develop that community, and beyond that, when he is 
reasonable in his acts, and in his regard for the rights of 
others, then it is but common sense that we, as a unit, should 
be reasonable as regards his rights in that community. 


The Sin of Selfishness. 


Selfishness is almost an unpardonable sin and should not 
be tolerated in an individual or a combination of individ- 
uals. Witness the sentiment now in the mind of the Ameri- 
can people that combination for the common good must be 
recognized in the law. The term “reasonable” covers a very 
broad expanse in the business world. ‘The lumbermen of 
Texas should act in harmony in applying the principles we 
profess to proclaim. Some of us, perhaps, may have been 
disposed to be a little bit selfish at times and, when one has 
erred, in our judgment, we would prefer to apply the law 
of common sense that he may yet remain “in the family.” 
We may be able to place this before you in a clearer lizht 
by quoting from President Roosevelt: 

“The rights to Ife and liberty are fundamental, and like 
other fundamental necessities, when once acquired, they are 
little dwelt upon. ‘The right to the pursuit of happiness is 
the right whose presence or absence is most likely to be felt 
in daily life. We have realized that the right of every man 
to live his own life, provide for his family and endeavor, 
according to his abilities, to secure for himself and for them 
2 fair share of the good things of existence, should be subject 
to one limitation and to no other. The freedom of the indi 
vidual should be limited only by the present and future 
rights, interests and needs of the other individuals who 
make up the community. We should do all in our power to 
develop and protect individual liberty, individual initiative, 
but subject always to the need of preserving and promoting 
the general good. When necessary, the private right must 
yield, under due process of iaw and with proper compensa 
tion, to the welfare of the commonwealth. The man who 
serves the community greatly should be greatly rewarded by 
the community; as there is great inequality of reward, but 
no man and no set of men should be allowed to play the 
game of competition with loaded dice. All this is simply 
good common sense.” 7 

We have thus discussed in a general way the “ethics of 

4 We can only make suggestéons. The individuality 


Moral law recognizes 


trade.” 
will assert itself, and the law of common sense, in the end, 
will stand. 

Railroad Problem. 

When you have nothing to say, say nothing. ‘The three 
elements, to wit, the railroad commission, the railroads and 
the lumbermen, are working in harmony. When it becomes 
necessary for us to discuss matters of interest to the lum 
bermen, each and all of these elements are in such frame of 
inind that matters can be satisfactorialy presented. 


Insurance Question. 

The Lumbermen’s Underwriters is handled by a board of 
able men who fully appreciate the situation as regards the 
lumbermen of this state. The reports to be presented at 
this meeting will give a very satisfactory showing and \ 
respectfully urge upon you that you go carefully over 
reports of the attorney and the treasurer. 


Conditions. 

The year 1908 has not been as good as many years 
have had, but, as a general proposition, the lumbermen 0! 
Texas have as little cause for complaint as some others |: 
fortunately located in various sections of the country. 
is the intent of the law that every individual shall hay: 
reasonable return on his investment and with this we shoul: 
be satisfied. For the past two years the pendulum has ber! 
swinging unsatisfactorily, for the reason that an unstal' 
demand has caused it to get out of balance. It will swi 
back in its proper place naturally and business must assum: 
a normal condition and that within a short time. ‘I! 
discomfiture for the time being was brought about by gene! 
conditions. ‘Chere was not any local cause for it. 


General. 

Each and every lumberman in this great state show 
become an important factor in his community. Much is 
given him in that he is possessed of good sense. He is no! 
afraid of hard work and, hence, much is expected and ' 
quired of him. 

We are going to present to you a simple problem, whic!) 
problem is of easy solution, but, before proceeding, we wa! 
to say that there will be some interesting papers read a! 
this meeting. Some items to which we have referred in 
general way will be handled in detail and hence we mus 
not encroach too much upon the territory assigned others. 
First let us quote from an editorial in the Galveston News. 
under date of January 20, 1909. 

“The News has its doubts as to whether the people ©! 
Texas have a right to say that they want no development 
even if they were thus disposed. Where much is given, much 
is required, and even a great and free people of a state like 
Texas certainly have no right to bury their talents in “ 
napkin.’ Development is the law of progress, of justice, o! 
truth and of life, and no man and ho set of men have any 
right either to stand still themselves or to retard others. 
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There are millions of people in the older states who are now 
ready and able for the first time to come to Texas, and they 
hav: as much right to come as those who are here ever had, 
and ‘he newcomers have a right to the opportunities that a 
gencral development of the state will afford. But there are 
a grat many Texans who earnestly desire to see the state 
deve oped, and even if one admits that they are in a minority 
they would have certain legitimate claims in the premises 
that no majority would have the right to disregard.” 


Texas and Southern Progress. 

lion. R. L. Henry, our representative in Congress from the 
Wac. district, delivered an address at Washington on March 
15. lis subject was “Texas in Relation to Southern Prog- 
ress Among other things, he said: 

any may compare Texas in other ways. She is larger in 
are han New England, New York, Pennsylvania, New Jer- 
sey, elaware, Maryland, Indiana and Ohio combined, nearly 
twice the size of California, and six times as large as New 
York or Pennsylvania. She is larger than the original thir- 
teen «tates of the Union. In regard to her population, allow 
me t. submit a few comparisons. In the most densely popu- 
ated part 6f Texas we have twenty-five people to the square 
mile, 1n England 389, in Holland 485, in Massachusetts 280, 
and Rhode Island 320. In comparison with some other 
south rn states Texas, with her 265,780 square miles, ex- 
ceeds the combined area of South Carolina, Georgia, Florida, 








Ala a and Mississippi, with their 248,785 square miles. 
In colton every year Texas produces nearly 4,000,000 bales, 
equi ; the combined amount raised by South Carolina, 
Flor . Georgia, Alabama and Mississippi. In corn, wheat 
and ts she exceeds the production of the states just men- 
tion: 

“" first railroad was constructed within our borders in 
1853. At the outset of the civil war in 1860 we had only 
300 miles of railway; today there are traversing our limits 
mor han 14,000 miles. For a moment let me ask your 
attention to our growth in population. We were admitted 
into » Union in 1846, and under the first census of 1847 
we only showed a population of 100,508 people; in 1850, 
under the United States census, were the twenty-fifth state 
in the Union, with a population of 212,592; in 1860 we 
beca! the twenty-third state in the Union, with a popula- 
tion of 818,579; in 1880 we were the eleventh state in the 


Union with a population of 1,591,749; in 1800 we grew to 
be the seventh state In the Union, having a population of 


more than 3,000,000 pecple. And when the impending census 
is taken it will be ascertained that Texas has a population 
of more than 4,600,000 souls. Ia addition to this, Texas is 
first land, in cotton, in horses, in sheep, in hogs, in cattle, 


and in the establishment of new banks every year and addi- 
tional mileaze in railroad building. All these things Texas 
has contributed and is furnishing to the progress of the 
south, and has ability to make it 100 percent more, aye, 
she will treble, quadruple and quintuple these material addi- 


tions to the glory and achievement of this southern country 
of our : 

Further on he referred to an editorial of a great metro- 
politan journal : 

“Texas is larger than the kingdom of Spain, the kingdom 
of Italy or the republic of France; she has more territory 
than the German empire has; two Japans could be set down 
within her borders without uncomfortably crowding either 
one of them; and five Englands could be spread out there 
with me room left for a Switzerland or two, or a score or 
more of Monacos, There is ample,room in Texas for 8,000,- 
000 farms of twenty acres each without destroying an acre 
ef her superb forests and the farms already under cultivation 
and iding profit can be eounted in myriads. The Lone 
Star is also distinguished by the fact that she has the 
larzest public school fund of any state in the Union, and the 
lowest tax rate among those which levy direct state taxes.” 

A platform is now constructed. The strong planks are 
prop dressed and matched. We have supplied only the 
splines to fit in the grooves between. Let us get upon this 
platform. There is an abundance of room for all of us and 
as many more as desire to get upon it. Then let us, by 
active codperation, “set in motion the wheels of progress.” 


R. M. Farrar, of Houston, read the following paper: 
Vice President’s Address. 


S weeks ago Mr. Miller, acting for the committee of 
Galveston lumbermen having in charge the arrangement of 
a pr m for this meeting, notified me that I was assigned 
the 1 f preparing a paper, and designated the topic 
there s the “Retail Lumber Dealer.” I did not under- 
stand the time, and I do not now, why so distinguished 
an honor should have been conferred upon me, for I feel 
sure thit there Is nothing that I can say which will be of 
inter to the lumbermen. 


If lumbermen have any predominating characteristics, 
they are essentially patience and good nature. When prices 
of lumber advance, they patiently endure a great deal of 
denunciation of the lumber trust, and when prices decline, 
they talk about the good’times of the past and the better 
times that are coming. 

I have for many years been more or less intimately ac- 
quainted with the lumber business in Texas, and in looking 
back over those years they divide themselves into three 
parts, substantially as follows: One-third good, one-third 
very poor and one-third fair. 

It is worthy of passing comment that just so sure as we 
have years of high prices and large profits, just so sure 
will we have years of low prices and no profits. A _ period 
of high prices seems invariably to operate to send many 
inexperienced men into the business of manufacturing lum- 
ber, most of whom are sure and certain to be overtaken 
shortly by financial disaster, because of the abnormally 
stimulated production exceeding the consumption. 

So, also, with the retail lumber yards. A_ period of 
profitable business always results in many poorly equipped 
men hurriedly embarking in the lumber yard business, most 
of whom are destined to be overwhelmed by disaster. Just 
as three or four years ago the commercial public generally 
regarded the lumber manufacturing business as the one 
quick and sure road to wealth, so does the business public 
generally at present regard the lumber yard business as the 
one sure shot. 

Losses in the Yard Business. 









Within the next two or three years the losses in the 
lumber yard business in Texas in all probability will exceed 
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the gains, and these losses will be most acute and distress- 
ing, and in many instances will be incurred by those who 
have hastily or without proper consideration been mislead 
in various ways in embarking in a business whose net mar- 
gins are always narrow under the most favorable conditions. 
We all know of many instances during the last year espe- 
cially of those who have gone into the lumber yard business 


under such conditions and circumstances as are certain and 
sure to lead to their commercial undoing. 

The production and distribution of lumber necessarily 
creates and employs two distinct and separate factors—the 
manufacturer and the retail dealer. While each is, in oper- 
ation, separate and distinct from the other, they are in fact 
dependent and closely allied. 

The retail lumber merchant is an essential factor in the 
convenient and economical commercial distribution of lum 
ber, affording the manufaciurers the channels and facilities 
through which he must necessarily market a large portion of 
his product and, likewise, supplying to their respective com- 
munities the facilities so necessary in a growing and pros- 
perous country. 

The representative lumber dealer in Texas draws his 
trade requirements in yellow pine lumber from the manu- 
facturers of Texas, Arkansas and Louisiana; his cypress 
lumber and shingles from the cypress manufacturers of 
Louisiana; his cedar and redwood shingles from California 
and Washington manufacturers; his doors from California: 
his sash from the northern manufacturers; his hardwood 
flooring from Michigan, Kentucky and Tennessee. 

The commercial relations between these two branches of 
the lumber industry have always necessarily been close and 
intimate, and out of those relations have been created well 
established and generally recognized rules of trade ethics. 


Infractions of Ethics. 


As with any law or rule governing the conduct of human 
affairs, there are from time to time occasional infractions 
of the ethics of the lumber trade, and it is a singular fact, 
worthy of comment, that the majority of all such infractions 
arise, not from the manufacturer in his relation with the 
dealer, but among the dealers in their relaiions with éach 
other. The manufacturers are usually prompt to preserve, 
protect and recognize the established ethical lines separat- 
ing the two branches of the industry. 

It may be safely asserted that it has for years been the 
general policy and purpose of the manufacturers to encour- 
age, promote and support the dealers in their individual en- 
terprises and operations, as well as in their associations. 
Competition is the life of trade, and the general tendency 
of ihe lumber manufacturers is always to encourage addi- 
tional competition for the retailer, and, curiously, as a 
whole, their influence is always to discourage that competi- 
tion from going beyond recognized trade ethics in compe- 
tition contests. 

During the last few years the land has been full of 
rumors regarding the “lumber trust,” and it has at divers 
and sundry times been located in various localities, but 
those of us wuo have thoughtfully considered the trend of 
affairs have noted that the Lumbermen's Association of 
‘Texas is an organization the primary purpose of which 
is to encourage and promote competition, and for that 
purpose to guard and protect the smaller dealer from com- 
mercial annihilation by the larger operator. This spirit in 
our association has had, and still has, the cordial encour- 
agement and support of all the larger operators among the 
manufacturers as well as among tue dealers. The general 
trend, therefore, of the relations of the larger and represen- 
tative manufacturers and of the larger retail yard operators 
has been in fact to encourage competition and to discour- 
age unfair measures and methods. 

The competition among the dealers themselves leads 
frequenily to a total disvegard of the rights of his com- 
pet.ng neighbor, and it is significant that there is a larger 
proportion of individual yard operators in Texas than in any 
of the other states. The purpose of the Lumbermen’s Associ- 
ation of Texas has been to eacourage and promote competi- 
tion within fair limi.s, and to guard and protect within 
proper lL.mits the individual dealer from the encroachments 
of the larger operators. 

Lumbermen are a!ways, big, brave and fair, and our asso- 
ciation and our annual meeting must be intended to promote 
good feeling, friendliness and harmony, for “those we know 
the best, we love the most,’ and by telling our troubles to 
each other we will all probably return to our homes happier 
and more contented than we were. 

1 am glad indeed to have had the opportunity of address- 
ing this convention. and I esteem it an honor, and thank 
you for your attention. 


Obstacles Confronting Lumbermen. 
C. E. Walden, of Beaumont, read the following 
paper: 
Two or three weeks ago your secretary wrote me to know 
if I would read a paper on behalf of the manufacturers at 
this convention, and I promptly advised him that if I could 


do anything that would contribute to the interest of the 
meeting it would afford me pleasure. I at once began to 


































































1 
JIMBERMAN 





ENGRAVING 
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think: the question over, as I desired to get up something 
that would interest you. I began work on the proposition 
from the viewpoint of a manufacturer; naturally the first 
thought that came to my mind was a description of the 
process of manufacturing lumber, the commodity that we 
all handle. It occurred to me that it might interest you 
to know how the tramroads are extended out into the 
timber; how, as the next step, the woods foreman marks 
the trees and the sawyers with their keen, sharp saws 
fell these giants of the forests and cut them up into-e 
proper lengths; how the steam skidders come along, with 
their hundreds of feet of wire rope, draw the logs into the 
track for the loader to put on the cars. Finally, after 
the trainloads of logs reach the mill, how the logs are 
sawed up into lumber, sent through the kilns or placed on 
the yards to dry, until such time as we are made happy 
by opening our mail and finding your orders to get it on 
the cars, and on the road not later than day-after-tomorrow, 
at the outside. 

While I was thinking along these lines it occurred to me 
that probably every member of this association had visited 
saw wills numerous times and knew all about the different 
stages of manufacture, from the time the woodsman marked 
the tree until it arrives safely in your yards, to be placed 
in your sheds until such a time as your customer makes you 
happy by using it in his house, as you brought joy to our 
hearts when you permitted our traveling men to inveigle 
you into giving him an order. As my mind was struggling 
along this path, endeavoring to follow the instructions of 
the secretary and write a paper on behalf of the manufac- 
turer, it wandered, so to speak, into a broader field. 

We are all lumbermen, no matter whether we are felling 
trees or cutting them up into merchantable lumber, or are 
supplying the wants of the consumer by providing him with 
material to erect his temporal habitation which shelters him 
from the cold of winter and protects him from the heat of 
summer. We are dependent, as manufacturer and retailer, 
upon each other, and as necessary to each other’s material 
welfare as labor is to capital, which, to be successful, must 
always go hand in hand. It is our province, as manutfac- 
turers, to make the lumber, and yours, as retailers, to dis- 
tribute it; we are simply working on different ends of the 
machine, so to speak, and we must all do our part to keep 
everything moving smoothly. Since that is the case, it 
seems to me that we should work closer together and strive 
to know more about the methods of each other’s business 
and the obstacles that each must overcome. If the manu- 
facturer does not get your car of lumber on the road quite 
as promptly as you think he should, remember he has 
many things with which to contend; probably he can not 
get the proper kind of equipment, or can not get a car at 
all, When he advisés you that he can not, have more faith 
in his veracity, do not place him in the Ananias Club off- 
hand and put his name on your blacklist. Every intelligent 
manufacturer, and they are all intelligent, studies caretully 
into what he can make his logs that will bring him the 
greatest returns, weighing all conditions at the time, and 
having accomplished this, he is just as anxious to get 
his lumber into your yard.and your money into his pocket 
as you are to get the lumber, and, perhaps, more so, because 
the manufacturer usually needs money more than you do 


lumber. 
Lack of Faith in Each Other. 

Another important fact, it seems to me, is that sometimes 
both the retailers and the manufacturers are prone to 
believe that the other side is trying to take the advantage 
in grades, count ete. ‘The retailer unloads a car of lumber, 
he tinds a few pieces below grade, or that the grade might 
be questionable; he immediately makes up his mind that 
the manufacturer is trying to run culls over him and pro- 
ceeds to show him that it can not be done, by charging him 
back with the full amount, on the grounds that he did not 
order any lumber of that grade and does not propose to 
take it, although there may have been as many, or more, 
pieces in the car that were above the grade ordered. On 
the other hand, the manufacturer sometimes sits in his 
office, miles away from his mill, and when he gets a good, 
big cull or shortage report from the retailer, makes the 
atmosphere blue, green and red all at the same time, on 
the theory that neither his checker nor his loading crew 
could make a mistake. I'm glad to say, however, fellow 
lumbermen, that these conditions do not prevail to the 
extent that they did years ago; as retailers, you are begin- 
ning to realize that it is the earnest purpose of the manu- 
facturer to make a good quality of lumber that will be 
pleasing to his customer and that will hold his trade. Asa 
business proposition it is necessary for him to do this 
whether he otherwise would, or not. On the other hand, we, 
as manufacturers, have come to recognize the fact that 
our checkers and loading crews are not infallible, that they 
sometimes make mistakes, and when you report them and 
offer to take the lumber below grade on -the basis of its 
actual grade you are conferring a favor on us, one that we 
appreciate. 

The “Lumber Trust’’ Bugaboo. 

My friends, this brings me to what I consider one of the 
most vital features connected with the lumber business from 
the standpoint of either a retaiier or a manufacturer, that 
we should stand together as a unit in our endeavors to edu- 
cate the public to understand that we are not willful, 
malicious violators of the law; that we have not formed 
ourselves into one great combination for the expressed or 
implied purpose of fleecing the innocent, consuming public. 
There has been so much said and written about that 
“octopus,” the “lumber trust,” during the last few years 
that a majority of the people actually believe there is “a 
combine,” as it is commonly called. ‘The fact that anyone 
believes such an absurdity only proves that he is entirely 
ignorant of the actual conditions of the lumber business. 
However, that does not simplify or mend matters at all; 
the “lumber trust” is so generally believed to exist that if 
one lumberman is seen talking to another it is supposed that 
they are getting together on prices and somebody is going to 
suffer. The only safe course to pursue, if you are a lum- 
berman, in this day and time, if you see one of your com- 
petitors coming toward you get across the street as quickly 
as possible and act as though you did not know he was in 
existence; do not even move your handg for fear it will be 
considered that you are making signs. If an out-of-town 
lumberman comes to town you might be safe in taking him 
down to the corner drugstore and buying him a glass of 
soda, or a package of chewing gum, provided you are not 
seen too long in his company. And yet I honestly believe it 
is a fact-that if ten of you dealers would send an inquiry 
containing ten items to ten different manufacturers, when 
you received the quotations you would have ten different 
prices on every item, and that difference would range any- 
where from 50 cents to $5 a thousand feet, according to 
che kind of lumber wanted. 


The ‘Trust’ Legally Defined. 


It might be well just here to state exactly what a trust 
is according to the Texas statute. 

A trust is a combination of capital, skill and acts by 
two or more business firms, corporations or associations 
of business, of either two or more of them, for either, 
any, or all, of the following purposes: 

- To create, or which may tend to create or carry 
out restrictions in trade or commerce, or aids commerce, 
or in the preparation of any product for market or 
transportation, or to create or carry out restrictions in 
the free pursuit of any business authorized or permit- 
ted by the laws of this state. 

2. To fix, maintain, increase or reduce the price of 
merchandise, produce or commodity, cost of insurance, 
or the preparation of any product for market or trans- 
portation. : 

. To prevent or lessen competition in the manu- 
facture, making, transportation, sale or purchase of 
merchandise, products or commodities, or the business 
of insurance, or to prevent or lessen competition in 


aids to commerce, or in the paepecedine of any. product 
for marketing or transportation. ? 

To fix or maintain any standard or figure whereby 
the price of any article or commodity of merchandise, 
product or commerce, or the cost of transportation, or 
insurance, or the preparation of any product for market 
or transportation, shipped in any manner, affected, con- 
trolled or established. 

5. To make, enter into, maintain, execute or carry 
out any contract, obligation or agreement by which the 
parties thereto bind or have bound themselves, not to 
sell, dispose of or transport, or prepare for market or 
transportation, any article or commodity, or to make 
any contract of insurance at a price below a common 
standard or figure ete. 

6. To regulate, fix or limit the output of any article 
or commodity. 

7. ‘To abstain from engaging in or continuing busi- 
ness, or from the purchase or sale of merchandise, 
products or commodities, partially or entirely, within 
the state of Texas, or any portion thereof. 


The penalty for the violation of this law is a heavy fine, 
or imprisonment in the penitentiary, and if the offender be 
a corporation, by forfeiture of its charter and the giving the 
state a lien upon its property to secure the penalties 
involved. 

You see, friends, that with all the prejudices against the 
lumber industry, which seems to have developed during the 
last few years, my statement, that if you are a lumberman 
you had better not associate too freely with your competi- 
tor, is not very much overdrawn. To a man engaged in 
the lumber business, however, it is not quite clear why the 
farmers all over the country can form associations, agree 
to limit the acreage they will plant in cotton, wheat, corn 
or anything else they grow, to warehouse and refuse to sell 
below an agreed price. It is a little mystifying how labor 
organizations can form combinations to raise wages, legally, 
and it be unlawful for employers to reduce them, yet it is 
a fact. I am not finding fault with the farmers for getting 
all the money they can for what they raise; I am glad to 
see them successful and rejoice with them in their pros- 
perity, but I am merely citing their standing in the eyes 
of the law as compared with ours. 


Prices and Profits. 

But what are the grounds for this great hue and cry 
about the “lumber trust?’ Simply the fact that lumber, 
for a time, shared in the general prosperity of the country 
and advanced in price until the manufacturer was getting 
something mcre than the cost of stumpage, plus the cost 
of manufacturing it. 

And yet if the truth was only known to the general public 
in regard to these supposed great profits that have been 
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made by the manufacturers it would realize how little 
grounds there are for the belief that there is such a thing 
as a lumber combine. I venture the assertion that there 
is not another line of business today, that has been con- 
servatively managed, that has not brought greater returns 
on the amount invested, leaving out the stumpage invest- 
ment. We had a few boom years in which yellow pine 
stumpage that could have been bought for from $5 to $10 
an acre advanced to from $50 to $60 an acre, what was 
worth only a few cents a thousand stumpage advanced to 
$4 or $5 a thousaitd 

The only large profits that have been made in the south 
in the manufacturing end of the business have been made 
by the timber capitalist who, from past experience, had the 
toresight to invest his money in yellow pine timber lands 
that cost him only a few cents or at the outside a few dol- 
lars an acre. The fortunate individuals, in most cases, 
were old white pine operators who, having seen how white 
pine stumpage advanced as the great forests disappeared, 
orofited by their experience and invested in yellow pine 
ands, buying hundreds of thousands of acres of southern 
pine that cost them next to nothing. These are the people 
that have reaped the —- harvest that is being accredited 
to the lumbermen of today. Anyone who will take the 
trouble to investigate will find it to be a fact, that the 
manufacturer who is cutting timber that belongs to someone 
else, or that he only recently purchased, has never made 
more than a small rate of interest on his investment at 
best, and sometimes not even that. As was so aptly said 
by a large operator some time ago, “It is the laborer who 
gets the wages covering the expense of manufacturing trees 
into lumber and it is the landholder, or bondholder, who 
gets interest on the stumpage; the manufacturer is simply 
the clearing house that distributes the money to the two 
interested parties mentioned.” 

Some time ago I was talking with a prominent gentleman 
of statewide reputation, and he offered as evidence of the 
existence of a lumber trust the fact that twelve to fourteen 
years ago he could buy common lumber, delivered in his 
town, which takes the common point rate, at $10 to $11 a 
thousand feet. iI cited the fact that twelve to fourteen years 
ago he could have bought cotton at 4 cents a pound and at 
the time he was talking to me it was worth 15 to 16 cents 
a pound. I also stated that stumpage had more than quad- 
rupled in value, that feed and all supplies used by manu- 
facturers had more than doubled in value, and that where 
we were paying common laborers from $1 to $1.25 a day 
at the time he was buying cheap lumber, we now have to 
pay from $1.75 to $2.50 a day. In fact, everything that 
the manufacturer uses has greatly enhanced in value. 
offered all this evidence and made the statement that if 
the manufacturers were forced to pay the present cost. of 
stumpage and cost of manufacturing and were compelled to 
sell on. the basis of his cheap lumber prices the strongest 
concern in Texas could not last long, if it did any business. 
Still, he was convinced that there wasn’t any just or reason- 
able grounds for the advance in price of lumber, and made 


the statement that if he was going down the street and had 
some money in his pocket and saw a piece of lumber lying 
in the street and could not carry both the money and tie 
lumber, he would throw his money away and take the 
lumber. You and I know it to be a fact, my friends, th:t 
if such .a thing could happen, the poor, maligned lum: 
inan would make a dive for that piece of money like « 
starved cur for a clean bone, and let the gentleman should: 
his piece of lumber without so much as a thought. 


‘ Something Incredible. 


To me it seems beyond all comprehension that anyone in 
the light of present conditions can for a minute belic.e 
that such a thing as a lumber trust exists or has ey + 
existed, and yet, if we are to believe what they say, su } 
enlightened people as some of our United States congressm: 1 
are still imbued with that idea, and I regret to say thit 
some of our ‘Texas congressmen are among the number. (i 
the tariff debates that are at present going on in Washi) 
ton, it has been stated, time and again, on the floor of 1 
house, that such is the case. The Associated Press sv: 
days ago, in reporting two of our Texas congressmen, sta! ( 
that they said they had good reasons for believing that a 
combination or trust existed that absolutely fixed the prie 
on lumber. What do you think of that, you who are lx 
besieged every day by traveling salesmen and who 
buying lumber on variations in price of from $1 to $5 a 
thousand feet, depending altogether on how badly the m: 
facturer or wholesaler wants to sell, which is very larg«\y 
governed by how much he needs the money? 

It is noticeable, brother retailer, that you also are con 
in for your share of being considered an outlaw; a few « 
ago a Mississippi congressman, another lumber produ 
state, declared that the prices on lumber are now so his! 
that the poor are unable to build homes; one-half of those 


Ru os 


already built, he stated, are owned by building and Joan 
associations and that he knew for a fact that there was a 
retail lumber association, society or trust, that controlled 
prices. I desire to quote from just one more congress™an 


and then, if you will pardon the expression, I will pass 
Congress up. Speaking of placing lumber on the free |ist, 
an Ohio cohgressman declared that the continuance o! a 
lumber tariff! on the statute books, as a protective tariff, 
cast discredit on the entire system of protection. He said 
that those who favored the tariff on lumber opposed its 
removal because it keeps up prices and makes it pay to 
work up the entire tree and not leave the top logs and 
limbs in the ferest to rot aud burn. What do you think of 
that? I have quoted his language exactly as reported by 
the Associated Press. 

Gentlemen, I do not want you to think for a minute that 
I am trying to turn this convention into a political meeting, 
or to introduce politics here at all, but it seems to me that 
the opportunity for introducing a few comparisons is too 
propitious to permit it to pass unnoticed. We have seen 
during the last year or two a great deal written about 
preservation and conservation of the forests and other 
natural resources. Only a few months since former Presi- 
dent Roosevelt called together many of the leading men of 
the country at Washington to deliberate upon the socalled 
extravagance of the manutacturers of lumber in denuding 
the forests and layiag the foundation for a lumber famine 
in the United States in the years to come. So serious did 
the former President consider the matter that he couched 
the invitation to attend this meeting in the following lan- 
guage : 

“There is no other question now before the nation of 
equal gravity with the question of the conservation of our 
natural resources; and it is the plain duty of us who for 
the moment are responsible to take inventory of the natural 
resources Which have been handed down to us, to forecast 
the needs of the future, and so handle the great resources of 
our prosperity as not to destroy in advance all hope of 
the prosperity of our descendants. Facts which I can not 
gainsay force me to believe that conservation of our natural 
resources is the most weighty question now before the peo- 
ple of the United States. If this be so, the proposed confer- 
ence will be among the most important gatherings in our 
history in its effect upon the welfare of all our people.” 

Many remedies have been suggested; schools of forestry 
have been established, to study conditions and see if any- 
thing can be done to prevent this great calamity; there 
are at this time an instructor and many students of for- 
estry in the pines of east Texas diligently studying this 
question, and yet, if we are co believe the Associated Press 
report referred to above, we have one congressman, at least, 
in Washington, who does not want to see lumber valuable 
enough for the lumbermen to preserve the top logs and 
thereby contribute to that extent to prolonging the life of 
one of the nation’s most valuable assets—our forests. 

We are accused of wasting and destroying our forests 
without regard to future generations. Does anyone imagine 
that the manufacturer would leave logs in the woods that 
he could make even a very small profit on by manufacturing 
them into lumber? On the other hand, is it reasonable to 
expect him to haul logs to the mill and cut them into 
lumber at a loss? The manufacturers, as a rule, are aver- 
age, fair business men, and it is thtir earnest desire to make 
the forests last as long as possible and get as large 
returns as they can on their investment. They are only 
human, however, hence it can not be expected that they 
will bear all the burdens of preserving the forests «and 
practice reforestation alone, unaided and in the face of 
adverse legislation. By adverse legislation I mean ich 
laws as make it a criminal offense for lumbermen to use 
ordinary common business sense, such as is used in othe 
lines of business, and when they are manufacturing 25 or 
sO percent more lumber than can possibly be used, keep 
them from getting together and curtailing the output to 
actual requirements, thereby preserving their property «nd 
prolonging the life of their lumber interests. 


Antagonistic Taxation. 
IT was very much impressed with an article I read s ine 








time ago from the pen of a foreigner on the subject of 
preservation of our forests; after commenting at lengtl on 
the meeting former President Roosevelt had called, ref: d 


to above, he stated that our laws actually prohibited p: 
vation and, as one instance, he cited the high rate of (x4 


tion assessed on virgin forests year after year, and v'y 
truly said that it was an impossibility for the manufactire!, 
who had recently bought his timber land on the basi. 0! 


high stumpage values, and who in most cases owes fo! 
to hold it and pay the interest on the investment ani 
taxes on the timber. It was his idea, and it seems to ie 
a very logical one, that to enable the owner to hold \'s 
timber lands, place a light tax, or no tax at all, on ‘ic 
standing timber and a heavy tax on the lumber or finis!d 


product. In other words, let the tax follow the saw : d 
tax the commodity rather than the raw material. JT! ve 
should, of course, be a reasonable value placed on the !;nd 


itself and taxes assessed accordingly. : 

On this question of taxation it seems to me that ©! 
lawmakers v4 not give sufficient weight to the differe ie 
between forests and other taxable values. Cotton, corn 0 
wheat crops, or other products of the soil that come — 
are marketed in a season, are probably taxed one time, «'\' 
then make way for their successors, the next crops; - . 
our old pine trees, hoary with age, that have stood é 
blasts of winter and the heat of summers, that have sn 
generations come and zo, have been taxed from the v'Y 
foundation of the government, and will be taxed until the'r 
heads shall be laid low by the woodsman’s ax and theil 
existence ends. Not only this, but the burdens on eee 
are being made heavier all the time, by reason of increas 
taxation, so that every year makes it a more difficult pro- 
lem for the owner to solve as to how he can hold his timb: r 
intact. And yet the government is grappling with the great 
question of how best to preserve, for our children and our 
children’s children, this great heritage with which nature 
has so bountifully endowed us. Understand, I believe pus 
lumbermen should bear their proportion of the expense 0° 
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maiitaining the government, both manufacturers and re- 
tai vs, but I can not see the justice of their doing more, 
sim ly because they may have been so unfortunate as to 
fo a corporation to do what they individually were unable 


The Tariff Question. 
|: yverting once more to the tariff question, risking the 
pos ible charge of taking advantage of the courtesy that 
has been extended me here, to force my opinion on you, I 
peli ve it would be a great mistake to take the duty off 


ju r, or even to reduce it. Rather, on the other hand, 
it suld be advanced. ‘The 25,000 to 30,000 saw mills in 
thi ‘ountry employ hundreds of thousands of people, 
the by furnishing food, clothing, education and other com- 
for to millions and making happy American homes, and 
at usiderably higher wages, as statistics will show, than 


are ing wey the Canadian laborers; that, too, in face of 
t 


the ‘act that the Canadian mills enjoy a very important 
advintage in the way of rates, cheap water transportation 
to iny of our heaviest consuming markets, such as Chi- 
cave. Milwaukee, Detroit, Cleveland, Buffalo, Toledo and 
oth lake ports, Chicago alone receiving practically one- 
twentieth of the lumber produced. It is an easy matter for 


the Canadian mills to pay the small tariff levied on them 
and then get into these large cities with their low grades of 


lumber, in competition with our lumber, on a very much 
more favorable basis. I feel that our home institutions that 
coutribute sO much to the upbuilding of this country should 
at st be protected from this cheap commodity, manufac- 
tur iy cheap labor, that does not, outside of the small 
tal now assessed, contribute one cent to the government. 

G lemen, you may not hold with me in my conclusions 
in tnany things that I have said, but I am satisfied that 
you ill agree with me in my statement that as lumbermen 
we ist all work to dispel the clouds that hang over us 
in way of public opinion, which classes us as violators 
of antitrust laws, and strive earnestly to show those 
who have such opinions that they wrong us. We must 
prove to them that we are lawabiding citizens, whose earn- 
est desire it is to do our duty in all things, not only to our 
family and ourselves, but to our country and the great state _ 
in which we live. 


kb. R. Wickes, of Houston, could not be present, but 
he sent the following paper, which was read by the 
secretary: 


Problems for Lumbermen. 


Like the eyele of the sun and moon, there seems to be 
also the cycle in the affairs of men, coming in waves of 
religion, temperance, reforms and financial panics. rhe 


cause of the latter seems speculative. In the old times 
they were often attributed to extravagance and debt. If 
true, then, we need not look further in this age for a cause ; 
the only wonder being infrequency of panics and escape 
from total ruin, 

Whatever the cause, the fact remains that panics bring 
distrust and ldss of confidence. Under these conditions the 
lumber business is hit first and hardest! But just as 
surely it recovers first, and often with a bound upward. 
rhis seems an encouraging outlook and a close study of the 
past proves this favorable result to be a rule and not an 
exception When that bound will come no one knows, but 
in my opinion it depends upon settled political conditions. 
In the meantime we must stick to the general rules of trade. 

Overproduction is a rock upon which many firms have 

li | fear many of us have more lumber than money. 
poor” and lumber poor are discouraging poverty. 
tariff is a puzzling problem to statesmen, representa- 





tives and producers. Our southern lumbermen are divided 
upon this question. If we could agree upon the “up” and 
“down” regulation of tariff!’ we should need no. protection. 
In a these questions we should follow the course of a 
forn governor of one of the northwestern states who a 
few irs ago, at a public meeting, was given due praise 
for 1 official act, and, in response, among other things, 
said Well, gentlemen, I seen my duty and I done it.” 
Unstable values owing to depression are injurious. They 
cause not only a loss to the, seller but great loss of con- 
tiden to the buyer, who is unwilling to buy on what he 
supposes to be a falling market. ; 

Ba competition without combination will prove safe 
and ‘ The resources of this great Lone Star state are 
not ! known because not half developed. It is one and 
one-t d larger than the whole German empire, and larger 
than the combined area of the Atlantic states from Maine 
to \ nia It is the gateway to prosperity. Each new 
dis y or industry adds to the value of what we all 
pos 

‘1 is annual meeting of ladies and business men, all 
Int ed and earnest in a good cause, may your numbers 
ney « less, and may your visit to the beautiful “Island 
City satisfactory and lead to the best results possible. 

\ ‘otter from John A, Fox, special representative of 
thi tional Rivers & Harbors Congress, was read, eall 
ing sttention to the importance of joining the econ 
gres- as there is a need for the eodperation of all such 
org ations. A motion was made, and it prevailed, 
tha e communication be referred to a special com 
mit appointed by the chair. The chairman an 
MM { the following committee: 

I Buell, Dalfas. 

‘1 Varker, Bryan. 

Ss 


Carter, Houston. 


following committee on memorials was an 
1. 


nou : 
| Linge, Dallas. 
I Rockwell, Houston, 
\ Brazelton, Waco, 
w 


al communications of minor importance were 
rea ( the convention adjourned until Wednesday. 


WEDNESDAY SESSION. 


D tary Swinford tipped it off Tuesday night that 
on morrow he would ‘‘stir the animals up.’’ And 
he a good prophet. There were two speakers of 
not the program Wednesday and they made things 
liv In a speech which probably clearly presented 
th tform of Hon. O. B, Colquitt, member of the 
le railroad commission, and conceded to be a can 
did for governor in the next gubernatorial eam 
pau he announced at the morning session that the 
tine lias arrived for the cessation of restrictive legis 
lati and that no man has a right to dietate what 


At the same session 
B. Cousins, superintendent of publie instruc 
I i Texas, made an cloquent plea for higher eduea 
tion in his state. He pointed out the needs of legis- 
lative aetion for sarrying out this work, comparing 
the school system of Texas unfavorably with those of 
other states. Mr. Cousins said in part: 


laws shall be enacted in Texas. 
Ho Rt. 


tion 


Educational Problems. 


. It 'S hot necessary to argue in favor of education. Every 
parent whose minds works normally sees clearly and feels 
avily the necessity for the education of his own children. 


—~ 
The employer always selects the educated man in preference 


to the ignorant man, and especially does he prefer the man 
whose education has taken the form of intelligence, skill 
and integrity, for these are the results of education properly 
conceived. ‘The worthy citizen sees in the education of the 
masses the only surety for the safety of the republic. The 
economist believes in the education of the masses as the 
means of raising the industrial unit to the highest power; 
while the Christian believes in education as a means of 
restoring the blurred image of God as it exists in every 
neglected human being. . 

The educational thought of the country is on the track 
that will carry the work of the school nearer the homes and 
lives of the people. Education is becoming more rational. 
It has long been urged by business men and is now con- 
ceded by educators that the curriculum of the school should 
run close to the life of the people. ‘Training in the schools 
should give the student a better appreciation of his own 
environment and should not lead him away from his home 
and surroundings The problems that engage the people 
should be made the basis of the curriculum of the school, 
and the high school or college graduate should be at home in 
the counting room or on the farm. He should walk from 
the schoolhouse door into the business enterprises of his 
people equipped to take his place among the leaders. 

Texas has 914,000 children to educate, distributed throug 
7,620 school districts, with an army of 17,500 teachers; 
and the machinery of education costs annually $8,373,800. 
During the present administration the per capita tax for 
educational purposes has been raised from $5.25 to $6.75, 
which means an increase of about one and one-half months 
in the average length of the school term. Of the 25,340 
school trustees, a respectable minority are competent to 
direct the schools intelligently. No doubt the people are 
competent to run their own schools, but the rules and prin- 
ciples employed in private business must be employed if 
business ends are to be achieved. 

Lack of system and organization characterize the state's 
higher educational institutions as well. The boards are 
new every two years. A partisan and unwise governor can 
overturn the policy of these institutions at the end of any 
biennial period. Wach of these institutions is under its own 
board. It neglects what it can not see, or does not wish 
to see. Some of these institutions are rivals, though sup- 
ported by the state. 

Texas has the materials out of which a great system of 
education may be developed. ‘Texas must have a great sys- 
tem of schools; a compact, organized, efficient system, reach- 
ing from the lowest, most neglected country school up to 
and including a great university; a system that will guar- 
antee a chance for his life to every boy reared on Texas soil, 
will give the youth, in country as well as in city, educational 
advantages equal to those enjoyed by th: youth of any other 
state; a system so organized that every dollar will be wisely 
spent and honestly accounted for. To making such a sys- 
tem as this, thoroughly alive and responsive to the demands 
of the times, the public spirited citizens of Texas have 
pledged themselves. 


The Main Issue in Texas. 





Mr. Colquitt spoke as follows: 


When the secretary of your association invited me to 
address you he did not assign to me any questions which 
he desired me to discuss. I am left, therefore, to infer that 
he has given me the latitude which I always exercise whether 
they invite me to do so or not. 

This is a great association. It represents, I understand, 
a distribution of the capital of the whole of Texas, amount- 
ing to $60,000,000 per annum. It represents the manufac- 


ture and production of $35,000,000 per annum, $10,000,000 
of which, however, represent freight charges. I have no 
jurisdiction, my friends, over $25,000,000 value in produc- 
tion, but I have tried in a feeble and humble way to exercise 
some control over the $19,000,000 of freight. 

Now, your institution is a great institution. There are 

those who are ready to defend you; there are those who 
are ready to accuse you, but no man ought to accuse another 
without first having the proof. And one of the greatest 
doctrines that mortal man ever governed, himself, is that law 
of nature and of conscience set down by the greatest leader 
of men. “Do unto others as you would have them do unto 
rou,”’ 
, Now, I have listened to the able address of the head of 
our educational department. He talks to you about the 
educational system of Texas. It's a good one; it ought to 
be severed, however, and separated from political strife in 
this state. He talks to you about the University of Texas 
where my first boy will graduate this year (and perhaps 
some of you wouldn’t think from looking at me that I had 
a son who was going to honor the University of Texas, but 
I know he is going to do it). For myself, I graduated in 
the common experiences of the man who has to toil for his 
living. My alma mater was a common printing office, and 
yet men who are graduates of great institutions of learning 
have written letters from Texas saying that Colquitt was an 
educated crank and a dangerous man. 

Now, my fellow citizens, I want to tell you that the issue 
in Texas today is whether a man is going to be a man or 
not. It is not a question of whether or not a man is a 
graduate of a high school in this state or the University of 
Texas or of Princeton or Harvard; the question is whether 
or not the principles of manhood have been inculcated in 
his raising and training and in his actions in life. For 
myself, there is not a man in Texas who will go farther in 
a just and proper way to make the public schools in this 
state what they ought to be than myself. There is not a 
man in Texas who will go farther to make the University 
exceed Harvard and Princeton than myself, and I want to 
say that the duty of the Texan who pays his taxes and is 
interested in the administration of public affairs in this 
state is to see that they are entrusted to the hands of men 
of courage, men of principle, men of conviction, who are not 
afraid of overpowering opposition. Let principle control, and 
as long as principle controls this state will thrive and over- 
shadow any other in business success. The University of 
Texas ought to be the pride of this state—and I am not a 
university man. These criticisms which you are getting up 
over the people in the legislature and against your different 
educational institutions ought to be turned back, and let 
the farmers find an institution coming up among the public 
schools and high schools, an institution in Texas where 
they can make their sons equal among the men of this 
nation and this state. There are those who will abuse you 
and criticise you, but as long as you are governed by that 
principle of right about which I have already spoken, no 
man can justly assail you either before the bar of public 
opinion or in the courts of the land. 

Now, I did not prepare any speech for this occasion and 
what I say to you is simply the promptings of an honest 
conviction, spoken offhand, for I did not know three minutes 
ago that I was going to say the things which I have already 
said. 

Need Is for Men. 


jut I told you today, my fellow citizens, that what is 
needed most in Texas today in public life, or in private 
life, are men of courage and convictions; whether it is in 
the management of our educational institutions; whether 
it is in the management of our public affairs, as governor of 
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the state; whether it is in the administration of the execu- 
tive office in the railroad commission, or other departments 
of the state government, or whether or not it is in the 
hands of the people of Texas to make their laws, what is 
most important to you and to me and to the masses of the 
people of the state, or whether the governor could dictate 
the legislation, whether the railroad commission can control 
the commerce of this state, or whether or not the attor- 
ney general of Texas shall be the dominating influence over, 
its laws and their construction. This government is founded 
upon the proposition that the executive department, the 
legislative department and the judicial department are sepa- 
rate, free and independent of each other, and I want to say 
to you this morning that the legislature of Texas is com- 
mitted to the duty of enacting laws, and when a member 
rises in his place and introduces a bill you as a citizen, 
you as ap organization and you as superintendent of public 
instruction at the head of the department of education in 
this state [turning to Superintendent Cousins], myself or 
any other citizen has the right of free petition and the right 
to be heard, and the great interests of Texas represented by 
the intelligence of the state, the men who have their money 
invested in seeking to develop Texas and all of her re- 
sources, have the right to be interested in all the acts of the 
legislature, and no man has the exclusive right to dictate 
what kind of laws shall be enacted in this state. 


A Representative Government. 


is a representative government. We have heard 
me. 8 Texas peo out of it about the initiative and refer- 
endum and things of that sort. I want to tell you, my 
friends, that when Thomas Jefferson and George Wash- 
ington and others wrote the Declaration of Independence 
they declared that one of the inalienable rights of a citi- 
zen was the pursuit of happiness; and when any legisla- 
ture in Texas, or any governor in Texas, or any of the courts 
of the United States, seeks to deprive you as a citizen of 
the right to the pursuit of happiness they overturn the 
Declaration of Independence. In the pursuit of your busi- 
ness, which you are organized to promote, so long as you 
promote your own busicess and do not transgress the rights 
of any other, then the constitution and the principles of 
the Declaration of Independence surround you and ought to 
rotect you. 
? Now, Yor myself, I am free to admit now I would like to 
discuss politics, Mr. Secretary and Mr. President, but if I 
do it is simply a question of principles and not interest I 
want to involve, because I am always involving that ques- 
tion. I want to say that there is not a business man in 
Texas, nor in any other state in this Union, who ought to 
separate himself from poiitics in so far as doing justice 
to his neighbor and his state and his community. 

But I was just about to say I made three or tour notes 
here, Mr. Secretary and Mr. President, and I haven't yet 
touched a single one of them and do not expect to until I 
get through, but | want to say this, that whenever you 
destroy the representative part in this government, when- 
ever you declare by the will of a mere majority that legis- 
lation in Texas shall be framed according to the will of 
that majority, you establish the rule in Texas of mob law 
that is beyond your control. This government of ours, 
nation and state, county and city, is founded upon the 
principle that the officers of the people are the servants 
of the people and not their masters. It is founded upon 
the principle that through the representation of the people 
in the legislature from the senatorial and representative 
districts laws shall be made. If that were not true, why 
should you elect thirty-one senators to your legislature 
from thirty-one separate senatorial districts? Why should 
you elect 128 representatives in the house of representatives 
from 128 separate representative districts unless it was 
intended by the constitution, which declares that the state 
shall be so districted that representative wants to repre- 
sent the sentiment of the district that elected him and 
bring back and carry out and execute that great doctrine, 
that of local self government and local self control? Why 
should not Galveston county have the right to elect repre- 
sentatives to the legislature who would express the will of 
the people of Galveston county and, forsooth, if Dailas 
county had more votes and did not agree with Galveston, 
why should Dallas county, on a popular vote basis, control 
the residents of Galveston county. 7 

“This is a government by the people,” Abraham Lincoln 
said, and I will say that perhaps he is the third greatest 
man that ever held public office in the United States. 
“This is a government by the people and for the people.” 
It was established, Mr. President, upon the theory that the 
legislative and the executive and the judicial should be 
separate and independent; that Congress and the legislature 
should enact laws, but gave to the President and the gov- 
ernor of the states the right to veto the acts of Congress 
and of the legislature and conferred upon the judiciary the 
exclusive power to construe the statutes that were enacted. 


Record as Railroad Commissioner. 


Now, I feel somewhat like I should stop right here, be- 
cause if I go farther and get mixed up with discussing 
Texas politics I am likely to tread on some tender corns 
and hurt somebody’s feelings. So far as I am concerned 
I have served Texas six years on the railroad commission 
of the state. I have not met with the combination of in- 
terests; I have not yet met with the combination of men; 
I have not yet encountered a combination of influences that 
eould control and overawe me in the discharge of the duties 
which the people of Texas commissioned me by their votes 
and by their ballots to discharge. So far as I am con- 
cerned my public life in Texas is an open book and I chal- 
lenge any man to attack it and investigate it. So far as 
I am concerned I might express a little pride in it. I have 
contributed by my views and my knowledge and whatever 
influence I possess toward putting upon the statutes.of this 
state laws for the control of corporate capital and combi- 
nations of capital and combinations of men. 


Enough Restrictive Legislation. 


So far as I am concerned I want to say that in the 
enforcement and the execution of just laws for the control 
of men and their property lies the safety and perpetuity 
of this government. But in Texas, in my judgment and 
opinion (and I care not what effect this declaration may 
have upon me or my aspirations, as some think I possess), 
but I want to say to you that in my candid judgment and 
opinion, that the public conscience of this state, that the pub- 
lic opinion of Texas and the business interests of this state 
ask and demand that the legislature of Texas shall dis- 
charge its duty by passing the appropriation bill and going 
home. [Applause.] Now I think that the legislature has 
been abused and criticised; there are always men in legis- 
lative office that may more or less reflect upon the whole, 
but I tell you that my position has been, and I have not 
read but two bills that have been pending before the last 
legislature, because I have cut myself aloof from it, and 
I have not meddled with these matters, but with the re- 
strictive legislation passed two years ago, the restrictive 
legislation passed during Governor Lanham’s administration, 
during the term of Governor Culberson, when I was a mem- 
ber of your state senate, and of Governor Hogg, all ac- 
cumulating and piling np--I want to declare to you today 
here that, in my candid judgment, we have all the re- 
strictive legislation we need for the government of the peo- 
ple of Texas; and what I believe that we need more today 
than anything else in this state is as cheap taxes as you 
ean afford in order to provide ample appropriation for the 
support of our educational department and developing of 
our university and.making it bigger than Harvard and 
Yale and educate the presidents of the United States at 
the Texas University instead of Massachusetts and Con- 
necticut. Let's tone down a few of the laws which we 
already have and adjust them to our needs and to the de- 
velopment of our resources in Texas, and then say to the 


legislature: “Give us peace and give us rest.” [Applause.] 
Give us the season wherein each and every man can labor 
in the proper field to which he has been called and develop 
the resources and wealth of this great state, and in ten 
years’ time, instead of taking your commands and the dic- 
tates of your national policies from New York, they will 
be coming to ‘Texas for advice and counsel and for a light 
to guide the feet of other nations. 
Let Us Have Peace! 

Now listen, Mr. President, I feel that I ought to stop 
right here again, but there is so much that can be said. 
I have talked to you now about the University of Texas 
and the public free schools and this, that and the other, 
but if we need any further legislation in Texas it is along 
these lines, along lines of peace, along lines of rest and 
quietude, along lines of development. I used to, Mr. Chair- 
man, when I was a boy, in my native state of Georyia, 
where the great, tall longleaf pines and the long, lank, 
lean looking saplings, 40, 5V and 6v feet high, 3, 4 or 6 and 
8 inches in diameter, grow, I used to take my little ax 
and chop them down just to hear them fall, and then I read 
the story about the axman laying the ax at the root of a 
tree, but still I want to say that the legislation of this 
state, that the policies of this state have reached that point 
of legislation where the energies of Texas should be di- 
rected to the development of its farms and its mineral and 
other resources. There is no necessity for any politician in 
Texas to array the lumbermen'’s convention against the 
farmers’ union. There is no necessity for a politician in 
this state at this time to accomplish his purpose arraying 
the bankers’ convention and bankers of this state azainst 
the farmers’ union. ‘There is no necessity at this time, 
because our laws will protect you, as it will protect other 
commercial industries. For myself, 1 declared it two years 
ago all over the state, and I declare it today, that if the 
state of Texas defends a certain kind of business that it 
ought never to be satisfied with the division of the spoils 
of that kind of business, taking money from the people 
and putting it in its treasury. It. is totally repugnant 
to my sense of justice that a ehurch in Ohio can not take 
Rockefeller’s money to build a church because it is tainted 
and the state of Texas can take the whole thing, taint and 
all. I am in favor of a square deal for every man dealing 
with each other in whatever business in the state of Texas 
and in favor of that principle which gives to the citizen of 
Texas a guarantee of his personal liberty and his personal 
rights in the enjoyment of his property rights and the 
protection by the laws of this state in the enjoyment of the 
property which he has worked for and accumulated. When 
you bave destroyed the incentive to acquire property and 
build a home you have destroyed the desire to make a 
good citizen of Texas. There is the great seat of govern- 
ment, Mr. President, the home and father and the mother 
and their children accumulating something which they feel 
they can call upon their neighbors and their government 
to protect, even if necessary to call out the militia to keep 
the unfriendly hands from breaking down the front door. 

Now, Mr. Secretary and Mr. President, I have said three 
or four times more than I intended to say. I ask you in 
considering it to consider me with it to this extent, that 
whenever you call upon me to discuss a_ public question 
or to deal with an issue which concerns you and your neigh- 
bor I will do so openly, honestly, candidly and without fear 
as to the results to myself. I thank you. 


Prior to the morning session there was a meeting of 
the insurance committee and policyholders at the Tre- 
mont hotel. Major Lingo announced the following 
committees: 


Resoiutions—J. W. Wood, Paris; E. A. Tomlinson, Bell- 
ville; T. A. Low, Brenham. 

Nominations—Robert_ Law, Beeville; Charles A. Gibbs, 
Luflin; C. E. Walden, Beaumont. . 


The report of the insurance committee was read and 
approved. The report in substance showed that the 
losses in the state had been in excess of past years, 
but notwithstanding that fact the members had been 
saved 50 percent on premiums paid. Indications for 
a healthy increase in membership were shown. The 
suggestion was made that the advisory board of thé 
underwriters establish a new series which could take 
over a considerable amount of business unable to be 
carried under the old series. 

The committee on waterways recommended that the 
association become a member of the National Rivers 
& Harbors Congress because of the many advantages 
accruing to all interests in the state by reason of the 
development of these waterways. The report was 
adopted. 

Influence of the Railroads. 


The following paper from B. F. Yoakum, chairman 
of the executive committee of the Rock Island-Frisco 
lines, was read: 


It is a great disappointment to me not to be able to 
attend the convention of the Lumbermen's Association of 
Texas. I have many friends who are members of the asso- 
ciation, and the opportunity of seeing them would add 
greatly to my pleasure in being with you, and it would give 
me the benefit of their discussion of the business situation. 

Under normal business conditions of the country the rail- 
roads, for their maintenance, equipment and new construc- 
tion, purchase approximately 25 percent of the country’s 
output of lumber. Therefore, the interests of the lumber 
and transportation companies are so closely interwoven 
that their prosperity and adversity run hand in hand. 
When adversity overtakes the lumber, steel and . trans- 
portation interests it is so far-reaching that its effect is 
feit by every interest and every class of people. 

In a speech at Fort Worth, February 15, 1908, I gave 
some figures which are conservative, as all know who have 
given attention to the development of the undeveloped sec- 
tions of our state, in calling attention to the fact that with 
10,000 miles of new railroad needed for the proper develop- 
ment of Texas, estimating the enhanced value of land 
within ten miles on either side at the low estimate of $5 an 
acre, the increase in land values alone, under the construe- 
tion of this mileage, would reach the sum of $640,000,000, 
without taking into consideration the many thousands of 
new houses te be constructed, and other improvements and 
new industries which would necessarily follow. 

Construction of New Railroads. 

Taking as a basis the result from construction of new 
railroads built in Oklahoma and other sections where new 
railroads were needed to aid in development as in Texas: 
New towns spring up every ten or fifteen miles, averaging 
from fifty to 100 new houses, with larger and more pros- 
perous towns every thirty or forty miles, with populations 
from 3,000 to 5,000. It is conservative to say that 1,000 
new houses will be constructed to every 100 miles of new 
railroad, which would call for the construction of 100,000 
new houses to take care of the development and growing 
population along and tributary to 10,000 miles of new 
railroad, 

To build new railroads requires new money. All the work 
is done by labor within the state. All the materials neces- 
sary for the construction of the railroads and building up 
of the communities, with the exception of rails, spikes and 
bolts, is Texas material, payment for the largest portion of 
which goes to the owners of timber and manufacturers of 
lumber represented by your convention, and every mile con- 
structed creates a new customer for you for all time. 


None of us can engage in building, manufacturing or any 
other enterprises and receive all the benefits. At the begin- 
ning of any enterprise in which we embark, we must begin 
to distribute money that reaches every class, and when a 
railroad or manufacturing plant is completed and in opera- 
tion it continues to distribute to the public all the way 
from 50 to 8u percent of its cash proceeds. Therefore, if 
we were so selfishly inclined we could not help ourselyes 
without helping: others. 

It is unfortunaté that conditions are such that the active 
men who build and develop our country are through wn- 
settled conditions made inactive. 

Cars Required. 

I am not going to bore you with statistics but will give 
you one illustration. There are a few more than 2,000,009 
freight cars in the United States. ‘To properly take care of 
the growth of the country, estimating the increase in tin- 
nage at 7 percent annually—which is conservative—thse 
with the-number of cars destroyed and worn out under nut- 
ural business conditions should require the construction of 
200,000 additional freight cars annually. 

The average cost to build a freight car is $1,000; ona 
to provide the 200,000 additional freight cars necess.ry 
under natural business conditions to take care of this one 
item, incident to the agricultural, manufacturing and ¢om- 
mercial growth of the country, would require an expendi- 
ture by the railroads of $20,000,000 annually, not tating 
into consideration the additional locomotives needed to 
move the traflic. Of the money required to build a car 90 
cents out of each dollar goes to purchase three items: la\or, 
steel and lumber, which are divided approximately as fol- 
lows : 

12 percent go for labor, or on 200;000 cars.$ 21,600,000 

60 percent go for metal products........ + 108,000,000 

28 percent go for lumber products........ 50,400,000 

$180,000,000 

I am glad to see that as the public becomes better ae- 
quainted with the railroads and the many hardships which 
they must encounter there is a better feeling toward them, 
The policy of agitation and the disturbance of public con- 
liuence in the raiuroads aione has passed the time when the 
damage is confined to the railroads in their efforts to carry 
on their work of upbuilding. On the contrary, any man 
who obstructs or any policy which hinders progress hurts 
the farmer, who wants more railroads and better service; 
the manufacturer, the merchant and the mechanic, and a 
radical policy reduces the pay of the railroad employee and 
every laborer who depends on his labor for the support of 
his family and education of his children. 

Political leaders who have not yet apparently realized 
the changed conditions and who do not appreciate the fact 
that railroads are now under both federal and state regu- 
lation, and that it is to the interest of every class of citizens 
not to pursue them to a point of crippling their efforts in 
their extensions and improvements, are making a mistake 
and are hurting the interest of the people who elected 
them. I do not mean by this to convey the impression that 
railroads should have any special privileges, but I do con- 
tend, and every fair minded man must agree, that investors 
in railroad securities are entitled to receive the same con- 
sideration and treatment accorded to investors in any other 
enterprise under the same conditions, 

What we now need, and need badly, is a rest from further 
disturbance with fixed governmental policies, both state and 
national, with an impartial enforcement of our laws, care- 
ful consideration before the enactment of future legislation, 
and a modification of existing laws where found unwise or 
unfair, at all times keeping in mind the proper protection 
of both the public and the public service corporations. ‘The 
institutions of the country and the representatives of the 
people should work harmoniously, openly and honestly to 
adjust our laws with these principles in view. Under such 
conditions I predict a great future for our country and 
one that we will all feel a pride in helping to create 

THURSDAY MORNING. 

The session Thursday morning was brief. San An- 
tonio was selected as the next meeting place, and ofli 
cers for the ensuing year were elected as follows: 

President—J. E. Whitseele, Corsicana. 

Vice President—W. H. O'Neill, Dallas. 

Secretary—Sam T. Swinford, Houston. 

Directors—C. A. Lyon, Sherman; W. B. Brazelton, Waco; 
Maury Edwards, El Paso; W. W. Cameron, Waco; A. W. 
Miller, Galveston; C. H. Moore, Galveston: R. S. Darnell, 
Dallas; J. S. Rice, Houston; W. Hl. Norris, Houston; Robert 
Law, Beeville; George C. Vaughn, San Antonio; FE. H. 
Lingo, Dallas: C. H. Flato, Kingsville; J. W. Ward, Paris; 
J. M. Rockwell, Houston; EB. T. Buell, Dallas; W. S. Drake, 
Austin; N. E. Meader, Houston; J. H. Kurth, Keltys; R. 
C. Mitchell, Italy; R. BE. Godiey, Dallas; C. E. Walden, Beau- 
mont; J. D. Leeper, Gainesville. 

J. M. Rockwell was in the ¢hair Thursday morning. 
The first speaker was Prof. Sutton, of the University of 
Texas, who spoke of the work of the educational con- 
ference. This organization is agitating local taxation 
for local schools. The speaker wished to see as good 
schools in Texas as anywhere else. He urged a state 
public school] system instead of the many local forms 
of government now existing. He solicited the financial 
assistance of the lumbermen to further this work. 

The following resolution was adopted: 


Resolved, By the Lumbermen’s Association of Texas, in 
convention assembled in the city of Galveston, that we ex- 
press our deep appreciation in the general cause of euca- 
tion in our state, particularly in the work now being done 


by the organization known as the state conferen for 
education in Texas. 


Resolved, Furthermore, that we express to this organiza- 
tion our sincere sympathy and appreciation, and that we 
assure it of our support, not only morally, but financially, 
and in every way in our power. 

A resolution in memoriam for Frank B. Bean, of 
Houston, who died within the year, was adopt A 


resolution of thanks, taking in everyone who had con- 
tributed to the success of the convention was volcd. 
Whereupon the convention was adjourned. 


THE BIG OYSTER ROAST. 


The convention festivities wound up with a ; od 
old-fashioned oyster roast down on the Island, ¢\¢0 
at a spot known as ‘‘Bob’s Place.’’ A special trai 0 
seven coaches left the Union Station at one o’¢lock 


and conveyed the hungry lumbermen and their wives 
to the Bay Shore, where they were promptly se! ad. 
A huge pavilion had been erected beside the lapping 
waters of the gulf, and here, under the pleasant sh de, 
fanned by the cooling gulf breeze, the delicacies ot the 
sea were served in various forms. 

A band furnished musie while the viands were being 
disposed of. The oysters and fish that we were served 
had been that morning taken from the gulf. Tey 
were prepared by men who have made that business 
a life’s work. There were raw oysters, stewed oysters, 
roast oysters and othér fish of many kinds, all of 
which were swept down with a plentiful supply of 
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liquid refreshments of a variety of nature to suit the 
variety of tastes. After the roast the party posed for 
a yroup photograph, and then there was a little speech 
ma<ing. 

\\ henever affairs of this sort are held at Galveston 
it lias been a time-honored custom to award a prize 
to \he lady and gentleman consuming the largest num- 
ber of oysters. The gentlemen’s prize in this instance 
went to J. M. Rockwell, of Houston, the prize being 
awarded in a tasty presentation speech by Ed Kauf- 
man, secretary of the Galveston Business League. The 
ladies’ prize was awarded by Col. J. H. Hawley to 
Mrs. George W. Bancroft, of Orange. It was a huge 
oyster shell, fittingly inscribed. Mrs. Bancroft’s ac- 
cepiunee was neatly appropriate. 


GALVESTON’S ENTERTAINMENT OF TEXAS 
ASSOCIATION LUMBERMEN AND 
THEIR LADIES. 


Tie entertainment in connection with the twenty-third 
annual meeting of the Lumbermen’s Association of 
Texas at Galveston Tuesday, Wednesday and Thursday 
of last week was most lavish and was formal as well as 
informal, being diversified in character and embracing 
nearly everything that could be devised by the brain of 
man—-and woman. The sea was made to give up its 
treasure of edibles to delight the palates of the visitors 
who do not get a chance to partake of such luxuries 
every day. 

Ladies’ Automobile Ride. 

The first form of entertainment was a ladies’ automo- 
bile ride, planned and carried out by the ladies’ execu- 
tive committee, headed by Mrs. A. W. Miller. Attired 
in their ‘‘ best bib and tucker’’ the visiting ladies as- 
sembled in the lobby of the Tremont hotel Tuesday 
afternoon at 3 o’clock. A long line of automobiles was 
drawn up and in these the ladies were seated. When 
the machines were filled the procession headed for the 
Gulf shore. In each automobile was a member of the 
local executive committee, who made it her duty to ex- 
plain all the interesting points to the guests.. The sea- 
wall was first visited, and the machines were then run 
down the boulevard and onto the beach, past the row 
of bathhouses. This is the part of the island that was 
completely devastated by the tidal wave in 1900. The 
new seawall rises out of the water to a hight of 16 feet, 
insuring safety from any further danger from the sea. 
The oleander esplanade was shown, but the blossoms 
were not out. The ladies were shown through the resi- 
dence district, the great shipping facilities etc. By this 
means the visiting ladies were able to obtain a compre- 
hensive knowledge of the beauties and commercial points 
of the island city. 


Reception at Mrs. A. W. Miller’s Home. 
At the econelusion of the automobile ride the ladies 


were taken to the magnificent residence of Mrs. A. W. 
Miller, where a reception was tendered both ladies and 
gentlemen from 5 until 6 o’clock. It was a dainty 
affair throughout. The spacious home, setting far back 
amid its bower of tropical plants, was decorated through- 
out with a wealth of flowers and potted plants. A con- 
cealed orchestra played soft music during the hour. Ap- 
propriate refreshments were served. It was at this re- 
ception that the visiting ladies and gentlemen came into 
close touch with the beautiful home life and the southern 
hospitality of social Galveston. In the receiving line 
were the following ladies: 

Mrs. \. A. Van Alstyne. Mrs. A. W. Miller, hostess. 
Miss vecca Ashton Brown. Mrs. A. T. Harvey. 

Mrs. I’. A. Groce. Mrs. George Bancroft. 

Mrs. ‘I. J. Kennedy. Miss Edna Fellman. 

Mrs. L. Truehart. Miss Bondies. 


The Charity Ball. 
t year Galveston holds a charity ball, which is 
the crowning social function of the season. This year 
the ting lumbermen and their wives were especially 
invite. guests at the charity ball. It was a pleasing 


spectacle, The Masonic hall was decorated tastefully, 
the general scheme being a butterfly effect. Gorgeous 
butter lies hung in festoons everywhere. ‘This, added 


plendid evening gowns of the women and the 
onal black of the gentlemen, made a spectacle 
eligi ful to behold. There was a fancy number, given 
lude to the ball proper, executed by little boys 

Then followed the grand march and the regu- 
lar ing numbers. The cotillion effect was enhanced 


and Is 


by novel favors, which completed the decorative 

sche while the number was in progress. The guests 

enjoy! themselves to the utmost at this function. 
Reception at the Brown Residence. 

At il o’elock Thursday morning the visiting ladies 
Were rther entertained at a beautiful, informal recep- 
Yon, en at the palatial home of Miss Rebecca Ashton 
TON Miss Brown’s residence is one of the finest in 
Galveston, filled with beautiful souvenirs of her travels 
in the strange, out-of-the-way places of the world. Her 
home was elaborately decorated for the oceasion and 
delici ) refreshments were served. This in the opinion 
Of the ladies was one of the most delightful features of 
the convention. 

Ride on the Gulf. 

Page principal feature of the entertainment on Wedunes- 


Vas a novelty in the shape of a ride on the Gulf 
on board the revenue cutter Windom. A concession per- 
mitting the eutter to be used for this purpose had been 
‘ecured from Washington. The officers and men aboard 
cn were dressed in their holiday finery and the boat 
= ‘rimmed with bunting in honor of the occasion. 
> ge shone from the effects of a holly-stoning that 
light Fone the brasses glistened in the afternoon sun- 
— le machine guns were arrayed forward and aft. 
adler d boarded the Windom at 2 o’elock. When all 

€ aboard Lieutenant Howell signaled the engineer 


and the cutter swung its nose from the wharf and 
started seaward. 

Going seaward the visitors were afforded a view of the 
large vessels lying at the docks in the east end, the 
mammoth Elevator A, with a capacity of 1,600,000 
bushels, the wireless telegraph station, the landing sta- 
tion of the Gulf & Interstate railroad immediately east 
of Pier 10. There, too, was to be seen the east end of 
the seawall, the grade raising canal, the medical branch 
of the University of Texas and immediately east the 
John Sealy hospital. Then came the state quarantine 
station and in the distance Fort San Jacinto. The 
Windom while circling around afforded the visitors a 
view of the new pier of the Gulf & Interstate, where 
the new company hopes to concentrate a large amount 
of east Texas and western Louisiana lumber for export. 
The lumbermen, particularly those interested in the ex- 
port trade, were much interested, and it was predicted 
that Port Bolivar would soon become the principal port 
in Texas for the exportation of lumber and byproducts. 

The Windom then headed seaward and swept out be- 
tween the jetties until the great Gulf of Mexico was 
reached. The vessel then turned and headed for port. 
The return trip was without incident and the vistors 
were safely landed at 4:45 p.m. The trip was delight- 
ful, for the sky was cloudless and the water was com- 
paratively calm, 

Wednesday night those who did not participate in the 
concatenation of the Hoo-Hoo went to the Peoples- 
Majestic theater as guests of the local lumbermen. 


The Big Concatenation. 


With a parade through the principal business streets, 
followed by a concatenation at the Elks’ hall Wednesday 
night, when thirty-seven kittens had their eyes opened, 
the Hoo-Hoo were in undisputed possession of the city. 

The fun began when the kittens were prepared for 
the great ordeal of first seeing the light of day. This 
was done at the Tremont hotel. Blindfolded, the poor 
victims were tied together with ropes, after which some 
were forced to mount upon wagon wheels and pulled by 
mules, and still others to take a position in the street 
roped together. Then the parade started. 

Headed by a squad of mounted police, in charge of 
Night Sergeant Dave Henry, the parade formed on 
Church street. Next in order was the Galveston band. 
Then came the waterwagon, labeled ‘‘ Milk,’’ upon 
which were perched two kittens, guarded by two or three 
eats. After the waterwagon came a bunch of kittens 
riding astride timbers upon wheels and pulled by a team 
of mules. Then came another bunch of kittens affection- 
ately tied together and guarded on either side by sea- 
soned Hoo-Hoo. Following these came two more collec- 
tions of kittens riding astride a timber with hands ex- 
tended in air. The night was made hideous with the 
Hoo-Hoo cry and with the burning of torches of lurid 
hue. The line of march was north on Twenty-third 
street to the postoffice, east on Postoffice to Twenty-first 
street, north on Twenty-first to Market street, west on 
Market to Twenty-third, south on Twenty-third to 
Church, west on Church to Twenty-fourth, north on 
Twenty-fourth to Postoffice, east on Postoffice to the 
Elks’ hall. ; 

The great concatenation began about 9 o’clock, and 
the work of opening the eyes of the thirty-seven kittens 
was hurriedly carried out. Ever and anon the shrieks 
of the animals were heard floating out upon the night 
air as they were subjected to the operation of opening 
their peepers. The performance lasted until 11 o’elock, 
after which there was a smoker. The following team 
presided over and conducted the ceremony of initiation: 

Snark, Bolling Arthur Johnson, cf Chicago; Senior Hoo- 
Hoo, F. N. Yochem; Junior Hoo-Hoo, J. 8S. Bonner, ex-Snark 
of the Universe; Bojum, Ed R. Ketchum, of Galveston; 
Custocatian, W. H. Baugh; Jabberwock, Bill Clark; Gurdon, 
James Dillon; Custocatian, W. Brown Botts; Arcanoper, 
James Shelton. 

The team is said to be one of the most representative 
ever brought together in Texas. In charge of the cere- 
mony was Bolling Arthur Johnson, of Chicago, founder 
of Hoo-Hoo. 

Following is the list of candidates: 


W. F. Burns, Lampasas; A. M. Maloney, Alexander; I. C. 
McCrary, Fort Worth; E. H. Vogel, Lockhart; J. M: Wilson, 
Galveston; A. G. Hubbard, Galveston; 8. C. Rigney, Kirby- 
ville; J. Kk. Hintz, Texarkana; Virgin Walton, Richardson ; 
A. Milch, New Orleans, La.; D. E. Wallis, Galveston; J. D. 
Richardson, Fort Worth; J. H. Baber, Warren; F. J. Cut- 
ling, Mercedes; J. T. Ewing. Houston; E. L. Molsby, Gal- 
veston; B. S. Field, Garwood; G. Q. Daffan, Galveston; B. 


I. Sparks, Galveston; H. A. West, Galveston; W. C. McDon- 
ald, Galveston; W. A. Guyton, Galveston; 8S. P. Fleming, 
Galveston; W. J. Buhmann, Galveston; H. J. Landes, Beau- 
mont; C. W. Hahl, Houston; J. H. Conkle, Shepherd; E. J. 
Youens, Navasota; J. E. Wier, Kingsville; L. L. Limbaugh, 
Fort Worth; B. Sproule, Galveston; J. H. Sanders, Hous- 
ton; E. P. Strube, Fort Worth; W. F. Edwards, Bello; J. 8. 
Mills, Houston; J. A. Kelly, Pineland; W. D. Hoover, Lake 


Charles, La. 
CONVENTION NOTES. 

The Buchanan-Ferguson interests were well repre- 
sertted by the Whitmarsh family—Tom, of St. Louis; 
Al, of Texarkana, and Charley, of Minden. All three 
were accompanied by their families. They made a most 
formidable array of lumber talent. Tom came mighty 
nearly winning the prize for tne biggest oyster eater 
down at the roast, but he was beaten by an oyster. 
This was because he switched over to redfish just 
before the count was taken. The Whitmarsh brothers 
say that they have great hopes for the lumber business 
this year. 

Sales Manager Almond, of the Alexander Gilmer 
Lumber Company, of Remlig—which is Gilmer spelled 
backward—was on hand with several cases of pretty 
souvenir pocketknives which went quite as fast as the 
oysters down on the beach. General Manager Filson 
also was on hand. He came to superintend the loading 
of a train of round logs from the cars to a boat bound 
for Hamburg. This is the first shipment of round 
logs ever made out of Texas for a European market. 

W. H. Norris distributed souvenir pencils to his 
friends, and he discovered that he had so many that 
the pencils ran short. But he has ordered some more 
and will send them to the unlucky ones who did not 
get one. 

The exhibit of the Waco Sash & Door Company 
was much admired. The exhibit consisted of an assort- 
ment of yellow pine doors. 

Albert Behrens, of the St. Louis Sash & Door Works, 
was unable to be present, but he had his representa- 
tives there, as did several of the other St, Louis houses, 
notably the Frye Manufacturing Company, Hafner 
Sash & Door Works and the Huttig Sash & Door 
Works. 

The convention badge was a novelty. One side rep- 
resented the Hoo-Hoo emblem—the black cat—and 
the other the crowning feature of Greater Galveston, 
the seawall with the surf breaking against it. 

A special car brought the Oklahoma City bunch down 
to Galveston. 

Harry Gorsuch, secretary of the Southwestern Lum- 
ber Dealers’ Association, mingled with the throng and 
imparted optimism wherever he had the opportunity. 


Talks with Lumbermen, 

M. T. Gaffney, Corpus Christi—Everything in business 
matters is going nicely with us. The lumber trade is brisk. 
We have good rains and the farmers are jubilant. 

F. Comstock, Dallas—Just now the future of the lumber 
trade is problematical, but we are all hopeful. If good 
rains come business will be good. 

R. S. Willis, Crockett—With us the lumber trade is dull, 
but otherwise the business of the town is fairly good. The 
farmers are up with their work. The potato crop is fine. 
It is above an average and will begin to move about May 
10. 


J. M. McCammon, Corsicana—Up to Monday morning, 
when a good rain came, the prospect looked blue for us. 
The farmers had their fields in excellent shape and now the 
outlook is good. 

J. W. Fisher, San Antonio—I have no kicks coming. Our 
city is building to beat the band and the lumber trade has 
been keeping squarely up with it. It is a little dry at pres- 
ent, but then the spirit of the San Antonio people is in- 
vincible and they are forging all the same. 

F. P. Shackleford, Putnam—It is very dry with us and 
business is bummy. We are not really suffering yet, out 
unless rain comes soon the crop situation will become 
serious. 

W. F. Hull, Cumby—Raining when I left home and pros- 
pects are now bright for better times coming. 

Alexander Brinkman, Comfort—The lumber trade has been 
good with us, because it is so dry that our people can not 
do anything but build houses. Prospects are not inviting 
with us at present. 

W. H. Stroud, Thornton—tThis is our dull season and the 
lumber trade is only fair. We had rain Monday and pros- 
pects for good crops are not good. 

A. M. Maloney, Alexander (Erath county)—It is a little 
dry with us, but trade is good. Farmers are up with their 
work and prospects are fine, if rain comes soon. 

R. A. Whitlock, El Paso—Everything is good with us but 
might be better. We want more business to make times 
flush. Some of the mines are entirely closed down and 
others with the “Big Smelter’ are running only on half 
time. 


D. R. Boone, Oglesby—Trade, on account of the drouth, 
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is very dull at present. If we could get rain to make the 
grain crop, business would improve, but otherwise it would 
remain dull. Have had only sufficient rain to keep vegeta- 
tion alive, and that is about all. 


Cc. C. Connell, Fort Worth—Trade is fair, and the Panther 
City is all right. 

F. M. Richardson, jr., Stamford—Stamford is the place 
where cotton grows, and it is now the busiest city in Texas. 

J. F. Grant, of Abilene, Sinton, Palacios, Vanderbilt and 
Refugico—Anticipating future developments in the Rio Grand¢ 
valley, I am installing a large lumber yard at Brownsville. 

J. W. McCallister, Graham—The lumber trade is practic- 
ally at a standstill. We have had no rain since last Novem- 
ber worth speaking of, but if it would come soon the pros- 
pects would be good and trade would improve. 

W. C. Hoppin, Rockelle—It is awfully dry, and trade 
dull. We have had no rain since November worth mention- 
ing. If, however, it should come soon crops will make all 
right, and future prospects will be good and business will 
pick up rapidly. 

Cc. E. Paton, Jacksboro—The lumber trade is only mod- 
erate. Business generally is light for this section. We 
have had no rain for three months and crops are backward. 
The future, however, is bright for Jacksboro. There is a 
railroad being built that will help us. 

F. E. Huck, Victoria—Victoria is all right. We have had 
good rains and the people are happy and cheerful, with 
every prospect pleasing. Work on the improvement of the 
Guadalupe river is progressing nicely, and we hope to be in 
“navigation touch” with Galveston in about twelve months 
from now. Our crops are late, but promising. Newcomers 
are still flocking into our beautiful town and country. 

Cc. M. MeCreary, Dalias—Conaditions are not very flatter- 
ing for the lumber people, especially where the trade is 
dependent on the farmers in communities where the severe 
drouth is prevailing. It is that way over Oklahoma and 
other places where I have been. 

J. D. MeCallom, Lampasas—Many of our farmers have 
money in the bank from last year’s crop, and we are only 
needing good rains to keep us on a wave of prosperity. 

G. W. Dulaney, Hannibal, Mo.—I have seen white pine 
disappear from Wisconsin and Michigan. Now I am milling 
in Louisiana. I have been there seven years and the retail- 
ers’ convention is new to me. ‘This is the first I have at- 
tended. Now an overproduction ranging from 33 to 
percent is the only trouble with the trade. This results in 
sales without profit to the manufacturer. The only remedy 
is to make less lumber. The retail people are in very good 
shape. During the last ten years white pine mills have 
been reduced on the Mississippi river from forty to three. 
Next year there will be no white pine mills on that river. 

M. Little, Lampasas—The lumber trade on account of the 
drouth is not very good. We have had some little: rain, 
but not enough to be of much benefit. The farmers, how- 
ever, are in fine financial shape. We have deposits in our 
banks amounting to $100 per capita in the county. The 
greater percent of these deposits belongs to the farmers. 

W. W. Wallace, Elmina—I have been on the road about 
four weeks and find the trade of the retailers only reason- 
ably good. I find most -of.them with low stocks. I attribute 
this to the unsettled feeling as to prices. 

J. W. Chandler, Houston—The lumber trade is only fair. 
Good rains in Texas will materially benefit conditions in 
the lumber world. There is a good movement of lumber, 
but not as good as there should be, but we look for better 
prices within the next sixty days. 

Oscar S. Tam, Orange—The voiume of trade is large and 
inquiries are more active than for some time. The feeling 
about prices is very unsatisfactory. This is caused by over- 
production, and brings on a condition which will have to 
adjust itself in the evolution of trade. 

Cc. G. Gribble, Manning—The trouble with the lumber 
trade is the fact that there is more lumber being produced 
than sold. The saw miil peeple are agitating the proposition 
of reducing time in order tu control the output. Most all of 
them say they are going io do this, which, I think, is the 
proper thing to do. In the present condition of the lumber 
market no one can say what the prices are going to be. 

S. Amsler, McGregor—It has been awful dry; is still dry; 
too dry to plant cotton. Trade is rather quiet. The country, 
however, is in good condition. There are heavy deposits of 
money in the banks. We need only plenty of rain to make 
business brisk. 

S. G. Anderson, Dallas, and dean of the sash and door 
fraternity—We look for an improvement in sash and door 
conditions. ‘There is more money in Texas now than ever 
before. Those who have it are just waiting for a general 
rain and they will turn it loose. Texas has never needed 
rain worse than at the present time. 

J. G. Leveridge, East Bernard—The lumber trade is not 
rushing but it is fairly good. The farmers are all at work 
and have no time to build now. Crops are backward but 
are in better condition now than in years. We have had 
rain and corn is up and the stand is good. Cotton and rice 
are coming up and prospects are most encouraging. 

S. E. Wilkinson, Venus—Trade is quiet, but improving 
slightly. Crop conditions are a little gloomy, but we have 
never known our rich black lands to go back on us. 

I. A. Lovett, Temple—As far as our town is concerned, 
conditions are as fine as ihey can be. ‘They are right up 
to the top. 

N. LL. Jones, Quanah—The Panhandle is in good shape. 
It has had plenty of snow. Crops are doing well and the 
country is prosperous. 

S$. Jackson, Westbrook—It is getting dry, but we are 
expecting rain and are ready to receive it. 

A. C. MeClannahan, Eagle Lake—We have had good rains 
and prospects are encouraging with us. 

Il. C. Nills, La Porte—I am on the road and find the 
lumber trade a little slack at present, but good rains would 
improve business conditions materially. 

L. J. Boykin, Beaumont—The trade is dull now but it 
will improve, I think, within the next sixty or ninety days. 
Curtailing the output will have a tendency to increase trade 
and make better conditions for the lumber interests. 

J. B. Kennard, Waco—lIn the last few days I think I have 
seen some little indications of coming improvement, both in 
the volume of trade and prices. Just what has stimulated 
these indications or how far they may extend and materialize 
| am not now prepared to say. 

F. L. Berry, Houston—Though business now is a little 
dull, we anticipate improvement with general rains. We 
are supplied with heavy orders for limited running. 

George W. Cavin, Nacogdoches—Locally farming interests 
are in good shape. We have had a good rain and that 
makes prospects better for the future. The lumber conditions 
are a little blue and will probably remain so for sixty days 
er more. After that we anticipate better conditions. 

S. M. Wilson, Rockdale—The lumber trade is good, but is 
shy on rain. General conditions are as good here as any- 
where in Texas. We are putting in more mines and ship- 
ping out a trainload a day. 

E. H. Lingo, Dallas—From the standpoint of a retailer of 
middle and western Texas I think with rains during the 
current thirty days trade will continue as for the last six 
months, which has been fair, and although much below the 
normal conditions prevailing before the fall of 1907, have 
been fairly satisfactory. ‘Though the small grain crop in 
most of this territory has been ruined, there is ample time 
yet with moderate rains and favorable seasons for milo maize, 
Kaffir corn and cotton, which are the ma{fn ¢rop staples of 
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this section. But without the much needed rains during 
the current month and favorable seasons to follow, trade 
conditions will be more disastrous than for many years, 
especially in western Texas. I think the dealers generally 
are exceedingly conservative in their purchases and forecast 
for the season. Immigration has been somewhat retarded 
in this section by the late financial disturbances, the dry 
winter and from the better conditions obtaining in the 
Panhandle and the great rush to southwest Texas. On the 
whole up to this date trade is somé improvement over last 
season and the country at large is in better shape, owing 
largely to the mild winter and the fair crops of last year. 

L. BE. Ingram, San Antenio—I am on the road and I find 
the retail lumber dealers busy, but holding off on purchases 
on account of drouth. 

Ben 8S. Woodhead, Beaumont—The movement to curtail 
the output is going on quite vigorously. It will bring im- 
provement, I think, to trade in lumber circles, 

B. M. Carr, Houston—The lumber trade in Houston is 
good and I look for a general improvement in the next thirty 
to sixty days. I have recently visited the Pacific coast, 
and I see more activity in Texas than in that country. 
I have attended quite a number of these lumbermen's con- 
ventions and I think this is about the best. We are all 
well pleased with the entertainment Galveston is givinlg us. 

kK. P. Hunter, Waco—The business offered is very good, 
but the prices are unsatisfactory. If the railroads start to 
buying I believe prices will soon return to the normal. 

George C. Vaughan, San Antonio—Locally San Antonio is 


doing nicely and trade is holding up well. I believe lumber 
prices have reached the bottom, and within a reasonalle 
time I believe the law of supply and demand will have 
regulated conditions, and we will be getting better prices 
and be enjoying more prosperous times. 

L. K. Morris, Brownsville—The farmers have made good 
truck crops and many industrial developments are takiug 
place in the lower Rio Grande valley, hence trade genera!ly 
is good. 

KF. W. Hackbarth, Sealy—The crops are late but have 
had good. rains and it is yet time for them to make goud 
yields. ‘The farmers ure all at work and we hope for q 
good business later on. 

J. E. Kasper, Giddings—We have had poor crops jor 
three years successively, hence the lumber business, |\ke 
in other lines, has been dull. Crops are only partly plant d, 
but we had a 2-inch rain last week, which has impro,y od 
prospects for us 





_A. J. Roe, Fort Worth—We have had slow sales for soe 
time past. Think there will be some big buildings going ip 
soon. We have had a good time here. Galveston seems to 
be moving to the front. 

T. L. Hackney, Houston—It is hard to forecast the 1) m- 
ber market in the future, but I am of the opinion the ¢ m- 
ing year will be the banner year for a prosperous lum/er 
business. 

_ N.S. Pffeuffer, better known to the boys as “Tug Pfeut- 
fer,” who is here representing New Braunfels lumberme:— 
New Braunfels is all right and the Texas town of towns, 





CHICAGO HARDWOOD EXCHANGE IN MONTHLY MEETING. 


The monthly meeting, luncheon and first meeting of 
the Chicago Hardwood Exchange since the election of 
officers for the ensuing year was held in the private 
dining room of the Boston Oyster House annex at 
1 o’clock p. m. Saturday, April 17. All the officers of 
the exchange were present besides a majority of the 
members. ‘lhose present at the meeting were: 


Frederick L. Brown, Crandall & Brown. 

W. C. Schreiber, Francis Beidler & Co. 

J. H. Dion, Maisey & Dion. 

I. B. McMullen, Fullerton-Powell Hardwood Lumber Co. 
Charles Westcott, Hayden & Westcott Lumber Co. 
John S. Benedict. 

I’. C. Van Norstrand, Cotton Belt Lumber Co. 

J. S. Trainer, Trainer Bros. Lumber Co. 

Charles T. Nash. 

J. J. Fink, Fink-Heidler Co. 

Robert Maisey, Maisey & Dion. 

H. T. Cowan, American Lumber Co. 

k. H. Klann, F. S. Hendrickson Lumber Co. 

I’. J. Swee, Francis Beidler & Co. 

O. O. Agier, Upham & Agler. 

Thomas B. Ray, Theo Fathauer Co. 

W. M. Hopkins, Theo Fathauer Co. 

R. S. Carson, Upham & Agler. 

A. H. Ruth, G. W. Jones Lumber Co. 

James Gandrie, McFarland & Konzen Lumber Co. 
Thomas Scanlon, Fullerton-Powell Hardwood Lumber Co. 
A. C. Quigley, Brittingham & Young Co. 


President Frederick L. Brown presided at the meet- 
ing and his opening address in substance is as follows: 


I was sorry not to have been in attendance at the meeting 
of the exchange when the members saw fit to elect me to 
the presidency. I was unable to be present on account of 
sickness and now take this opportunity of thanking you for 
the honor thus bestowed upon me, and it is my intention to 
further the scope and interest of the organization whenever 
I am able. 

1 wish to compliment the retiring officers for the excellent 
work done by them during the time they held their respec- 
tive offices and the most excellent shape in which they left 
the affairs of the exchange. Both the treasurer’s and sec- 
retary’s records have been well kept and show the able 
manner in which they have been handled. I also wish to 
thank the members as a whole for their codéperation and for 
the spirit in which they have taken hold of the work of 
furthering the objects of the exchange. 

In addition te the committees that have already been 
established I would recommend the creation of committees 
on credits, trade, membership, entertainment and _ traffic. 
This, I think, would give the directors something by which 
to keep their interest aroused ‘in the work of the exchange. 

In regard to membership: If anyone at present is not 
getting value received from his affiliation with the exchange 
I could not blame him for withdrawing his support and in- 
fluence from the organization, and I want to impress upon 
the members very strongly that it should be the endeavor 
of ali those connected with the exchange to make this or- 
ganization of the utmost value and of so great a value that 
it would attract new members and make it one of the 
largest organizations of its kind in the country. There is 
one thing that I think all members of the exchange are 
greatly interested in, and that is inspection rules. 

At present we have two different systems of inspection, 
which give rise to much controversy. I would like to see 
the exchange use its influence in the adoption of uniform 
rules of inspection, thereby bringing about harmony and 
cojperation and doing away entirely with strife and trouble. 

Following President Brown’s address, Vice Presi- 
dent William Schreiber gave a brief talk, in which he 
referred to the importance of the work before the 
exchange, as before outlined by President Brown, and 
asked that the members coéperate in the upbuilding 
and furthering of the objects of the exchange. 

At the close of Vice President Schreiber’s talk See- 
retary Dion read his reports, as follows: 


Secretary’s Report. 

I am certainly appreciative of the honor conferred in 
electing me to the secretaryship of this exchange. This is 
a new lot of work for me, and I beg your indulgence in 
overlooking what mistakes I am bound to make, but I as- 
sure you I will put forth my best efforts in coéperating with 
my tellow oflicers in an effort to make this exchange of 
sterling worth te each and every member. 

As you all know, one of the most essential features of 
modern business life is association work for the accomplish- 
ment of mutual help and benefit—-in other words, the giv- 
ing and taking of business ideas and knowledge. If a mem- 
ber of this exchange can not in return for his ideas receive 
and return the benefit of the ideas and knowledge of thirty 
or forty of his comembers he 3s certainly driving a sharp 
bargain. lt was my good fortune to serve on the market 
conditions committee some time ago, and I would not have 
missed that experience for anything. While discussing con- 
ditions we found that a few yards were pushing and sac- 
rificing stock on which others were short and were looking 
for anxiously. ‘The result was that several deals were con- 
summated at the close of the meeting. Why can't we make 
the floor of this exchange a clearing house for information 
of this kind? Could it not be arranged to make it a regular 
order of business at every meeting? 

There has been some talk of reducing the dues. While 
that is a matter for the treasurer to discuss with you, still 
I think that we should all strive to make this ,exchange 
worth the money to every one of its members fMmstead .of 


cutting down revenue. I read a story some time ago which 


I believe will illustrate my point: A colored person was 
delivering a particularly strong sermon, entitled “Salvation 
Am Free. He wound up by announcing that a collection 
would be taken for the parson and his family. Up jumped 
one of the brothers and said: “Look heah, parson, you tell 
us that salvation am free, and still you want us to pay for 
it. I want to tell you that you will have to do some tall 
explaining before you get any money out of me.” “Patience, 
brother, patience, and I will elucidate. Supposin’ you were 
walking along and you were thirsty, and you came to a 
river. You'd get right down on your hands and knees and 
drink that water, and it wouldn't cost you anything. Sup- 
posin’ you wanted that water piped to your house. You 
would have to pay for it, wouldn't you?” 

While I do not claim that the officers of this exchange are 
soing to pipe salvation to its members, still we need the 
support of each and every one of you in carrying out the 
ideas we have in mind. 

The question of renting permanent rooms for meet 
ings of the exchange was taken up, and upon motion 
of Vice President Schreiber it was decided to rent 
rooms in connection with the Lumbermen’s Associa- 
tion of Chicago on the fourteenth floor of the Rector 
building. This would afford the exchange not only 
association headquarters but committee rooms as well. 
It was stated that there would be ample telephone 
service and accommodations for every member of the 
association and his customers at any time they wished 
to avail themselves of the privilege of the rooms. 

On motion the recommendation of the president con- 
cerning the work outlined by him and the appointment 
of the different committees were adopted and it was 
voted that whatever he and the directors decided upon 
would be concurred in by the organization. 

The meeting was then adjourned. 

BEEBE OOO 


ARRANGE FOR MEETING OF AMERICAN LUM- 
BER TRADE CONGRESS. 

PORTLAND, OrE., April 17.—A. B. Wastell, seeretary 
of the American Lumber Trades Congress, advises that 
after consultation with President John A. Bruee and 
Vice President George E. Merrill, and taking into con- 
sideration the expressions of the majority in relation to 
place of meeting for the next session of the congress, 
that decision has been reached to hold the second meet- 
ing of the American Lumber Trades Congress in Chi- 
ago June 7, 1909. 

The call is to be issued at once and mailed to all 
lumber organizations of the United States and Canada. 
The date was decided upon sé as not to conflict with 
the annual meeting of the National Hardwood Asso- 
ciation, which will be held in Detroit June 10 and 1), 
and also to give the western delegates to the National 
Lumber Manufacturers’ Association an opportunity to 
attend the congress and return in ample time to pre- 
pare for the reception of the delegates to the National 
Lumber Manufacturers’ Association, which convenes in 
Seattle June 29 and 30. 

Special railway rates will doubtless be in effect from 
eastern and southern points to Chicago and a $72.50 
round trip rate from California, Oregon and Washing: 
ton will be in effect, dates of sale in California being 
June 1 to 4, inclusive, and in Washington and Oregon 
June 2 and 3. These special round trip tickets are 
good for use on the dates of sale or any date there 
after, provided the destination is reached within ten 
days’ going limit. Final return limit will be Ovtober 
31, 1909. Tickets will be good for stopovers within the 
limit in either direction. 

Much consideration has been given by the officers of 
the congress to the question of time and place of meet 
ing and it is hoped that all associations will ajpre- 
ciate the effort that has been made to abide by ma- 
jority rule in fixing the place of meeting to suit the 
greatest number of possible delegates, and in the call 
will be embodied the reasoning that established Chicago 
as the most advantageous point. Mr. Wastell acvises 
that a great deal of interest has been manifested in the 
coming session of the American Lumber Trades Congress 
and the officers expect a large and representative attend- 
ance. ‘The code prepared: by the Minneapolis mecting 
last year has been adopted by a number of associa(ions 
as proposed, while amendments have been suggeste:! by 
some other associations. The. purpose and spirit of the 
code has apparently appealed to all branches of the 
trade and it is hoped that the coming session will result 
in a gathering of a large number of delegates empowered 
with authority: to ‘act for their respective associations 
and that a code of wniversal application will be 
adopted. 
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LUMBERMEN SUPPORT PROJECT FOR ADVERTISING RESOURCES OF SOUTHERN STATES. 


EW ORLEANS, LA., April 20.—Two prominent Louisi- 
a: lumbermen have come out in hearty support of the 
plen of the Southern Commercial Congress to erect a 
Svuithern building at Washington for the purpose of ad- 
veriising the resources of the Southern states. The plan 
was initiated by John M. Parker, of New Orleans, pres- 
ideut of the congress, and is being vigorously prose- 
eutcd. Appeals for the codperation and financial support 
of -outhern business men generally have been sent out, 
an it is hoped to raise a fund of $1,000,000 for the 
pur ose, R. H. Downman, of New Orleans, one of the 
bes| known cypress lumbermen in the United States, has 
jus! subseribed $1,000, and Frank B. Williams, equally 
prominent in cypress lumber circles and also a republican 
leader in Louisiana, has forwarded to Mr. Parker his 
check for the same amount. The letters of both gen- 
tlemen, pledging their hearty support to the plan of the 
conyress, follow: 

New ORLEANS, April 16, 1909. 

John M. Parker, President Southern Commercial Congress, 

New Orleans, La. 

Dear Sir: Referring to the project to erect a home for 
the Southern Commercial Congress on the plot of ground 
recently purchased in Washington, D. C.: 

It was with a great deal of pride that I was accorded the 
privilege of being one of the contributors to the fund which 
is to be raised for that purpose, for the following reasons: 

lirst—I was born and reared in the south, and I love it, 
and | am proud of her achievements and progress since the 
Civil war, all of which has been made in the face of so many 
drawbacks and adverse conditions. 

Second —The main object, as I understand it, of this proj- 
ect is to advertise the south in a proper manner and to edu- 
cate all of the people to the advantages of this section of 


our common country, which has been little known and appre- 
ciated in the past. To my mind every man living in the 
south should contribute to this fund as far as his means will 
permit, and feel that he is only doing his duty. 

Third—I will do anything in my power to advance the 
interests of the south. And I believe that the putting up 
of this building will do more to attract the attention of in- 
vestors and settlers than anything that has been done in the 
years past. 

Fourth—I feel quite sure that any contributions made to 
this fund will be a safe investment and should appeal to all 
from that standpoint if not from other good business and 
sentimental reasons. 

Let all who love and appreciate the south put their un- 
selfish energy into this project and make it the grand success 
which it so richly deserves. Yours very truly, 

R. H. DOWNMAN. 


Patrprson, LA., April 17, 1909. 
John M. Parker, New Orleans, La. 

Dear Sir: I have yours of the 16th instant and note what 
you say with reference to the Southern Commercial Congress 
building to be erected in Washington, D. C. I am satisfied 
that your efforts in behalf of this enterprise, if successful, 
of which I have no doubt whatever, will be of great benefit 
to the entire south. It will do more to develop the indus- 
tries of it+ south by bringing capital from all parts of the 
world tu invest in her resources, which I think are practi- 
cally unknown abroad. I think it will have a tendency to 
make the people of the south wake up and take an interest 
in our affairs, which they are not doing at present. By 
having this building in Washington it should be headquarters 
particularly for all southerners, where they could be made 
to feel at home and where they would meet prospective in- 
vestors who are seeking investments in different portions of 
the south. 

While this is a great undertaking, and it is probable that 
you will find a good many who will want to throw cold 
water on the enterprise, I am satisfied from the expressions 
that I have heard in Washington, Atlanta and other places 


where you have spoken that it will ultimately be a success. 
You may rest assured that if there is anything I can do 

to help you in this matter I will take pleasure in doing it. 

Very truly yours, F. B. WILLIAMS. 





THE LATEST FRAUD. 


It is reported that an Englishman giving the name 
F. R. Webster, and pretending to be a member of the 
well known firm of James Webster & Bro., Limited, of 
Liverpool, England, has been securing funds from lum- 
bermen on the representation that he was on his way 
home and that James Webster & Bro. would honor draft 
for the amount of money advanced. This man called at 
the office of a prominent Chicago concern and upon such 
representation secured $25, which he promised to return 
upon receipt of the next mail from Europe, in which he 
claimed he would receive funds. The money was not 
repaid, however, and the Chicago concern charged the 
amount to the account of James Webster & Bro., who 
promptly upon receipt of the memorandum cabled that 
they did not know anyone by the name of F. R. Webster, 
that they had no representative in the United States, 
and that the man was evidently an impostor. 

“KF, R. Webster” is described as a man about 35 years 
old, of medium hight, with florid complexion and blonde 
hair, somewhat bald, clean shaven, and with defective 
teeth. He speaks with a very marked English accent 
and should be easily identified. Should he make his 
appearance at any lumberman’s office he should be imme- 
diately turned over to the authorities. 





INCEPTION AND PROGRESS OF A LIVELY TEXAS LUMBER TOWN. 
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SAW MILL, PLANER AND GENERAL PLANT OF THE ALEXANDER GILMER LUMBER COMPANY, AT REMLIG, TEX 


Just two or three miles from the little town of 
Brookland, on the main line of the Gulf, Colorado & 
Santa le railroad, with the Kirby timber on one side 
and the Long-Bell timber on the other, lies the still 
smaller, but vastly busier little town of Remlig, Jasper 


county, Texas. Read the name of the town backward 
and you have the derivation of the town’s name, Gilmer 
being the name of the man who put the town on the 
map, creating it out of the heart of a virgin longleaf 
yelloy ine forest, and leaving as a monument to his 
keen business foresight and untiring energy a townsite 
of about one thousand souls and one of the best yellow 
pine operations in Texas. 

The ‘ittle town of Remlig was founded by the late 
Alex: r Gilmer, formerly of Orange, Tex., where he 
opera a saw mill for many years, until it was de- 
strove” hy fire in 1898. It so happened that about the 
time his fire Mr. Gilmer had acquired a considerable 
timber lolding in and around the section which is now 
the | of Remlig. Early in 1904 Mr. Gilmer erected 
and | n operating a saw mill on the site of the present 
town Remlig, which has been pronounced by those 
who e seen it one of the most complete saw mill 
plant i the south. Being a practical millman, Mr. 
Gilmer lesigned and built the plant after the most mod- 
ern approved specifications, based upon his own 


observations during many years in the saw mill business. 
Mr. Gilmer died only two years after completing this 
plant, the AMERICAN LUMBERMAN publishing at the time 
a portrait and biographical sketch of the deceased. The 
business is now being operated under the management 
of J. D. Butler, president; E. Gilmer, vice president, and 
H. 8. Filson, secretary and treasurer. As it stands today 
the Alexander Gilmer Lumber Company has one of the 
most complete and uptodate saw mill operations in the 
south. The mill at Remlig is of a combined circular and 
band type, with a capacity of 100,000 feet a day, cut- 
ting principally longleaf yellow pine of high quality. 
The company owns in fee about 46,000 acres of standing 
timber, sufficient for twenty years’ cut, with enough 
hardwood to make an additional five years’ cutting. 
Like some of the other larger and newer mills of the 
south, the Gilmer plant is constructed along practical 
lines, reducing the whole operation to a science. The 
element of waste is almost entirely eliminated, the plant 
working up all odds and ends into merchantable com- 
moditfés, such as barrel staves, packing crate stock ete. 
When the lumber comes from the saw it travels on 
chain trams to the sorting platform, where it is sepa- 
rated, going to the kilns in stacks, coming out when dry, 
and is conveyed to the dry sheds. Three switches facili- 
tate swift loading.. The whole operation is complete in 


every detail. In summing up the business recently Mr. 
Filson said: “We do no wholesale business whatever, all 
of our stock being manufactured at our own plant and 
handled under our own supervision; therefore we know 
what we are shipping, and our customers tell us there is 
none better. Our capacity is a car an hour and our 
shipping facilities are such that we can give our cus- 
tomers what they want when they want it.” 

The Gilmer company’s timber holdings are located in 
Jasper, Sabine and Newton counties. They are traversed 
by the logging line, which has a main line about ten 
miles in length, with six miles of spur tracks. One large 
camp crew in charge of T. J. Martin, takes care of the 
logging end of the business. The woods equipment is 
all new and modern, McGifford skidders and log loaders 
being used. There are four engines and forty or fifty 
extra long logging cars, built almost entirely in the shops 
of the Gilmer Lumber Company. 

The plant consists of the mill, planing mill, dry and 
rough sheds, machine shops ete. The machine shop is 
one of the most complete of its kind in the south. In 
addition to doing all its own work, the company handles 
the repair work for several of the adjoining mills. The 
planer is equipped with Hall & Brown machinery. Bald- 
win and Shay locomotives are used. The commissary is 
exceptionally complete. 














































PANORAMA WHICH DISCLOSES A PORTION OF THE YARD OF THE ALEXANDER GILMER LUMBER COMPANY AT REMLIG, TEX. 
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The Wooden Shed, the Brick Shed and’the Dealer With a “Pull”—Inventory Values and the Bonus—Doing Business With 
Agreeable People—The Ethical Point in Trade Transactions. 


YARDS WITHIN THE FIRE LIMITS. 


On an eastbound train, on the Illinois Central, George 
Lane, the operator of a line of yards, with headquarters 
at Webster City, Iowa, came through the car, took a seat 
by my side, and asked what I knew about any contentions 

















The members of the city council were seen with good effect. 


which had arisen in towns over lumber sheds which were 
located inside the fire limits. 

Mr. Lane had a case on hand at Storm Lake, Iowa. 
Wanting an extension to a shed he was told it must be 
fireproof, and thinking that the ordinary wooden frame 
covered with iron would answer the requirements he 
started to construct the shed in this manner, but a halt 
was called by the city council. At the time I saw Mr. 
Lane the process of construction had come to a standstill 
and what the outcome would. be was not known. His yard 
is on the outskirts of the business portion of the town, 
adjoining the residence district, and is not regarded by 
its owner as occupying a position that menaces the safety 
of the city. 

These cases have bobbed up all over the country, with 
varying results. A dealer in Morgan Park, IIl., fought 
the city for two years, with a final decision that his shed 
could remain where it was originally located, but that it 
must give way to a brick or cement structure, or of other 
fireproof material. In another Illinois town a dealer was 
forced to vacate his old location and build elsewhere. 

An interesting case developed in a large Kansas town. 
A fine yard was being put in and its progress was halted 
by the city authorities as not complying with the require- 
ments of the law as laid down by the city council. On 
being asked what would be done the dealer said he would 
see certain members of the council and he guessed it 
would be all right. On my next visit to the city the yard 
was completed, the original plan of building having been 
carried out, which led to the conclusion that the members 
of the city council were seen with good effect. 


Efficacy of the ‘‘Pull.’’ 


First and last I have known of several similar cases— 
perhaps a dozen or more of them—but I have not learned 
that much advantage was gained by going to law. When 
this has been done it generally has been for the reason 
that there was bad blood between the dealer and some 
member of the council, in which event the dealer has, of 
course, been shown no favors. When a matter of this 
kind has come up, to have a friend in the council often- 
times has amounted to something. It is somewhat akin 
to having a friend in the railroad agent of your town. 
There are men in abundance who chatter against a “pull,” 
arguing that all should be on the same level as regards 
receiving favors from city councils, railroads etcetera, 
and at the same time these men would not object to 
receiving little favors themselves if any should come 
their way. “Pulls” have existed since the days of Adam 
and will continue to exist until the last generation shall 
have passed in their checks. 

An Illinois dealer said that his neighbors had kicked 
and kicked, calling his yard a menace to the safety of 
the town, but the council had not yet considered it 
seriously and he doubted if it would. This dealer is one 
of the popular business men of the town, a hearty man- 
nered fellow who has friends by the legion and no doubt 
his relation with the members of the council stand be- 
tween him and the removal, or rebuilding, of his sheds. 
The tone of a man’s voice sometimes tells a story, and 
this is the one I imagined his told. 

Of course there are instances when some objector gets 
on his high heeled shoes and his antagonism to the lum- 
ber yard is unreasonable. The records of the insurance 
companies prove that a retail lumber yard is one of the 
best of fire risks. The moral hazard is very slight, indeed. 
It never has come to my knowledge, and probably not to 





yours, that the owner of a yard set fire to it for the 
purpose of getting the insurance, though yards have been 
burned by adjoining fires set for this purpose. It was 
alleged that the yard of Fred Barnett, Ripon, Wis., was 
destroyed by such a fire, and with the yard went the 
opera house of the town. <A dealer against whose plan 
there are objections in the air said that if like objections 
were raised to his neighbors whose places of business were 
ten times worse firetraps than his he could countenance 
the opposition to him with better grace. Within a stone’s 
throw of this yard there are men doing business in old 
wooden buildings which are located in the center of 
blocks, and if one of these should take fire the block 
would in all probability go, while his yard is disconnected 
from other buildings and might burn without the destruc- 
tion of other property. 

As it is the pleasure of outsiders to rend the air with 
their howls about the “lumber trusts,” so in certain towns 
there are those whose consciences appear to be appeased 
by yelling “fire! fire!” when in their minds they see the 
flames rolling up from a lumber yard, and all the time 
the probability is that as long as they live they may see 
fires in other directions but not in these particular lumber 
yards. 

The lumberman, who generally is a good citizen, sim- 
ply wants fairness in this matter. In a certain town a 
member of the city council is running a frame hotel that 
is a veritable firetrap. If the hotel should burn there 
might be loss of life, but this man is doing his best to 
cause the lumbermen in the town all the, inconveniences 
and discomfort possible. 

This is a question that figures in the location of yards. 
An Ohio dealer remarked, “Other things being equal, I 
would choose a yard close in town every time, but I 
located out here to avoid any future fight that might be 
made by some touchy member of the council. One of my 
competitors is four blocks nearer the business center than 
I am, and just now he is putting in sleepless nights, 
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I would not leave an inflated estate to my family. 


wondering how the problem that has been put up to him 
by the city council will be solved.” 


Objection to Brick Sheds. 


Then if brick or cement sheds are built, what about 
their efficiency in properly caring for stock? This ques- 
tion was asked me within two months. It had been 
decided that the wooden shed must go, and the question 
was, how was a brick shed to be so constructed that there 
would be ventilation that would do the business? Offhand 
I told him I did not know. Except in countries of high 
altitude, as in Colorado, for instance. I never have seen 
a brick shed that was used in a general way that was 
answering the purpose as a lumber shed should. I have 
seen them that, so far as the owners would commit them- 
selves, were satisfactory, but any man who would use his 
eyes when walking over the premises would know to the 
contrary. In one of these sheds it would have been safe 
to wager big odds that drayloads of lumber could be 
dragged from the piles that was fast deteriorating in 
value as a result of a want of ventilation. There are 
many brick warehouses for dry finish, millwork ete., but 
that is another proposition. 

Without doubt a brick or cement shed could be so 
constructed as to afford fair ventilation, but I never have 
seen it done in a climate where ventilation is most needed. 
No shed for the storage of common lumber in these days 
is sufficiently ventilated by the admission of air through 
a cupola and the alley doors. It is necessary that the air 
should circulate through and under the piles, and to do 

’ this it must be admitted at the rear of the piles. Whether 
the average cupola amounts to a hoot further than to 


admit light is problematical, so much so that in many 
modern sheds they are omitted entirely. Certainly that 
is its only advantage unless the windows in it are opcn, 
and I will bet $4 that if you should ride through ‘ie 
country until you had counted 100 ecupolaed sheds {\e 
windows in ninety of the cupolas would be closed. ‘I'\\is 
has been my observation. 


HOW THE INVENTORY WAS TAKEN. 


The way an inventory is taken is pretty good evideiice 
as to the start a lumberman has made toward becoming 
a merchant. In the hubbub in the exhibition hall attend- 
ant upon the convention of the Southwestern associat on, 
in Kansas City, this subject came up as the two oi us 
were leaning against a rail that surrounded a booth and 
I asked the dealer from eastern Kansas what his mode 
of procedure was when he took his inventory the firs! of 
January, 1908. “Did you inventory at cost, at value. or 
how?” I asked. 

“T split the difference as near as I could,” said he. “I 
wanted my balance sheet for the year to make some sort 
of showing, so I struck a line about half-way between 
cost and the then wholesale prices.” 

As Billy Ridd would say, “Wouldn’t that kill you?” 
Can you imagine a more senseless business method? ‘his 
Kansas dealer also said that he might have done differ- 
ently, but he had no idea when he made his inventory 
that prices would remain at as low a level as they were, 
He thought that on the opening of spring trade they 
would swing back. Many of us thought they would swing 
back, but what had that to do with the matter of inven- 
torying? The object of an inventory is to acquaint us 
with our financial status at the time the inventory is 
made. There should be no speculative element in it, no 
assuming that in the future prices will be higher or 
lower. If it is shown that during the last twelve, or six 
months, as the case may be—some dealers inventory semi- 
annually—we have made money, well and good, and if 
the balance sheet shows to the contrary there is nothing 
to be done but to take our medicine. 

It was told me by a traveling man that the scaling of 
prices down to market values by an Iowa dealer knocked 
$4,000 from the inventory as it would have shown had 
cost prices been the basis. “That's so,” said this Iowa 
dealer when approached on the subject. “I saw $4,000 
disappear into a hole in less time than you could say 
shoot! It was a big shaving to take off, but what else 
was there to do? That $4,000 had been lost in the decline 
of the market. I didn’t have it, so what was the use 
playing that I had it? It has seemed to me that several 
yardmen whom I know take delight in deceiving them- 
selves when it comes to inventorying. That slashing made 
my profits for 1907 look mighty small—honestly, so small 
that I couldn’t see them, but 1 knew right where I stood. 
The thought came to me that if I should die that night I 
would not leave an inflated estate to my family. I wasn't 
blown up with hot air of my own creating. My inventory 
for 1908 showed that the pendulum was coming back. 
O, no, you'll never catch me stuffing my inventory re 
turns.” 

I call that rare good business sense. The best of us at 
times try to fool others, but wé should at least aim to be 
honest with ourselves. 


Value of Improvements. 

Early last winter a certain yard in Illinois changed 
hands. You may have observed that when negotiations 
of this nature are under way it is generally more difficult 
to settle the real estate problems than all others. I dont 
know how many negotiations have failed to come to 4 
head because of differences in regard to the value of the 
land and buildings. Of course, beloved, we know one 
another well enough to say in private, as we are noW 
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doing, that when we sell a yard we aim to stick a mighty 
bi, price upon the improvements. How many sheds have 
yo. known to sell at more than their actual values? I 
be eve I could name a hundred of them. Only the other 
day a friend whispered in my ear that in the sale of his 
yard his shed went in at $2,000, and that the darn thing 
wasn’t worth $1,000. A good man he is, too. I would 
tru t him over night with my pocketbook, the amount of 
movey in it unknown to me, absolutely confident that in 


the morning every cent of it would be returned. In the 
me ‘ing of the Northwestern Iowa association, at Sioux 
Cit:, the dealer who enjoyed collecting was asked to raise 


his hand, and not a hand went up. Had every dealer 
be: asked to hold up his hand who in case he should 
sell his yard would sock the shed in at a fictitious price 
the air would have been full of hands—provided they 
were Willing to give themselves away. 

\ine times in ten this big price for the improvements 
is r garded as a bonus. You have heard men who bought 
yaris say they didn’t pay any bonus, but that they paid 
a good round price for the improvements. I was told of 
a y.rd that changed hands in Indiana. The man who 
becume its owner wanted it badly, and on the sly the 


owner of it was as anxious to sell. The prospective 
buyer, however, said he would not pay a bonus, and he 
appeared so determined in this respect that the question 
of « bonus was dropped. Finally the owner remarked, 


“You know this is a good proposition, and this is my 
final word: I'll be blamed if the yard shall be yours 
unless you pay me $1,000 for that old shed in the south 
end of the yard that both of us know isn’t worth $100.” 
“[ will give it,” was the reply, and the shed that was not 
actually worth $100 went in at $1,000. That’s the dif- 


ference between tweedledee and tweedledum. 

I know more retail lumbermen than any other three 
men living, and as a whole I regard them as among the 
most upright business men of the country, but there are 


at least 400 of them that I would not trust when pricing 
the shed of a yard they were selling. There are hundreds 
of them of whom if 1 should buy yards tomorrow, whem 


it came to taking account of stock I would as soon be 
absent as present, as they would do the work with the 
accuracy of the multiplication table, but when it comes 


to pricing sheds it’s everybody’s game. _ a4 
‘'o turn back to the sale of that yard in Illinois that 


was so long ago that you may have forgotten all about 
it. | was going to say that the price of the improve- 
ments having been settled, and it having been ascertained 
that the lease of the land could be extended for a series 


of years at the same price, the question of stock came up. 
“On what basis are you going to sell me the stock?” was 


asked. “At my inventory prices,” was the answer. “O, 
d——- your inventory,” was playfully remarked. “I will 
give the present wholesale price with the cost of laying it 
in yard added;” and the sale went through on that basis. 


The recital of this instance may be of some value as 
showing in ease of a sale the worthlessness of an inven- 


tory when it is made to conform to the ideas of the 
dealer instead of facts. At the close of the fiscal year, 
ending January 1, 1908, there were thousands of inven- 
tories made which, in the event of the sale of the yards, 
would have been repudiated as was the one in the case 
mentioned. The question then arises, wherein is the sense 
trying to make ourselves believe we are richer than we 
are? 


SHOWING FAVOR TO FRIENDS. 


At the Illinois meeting the salesman invited me to 
lunch in the College Inn, and having selected a corner 
where we could talk undisturbed I told him what J. W. 
Paddok who the following day became President Pad- 
dock -.id to me about salesmen, namely, that he was 
busy tiese days when there was little doing visiting with 
the troveling men; that he wanted them to regard him 
as a end, and was anxious to treat them as he would 
like t be treated. And I believe you will agree with me 
that s is the instinct of the gentleman wherever you 
find }:::. When a man forgets the golden rule he may 
be a -ntleman in spots, but not clean through. 

By s time the steak had been brought on and as the 
salesr. n dissected it with the steel knife and forked the 
large: »art of it onto my plate he remarked, “That’s the 
kind « ° talk that does a fellow good. We know Paddock. 
I bel ve that every man in his territory is his friend. 
And doubt there are those who think we pose as such 














Wherein is the sense of trying to make ourselves believe we 


are richer than we are? 


because he buys for ten yards. Of course we are all 
anxious to seli all the lumber we can, but selling lumber 
is not all the pleasure a man has on the road. Being 
away from home all the time, you know how that is 
yourself. You must do your work, but when you fall in 
with some retailer who makes a showing of good fellow- 
ship, who is pleasant because it is in him, it is like a 
little oasis, isn’t it?” 

I assured him it was. I told him there were dealers I 
had in mind who, if I visited their territory a second 
time, I wanted to see them again. That I remembered 
their kindness and good cheer, and that if it was not for 
these men this everlasting hiking would be a mighty hum- 
drum business, 

“That’s it exactly,” said he. “A man feels renewed 
after he has sat for a half hour in the offices of some 
men. He may not carry away an order, but he takes with 
him a remembrance that may be the means of placing an 
order to the advantage of both himself and the dealer 
when the time comes ripe.” 

“You would favor them,” I chipped in, as I chewed 
away on a handful of celery, hoping that it would add 
to my nerve force. 

“Favor them! Why not?” he asked. “I once heard 
you say, ‘If a man is not good to his friends to whom 
should he be good?’ And that’s what I want to know. 
Take a man who is not your friend, who doesn’t want to 
be your friend, and why should we favor him? Let him 
find his favors where he can. Know So-and-So, or ——, 
Indiana? Yes. Well, there is as cold blooded a cuss 
as lives. I used to hit his town and I once had the 
satisfaction of selling to one of his competitors a carload 
of lumber $1 a thousand cheaper than to my positive 
knowledge this fish paid for the same stuff the day 
before. That was honey on my plate. And considering 
the condition of the market the salesman who sold him 
could have shaved off $1 if he had wanted to. We carry 
around in our pockets snaps for our friends—any man 
ean stick a pin in that.” 

The salesman paid the waiter something like two dol- 
lars and a half and we went up the stairs to mingle with 
the surging throng again. 


LUMBER DIMENSIONS. 


Since this subject came up for discussion in the meet- 
ing of the Wisconsin association, in Milwaukee, I have 
talked with several dealers, and almost to a man they 
appeared indifferent. One of them said, “I used to sell 
full thicknesses and now sell scant thicknesses with as 
little trouble as I did then. There is everything in 
becoming used to a thing. I can’t recall when a question 
of the width and thickness of dimension was raised by a 
customer. It’s the quality rather than the dimensions 




















We carry around in our pockets snaps for our friends. 


that my customers talk about. They can stand and 
haggle over quality all day. A knot occupies a larger 
place in the eye of a farmer than would a half-inch taken 
from a piece of dimension its entire length. I have 
thought that the manufacturers kept in view the require- 
ments of the lumber that is sold by them, and that they 
will not saw their stuff so scant as to render it unsuit- 
able for the purposes for which it is intended. I can’t 
say that it is a question that particularly interests me.” 

It was observed by another dealer: “On the face of the 
proposition it would seem that a socalled inch board 
should be an inch thick, the same as a pound avoirdupois 
should contain 16 ounces, or a yard of cloth 36 inches, 
but we know that custom has changed the lumber stand- 
ard. Technically it may be wrong—but it is changed 
just the same. The strength of scant dimension? Yes, 
I know that was raised in the Milwaukee meeting, but I 
don’t think the contention is of any great moment. Take 
two pieces of wood, cut from the same piece of timber 
side by side, of equal widths, but one a quarter of an 
inch thinner than the other, and, of course, the tensile 
strength of the thicker is the greater, but this would not 
cut much ice when the thinner is made into ordinary 
house frames, as then, with the sheathing and clapboard- 
ing outside and the lathing and plastering inside, it is 
going to withstand anything but a cyclone, and nothing 
will withstand that. If it should strike a frame build- 
ing it isn’t going to stop to consider whether the 2x4 in 
it is scant or full. An exception would be made in case 
of rafters where the reach is long, and then I would 
prefer a 2x6 anyway.” 


Particular Buyers. 


It was stated in the Milwaukee meeting by a couple 
of dealers who do business in German communities that 
they could not sell to their customers certain scant thick- 
nesses which are in the market. The most of us know 
that the Germans are very particular, that they want the 
best that is going, and I have not yet had an oppor- 
tunity to question dealers whose trade is with Germans. 
Leaving this matter of thicknesses for the time being out 
of the question, however, to my mind the Germans, as 
well as all others, who insist that all items that enter 
into the makeup of their buildings shall be of the highest 
grade are not considering their own financial interests 
closely. If they want the best and are willing to pay for 
it, it is their privilege to have it, and it is nobody’s 
business but their own, yet it is an indisputable fact that 
oftentimes a cheaper grade of lumber can be used in 
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Every customer of mine must be his own prophet. 


buildings for certain purposes than is used without affect- 
ing the durability or appearance of the building one whit. 

A dealer in a town in which the very life is being 
cut out of prices observed, “The question here is, how 
cheap we can sell, and not what the dimensions of the 
stuff we sell are. Consumers who right along are content 
to use Nos. 2 and 3, in dimension, and dealers who are 
eager to sell it because they can sell it cheap are not 
going to worry their heads much about scants. The 
trade here is in the slough of despond anyhow, and I 
should like to see the power that can lift it out of it.” 

Still another dealer remarked, “I have seen this matter 
touched on in papers outside the jumber journals, these 
references to the subject conveying the idea that the 
people were being grossly imposed upon by being obliged 
to buy these scant thicknesses, but we on the inside know 
more about it than they do.” 


DISCUSSING THE CODE OF ETHICS. 

It was a study of human nature to listen to the dis- 
cussions which have been held in the various retail asso- 
ciation meetings when the code of ethics was the subject 
on the carpet. It was an exhibition of the way different 
individuals will deal with the same question. By some, 
no matter what the nature of the question may be, it is 
considered in a broad, judicial way, and by others in a 
narrow, superficial manner. It was curious to observe 
how little weight it had with a portion of the dealers who 
took part in this discussion touching the code when told 
by those who were present at the congress in which the 
code was evolved how thoroughly the different questions 
which arose were threshed over, and how difficult it was 
for the retail representatives to secure the concessions 
which were desirable. Some of the dealers in our asso- 
ciation meetings appeared to lose sight of the fact which 
should be apparent to all that in the conference, or con- 
gress, as it is called, great interests were represented, 
and that in order to formulate a code that would be 
acceptable to all concerned it was a matter of give and 
take. Some of the dealers appeared to have no concep- 
tion of this fact; carrying the idea, judging from the 
way they talked, that it was jug-handle affair, with the 
handle every time on the side of the jug that was claimed 
by the retailers. They placed themselves in the position 
of the citizen who offhand settles a great question that 
had been disposed of in Congress by the wisdom of both 
parties. 

It was explained time and time again that there were 
conflicting interests and ideas to harmonize in the con- 
ference, that neither side to the controversy could have 
its own sweet way, and that the best results obtainable 
at the time for the retail interests were secured, yet in 
the face of this explanation up would jump Mr. Blank 
and propose to change the code in some respect that 
would leave the desires of the manufacturers out of the 
game entirely. Then Mr. Blank No. 2 would arise and 
state that nothing but a compromise in. the declarations 
of the code could be expected and that the retail dealer 
was unwise who could expect aught else. 

It was these Mr. Blanks No. 2 who appealed to the 
good sense of the crowds. No doubt there are manufac- 
turers who would have secured every advantage that 
would have accrued to themselves, as there are retail 
dealers who would not consider that the wholesale trade 
has some rights of its own. To strike the mean was the 
object, and it is surprising there are so many who do not 
know it. 

It ought to be known by all that the manufacturers 
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are not obliged to accede to the wishes of the retailers 
in the conduct of their transactions with them, as the 
latter are not obliged to concede to the wishes of the 
manufacturers. Each could not get along without the 
other, no matter if friction did mark their business asso- 
ciations, but the two branches came together and agreed 
to the code which bears the brand of “ethics” which, 
according to the highest authority, means the doctrine of 
man’s duty in respect to himself and the rights of others. 
That’s fine, and in any future discussions it is to be hoped 
that each interest will consider that the other has rights. 
The very thought that the two branches of the trade 
should meet in this way is inspiring. 

No one holds that the code is infallible. It may from 
time to time undergo changes which experience shall dic- 
tate, but when it is up for discussion let us all be fair. 


UNWITTINGLY ADVISED DEALERS TO BUY. 


“Confession is good for the soul,” said the salesman 


when we were occupying the only seats available in the 
lobby of the Sherman during the Illinois -meeting, “and 
I should feel ashamed of myself if so many others were 
not in the same boat. 

“T like to have my customers think that my judgment 
is of some account, but in regard to the yellow pine 


, market it has been proved that it is not worth a con- 


tinental. At different times I have said to my customers, 
buy! buy! buy! believing most sincerely that a turn of 
the market was right on our heels. And I know that 
several of them laid in stock on the strength of my 
importuning them. I honestly thought I was doing them 
a favor, only to know later that at almost any time they 
could have bought lumber for as little money, and at 
times for less, than they did on my advice. 

“They also thought that the bottom had been struck? 
Of course they did. We all did. The man who didn’t 
would come near being a curiosity. But that does not 
wipe out the mortification I feel that my judgment 


wasn’t worth two cents. In the fall of ’07, when prices 
went kerflunk, I jumped around among my customers 
telling them to buy! buy! According to me they neve: 
had had such a chance. By spring up prices would g 
and then they would have a little fortune in the advance, 
of the lumber in their yards. 

“Still telling them the same story? Not on your lif; 
Every custemer of’ mine must now be his own prophet 
If he calls the turn of the market I will be glad, and j 
he misses fire he can’t lay it at my door. But let me t 
you this: If I am on earth when the next panic strik: 
us and any man tells me that the country will recov 
from it in six months I will tell him that he doesn’t kno\ 


enough to be shot!” 
, } * 





GREATEST PROBLEM OF THE RETAIL TRADE. 


Associated Effort Likely to Solve Most Difficulties—Contractors Help Swell Credit Problems —Undesirable Shingles Very Prop- 
ety Christened “Mongrel”—Small Margins on Large Bills. 


All the features or disadvantages pointed out by the 
contributors to this department affect in some manner 
or degree the profits of the business. Excessive, sense- 
less competition frequently brings about a condition 
whereby lumbermen are forced to sell stock at, near and 
in some cases below cost. Such a state of affairs natu- 
rally makes it difficult if not impossible for operators 
to show a profit. 

Practically all the problems with which retail lum- 
bermen are confronted have a bearing on the financial 
outcome. Inasmuch as some dealers make a great deal 
more money than others, volume of trade considered, it 
is only reasonable to presume that they have solved a 
great many of these problems or are handling a majority 
of them to better advantage than some of their fellow 
dealers. It is again urged, therefore, that this depart- 
ment be used as a common meeting ground for the 
exchange of experiences. So far the bulk of the matter 
printed has been merely preliminary, that is the letters 
and correspondence appearing herein outline phases of 
the various difficulties encountered. This also is true 
with respect to this week’s instalment. 


The Part Credits Play. 


S. M. Brown & Son, of Colfax, Iowa, supply a view 
on the mail order problem plus credits from a slightly 
different angle. They believe competition with the mail 
order houses to be the greatest problem of the retail 
trade, and that the retailers are placed at a disadvantage 
by reason of the system of credits. Along this line the 
concern says: “The fact that we have to do so much 
credit business makes it almost impossible to mect mail 
order competition, for they get their money in advance.” 

The foregoing is not the only reason why the retail 
dealer is at a disadvantage in competing with the mail 
order houses. The picture of a poor door looks just 
about as well as the picture of a good one. When the 
customer buys a door from the retail dealer he inspects 
it very carefully. When he buys from the mail order 
institution he takes what is sent, and while he has been 
known to brag about the very low prices at which he 
secured his goods he is not likely to say anything about 
the very low quality he sometimes is furnished. When 
the retail lumberman is given opportunity to compete 
with a mail order house for business he should insist 
upon the customer paying cash and all incidental charges. 
The mail order concern does not deliver anything and 
the dealer, therefore, is justified in making a charge 
for delivery or in insisting that the stock be taken at 
the yard or the depot. The trouble has been, and still is, 
that many dealers have endeavored to give their trade all 
the advantages of buying from a yard and leading them 
to expect not only these advantages but also the price 
advantage which they believe they secure when they buy 
from the “cat” houses. 





Credits and How to Handle Them. 


In a letter written by Ira H. Randall, president of 
the Augusta Lumber Company, Augusta, Me., the credit 
problem is concisely outlined, and just as concisely a 
remedy is suggested. This letter is complete in itself and 
is herewith presented for consideration: 


In our opinion the greatest problem confronting the 
retail lumberman is the impossibility of getting business on 
an absolutely strict cash basis. The higher prices at which 
all kinds of lumber are now sold, as compared with the 
prices in effect ten years ago and all time prior to 1898, 
means more capital invested in the business and all pur- 
chases made by the retail dealer must be on a cash basis. 
There is sharp competition for business, more pronounced, 
perhaps, than in any other line of business. The dealer 
will be promised by contractors payment at stipulated times. 
but frequently these promises are not kept, so the dealer 
has to resort to the lien claims to protect himself, with 
the attendant prolongation of time of final settlement and 
frequently accepting a sum which is below what the mate- 
rial cost. The lumber dealer is practically furnishing the 
eapital for small contractors to do business with, in addi- 
tion to the capital required in his own business. In other 
bake sy there is altogether too much business done on 
“wind.” 

If I could fix it just as I wanted it I should say our 
credit department is a branch of the banking element of 
our business and when a contractor, good, bad or indif- 
ferent, had placed an order with us for, say, $500 worth of 
our lumber, I should say to him: “We require a deposit 
of 50 percent of what this lumber figures up at agreed 
prices, and when that 50 percent is exhausted we shall 
call for an additional deposit of 25 percent and when this 








is gone by deliveries of lumber, should adjust the account 
carefully and have final payment in full cash before com- 
pleting deliveries.” In order for this to be effective all 
concerns must live up to a territorial agreement. By this 
method lumber could be sold for less money and all de- 
posits should bear interest to be credited to the purchaser. 
With this arrangement the retail lumber business would be 
on a solid foundation and the dealer would know “where 
he was at” at all times. 


A Learned Man’s Diagnosis. 


Nearly every retail lumberman in the central states 
has heard of Doctor Ott, the celebrated lumber physician 
of Jefferson City, Mo. Dr. Ott has a great many cures 
to his credit and he has prescribed for nearly every ail 
ment common to the lumber yard. The little preachment 
appended hereto points out one of the fundamental fail- 
ings of retail lumbermen. Apparently many of those 
engaged in the retail business as well as a fair percent- 
age of manufacturers and wholesalers believe their 
unaided efforts will produce better results than wer 
they to depend to a degree upon the combined knowledge 
and assistance of those engaged in similar lines of 
business. Dr. Ott writes as follows: 


In our estimation the lack of codperation among the 
retail lumbermen is the greatest problem confronting the 
retail trade today. On first thought we all feel like saying 
“catalog houses,” but that is getting to be a very stale 
subject. It was brought on by 
codperation, so we suppose we will have to get rid of it 
without codperation. If the lumberman would coiperate 
with others and not want to stay at home and try to 
beat his competitor out of a job while he is away to a 
convention, but would go to the convention himself and 
pledge his support and contribute his ideas, there would 
be no trouble in disposing of the catalog house question, as 
well as all other questions that bother us. But instead 
of this there is the same old story of one going, ten stay- 
ing at home expecting to reap the benefits of what the one 
is doing for them. 

So in our opinion the principal trouble of the retailer 
originates with the retailer. Too little attention is paid to 
the call of the various secretaries by the members of their 
associations, and just as soon as the retailers join their 
local and state associations and attend their meetings, 
answer the letters of thcir secretaries age yd and quit 
“knocking” each other then and then only will their trou- 
bles cease, as not only the catalog house question but the 
question of credits, collections, discounts, freight rates etc. 
will be easily handled with the retailers acting in harmony. 


Margin on Large Bills. 


An Attica, Ind., operator brings up the question of 
profit on house or barn bills or others calling for a con 
siderable quantity of material, saying: 


We get a fair return on the small bill and average run of 
wagon trade and by persistent advertising are keeping a 
nice line of such trade coming our way, but when it comes 
to the estimated house bills we must either content ourselves 
with a very small margin or let competitors have it, which 
we usually do. 


















































































































ourselves and without - 


As an instance in explanation of the situation, recently 
a very nice bill was handed us for an estimate by a regular 
customer of ours, one who gives us at least 75 percent of 
his trade. We figured this bili closely, as we knew we would 
be obliged to do, but were too low. The bill was figured 
round and the profit finally brought to a basis of 5 percent 
on the invoice. We were given the bill on a somewhat better 
margin and fortunately (or perhaps unfortunately) on ac- 
count of a falling market we made a respectable margin. 


One of the first principles of modern commerce calls 
for the sale of large quantities of material at a less 
percentage of profit than is realized on the sale of 
smaller quantities. Wholesale dealers and others hand- 
ling large volumes of business naturally da not expect 
to derive as heavy a percent of profit as do retailer 
dealers. Just why the retail man should reduce his 
margin when a larger quantity than usual is sold is a 
trade mystery, because at the outset the dealer must 
take into account this class of trade and the possible 
returns from it. Handling large bills on a very slight 
margin is a problem antedating the mail order question. 
Time apparently has not provided a solution for it save 
the very efficient but seldom observed one of a business 
understanding and such understandings contain an ele- 
ment of danger. 


A New Wrinkle in Shingles. 

In fact, as shown by the illustration, there are several 
of them. According to the vocabulary of George W. 
Hotchkiss, the youthful secretary of the Lllinois Lumber 
Dealers’ Association, these shingles belong to the mon 
grel class. They have been so denominated because they 
do not resemble any regular grade or variety of shingles. 
Trade nomenclature probably will be enriched by this 
term. It is more than possible also that the term will be 
misunderstood and misused. 

Now, in regard to the origin of the mongrel shingles 
Mr. Hotchkiss states that they were taken from a Chi- 
cago yard, one to a half-dozen being found in nearly 
every bunch. In one or two cases nearly the entire bunch 
was made up of this kind of shingles, The secretarys 
theory is that the manufacturer cut the shingle bolts 
from the stumps of the trees. This conclusion is based 
on the character and appearance of the wood fiber. 

During the last convention season Mr. Hotchkiss had 
considerable to say about mongrel shingles, his state- 
ments being based on the complaint made in regard to 
shingles of this character. The stock is absolutely 
worthless, and where they form any considerable part 
of a lot the loss is heavy. This phase of the shingle 


trade should hold much of interest to the manufacturer, 
who should take steps to guard against the inclusion of 
such shingles in standard grades. 





MONGREL SHINGLES WHICH CONSTITUTE ONE OF SOME DEALERS’ TROUBLES. 
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~- SOUTHERN LUMBERMAN MAKES PLEA FOR ADOPTION OF NEW CLASSIFICATION FOR EXPORT. 


[Forceful Address Delivered by E. P. Holmes, at Meeting of the Gulf Coast Lumber Exporters’ Assoclation, Gulfport, Miss., April 15.] 


he four reasons that appeared to me obviously to 
ju: tify my selection of boyhood’s theme, ‘‘Not to Advance 
Is to Retreat,’’ are as follows: 

irst, the classification to which we are committed 
to/ay is essentially the same as it stood twenty years 


cond, the exporters, or shippers, as such, are not 
co. sulted much more today relative to the conditions to 
which they are, by custom bound to conform, than they 
wie twenty years ago. 

iird, as producers and exporters of yellow pine lumber 
we are paying larger sums, so far as dollars and cents 
arr concerned, in the shape of reclamations than we did 
tw nty years ago. 
ourth, and last but not least, in the light of the best 
information I have found, we can not conscientiously lay 
the blame, for the almost useless, almost obsolete classi- 
fication, to which we claim to adhere; the somewhat 
incjuitable affreightment regulations to which we are 
compelled to agree, and the unjust reclamations we pay, 
let me repeat, gentlemen, we can not conscientiously lay 
the blame at any other man’s feet, not to any set of men 


but our own. 

‘his association is founded upon a broad platform. 
Its sole object being the correction of the abuses on 
both sides of the water, and not in any sense the 
manipulation or controlling of prices; our policy con- 
tinues to enlist the sincere cojperation of all legitimate 
manufacturers, exporters, agents and importers in all 
countries; and is today not accomplishing, perhaps, what 
it should, on account of the lack of the hearty coipera- 
tion that you will surely render when you realize its vital 
importance to your varied interests. 


The effectiveness of our association depends upon your 
loyalty and your loyalty to this association involves your 
conscientious counsel, your work and your pay. It is not 
the fault of the foreign buyer that we have a classifica- 
tion so loose that the foreign buyer boasts that “‘he can 
drive through it with a coach and four,’’ and who also 
disgustedly laughs at us, if we refer to the classification 
with any, degree of seriousness. 

Open to Criticism. 

We, as exporters, have thrown ourselves wide open 
to the criticism that is so justly made on both sides of 
the water, that is, ‘tno business has hitherto been con- 
ducted with as much looseness as the pitch pine trade.” 
As a gentleman on the other side explained to me last 
year, his reason for the statement that pitch pine ship- 
pers could not maintain an expert representative on the 
other side of the water as well as the Norwegian ship- 
per was because of the seriousness of many of the 
pitch pine claims. 


Gentiemen, please reflect seriously; serious as to the 
cash amount of the claims and serious in the nature of 
the complaints—for instance, and as I recite these 
instances, please bear in mind, as many present can 
verify, the statements are not overdrawn. For instance, 
suppose you get a complaint on prime lumber that 90 
percent of the stock is shaky; or on a parcel of hewn 
timber that 80 percent of the pieces are crooked, old, 
sapp knotty and unsound; or again on sawn timber 
that 25 percent to 40 percent of the pieces contain red 
heart, shakes, excessive wain, largish knots, sappy sticks 
and nnot be used, and they demand the equivalent of 
the invoice value, c. 1. f. 

Ni gentlemen, there is a legitimate reason for all 
this Our brothers on the other side are as smart, if 
not more so, than we are, and I think as honorable on 
the ole, and such absurd claims are the result of our 
minds not having met on the basis of equitable, practical 
inspe- tion, and it is such abuses that this organization 
has hand to correct. We, as a matter of fact, are 
selli as good as the other fellow, and they, the buyers, 
by t terms of many of the contracts, are the judges 
and e jury as well. 

TI Norwegians have some argument and discussion 
as to the amount of the arbitration fees. Gentlemen, I 
wish we had a mere matter of fees to discuss. 

W should we, as operators in export wood goods, be 
mor tupid than our brothers in the interior trade or 
mor tupid than our brothers across the water? Do we 
exp either of these gentlemen to come along, drop 
their own work and interests and take up the things that 
are t only our disgrace, but in some cases our financial 
undoing, and bring us up to date along the lines of 
Clas ication, contracts etc., when they are annaully 
Proi\iing by the looseness, an aggregate sum, almost if 
hot quite, equal to the value of our stumpage? Some of 
them suggest no change in the classification. This is due 
in part to their traditional conservativeness and regard 
lh things, and we many times overlook the fact that 

ney 


revere the old things as a relic only. I am heartily 
‘vor of decorating a copy of our old classification 
and liave it adorn our head office as a relic, a souvenir 
of days gone by. Our good brethren over the big pond 
are 1s thoroughly up to date in modern appliances; 
milling methods ete. and in many lines are in advance 
of American ideas, and we are supplying them lumber 
and timber, guided by such a loose classification, fur- 
nishing them raw material subject to all the old as well 
a8 the newly added appliances for profit, while we con- 
tinue to sell and ship our products in such a way that 
Wwe are honestly’ unable to defend ourselves, and only 
avoid claims by shipping grades more or less better than 
we sold, which ‘is ‘the most subtle deception ‘to: which 
4n individual or a corporation can be subject. Or. per- 
chance the buyer was fortunate enough either to have 
Sold before arrival or immediately on arrival—heads they 
Win, tails we lose, is the policy adopted by some. 


in 


Classification. 


Let us not fool ourselves longer, but as men of ordinary 
intelligence let us in the name of progress, in the fair 
name of our association, let us get busy and adopt the 
classification as recommended by the committee. I fancy 
I can hear some one say the classification is not perfect 
and should not be adopted until it is completed. Gentle- 
men, this is ideal but is not practical. I know of but 
one set of rules that stands the test of time, and 
these were written by Divine inspiration on tables of 
stone. 

Your committee has labored faithfully, hard and long, 
and while personally I would like to see parts of it 
different, it is so much better than the old one and it 
has cost us up in the neighborhood of $3,000 during the 
last twelve months to arrange it and we must have a 
classification, and our committee is a standing one, so 
that we can at any time amend it if wrong. Gentlemen, 
let us be frank with ourselves. If your stockholders are 
foreigners and they desire the classification as it is, 
or more loose, do not tell us about it at all. If you are 
practically the purchasing agent of a foreign buyer and 
they wish the lax methods, do not tell us about that 
either. If you are a weak-kneed brother and would 
rather pay the loss than have your buyer feel that you 
are dissatisfied, do not tell us about that. We do not 
want to know it. If you are doing some fellow or some 
company a dirty deal and getting business through any 
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illegitimate channels, and consequently do not care more 
about the general welfare of our members than a 
gambler does of how you get your money, so long as 
you are easy enough to play his game, do not tell us 
about that, either. We want to learn of things that are 
going to help us as a whole, things that are going to be 
of the greatest benefit to the greatest number. We 
stand for legitimate transactions, straight out and above- 
board. Come out on the floor and show us reasonably 
and fairly where we are wrong; if your ideas are better, 
more logical and more practical tell us all about them, 
and be good enough to show us how to get right. 


An Objectionable Class. 

Gentlemen, I want for a moment to address myself to 
those who, I am pleased to say, are in a pronounced 
minority, and for the sake of being quite plain about it, 
will call them merely ‘‘captious or contentious kickers,” 
people who merely make unsupported objections and 
criticisms or continually harp on making changes that 
materially affect the grade, when it has been agreed 
and decreed many times and in fact every time that this 
body has passed on the matter of changes “that no 
change is to be made in the classification except to better 
define the grades, adding all necessary explanations and 
eliminating all superfluous and useless descriptions.’’ 
Now, gentlemen, if any of you are of this class please 
understand that when such motions or remarks’ are 
made, this body as a whole will know that you do not 
want a strictly uniform standard of classification adopted, 
but you prefer a sort of freelance style of doing things 
and is evidence of insincerity or, to say the least, mani- 
festing a desire to defeat the wholesome tenets of this 
association. We are more than glad to listen to and be 
guided by the suggestions of any member or visitor, 
provided, however, he or they shall evidence a spirit of 
helping and not hindering a worthy cause. 


Inspector and Employer. 


Gentlemen, before leaving this subject of classification 
there is one other feature which I think will stand a little 
mention at this particular time, and that is the relation 
of the inspector to the employer. Second in importance 
only to the classification itself is having the inspector 
equitably and correctly construe its meaning and apply 
it when shipping the lumber, our object being to have 
the inspection uniform. With all due regard and respect 
for the judgment of any particular inspector, ‘or perhaps 
his lifetime service in that capacity, I want to say that 
none of these gentlemen should depart from the rules 
except by mutual agreement of both buyer and seller, 


and the inspector should industriously study the nature 
and character of every recognized defect and its applica- 
tion to the several grades. With a properly defined 
classification a man of ordinary average ability should be 
able in the course of two or three years’ actual practice 
to master the job. 

An honest man with good, hard sense, with even a 
very limited education may become the best of inspectors. 

There are men with exceptional educational qualifica- 
tions who will never make good inspectors. Our object is 
to so define these rules that one man, a competent man, 
could ship lumber from a mill, say, fifty or a hundred 
miles away and the lumber be gone over by another 
competent man at Gulfport or at some other point, and 
the variation in the value of the car on the two inspec- 
tions should not exceed 2 percent. It is indeed no 
small disgrace to have so much truth in the statement 
that at each port where possibly fifteen to twenty-five 
inspectors earn their living, to have it said that only two 
or three out of this lot are competent. In my judgment 
every plant should have its own inspectors, just the same 
as it has its own sawyers. Indeed these two men should 
combine their knowledge and skill for the mutual benefit 
of themselves and their employer. An inspector who 
makes grades too good is doing as great if not greater 
injustice to both employer and employee than the man 
who makes it too bad; when one shipper or mill makes 
his grades too good, the subsequent shipment is likely to 
be complained of by comparison, when, as a matter of 
fact, the complained of shipment may be fully up to 
the classification. 

The efficiency of the inspector is of vital importance 
and heart-to-heart, plain talks, and reasonings between 
the inspector and employer and the chief inspector, will 
go far toward bringing about better service and better 
feeling. 

The Safest Course. 

As shippers we realize fully that in many territories 
in the United Kingdom and Continent buyers require only 
one quality of lumber, and in some cases that in only 
one size; and in such territory the offgrade stuff may 
be of very little value because of the competitive value 
of this offgrade material, coming as it does from an 
entirely different source and costs the buyers very much 
less money. Consequently it behooves us to find out 
first just what is wanted and ship only that. This class 
of buyers is likely to be regarded by the uninformed 
shippers as kickers on account of the large reduction 
demanded on account of the value there of the stock 
not according to contract. 

If a man wanted a $2 silk cap to wear while riding on 
a train, you could hardly satisfy him with a broad 
rimmed, $20-Panama hat, even though you reduced the 
price materially. Neither is it reasonable to suppose 
that a buyer of 90 percent free of knot floorings will be 
satisfied to take square edged and sound at the relative 
difference in value at producing point. The square edge 
and sound may not be worth anything to him, any more 
than expressions of regret by the mill man satisfies 
the exporter when he, the millman, falls down entirely 
and fails to deliver his 50,000 feet and does not advise 
the exporter until the date of delivery is at hand. The 
exporter may be obliged to disappoint his best customer, 
who, if he is at all up to date, will saddle on a good 
claim, thus actually damaging the exporter more than 
the value of the entire 50,000 feet, who is not only 
subject to the reclamation mentioned but may have dead 
freight to pay also. And the millman will probably think 
the exporter a kicker because he raises sand about it. 

The importance of keeping inside of contract stipula- 
tions at home and abroad is one of the essentials to 
mutually satisfactory transactions. 

The second premise in my preliminary remarks was 
that exporters are not consulted more today than a 
generation ago, when methods and conditions to which 
they are obliged to agree, in many cases bound to guar- 
antee the acts of third parties, over whom they have 
not in the slightest degree any supervision or control. 

Not that we are condemning or even blaming the 
actions of owners, importers or agents in the framing 
of the document in question; we, perhaps, would have 
drawn them even more drastic if left quite alone, as they 
were. The shipper, to my mind, is quite as important a 
factor in the transaction as the ship owners or the 
receivers of the cargo, and it is along this line that, in 
my judgment, we are not keeping pace with the times, 
During the last few years there have come to be enor- 
mous quantities of European business done in small 
parcels and it is this phase of the transaction that works 
the serious handicap to the shipper, inasmuch as he has 
no bona fide guaranty for his differences in freight, 
except the character is financially able and disposed to 
be good. Right there is the rub. 


Plan of the Charter Party. 


Originally, I understand that the pix pinus form of 
charter party was arranged for exporters who shipped 
in full cargo lots, but during later years it has gradually 
drifted into the parcel trade. The charter party is so 
framed, and the bill of lading that must be used, so 
worded that the owner holds your goods for all the 
freight, and illustrative of this proposition, I ask you to 
bear with me while I state three hypothetical cases, 
which I suggest that we may all see how and who is 
unjustly handled and suggest a remedy. Before showing 
these or commenting on any phase of it, please under- 
stand that I am basing-my argument in the full light of 
this premise and with absolutely no.personal reference 
to anyone in particular, but the transaction in the 
abstract; every party to the transaction should be morally 
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VIA PORTLAND TO SEATTLE is the ‘‘Sensible 
Route.’’ If the Union Pacific Short Line were not the 
‘*Short Line’’—If it were minus its famous superior- 
ities in automatic block signal protection, track, equip- 
ment, dining cars (the best in the world)—If it did not 
have for its patrons the instructive pleasure of stopping 
en route at Salt Lake City, and also making a side trip 
thence to Yellowstone National Park—If this favorite 
route did not traverse, as it does, the grandest mountain 
ranges and along the shore of the Columbia, the most 
magnificent scenic river we know of—why even then to 
go by way of Portland would be the ‘‘Sensible Route.’’ 
For Portland is a twentieth-century exhibit in herself. 


THE “SENSIBLE ROUTE” TO SEATTLE 


IS VIA PORTLAND 


Portland—The ‘‘Rose City’’—250,000 inhabitants, 
area 44 square miles—located 106 miles inland, on the 
greatest fresh water harbor in the world—is the center 
of a great wholesale trade amounting annually to $200, 
000,000; annual bank clearings between Three Hundred 
Million and Four Hundred Million Dollars; 153,000 
freight cars handled in its terminal yards during 1908 
—315 miles paved streets—200 miles street railway— 
267 miles of water mains, carrying pure, cold, sparkling 
water from the Glaciers of Mount Hood, fifty miles 
distant—located in the same latitude as Halifax, yet 
roses (1,000 varieties) bloom outdoors ten months of 
the year. The Rose Festival at Portland, in June, is 
only one of the many features of the ‘‘ Northwest 
Country’’ which surprise those that haven’t heard. 


THE MAGNIFICENT WEST. 


The Pacific northwest makes a wonderful appeal 
to every visitor, and as he tarries the appeal 
brings conviction. It is a marvelous country. It 
is a land of living waters, of 
golden soil, of mineral wealth be- 
yond comprehension; of forests 
which will bless mankind when 
other lands are desolate; a land 
of mountain, plain and valley; a 
land where continent and ocean 
embrace each other, and of a 
people great in intellect, energy, en- 
durance and kindliness. Its people! 
They were chosen by the most rigid 
processes of natural selection from 
all the conquering races that have 
made America great. There, in that 
golden northwest, in a climate which, 
without the harshness of the north 
or the enervating softness of 
the south, encourages human 
effort, and assists in accom- 
plishment, these people are 
building an empire. They 
have harnessed the streams for power; they have poured 
them over the plains which they have converted into fruit- 
ful flelds and gardens; they are wresting from the earth 
its mineral wealth; they are converting its forests into 
forms of utility and beauty, and at the same time preserving 
them from destruction; they are building schools and 
colleges and are living like princes of the earth. The Bible 
vision of every man dwelling under his own vine and fig 
tree is realized there, where every man may have a snow- 
capped mountain peak in his back yard, and where every 
bodily need and individual want may be gratified. The 
natural wealth of that country is great, and great are it: 
achievements in every line of human effort; but greate: 
and better than all are its people themselyes—a chosen 
race, growing not only in numbers but in all the accom 
plishments and graces which make a people mutually ustfu: 
and happy.—vJ. H. Defebaugh, Editor AMmpRICAN LUMBERMAN 
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and financially responsible for the faithful performance 
of his part of the agreement. 

Let us see now how it may and sometimes, yes, often, 
does work out, and we will say to start with that: 

““A’’—Ship owners or ship owners’ agent. 

““B’’—Charterers or freight brokers. 

“C’’—Importers or buyers. 

“D’’—Sellers’ agent. 

“’’—Actual shipper or seller. 

Now, gentlemen, these hypotheses are offered based 
on conditions of affreightments by pix pinum charter 
party today, which, by virtue of its holding for the freight 
to the owners any and all cargo regardless of agree- 
ments with charterers or freight brokers, 

Hypothesis 1. ‘B,’’ the charterer or freight broker, is 
able to engage only one-half enough cargo to fill his boat 
and when that is in and the gross freight and demurrage 
accrued equal the value of the one-half the cargo loaded, 
the steamship sails. Now let us consider the result: ‘‘A”’ 
collects full freight and demurrage. ‘“B,’’ the charterer 
or broker, has nothing to lose and is not legally liable. 
“C,”’ the importer or buyer, gets his goods at the agreed 


price and the freight equals the price. “D,’’ the seller’s | 


agents, get their commission as though the seller had 
made a profit. “E,’’ being the actual seller of the goods, 
donates the whole value of his shipment, in order that 
the above named parties may all get their reward. 

Hypothesis 2. “B,’’ the charterer or broker, gets a 
full cargo, but he is so long doing it that he runs behind 
on the ship and is unable to pay the shipper any differ- 
ence in freight. The result of this hypothesis would be: 
“A,” the owner, as usual, collects full freight and has 
the cost of loading in his hands to apply on the 
demurrage. ‘B,’’ the charterer has nothing to lose, and 
consequently will lose nothing. “C,’”’ the importer, gets 
his goods at the agreed price. “D,’’ the seller’s agent, 
collects his commission just the same, while ‘“E,” the 
actual shipper, gets no difference in freight and has no 
recourse against anyone for it, except the freight broker 
or charterer, who may not be liable or responsible in 
any way. 

Hypothesis 8. In this instance, “B,”’ the charterer, 
gets a full cargo, makes lots of dispatch, but prefers 
to pay up some other old debt rather than to pay you, 
the shipper, your difference in freight, and the result of 
this transaction is about as follows: ‘‘A,’”’ the owner, 
gets full freight, pays dispatch and goes off happy. “B,” 
the charterer or broker, assigns his profits in the ship for 
old debts, no matter how contracted nor of what stand- 
ing, and he also goes away happy, having paid his old 
debts with another man’s money. “C,’’ the importer, 
gets his goods at the agreed price. ‘‘B,’’ the seller’s 
agent, gets his full commission as usual, while ‘‘E,’’ the 
actual shipper, in this instance, loses several thousand 
dollars and has actually no recourse whatever. And yet 
there are people in our business who slumber on and 
make no substantial protest, because, in the first case, 
these are serious questions and are the work only of an 
association and can be justly handled only by codperation. 
It is not in the province of an individual but within the 
province of an association like ours. 


Arrangement of Affreightment. 


We should take such steps as will bring about the 
ultimate arrangement of an affreightment that is in effect 
an assignment of the profits of the ship to at least the 
extent of the difference in freight agreed upon, and be 
payable by the owners direct to the shippers in case of 
need or else demand that the owners shall be obliged to 
charter to such persons or corporations only as are able 
to make good their agreements; failing this the owners 
themselves to be held responsible and bound to make 
it good. 

As the matter now stands, the owners charter to 
anyone, whether responsible or not and then hold the 
goods of the third party, an innocent party, for obliga- 
tions of the second party, and even worse than that, 
place in the hands of the second party funds of the third 
party in such a way that he, the second party, can take 
the shipper’s money and pay off his own old obligations 
and we, the shippers, have absolutely no recourse at all. 
These facts are substantiated by federal court proceedings 
and decisions not six months old, in the state of Missis- 
sippi. 

Gentlemen, these affreightment documents are not the 
same as a generation ago; they have been amended and 
rewritten from time to time as the cycles of advancement 
and progress have demanded, and I know of no more 
striking example of our slowness, our retreating atti- 
tude, than the fact that we have not been heard in the 
councils of those arranging the documents to which we 
must become a party and through which many of us 
have been subjected to severe losses. 

The third premise sets forth that we, as producers and 
shippers of yellow pine lumber, are paying many more 
and larger reclamations than we did a generation ago. 
In this particular, of course, as you all know, I am not 
speaking from experience entirely, but, as near as I can 
learn from the experiences of some of those with whom 
I am acquainted, this one feature of: the export business 
has certainly had its day of progression. I presume, 
however, that it is no matter if you laugh, but really, 
gentlemen, it is no laughing matter. . 


Association Progress. 


The fourth premise set up is that we can lay the 
unpleasant and unprofitable condition into which we are 
placed at the feet of none other than ourselves. We, as 
individuals, are largely the architects of our own future 
as well as our own present condition, and we as an 
association have been aggressively forging ahead, 
accomplishing in the last three years what some organiza- 
tions have spent ten years to do. Our association is 


dominated by men who are not only thoroughly con- 
versant with the details of the business at home, an! 
who have all more or less been abroad in our ow), 
country, but many of them have visited the consumi: 
markets of our products on the other side of the worl, 
and it is through this line of education that we discoy. 
the necessity of the organization. The several countri 
into which we ship our goods have associations by tl 
score. Codperation is not a new theme. Many cities 
Europe and the United Kingdom hold weekly meetin; 
of three or four hours’ duration and they are, many « 
them, better attended than is this meeting today. It 
only a few days since I saw in a trade jour.sal the reco: 
of a meeting of importers in Europe who resolved ma: 
things. My recollection is that it is styled a protecti 
association, and judging from the tone of the speech 
made, I conclude that the organization is quite up to da 
indeed. But if it were in our land of the free, ti 
would not be so prolific in the use of such terms 
“must be stopped,’”’ ‘boycotting’ and ‘members 
allowed to buy from certain shippers only on the cons: 
of the Protective Association.’’ Presumably some of « 
members will be selling to some of these customers. 


Trade Ethics. 


Now, if our friends across the water have a code of 
ethics that they wish coéperation in, I think we can 
well approve and respect the rights of dealers over c 
sumers in Germany or in any other country, as in this 
country. We, however, would be in a position to avoid 
this pitfall if we had been aggressive enough or pro- 
gressive enough to have attracted sufficient of their 
attention to know to whom to address their grievances, 
In my judgment we should, however, demand that this be 
communicated to us as shippers and not confined t 
agents, as I gather is their idea. 


Gentlemen, please bear with me while I quote to you 
a few sections of the resolutions adopted at the meeting 
above mentioned. I think there is sufficient food for 
sober, careful thought in.the section referring to our 


foreign agents. This, you will please remember, is the 
statement of a prominent importer. He says: ‘The first 
point we have to talk over is the position of the agents, 
as the middlemen between buyers and sellers. This rela- 
tionship has been- changed a good deal within the last 
few years and the agents have become mostly the repre- 
sentatives of the shippers and have forgotten to look 


emphatically after the interests of the buyers against 
onesided ideas of sellers. If there are any misunder- 
standings the buyer often finds great difficulty to get the 
agent to transmit his reclamation.”’ 

In our opinion the cause of this is that among the 
agents themselves there is competition for representation 
and that they believe that they make a_ favorable 
impression on the shippers by maintaining a declining 
attitude toward claims. 

Now, gentlemen, your agent and mine are paid a com- 
mission for representing us, not buyers. Of course, we 


expect our agents to treat all customers and others 
kindly and fairly and as gentlemen, but, to my mind, 
there is a slur in those remarks that has in it a bad 


ring; a sort of despotic attitude toward the sellers or 
their agents and the same speaker closes his remarks as 
follows: “Finally I will mention that our protective asso- 
ciation is strong enough to meet damages by united 
action, be it through boycotting the respective shippers’ 
agents, or be it by entrusting only one agent with the 


purchases for us all, or, if we are compelled to do so, by 
joint purchases in the producing countries, so as to 
eliminate agents altogether.’’ In other words, gentle- 
men, it would seem from the records of that body, that 
our association has not been hearg of, nor many of their 


members ever been outside their own territory. 


Foreign Rules and Stipulations. 


Further in the records of that meeting are some reso- 


lutions adopted and as I mention them, please bear in 
mind and think out if you can where your equity as 4 
shipper lies, if subjected to such rules. Many of the 
regulations and stipulations, I think are quite in order, 


but I will mention a few which, to my mind, will bear 
some thought. 


No. 5 reads as follows: ‘‘The lumber must be properly 
marked, for instance, pitch pine in black; saps in red. 


Otherwise the shipper is responsible for all the conse- 
quences and expenditures.’’ I will now read No. 8: ‘A 
separate bill ef lading must be made out for every =.ze 
and the bill of lading must contain a clause that all on 
board is to be delivered.”’ 

Section No. 12 reads as follows: ‘The Pix Pinus 
charter must stipulate that not over eighty stand*ids 
per day shall be discharged.”” With reference to this fe.- 
ture, I think our association might confer with theirs «1d 
some joint action taken that might bring about 
desired result, but for them to make the stipulativ, 
putting the whole burden of obligation on the shipp: *, 
who have nothing whatever to say as to the constructivi 
of a charter party, is, to my mind, a little bit out o! 
order. 

The above are all relative to shipments, of which there 
are seventeen altogether, and as stated before, doubt! ss 
many of these are reasonable and should be agreed to. 

Then there are eleven other clauses that pertain to 
reclamations and I will cite a few of them, for instarive: 
No. 18. “Buyer may use immediately what he consid 
according to contract,” and No. 19, “Rejected lumber 
shall be laid out if possible.” Now, gentlemen, I thik 
you will agree with me when I say that the possibilitics 
of these gentlemen taking any portion of the shipment 
they may see fit and laying out the culls if convenient 
or possible, otherwise they do not, and in the end, if an 
adjustment is to be made, the seller or agent is obliged 
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to tale Whatever statement they may make as absolute 
truth. No. 20. ‘Arbitrators and umpires must be Ger- 
man While this is not entirely new, it is perhaps a 
little more emphatic than usual, or than is usually 
incor»orated in contracts. No. 21. “The arbitration must 
take place in the Rhine harbors and reclamations must 
be ! rted to the representatives of shippers within two 
week. after unloading the lumber in the respective Rhine 
harb or at the place where the lumber is shipped to 
diré ”’ Gentlemen, for the benefit of those of you 
who ay possibly not be familiar with what this may 
meal beg to say that practically all the lumber shipped 
to R e ports is shipped by the shipper to Rotterdam, 
where it is discharged into lighters. We pay our freights, 
mak« ur deliveries, documents against acceptance at 
Rotterdam. Now these gentlemen propose that after our 
stocl is been delivered from the ship to these several 
light« and hauled one to two hundred miles up the 
river nd delivered at the respective Rhine ports and in- 
spect that two weeks after all this has been done a 
clain iould be made and paid. No. 23. “Before enter- 
ing . the arbitration an umpire must be nominated 
by the Chamber of Commerce of Mannheim.” This, as 
you will notice, deprives the shipper of having any voice 
whatev,or in the selection of the umpire. And here is 
one tit our saw mill members will surely appreciate: 
No. 2 “If the floorings are of scant width a half-inch 
shall be allowed; secant thickness, % inch shall be al- 
lowed. Lengths to be 12 feet and up and 12 feet to 22 
feet in proportion. If the saps are scant thickness or 
width the same rules apply. Length, 12 feet and up; 10 
per « t, however, must be 21 feet and up, 30 percent 
odd lengths. Every contract must contain the clause 
that the buyer can refuse acceptance of the documents 
if 30 percent odd lengths were guaranteed and accord- 
ing to the specifications were not delivered. If never- 
theless the odd lengths appear missing upon unloading 
and assorting of the lumber in the Rhine harbor, the 
shipper must allow $2 per invoice standard—in other 
words, $5 a thousand feet—and in case the even lengths 
from 12 to 24 feet must be delivered and that in propor- 
tion, 10 percent imaginary profit to be insured for sell- 
er’s account.” 


Safety in Organization. 

Gentlemen, I am sure after the recital of these ex- 
tracts from proceedings not recognizing our existence as 
an assuciation and the positive steps taken that have for 
their ultimate end the agreeing by us as shippers to do 


things and become responsible for things over which 
every man in the hearing of my voice knows we have 
absolutely no control, surely we have great need to 
congratulate ourselves that we are organized and that 
we cun and do meet on a platform that is broad enough 
to hold us all and that does not compel us to threaten the 
financial existence of our fellow men in the legitimate 
struggle for getting as near the source of supply as pos- 
sible 

In the summing up of the situation I cannot find 
words too strong to express the fact that the Gulf Coast 
Lum Exporters’ Association is today finding a far 
greater field of operation than it originally conceived. 
The keynote of its achievements rests in the loyal, in- 
telligent cojperation of its members. The lumber jour- 
nals and the public press generally are filled with arti- 
cles by the ablest of lawyers, bankers and business men 
of every trade emphasizing the supreme importance of 


codpers tion. The very foundation stone of our republic 
is CO-OPERATION, 
Now, gentlemen, I learn from. a reliable source that 


a subs.,uent meeting of this Mannheim committee has 
materi:iy modified many of these resolutions, and we 
shall, « ourse, be pleased to consider them, and may I 
assure y of our foreign brothers present that we are 
not onivy willing but anxious to cojperate with them. 

The smentous question for us to consider is: WHAT 


SHAI WE DO, HOW SHALL WE DO IT and DO IT 
NOW. 


The ks that have sunk many a stanch ship and that 
threat disaster and ruin to the best of us (as our for- 
eign hers say) “MUST BE STOPPED.” 

As declared at a most crucial hour in American 
histor The Union must and shall be preserved’— 
genth , let me emphasize this fact—the Gulf Coast 
— Icxporters’ Association must be preserved; 

rou 


(ts agency, and through it alone, can we hope 


to su i. “In union is strength.’’ “United we stand, 


divide: we fall.” 
The \,oral and financial support of the officers and 


memt past and present, of the Gulf Coast Lumber 
Expo s’ Association should be sufficient guarantee to 
any ‘mate manufacturer or exporter or importer of 
yelloy newood goods that his best interests are and 
will | onserved by this organization, and that he or 
they more than welcome—indeed we believe it not 
only privilege but the duty of all of them in justice 
to tl elves—to come loyally in and heartily support 
it, W hall be obliged to consider such of our numbers 
a8 con cientiously or otherwise contend that because they 
can not agree with us on every point they must there- 
fore secede. Let me repeat it, gentlemen, that we shall 
in Ju to all concerned be obliged to consider such 
action more or less treason to this organization and 
consequently derogatory to the best interests of the 


rng ‘number. I am not sure that we have any such. 
- Ve stand to respect the rights and privileges of mill- 
en, ¢\porters, agents and buyers with due regard for 


all the variea conditions that surround them individually 
and collectively, 


an solicit the cojperation of all of those and let us 
a or our pessimistic views to warp our better 

Sment. Let us take good care that we, in our over- 
Zealous e 


ffort to accomplish everything in one day, do 





not cut off the very limb upon which all our hopes and 
aspirations hang. 

While the deliberations of this hour are extremely im- 
portant and of vital interest there will be other delibera- 
tions, there will be a time when we as a body of intel- 
ligent men may change our minds. 

Coéperation does not mean a one-man rule nor in its 
best sense a one-set-of-men rule. I believe in the doc- 
trine that right must and will win. I like to read the 
verse that recites, “All things come to him who waits,” 
that all things come to those who hustle like time while 
they are waiting. 

Time and space both forbid it, but really, gentlemen, 
I wish we had the time to discuss more at length the 
extreme lack of energy or ambition on the part of 
American manufacturers and shippers, if we are to keep 
pace with our rivals in the development of the world’s 
market. 

That few manufacturers of this country realize as yet 
how keen is the competition for the markets of other 
countries is certain. In Germany they realize it thor- 
oughly, and the growth of German influence in prac- 
tically all the markets of the world is due to something 
else than accident or mere good luck. 

In Germany there are numerous associations and ad- 
juncts for the development of import and export busi- 
ness. Some of them are notable both for size and actual 
results accomplished. Associations. chambers of com- 
merce and the government working together, the co- 
operation of state railways and subsidized steamship 
companies of Germany is perhaps the most striking ob- 
ject lesson of uptodate, progressive methods of coépera- 
tion. 

Contrast this state of affairs (if you please) with the 
cumbrous and decidedly indefinite methods in vogue not 
only in the United States but in England and practically 
every other country. 

We are behind the procession and we have a lot of 
lessons to make up. These, gentlemen, I believe, are 
fair in the main, but they are as unable in some ways to 
see what is unreasonable here as we are to see what is 
unreasonable over there. So far as practicable to do so, 
let us join hands with it and by joint effort elevate the 
business to a higher plane, which without doubt will be 
of mutual benefit. 

I am pleased to learn that several of our brothers from 
different parts of Europe are with us today and I take 
this opportunity to congratulate them on their faith in 
each other as manifested by their cojperative efforts in 
their respective countries. 

We welcome you here, gentlemen, and I am sure that I 
voice the sentiment of this association when I say that 
we will thank you for some suggestions that you will 
feel should assist us in the solution of the problems that 
now confront us, and may we not be assured by you, 
that as a climax to our mutual codéperative effort, we 
may look forward to the no distant day when we may 
meet in joint conference with mutually beneficial re- 
sults? 

NEW ASSOCIATION FORMED IN FLORIDA. 

APALACHICOLA, FLA., April 17.—Eighteen enthusiastic 
lumber manufacturers met in this city today to organize 
an association of the yellow pine men operating on the 
Apalachicola Northern railroad. The meeting was called 
to order by L. W. Crow, of Crow Bros., Chipley, Fla., 
and F. B. Hagerman, of the Criglar Lumber Company, 
was made secretary. Mr. Crow stated that the purpose 
of the meeting was to organize an association for the 
protection of the interests of the lumber manufacturers 
on the above railroad and to encourage and support the 
extension of the railroad to St. Joseph bay, and also 
the opening of a port and the development of the ex- 
port lumber business from St. Joseph. 

The following officers were elected: 

President—L. W. Crow. Secretary—F’. B. Hagerman. 
Vice president—C. L. Causey. Treasurer—J. M. Criglar. 

The president appointed the following as a committee 
to draft constitution and bylaws: W. W. Collins, chair- 
man; W. C. Crow, sécretary; J. A. Dezell, J. G. Goettee 
and H. G. Cook; meetings of the committee to be held at 
the call of the chairman. 

By the-unanimous vote of the members the name of 
the association was made the St. Joseph Bay Lumber- 
men’s Association. 

The meeting adjourned to meet May 13 at 8:30 p. m. 
at Apalachicola, for the purpose of adopting bylaws and 
perfecting the organization. 


Members in Attendance. 


J. N. McCaughey and T. BE. Thomas, of the Eva Lumber 
Company. 
Cc. L. Causey, W. B. Causey and B. L. Causey, of Causey 


Bros. 

J. M. Criglar and F. B. Hagerman, of the Criglar Lumber 
Company. 

P. F. Green, J. A. Dezell, J. C. Sasser and W. W. Collins, 
of P. F. Green & Son. 

H. G. Cook and J. G. Goettee, of the Cook Lumber Company. 

R. H. Hemphill, R. B. Coleman and J. H. Hodges. 





CEMENT MANUFACTURERS MEET. 


PHILADELPHIA, Pa., April 19.—The Association of 
American Portland Cement Manufacturers held its quar- 
terly meeting at the Bellevue-Stratford hotel April 14 
and 15. On account of the absence of President John 
B. Lober, in California, Edward H. Hagar, vice presi- 
dent, presided. Only routine business was transacted. 
An interesting paper on ‘‘Concrete and Reinforced Con- 
crete’’ was read by Richard L. Humphrey, of this city. 
The banquet was held on the evening of April 14, Vice 
President Hagar presiding as toastmaster. Speeches 
were made by W. 8. Mallory, of. Easton, this state; 
R. W. Lesley, of this city, and G. 8. Bartlett, of Mil- 
waukee, Wis. 





Fire Insurance Companies 
Specializing in Lumber and 
Woodworking Risks. 


Adirondack 


Fire Insurance 
Company 


Lumber 
Insurance Company 


of New York 


Toledo Fire & Marine 


Insurance 
Company 


Stock Companies issuing 
standard policies in all states 
and Canada. 


Inquiries will receive prompt 
and careful attention. 


Lumber Insurers General 
Agency 
84 William St. NEW YORK 


Underwriting Managers 








* Alferd E. Case 


BROKER 


LUMBER and LOGS 


Marquette Building, 
CHICAGO, - ILL. 


If you are in 
the market 
for first class 
material or if 
you have any 
to sell write 
or wire at my 
expense. 























DO YOU NEED CAPITAL ? Consult ns. Our large 
s corporation business of 

25 years’ standing enables us to give valuable advice on the best 

methods of organizing companies and procuring capital, mining cr 

manufacturing, stock and bond issues guaranteed with strong 

guarantee companies, Timber lands and lumber mills sold and pur 

chased. Send for booklet on modern financing, 

Cc. F. CLARKE & CO., Bankers and Brokers, 


1326 Chestnut St., Philadelphia, Pa. 
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We 
Purchase Outright 


bond issues on timber 
properties in amounts 


from $250,000 to 
$5,000,000. 











qd We are the only 
financial house in the 
United States that 
makes a specialty of 
loaning money to lum- 
-bermen on large tracts 
of standing timber. 


CLARK L. POOLE & 


BANKERS 


Commercial National Bank Bidg. 
CHICAGO 











TIMBER BONDS 


Owners of high-grade standing 
timber desirous of borrowing 
money on same secured by a 
First Mortgage are invited to 
communicate with us. We are 
prepared to finance companies 
which are anxious to obtain ad- 
ditional capital with which to 
operate tracts of timber. 


A. B. LEACH & CO. 


140 Dearborn Street 
CHICAGO 


NEW YORK PHILADELPHIA 





TIMBER SECURITIES 
AND INVESTMENTS 


Correspondence invited with oper- 


ating timber holders who wish to 
enlarge or reorganize their business. 


McCAGUE & CO. 


218 LA SALLE ST., CHICAGO 























THE LUMBER BUSINESS FROM AMERICAN AND FOREIGN ENDS. 


{Address of A. Forchheimer, of Frankfort, Germany, at a Meeting of Gulf Coast Exporters’ Association.| 


When I was first asked by the secretary to address your 
meeting on this occasion, I thankfully declined for the 
reason that I am not inclined very forcibly toward long 
speeches, but more for prompt action. In discussing for a 
little while with him, and after hearing his arguments, I 
thought it would perhaps not only be of interest to you, 
but of mutual advantage, if I give you my ideas upon 
the lumber export business viewed from the American 
and foreign end. 

Having spent so many years in this country, living in 
Europe and being in close touch with the trade there, I 
have learned too well to understand and to know, that 
the relations between the exporting country and the foreign 
markets are far from being ideal. I have always tried my 
best to make a careful and impartial study of the condi- 
tions on both sides; I have carefully watched them in bad 
times, as well as in good times, and I am sorry to say, that 
the relations of which I spoke just now, have for the last 
few years at no time, good or bad, been as they should be. 

I am sorry to say that there is not only wide room for 
improvement, I even venture to say that existing conditions 
can not continue unless to the detriment of the individuals 
engaged, as well as the lumber trade in general. 

The lumber export business having been a very important 
line of trade for many years, has lost a great deal of pres- 
tige; it has undergone a decided change within the last ten 
years, and while once «a wholesale business, in the strict 
sense of the word, it has come down to almost a retail 
trade, and is thus working havoc the extent of which a 
great many of you can not conceive. 

The first principle in any trade, is a thorough knowledge 
of the requirements of the market; by this I do not mean 
that in the lumber export business the exporter must know 
that France wants 9-inch extra prime, that South America 
uses the grade standard, that Italy takes a lower grade of 
lumber than Belgium, that the Rhine district in Germany 
takes a great deal of 11-inch and up prime, but northern 
Germany imports great quantities of 1x6-inch and 14 x6- 
inch saps. Besides that knowledge, it is necessary that an 
exporter should make a careful and thorough study of all 
the needs in the different countries of the way the lumber 
is used there, or the purpose it is used for, and the quan- 
tities that can be disposed of in those markets without 
affecting the prices. 

Furthermore, it is of the greatest importance that an 
exporter should know about the concern he is dealing with, 
its capacity, financial strength and whether it is worth 
while to sell it at all, and whether it is not a concern that 
would be apt to disturb the market, even slightly, for some 
reason or other. 

Troubles in the Export Trade. 

I suppose you will answer me, that it is the agent who 
should attend to all these matters; but in my opinion you 
can not get all that information from your agents. Most 
of the troubles in the export trade result from the fact that 
the socalled exporters do not know their business thoroughly 
enough as outlined just now, and many of them think all 
they have to do is to open an office, go out and buy lumber, 
engage an agent, ship and draw on the agent, and he may 
solve the rest of all the troubles. It is just by this careless 
way of going into the export business that conditions are 
constantly growing worse; and these incompetent exporters 
are the cause that the confidence of the foreign importer 
in the American exporter is waning, and the importer over 
there considers the shipper his enemy who is trying to do 
him; and you will agree with me that, if it comes to that 
point, there is no joy in the business. 

And why is this confidence one of the most important 
factors in business relations waning? Because contracts are 
not kept, time of delivery not held, dimensions and grades 
not shipped as wanted and sold. If a foreign buyer makes 
a contract for a-certain parcel of lumber he wants the con- 
tract carried out in the strictest way, in every particular 
a demand that is justified, and this. we must bear in mind; 
and we must not take any chances whatever on contracts 
which we make, nor speculate, as is often done, just make 
a sale and then try to buy goods and engage freight and 
ship only when the socalled exporter sees his way to make 
a profit. If the market goes against him, and if he sees 
that he made a mistake in selling, he simply does not ship 
at all, or perhaps after the lapse of a long time when the 
market has so changed as to allow him to come out right on 
the deal. 

Do you find this conforms with correct business methods? 
Let those sellers who act in this way be in another trade 
line, and let us stand together to eliminate them from our 
ranks in the lumber trade just as soon as we can get rid 
of them, and by doing this we will take a good step toward 
improving ‘relations with our foreign buyers. Of course, 
circumstances may arise when even a legitimate exporter 
who is trying his’very best, will have hard luck, but these 
adverse circumstances are recognized by the foreign buyer 
quite well, and the discrimination is always made between 
unintentional mistakes, unexpected troubles’ and doings of 


the class of shippers which I have mentioned. 


The Foreign Buyers. 


Let us now turn to the other side, to the foreign buyers, 
and in.their ranks, gentlemen, we find elements which we 
must eliminate, as well as ‘among the illegitimate shippers 
over here. There are people whose profits are earned by un- 
usual methods, by making uncalled for :and unnecessary 
trouble, unjust claims and. deductions,, people who. take un- 
due advantage of a shipper, and they must be shown that 
the legitimate and honest shipper Whose endeavor it is to 
do; his very best'in.the execution .of contracts, is not to be 
played with. We must impress: upon them ‘that:they will 
have to stop their sharp practices, that ;they must dis- 
criminate between an honest shipper and the unreliable 
kind or they can not buy American lumber. 

With all the trouble, cares and risks the legitimate and 
serious lumber exporter has to put up with he is really 


entitled to fair treatment, and we can not allow that our 
small profits—and small they are, you all know that re 
eaten up by ridiculous claims, unjust deductions and }).\q- 
ups of some sort: , 

This is where, in the first place, our agents must set in 
which they should do in our behalf; we not only p: 
commission that they sell for us and write out the 
tracts, but that they should absolutely represent us, «ct 
for us, as if we were there ourselves, when there is tro ible 
after the goods have been delivered. We must not, 
will not ask them to take our part in case of trouble, but 
at the same time, we can not allow them to take 
buyers’ part, which in a great many cases they are almost 
forced to do, for the reason that an agent often h 
great many liens of different woods, and is somewha' de- 
pendent upon the buyer, who will probably let the ent 
feel it in further purchases, if he is not on his side. We 
can ask, however, from our representatives on the her 
side, that they must not waver from midway between the 
seller and the buyer, that they must not lean toward her 
side, that they are just to all parties concerned, even if 
the buyer, as is the case in many instances, must get the 
worst for justice sake. Our representatives must rather 
bear ill consequences, which some times arise, than allow 
the least injustice to be done to the shipper. ‘The foreign 
buyer should again have justice enough not to reproach the 
agent when he does his duty. 

Inspection and Classification. 

I now come to speak of one vital point out of which a 
great deal of trouble has arisen, is still arising, and will 
further arise, if intelligent and energetic steps be not taken, 
and that is the inspection on this side. 

Your association has since its foundation made it one of 
its noblest aims to make improvements so far as the clear- 
ness of the classification is concerned. The association has 
really worked very hard to raise the standard of the in- 
spectors, and much has been tried, and I may say a good 
deal has been done to improve conditions in that respect, 
and every possible assistance should be given by each and 
every member to help and reach this mark, and it is to be 
hoped that many an outstanding and now onlooking firm 
will awake to the fact that if they do not have a direct 
advantage of being members of this association that they 
should join, with the object of helping to improve matters 
still further. 

In making grading rules, they must be made so that they 
are clearly defined, that there can not be a reading between 
the lines, and an interpretation in different ways. It Is 
not necessary to have a whole book full of printed rules 
showing many grades that are not at all or seldom are used. 
We want as few words as possible, but they must be clearly 
defined. 

The Gulf coast classifications, which have been in exist- 
ence many years, in general are good, and new ones through- 
out are not necessary. We have all had practice enough in 
our business to know where these rules have not been clear 
enough, but there was a chance for controversy, and where 
they need to be defined. ‘That is where we should see that 
questionable points are cleared. I believe this can be done 
to the satisfaction of all concerned—the millman, the ship- 
per and the foreign buyer. When this is accomplished we 
will have a standard to go by for many years, and the read- 
ing between the lines will cease once for all. 

Equally as important is the education of the inspectors. 
Early in my address I mentioned that the confidence of 
the buyer in the seller is waning, and in reference to in- 
spection on this side I can say that confidence has waned 
and that European buyers have become more skeptical. It 
was therefore a most fortunate move on the part of the 
association to pay special attention to the inspectors, and 


a 
‘has found ways and means to have them thoroughly under- 


stand that they must attend to their work in a more strict 
and more reliable way than they were used to. 


Improvement in Inspection. 


Rome was not built in a day, so we can not demand 
that the system of inspectors and their efficiency, through 
the efforts of the association, should be perfect. Matters 
have improved, inspectors generally are more careful, know- 
ing that. inefficient work means loss of the certificate, and 
it must be the associations’ further aim to still improve the 
efficiency of the inspectors and not to be lenient, and to 
eliminate inspectors who are not up to the standard. In 
this aim of educating inspectors the, millman can belp @ 
great deal and in many ways. Just let me add thi fol- 
lowing facts for one example: 

The mill cuts an order for a certain lot of stock, of 4 
certain quality, at a certain price, and when the time .omes 
to ship it out inspector begins taking up the pile and finds 
some stock which is not up to the grade, bought. Perhaps 
there are only trifling defects, but the merchandise is not 
exactly what it should be, he declines to take these ¢ fec- 
tive pieces, and there is where trouble often begins, het 
the millman insists upon inspector taking the inferior »‘ock, 
just because he thinks it should go in the grade, be ause 
he put it in pile for that grade; and if he gives t! in- 
spector a chance at all to argue the matter the end in ‘any 
cases will be that he stops the inspector entirely, ( /Jing 
him that if he does not take it, somebody else will ‘ake 
it in that grade, and he will not give him any stock a! all. 
Such procedure is wrong. An inspector holding a cert!' rate 
is supposed to be a competent man, and should be recog 
nized as such by millman and shipper, or not hold the 
certificate at all. The millman must not try to force any- 
thing on the inspector, which he is not entitled to take, nor 


‘ must the‘ shipper try to cause the inspector to be severe oF 


unjust, or demand anything but what he has bought. In 
my opinion there should not be any such a thing as stopping 


‘an inspector in his' work, once begun, and ordering him off 


the pile, as is sometimes done by the millman. The “_ 
sold have to be delivered according to contract, and ! 
there is any difference of opinion, have the piece in ques- 
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tion !aid out and call in the chief inspector, who is to 
deci and whose decision must be final. 
The Millman’s Part. 
\n other matter which deserves being mentioned is that 


the lIman must not only produce goods as bought but 
he 1 t give the inspector the necessary time to take it up 
and oroughly inspect it, and he must not hurry him too 
mur because in that case he will be bound to overlook 
a many things which he should see, and afterward 
the pector would get into trouble, and perhaps eventually 
los certificate. 

$ ‘ing about hurrying matters, which seems to be cus- 
tom especially in our trade here in this country, and 
whi is sometimes very costly to those who think there 
is advantage in the hurry, it would lead too far 
sho I go very deeply into this question. I will mention, 
how , that the word “volume” seems to be a very im- 
port one for some manufacturers, and they seem to 
mak constant study of cutting down their timber in the 
qui t way, how they can produce lumber in a hurry, 
cutt so many thousand feet a day, and how to get it 
awiy trom their mills in the shortest possible time, over- 
looking entirely whether perhaps—especially in times like 
the it would not be better to hold on to the timber 
jand for future days when stumpage will undoubtedly be 


wol much more, whether it would not be better to saw 
to quality and take reasonable care of the material cut, 


thus getting better prices and making better profits. 

‘Yo return to the inspection: In order to inspect lumber 
properly it is necessary to know something about the re- 
spective use of the stock. It is very easy to get this knowl- 
edg » far as domestic trade is concerned, and I presume, 
I hope, that claims here are less frequent than in the for- 


eign markets. Of course it is not possible to send all the 
inspectors across to the other side and let them make a 
study trip, but it occurs to me, that in order to try and 
instruct inspectors thoroughly, it would perhaps be advis- 
able if the chief inspector or some other competent person 
would go across the ocean to make a thorough study of 
the markets to make himself acquainted with the require 
ments there, to see what the different grades and dimen- 
sioms are used for, study our troubles jointly, and then re- 
turn here and take the inspectors in hand, thus giving them 
an education nearly to perfection. Not only would this 
procedure improve matters considerably, but it would also 


mpress upon foreign buyers in a most pronounced way the 
earnest endeavor of the association to regain their confi- 
dence, which is necessary to pleasant relations between this 


and the foreign markets, thus creating results of mutual 
advantage. 

I can not urge earnestly enough that you devote much 
of your time and energy to the improvements in inspection 
for the foreign markets, and no expense should be spared to 
attain that end. The money is well spent, if you will con- 
sider the results of such work. The inspector must be our 
confidential man, the millman, the buyers here, the shippers 
and the importers abroad, and I hope that by earnest work 


a certificate of inspection from a Gulf Coast Lumber Ex- 
porters’ Association inspector may some day, not too far off, 
be accepted all over the pitch pine markets as gilt edge and 


binding 
Attainable Through Co-operation. 


Now you will probably ask me how can all these matters 
la peaking about be accomplished, and I answer you, 
it is only by codéperation that matters can be improved all 


around. ‘The coéperation has to start from the mill man, 
and to end with the foreign buyer, and each one within 


this ‘in must show good will and must honestly do his 
very best to help and make things better. Even if some- 
times it may be necessary to put his own self aside a bit, 
for the sake of the community, for it means to bring back 
to ft id standard a line of trade which deserves to stand 


way in the front; not only that, but from a financial point 
of view the lumber trade with all its risks, worries and 
tribulations deserves other profits than every one engaged 
in it, be it manufacturer, shipper or importer, enjoys and 
has been enjoying for the last few years. 

If you compare the lumber trade in its immensity and 
magnitude with other lines of trade you will find, without 
doubt, that this statement is correct. 

In foreign countries, the codéperation movement has set 
in very decidedly by formation of lumber associations. In 
England they have been in existence for many years, and 
as far as I know joint work has been done with American 
associations. Of later date are the associations in Ger- 
many, where up to a few years ago everybody went his 
own way. Brought about by the adverse circumstances in 
the trade in general, and in the lumber trade specially, 
lumber clubs, unions and associations were formed; and 
while I do not say that they will all be a success a great 
many of them have proven to be very beneficial to their 
members individually and to the lumber trade at large. 
Through these associations, as far as consisting of import- 
ers, we must try to codperate, elect committees here, and 
let them establish committees over there, deal jointly in 
matters of mutual interest, and in spring and summer, when 
the travel between America and Europe is lively, and when 
the lumber folks of both hemispheres exchange visits, it is 
the time when they can meet, exchange ideas, talk matters 
over, and come to conciusions and resolutions advantageous 
to all concerned. 

Before closing my remarks I beg to express that it is 
my hearty wish, that your association may be successful in 
carrying through all the details on which it has been 
working so diligently, and it is especially my wish for the 
association, that it may be successful in its endeavors to 
raise the standard of the pitch pine trade and attain the 
success which they deserve to their honor, and to the mutual 
benefit of all concerned, so that some day everyone engaged 
in that trade can say with gratifying thoughts of the asso- 
ciation, “I am glad to be in the pitch pine business.” 





ELM HOOP MANUFACTURERS IN ANNUAL 
CONVENTION. 


TOLEDO, OHIO, April 20.—The annual convention of 
the American Manufacturers of Coiled Elm Hoops was 
held at the Boody house in this city last week and was 
one of the most enthusiastic and important meetings 
ever held by the organization. The convention was called 
to order by Fred J. T. Wylie, president of the organiza- 
tion, who delivered an address of considerable power and 
which contained much food for thought by coiled elm 
hoop men. Secretary C. H. Whitney then read his report 
and the afternoon was given over to addresses and in- 
formal talks, among the speakers being L. D. G. Got- 
shall, John Kelton, I. W. Gotshall, M. O. Burchett and 
A. B. Struthers. A fine banquet, served in the oldtime 
famous Boody house manner, followed and addresses 
were made by A. C. Discus, J. W. Donalson, J. M. Peel 
and William Goldie. Forty members of the organization 
were present, and several questions of importance to the 
manufacturers of coiled elm hoops were discussed. There 
was some talk of the headquarters being located perma- 
nently at Detroit, the home of H. C. Whitney, the secre- 
tary of the organization. President Wylie was very 
enthusiastic over the meeting and felt that the results 
would be manifest in the business of the various con- 
cerns. J. W. Goodyear, of Toledo, enjoys the distinc- 
tion of being the vice president of the organization. 
Although not absolutely decided upon at this meeting it 
is thought that a convention will be held two or three 
times a year in the future instead of annually as in the 
past, as it is thought better results will be attained by 
a more frequent getting together of the various manu- 
facturers and discussing business propositions. 
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Timber Loans 


E are prepared to make loans 
in amounts of $200,000 and 
upwards secured by first mort- 
gage on high grade, accessible 
standing timber owned by estab- 
lished, going lumber companies. 











Correspondence and per- 
sonal interviews invited. 








BONDS FOR INVESTMENT 


Salt Lake City, Utah, Waterworks & Sewer 44s 
Twin Falls County, Idaho, Court House 5s 
Mobile, Alabama, Refunding 44s 

River Rouge, Michigan, Sewer 44s 

Monroe, Wisconsin, 5s 

Manistee & North-Eastern Railroad Company 5s 


Devitt, Tremble & Co. 


BANKERS 
First National Bank Bldg, CHIGAGO 
































We Purchase 
Outright 


bond issues on first class timber properties, 
in amounts from $100.000 to $2,000,000, 
when well located and in strong hands. 


WE DO NOT SELL BONDS 
ON COMMISSION 


Peabody, 
Houghteling & Co. 


181 La Salle Street, Chicago 
(Established 1865) 

















6% Timber Bonds 


Price 100 and Interest 


Secured by First Mortgage on about 39,000 acres of the best timber 
land in Wisconsin. In addition, the bonds are unconditionally 
guaranteed both as to principal and interest. 


Write for Circular No. 10,131 
Farson, Son & Co., BANKERS 


Members New York Stock Exchange, Chicago Stock Exchange, Chicago Board of Trade 
Private Wires—Phone Central 687 


First Nat’l Bank Bldg. CHICAGO Rallway Exchange Bidg. 





New York: 21 Broad Street 














TO MAKE MONEY you should use the Lumber- 


man’s Actuary for figuring 
the amount of lumber in any number of pieces and for figuring the 
cost of any number of feet at any given price. Absolutely correct. 
Send for illustrated booklet. AMERICAN LUMBERMAN, Chicago. 
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DETACHABLE 


LEAF LEDGERS—IN STOCK 


Prices $10.90 to $17.85 for Complete Outfits. 
Send for new Catalog containing full information 


AFETY SYSTEMS COMPANY 
UPPLIES FOR BUSINESS SYSTEMS 


34-54 Hubert Street NEW YORK 




















The American Credit-Indemnity 
Go. of New York, 


CAPITAL, FULL PAID, $1,000,000. 


S. M. PHELAN, Pres. 


302 Broadway, NEW YORK. 
Pierce Building, ST. LOUIS. 
Marquette Bldg., CHICAGO. 








Insures Manufacturers and Whole- 
salers against excessive annual loss 
through insolvency of customers. 








Superior Abstracts of Title. 


To large landholdings in any State or Canada 
made from a page to page examination of all the 
records, without abstract books or indexes. Mod- 
erate cost. Quick service. Write for Booklet. 


CLINTON L. CALDWELL, 
Chemical Bidg., ST. LOUIS, MO. 














PACIFIC COAST TIMBER LANDS. 

















A GOOD INVESTMENT 


Western White Pine Lands "cso" 


They do not cost much to carry but can be leased for grazing pur- 
poses and when they are logged off will sell for more money than 
Present cost for wheat raising purposes, in the majority of cases. 
FRANK R. STOKES F. 8. SCRITSMIER 


FRANK R. STOKES & CO. 
Board of Trade Building PORTLAND, ORE. 











W. P. Ketcham investments 


815 Alaska Bullding, 


SEATTLE, WASH. BRITISH COLUMBIA 


A SPECIALTY. 








If you want the best investment in America, see us on 


TIMBER LANDS 
Sab’ 


112 Sherlock Bldg. 
J.0.STORY, Pres. J.C. BRACHER,Vice-Pres, GEO.BRACHER, Sec. JNO. ELLIOT, Treas. 








Redwood Timber Land For Sale: 


2860 Acres Del Norte County Timber Land. Over 
100 million feet Merchantable timber; 75 per cent 
Redwood, 25 per cent Fir at less than $1.00 per 
thousand. Title to land in fee simple. Also includes 
several thousand cords Oak Tan Bark. Tributary 
to good shipping port on Pacific Ocean. 

Write for Particulars. 


JOHN F. SOULE, 112 Market St., San Francisco, Cal. 
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CINCINNATI, OHIO, April 15.—After a recess of twenty- 
four hours to give the organizations which compose the 
National Hickory Association an opportunity to get to- 
gether and discuss measures which were pertinent to their 
special lines, President John W. Herron, jr., without 
any preliminaries, called the convention to order at 10:30 
a. m. Thursday, by asking for the report of the commit- 
tee on statistics, F. A. Curtis, chairman, who took the 
floor and made a verbal report of the committee’s work, 
saying that the work of the statistics committee through- 
out the year, as carried on by the secretary of the asso- 
ciation, was very satisfactory, and that the committee 
was of the opinion that the association should con- 
tinue its work in conjunction with the Forest Serv- 
ice. These two sources of information give perfect 
facts on the proposition and are of inestimable value to 
the trade at large. The report was boiled down and 
summarized so as not to take up too much of the valu- 
able time of the convention. The secretary will furnish 
any information desired at any time during the year, and 
the committee recommended the continuance of the sta- 
tistical work. 

On motion the recommendation of the report was con- 
eurred in, 


The Secretary’s Report. 


The next thing on the program was the report of 
the secretary, H. D. Hartley, which follows: 


I wish to present to you my report of the work in the 
secretary's office the last year in as few words as_pos- 
sible, consequently I will leave out all review of affairs 
which pertain to the change of policy in our organization, 
but will enumerate only such things as have been ac- 
complished, and to the best of my ability, recommend such 
changes as to give you better results. 

The work during the last year has demonstrated that 
the field for the National Hickory Association is practically 
unlimited. Our association should be proud of the fact that 
we were one of the first to organize along lines of the con- 
servation of our natural resources. Our country is now be- 
ing swept by a wave of popular sentiment which will have 
its effect in the enactment of laws to secure the most 
economical use of all of our natural resources, our asso- 
ciation is operated entirely in sympathy with this popular 
move. Our work has received the approval of the United 
States government through the branches which are actually 
engaged in the conservation work; not only has our method 
been approved by the government, but we have been able 
to obtain results, though limited, with various trade in- 
terests whereby they are now operating, in the forests and 
in the factories, along more economical lines than they 
were a year ago. 

You will be informed by the various committees of the 
work which has been done along these lines, and I will not 
fon up your valuable time by going any further into de- 
tails. 

Our policy is now divided into three bureaus, the sta- 
tistical, the inspection, and the byproducts bureau. 


Statistical. 


The Forest Service of the United States department of 
agriculture has within the last thirty days distributed 
cards, copy of which I have attached, to all industries en- 
gaged in the manufacture of material from hickory lumber, 
this of course is for your information, and will result in a 
possible knowledge of the amount of hickory annually con- 
sumed in the United States. 

The same service of the United States department of agrt- 
culture have prepared maps, covering hardwood supply 
copies of which we have in the meeting room, and an ex- 
amination of same will be of interest to all. 

Our association has not attempted to collect any informa- 
tion, but has delegated this work through its kind codépera- 
tion to the Forest Service. It will continue to collect these 
statistics, provided, the manufacturers of hickory wood 
stock are interested enough to give it their support, and 
approve and assist the government in the proper way to 
co — this information, so as to make it of practical 
benefit. 

The producers of hickory lumber must give the Forest 
Service all the information and suggestions they can, so 
that they can make their statistical work practical to the 
consumer. We can not expect to secure practical statistics 
without our own codperation, but with our hearty codpera- 
tion the results will be invaluable to all trade interests. 

I will ask the committee on statistical information to 
kindly over the cards which have been issued by the 
Forest rvice, and make any criticism that they think 
~ on and recommendations for future work along this 

ne. 

Inspection. 


During the last year we have prepared recommendations 
for grading rules on spokes and rims, and you will find at- 
tached copy of these recommendations. These grading rules 
on spokes and rims are proposed to fit a general scheme for 
the uniform grading of all carriage woodstock, a committee 
will be appointed at this meeting for each branch of the 
hickory interests. and I want the sub-committee to prepare 
definite recommendations on each line of wood stock which 
they represent. 

Referring to the recommendation on spokes and rims, 
you will note that these have been based on actual facts, 
determined by mechanical tests, and personal observation 
by experts of the Forest Service, and which have been 
analyzed, and the work of which has been done at the gov- 
ernment testing laboratories at Purdue university, located at 
Lafayette, Ind., the test specimens, and the men in charge 
of this work are represented in this meeting, and will be 
glad to ‘ -¥" to you the details of this work. 

I wish the committee of grades would receive the various 
reports from the committee, analyze them, and make report 
for standard grading rules, and any suggestion for further 
continuation of this work. 

The Forest Service have been feating hickory to deter- 
mine the strength of the same kind of hickory grown in 
various localities of the United States. ‘They have also 
made tests to determine the strength of hickory in various 
conditions of seasoning. 

I have herewith attached progress reports of the above 
tests, and also.copies of circular issued by the Forest Ser- 
vice on the strength of vehicle wood stock. 

I will take the contents of these reports up in detail 
with the committee on grades. 


By-Products. 


The question of pymrodinets is a very important factor in 
the conservation of hickory supply ; it is a subject which I 
do not care to take up at this time, for it involves so 
many questions of detail, consequently at our Thursday 
meeting I will go into detail of the work, explaining what 
is necessary for the using of the small cuttings of our 





NATIONAL HICKORY ASSOCIATION ANNUAL. 


Secretary’s Report of Co-operation With Forest Service is Encouraging — Forest Service 
Representative Delivers Instructive Address on Hickory Growth. 


PIP PPP PPP PPP PPP % 





mills, also the use of sawdust, shavings, clippings, 0.4 
stumps in the manufacture of wood distillates. 

I wish here to express my thanks for the great ass 
ance I have received from the officers and members of |e 
executive and advisory committee, in carrying out the w::k 
during the last year, that have been instrumental in :)¢ 
securing of both financial and suggestive support for ‘ie 
carrying out of our work during the last year. 

W. A. Snyder, chairman of the finance commit 
called upon Mr. Curtis to make the report, and 
Curtis took the floor and said the committee had 
vassed the situation thoroughly, and was convinced +) ..1 
the revenues must be increased. It found that the money 
has been expended most judiciously and that more money 
must be raised to continue the work. The various wr- 
ganizations composing this body—the Wheel Club, ‘he 
Rim Club, the Spoke Club, and the Pole and Shaft ¢ |b 
—all have reported favorably, and from this sour a 
fund of $1,600 has been raised, and this, together ith 
the individual members’ dues and money from other 
organizations which the secretary will be able to reach, 
will give a good fund for the coming year’s work. Sey- 
eral of the members were compelled to leave and were 
not reached by the committee, but these will be taken 
care of by correspondence. The membership dues in the 
association are $10 a year. The success of this financial 
proposition means the continuance of this organization. 
The report has not been written out and is presented 
verbally with the hope of its acceptance. 


’ 


Mr. Bannister—The report is very encouraging and | 
move that it be accepted and made a part of the record, 
Carried. 

The Chair—We will now hear the report of the commit- 
tee on nominations, Joseph Ashcroft, chairman. 

Mr. Ashcroft—Mr. President and Gentlemen: Your com- 
mittee on nominations presents the following as the result 


of its work: 
OFFICERS. 


President—John W. Herron, jr., Cincinnati, Ohio. 
Vice president—Joseph Ashcroft, Poplar Bluff, Mo. 
Treasurer—W. A. Snyder, Piqua, Ohio. 
Secretary—H. D. Hartley, Box 108, Detroit, Mich. 
EXECUTIVE COMMITTEE. 
O. B. Bannister, Muncie, Ind. 
F. A. White, St. Marys, Ohio. 
Peter Lesh, Memphis, Tenn. 
ADVISORY COMMITTEE. 


F. A. Curtis, chairman, Chicago, Ill. 

H. D. Hartley, secretary, Box 108, Detroit, Mich. 

J. D. Dort, Flint, Mich. 

C. D. Fisher, Wapakoneta, Ohio. 

EK. A. Archibald, Lawrence, Mass. 

B. F. von Behren, Evansville, Ind. 

D. P. Cooper, Strothers, Ohio. 

E. W. McCullough, Wilmette, II. 

Peter Lesh, Memphis, Tenn. 

W. A. Snyder, Piqua, Ohio. 

C. H. Gates, Louisville, Ky. 

P. C. Scott, St. Louis, Mo. 

William Burke, Charleston, Miss. 

R. M. Carrier, Carrier, Miss. 

C. K. Kittredge, Chicago, Ill. 

J. M. Pritchard, Indianapolis, Ind. 

No other ticket being presented, on motion of B. F. 
von Behren, the ticket named was made the choice of the 
convention. 

The Chair—If there are no objections the secretary will 
cast the ballot for the election of the gentlemen named for 
the ensuing year. 

Secretary Hartley, of the committee on byproducts, 
announced that the matter was “fully covered as far 
as practicable in his report, which will be printed and 
mailed to members, 

The chair then called for the report of the subcom- 
mittee on rims, F. B, Anderson, chairman, who said the 
committee approved of the recommendations made in tle 
printed report on inspection rules, but were not ready 
to adopt them. 

O. B. Bannister criticized the rules, and was not fa- 
vorably impressed with the new “E” grade. 

Mr. von Behren said it would be impossible to buy 
rough lumber on the grades proposed. There are thu- 
sands, or millions of ‘‘E’’ spokes going to waste. ‘lie 
grades should be so arranged that the wheelmen will 
be compelled to seek a market for the lower gras, 
and that wheelmen and carriage manufacturers be ¢ 1 
pelled to use them. ; 

Mr. Bannister was in favor of retaining the 
grade, and thought it would be possible to establis 4 
price so low on “E” grade wheels as to meet all com's. 

The discussion then became general, without any «:'- 
inite conclusion being reached, and the chair annow! 
that he would appoint two permanent committees 
grades, as follows: 

Permanent committee on of shafts and poles 
A. Snyder, Piqua, Ohio; . F. von Behren, Bvans\ 
Ind.; H. S. Parks, Metropolis, Ill. ; 

Permanent committee on grades of vehicle wheel ™.*\- 
rial—O. B. Bannister, Muncie, Ind.; Frank Andrews, 
ledo, Ohio; Joseph Ashcroft, Poplar Bluff, Mo. 

These committees will ay the grading rules 

F. A. Curtis spoke in favor of establishing a bure' 
of inspection, and suggested that these committees ts‘° 
up the matter. $ 

Mr. von Behren thought well of inspection, but that 
they should divide the inspection into the differe' 
classes, one for poles and shafts, one on spokes and one 
on rims.. The men in the different departments kno“ 
nothing of each other’s business. , 

The chair announced that if there were no objectio"s 
the whole matter would go into the hands of the com 
mittees named. 
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0. B. Bannister—Before we enjoy the treat which we are 
to have in the address of E. A. Ziegler, of the Forest Serv- 
ice, | want to introduce to the convention an old friend, 
Jared Maris, the oldest manufacturer of hickory wheels, 
whose }ome is at College Hill, Ohio. I know you will be 
pleased to hear him, as he is a profound student of trees 
and wood growth, and I would be pleased to have him tell of 
the gro th of an oak tree 907 years old which was felled on 
his place some time ago. . 


Jar! Maris was called to the front and spoke on the 
growti, of trees and the construction of the wood by 


natur 
A \vte of thanks was tendered to Mr. Maris. 


The Chair—I now have the pleasure of introducing to 
you BH. A. Ziegler, of the Forest Service, Washington, D. C. 


Growth of Hickory. 
Mr. Ziegler gracefully acknowledged the introduction 


and ai once plunged into his subject, illustrating the 
same \\:th figures on a chalk board and maps. 
The nsus showed in its lumber cut for 1907 a total of 


903,211,000 board feet of hickory, as compared with 9,255,- 
00,000 feet of all hardwoods. This would indicate that the 


hardwood forests at present contain a little over 2 percent 
of hickory. The original forest contained a larger percent- 
age o! hickory—probably as much as 4 percent for the 
entire hardwood area. ‘The forests of the eastern half of 
Kentucky have been estimated recently to contain about 5 
percent of hickory. ‘The lumber cut does not show the 
large quantity of hickory which is cut and shipped in the 
form o! round billets, rived or split spoke stock ete. This 
form of material is frequently culled from the forest ahead 
of the lumberman and tends to cause the low percentage of 
hickory in the lumber cut before noted. Including this with 
the 202,000,000 feet of hickory lumber would raise the total 


cut to at least 350,000,000 feet a year. Add to this the 
hickory cut for fuel in localities with no transportation facil- 


ities, and the heart, pecky and other portions wasted and 
the total soon mounts to 400,000,000 feet. Probably the 
canvass under way by your association will eliminate the 
uncertainty as to the hickory cut other than that sawed into 
lumber, so that the total cut can be definitely stated. 

The latest estimates indicate hickory scattered over 100,- 
000,000 acres of hardwood forest, having a total stand of 
about 400,000,000,000 feet of timber. If hickory forms 3 
percent of this forest (much of which is culled already for 
hickory -the lumber cut alone showing a little over 2 per- 
cent) there would be a total stand of 12,000,000,000 feet 
of hickory. Much of this is mature timber with an annual 
growth of less than 1% percent, as will be shown later. 
Hence there may be figured a growth of less than 180,000,- 


000 feet against a consumption of about 400,000,000 feet. 
Though this is to some extent speculation, when supported 
by increasing difficulty in getting hickory timber and with 
rising prices, it is nevertheless sufficient to indicate that a 
thorough study of the growth of hickory is the first step 
in attempting to plan any relief measures. 


Growth Study of Hickory. 
This study was instituted, I believe, by the Forest Service 


in cojperation with this progressive association, and it is 
entirely proper that the facts ascertained should first be 
presented here. It was with reluctance that I consented to 
prepare this paper, since my connection with the study 
began only with the completion of the field work. A. T. 
Boisen was in direct charge of the study and this paper is 
based largely on his most excellent report, which awaits 
only the strength test results for its completion and full 
presentation. Xr. Boisen has since severed his connection 


with the Forest Service. 
Different Species of Hickory. 

To many people who do not get into the woods all hickory 
is simply hickory. Those of you who know something of 
the woods end of the business know there are different 
species of hickory, and an cxamination of these was the first 


step necessary for a growth study. 
Though some botanists distinguish fifteen different spe- 
cies, by ruling out variations more or less local, this may 


be reduced to eight, falling in two general groups, namely : 
The Pecan Hickories. 


1. Pecan (hicoria pecan) which we all know from its 
thin shelled, edible nut. It is a distinctly southern species 
(though tound as far north as Illinois and lowa), attaining 
large size but with wood of little value to the hickory 
user. lt is being widely cultivated for the nuts. 

2. Water hickory or bitter pecan (hicoria aquatica) is a 
small southern tree of inferior wood, confined to wet sit- 
uations often in cypress swamps. 

3. Nutmeg hickory (hicoria myristicaeformis) is also a’ 
small southern tree of no particular value. 

4. bitternut hickory (hicoria minima), more often 
called picnut or pig hickory and sometimes willow hickory, 
is the only one of the pecan hickories which belongs to the 
north, | ing seldom found south of Kentucky. It is often 
= red slender tree, but has narrow sap and rather 
brash d. 

The ire group of pecan hickories is characterized by 
the thir iter husks on the nuts and the more or less weak 
pate od. This entire group will receive no further 
lentior 

The hickories also embrace four principal species. 


TIME REQUIRED FOR HICKORIES 


Eastern Maryland 





They are marked by nuts with thick outer husks and hard 
shells. Two of these species have very long scaly or shaggy 
bark and two smooth or at most flaky or fissured bark. 

1. ‘The shagbark (hicoria ovata), often called shellbark 
and scalybark, is the best known on account of its wide dis- 
tribution and edible nuts. Young trees have smooth bark, 
but in old trees it scales off into long loose strips or plates. 
It becomes a tall slender tree. 

2. Kingnut (hicoria laciniosa) is similar in appearance to 
the shellbark and often not distinguished by lumbermen. 
The bark is sometimes not as scaly as the shagbark, the 
nut is much larger and the branchlets have a distinct buff 
or orange color. It is a little stockier tree than the shag- 
bark. It is often called yellow twig, big fruited shellbark 
and river hickory. 

3. Black hickory (hicoria glabra), miscalled by some bot- 
anists pignut, frequently known as tight bark and switch 
top, has a tight, smooth bark, becoming slightly flaked or 
rough cubed in old trees. The nut is smooth and round, 
thin shelled and has a sweet kernel but very hard to get 
out of the shell. Botanists give a number of names to 
varying forms of this species. This species does not grow 
as tall as the preceding species, but becomes very large 
under favorable conditions, such as the coves of the Cumber- 
land mountains. 

Mockernut (hicoria alba), known also as bigbud, white 
hickory, white heart and hog nut. The bark is never scaly 
but is sometimes ridged. ‘The sap is wide. The nut is 
rather large with thick husk and thick shell, with a small 
fishy kernel. It is usually somewhat smaller than the pre- 
ceding species, with heavier branches and sometimes a 
crooked trunk. 

Of the true hickories, mockernut is a southern species of 
limited distribution, cut mostly in the Atlantic states from 
Pennsylvania to Florida. Kingnut is found only in the cen- 
tral Ohio and Mississippi valleys. Shagbark and black hick- 
ory or switch top are the most widely and uniformly dis- 
tributed and furnish the largest part of the hickory used. 
Shagbark forms the largest part of the cut in the lower 
Mississippi vailey, though it is found everywhere on the 
better soils. Black hickory or switch top forms the larger 
part of the cut in eastern Tennessee and Kentucky and in 
West Virginia and the hills of the Ohio valley. 


Conditions of Growth. 

The true hickories are all found reaching their best de- 
velopment on the better, deeper and moister soils of the 
river bottoms, coves and ravines. The black hickory or 
switch top is the least exacting and grows on high and dry 
knobs and hills, but always then of smaller and scrubbier 
growth. Mockernut will also be found even on the sandy 
upland shortleaf and loblolly pine soils, but not of large 
size. 

Most of the hickories are able to stand a large amount of 
shade in their sapling stage and frequently are of ex- 
tremely slow growth for that reason. They have the ability, 
however, to recover quickly from suppression when the 
overtopping trees are removed. In virgin forest they are 
seldom found in pure groups, though in second growth 
stands this sometimes occurs over areas of limited extent. 


Seedling Growth. 


One of the characteristics of the hickories is the promi- 
nent tap root which begins development at once in the 
seedling. At one year of age thirty-two seedlings on red 
clay soil of the Ohio valley showed average root lengths of 
11 to 13 inches and in three years about two and a half feet. 
This fact is a strong argument when planting hickory to 
plant the nuts in their permanent location and not try to 
transplant. ; 

The average hight growth (in the open or in light shade) 
of a number of seedlings on red clay soil of the Ohio valley 
at five years was found to be 18 to 22 inches. However, 
hickory reproduction may best be secured by means of 
sprouts, if the tree is not too old when cut. An examina- 
tion of 183 shagbark stumps showed that all the stumps 2 
to 8 inches in diameter had sprouted, but a decreasing 
number of larger stumps, so that at 14 inches only about 
half sprouted. ‘The smaller stumps had fewer sprouts but 
they were higher—varying from 3 feet for the first year’s 
average growth on 3-inch stumps down to 2 feet on 18-inch 
stumps. Most of the sprouts on the larger stumps came 
from the roots, while on the smaller stumps from the stump 
collar. In no instance were many found starting from the 
top of the stump. Thirty-one stumps of black hickory 
showed about equal sprouting capacity, though the one-year 
sprouts averaged considerably higher. A comparison of 
one-year hickory sprouts with other species of hardwood fol- 
lows: Black hickory, 3.3 feet; shagbark, 2.5 feet; white 
oak, 2.2 feet; black oak, 3.7 feet; chestnut, 3 to 5 feet; 
yellow poplar, 4 feet. The root sprouts or suckers most 
common on the larger stumps came up 2 to 8 feet from the 
stump and usually grew from the old root system instead 
ot developing an independent tap root. 


Diameter and Hight Growth—From Nuts. 


As before stated, hickories stand a large amount of sup- 
pression, hence it was necessary on the growth study of 
virgin forest trees to eliminate that part of the growth 
occurring during the period of suppression. Even with this 
elimination the growth was found to be very slow—even 
slower than white oak. ‘The choppings were found very 
much scattered and sufficient data hard to secure. In all, 
ring counts were made on over 700 trees (of which 250 were 
shagbark and 270 black hickory) in five general regions, 
namely, eastern Maryland and Pennsylvania, Ohio valley, 
northern Ohio, Cumberland mountains, Mississippi valley. 


TO GROW 1 INCH IN DIAMETER. 
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Transacts all branches of Commercial 
Banking and solicits the accounts of cor- 
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Issues Certificates of Deposit payable 
on demand bearing 2 percent and on 
time with 3 percent interest added. 

Courteous treatment is extended to all. 
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Make Every | 


Department Pay 


or know why. It’s easy to pick out the 
dead ones if your books are properly kept. 
Better let us go over your system and see 
whether it needs revising. We have done 
it for many business men and have re- 
ceived many warm words of praise for sug- 
gestions offered. 

We solicit correspondence and will be 
pleased to give any information desired 
about our service. 


The International Audit Co. 


413 Merchants Loan & Trust Bidg. CHICAGO. 
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Mr. Manufacturer: 


‘Will 
Better — 


Fire 
Protection 


for your mills 
and sheds 


Without 
Increased 
Cost 


interest you ? 





Write for particulars telling 


HOW. 





Geo. H. Holt & Co. 


a Manhattan Building, 
CHICAGO. 












































Commodore Peary 








WHEN Commodore Robert E. Peary, 

C.E., United States Navy, made prep- 
arations for his last dash to the North Pole, 
he stocked the larders of his Arctic ship, the 
“Roosevelt,” with Premier Food Products 
and took provisions sufficient for a three years’ 
voyage, giving special attention to Premier 
Baked Beans. The question which we 
desire to ask you in behalf of your grocer 
is a very significant one. “WHY” were 
Premier Baked Beans, which never have 
been advertised in any manner, given the 
preference over all brands made famous by 
printers’ ink from the Atlantic to the Pacific? 











ORDER SAMPLE CASE 


Per Doz. 
Plain No. 1—4-dozen case, $0.70 


Plain No. 2—2-dozen case, 1.15 
Plain No. 3—2-dozen case, 1.65 
Tomato No. 1—4-doz. case, .75 
Tomato No. 2—2-doz. case, 1.25 
Tomato No. 3—2-doz. case, 1.75 














Francis H. Leggett & Co. 


NEW YORK 


P. S.—Send for copy of letter stating the Depart- 
ment of Health of the City of New York has adopted 
our entire line of Premier Goods as their standard. 























Mr. Boisem states that the trees in eastern Maryland 
and Pennsylvania were growing on agricultural soils of 
excellent quality, deep, reddish, sandy loams, underlaid with 
gneiss, and that the stands had been opened up and the 
growth stimulated. 

The trees in the Mississippi valley grow on the rich al- 
luvial soils of the river bottoms. 

Those of the Cumberland mountains on rich north and 
east slopes. In these two localities the trees were virgin 
forest growth and a little slower than the others. 

The soil conditions were a little less favorable in the Ohio 
valley, frequently a red clay underlaid with sandstone, 
limestone or slate, as found on the low hills of southern 
Indiana and northern. Kentucky. The trees were second 
growth entirely. 

The trees in northern Ohio, though second growth, are 
of somewhat slower growth on account of the soil condi- 
tions—an almost impermeable clay which requires under- 
drainage for farming. 

The tendency of all the species in all the regions is to 
show a slower growth in the small trees and very large 
trees, though several of the species in good soil show an 
increasing or constant rate of growth to the largest diame- 
ters. In the Mississippi valley bottoms and coves of the 
Cumberland mountains shagbark exceeds or equals black 
hickory. On the poorer soils of the Ohio valley hills and 
northern Ohio, black hickory has the advantage. In no 
species, however, and in no locality is an average of less 
than six years per inch found, and for the entire period from 
seedling to merchantable size this average rises to from 
seven to nine years, according to the species, soil ete. An 
18-inch tree increases in bulk about 13 percent by adding 
one inch. Doing this in eight years shows an annual incre- 
ment of about 1% percent at this size. 


Coppice. 


Coppice growth was scarce, but sixteen black hickories 
and six shagbarks in rather dry situations on red clay soil, 
near Bardstown, Ky., and Paoli, Ind., showed the following 
rate of growth: 


Black hickory. ——Shagbark.— 

Diameter, Hight, Diameter, Hight, 

AGE, YEARS— inches. feet. inches, feet. 

Roa ne Rioieotas aie oats aca eee 2.0 18 2.4 3 
i cccradetaia ce aie wow estarnle oe 3 31 4.4 2 

Ns a arratligherthe: wharwteiatoce:s poahensie 5.5 43 6.3 38 

RE eer pee 7.0 52 7.4 46 

DEA arena ative aubceinh Siete eared 8.5 59 8.6 54 


This might be somewhat exceeded on better soils. 
Seedling hickory, as before shown, is slower growing and 
the following growth would give an indication of what might 
be expected from plantations in southern Indiana and north- 
ern Kentucky : 
Black 


hickory, Shagbark. 
Diameter, Diameter, 





AGE, YEARS—- inches, inches. 

tee a al BIGHE saan 2 oA GVA onal rari <6/sa lac wail onalatp aur i 0 1.2 
SN alata ere Siesta cee. aS AIS ATE AiR ok whe oes ee 2.0 2.8 
SREP age ears. See Ta ern ee ee tee 3.2 4.0 
MR a ca SG sd ni Mas 4: 8 Mpare soc euhinSS-& Red E oh: 0 78 lo ake 4.4 5.4 
Ra ake sa upits: loa take aa apabcuis ona der psa keke s RRA 5.5 6.8 
ESE ee eres er oe rena cre 6.8 8.0 
EEE ET Sea veerea hare Mya aie eee ear 8.4 9.4 
NES 4 or6..ASime fal Wis erecta 8 ete aale him ane ane apes 10.0 10.5 
ROO, Pe eee oe ee nee ee 11.4 11.6 


Hight Growth. 


The average growth in hight from the seed at twenty 
years varies from 8 to 20 feet, according to the species and 
region. At forty years, from 23 feet to 43 feet; at sixty 
years, from 41 feet to 68 feet. These figures are again 
averages—the lowest for old growth trees—and may be 
exceeded under management. 


HIGHT GROWTH ABOVE GROUND—FEBT. 


Cumberland mountains. 


Shag- Switch- Mocker- 
AGE, YEARS-— bark. top. nut. 
SRS rr are Sores 3 6 4 
Ee Nate ecoive-a ashe celica wie alern ; 3 14 17 
BP Ng. oie astute 4 plein wre a elecatearetene 20 24 26 
SLES ee ee ee ere 27 32 33 
RET ore et ee ee eee 34 40 39 
SER re en ie een ae 41 48 45 
ES pith MM ha: ead Aad ares ewes 48 55 50 
SER a Ree a ee ee ae 54 62 55 
MR eI a ack ie atate awe ane Wisner 60 69 60 
RG EE am ON Pare eer er oP ea 66 75 66 
a dn donc ca cigsacy abe. assole wrap ieee 78 85 76 
PS re sogialc anentiai nk caw aaa ee 89 93 85 
Sere ewer a aera gry er arirarar 99 99 94 
ASAE ES See Paar arent koe 108 104 102 
SNL as walee-bnd hee 9 Wee eee ele 116 108 109 


Yield. 


The preceding data furnish an idea of the growth of the 
individual tree. This with the number of trees per acre will 
determine the yield. For this purpose thirty sample plots 
of about one-quarter acre each were measured in even-aged 
stands of about the proper density. ‘Twenty-one were in the 
lower Mississippi valley and nine in Ohio and Pennsylvania. 
Thirteen were shagbark, seven mockernut, six black hickory 
or switchtop and four mixed. Twenty-six were of seedling 
ovigin and four of sprout origin. It is evident that the data 
are entirely insufficient, scattered over the different species 
and regions, to be at all conclusive, yet they will establish 
an approximate yield as follows: 


AVERAGE YIELD OF HICKORY. 





Average ——Volume.—— 
diameter Average Merchant- 

AGE, breasthigh. hight. Trees. Total. able. 
YEAKS— Inches. Feet. No. Cu. ft. Ou. ft. 
ae era 33 700 800 100 
Ms. 4 Sd ales oe 5.0 41 480 1,100 300 
A eee 6.2 49 320 1,400 500 
EAC Pe 7.2 57 230 1,700 700 
a ss Panatie le ara 8.1 64 180 850 
BR aia :a; avs ahaa 9.0 69 155 1,000 
| See ee 9.8 74 135 1,150 
sit olka aieik 10.5 78 120 1,300 
Ns 2d vasahes 11.8 85 100 1,650 
GS, cha aie s aeace 13.4 92 75 2,000 
rere 19.0 100 65 5,700 2,700 


Little difference could be noted in the yield of the different 
species, bearing out the diameter growth data in this respect. 
The yield from the seed is about 30 cubic feet per acre per 
year, only. about one-half being merchantable material, how- 
ever. The sprout stands exceeded this and give an indica- 
tion of about 40 cubic feet for young sprout forest. This 
yield is equal to 0.3 to 0.5 cord per acre per year. A study 
of planted groves in Illinois showed that catalpa would pro- 
duce 1.3 cords; black walnut, 0.9 cord; ash, a trifle less than 
0.9 cord, and Osage orange a little over 0.5 cord per acre per 
year. These were on good soil. Yellow poplar in Virginia 
showed a production of 1.1 cords, and chestnut in southern 
New England 1.0 cord per acre per year. Oak in Germany 
on fair soil produces about 40 cubic feet (0.4 to 0.5 cord) 
per acre per year. ‘This Huropean oak is one ‘of the white 
caks and our white oak will approach it in growth. Red 
and black oaks grow faster. 

It is thus seen that the hickories are slow growing trees, 
approaching white oak but greatly exceeded by other hard- 
woods. Although the mill price is also higher than other 
hardwoods, the stumpage price is not, as is seen by the fol- 
lowing list of species in order of prices: 


— 


AVERAGE MILL PRICE. AV. STUMPAGE PRICR. 


0 een $43.31 1. Walnut (est.).....$30.00 
ee eee 29.50 2. White pine........ 3.09 
eae Oo Zt Ss Se ere 7.58 
4. Yellow poplar..... 24.91 4. Basswood ........ 6.79 
Ce «60:00. 6.4:4:0% 2 ee eee 6.69 
ie lace arena ob. a ends cS SY rere 6.52 
4. ROMBWOON So cwcces 20.03 Kte. 

8. Sugar<«pine........ 19.84 
9. White pine....... - 19.41 


It is of course true that logging and milling hickory js 
more expensive than other trees and accounts for som» of 
the difference—hickory exceeding ash in mill price by £1.50 
but bringing $0.90 less on the stump. Hickory luiber 
brings over $10 more at the mill than white pine, yet the 
stumpage is $1.40 less. 

Now from the side of growth—hickory brings less ‘han 
white pine on the stump, yet white pine will produce four 
times as much wood per acre per year. Hickory brings 
less than ash, yet ash grows about twice as fast. Hi ory 
brings just a trifle more than mixed oak, but mixed oak wii] 
produce better than hickory. In other words, hickory is not 
now bringing as much (proportionately to the growth) as 
oak and ash, and only about one-fifth as much as white 
pine. White pine stumpage has reached the point where it 
pays to raise it—even by planting. The hardwoods, hickory 
especially, have not. To yield a 4 percent investment 
hickory must sell for about $20 a thousand ($10 a cord) on 
the stump—figuring land and planting at $10 an ac: I 
am aware that some of you are pretty near that mark now 
and know that by the time a crop would be ready, unless a 
substitute is found, the price will be satisfactory to the 
grower. 

Results of the Study. 


The study furnishes the conclusion that the hickories are 
slow growing timber trees. 

The present average price (for saw timber at least) igs 
much below the cost of growing. 

The present supply comes largely from a forest where 
hickory is a small factor, and the growing scarcity must 
soon raise the price to its proper level. 

The future supply should still largely come from farmers’ 
woodlots and timber tracts, and with judicious cutting the 
proportion of hickory may be maintained. The greatest 
economy will be necessary on the manufacturing end. In- 
creased prices should stimulate the proper care. One great 
advantage in growing hickory is that it is of greatest value 
when young and largely sapwood. 

Shagback (hicoria ovata) and black hickory or switch top 
(hicoria glabra) are the two most important species and 
have wide sapwood. If planting is done a fairly good and 
moist soil is a requisite, the shagbark requiring the better 
soil of the two. Kingnut (hicoria alba) should be planted 
on very moist or wet soils. The nuts should be planted in 
the permanent position, since transplating is difficult on 
account of the long tap root early developed. Spacing should 
be about 5x5 feet and several nuts planted near together— 
about 2 inches deep. Spring planting should be practiced, 
keeping the nuts in moist sand over winter. Some little 
experimenting should be done with pure plantations, and 
mixtures with white ash or other light needing species. A 
plantation will require fifty to seventy years from the seed 
to become merchantable, but after being once established 
the sprout growth may be cut every thirty to fifty years. 
Shagbark should begin to bear nuts at about thirty years 
from the seed, and later the nuts should be an important 
source of revenue. 

Since the maintenance of the hickory supply is of great 
advantage and importance to the country, state governments 
should, through their departments of forestry, not only dis- 
seminate information on the proper methods of managing 
hickory, but should conduct experimental forests containing 





Northern 


-Mississippi valley. - -———Ohio valley—— _ Ohio. 
Shag- Switch- Mocker- Shag- Switch- Bitter- Switch- 
bark. top. nut. bark. top. nut. top. 
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hickory, and make plantations of pure and mixed stands of 
hickory, with the idea of discovering the best methods of 
growing it. This association can do nothing better than 
encourage the different states to assume their full duties in 
this respect as quickly as possible, and also assist in bring- 
ing the need for the greatest economy before the consumers. 

At the conclusion of the address Mr. Ziegler was !oud- 
ly applauded, and extended a unanimous vote of thanks. 
On motion, it was decided to have this address printed 
and sent to all the members. 

Mr. Dunham was given the privilege of the floor and 
said he was in favor of the entire elimination of the 
“EB” grade. That the only thing it was fit for was fire- 
wood. Its continuance would only cause trouble and it 


had better be eliminated. In the inspection rules »ioth- 
ing was said of “weight” as to grade. 
Mr. Newlin—The word “density” covers the quest!) of 


weight and strength. 


It was decided to give the matter of “densit) and 
“weight” a place on the program at the next mevting 
for full discussion. : 

Secretary Hartley desired that members give ‘nme 
diate attention to all communications from his ofliv:, 1" 
order that accurate information could be compiled. 

The chair then announced that the convention would 
adjourn sine die at 12:30 p. m. The time and lace 
of next meeting will be announced by the executive 
board. 


ABABA ITI 
SHIPPING INTERESTS WILL COMPLETE 
ORGANIZATION. 

Granp Rapips, Micn., April 20.—President 1. A. 
Stowe, of the Michigan Shippers’ Association, has issued 
a call for a meeting in this city May 6, when a perma: 
nent organization will be effected and a campaign 
started for more equitable freight rates from wes'e!? 
and northern Michigan. The call has been extended! ™% 
the organized business men and shipping interests in ~" 
towns in this territory and a large representation 1 
expected. 
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NORTH CENTRAL KANSAS RETAILERS’ MEETING. 





Constitution and Bylaws Adopted—Many Subjects of Interest Discussed—Retention of 
Duty on Lumber Advocated—Luncheon an Enjoyable Affair. 


PRP PPLE EII IO 


The first regular meeting following the organization 
of the North Central Kansas Retail Lumbermen’s Asso- 
ciation Was held at Manhattan, Kan., on the evening of 
April 15. 

[he meeting was called to order at 8 p. m. in the 
Comm:rcial Club rooms, by President Frank B. Train, 
of Blue Rapids. Mr. Train, who was not present at the 
meeting of organization, when he was chosen as presi- 
dent of the association, thanked the members for the 
honor conferred, and called on Secretary C. C. Roop, of 
Wakelield, to read the minutes of the previous meeting. 
The minutes were approved as read. 


Charles B. Floyd, of Kansas City, representing the 
Southwestern Lumbermen’s Association, was introduced 
and made a brief but interesting talk touching on a 
number of subjects pertaining to association work gen- 


erally, and called attention to some of the things the 
Southwestern association was accomplishing for the wel- 
fare of the retail dealers. He cited as an example the 
amendment to the Kansas lien law, made recently by the 
Kansas legislature, which made the law stronger through 
u provision requiring the filing of a bond of a surety 
company or of two or more individuals who should make 
aflidavit that they were worth double the amount of the 
bond above all liabilities. This statement prevents the 
filing of worthless bonds to take the place of a lien, and 
under the old law eases have occurred where the lumber 
dealer has been defrauded. Mr. Floyd’s talk tended to 
show that the association is of vital necessity for the 
accomplishment of matters where failure would result 
through individual effort. 

Andrew Aitken, of St. John, Kan., vice president of 
the Southwestern association, followed Mr. Floyd with a 
strong talk on association matters and dwelt at some 
length on the Portland cement situation. 


Address by L. R. Fifer. 
L. k. Fifer, of Kansas City, read one of the best 
papers on the value of associations that has been pro- 
duced for a long time and same is published herewith: 


The consuming public looks with suspicion on organi- 
zations of retail merchants, lumber dealers, wholesale job- 
bers. manufacturers, organized labor, or kindred organiza- 
tion no matter how pure its purposes, or what its aims 
or results, 


This seems especially true of the lumber organization, 
whether retail or wholesale. The bugaboo, or socalled lum- 
ber trust, which exists only in the minds of politicians and 


yellow journalists, and which, as a matter of fact, does not 

and can not exist under present conditions, is condemned 

loudly by these socalled politicians and irresponsible press. 
They Single out for criticism those Individuals who have 


grown wealthy either by selling or manufacturing lumber 
products, and overlook the potent truth that a large volume 
of business at Small profits is just as productive of wealth 
as immense profits on a smaller volume of business. 

The retailer who, by his foresight, judgment and business 
ability, is able to increase his sales to $100,000 annually and 
reaps 10 percent profit, nets a nice income for the average 
retailer, which is judiciously invested year after year, and 
these ivestments, whose returns are safe and sure, only a 
few yours will elapse until the retailer is classed as among 
the wealthy—yet no one will assume that 10 percent would 
be an unfair or exorbitant profit. 

The manufacturer, who with his foresight and judgment, 


has ir ased his business and enlarged his manufacturing 
capac until he is sawing 1,500,000 to 2,000,000 feet of 
humby 1 year, must necessarily have a large income, even 
if he should only net 50 cents a thousand, and yet no one 
could consistently say this is an exorbitant profit. 

WI the rush to the Klondike opened, marvelous tales 
of men grown wealthy from the treasures of the mine were 
carri ack to the state, yet where one man brought back 
his t ire of golden store, how many thousands of others 
came k hopeless, wrecked and ruined. We read of mar- 
velou iles of one man growing wealthy in a single night, 
overlooking the fact that we do not know how many years 
of to f privations, of anxiety preceded his success. 

W! we see the wealthy merchant, we note only his 
Sucee ind envy him, and yet perhaps we were never will- 
ing t ive undertaken the privations, the toil, the applica- 
ion letails necessary to secure such success. 


The Right to Organize. 


W) hould any one deny the right to organize? We 
have i organizations since the world began, and no result 
of ei!.cr national or state importance was ever achieved 
With it. We have organized labor which stands for the 
uplift of the man with the hoe. 

In rth Ireland there is a group of four paintings—one 
show ic king with a crown on his head and a scepter in 
his hand, and underneath the motto reading—‘I rule all.” 
Anot shows the soldier with a sword in his hand and 
inde) th the motto reading—‘“I fight for all.” Another 
show ie good priest with his bible in his hand, and un- 
dernest}, the motto—*I pray for all.”” The fourth picture 
ses , ‘he laboring man with his pick on his shoulder and 
MS shovel in his hand, and underneath the motto—“I pay 


for 
Tre organizations have done much for the laboring man. 
the ‘re have been organizations which have overstepped 
—s its of their purposes, yet shall we condemn these 
VOY iucnts on account of one evil. We have today organiza- 
capital—moral organizations for the promotion of 


— nity, temperance, or morality. Without such imagine 
a which might exist. Any organization of any kind 
ees ‘ands for the betterment of mankind, is right and 
burp “o is 4 business organization which has for its 
Hon ee ae application of the Golden Rule. Any organiza- 
whose eta l Merchants or lumber dealers or manufacturers, 
Mendy he Loses are only right, just and legal is com- 
~ pempened and proper. ‘The merchant who is a member of 
Simeeae antile organization is in the best possible position 
of baslanen uniformity of customs and conditions in his line 


Lumber a Necessary Commodity. 
I have ¢ 


.\© &@ warmer feeling of the high obligati to a fellow 

OF a £0 g gation a 
dente. t. my Own calling than to those outside. The lumber 
" withens necessity in every community. We can no more 
© eles ut lumber than we can do without salt. When 
nents are raging we need the shingle roof over our 


head, and when we pass into that long sleep, loving hands 
encase our lifeless body in a wooden case to still protect 
us from the elements. The farmer brings his hen fruit to 
town in a wooden box and hauls home some wooden boards 
to cover his hen house. We read the news in our daily paper 
printed on wooden pulp—we train up our children in the 
way they should go with a wooden shingle. 

Durin the heated term of last year, it was related that 
one of the ladies’ societies took a number of children from 
the slums to the rural districts for the pure air. One little 
boy, it is stated, positively refused to go. On being pressed 
for the reason why he said he had read a great deal about 
those threshing machines which they have in Kansas, and 
= shingles they had in Kansas City were bad enough for 
him. 

‘Time was when a consumer could buy his house bill direct 
and do without you middlemer, you retailers. In those 
days, not many years ago, either, one could send an order 
to the mill and have a whole house pattern delivered by 
return freight—only five or six items were necessary— 
dimension, board, lath, shingles, siding and flooring. From 
the common boards you selected your finish and made the 
window — from the dimension. ‘Today this is a physical 
impossibility. Your doors and your finish come from Cali- 
fornia; your siding and your shingles come from Oregon 
and Washington. Your dimension comes from the sunny 
south. Your lime comes from Arkansas, your plaster from 
Texas, your cement from Kansas, and so you are compelled 
to ship in these items and many, many more in carloads, 
to complete your stock, and then carry a selection of over 
500 patterns of molding to cover up the cobble joints made 
by the carpenter, carrying an investment of many times 
as great as formerly. By the organization you are enabled 
to furnish each member such information as will enable 
you to discriminate in your buying by favoring those con- 
cerns that furnish uniformity of grade, and thus your neigh- 
bor has no better stock than you. ‘This benefits the con- 
sumer, as he knows he can get the same class of stock from 
your yard that he can from your competitor. By organiz- 
ing you are able to discriminate against the consumer and 
not sell that man who will not pay his bills. This not only 
protects you but protects your honest customer, as he does 
not need to pay the losses that would accrue were you to 
load your books with bad accounts. By organization, you 
are able to discriminate against the unreasonable customer 
who has a grudge against his home town merchant or who 
is a knocker on his home town and wants you to ship in. 
You would thus cut off the volume of business of the home 
town merchant and by so doing, he must necessarily in- 
crease the price on the smaller business done or fail, and 
this is the vital point that is overlooked by the coéperative 
associations who urge the patronage of some order house, 
not realizing that the greater volume thrown to the home 
town merchant, the greater reduction he can make in his 
selling price. 

By organization, you not only dispel the idea of the -sur- 
vival of the fittest, and the devil take the hindmost, but 
you try to realize that there just is so much trade, no mat- 
ter how or what price you make. 

You know about that bugaboo wholesale trust, of which 
I have heard mention in this meeting, but which, in the 
vature of things, is a physical impossibility. 

It is said there are over 30,000 saw mills in the United 
States. Think of an organization controlling such an 
immense number of mills and of such magnitude, and you 
will realize that it could not possibly exist. 

All retailers are in favor at all times of a stable price, 
and this should — to every one when lumber is selling 
at cost. No one denies the right of the saw mill man to 
stop sawing, and yet from the ethical standpoint, this is 
not always possible. 

When a mill closes down, it means to the employee, idle- 
ness, death, poverty and distress, and I have heard of mills 
that run during the last two years at a loss to prevent 
such a condition, 

And now in closing, I wish this organization well; may 
it accomplish its purpose, which necessarily must be legal, 
right and useful to the community, otherwise, it will be a 
failure; organized along right lines, it will succeed. These 
meetings, carefully organized, must develop only that which 
is best and drive out the bitterness and the suspicion of 
intolerance that often exists, and now as the German min- 
ister said after marrying the couple, “Whom I haf choined 
togedder, led no man pull apart.” 


W. D. .Peters, of Kansas City, a technical expert of 
Portland cement and the special representative of the 
Ash Grove Lime & Portland Cement Company, delivered 
a most interesting address on the growth and develop- 
ment of the cement industry, and explained several 
simple methods whereby a dealer could test samples of 
cement to ascertain whether or not they come up to the 
standard. 

One of the subjects that came up for general discus- 
sion was the effect the removal of the tariff on lumber 
would have on the price of lumber in central Kansas. 
Messrs. Fullington, Haulenbeck, Fifer, Roop, Waddill, 
Pfeutze and others took an active part in the discussion. 
The unanimous opinion seemed to be that the removal 
of the tariff would benefit no one, and an informal vote 
showed that the dealers were strongly in favor of keep- 
ing on the tariff. 

President Train and J. E. Waddill, of Kansas City, 
talked instructively on the mail order question and the 
value of local associations, and after some further dis- 
cussion on the mail order matter the meeting adjourned, 
after tendering a vote of thanks to the Manhattan Com- 
mercial Club for the use of its rooms. 

A fine spread was ready at an adjoining cafe, and the 
members proceeded directly at the conclusion of the 
meeting to the lunch, which they enjoyed very much. 
There was no toastmaster and no speeches, but a number 
of good stories were told, and the first regular meeting 
of the North Central Kansas Retail Lumbermen’s Asso 
ciation was one of combined business and pleasure 
which was highly appreciated by all present. 

During the course of the meeting a constitution and 
bylaws, similar to that of the Southeast Kansas asso- 
ciation, was adopted. The dealers in that part of 
Kansas already are feeling the benefit of organization. 
They are becoming better acquainted dnd find that a 
chance to meet and interchange views as to trade condi- 
tions, the various kinds of competition they are having 
to meet: ete. well pays them for the time spent away 
from their business, and the North Centra] Kansas 
association starts out with a vigor that insures a flour- 
ishing, active and valuable local association. 





MICHIGAN MAPLE — 


Grand Rapids, in southern Michigan, stands as 
the center of furniture manufacture in the United 
States. It originates styles in its dozens of fac- 
tories, employing the finest designers and the 
highest class of skilled labor, easily setting the 
pace for the entire country. 

This preéminence of Grand Rapids in furni- 
ture manufacture is the result of its location. It 
was once a center for the manufacture of. white 
pine lumber, but as the white pine timber tribu- 
tary to the Grand river, on which it is located, 
was cut away, the capitalists of the city naturally 
turned to the utilization of other timber resources 
and it was found that Grand Rapids was in the 
center of a great and rich hardwood district. 

Not only were all the domestic hardwoods 


BIRDSEYE MAPLE CHIFFONIER. 


found there, including walnut and poplar, but 
they were of the finest quality. 

The furniture manufacturing industry began 
in a modest way in Grand Rapids, but, aided by 
its location with reference to the consuming sec- 
tions of the country, as well as by its nearby sup- 
ply of the finest timber, it rapidly expanded until 
it reached the position of leadership which it has 
long occupied. 

In this development maple deserves a prom- 
inent place. Other states had oak, walnut, cherry 
and ash, but none of them had such supplies of 
maple. Scattered groves of equal quality were 
to be found in other states, but in none was it so 
abundant and of such uniformly high quality. 

Illustrating the elegance of style and perfec- 
tion of manufacture which have made Grand 
Rapids famous, is. the piece of chamber furni- 
ture presented herewith, which is a companion 
piece to those given last week. 

It is of laminated wood covered with white 
birdseye maple veneer. Nothing more artistic, 
more appealing to the sense of beauty which is 
inherent in the woman of good breeding could 
be found than such an article as this. 

(To be continued.) 
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“DOORS ARF LASTING” 






































All pitch pockets are hidden by our 
patent patch. 


It hides the pockets fully and it makes 
the wood all match. 


The doors we make are lasting and 
the patch will last as long; 


For it’s put in by a process that is 
permanent and strong. 


FIR MOULDINGS 


AND TRIM TO MATCH. 


Chehalis Fir Door Co. 


CHEHALIS, WASH. 


EASTERN REPRESENTATIVES: 
BROCKWAY - SMITH CORPORATION, Boston, Mass. 
A. E. LANE, No. 1 Madison Avenue, New York. 
L. C. BRICKER, Briggs House, Chicago, Illinois. 








ALL KINDS OF 


Lumber and Shingles 
OUR SPECIALTY 
FIR TIMBERS ana 
CAR MATERIAL 





Sterling Lumber Co. 


We are Manufacturers. Chehalis, Wash, 


rey ; 
{LET US KNOW 


YOUR REQUIREMENTS IN 


DRY STOCK 
4-4 to 8-4 BIRCH. DIRECT FROM 
4-4 to 8-4 SOFT ELM. OUR MILLS. 


A COMPLETE STOCK OF HEMLOCK, 


Send us your inquiries and let us quote 








4-4 ASH. 














Mt. Mitchell Lumber Co. 


White Pine Planing Mill 
Hardwood and Assorting Yard 
Swannanoa, N. C. 


and Hemlock. 


DRESSED STOCK A SPECIALTY 





GEORGE H. MELL, Kane, Penn. 


Exclusive Sales Agent. 


— Lake Lumber Co. 
RIB LAKE, WISCONSIN. y 








MONARCH STUMP PULLER 


Pulls stumps 7 feet diameter. Guaranteed 
for twelve months and a strain of 450 horse 
power. Catalogue and discounts address, 


ZIMMERMAN STEEL CO., _Lone Tree, lowa 











WEEK’S RECORD OF BUSINESS 
BUSINESS CHANGES. 





Alabama. - 


Adamsville—J. H. Guthrie has been succeeded by Shiplete 
& Lindsay. 

Birmingham—The K-S Lumber Company is out of busi- 
ness. 

Birmingham—The Superior Lumber Company; receiver 
appointed. 

Myrtlewood—The Tombigbee Lumber Company; L. Miller, 
president, deceased. 

Shefltield—The Sheffield Lumber Company has been formed. 

Talladega—John Love recently engaged in the lumber 
business. 

Arkansas. 


Berryville—Hanby Bros. have been succeeded by A. L. 
Hanby. 

Malvern—The Black Cat Lumber Company recently began 
business. 

Mansfield—The planing mill and lumber yard of the 
Mansfield Lumber & Mercantile Company have been bought 
by George E. Otis, of the Otis Mercantile Company. 

Pike City—The Johnson-Spencer Lumber Company is 
selling out to the Missouri River Lumber Company. 

Shawmut—tThe Rockdale Lumber Company is selling out 
to the Missouri River Lumber Company. 

Texarkana—H. I. Brommer is out of business. 


Arizona. 

Phoenix—W. F. Drew recently engaged in the lumber 
business. e 
California. 


Castella—The Leavitt Lumber Company is selling out to 
the Castle Lake Lumber Company. 
Lindsay—S. M. Oltz recently entered the lumber busi- 
ness. 
Tulare—The Tulare Planing Mill Company recently began 
business. 
Colorado. 


Alamosa—William Graham has been succeeded by the 
Graham Lumber Company. 





Greeley—Neill & Ward. have been succeeded by the Neill 
Lumber Company. 
Florida. 
Titusville—The Titusville Lumber Company is out of 
business. 
Idaho. 


Council—The Lincoln Lumber Company recently began 
business. 

Rose Lake—'The Rose Lake Lumber Company has in- 
creased its capital stock to $300,000. 

Weiser-—Lhe Thomas F. Kahout Lumber Company; T. 
Kahout and H. E. Moody have sold their interests to Charles 
and Herman Heinze. a 

Tllinois. 


Chicago—The Armitage Cabinet Company recently began 
business at 1065 Armitage avenue. 

Chicago—The Doetsch & Heider Company has increased 
its capital stock to $15,000. 

Chicago—Hilger, Graves & Co. have been succeeded by 
Hilger & Co. 

Chicago—Holmquist & Co. will remove to Twenty-fourth 
and Butler streets. 

Chicago—Clarence W. Hubbard, lumber broker, recently 
began business at the First National Bank building. 

Chicago—The William League Company (boxes) recently 
began business. 

Chicago—R. I. McGinnis has .been succeeded by the Mc- 
Ginnis-Lindsley Lumber Company. 

Chicago—-The Panos Sash & Door Company has been 
succeeded by Edward J. Panos. 

Chicago—Stapleton Buchel & Co. are moving to 696 West 
Lake street. 

Decatur—C. Ehman & Co. have increased their capital 
stock from $50,000 to $150,000. 

Galesburg—The Ames A. Barlow Lumber Company has 
been bought by the W. BH. Terry Lumber Company and the 
two concerns will be consolidated. 

Janesville—Grafton & Son have been succeeded by Grafton 
& Whitacre. 

Olney—L. McLean & Son are out of business. 

Pinegree Grove—O. H. Schuette has been succeeded by O. 
A. Franzen. 





Indiana. 


Danville—The Danville Lumber & Supply Company re- 
cently began business. 
Indianapolis—The Christian Lumber Company is out of 
business. 
Lucerne—Winn & Winn have been succeeded by J. W. 
Winn & Co. 
Iowa. 


Langdon—The Skewis Lumber Company recently began 
business. 
Kansas, 


Ashland—The Rounds-Porter Lumber Company, of Wich- 
ita, is opening a yard here. 

Bucklin—The L. J. White Lumber Company; 8S. T. Green 
admitted. 

Independence-Tyro—The Gloyd Lumber Company has been 
succeeded by 8S. M. Gloyd. 

Liberal—The J. E. George Lumber Company has been 
succeeded by.Paul W. Light & Co. 

Protection—The Shrock Lumber Company is selling out 
to the Houston-Dougherty Lumber Company. 

Sun—The J. W. Metz Lumber Company, of Wichita, is 
opening a yard here. 

Kentucky. 


Flemingsburg—The Hall Lumber Company recently began 
business. 

Louisville—B. F. Avery & Sons have increased their capi- 
tal stock to $1,500,000. 

Princeton—The Princeton Brick & Lumber Company re- 
ported in error having filed a petition in bankruptcy. 

Louisiana. 

Alexandria—Arentz Bros. (saw mill) recently engaged in 
business. 

Monroe—The Southern Timber & Lumber Company re- 
cently began business. 


Shreveport—Charles R. Ball has been succeeded by the 
Charles R. Ball Lumber Company. 


Massachusetts. 
Boston—The George D. Emery Company will move to 


New York city. 7 
Michigan, 


Cheboygan—Littlejohns & McGuire have been succeeded 
by Louis Littlejohns. 

Escanaba—The Escanaba Veneer Works recently began 
business. 

Lenox—A. W. Priestap, deceased. 


CHANGES, INCORPORATION ETC. 


Saginaw—John D. Mershon has been succeeded by the 
John D. Mershon Lumber Company. 

Royal Oak—W. G. Burke is selling out. 

St. Louis—The St. Louis Manufacturing Company; re. 
ceiver applied for. : 

; Minnesota. 

Grand Rapids—The King Lumber Company has been suc. 
ceeded by Spang & Hollihan. 

Minneapolis—The Ballord-Trimble Lumber Company has 
reduced its capital stock to $70,000. 

Montevideo-——The Myers Lumber Company recently |) can 
business. 

Spring Valley—The C. L. Colman Lumber Company is se}]- 
ing its yard here to the Frankston-Christenson Manuf; 


tur- 
ing Company. 5 ae : 
Mississippi. 
Hattiesburg—The Alabama Saw Mill Company is « ot 
business. 
Hattiesburg—The ‘Trexler-Rush Lumber Company hag 
moved to Prentiss. ; 
Missouri. 
Gifford—Wisdom & Sandusky have been succeede by 


Montgomery & Co. 
Joplin—The Gloyd Lumber Company has been sucroeded 
by 8S. M. Gloyd 


Kansas City— The Vernon-Dewar Lumber Company re- 
cently engaged in the wholesale and commission umber 
business. 

Montana. 

Dillon—The A. J. Wildrum Lumber Company recently 

began business. 
Nebraska. 
Crete—George W. Baldwin has been succeeded by the 


Baldwin Lumber Company. 

Unadilla—The Anderson Page Lumber Company has been 
succeeded by the Farmers Lumber Company. 

York—The Liggett Lumber & Coal Company recently be- 
gan business. 

New Jersey. 

Newark—Clark & Co.; H. B. Halsey, vice president, de- 
ceased. 

South Orange—The H. B. Halsey Company; H. B. Halsey, 
secretary and treasurer, deceased. 


New York. 


New York—lIrving B. Easton recently engaged in the 
wholesale lumber business at 1 Madison avenue. 


North Carolina, 


Raleigh—The Ellington Lumber Company has been suc- 
ceeded by the Ellington Building & Supply Company. 

Raleigh—The North Carolina Building & Sapely Company 
has been succeeded by the Ellington Building & Supply Com- 


pany. 
North Dakota. 


Bowman—lIverson & Co. have been succeeded by the Bres- 
den-Larson Lumber Company. 

Munrich—The N. W. Hawkinson Lumber Company has 
sold its lumber business here to the Red Lake Lumber Com- 
pany and the Robertson Lumber Company. 


Ohio. 


Amsterdam-Steubenville—The East Ohio Lumber Company 
is out of business. 

Cincinnati—D. H. Willey recently began business. 

Winchester—The E. C. Hamilton Lumber Company re- 


cently began business. 
Oklahoma. 


Alva - Avard - Bartlesville - Chandler - Copan - Council - 
Dewey - Dustin - Muskogee - Stigler - Wainwright—The 
Gloyd Lumber Company has been succeeded by 8S. M. Gloyd. 

Enid—tThe Carrier-West Lumber Company is selling out 
to the B. M. Athey Lumber Company. 

Watonga—The Farmers Mill & Elevator Company recently 
began business. 








Oregon. 

Marshfield—The C. A. Smith Lumber & Manufacturing 
Company has increased its capital stock from $750,000 to 
$1,500,000. 

Pennsylvania. 

Denver—The Denver Planing Mill recently began business. 

Ebensburg—The Ebensburg Planing Mill Company recently 
began business. 

Philadelphia—The McKee-Smenner Lumber Company is 


out of business. 
Rhode Island. 
Providence—Perkins Bros.; B. E. Perkins, deceased. 
South Dakota. 


Andover - Britton - Kidder - Langford - Ordway - Webster 
—The Williams Bros. Lumber Company has changed its 
name to the Williams Lumber Company. 

Blunt—The Fuller-Potter Lumber Company recently began 
business. 

Burke-Gregory—The Rosebud Lumber Company has been 
bought by Gustav Kositzky. 

Interior—The J. L. Robbins Lumber Company is selling 
out to the Hill City Lumber Company. 

Newberry—S. H. Paysinger has been succeeded by J. J. 
Koon. 

Toronto—The Toronto Lumber Company recently |san 
business. 





Texas. 


Center—W. D. Morgan; receiver appointed. 

Houston—The Lottman-Myers Manufacturing Com) any 
has changed its name to the Myers-Spalti Manufacturing 
Company. 

Matagorda—The Matagorda Lumber Company; corpora- 


tion dissolved. 
Virginia. 


Honaker—The O’Keeta Planing Mill Company; inyolun- 
tary petition in bankruptcy. : 

Norfolk—The Rowland Lumber Company; R. W. ‘!rn- 
bull, president, deceased. 

Wytheville—T. I’. Main has been succeeded by Main & 


Smith. 
Washington. 


Ralston—The St. Paul & Tacoma Lumber Company. of 
Tacoma, is — a yard at this point. : 

Spokane—The Lakeside Lumber Company; change (2 
ownership. 


West Virginia. 


Charleston—The Covington Lumber Company (luniber 
brokers) recently began business. [ 
Follansbee—The Kast Ohio Lumber Company is ou! ° 


business. 
Wisconsin. 


Calvary—Frank Beau, deceased. a 

Grand Rapids—The Parkinson-Marling Lumber Company 
has been succeeded by the W. A. Marling Lumber Company. 

Milwaukee—The Layton Park Woodenware Company 
cently began. 

Phillips—The John R. Davis Lumber Company bas i0- 
creased its capital stock from $200,00 to $350,000. 

ara he C. F. Stout Lumber Company is selling 
out. 
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INCORPORATIONS. 


Colorado. 


Alwnosa—The Graham Lumber Company, authorized capi- 
£10,000, 

- ) or—The Mexico Land & Lumber Company, authorized 
capil $50,000. 





Delaware. 

Milion—The Diamond State Lumber Company, authorized 
capit)| $100,000; W. H. Franklin, O. J. Franklin and Ww. F. 
ye : 
a? vville—The Selbyville Manufacturing Company (lum- 
ber) ithorized capital $30,000. 


Florida. 
Mo ison-—The Sinclair Lumber Company, authorized capi- 
tal § OOU, 
Georgia. 


Ationta—The Parrott-Pope Lumber Company, authorized 
capit $25,000; George W. Parrott, Sam F. Parrott and 
ra W. ope. 
att dgeville The Milledgeville Furniture Company, au- 
thoriz: d capital $20,000. 

Savaunah—The Seaboard Lumber Company, authorized 
capital $10,000. 


Idaho. 
Lew:-ton—The Craig Mountain Lumber Company. 
Iowa. 
turiington—-The Burlington Pipe Organ Company, author- 
ized capital $50,000, 
Kentucky. 
Louisville—The Diller-Bennett Company (furniture), au- 
thorized capital $10,000, : 
Louisiana. 
Shreveport—The M. A. Hayden Manufacturing Company, 
authorized capital $10,000. 
Maine. 


jangoer—The Brown Lumber Company, authorized capital 
50,000; Bugene B. Brown, Harry H. Brown, William A. 
Sawyer and. others. 

Calais--The Union Pulp & Board Company (lumber), au- 
thorized capital $300,000; William F. Todd, president, and 
N. Marks, treasurer. 

Portiand—The Harris Car Company, authorized capital 
$10,000 
, Portland—The Fernald Lumber Company, authorized capi- 
tal $25,000; Ozman W. Fernald, president, and Minnie L. 
Fernald, treasurer. 


Michigan. 

Stanton——The Stanton Lumber & Fuel Company, author- 
ized capital $5,000, oSis 
Mississippi. 

Coldbrook—-The Big Four Stave & Lumber Company, au- 


thorized capital $50,000. 
Leland—The Ostley-Smith Lumber Company, authorized 


capital $15,000, 
Missouri. 


Kansas City—-The Choctaw Lumber Company, authorized 
capital $1,000,000; Hans Dierks, Herman Dierks, Harry L. 
Dierks and others. 

St. Louis—The Clayton Road Lumber & Supply Company, 
authorized capital $5,000. 

St. Louls—-The L-G-W Manufacturing Company (screens), 
authorized capital $2,000. 


Nebraska. 

Crete -The Baldwin Lumber Company, authorized capital 
$25,000; George W. Baldwin, Alice L. Baldwin and Myrtle 
C. Baldwin. 

Gothenburg—The Anderson Lumber & Construction Com- 
pany, authorized capital $20,000. 

New Jersey. 
Plaintield—-The Crystal Ice & Lumber Company, author- 


ized capital $100,000; KF. Endrees, C. Glocker, J. D. Louizeax 
and other 


Plaintiecld—The Plainfield Supply Company (lumber), au- 
thorized capital $300,000; P. J. McDonough, J. P. McDon- 
ough, ©. McDonough and W. H. ‘Titus. 

New York. 
_ Horscheads—The W. E. Tuttle Lumber Company, author- 
ized capital $25,000; W. E. Tuttle, W. E. Tuttle, jr., A. D. 
Tuttle and F. 'T. Judson. 
New York—-The Atlantic Coast Timber & Lumber Com- 


pany, vuthorized capital $1,000,000. 
New York—The Lumber Supply Company, authorized capi- 


tal § 0, 
North Dakota. 
, Bal ir--The Balfour Lumber Company, authorized capi- 
al $1 Oo, 
Ohio. 

Ca dge—-The Cambridge Lumber Company, authorized 
capit 15,000, 

Canion——The Philip J. Bernower Lumber Company, au- 
thori capital $50,000; Philip J. Bernower, Mary E. Ber- 
oe tobert E. O’Brien, Margaret B. O’Brien and Minnie 
MULL; 

Oklahoma. 

En The Davis-Waters Lumber Company, authorized 
capit 590,000; A. W. MeQuilkin, Harry Davis, Henry 
Wat . I. Greer and Price Sanders. 

hi fhe Southwest Lumber Company, authorized capi- 
Ss , 00; J. G. Witherspoon, G. W. Monyhin and E. V. 

ari 

Oregon. 

-. 2 -The Umpqua Lumber Company, authorized capital 
DAUL Rh. E. Griswold, O. F. Mowry and Claude W. Devore. 
South Dakota. 
me ~The MeGowen Lumber Company, authorized capi- 

al Su 100, 

Tennessee. 

4 N ville—The Yellow Pine Lumber Company, authorized 
api 40,000; E. B. Causey, A. E. Wailes, Gus Reder, A. P. 
rail and M. S. McGee. 

Vermont. 
e Mau hester—The Bruon Cooperage Company (timber), au- 
torized capital $500,000. 
Washington. 


iz =e it The Everett Timber & Lumber Company, author- 
ang ital $250,000; 'T. R. Yerger, Alfred Salin and A. H. 
ihevyer, 


Sealtle—The Russeltown Timber Company, authorized 


Capital $100,000. 
Wisconsin. 


: An £0—The J. H. Worden Lumber & Shingle Company, 
f . worized capital $100,000. 

Ggar—~The Bdg: i 4 
anit Sine, Magar Veneer & Box Company, authorized 
yiteenville—The Greenville Lumber & Fuel Company, au- 

ized capital $50,000; W. A. Schreiber, M. M. Schreiber 
ana Il. H. Schulze, 

nitasville—The Carle-Howe Lumber Company, authorized 
capital’ $10 H : 
Batet D Meter sien P- Lovejoy, H. 8. Lovejoy and Mar- 


Milwaukee—The William H. Schmidt & Sons Company, 
authorized capital $25,000. 





NEW MILLS AND EQUIPMENT. 





California. 


Berkeley—A powerful Corliss engine has just been in- 
stalled at the plant of the Bruce Lumber Company, al- 
lowing for three times the power formerly used to run 


the saws, etc. 
Illinois. 


Aurora—The Soper-Nivison Lumber Company is _ build- 
ing a lumber shed 100x60 feet. 
Elgin—The Elgin Lumber Company is building a large 
addition to its office building. 
Mississippi. 
Meridian—The Bostick Lumber & Manufacturing Com- 


pany has just begun the erection of a $2,500 brick ware- 
house. It will be a double decker, 66x120. feet. 


New Jersey. 


Paterson—The Dillistin Lumber Company is improving 
its lumber yard, but will not erect a mill. 

Trenton—Willis R. Doyle will remodel his yard and in 
addition to the shed already built there will be two 
more erected, one 125 feet long and the other 200 feet 
long. An electrical mill and woodworking machinery 
are now being installed. 


Oregon. 


Astoria—The Hammond Lumber Company will make 
many extensive additions and improvements at its plant. 
The mill buildings will be extended about 160 feet and 
several hundred feet of dockage will be added. New 
machinery also will be installed. 

La Grande—The George Palmer Lumber Company will 
install a refuse burner 30 feet in diameter and 116 feet 
high and a pump with a capacity of 1,000 gallons a min- 
ute will also be provided. A log pond 400x600 feet will 
be erected and a second logging camp will be established 
down the Grand Ronda river. 

North Bend—The North Bend Manufacturing Company 
will at once erect a 2-story warehouse 80x100 feet, at a 


cost of about $7,000. 
Pennsylvania. 


Reading—Many improvements are being made at the 
plant of the Northeastern Planing Mill Company, among 
them being a new engine house, a boiler house, the latest 
improved dry house with a capacity of 60,000 feet of 
lumber and a brick stack 75 feet high, besides machinery. 


Tennessee. 


Maryville—The Maryville Lumber Company is install- 
ing two circular saw mills on its 4,000-acre tract of tim- 
ber lands near Chilhowee on the Tennessee & Carolina 
Southern railway and within a few weeks will have same 
in operation. 

Utah. 


Richfield—The Sevier Valley Planing Mill & Lumber 
Company has erected an office building. 
Vermont. 


Woodford—A complete set of machinery for the manu- 
facture of clapboards has been installed in the mill of 
the Woodford Lumber Company. 


Washington. 


Anatone—The Blue Mountain Lumber & Manufacturing 
Company will begin soon to repair and install the ma- 
chinery at its saw mill here and to increase the capacity 
of some of the buildings. 

Bridgeport—The Briageport Milling Company will make 
numerous improvements at its plant near this place, 
where it recently acquired the Bridgeport Lumber Com- 
pany’s holdings. F 

Wisconsin. 


Appleton—The Ideal Lumber & Coal Company has 
broken ground for a building which will include office, 
store, warehouse and dry kiln. The structure will be a 
2-story frame building. 

Washburn—The J. SS. Stearns Lumber Company has 
completed the rebuilding of the Thompson mill bought a 
year ago. New machinery has been installed and the 
mill has been enlarged so that it will be able to cut 50,- 
000,000 feet of timber a sawing season. 

Washburn—The Washburn Lumber Company, recently 
organized, is erecting at a cost of $12,000 a mill which 
will have a daily capacity of 40,000 feet of lumber. 





CASUALTIES. 





Colorado. 

Denver—Fire April 6 totally destroyed the planing mill 
of the Hallack & Howard Lumber Company, causing an 
estimated loss of $35,000, partially covered by insurance. 


Connecticut. 


Hartford—The Hartford Builders’ Finish Company 
suffered a loss by fire recently. 


Idaho. 


Coeur d’Alene—Fire broke out in the boiler room of the 
Coeur d'Alene Lumber Company recently, damaging the 
plant to the extent of about $2,000. The machinery was 
not damaged. 

Iowa, 


Sioux City—Fire April 13 in the glazing room of the 
City Sash & Door Company’s factory did $10,000 damage. 


Louisiana. 


Alexandria—A. L. Ducot suffered a loss by fire recently. 
Macland—The saw mill of McDonald Bros. was burned 
April 7, causing $1,000 damage. 


Michigan. 


Alpena—Fire recently visited the Walker Veneer & 
Panel Works. 
Bay City—More than 300 feet of the wall of the W. D. 
Young Hardwood Company’s warehouse, which is in 
course of construction, were blown down by high winds, 
causing about $3,000 damage. 
Turtle—The saw mill and shingle mill of Robert Wil- 
kins were burned recently, causing a loss of about $3,000; 
no insurance. 
Van’s Harbor—The plant of the Van's Harbor Land & 
Lumber Company was totally destroyed by fire Saturday, 
April 17; insurance. .The company has about ten years’ 
cut of timber and will rebuild immediately. ‘ 


New Hampshire. 


Lisbon—The dryhouse, storehouse and lumber shed of 
the Parker & Young Company were completely destroyed 
by fire April 9, entailing a loss of about $25,000, fully 
covered by insurance. 


New York. 


Rochester—The Hollister Lumber Company suffe 
loss of about $15,000 by fire April 7. , ti 
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FIR, SPRUCE, 


RED CEDAR, 
Lumber and Shingles 


We handle the sales for four of the largest 
mills on the Pacific Coast. With these 


four stocks to draw from we can always 
give you prompt shipment. 


1419 Long Building, 


KANSAS CITY, MO. 








Our Specialty 


Long Fir Timbers 


Spars, Piling, Poles, Posts, 
etc. We solicit your or- 
ders for Washington 
Lumber Products. 


Central Lumber Company 


NAPAVINE, WASH. 
Satisfaction Guaranteed. 

























CALIFORNIA WHITE PINE 


Douglas Fir, Cedar and Redwood 

Lumber, rough or worked, kiln dried; 

Lap Siding and Cedar and Redwood 

Shingles are a few of our specialties, 

SAN FRANCISCO, CAL. 
Flood Bullding 


PORTLAND, OREGON 
Wells-Fargo Bidg. 


LONG-BELL LUMBER CO., “‘Aiscoun, 


Exclusive Agents for Kansas, Nebraska, lowa, Okiahoma and Indian Territory 








Washington Fir, Cedar and Spruce, 
California Redwood, 
Red Cedar Shingles, 


Complete stock of above for Coast shipment or from our 
MINNESOTA TRANSFER WAREHOUSE. 


H. B. Waite Lumber Co. 


MINNEAPO'LIS, - MINNESOTA. 








Our Specialties are 
LONG FIR TIMBERS 


RED CEDAR 
SHINGLES and SIDING 


We are Manufacturers. Shipments Prompt. 
Inquiries Solicited. 


Hewitt-Lea Lumber Co. 


Mills and General Offices at BELLEVUE, WASH. 
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Lumber Users: 
Ask your retail dealers for our 
Choice “Pitchless” Fir Gutters 
Tank Stocks, Silo Material 


LUMBER 


Retailers—Satisfy your custom- 
ers by buying what they want. 


H. J. Miller Lumber Co. 


INDEX, WASHINGTON 





























Yard Stock 


has long been a specialty with 

us and by studying closely the 

demands from dealers alJl over 

the continent, we have gained 

experience in filling such orders 

that today makes it an easy mat- 
ter for us to please. Our stock is all well 
sawed and dressed and the prices we make 
on mixed cars of 


Fir and Washington Pine 


will convince you that we want a share of 
your business. In addition to the above we 
have for quick shipment a special stock of 
flooring 1x4 and 1% x4, ceiling and drop 
siding, porch flooring and decking, nice 
soft yellow pine finish, wind mill tower 
stock and'tank stock. ‘Can’t we quote you? 


White River Lbr. Co. 


ENUMCLAW, WASH. 


Willamette Valley 
Lumber Co. 


Oregon Fir 


HIGH GRADES. 


Large Timbers, 
Car Material, Yard Stock, 
Special Bills. 


DALLAS, OREGON. 

















Telecode. 

















Of Fir and Spruce 
We do produce 
Lumber fine 
For general use. 


HOQUIAM, WASH. 
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THE WEEK IN THE GREAT STATE OF WASHINGTON. 





Trade Conditions as Reflected by Lumbermen—Coastwise Business Discouraging — Foreign 
Lumber Shipment Figures. 
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PUGET SOUND NOTES. 


SEATTLE, WASH., April 16.—Coastwise conditions in 
the lumber market are discouraging, with little business 
moving. There is an increase in the demand from the 
Australian market, with an increase in the rates offshore, 
according to the weekly circular issued by the Shipown- 
ers’ Association of the Pacific coast. There was not a 
single charter reported during the last week, owing to the 
demoralized southern market, and there is therefore no 
demand for tonnage. Developments are being awaited 
anxiously by owners, and while there is some hope of 
improvement in the near future, present conditions are 
admittedly bad. Asking prices for offshore lumber ton- 
nage have shown a slight improvement in the last week. 
The rate to Sydney still remains at 30s, but to Melbourne 
and Adelaide rates have risen from 30s 6d to 35s. Port 
Pirie is now quoted at 32s 6d, having advanced from 30s, 
while Fremantle has risen from 37s 6d to 40s. To Cape 
Town and other South African ports the former rate of 
50s is again quoted. For several weeks no rate to South 
Africa has been posted. Among the latest charters is 
that of the British ship Samoena, which has been taken 
by W. R. Grace & Co., of San Francisco, to freight ties 
from Eureka to Callao, or Mollendo, private terms. The 
German ship Schurbek, now on the British Columbia side, 
will proceed to Valparaiso for orders with lumber. The 
rate is 43s 6d to the Pisagua range, less 2s 6d direct. 
Bowring & Co. are the charterers. 

The schooner S. T. Alexander, now at Tacoma, will 
load lumber for the South Sea islands, private terms, 
while the barkentine Thomas P. Emigh, loading on the 
Sound for Mazatlan, is also taken at private terms. 
Barkentine Jane L. Stanford will soon leave San Fran- 
cisco to load lumber for Valparaiso also on the Sound 
at 38s 6d. 

A strike was commenced at some of the shingle mills 
at Ballard this week owing to higher wages asked by 
some of the clippermen amounting to 25 cents, the in- 
erease being from $3.25 to $3.50, affecting about thirty 
men. However, they have all returned to work and the 
mills are all running with the exception of the Sobey 
plant. An increase of a half cent a thousand was also 
asked for by the packers. The mills affected were the 
MeDonald, Sobey, Wiley-Schumacker and Turgeon mills, 
where the same wage scale has been maintained as before 
the closing down of the mills last November. In the face 
of the present unsettled condition of the market several 
of the larger mills state they would rather close down 
than increase wages at this time. 

H. A. Muffley, manager of the Old Oregon Lumber 
Company, of this city, states that so far this year the 
volume of business handled by his company has exceeded 
that for the same period last year by one-third more. 
Mr. Muffley says shipments for last month were very 
good with them, notwithstanding the quiet condition of 
trade in almost all sections on the coast. ‘ 

Frank O’Brien, who has for several years been in 
charge of the Seattle offices of the Puget Sound Mills & 
Timber Company, but who was compelled to give up work 
last September and leave for the south on account of ill 
health, returned the first of the week and from all ap- 
pearances has entirely recovered his usual good health. 
Mr. O’Brien says he is now a great believer in the out- 
of-door, free-from-care life, as a sure cure for all ails. 
He is again back at his desk and will, no doubt, resume 
management of the destinies of the Puget Sound Mills & 
Timber Company from this on. A. T. Mills, of the com- 
pany, has had charge of affairs during the absence of 
Mr. O’Brien. 

J. H. Hewitt, president of the Tyee Lumber Company 
of Seattle, returned this week from a ten days’ absence 
spent at his summer cottage down on the ocean, near 
Hoquiam. It is a good bet, when business is quiet, that 
if Mr. Hewitt is not to be found around the offices of 
the company in the Central building he can be found 
down at ‘‘Sleepy Hollow’’ on the ocean. The Tyee 
Lumber Company are well satisfied with the amount of 
business coming in, considering the lack of orders re- 
ported being received by other concerns. 

C. J. Flack, who recently was engaged by the R. J. 
Menz Lumber Company, of this city, to take charge of 
the lumber and shingle department of the company, ar- 
rived in Seattle the first of the week and now has charge 
of this end of the business. Mr. Flack, as has been 
stated in these columns, has heretofore represented the 
Redwood ‘Manufacturers’ Company, of Black Diamond, 
Cal., with headquarters at Kansas City, Mo. 

L. G. Horton, secretary-treasurer of the Northwest 
Lumber Company of this city, reports the demand from 
eastern markets quiet, but feels sanguine with the tariff 
schedules settled that a resumption of buying will follow. 

C. C. Bronson, of the Day Lumber Company, who is 
chairman of the Associated Bureau of Grades of the 
Pacific Coast Lumber Manufacturers’ Association, left 
Seattle the last of this week to attend a meeting of the 
committee consisting of A. N. Riggs, of the Southwestern 
Washington Association, and Fred C. Knapp, of the 
Oregon & Washington Association, to be held in Portland 
on the 17th inst. 
good reports are being received from inspectors: repre- 
senting the Pacific Coast Association. : 

T..J. Butcher, president of the United States Lumber 
Company, reports an increased demand for both lumber 
and shingles, at better prices, during the last week. 

J. E. Pinkham, president of the J. E. Pinkham Lumber 
Company of this city, states that unless there is an im- 


Mr. Bronson states that some very’ 


provement in the demand over the last two or three \ ocks 
there will be a closing down of many of the mills in 
Washington. 

A California lumberman to visit the Puget ind 
country the last week was A. A. Baxter, manager o! the 
Bellingham Bay Lumber Company, San Francisco. Mr. 
Baxter keeps in close touch with the San Francisco ; ftice 
and he states that the California market has rec ntly 
shown quite a decline. The Bellingham Bay Lumber 
Company closed its plant about a year ago and oper: ions 
will not be resumed until the lumber situation locks a 


good deal better than it does at present, accordii» to 
Mr. Baxter. This concern finds it cheaper to go ov the 
market and buy stock rather than manufacture i! the 


prevailing prices. 

J. F. Ives, manager of the Stimson Mill Company, 
Ballard Station, Seattle, says there is no eastern rail 
demand at all, and likewise no demand for coastwise or 
foreign cargoes. He states if it were not for the local 
demand they would be compelled to close down, and in 
the event of a slump in local buying this step may 
become necessary. , 

H. 8. Boleom, of the H. C. Boleom Lumber Company, 
Ballard Station, Seattle, is of the impression that if 
Congress would adjourn for about three years a better 
business situation would ensue throughout the country, 
Mr. Boleom does not look for any great improvement in 
the lumber situation on the Coast until fall buying com. 
mences. He states that spring buying is practically 
over and does not anticipate much buying during the 
summer months. This company also reports a good local 
demand, 

George B. Maxwell, manager of the Canal Lumber 
Company, Ballard Station, reports that lumber is being 
delivered on the job in San Francisco cheaper than it ean 
be bought here in Seattle. This refers to lumber shipped 
from Seattle. 

An eastern visitor in Seattle this week was J. L. Ken 
dall, of the Kendall Lumber Company, Pittsburg, Pa. 
Mr. Kendall makes an occasional trip to the Coast to 
look after his interests out here. He is heavily inter- 
ested in Oregon timber lands, and also owns the electric 
light plant and water plant at Roseberg, Ore. While in 
Seattle Mr. Kendall visited with his old time friend 
and partner in business, A. P. Henderson, of the A. P. 
Henderson Lumber Company. 


Revocation of Canceled Shingle Order. 


A member of the Pacifie Coast Shippers’ Association 
recently resorted to a unique method of forcing a cus- 
tomer to live up to his contract on an order sent in 
through a salesman, on which cancelation was attempted 
two days later on a declining market. The salesman had 
sent in a telegraphic order for a car of clears, on which 
confirmation was mailed by the shipper the same day. 
Two days later the salesman wired in to cancel the order. 
Communications on the subject passed back and forth, 
but the customer declined to accept the car, and gave as 
a reason that he had no trouble in buying on a cheaper 
basis delivered. The member of the association wrote 
the customer and salesman that he was sending the com 
plete file of correspondence on the transaction back to 
J. E. Defebaugh, editor of the AMERICAN LUMBERMAN, 
and asked that the matter be thoroughly aired in the 
trade paper, leaving the generak public to be the judge 
as to who was in the right. After finding that the mem- 
ber was determined to publish the matter he wired in 
that he would accept the car, and asked that mi mber 
to advise the AMERICAN LUMBERMAN to withhold the 
article. Secretary F. D. Becker, of the Shippers’ 2ss0- 
ciation, has instructed members that similar action should 
be taken in every case where an unbusinesslike cancela- 
tion comes into the office of a wholesaler or manutac- 
turer. 

Henry Dickinson, vice president of the Great Northern 
Mill Company, of this city, returned the first of the week 
from an extended eastern absence. 

E. H. Polleys, president of the Proudfit-Polleys |..m 
ber Company, Lincoln, Neb., spent a few days in S tle 
this week. While here Mr. Polleys subscribed for 4 
membership card in the Hoo-Hoo House, expecting to 
return to the Coast some time during the summer, w/ien 
he could enjoy the comfort and hospitality of this ‘ine 
club. He returned to his home at Lincoln the !:''er 
part of the week. 

Walter M. Starrett, who recently accepted a pos!')0n 
with the Alaska Lumber Company, of this city, to rj '¢ 
sent them on the road in the Kansas, Nebraska d 
Colorado territory, reports trade as being fairly ¢ d. 
Mr. Starrett is an experienced lumberman in all 'ts 
branches, and being well known in the middle vest 
should be able to make a good account of himself. 

The Hoo-Hoo House at the Alaska-Yukon-Pacific !\* 
position will be one of the best domiciled buildings ® 
the fair, The wives of the executive committee will «t 
as patronesses, and will also oversee the interior decoral 
ing of the house. 

Secretary V. H. Beckman, of the Pacific Coast Assoc!” 
tion, received a telegram from Col. Henry 8. Stine, ns 
Barnes :& .Mauk, from Vancouver, B. C., this week, stat 
ing that the shingle mills in British Columbia were 5!* 


_weeks behind in their orders. These mills are usurp!"'+ 


the markets of the mills on this side of the line to g00" 


‘ advantage at the present. time. 


At'a well attended’ meeting of the. lumber, manufac: 
turers of the British Columbia Lumber & Shingle Manv- 
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fact: ers’ Association, held in its rooms at Vancouver 
this . eek, an increased demand was reported and prices 
were -tiffening and would be advanced shortly as a result 
of 2 -onference of the members of this association. A 
mem -r of the association stated at the meeting that it 
woul. be only a short time before a move in the direc- 


tion 


an advance was made. Millmen of that section 


clain that if they received $17 a thousand for their 


prow 


for the balance of the season they would not 


make up their losses for last year. Any advance on the 
Coast will be followed by an increase in the prices at the 
mounain mills. It was reported at the meeting that the 


pres 


price basis was entirely too low. 


Milwaukee Road After Lumber Business. 





It becoming apparent that the Milwaukee railroad 
is mal ng preparations toward securing a big share of 
the lu ber business on the Coast. The two big barges 
that being constructed by the company for gathering 
lumbe* at the different mills at Ballard and elsewhere 
on Pct sound are now nearing completion at the ship 
yard f Hall Bros. at Winslow, across the Sound 
fron ittle. These barges are so strongly built that 
they | stand most any kind of weather. By June 1 
the waukee will be in direct connection with the 
Bal mills and have ample means of caring for ship- 
me! rom that milling district to its territory. The 
first to which the barges will be put will be carrying 
the ct of the mills in Ballard to the company’s 
terminals in this city. On account of the immense ter- 
ritor it is being opened up to lumber shipments from 
the ( by the completion of the road to the Coast the 
shipments of lumber will be a big factor in the Milwau- 
kee's iraflic. The new towns springing up along the line 
will sume great quantities of lumber and shingles 
fron s section. The Grays harbor country will also be 
reac! by this road, owing to traffic arrangements en- 
ere! o with the Harriman line, which the latter is 
build to Aberdeen. ‘This line extends through a 
heay mbered section of King county. 

D. E. Skinner Returns to Washington. 

D. Skinner, chairman of the tariff committee of 
the Pacifie Coast Lumber Manufacturers’ Association, 
who lone so much good work in behalf of the reten- 
tion of the $2 duty on lumber, and who is president of 
the | Blakeley Mill Company, Port Blakeley, Wash., 
left Seattle the last of the week for Washington, D. C., 
to be sent at the presentation of the case before Con- 
gress the interests of the Coast lumbermen. Mr. 
Skint ill relieve J. H. Bloedel, of the Larson Lumber 
Com] Bellingham, who has been in Washington for 
sevel cks, aiding in the fight. 

WESTERN WASHINGTON NOTES. 

Pac WasuH., April 15.—The Eatonville Lumber 
Comy of Eatonville, expects to get its plant in 
operat next week, according to H. 8. Mitchell, head 
of the y company. The saw mill will have a 10-hour 
capacit f over 150,000 feet. The main mill building is 
60x32 t and has several large wings, besides boiler 
and ¢ house, dry kilns ete. Automatic sprinklers 
soon be installed throughout the plant and its own- 
ers be it will then rank as one of the largest and 
most late on the coast. All kinds of lumber will 
be ma ictured, the company making a specialty, how- 
ever, g timbers. This mill can cut timbers of any 
size u 100 feet in length. The machinery of the 
main } includes one 10-foot band mill, one horizontal 
10-in ud resaw, one gang resaw, besides several gang 
edgers ners, matchers etc. The power is derived from 
Corliss ines developing 1,000 horsepower. ‘The plant 
tas its n eleetrie plant. ‘The company owns extensive 
tracts mber extending back from the mill site about 
six mil It has built a railroad into the timber and 
tow has one mile of track with logging locomotive and 
cars, company has a large log pond and has put up 
a gener tore, bunkhouses, a number of dwellings and 
other | ngs. Anent the lumber market Mr. Mitchell 
Says Ul tuation could be a great deal better, but the 
indicat are that it will pick up considerably this 
summ¢ (he foreigu market is a little off shade for 
the san ason that the American market is. They have 
ridin ed from the financial depression which was 
felt ji strongly in Europe as in America, The mill- 
men ar | optimistic and believe a change for the 
better ie soon and know that conditions could not 
be Wo! han they were last winter. The tariff agita- 
tion ha. jad its effect and the rail market has suffered 
Serious om it. Loeal trade is very healthy and the 
focal ck d is still on the increase. 

Among the Millmen. 
— naher, of the Danaher Lumber Company, has 
ll ‘rope on an extended trip, and expects to 
turn lacoma in June. 
aan, wet Sound Lumber Company has not yet 
“hn ther it will rebuild its saw mill which burned 
stated rey E. V. Wintermote, of this company, 
a: . the insurance adjusters have not yet finished 
will be _ no decision as to the company’s future 
hy de until the insurance is settled. 
aa Winkleman, of the Winkleman Lumber Com 
ny, \ n Seattle the 14th on a brief business trip. 
dies. uley-Moore Lumber Company is having no 
finds = etting enough business to keep going and 
slack : 8 —e all along the line, despite the 
aber ‘i ( emand. John E. Manley, secretary-treas- 
nla company, said prices are holding steady and 


an orde i 
Somethin, 
Taken a: 
rail trade 


quirie 


‘S to be no cutting at all, except perhaps when 
‘S unusually attractive to a mill, calling for 
the mill happens to be specially well fixed on. 
‘i Whole, the market is quiet, so far as eastern 

18 concerned. There are some eastern in- 


S coming in, but the buying is done mostly in small 


stuff. Little common lumber is sought. As soon as the 
tariff is settled business in lumber and other lines should 
become normal and there should be a fair summer trade. 
The demand throughout this state and the west continues 
very good, 

The Weyerhaeuser Timber Company is having the old 
buildings cleared off the lots it recently bought at South 
A and Eleventh streets, where it purposes putting up a 
large office building. George 8. Long, resident agent of 
the company, states that the building will be started this 
year, 

Lumber Shipments. 


The report of the collector of customs of the Puget 
sound district, comprising fourteen ports, shows foreign 
lumber shipments from the district during the fiscal 
month of March were only 11,620,000 feet, as compared 
to 14,928,000 feet in March, 1908, and 20,888,000 feet 
in March, 1907. The customs reports show foreign lum- 
ber shipments from Puget sound for the first three 
months of this year to have aggregated 43,312,000 feet, 
as compared to 54,014,000 feet for the same three months 
of 1908, a decrease for this year of 10,702,000 feet, or 
over 3,000,000 feet a month. 

On its second voyage of the season to Alaska the 
steamer Seward is at the St. Paul & Tacoma Lumber 
Company’s docks taking on 600,000 feet of timber and 
railroad construction material for the Copper River rail- 
road at Cordova. A large order of this material has 
been gotten out at the St. Paul mills for the Copper 
River road and is being shaped all ready to put in place. 
Sesides the lumber, the Seward is carrying locomotives, 
steel bridge material and other cargo for the railroad 
company, 

Contractors building the Front street terminal line for 
the Chicago, Milwaukee & Puget Sound Railway Com- 
pany, to serve the saw mills and other industries along 
the north water front, now have 5,600 feet of the foun- 
dation work in place, out of a total of 13,300 feet, and 
expect to finish by the time the line is open for freight 
traffic in June. The north end of the line is completed 
to a point directly in front of the Defiance Lumber 
Company’s engine house. The south end is about half 
way through the property of the Reed & Andrews shingle 
mill, now operated by E. J. MeNeeley & Co. The spur 
to the Defiance mill is completed and decked. About 
ten days will be required to carry the line north to its 
terminus at the North End Lumber Company’s mill. On 
the south end the line will have to curve around the E. 
J. MeNeeley & Co. mill buildings and the Danaher Lum- 
ber Company buildings, which stand directly in Front 
street. The cost of the line will be about $300,000. 

The barkentine Georgina cleared Tuesday with 1,123,- 
516 feet of lumber and 550 bundles of lath from the 
Danaher Lumber Company’s mill for Iquique. The Brit- 
ish ship James Kerr has finished its cargo of 2,600,000 
feet of lumber for Newport, England, at the Tacoma 
Mill Company’s mill, and the schooner Ruth E. Godfrey 
850,000 feet for the Nelson-Johanson Mill Company’s 
mill at San Pedro, Cal. 

The South Tacoma Mill Company, which lately com- 
pleted improvements increasing its capacity from 25,000 
to 40,000 feet a day, is running steadily. The planing 
mill is turning out about 10,000 feet a day. J. R. Addi- 
son, of this company, says the tariff agitation has 
affected the market, but that the company has all the 
business it can do and is well satisfied with the outlook 
for summer. About one-half its output is sold locally 
and the rest goes to rail trade. The company is operat- 
ing a logging camp southwest of Puyallup. 

Henry 8. Royce, of the newly incorporated Monarch 
Lumber Company, in which Marvin Hughitt, jr., and 
associates are interested, states that as soon as the lum- 
ber market becomes normal the company will install a 
saw mill of about 100,000 feet capacity in its timber at 
Silver lake, near the Nisqually river. 

Two cedar boards, remarkable for their size and the 
fact that they were cut by Indians years ago, have been 
taken from the old Pierce county courthouse in Tacoma, 
which is being torn down, and have been turned over to 
the Washington State Historical Society for its exhibit 
at the Alaska-Yukon-Pacifie Exposition. R. L. MeCor- 
mick, secretary of the Weyerhaeuser Timber Company, 
is president of the society. One of these boards is 10 
feet long and 5 feet 2 inches wide. The other is 10% 
feet long and 3 feet 11 inches wide. The boards are 
from 1% to 1% inches thick and as smooth and true as 
if cut by a modern saw. It is said the boards are fully 
100 years old. Secretary W. H. Gilstrap, of the society, 
says the larger of the two boards is the widest known 
native board. 

According to San Francisco advices the old American 
ship Joseph B. Thomas, which has been lying idle at 
Winslow, has been chartered at $12 to carry a cargo of 
lumber from Tacoma to New York. It is stated that 
the vessel will be converted into a barge upon her 
arrival on the Atlantic. It is a wooden vessel, built in 
Maine in 1881. 





NORTHERN WASHINGTON NOTES. 


EvEeRETT, WASH., April 16.—Cramped for operating 
space during the last two years the Everett Box Company 
has secured a site of about two acres near the Northern 
Pacific depot at Lowell, about one mile from this city, 
and will erect a thoroughly modern 2-story factory 
building 48x96 feet, the contract for which- has been let. 
To keep abreast with modern standards the Everett Box 
Company will utilize throughout its new plant individual 
electric motors, The foundation of the factory proper 
will be piling, the same base to be prepared for a pro- 
posed , warehouse. By this addition to care for -its 
growing business the company does not intend entirely 
to forsake the plant in Everett, where it has worked up 
a large trade, but expects to continue using the old fac- 
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WE SHIP PROMPTLY 


FIR LUMBER 


FLOORING 


Red Cedar Lumber 
and Shingles 


Eastern Office: 
HARRISON G. FOSTER 
849-851 Security Bank Bldg. 
Minneapolis, Minn. 


St. Paul and Tacoma Lbr. Co, 


TACOMA, WASH. 
EB. G. GRIGGS, President 
A. G. FOSTER, Vice-President 
GEORGE BROWNE, Sec’y and Treas. 
C. A. FOSTER, Ass’t Sec’y and Treas, 
C. W. GRIGGS, Chairman Board of Trustees 


a 


f ——s«1N TIMES PAST 7 


when people didn’t know about our Fir doors, They 
used to say in those days, a Fir door is a 


SUBSTITUTE FOR PINE. 


Those days are aneient history. 


NOW 


where the ambitious builder wants something 


BETTER THAN PINE, 
he hunts till he finds a door which has rift or vertical 
grain stiles and rails and beautifully figured panels 
and then he orders our 


SOFT YELLOW FIR DOORS. 

We also manufacture Cedar Doors, Fir and Cedar 
Mouldings, Finish, Siding, Columns—in fact, pretty 
much everything a yard carries in stock. 

















OUR CUSTOMERS WILL MEET US AT THE 
HOO-HOO HOUSE, A, Y. P, EXPOSITION. 


The Wheeler, Osgood Co. 


TACOMA, WASH. 


New York and New England Representatives, 
HARRY L. FULLER, 708 Broad Exchange Bldg., Boston, Mass, 
Pennsylvania and New Jersey Representative, 

W. C. ASHENFELTER Builders’ Exchange, Philadelphia. 
q Spokane Representative, H. 8. OsGooD, Spokane, Wash. e 











WE ARE CAR ANQ CARGO 
SHIPPERS OF 


LONG and LARGE TIMBERS 


SPARS 


GENERAL OFFICES: 


Pacific National Lumber Co. 


Mills at Ashford, Wash. TACOMA, WASH. 

















HARDWOOD LUMBERMEN 7.802 ,ic so their eavancace 


of the “Climax Tally Book.’’ American Lumberman, Chicago, Ill. 
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F. GC, GRAHAM LUMBER CO, 


Manufacturers and Wholesalers of 


Oregon Fir Lumber 


Our Mill: 
BUCKEYE SAWMILL 


COMPANY 
DETROIT, OREGON 


General Offices: 
827 Chamber of Com- 
merce Bidg. 
PORTLAND, ORE. 


























= BUY= 
Proudfit-Polleys Lumber Co. 


LINCOLN, NEB. 


WESTERN WHITE PINE, 
IDAHO WHITE PINE, LARCH {| MONTANS Gad, 


and get grompter shipments, and save the long over-mountaia haul. 
Write us on FIR, CEDAR, SPRUCE, YELLOW PINE. 
We Furnish 
Cc ‘ 
THON, ENTEGRA FENCE POSTS. 


—" 


m- SPOKANE. “@e| 


t FROM OUR 





























Quick Shipment. 


WE WISH TO MOVE: 


10 Cars 8" No. 2 Shiplap 10 to 16 ft. 
Western Pine. 


5 Cars 8" No. 3 Shiplap 10 to 18 ft. 
Western Pine. 


3 Cars 2x4—16 Fir and Lach. 
4 Cars 2x6—16 Fir and Larch. 
Can furnish good assortment yard 


stock of Western Pine. Ask for our 
low prices. 








Wm. Musser Lumber 
& Mfg. Co. 


SPOKANE, WASHINGTON. 








WESTERN PINE AND LARCH LUMBER 








Pacific Coast Lumber Products 


We are manufacturers and wholesalers and 
cater to the eastern yard and factory trade. 


BEMENT-HAROLD LUMBER COMPANY 


Hutton Bidg., Spokane, Wash. 
We use Telecode Mills at Huetter, Idaho 











WAMIC®O 


THE TRADE MARK THAT STANDS FOR 


GOOD DOORS 


Our New Stock Factory is now running and we have 
a daily output of 500 Western Pine Doors and 80vu K, 
D. Western Pine Windows—all Wamico quality. 


Handle the WAMICO Brand 


WASHINGTON MILL CO., Spokane, Wash. 























If you are in the et the 
Market for BOXES ts agra 
PHOENIX LUMBER CO., SR0KAne 


E.F.CARTIER VAN DISSEL, Manager. 











tory for turning out strawberry and apple boxes during 
the rush season. 

The machinery equipment of the new factory will be 
capable of turning out each day a carload of shooks, 
equal to 5,000 apple boxes. From hemlock and spruce 
the Everett Box Company manufactures fruit boxes of 
all kinds, berry crates, soap boxes, fish boxes ete. The 
principal markets served by the company are the western 
states, China, Honolulu and South America. The com- 
pany expects an excellent season’s trade, especially in 
the production of fish boxes. 

Mayor Newton Jones, of the Hyena Mill Company, 
secretary of the Snohomish County Shingle Grading As- 
sociation, in company with D. A. Ford, secretary of the 
state shingle grading association, spent a portion of 
the week in Chehalis county endeavoring to induce 
straight shingle mills to come into the grading organi- 
zation. 

The Everett Timber & Lumber Company has resumed 
operation after a long period of idleness. Newton Jones, 
as receiver for the Everett Lumber Company, has been 
allowed a fee of $5,000 for selling the property to its 
present owners, the «verett Timber & Lumber Company. 

The T. M. Ring Logging Company will shortly resume 
operation in its Cherry Valley timber. The company 
expects to use 250 men and has a line of railroad tap- 
ping a belt for a distance of three miles. 

J. Bruce Gibson, secretary-treasurer of the Sumner 
Iron Works of this city, states that it has been neces- 
sary for the company to increase the capacity of its 
plant right along in order to take care of growing 
business. ‘‘Orders on our books at present are taxing 
the capacity of the plant to its limit,’’ said Mr. 
tibson, 

The H. O. Seiffert Company of this city, reports 
some very low prices being quoted in the Colorado 
and Nebraska territory from the Coast. ‘‘There is 
every indication of an. increased demand from the 
line yards throughout the middle west, as we have 
booked some good orders for yard stock from the 
Dakotes during the last two weeks,’’ said Bert L. 
Manni: ., of this company. In his opinion there will 
be no great volume of business shipped east until 
fall trade opens up, but a strong demand is looked 
for next fall. 

Rucker Bros. of this city, who opened wholesale 
offices in the Stokes building the first of the year, 
report that their mill at Hartford, seven miles east 
on the Northern Pacific railroad, is running full time, 
turning out 100,000 feet of lumber and 250,000 shingles 
aday. W. T. Garthley, manager of the Everett offices, 
says the company anticipates making some improve- 
ments on the plant in the near future which will 
increase the output considerably. 

The Ferry-Baker Lumber Company, of this city, 
reports quiet demand for lumber from eastern mar- 
kets, yet continues running right along. Mr. Baker 
has added to the fine line of draft horses the com- 
pany is rapidly acquiring to take care of its mill 
product, a team of blacks that would be hard to beat 
anywhere in the country, and of which Mr. Baker is 
particularly proud. The company has eighteen 
horses and it is likely that before the end of the 
present year this number will be considerably in 
creased. KE. A. Poyneer, treasurer of the company, 
reports a good demand for Birkett lath from Seattle, 
which are being used in the construction of buildings 
at the Alaska-Yukon-Pacifie Exposition. 





IN THE GRAYS HARBOR COUNTRY. 

ABERDEEN AND HoqQuiAM, WaAsH., April 15.—The 
March shipments from the Grays harbor mill, of 
Hoquiam, shipped to the southern markets 1,536,734 
feet of lumber and 240,000 pieces of lath. 

The American mill at Aberdeen has been closed for 
several weeks to give the mill a general overhauling and 
install new boilers to be prepared for a long run when 
they start again. 

Frank H. Lamb, of Hoquiam, secretary of the Pacifie 
Northwest Forest Protection & Conservation Association, 
called a meeting of the organization for Monday, April 
5, at Spokane. Matters of general importance were dis 
cussed at the meeting and plans for the protection of 
the forests during the coming summer were formulated. 

Edward Hulbert and associates, Messrs. Sudden and 
Christenson, of San Francisco, who recently purchased 
the U. S. mill, have put the mill in running order and 
are now awaiting a favorable adjustment of the tariff 
question before beginning operations. 

A. Polson, of the Polson Logging Company, and A. F. 
Peterson, of the National Lumber & Box Company, start 
for San Francisco Saturday to look into conditions in 
the southern markets. 

J. F. Posey, of Los Angeles, has decided on locating a 
branch of his piano manufacturing factory at Hoquiam. 
A site has been donated to the company worth $7,200, a 
purse of $2,500 and 100,000 feet of lumber has been 
donated by the citizens of Hoquiam. The plant will 
employ about 100 men. 

Frank H. Lamb, of Hoquiam, has been appointed a 
special lecturer for a course of six to ten talks on the 
engineering of logging in the course of the school of 
forestry at the University of Washington this year. 


Personal Mention. 


S. R. Bodine, salesman for the Wendling Lumber Com- 
pany, of Portland, is in town on business. 

Kk. S. ‘Townsend, of Calais, Me., has joined the office 
force of the E. K. Wood Lumber Company. He went first 
from Maine to Mexico with a lumber company that ex- 
pected to locate a mill in that country, but a_ suitable 
location being unavailable the plans for a mill did not 
materialize. 

George H. Emerson and son Ralph spent last week on 


the Sound, where they went in their new touring car. 


John Hewitt, of Seattle, a brother of Harry Hewitt, of 


Heasiom, is spending a few days at his cottage at the 
each, 
M. B. Grazer, of the firm of White & Grazer, loggers, 


+ returned Saturday from Los Angeles, Cal., where he has 


been for three months resting up. He visited all the prin- 
cipal points of interest in California while away. 

S. E. Slade, of the Slade Miil Company, who has been 
the guest of W. B. Mack while on the harbor looking arte 
his lumber interests,. left yesterday for San Francisco. 

Frank H. Lamb, of the Lamb Timber Company, is serviny 
on the federal jury at ‘Tacoma. 

Grays Harbor Shipping. 


April 9—The steamer Norwood sailed from the Lytle mij! 
with a cargo of 700,000 feet of lumber for San Francisco. 

April 10—'The steamer San Jacinto sailed from the E. k. 
Wood mill with a cargo of 600,000 feet of lumber for Sony 
Francisco, 

April 11—The barkentine Benecia sailed for Guaym: 
Mexico. The vessel took a eargo of 650,000 feet from t| 
bk. K. Wood mill at Hoquiam. 

The steamer Horuet sailed from the North Western Lum 
ber Company’s mill carrying a cargo of 500,000 feet of 
lumber for San Francisco. 

April 12—The steamer Harold Dollar sailed with a cargo 
of 750,000 feet taken from the National Lumber & Box Com 
pany’s plaut. The Doliar’s destination is San Francisco. 

April 13—-The steamer Fair Oaks sailed with a cargo of 
600,000 feet of lumber taken from the Northwestern Luriber 
Company’s mill for San Francisco. 

The steamer Hoquiam sailed from the Hoquiam Lumber & 
Shingle Company's mill carrying a cargo of 550,000 feet of 
lumber destined for San Francisco. 





IN SOUTHWESTERN WASHINGTON. 

CENTRALIA, WASH., April 17.—Dissatisfaction is ex 
pressed among manufacturers in general on account of 
the still unsettled condition of the tariff question. A 
railroad man of note remarked a few days ago that the 
people wished to be assured at an early date that they 
would get the tariff settled so that business would resume 
its settled state. 

The Harriman surveyors are at work near Centralia, 
and also a number of condemnation suits have been filed 
for property between here and Rochester, which would 
lead to the opinion that the road would be built to this 
place soon. Work from Rochester west is progressing 
rapidly. 

The Hawkins mill of Napavine is being moved to a 
place near Gate City, where it will be used for cutting 
ties and stringers on a contract with the Oregon & 
Washington railway. 

A great deal of interest is being taken in the suits 
now pending with regard to the lands granted to rail 
roads of the west in the ’70s. A number of people have 
settled on these lands claiming the right to purchase at 
$2.50 an acre, according to the original terms of the 
grant, and there is much difference of opinion as to the 
outcome of the suits. Should the plaintiffs prove sue 
cessful thousands of acres will be settled up immediately. 

The state land commissioner estimates the timber 
owned by the state at 37,000,000,000 feet, on which a 
conservative estimate places the value at $58,000,000, 
This includes school, capitol and other special tracts. 

The regular monthly meeting of the Southwestern 
Washington Lumber Manufacturers’ Association was held 
in Centralia last Saturday, but on account of the absence 
of the secretary with the minutes of the previous meet- 
ing nothing was done. The meeting was called by the 
president and George Birge was asked to act in the 
place of the secretary. A general discussion was held, 
but no changes made in prices. 








FROM THE CANADIAN NORTHWEST. 

VaNcouvER, B. C., April 17.—Vancouver island timber 
is particularly attracting the attention of American 
investors just pow. Several recent deals are reported. 
Andrew Wright and a Victoria syndicate sold thirty see 
tions near San Juan to New York people, including ©. 
I. Hess, N. M. Waters and Mr. Bond, the price being 
about $100,000. R. A. O'Neil, @f Detroit, Mich., paid 
C. A. Harrison and C. A. Gass. of Vietoria, $50,000 for 
sixteen square miles. These latter gentlemen, with 5. 
Moody and C. Gardiner, sold another tract recently for 
the same amount. Minneapolis lumbermen bought in the 
Jordan river district to the extent of $160,000, Another 
sale on the Gordon iiver was for $60,000, the buyers 
being from New York. Arthur and J. Trethewey, !or 
merly of Harrison Lake, have bought the saw mill ind 
timber limits of the Abbotsford Lumber Company, pay 
ing therefor $375,000. The Abbotsford Lumber Com 
pany, composed of Alexander Johnston, J. R. Craig and 
James Cooke, started business at Abbotsford ten years 
ago with a small mill close to the town, but a year ago 
they built a large mill on Abbotsford lake, a mile from 
the former location. 

Taking advantage of the dullness in the log market 
across the border, the Fraser River Lumber Mills has 
bought 2,500,000 feet of fir logs at Bellingham, Was, 
at about $9 a thousand. On the Vancouver side the 
price runs from $10 to $13, the latter figure being 
extreme. The logs will be towed to the company’s plant 
at Fraser Mills, on the Fraser river, above New West- 
minster. Mr. McRae, president of the company, stated 
that his company was negotiating with Bellingham « al- 
ers for the purchase of 10,000,000 feet additional ot 
logs. ] 

W. J. Holeomb & Son have completed their mill wear 
Rossland. They own 5,800 acres of timber on Vi in 
lake, and will employ sixty men in the saw mill and 
woods. 

C. H. Cahan, a prominent lawyer of Montreal and 
Halifax, with A. R. Doble and A. M. Aitkens, of Mon 
treal, is in this city this week inspecting the Stave lake 
power proposition. Eastern capitalists, whom they repre- 
sent, will raise $2,500,000 for the development of this 
water power thirty miles from Vancouver, the electrici!) 
to be transmitted to Vancouver and vicinity. The local 
directors state that with the financing of the scheme the 
work will go ahead rapidly. Considerable preliminary 
work already has been done, and manufacturers on the 
lower mainland are looking for cheap power. 


AP 


thi 
sp! 


at 

im 
Ab 
on 
0) 


Ti 


be: 
af 
be 
me 
Th 
an 
pu 
ye 
eve 


Op 
me 
de 
he. 





909. 


the 
gers, 
has 
prin- 


been 
arte: 


Ving 





S xX 
nt of 
. A 
t the 
they 


sume 


ralia, 

filed 
vould 
» this 


‘Ssing 


to a 
itting 


on & 


suits 
rail 
have 
ise at 
f the 
» the 
» sue 
ately. 
imber 
ich @ 
O00, 
ts. 
estern 
s held 
ysence 
meet- 
Vv the 
n the 
held, 


rimber 
eran 
yorted, 
a sec 
ing C. 
being 
, paid 
iW) for 
ith 8. 
ly for 
in the 
nother 
buyers 
vy, for 
il and 
y, pay 
» (oom 
ig and 
yeurs 
ar igo 


p from 


market 
lls has 
Wash., 
de tne 
be ing 
3 plant 
West- 
stated 
n deal 
mal of 


I] near 
Violin 
ill and 


al and 
f Mon 
ve lake 
r repre- 
of this 
etricity 
ie local 
ome the 
imunary 
on the 


Aprit 24, 1909. 


_ 


AMERICAN LUMBERMAN. 


73 





TRADE SITUATION IN THE INLAND EMPIRE. 





Lumbermen Desirous of Securing a Check on Car Weights— Many Plants Resume Opera- 


tions—Craig Mountain Millmen Preparing for Large Cut. 





IN THE PINE COUNTRY. 


SroKANE, WaAsuH., April 17.—The building boom in 
this ity and unusual activity continue to increase as 


spriny advances. The Spokane building record for 
Apri will be a hummer and a rival to the unusnal record 
of M ireh. 4 


Iniind Empire lumbermen are desirous of securing 
a check on car weights and that this important matter 
be co dueted under the direction of the state commerce 
comm sion. In the last session of the legislature a bill 
was jussed placing the weighing of hay and grain in 
the lauds of the state commissioners and by an over- 
sight lumber was omitted. Many complaints are re- 
ceived y loeal shippers owing to no cross check on ship- 
ment:. Which would be eliminated if the weighing of 
cars \\. 8 placed in the hands of the commission. It is 
probable that weighing points for hay and grain will 
he establishcd by the commission at Spokane, Seattle 
and ‘Tacoma in time for the law, which goes into effect 
June iv. 
Consolidated Lumber Company, of Elk, this state, 
is tearing down its old dry kiln to make room for a 
much larger one, The contractors are on the ground 
to erect a modern dry kiln, manufactured by the Amer- 
jean \Vood Extract Company, of Seattle. This kiln, 
to consist of twelve units, will dry 60,000 feet of from 
| to 2-inch lumber in twenty-four hours, or one-half the 
capacity of the mill. This is the largest kiln of this 
kind in Washington and the second one east of the Cas- 
cade mountains. It is to be built of reinforced con- 
crete, absolutely fireproof. The company’s new loco- 
motive for the logging road was unloaded this week 
and js being taken to the track. On account of its size 
the bridges had to be reinforced. Elk is about twenty 
miles north of Spokane. 

Forty-five thousand dollars was the amount paid for 
labor in Mareh by the Blackwell Lumber Company, of 
Coeur d’Alene, Ida., and according to Earl M. Rogers, 
superintendent, fully that much will be disbursed monthly 
throughout the season. Mr. Rogers states that his plant 
is running in good order «nd that much lumber is being 
piled. He also announces that the work of laying 
steel on the extension to the Coeur d’Alene & Southern 
railroad, formerly the Lewis road, is under way. A big 
crew is at work and operations will be pushed to get 
the road ready to haul logs by the time they are needed 
at the mill. Mr. Rogers has a large crew at work log- 
ging and will have no difficulty in keeping the big mill 
supplied. 

The building of the flume from the Maggie creek dis- 
trict will make Kamiah, Ida., an important shipping 
point for wood, ties, lumber and telephone poles. It is 
estimated that at least 1,000 cords of wood will be de- 
livered at Kamiah by the flume before the first of 


June and heavy deliveries of lumber and ties will be 
made throughout the summer. The flume is about six 
miles long and extends into one of the best timber sec- 


tions in the upper Clearwater country. The best timber 
is manufactured into lumber, while the smaller growth 
is converted into telephone poles and ties. The market 
for all of these products has been good for the last 
year. 

The \Walsh Lumber Company, at Rockcut, near Orient, 
this sta‘, of which E. W. Ruddy is president and G. L. 
Gardner secretary and treasurer, is planning to cut 
580,000 foot a day, beginning April 15, working day and 
night, make the season's run 8,000,000 feet. The plan- 
ing plint is insoperation, turning out a car of No. 1 
dresse| jumber daily for shipment to eastern markets. 
The company has 4,000,000 feet of weather seasoned 
lumber piled in its yard and most of it will go through 
the pliner. Many logs have already been delivered at 
the mill and there are quantities of logs banked along 


the river ready to float to the mill when required. Be- 
sides, »:yangements have been made with the railroad 
compar to convey logs by rail. The company will 
instal! own electric plant, arrangements for which 
_ tre now being made. More than seventy-five men are 
employ: ; 

lhe vonstruetion of the North Fork wagon road from 
Ahsah| Ida., up to Riverpoint will be completed this 


summe) 


‘rome by the Clearwater Timber Company. The con- 
Structio; 


of the wagon road is of particular importance 


at this time to the company, because of the plans for 
tea : the river at Bruce’s eddy, three miles above 
‘Ahsahka, and starting development of the timber tracts 


on the upper North Fork. The timber company has 
contributed $5,000 to the road fund. The Scoffield 
Timber Company also is interested in the project and 
‘8 furnishing funds. 

ML. Seymour, superintendent of the Potlatch Lum- 
Company, which started its plant at Palouse April 1, 
sige ‘1x months’ idleness, states that a night shift will 
i at work in a short time. Extensive improve- 
The 1 recently have been made on the Potlatch plant. 
ner ox Factory has been replaced, a lath factory added 
ne Work started on a huge burner. A hot pond will be 
put in later so that the mill can be operated all the 


year ar : : 
year. A larger foree will be employed this year than 
ever before, ’ 


b 


oe Six months half a dozen industries will begin 
K Jaa an in the Lewiston timber belt and the invest- 
* Several millions of capital will be required to 
ben P them. The Clearwater Timber Company has 

8 operations at Orofino, which, when completed, 


will provide for milling the finest large body of white 
pine in Idaho. The company is regarded as a Weyer- 
haeuser subsidiary. 

The Eastern pulp mill concern, which has mills at 
Newayago, Mich., will soon start operations at Kooskia, 
Ida. This will call for the expenditure of more than 
$1,000,000. 

The Northwestern Lumber Company has been buying 
timber in the Craig mountain district for several months 
and plans to begin active operations this summer. The 
company will own or control over 50,000 acres and will 
invest approximately $1,000,000. The purchase of 
3,000 acres of land near Kamiah would suggest another 
enterprise in the Lewiston country, while a large timber 
company is evidently seeking an investment in the 
timber district which will call for an investment of 
$1,000,000. 

N. 8. Pratt, president of the Pratt Lumber Company, 
of Spokane, was selected at the primaries April 6 to 
head the democratic city ticket in Spokane at the elec- 
tion May 4. Mr. Pratt has the support of the news- 
papers, and a nonpartisan club has been organized with 
400 members, nearly all old line republicans, to promote 
his candidacy. Mr. Pratt was in the city council six 
years and made a good record. His supporters believe 
he will be elected by the largest majority in the his- 
tory of the city. He has the support of many influential 
republicans, who are not in favor of Mr. Omo as a 
candidate. The fight will be on nonpartisan lines. 

Saw mill men on Craig mountain are preparing this 
year for the largest cut in the history of the region. 
Buyers for eastern firms have contracted for a large sup- 
ply to be shipped at the earliest moment, and there is 
also evidence that there will be a large local demand. 
With the new Grangeville extension the long hauls to 
railroad points will be avoided and there will be more 
profit for the millmen. 

John Lafayette, formerly of Michigan, has closed a 
deal to move his saw mill plant from Sandpoint to 
Coeur d’Alene, Ida., where he has leased part of the 
Rutledge Lumber Company’s mill site on Lake Coeur 
d’Alene. It is expected that work on the mill will 
start soon and will be rushed to completion. 

The Riverside Milling Company’s saw mill, five miles 
west of Riverside, Wash., has started the season’s cut. 
The mill at Synarep, eighteen miles east of Riverside, is 
also working. Carroll Eastman, manager, has con- 
structed a new road from the Tunk creek sand grade to 
to Okanogan river. On reaching the valley the output 
of this mill will be rafted down the stream. A lumber 
yard will be established in the valley. 

The Bonner’s Ferry Lumber Company began the erec- 
tion of a saw mill at Bonner’s Ferry this week. The 
mill will have three doublecut band saws and will be 
one of the largest in the Idaho panhandle. It will take 
four months’ work night and day to complete the mill. 

The Adams-Gardner Lumber Company’s saw _ mill, 
near Sumpter, Ore., will be in operation in a short 
time. This plant is equipped with modern machinery, 
with a capacity of 30,000 feet daily. More than 2,000,- 
00 feet of logs are on the landing ready for the saws. 

A large raft of ties belonging to W. D. McCully, of 
Enterprise, Ore., passed by Asotin this week en route 
to Lewiston. The raft contains about 7,000 ties and will 
be sold to the Northern Pacific railroad company. 

Maj. F. A. Fenn, supervisor of the Bitter Root na- 
tional forest, has closed a series of lectures on forestry 
at the University of Idaho. The university will estab- 
lish a four years’ course in forestry, beginning next 
year, the field instruction being given on the state 
selection, which was ceded by act of Congress. 


~ 


IN THE FLATHEAD VALLEY. 


KALISPELL, Mont., April 17.—From all indications the 
market does not appear to be as strong for April as 
for the preceding month. Shortly after the MeCabe 
list of January 1 was issued good business was solicited 
at somewhere near satisfactory prices; in fact, the vol- 
ume of business done for the first quarter of the year 
was very satisfactory, taking into consideration the 
conditions prevailing in all lumber markets at that 
time. The demand for 10 and 12-inch boards and 
dimension stil] continues strong and but very little 
trouble is experienced in getting nearly list prices for 
these items. The pine uppers are selling at list, with 
but little stock of this class on hand at the present 
time. 

Many plants throughout this district have resumed 
operations for the season’s run and many others will 
begin sawing during the next week. Owing to the 
late season the drives are slow in starting, but it is 
believed that all work on the drives will be well un- 
der way by the middle of next week. It is reported 
that there is a good stage of water for driving at 
the present time, but that the ice is not out enough 
in many places sufficient to allow the logs to pass with- 
out jamming. While the drive is being held up for 
more favorable conditions, there is enough snow in the 
mountains to warrant plenty of water to complete the 
drive without any difficulty. 

Owing to the fact that the Flathead reservation will 
be opened this year has brought many people into 
this district, making help plentiful for the manufac- 
turers, a matter which has seriously retarded opera- 
tions heretofore. Wages are practically the same as 
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Breaking Log Jams, 
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Manufacturers Tacoma, 


Wholesalers, Washington, 


We would like to have you send and ask us for our prices. 
We can save you money on 


by nse CEDAR AND 
SPRUCE. 
DROP SIDING 

FINISH, CEILING, SIDING AND 


DIMENSION, ETC. FINISH. 





SHINGLES MILL AND TRANSIT SHIPMENTS. 
Write or Wire us for Quotations. 





















MANUFACTURERS oF | 


\. FIR LUMBER. 








Write us for Prices on 
FIR DIMENSION, 
FIR TIMBERS and 
CAR MATERIAL, 
ROUGH or FINISHED 
CLEARS and 
O. G. GUTTER. “7 


Manley, Moore 
Lumber Co. 


Office, Banker’s Trust Bidg. 


Tacoma, Wash. 
Mill, So. Prairie, Wash. 








MINERAL LAKE LUMBER CO. 


MANUFACTURERS OF 


FIR LUMBER 


CAR AND CONSTRUCTION MATERIAL 


Try a car of our Shop Lumber. 
You will want more. 


General Offices TACOMA, WASH. 
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MILLS LOCATED AS FOLLOWS: 


Lyman, Wash., on G. N. Ry. Maple Valley, Wash., onC. & P.S. 
Birdsview, Wash., on G. N. Ry. Tenino, Wash,, on N. P. Ry. 
Chewelah, Wash.,onG.N. Ry. Orillia, Wash., on N. P. Ry. 
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Robert S. Wilson, 
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will be found in the 390 page book “‘Realm of the Retailer.”” Free 
descriptive circular. Address AMERICAN LUMBERMAN, 315 
Dearborn Street, Chicago. Ill. 

















were paid last year, being $2 a day for general work. 

A meeting of the bureau of grades of the Montana 
Larch & Pine Manufacturers’ Association was held on 
the 7th inst. for the purpose of revising the grading 
rules and outlining the work of the inspector for the 
current year. Several important changes were made 
in the grading rules and will be incorporated in the 
new rule books now in the hands of the printer. 

The Somers Lumber Company has let the contract 
for delivering its logs located at various points on the 
Whitefish lake to the mill. The contract was let to 
C. A. Davis and includes 5,000,000 feet, which will be 
boomed and delivered to the mill by June 1, at which 
time the mill will resume operations. Its plant at 
Somers is running a day and night shift, and its plan- 
ing mill and box factory is being worked to full ca- 
pacity. It expects to start its drive during next week, 
consisting of several million feet. 

The new band mill of the Boorman Lumber Com- 
pany began operations last Monday for the season 
and will manufacture 8,000,000 feet, a large portion 
of which will be shipped to its retail yards at Cut 
Bank, Conrad and Great Falls, Mont. The mill No. 2, 
located at Lost Creek, which has been operated most of 
the winter, closes down next week, having finished 
the present supply of logs. The mill will resume op- 
erations as soon as the conditions will permit the use 
of its logging engine in the woods and saw out about 
2,000,000 feet, all of which will have to be brought to 
Kalispell by teams, a distance of eleven miles, for ship- 
ment. 

The Eureka Lumber Company has a force of fifty 
men piling brush on the lands logged by the company 
belonging to the forest reserve. The company logged 
30,000,000 feet from the reserve during the last three 
years and the piling of the brush is required by the 
service. Its drive, consisting of 25,000,000 feet, began 
last Monday on the Tobacco river and gave employment 
to about 100 men. The company recently installed a 
large dynamo at its plant for lighting purposes, In 
addition to furnishing lights for the plant it also fur- 
nishes lights for the city of Eureka at a nominal 
cost. 

The Northwestern Lumber Company will begin op- 
erations next Monday. The driving crews are already 
on the upper stretch of the river and it is hoped that 
a thaw will come so as to break up the ice still solid 
in many places; if not the dam at Tallay’s lake will be 
opened and the river cleared in that way, and also 
water secured to drive the logs. A good many million 
feet are to come down the Stillwater this spring. Both 
the Northwestern and the Somers Lumber companies 
logged heavily in that section last winter. 

The Dawson Lumber Company, after a shutdown of 
a few weeks in order to make necessary repairs and 
to install some new machinery, resumed operations last 
Saturday. The mill is new and modern in every re- 





OREGON LUMBER NEWS. 

PorRTLAND, ORE., April 17.—Lumber manufacturers 
have been requested to assist E. T. Allen, district for- 
ester of the Forest Service, who has announced that he 
is going to undertake a study of the rate of tree growth 
in the Pacific northwest and is anxious for suggestions 
as to any suitable areas on private land on which this 
study may be conducted. The purpose is to get some 
definite figures as to the rate of growth and probable 
yield of Douglas fir from cutover lands under various 
conditions and in different lengths of rotation, and to 
make the study of real practical value to the lumberman. 
The study will be limited to stands of. at least 75 per- 
cent Douglas fir, which are about even-aged and which 
are of socalled second growth, or young growth up to 
100-125 years old. The Service will take a lot of counts 
of the annual rings on the stump and taper measure- 
ments of felled trees, and as far as possible desire to 
take measurements on trees which are being cut in log- 
ging operations so as not to create any unnecessary 
waste. A few acres will be large enough to collect much 
of the data required. District Forester Allen’s office 
is in the Beck building, Seventh and Oak streets, this 
city. Secretary A. B. Wastell, of the Oregon & Wash- 
ington Lumber Manufacturers’ Association, in a circular 
urges the lumbermen to assist as much as possible in the 
work of the Forest Service, as it will prove of great ad- 
vantage, 

From men placing orders it is ascertained that mills 
are not particularly anxious to book orders at going 
values, the opinion being general that a material im- 
provement in business in general will soon be experi- 
enced. It is said that large volumes of business could 
be-taken on any moment at low prices but the mills were 
not built for loss nor can they exist on a margin of at- 
mosphere on the profit side of the ledger and so they are 
reluctant about booking orders below reasonably fair 
values. It is anticipated here that definite settlement 
of the tariff revision question will be followed by a 
flood of orders that have been held back awaiting the 
outcome. Local mills are kept busy cutting for home 
consumption and indications are that this demand will 
continue indefinitely as development work is in progress 
in every direction of the state. Some of the mills are 
still compelled to run overtime to fill local orders. And 
yet the building season has hardly commenced. Portland 





is expected to enjoy a building boom this year that will 





spect, being equipped with all the latest machiner 
It does its logging by rail and has at the present tin, 
seven miles of track laid into its timber holdings an 
will add three miles more this season, A new resa 
is being installed in its planing mill and an additi 
of 150 feet is being built to its dry lumber shed. Wo: 
will be begun at an early date for the purpose of lay- 
ing a water main’ between the saw and planing mi 
and the placing of hydrants will follow, after whi 
the main will be connected up with a 500-gallon 
minute pump. Hydrants will be placed throughout t 
sixteen alleys of the yard, thus affording excellent {i 
protection. 

L. Annes, of, Tacoma, Wash., representing { 
Cream City Sash & Door Company, of Milwaukee, » 
in this district the forepart of the week for the p 
pose of placing orders for several cars of pine mo 
ings. 

The oral argument in the rate case of the Kalis; 
Lumber Company vs. the Great Northern Raily 
Company was heard before the Interstate Comme: « 
Commission at Washington, D. C., on the 10th inst. ' 
commission has promised a decision on the matter at in 
early date and the manufacturers of this district 
hopeful that the favors asked for in the petition : 
be granted. 


IN THE KOOTENAI COUNTRY, 

SANDPOINT, IpA., April 16.—The lumber compani: 
port the demand for most grades of lumber quiet d 
the last few weeks, with the exception of Idaho \ 
pine, the market for which continues good. The: 
little market for cedar poles, but the demand for ce lar 
posts has materially strengthened. Local building o; 
tions have temporarily increased the demand fo: 
local output of some products, such as piling for ‘he 
bridges to be constructed across the Kootenai river at 
Bonner’s Terry and the Pend d’Orielle river at Siid 
point. 

The Humbird Lumber Company has set its plant in 
operation at Kootenai, Ida., and it is understood it 
it will continue in operation for the summer. Th¢ I] 
has a capacity of 150,000 feet daily. 

The Ellersick brothers, principal stockholders i 
Riverside Lumber Company, whose plant is at La 
Ida., have everything in readiness for setting it in 
operation. The plant has been greatly enlarged ar 
proved and it is expected the season’s cut will begi 
first of next week. 

The Dover Lumber Company has been engaged 
its log drives for the last two weeks. The logs a1 
tained from the company’s camps on Clark Fork river 
and Pack river. 

Improvements are under way in the plant of the !lope 
Lumber Mills, located at Hope, Ida. The pl: is 
being enlarged and with its increased capacity wil! em 
ploy a much larger crew of men. 





ie 


-PROGRESS OF A WEEK IN THE PACIFIC NORTHWEST. 


Forest Service Studying the Rate of Tree Growth—Lumbermen Anxiously Awaiting Settle- 
ment of Tariff Schedule—Notes of Interest. 








possibly exceed all former records. As a result of re- 


vival of the building industry the local demand for 
shingles has improved local market conditions to suc!) an 
extent that reasonably good prices are obtainable. 
Shingles are entering more into the construction of «well- 
ings now than in former years, judging from the ny 
all shingled and partly-shingled cottages. 

lor the purpose of handling with greater facili nd 
at a greatly reduced cost of the product, the majority of 
the tie mill owners on the north fork of Lewis river lave 
incorporated the Columbia River Tie Mills Associ:‘ion, 
with headquarters in this city. The mills represente:! in 
the organization so far are: Harvey Mill Company, two 
plants; North Fork Logging Company, Lewis River |..m- 
ber Company, Dayton Lumber Company, Columbia & 
Timber Company. Several others on the north fori in- 
tend joining soon and have already requested the 0 
ciation to handle their output. J. Harvey, of the H ey 
Mill Company, is president of the association; Mr. l\ing, 


of the Lewis River Lumber Company, is vice presi nt, 
and E. C. Michenor, of the Columbia Tie & Timber (om 
pany, is secretary and treasurer. The headquarters «re 
in the offices of the Columbia Tie & Timber Compan, 10 
the Lumber Exchange office but will be removed to the 


new Lumbermen’s building on May 1, when the Col ia 
Tie & Timber Company moves into its new quarters . 
From the east fork of the Lewis river comes the ! rt 


that most of the dozen tie mills there are closed N 
owing to lack of water for driving, and they will bv 
able to resume operations until well toward next ‘«Il. 
The mills on the north fork represented in the ve 
mentioned association have a combined daily outp: 0! 
300,000 feet a day. At present the ties are being hi led 
to Portland on barges and shipped over the Oregon «i! 
road & Navigation lines. Some of these mills are :\! 
ting on contracts closed at $10.50 a thousand. 


Dant & Russell, wholesale lumber dealers, with 0: “5 
in the Chamber of Commerce building, report bh: 
booked more orders last Wednesday than during any °"¢ 
day since the beginning of the year and feel that t! "138 


are looking up. They have the steam schooners 7 
pais and Olympic here loading for San Pedro anc ‘lie 
sailing schooner Albert Meyer loading at Willapa fo: ‘he 
same destination. The Tamalpais and Olympic are \\'\\'eT 
charter to return for each one more cargo for San fe'ro. 
They carry about 800,000 feet each. 

Ernest Meyer, local manager for Charles B. Mc(0' 
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& Co., reports that the company’s mill at St. Helens 
be ready to begin cutting August 1. The machinery 
w being installed and-the various buildings are rap- 
nearing completion. The company has recently dis- 
ed a number of cargoes for California, among them 
+ 930,000 feet on the Majestic for San Pedro; 830,- 


feet on the Yellowstone, 550,000 feet on the Cascade, 


00 feet on the Nome City, 700,000 feet on the Sho- 
and 900,000 feet on the Yosemite, for San Fran- 
The steam schooner Casco, due to arrive here next 
will take 200,000 feet to San Francisco. 

Walter Gates, of G. W. Gates & Co., wholesale lum- 

ealers with offices in the Lumber Exe change building, 

; for California next week on a business and pleas- 

rip. He will visit the company’s representatives in 

nia and then tour the country some. The offices 

. W. Gates & Co. will be removed to the new Lum- 

en’s building May 1. Mr. Gates reports a fair vol- 

if business and says‘from personal observations he 
| judge business is much better west than east. He 
» far as his own firm goes, last month’s business 
tter than that of the corresponding month a year 


Portland Wood Pipe Company, of which Frank M. 
, formerly of Seattle, Wash., is manager, has be- 
perations at the old fair grounds, where a fine loca- 
as been selected for the large plant. An office has 
located in the Beck building, Seventh and Oak 

Mr. Baum says the new plant will employ from 

120 men. ‘The building has a floor space of 
(0 feet and a 200-horsepower engine develops élec- 

for the operation of the machinery. Manager 
says while wood pipe is yet to be introduced here 

soon be found superior to cast iron pipe and from 

60 percent cheaper. Wooden pipes offer one great 
tage in that they can be made in sizes to suit any 
| requirements. 

WV. Ortmann, of Jay 8. Hamilton, wholesale lumber 
s, this city, is in Chicago and will be in Omaha 
veek on business. To Mr. Hamilton he writes that 
business seems quiet just now in the east he at- 

es it to the tariff revision agitation and therefore 
for an early improvement. Mr. Hamilton an- 

s that the firm will remove its offices from the 

uilding to the new Lumbermen’s building May i, 

ices will be located in rooms 314-315. 

Cross, manager of the Portland office of the Wend- 
imber Company, in the Wells-Fargo building, has 
d from San Francisco, where he reports business 
to be picking up. In his absence the office was in 
of Richard L. Hughes, formerly with the Wend 
ce in San Francisco. 8. R. Bodine, who recently 
{| from the Denver and Salt Lake territories, 
in Washington placing orders with Bellingham, 
» and Grays harbor manufacturers. 

Webber, manager of the Columbia River Lumber 

y, left this week for Kansas City on business. 

Patterson Lumber Company’s mill at Rainier 

stroyed by fire last Monday evening and 1,000,000 

lumber in pile went up in smoke besides the val 
machinery. The blaze started in a place under 

chinery and gained such headway that employees 
ide a rush for the fire fighting apparatus were 
ed to retreat. The wharf was saved by tearing 
planking from the mill. Luckily a steam schooner 
ad been set afloat the day before or it too would 
y have fallen prey to the flames. The loss is es- 
at about $28,000. The mill is owned by Parrish, 
Flippin & Scott. A small amount of insur- 
is earried. The mill will be rebuilt as soon as 


lore Lindis, of the Buckeye Sawmill Company, 
iit, Ore., is in the city for a few days. F. ¢ 
of the F. C. Graham Lumber Company, with of- 
the Chamber of Commerce building, is associated 
. Lindis in the plant at Detroit. 
nson, of the Benson Logging Company, is now 
California in his automobile. The San Diego 
ll and the log raft plant at Clatskanie on the 
‘river are now being operated by the Lynch peo- 
Waukota, who bought them some few days ago for 
Miami Lumber Company, of Tillamook, has ar- 
with the owners of the steamer Argo to have that 
w its lumber droghers between the ocean and the 
‘his will prove of great benefit to the mill, as the 
sits the bay every week from Portland. 
no large deals have been reported, it is under- 
hat considerable negotiation is going on for tim- 
| throughout the state. It is pointed out that 
no better field for investment than in sanding 
as values are bound to increase with the passing 
y day, 
team schooner South Bay is here this week load- 
ber at the mills of the Portland Lumber Company 
ranciseo, The sailing schooner R. W. Bartlett 
ig lumber at the mills of the Inman, Poulsen 
r Company for Honolulu, Dant & Russell making 
ment. 
- Kenna this week shipped a quantity of dressed 
‘ew York on the American-Hawaiian liner River- 
‘ich left here to connect with the company’s liner 
na Cruz at San Francisco. 
Chamber of Commerce has arranged so that it 
vessels nothing to discharge ballast in this har- 
(| this feature is expected to aid materially in re- 
freights on grain as well as lumber shipments to 
n ports. The Port of Portland will assume charge 
’ towage and pilotage systems between Portland 
‘he sea “July 1 and this, too, is expected to make 
g less expensive. The sailor boarding house evil 
‘so been reduced to a minimum so that sailors can 
’¢ had independent of the sailor boarding house 
*rs and blood-money when so desired. 


The L. H. Briggs Lumber Company, which succeeds 
the Morse & Briggs Lumber Company, of this city, has 
moved its offices from the Board of Trade building 
to the mill office of the Pacific Lumber & Manufacturing 
Company, in which the company is heavily interested and 
the output of which it handles. This is located at First 
and Hull streets. The Morse & Briggs Lumber Com- 
pany maintained a southern office and yard at Los Ange- 
les under the supervision of W. S. Morse. This end of 
the business is now carried on by Mr. Morse, as the W. 
S. Morse Lumber Company. The L. H. Briggs Lumber 
Company continues to wholesale Pacific coast woods, do- 
ing both a rail and coastwise cargo business, and also, as 
stated, handles the output of the mill of the Pacific Lum- 
ber & Manufacturing Company, which is sawing Japan- 
ese oak logs imported from Japan. The plant has an out- 
put of from 20,000 to 25,000 feet a day, which finds a 
ready sale for finish, flooring and furniture purposes. 

The Jay 8S. Hamilton Lumber Company announces that 
on and after May 1 its offices will be located at 314-315 
Lumbermen’s building, corner of Fifih and Stark streets. 
This company has been located in the Beck building, 
but has moved to the new Lumbermen’s building to se- 
cure larger and more commodious quarters for its grow- 
ing business, 

Willard Case, of Willard Case Lumber Company, Rai- 
nier, expects to have the new 75,000 feet capacity mill 
at Kalama ready for operation in about four months. 
Mr. Case recently returned from San Francisco, where he 
spent some weeks on business. Mr. Case says he will 
operate the mill at Rainier until the Kalama mill is 
ready, when some of the old machinery will be trans- 
ferred to the new-plant. Some of the old mill machin- 
ery has already been disposed of. 

H. C. Auld, of the Mohawk Lumber Company, Donna, 
reports that his mill is running largely on old orders, 
having a large tie contract for the Southern Pacific. 

It is understood that Fisher & Bailey will remove their 
mill from Marcola to Springfield, where they intend buy- 
ing logs in the open market. Mr. Fisher is interested in 
the Fisher Bros.’ mill at Marcola, which will soon resume 
operations there after a long shutdown. Fisher Bros. 
have a large body of timber. 





IN THE COOS BAY REGION. 


MARSHFIELD, OrE., April 14.—The steamship ware- 
house on the water front at North Bend was entirely 
destroyed by fire April 7. The building was filled with 
freight and the loss was about $85,000. The biggest 
loss was suffered by the Simpson Lumber Company, of 
North Bend. The North Bend Manufacturing Company, 
maker of sash and doors, used part of the warehouse and 
lost about $15,000 worth ef doors and sash ready for 
shipment to Chicago, Texas and Oklahoma. The Simp- 
son company owned the building that was burned and 
also owns most of the sash and door company, so the 
Simpson loss will reach probably $40,000. There was no 
insurance and the loss was an unfortunate one, coming 
as did only a few weeks after the wrecking of the com- 
pany’s schooner Marconi, which was also uninsured. 

The North Bend Manufacturing Company will at once 
erect a 2-story warehouse, 80x100 feet, near the sash 
and door factory. There will also be sheds for storing 
stock cuttings. The improvement will cost about $7,000. 
R. A. Wernich, who took charge a few months ago as 
manager, has been very successful with the factory and 
the plant has been going full capacity. Eastern buyers 
whose orders were delayed by the fire have agreed to 
wait until the factory ean catch up. 

The local demand for lumber and building material 
is light, but large orders are coming in from the neigh- 
boring smaller ports and in the Coquille valley of Coos 
county. 

William McKay, boat builder of Bandon, will start 
the construction of a gasoline boat for C. H. Deane & 
Co., of Warrenton. It will be 95 feet long and will ply 
between Astoria and other Coast points. The same 
builder is figuring on a barge to carry 200,000 feet of 
lumber and to be used by Estabrook & Co., of San Fran- 
c1sco. 

An exceptionally large raft of logs was brought from 
the McDonald-Vaughn camp on Coos river to the Simp- 
son mill at North Bend. In the raft were 115 logs ag- 
gregating 295,124 feet. Some fine timber is being taken 
out from their camp. 

Two new logging engines arrived on the Alliance from 
Portland; one for the Pierce camp and the other for 
the MeDonald-Vaughn camp. Both will increase their 
output this summer. 

The steam schooner Redonda has arrived in port and 
is loading lumber at the Porter mill of the Simpson 
Lumber Company. The schooners Echo and Chehalis are 
loading at the same mill. 

A. Mareen, general manager for the C. A. Smith Lum- 
ber & Manufacturing Company, has gone to San Fran- 
cisco on business. 

The Reynolds mill on Pony inlet, west of North Bend, 
which has been shut down for a week for repairs, has 
resumed operation. 





— 


EFFORTS IN ALABAMA TO SAVE TIMBER. 


MontTGoMERY, ALA., April 20.—The Alabama forestry 
commission, in its efforts to save the timbers of this 
state, may create a forestry system in connection with 
the state department of game and fish.” The commission 
is composed of Gov. B. B, Comer; J. A. Wilkinson, com- 
missioner of agriculture; John H. Wallace, jr., state 
fish and game commissioner ; J. B. Powell, tax commis- 
sioner, all of the Alabama capital ; Prof. R. 8. McIntosh, 
of Auburn, and John Kaul, a practical lumberman of 
Birmingham. Plans are now being laid whereby the 
end in view can be consummated. 
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Up to Grade 


If there is one feature of the lumber business 
on which we have always prided ourselves 

more than another it is the fact that our ship- 
ments of fir lumber are always up to grade. 
From those of you who have been troubled 
in this respect, we solicit a trial order and you 
will have the satisfaction of unloading a car 
that will run as good as the invoice calls for. 
If this appeals to you, let us have your inquiries 
for we know that we can give you satisfaction. 


Gold Bar Lumber Co. 


211 New York Block, SEATTLE, WASH. 


Ss ~, 
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We have our own Lumber and Shingle Mills and can ship 
anything in Pacific Coast Products. 


SEND US YOUR ORDERS 


GREAT NORTHERN MILL COMPANY 


SEATTLE, WASH. 








We use Telecode. 














CHWAGER &NETTLETO 


INCORPORATED 


EAT TLE,WASHINGTO 


MANUFACTURERS 
WHOLESALERS 


LUMBER AND 
SHINGLES 


TELECODE PROMPT SHIPMENTS 





There are qualities of] 
roofs—Good, Better and 

Most Red hws 
gles are Good; some 
S are Better; but Buckeye 
Brand Clears are the Best 


R. J. Menz Lumber Co. 
Distributers of 
HIGH-CLASS PACIFIC COAST 
SHINGLES AND LUMBER. 

"| SEATTLE, - WASHINGTON. 
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¥ | TELECODE USED. 











Like Getting Money a 


When you receive a carload of our 


Fir, Cedar and Spruce 


EM) Red Coder Shingles 


High quality and promptness important features of our service. 
CAR AND CARGO SHIPPERS. 


NELSON LUMBER COMPANY, 


862-3-4 Empire Building 
SEATTLE, U.S.A N 






Mills at 
Tacoma, Wash. 














. 


sa all: se ier ec ACO Sat ei POL CR te ON IO OE LLL LEE Te AR EE 








AMERICAN LUMBERMAN. 


APRIL 24, 1909, 



























R 


'N 
Lumber Dealers 
make good big profits selling 


CYCLONE FARM GATES. 


The present high price of lumber is driving many 
farmers to use steel gates. You should secure the 
agency at once for the best steel gate so that you can se- 
cure the profit from all the gate business in your territory 
Cyclone Farm Gates are the strongest, most convenient, 
most durable and least expensive gates on the market 
Send for our catalog and liberal terms to dealers. 


CYCLONE FENCE COMPANY, 
Waukegan, Ill. 
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FIRandCEDAR- 


LUMBER. 


ALL GRADES OF 


Red Cedar Shingles 
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Manufacturers and Wholesalers. 


H. O. Seiffert Co. 


EVERETT, WASH. 


Eastern Office, W. W. VAWTER, Representative. Minneapolis. 
MILLS AT EVERETT AND MONROH, WASH. 


Fir and Cedar Lumber 
Lath and Red Cedar Shingles 


WE SHIP OUR OWN MANUFACTURE EXCLUSIVELY. 


Our Specialty:—Red Cedar Beveled Siding 
sawn from choice old-growth timber seasoned 
naturally in the open air, perfectly machined 
and graded, shipment in straight car loads or 
with upright sawn Red Cedar Shingles. 


FIRAx> CEDAR LUMBER 
LATH4N> SHINGLES 


r) > It makes long messagew 
merican short. It pays for itself 
many times over in the 

course of a year. It isin- 

um erman dispensable to every lum- 

ber office. It is used by 
leading lumbermen ev- 
erywhere. Descriptive 
ecircnlar and sample 


00 per copy. 


Telecode 


ages free for the asking. Price, pos d, $5. 
Iwo copies, $9.00. Three copies, $12.75. For sale by 


American Lumberman, 315 Dearborn St., Chicago, 


























THE BUSINESS OUTLOOK IN CALIFORNIA. 





Coastwise Trade Dull with Rates Uninviting—Banks Have Plenty of Money to Loan bit 
Ask Too High Interest for Same—With the Lumbermen. 





FROM THE GOLDEN GATE. 

San Francisco, Cau., April 18.—The Ides of April 
have come again without bringing any further mis- 
fortune to this city. In fact the marvelous improvement 
in the city of today becomes more apparent from week to 
week. Construction work is now progressing at the rate 
of $3,000,000 a month. The banks have plenty of 
money for the construction of buildings, but they are 
asking rates of interest that are too high to be a great 
encouragement to the property holder of moderate means 
who wishes to make improvements. Buildings of mod- 
erate hight for business purposes seem to be most in 
favor now, as the records of contracts show that class of 
structures to the practical exclusion of other types in 
the downtown districts. These buildings are largely 
brick structures, several being of the class A or steel 
frame type, with an occasional reinforced concrete 
building. The great bulk of the building continues to 
be flats, residences and apartment houses outside the 
fire limits. Among the new structures that are to be 
started at once is the building of the Mechanics’ In- 
stitute, in which will be housed the library of the or- 
ganization. It will occupy the site of the old Mechanics’ 
Library on Post street west of Montgomery. It will 
have nine stories and basement, covering a site 75x80 
feet. It will be faced with white sandstone and will 
cost about $241,000. 

Lumber chartering has picked up somewhat. At the 
close of last week a vessel was taken at 52s 6d to load on 
Puget sound for the United Kingdom. It is understood 
that two additional vessels are likely to be taken at 
equally high rates. Puget sound to New York was done 
recently at $12 for one of the California Shipping Com- 
pany’s vessels, which will probably be sold on arrival at 
destination. A lumber vessel has been chartered from 
Hastings Mills, B. C., to Sydney, private terms. Off- 
shore quotations are practically unchanged. Coastwise 
business is dull, with rates still uninviting—$3.25 from 
Puget sound to this port. 

Since the fire of April 18, 1906, about $142,000,000 
has been expended in rebuilding the city on 20,477 build- 
ing permits, with a total valuation of $132,250,330. The 
number of buildings lost in the fire was approximately 
28,000. The record for three years since the fire shows 
a total of building contracts entered into of $129,312,- 
405, divided as follows: April, 1906 to April, 1907, 
$47,532,415; April, 1907, to April, 1908, $43,355,487 ; 
April, 1908, to April, 1909, $38,424,503. As many of 
the buildings erected cost at least 10 percent more than 
the original contract price, it is therefore estimated 
that the total cost of building operations since the fire 
is $142,243,645. <A local authority on real estate says: 

When it is remembered that of the immense amount ex- 
pended on buildings nearly $132,000,000 was loaned by local 
banks and raised in various ways locally, the strength of our 
position after such a calamity must be apparent to outsiders, 
as it has been a cause for congratulation here. San Fran- 
cisco remains as it was a year ago, the one of all the large 
cities of the country with the lowest percentage of mortgage 
debt. It is only about 18 percent of the actual value of land 
improvements. For a large portion of this 3-year period 
money has been tight, and it is cause for favorable comment 
that during this period, when so much money was needed for 
the rebuilding, the real estate sales amounted to an average 
of over $31,000,000 a year. 


Lumber arrivals by sea from the north were not very 
heavy the last week. A better quality of fir lumber 
has been coming in from Oregon and Washington since 
rail shipments to the east from that territory slacked up. 
The market on fir is still unsatisfactory to manufac- 
turers and dealers, although there is quite a movement in 
this city and the interior of California. The redwood 
interests are in pretty good shape considering the gen- 
eral dullness in trade. 

H. 8. White, of the H. 8. White Machinery Company, 
of this city, distinguished himself yesterday by assist- 
ing in the capture of the bandit who shot and robbed 
James Thomson, manager of the Thomson Bridge Com- 
pany, at his office. As the desperate ex-convict was 
escaping in a buggy from the scene with a sack contain- 
ing $3,200, White, who was in his buggy, followed in 
pursuit, picking up a policeman and keeping the robber 
in sight and risking his own life in the fusillade of 
shots exchanged. The robber was overhauled finally 
after a bystander had been wounded by one of the shots. 

Placerville advices say that F. A. Boole, who has re- 
turned from a conference with the shareholders and 
bondholders of the El Dorado Lumber Company, states 
that the big plant will be started up for the season as 
soon as possible. Boole is quoted as saying that as soon 
as he can he will put on his crew of men for the log- 
ging camps. This is done in anticipation that the pro- 
posed sale of the company’s properties may fall through. 
In ease the Utah syndicate buys the plant it will assume 
immediate control. A large number of employees of the 
mill are at Placerville waiting for the order to report 
at Pino Grande for the season’s work. 

The mills in the Loyalton district are busy again and 
about twenty-five cars of lumber and box shooks are now 
shipped daily by rail to various markets. 

The Pacific Lumber Company, of this city, is pre- 
paring plans for the largest and best equipped lumber 
yards on the Coast at Wilmington, Cal. The site covers 
thirty acres and the total capacity for storing lumber of 
all kinds will be 10,000,000 feet more than that of the 
largest yard now in Los Angeles county. As these yards 
will have rail service from the Southern Pacific, Salt 
Lake and Pacifie Eleetrie railroads by private spurs, 


N 


they will become important distributing yards for bo:h 
Coast and eastern shipments. 

There was on hand last week at Middle Camp 3,000,010 
feet of lumber, which is being shipped to the Sonora 
yards of the Standard Lumber Company, to make room 
for this season’s output of the camps in the mountains, 

It is stated that the Hume Bennett Lumber Company 
will have one of the longest lumber flumes in the stato 
The flume down which lumber from the new mills 5n 
Ten Mile creek will be shipped to Sanger will be abcut 
fifteen miles longer than the one from Millwood. The 
greater portion of the old flume will be utilized. he 
upper portion, about seven miles in length, will be absan- 
doned, but from this point the flume will be built up 
the Kings river canyon to the mills. The flume will, 
accordingly, be between sixty-five and seventy miles in 
length. : 

The Diamond Match Company’s saw mill at Lyons 
ville has been started up by Manager A. L. Brown, 
Additional motive power was installed while the mil! 
was shut down in order to increase the cut to 100,000 
feet. 

The Poland redwood shingle mill near Fieldbrook is 
again in full operation after being closed about two 
months for an overhauling. 

Effective May 1, the Southern Pacific Railroad Com- 
pany will include Stockton among the points taking the 
proportional rate on lumber and _ shingles eastbound 
when shipments originate at Humboldt bay. The Pa- 
cific Redwood Shingle Company has large storage yards 
in Stockton. , 

G. P. Clerin, president of the Clerin-Hamilton Lum- 
ber Company, of Raymond, Wash., recently visited San 
Francisco, looking into the market with the idea of 
starting the mill that was built two years ago. The 
G. W. Hume Company, 268 Market street, will have 
the local agency and J. C. Hamilton will have charge 
of the sales in that office. 

The Gazelle Box Company, in which George D, Haupt- 
man is interested, has Jeased Frank W. Warren’s box 


-factory at Grants Pass, Ore., for temporary use in 


filling orders for box shooks, and will not rebuild imme 
diately the plant that was recently destroyed by fire at 
Gazelle. : 

Further details have been received as to the consum- 
mation of the purchase of an immense timber tract in 
Mexico by San Francisco and New York eapitalists, 
headed by Hiram CC. Smith. W. C. Cone, of Baker City, 
Ore., who organized a party that has completed an in 
spection of the properties, says that by 1911 the new 
company will be in a position to manufacture lumber at 
the rate of 30,000,000 feet per annum. It is announced 
that $32,000,000 was paid Col. W. C. Greene for the 
tracts, embracing a territory 60 by 120 miles in extent. 
H. C. Smith is now in Mexico looking over the timber. 
There are three mills on the land and the company has 
a purchasing agent at El Paso looking for a site for an 
additional saw mill. 


Personal Mention. 


Hl. C. Smith is now in Mexico looking over the timber. 
There are three mills on the land and the company has a 
purchasing agent at El Paso looking for a site for an addi- 
tional saw mill. 

Selwyn Eddy, president of the Pacific Lumber Company, 
has returned from Scotia with a party of the company’s 
directors who had been inspectir the new mill site at 
Scotia. The original redwood mill, which resumed opera- 
tions the first week in April after being closed for over- 
hauling, has cut a lot of redwood lumber already. 

D. H. McEwen, of the D. H. McEwen Lumber Company, is 
visiting the mill near Fort Ross in Sonoma county, which 
is expected to begin operations shortly. Lumber is to be 
shipped by rail and water to San Francisco. 

ik. D. Porter, secretary of the E. J. Dodge Company, is 
making a trip to Los Angeles, combining business and 
pleasure. 

Charles R. McCormick left last night for Portland, intend- 
ing to remain in Oregon a week. He will inspect the new 
saw mill which Charles R. McCormick & Co. are construc! ing 
at St. Helens for the cargo trade. The plant will be placed 
in operation about July 1. 

Walter P. Medill, formerly connected with the Vance led- 
wood Lumber Company at Eureka, recently joined the San 
Francisco sales forces of McKay & Co., with headquarters In 
the Lumbermen's building. 

O. W. Johnson, of Racine, Wis., is visiting his brother, 
C. R. Johnson, president of the Union Lumber Company, i 
this city. He is connected with the Fish Bros. wagon !ine 
and also has an interest in the Union Lumber Company, 
which manufactures redwood lumber at Fort Bragg. 

Among the lumbermen visiting the city this week «sre: 
P. C. Thede, of Madera; M. J. Gardner, of Stockton; J. ©. 
Martin, of Fresno; W. B. Thurman, of Madera. 





AT THE SOUTHERN CALIFORNIA METROPOLIS. 

Los ANGELES, Cat., April 17.—There is a fairly good 
demand for lumber at this city, but prices are unsi'!s 
factory, in some cases softer than last report. Uppers 
are firm and scarce, especially kiln dried flooring. ; 

The building report for the first eight days of A| ril 
shows a total of 237 permits, with valuation of 
$401,899, surpassing the same period of last year bY 
$173,009. Some dealers consider prospects good «ud 
the present a good time to stock up. 

The Pacific Lumber Company is planning to esta)- 
lish at Wilmington harbor the largest and best equip) 
lumber yard on the Pacific coast. It will oceupy thirty 
acres of land, for which negotiations are pending with 
the Salt Lake road and the Consolidated Lumber Com- 
pany. The yard will have a capacity of 10,000,000 ‘cet, 
greater than the largest yard now in Los Angeles coun'y- 

The yards will be equipped with an electric monorail 
system, the second of its kind in existence, and will have 
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a stecl planing mill on the unit system with a capacity 
of 300,000 feet daily. ‘The wharves will have a front- 
age of 1,000 feet on the channel of the Consolidatea 
Lumber Company and all shipments will be unloaded 
into the yards. 

The yards will have rail service by private spurs from 
the Slt Lake, Southern Pacific and Pacifie Electric rail- 
roads. These improvements are estimated at $850,000, 
exclusive of channel dredging, which is done by the 
lessor. the Consolidated Lumber Company. 

Th. Consolidated Lumber Company’s operations are 
also progressing. The company has -let the contract 


for 2.00 feet of wharfage on the water front, the piles 
to coustruet it are already on the way and work will 
begin as soon as received. 


Already Los Angeles men are getting in on the 
exportation of hardwood from Mexico and the Pacific 
Lumlr Company ships monthly by the Charles Hensen 
about 200,000 feet of white mahogany and Spanish 
cedar to Los Angeles, the boat returning with supphes 
tor the 700 men and machines employed on the 220,000 
acres. ‘Chis company is building a flume from the mill 
to the ocean and will greatly increase its shipments when 
it is completed. 'The Colima Lumber Company is also 
preparing to ship Mexican hardwood to this city for 
distri tion. 


Claining that C. T. Gifford, a notary public of Red- 
lands, failed to give notice to the sureties on a $5,000 
note at it was dishonored, the Consolidated Lumber 
Company has brought suit against Gifford for the 
amount of the note and interest. September 20, 1906, 


“LUMBER HAPPENINGS ALONG THE SOUTH ATLANTIC COAST. 


L. E. Kiefhaber gave the lumber company the note, f 
with C. F. L. Kinnear and G. H. Seaton as sureties. 
In March, 1907, the note was turned over to Gifford by 
the First National bank of Redlands. The complainant 
claims Gifford did not present it for collection and by 
failing to give notice to the sureties of its dishonor 
exonerated them from responsibility. 

The customs report for March is as follows: Re- 
ceived lumber (feet), 50,506,000; shingles (count), 
13,992,000; lath, 7,790,000; shakes, 33,000; ties, 20,337 ; 
posts, 5,800; piles, 337; doors, 557; shooks-(tons), 16; 
staves, 22. 

The following shipments have arrived at San Pedro 
since last report: 

Steamer James 8S. Higgins, 100,000 feet of lumber to local 
yards, balance for San Diego and Redondo; steamer Doris, 
125,000 feet of lumber to Blinn-Robinson Lumber Company, 
balance to San Diego; steamer Yellowstone, cargo of lumber 
and ties to Southern Pacific company, balance to local yards; 
steamer San Gabriel, 500,000 feet of lumber to local deal- 
ers; steamer Alcatraz, cargo of lumber and railroad ties; 
steamer National City, with ties and lumber to Southern 
Pacific company; schooner Resolute, 850,000 feet of lumber 
for the E. K. Wood Lumber Company; schooner Endeavor, 
863,000 feet of lumber to E. K. Wood Lumber Company ; 
schooner Henry Wilson, 475,000 feet of lumber to E. K. 
Wood Lumber Company; steamer Shasta, 900,000 feet of 
lumber to E. K. Wood Lumber Company ; steamer Mandalay, 
100,000 feet of lumber for local dealers; steamer Samoa, 
480,000 feet of lumber to various wholesalers; steamer 
Wiliam H. Murphy, 800,000 feet of lumber to Blinn-Robin- 
son Lumber Company; steamer George W. Fenwick, 1,900,- 
000 feet of pine to National Lumber Company; steamer 
Norwood, 590,000 feet of lumber to Southern California 
Lumber Company; schooner J. Wood, 800,000 feet of lumber 
to k. K. Wood Lumber a 





North Carolina Pine People Feel Their Wood is Doing as Well or Better than Others — 
Important Purchase in Georgia—News from the Maryland Metropolis. 





FROM THE MARYLAND METROPOLIS. 
,\LTIMORE, Mp., April 21.—Some of the- foremost 
members of the trade in this section take the view that 
the near future presents a promising aspect. They are 


so much encouraged by the change for the better that 
arrangements are being made to resume operations at 
the mills, which have been idle for some time. 

Among the manufacturers who take a favorable view 
of the future is Charles I. James, vice president of the 
Pigeon River Lumber Company, which owns a mill and 
a large tract of timber at Mt. Stirling, N. C. Mr. James 
has gone to the mill to be present when it resumes opera- 
tions after being shut down about six months. He will 
stay a week, looking after details and ascertaining the 
plant’s needs. He is favorably impressed with the 


outlook, especially for hardwoods, and predicts an active 
movement in the near future. Stocks are low every- 
where and the railroads and other big consumers are en- 
tering the market in increasing numbers. 

P. \Vomble, president of the Georgia Pine Company, 
will go to New York this week to take charge of the 


company's office for about two weeks while Col. T. 8. 
Wylly, vice president of the company, goes south to 
visit the company’s offices in that section and to confer 
with other officers and the mill managers, Colonel 
Wylly’s trip will include Savannah, Ga.; Fernandina, 
Jacks ille and Pensacola, Fla., and Mobile and other 
points in Alabama. This is one of his regular inspec- 
tion journeys. Mr. Womble had a bad fall last winter 
Which for a time threatened serious consequences, but he 
has fy recovered and is in excellent health. He thinks 
the t1 outlook is somewhat more hopeful, the eastern 
markets especially having picked up of late, and the 
railro and cther big consumers are buying more 
freely, although Mr. Womble does not look for a full 
resumpiion of aetivity much before fall. 

RK. |’) Baer, senior member of the hardwood firm of 
R. PL Vaer & Co., started on a week's trip to Asheville 
and other points in North Carolina last week. He will 
call on 2 number of the millmen and‘ expects to get a 
line the business conditions in various producing 
Sectior 

lhe John C, Scherer, jr., Company, manufacturer of 
Office rniture and store fixtures, has opened show- 
rooms 9 and 11 North Gay street, where its products 


can | nspected under conditions that insure a maxi- 


mum of comfort. The company is composed of Harry 
W. R and C, M. Thompson. It was founded by the 
late .J C, Scherer, who died last year. 





FROM THE OLD DOMINION. 


Norroik, Va., 


i April 17.—It is the general opinion 
la 


ness will take a start before very long. There 


IS about as mueh doing in North ¢ ‘arolina pine as will 
a = | in other classes of lumber and probably a little 

ore 

Ants iews with those engaged in the various branches 
oo. Carolina pine trade elicit one fact, that though 
+s 's is quiet there is a very decided firmness evident. 
‘“tnhulocturers are unwilling to take orders on an indis- 
‘Tlnlnite basis and are not doing so. 


beisicoen By this is meant 
able. ative kiln dried operators. No doubt consider- 
sold “<a \p bremnpr a great deal of it kiln dried, is being 
rhe hs Class of saw mills that always do business on 
oe be mouth principle, which does not by any means 
the ior. ipon North Carolina pine as it is understood by 
ee ser portion of dealers. 

ad gam ue turers are reporting a little more business and 
‘os —- = h the same as last January in that they 
mill 7 for quick delivery. It seems that the saw 
tributed p. vs saddled with all the inconveniences at- 
and yard o \. = present quiet situation, as wholesalers 
an. dealers are up against the same proposition, 

ley are taking the same view of matters as the 





manufacturer, biding their time for a general loosening 
up, but buying as the occasion requires. A number of 
large consumers have been quietly picking up offerings 
that look good to them and here and there may be found 
fair sized blocks of stock in pile on their yards. Opera- 
tions in the woods are being carried on without great 
rush. The season has been most advantageous, but there 
seems to be no desire on the part of manufacturers to 
get logs beyond their immediate needs. 

William B. Hudson, assistant manager for the Major- 
Loomis Company, Hertford, N. C., was in town recently, 
and though he reports North Carolina pine trade quiet, 
he says that his company is getting a fair share of busi- 
ness and is holding back for an expansion in trade which 
he feels is sure to come. Mr. Hudson reports compara- 
tively small stock on hand in this section. 

L.. L. Satler and J. 8. MeNaugher, of the L. L. Satler 
Lumber Company, Pittsburg, were in Norfolk last week 
on business. ‘The Satler Lumber Company has large 
holdings in Virginia and a great deal of its stock is 
handled through Norfolk. Messrs. Satler and MeNaugher 
report trade quiet but very firm and indications of a 
very encouraging and substantial increase shortly. 

H. T. Holmes, president of the Albemarle Lumber 
Company, was in Norfolk recently on his way to Hert- 
ford, N. C., the base of his North Carolina pine opera- 
tions. He has just returned from the Pacific coast, and 
said the west coast is in very much the same condition 
as we are. The section that struck him as being in the 
best shape was Omaha and the middle west. He thinks 
the tide is setting this way, and just as soon as the tariff 
matter is disposed of, all lines of industries will shape 
themselves and get a move on. 





FROM THE GEORGIA CAPITAL. 

ATLANTA, GA., April 19.—During the last week it was 
learned that a Mississippi corporation known as the 
Stuart-Powers Lumber Company had bought 15,000 
acres of timber, swamp and land along the Allapaha 
river, and had arranged to establish a large milling plant 
at Allapaha. The land, which is said to be rich with 
both yellow pine and hardwood timber, was secured at 
a price ranging from $1.50 to $4 an acre. The new 
company has let orders for extensive saw mill machinery 
and will: immediately begin the erection of its plant, 
which will be located on the Allapaha river. The timber 
will be rafted down the river to the mill. One reason 
the timber lands in this particular section of southern 
Georgia have been held so cheap is the fact that they 
have until just now been more or less inaccessible to 
railroads. The Albany-Waycross division of the Atlantic 
Coast line touches at Allapaha and a new road, to be 
known as the Ocilla Southern, which will have one of its 
terminals at Allapaha, is being constructed. The open- 
ing up of this territory means that there will very 
shortly be other important timber deals recorded there. 

J. A. Wimbish, senior member of Wimbish, Watkins 
& Ellis, known the country over as authorities on inter- 
state law, and also for their connection as counsel for 
the various lumbermen’s associations in famous railroad 
rate litigation, has just returned from St. Paul, Minn., 
where he took a prominent part in the case by which the 
railroads of the west sought to test the constitutionality 
of the powers vested in the Interstate Commerce Com- 
mission. Evidence in this case was submitted at St. 
Paul during Tuesday, Wednesday and Thursday of last 
week, when adjournment was taken until next Friday 
when the hearing will be resumed in Chicago. In 1907 
the railroads of the west, principally the Hill and Harri- 
man lines, increased the rate on lumber shipments to the 
east 10 cents a hundred pounds. The lumber manufac- 
turers’ associations resisted the increase and earried the 
ease to the Interstate Commerce Commission, which 
ordered the railroads to restore the old rates west of the 





Mississippi generally, The railroads obeyed but took the 





“OUR FAMILY” 
SHOES 





“STAR BRAND 
SHOES ARE 
BETTER” 


This is a line of box calf shoes which contains a 
style and size for every member of the family. They 
are made for good, hard service, yet are thoroughly 





comfortable. Illustrated is a style for men. This 
line is a money-maker for any merchant, because it 
is in a field practically its own, being nice enough 
for dress wear, and at the same time strong an 
well made to withstand severe service. 


If you are a rated merchant use the coupon below for cur 
Catalog No 17, which shows a complete line of “Our Fam- 
ily” shoes. It tells you more about them, and should you be 
interested one of our salesmen will call. 








Roberts, Johnson & Rand Shoe Co., St. Louis, Mo.: 
Please send me Catalog No. 17, showing “Our 
Family” and other ‘Star Brand” Styles. 


Firm Name 


Post Office shéaiatadinbeniaeite 
State onan 


RBEnTS JOHNSON AND SHIECO 


MANUFACTURERS, ST.LOUIS, 





























Collect Your 
Accounts 


Thru the 


Red Book Service 


We've had over 32 years’ experience collecting lumber ac- 
counts and in serving the lumber field w th retiable reports 
on the lumber and woodworking trade, Try our 


Law and Collection Department 


every time a customer fails to respond when he should, Our 
service is within the means of every one who allows credit to 
either dealers or lumber manufacturers. 


















Write for further particulars 


LUMBERMEN’S CREDIT ASSOCIATION 
Established 1876 

77 Jackson Bivd., CHICAGO 116 Nassau St., NEW YORK 

6 Please mention the American Lumberman 








KILN DRIED NORTH 
CAROLINA AND 
LONG LEAF 


YELLOW PINE 


LEWIS DILL & 


COMPANY, 
BALTIMORE, MD. 
WHOLESALE 


EGYPTIAN BOX & PLANING MILL CO. 


Specialty: Milling in Transit, 
Surfacing and Resawing. 


Office, 2301 Commercial Ave., CAIRO, ILL. 














LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 
FORWARDING AGENTS MARINE INSURANCE 
Produce Exchange, NEWYORK. 12 Great St. Helens, LONDON, ENG, 


Unexcelled facilities for negotiating Ocean freight con- 

handl - ee Fn oe By Special’ aoe 

andle all classes of cargo, an ve t 
handling Export Lumber Shipment. 
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Established 1883 


THE CYPRESS LUMBER CO. 


APALACHICOLA, FLA. 

ircume GULF CYPRESS 
YELLOW PINE, POPLAR 
COTTONWOOD, RED GUM 


Especial attention given to carload orders for 


YELLOW PINE FLOORING, CEILING and FINISH 


We Solicit your orders for car or cargo. Boston Office, 
SHIPMENTS BY RAIL AND SEA, 88 Broad Street 

















Our descriptive Booklet 


Free tells you all about the 


BOOKS THAT WILL SAVE YOU MONEY. 


A minute of your time to 
write the postal card giv- 
ing us your address. We 
cheerfully tell you all 


about them. Free 


AMERICAN LUMBERMAN, 315 Dearborn St., Chicago. 














wae KANSAS CITY “BE 

















Always aici a 
to be fully the equal 
of any brand of 


PORTLAND 
CEMENT 
MADE. 


UNION SAND & MATERIAL GO.,*"sa" 


Handling the product of 
THE KANSAS CITY PORTLAND CEMENT WORKS- J 











C. J. CARTER LUMBER CO. 


KANSAS CITY, MO. 


SOFT SHORT LEAF YELLOW PINE 
BAND SAWED AND STEAM KILN DRIED 


11,000 ft. Beautiful Curly Pine 
52,000 ft. Ix4—10 to 16 ft. “A” Flat Flg. 
60,000 ft. “ « — “ “ee 

148,000 ft. “oe iti oh ee tid 
Remember our one open price policy. 


Our price list tells the whole story; if you don’t 
receive it regularly, write us. 


C. J. CARTER LUMBER CO. 


KANSAS CITY, MO. 














CONNELLY HARDWOOD LUMBER CO, 


KANSAS CITY, MO. 
Wholesale Dealers 


Wnoiesale Dealers LARGE STOCK AT MILL. 
durdvot unter LARGE STOCK IN K. C. YARDS. 


Send us your orders. Our Prices are right. 








; SHINGLES 


ANSON Shingle & Lumber ANSON 
0 Company 0 
N KANSAS City, mo. - N 











For Quick Shipment” Piled at the Mill 


13c rate to Kansas City. 
5 CARS, 2x4—10 to 16’ 
5 CARS, 2x6—10 to 16’ 


J. H. TSCHUDY HARDWOOD LUMBER CO. 


Wholesale and Retail 
YARDS, 2300 to 2316 BROADWAY KANSAS CITY, MO. 











case into the courts in an effort to establish that the 
commission had exceeded its powers. Mr. Wimbish, who 
has all along been counsel in the case for the Pacific 
Coast Lumber Manufacturers’ Association, with attor- 
neys representing similar organizations, assisted Luther 
M. Walter, attorney for the commission, in the conduct 
of the case. Many eminent lawyers represented the rail- 
roads. Mr. Wimbish is of the opinion that the case will 
reach the United States Supreme Court for its final set- 
tlement. He believes the commission will be sustained. 

The action of the Mississippi supreme court the other 
day in handing down a decision to the effect that the 
Mississippi & Louisiana Retail Lumber Dealers’ Associa- 
tion is an organization in restraint of trade, having as 
its purpose the stifling of competition and therefore 
violative of the antitrust laws, has created considerable 
interest in this state, where there are several organiza- 
tions of a similar character, both in lumber trade and 
other lines of business. 

The market has steadied during the last few days, and 
it is believed by the lumbermen that a solid basis has 
been reached which will not be further affected by the 
tariff agitation. In fact, the general impression seems 
to be that the tone will strengthen gradually and that 
within a few months the market will be in better shape 
than it has in years. The mills are keeping busy and 
there has been an improvement in the volume of orders. 





IN NORTHEASTERN FLORIDA. 
JACKSONVILLE, FLA., April 17.—The general lumber 
market has been quiet this week, although there has been 
a slight increase in the volume of inquiries, particularly 
for special orders, and dressed stock has moved fairly 
well with prices steady. 


- MIDDLE MISSISSIPPI VALLEY LUMBER NEWS. 


W. E. Cummer and W. R. Steckert left this week f, 


= 


British Columbia to look over the possibilities for tim- 


ber in that section. 


J. D. Serubbs, of Levon, paid a visit to Jacksonville 


this week. 


Charles Eddy, of Quincy, is just getting his mill in‘o 


operation since moving from Orange Heights. 

Very few schooner loads were gotten off this we 
Among the number was 316,000 feet shipped by Grang 
& Lewis. Every Clyde steamer left port well loaded wi 
lumber. - 

There are quite a number of schooners in the har! 
chartered for lumber movements which will go forwa 
within a week or ten days. 





SOUTHEASTERN COASTWISE TRADE. 
SAVANNAH, GA., April 18.—Probably the most noti: 


able condition in the local lumber market at this tine 


is the growing spirit of optimism. The lumbermen a 


inclined to believe that things will improve in a mat»- 


rial way very soon. 


The millmen are taking sparing!y 


of the business offering, selecting the most attractive of 


the business to be secured and are living a hand 


mouth existence; taking this business in order to kecp 
going until the market broadens in its scope, bringing 


better prices. 

The business offering may be said to be restricted 
two classes; one being so low in quotations as to affo 
no living profit, the other allowing a slim margin 
profits on the values quoted in the schedules. 
former the lumbermen take no heed whatever, turni 


Of the 


down this class of inquiry without second thought, while 


the better class of business mentioned is being taken 
fairly moderate volume. 
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Building Operations Exceed Corresponding Period of Preceding Year—Prominent Lumbermen 
of Many States Attend Texas Meeting—Overproduction Decried in Some Sections. 





IN THE MIDDLE MISSISSIPPI DISTRICT. 

Sr. Louis, Mo., April 20.—The feeling is easing up 
materially in St. Louis and the southwestern territory 
contiguous. A general summing up shows that the vol- 
ume of business is increasing steadily, but the price tone 
is still unsatisfactory. 

St. Louis jobbers who visited Galveston last week 
had an opportunity to size up the southwestern situation 
pretty well, as all lumbermen from all sections of the 
southwest were in attendance at the twenty-third annual 
meeting of the Lumbermen’s Association of Texas. 
Traveling salesmen for local jobbing houses send in 
encouraging reports from the southwest. 

The St. Louis Lumber Company, a consolidation of 
several retail yards, continues to grow. A few weeks 
ago this paper announced that the company was taking 
on some saw mills to do manufacturing to supply its 
yards and also to job some of its lumber. This week 
the St. Louis Lumber Company completed arrangements 
further to increase its field by establishing a wholesale 
department, to become effective May 1. It will be in 
charge of Kendrick Folonie, now connected with the 
selling department of the Sabine Lumber Company. Mr. 
Folonie received his earlier lumber education with the 
W. T. Ferguson Lumber Company. He later went to 
Shreveport, but came up a year or so ago to become 
sales manager for the Ferguson-McDaris Lumber Com- 
pany, which was dissolved recently upon the retirement 
of Mr. MeDaris, to form the Consolidated Mills Com- 
pany. Mr. Folonie is one cf the most capable of the 
younger lumbermen. 

Building operations for the fiseal year ending April 
12, with the permit for the Central Public Library 
included, exceed those of 1907-08 by more than $3,000,- 
000. The report of the building commissioner does not 
show the permit for the library building because the 
check for the fee was received just twenty minutes after 
the fiscal year had closed. The library permit amounts 
to $1,326,875, and the figure for total operations is 
322,552,401, against $20,611,634 in the previous year. 

The report shows that in every month during the year 
permits were issued for more than $1,000,000, while in 
1907-08 four months ran considerably less. 

Builders who have estimated on large contracts since 
April 1 say materials have decreased from 20 to 25 per- 
cent in the last year; that the spring season of 1909 
opens with prices lower on a majority of the more 
important materials than they have been in many years. 

Thomas C. Whitmarsh, general manager for the W. T. 
Ferguson Lumber Company, who returned Monday from 
Galveston, Tex., where he attended a meeting of the Lum- 
bermen’s Association of Texas, says he found the retail 
lumber conditions in Texas fair, but the manufacturers 
for some unaccountable reason seem to have gotten 
demoralized. He believes, however, that before very 
long the conditions will be all right. 

C. G. Atkinson, president of the Atkinson-Lyon Lum- 
ber Company, returned last Saturday from a two weeks’ 
trip through Texas and Alabama. He reports that most 
of the mills in those two states were only running part of 
the time. The mills that formerly ran night and day 
are now only running their day shift, while those that 
run during the day only are now only running out 
enough timber to keep their crews together. 

C. J. Mansfield, general manager for the Arkansas 
Lumber Company, spent several days in this city last 
week. He came up from the mills to transact some 
important business at the St. Louis headquarters. 

E. G. Schilkee, assistant sales manager for the Alf 
Bennett Lumber Company, has just gotten back from a 
two weeks’ trip through Texas. He reports that while 


the volume of business is fair, it is not at all satisfa 
tory. The Texas line yards are all looking for 
increase in prices within the next thirty days, so a 
buying accordingly. 

George W. Cleveland, of the Cleveland & MeLe 
Lumber Company, of Horatio, Ark., was in St. Lou 
transacting business with the Consolidated Saw Mil 
Company, of this city, the early part of the week. 





IN THE MISSOURI-KANSAS DISTRICT. 

Kansas City, Mo., April 20.—Regardless of the wi 
satisfactory condition of the manufacturing and whol 
sale branches of the lumber industry, and perhaps in tl 
retail branch in other parts of the United States, tl 
dealers of Missouri, Kansas and Oklahoma are having 
a satisfactory demand this season. For a month or mo! 
trade has been steady and moderately active, being no1 
mal at most points and above normal at others. Som 
dealers are not having much business on account o 
local conditions, but trade generally in these states i 
satisfactory, and there is no section of the countr) 
where building operations are nearer normal than in th 
Kansas City territory. Kansas City itself is building a 
actively this spring as in any spring of recent year 
and promises to keep up the pace. A number of big 
projects will add materially to the building activity o 
Kansas City in the near future. 

Kansas City is getting ready to make the fight o 
its life for equitable freight rates through water con 
petition. To this end there is being organized by th 
business men of this city a million dollar company t 
operate a boat line between Kansas City and St. Lonis 
Walter S. Dickey has been elected president of tl 
company and the project is backed by many of tl 
leading shippers of the city. 

J. H. Foresman, of the Long-Bell Lumber Compan; 
and Mrs. Foresman returned on Monday from an ex 
tended trip through Texas, where Mr. Foresman visite 
a number of the retail yards of his company. ‘The 
attended the Texas association meeting at Galveston las 
week and stopped en route home at one or two of th 
mills of the Long-Bell Lumber Company in Louisiana. 

W. E. Thomas, president of the W. E. Thomas Lun 
ber Company, left this city April 19 for a short trip t 
yellow pine mills in Louisiana. 

The Burt J. Wright Lumber Company has move: 
from the fourteenth floor of the R. A. Long building t 
room 413. D, A. Kendall has moved from room 1205 t 
room 715. 

The Paraffine Paint Company will close its Kansa 
City office May 1 and move to Chicago, where the com 
pany will maintain headquarters, 

C. M. Ward, of Dearborn, Mo., was in Kansas Cit} 
today buying lumber. Mr. Ward says that the tobacc: 
industry of his locality is growing very rapidly and h 
has had a good business with tobacco growers during th 
last few months. 





IN THE EAST TEXAS CENTER. 

Houston, Tex., April 18.—Overproduction is the wai 
of lumbermen throughout this section. The market i 
possessed by a spirit of unrest and ‘dissatisfaction, an 
it seems probable that other large concernswill shortl) 
follow the example of those that have reduced their hours 
of operation and taken other steps to curtail output. 

Houston was the meeting place this week for score 
of Texas lumbermen en route to the convention of thé 
state association at Galveston. A large Houston delega- 
tion attended and all were delighted with Galveston’s 
entertainment. 
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\l. Nichols, whose retirement from the service of 
mg-Bell Lumber Company was reported in the 
cAN LUMBERMAN last week, has accepted the posi- 
f general manager for the Willow Lumber Com- 
of Houston and Galveston, with headquarters in 
ston. 
ther recent change is the retirement of Eliot Fall 
the employ of the Orange-West Lumber Companies 
iston and his leasing of the Willow Lumber Com- 
s saw mill at Willow. He will manufacture and 
mber on his own account. 
e bargeloads of lumber, aggregating 300,000 feet, 
ised in building and equipping the new ship yards 
Galveston, Harrisburg & Houston Transportation 
ny, in Houston, arrived this week. This shipyard 
one of the largest of its kind in the south. 
thirty Yale students who came early in March to 
practical forestry in the forests of the Thompson 
Lumber Company, near Doucette, underwent an 
ation April 14, by the United States civil service 
y examiner, at Woodville, this state. Some of 
vho pass the examination will enter the govern- 
Forest Service and others contemplate forestry 
for private interests. 
attempt was made Tuesday to burn the Goodwin 
sheds and lumber yard at San Augustine, this 
A bundle of hay and a gallon of oil were used, 
» fire was discovered by the watchman and extin- 
| with slight damage. 





FROM A BIG EAST TEXAS MILL POINT. 


MONT, Tex., April 17.—Beaumont’s delegation 
twenty-third annual meeting at Galveston of the 
rmen’s Association of Texas has returned home. 
lumber concern of this city was represented at 
eting and the representatives of the manufactur- 
| distributing concerns say they are more than 

with the result of it. 

\valden, of the Sabine Tram Company, who read 

at the convention, stated that the retailers pres- 
re all optimistic, reporting a big trade with pros- 
etter than ever for an increase of business. This 
n as an indication that the situation is rapidly 
ing. However, Mr. Walden adds that it will take 
of improving in the retail trade to make up for 
reased production of the last two years. 


1 line with the eftorts of lumbermen to stop night 
s to protect the market the Industrial Lumber Com- 


announces that it will close its Vinton plant en- 


y on May 1 and keep it closed until the retail de- 
ud will compel its being opened. The closing of this 
t will reduce the production of the company at least 


10 feet a month. ; 
s rumored that other large concerns in this section 


so will close one or more of their numerous mills and 
his way reduce the production until the demand war- 
s the opening of the plants. 


It is realized by those 
lies not financially burdened that many of the 
nies must operate day and night to keep up in- 
payments at present prices, and if there is any- 
lone for the benefit of the lumber industry it must 
e by the concerns that can close a plant or two 
t feel the effects of the shutdown. 
export market is not looming up as it might in 

imber department and the export agents here be- 

at it will be several months before that part of 
usiness shows any signs of life. The export 

for lumber is picking up, but as this is but 
30 percent of the export trade at its best it will 
ke much of a difference to those engaged in the 

: industry on this side of the big pond. 
of the best features of the present situation is 
t that the railroads are in the market on a greater 
ian ever. One well known lumber manufacturer 
yesterday that he believed the railroad business 
ber companies had increased at least 50 percent 
ast ten days and is still gradually increasing. He 
attention to the fact that the Frisco had just 

an order for 8,000,000 feet of lumber and tim- 
mg many large companies and that in addition 
the Rock Island, the Santa Fe and the Union 
were in the market on a large scale for every- 
1 the timber line. 
distribution of orders among the mills along its 
iring the last ten days on the part of the Santa 
he biggest in more than a year and a half and 
s that there is something doing in new work 
that system. The Southern Pacific is not a heavy 
t present, but is expected to be in the market on 
scale soon. There are four or five new railroads 
is on which grades are being thrown up, but for 
no timber or lumber contracts have as yet been 
| the managers of the several large plants in this 
ry are looking forward to some new business soon 
ill add materially to the improvement. 
nzo Boykin, vice president and general manager 
Chicago Lumber & Coal Company, of Texas, left 
ay with a party of retail lumbermen from the 
ton convention for a visit to the big plant of the 
‘umber Company, at Fullerton, La. Among the 
going were John L. Johnson, of Fort Worth, afd 
Kemp, of Roswell, N. M. 
J. D. Butler, Max Almond and H. S. Filson passed 
i the city last night en route to Romlig from the 
ton convention. They are connected with the Alex- 
Gilmer Lumber Company. Other out of town lum- 
reaching here yesterday en route home were 
i. West, of Rockland; Capt. George Lock, of Lake 
s; E. C. Laughlin and C. Kramer, of Port Arthur. 
ge Morris, of the Empire Lumber & Timber Com- 
leaves Monday on a trip to Kansas, Oklahoma, 
lexico and into old Mexico as far as Monterey. 
). Pevito, formerly with the Kirby Lumber Com- 


pany, has taken a position with the W. C. Gray Lumber 


“Company, of this city. 


The British steamship Barcelona has been chartered 
by the Hugo Forchheimer Company to take out of Port 
Bolivar the first cargo of:lumber ever loaded at that 
port, which it is to visit early im May and take on 
about 3,000,000 feet of timber for Hamburg, Germany. 

Roland Simmons has organized a lumber company and 
has purchased a saw mill and timber lands in Louisiana 
and is preparing to open a sales office and general head- 
quarters in this city. Mr. Simmons states that he will 
complete his plans in ten days. He is a resident of 
Kirbyville and has been handling timber lands for years. 

The steamship Comal, of the Mallory lines, arrived at 
Port Arthur yesterday for a cargo of lumber to be 
loaded by the Robert R. Sizer Company, of New York 
city. 

A conference of the managers of the United States 
offices of the Hugo Forchheimer Company, of Frankfort, 
Germany, is being held today in New Orleans. O. Milch, 
manager of the Beaumont office, left last night to be 
present at the conference. 

The Jordan, Sanders, Owen Retail Lumber Company, 
of Center, has been granted a charter. The company has 
a capital stock of $10,000. 

The Gomilla-Demack Company, a New Orleans export- 
ing house, has closed its Beaumont office and retired 
from this field. S. B. Goode, who had charge of the 
office, left this week for a visit to points in Texas, 
Louisiana, Mississippi and Alabama. He expects to be 
located here again with an exporting house. 

Vice President and General Manager W. C. Nixon, for 
the Frisco, visited Beaumont this week and stated that 
large shops and a union depot would be erected in this 
city by his company this year. 

W. J. Duhig, of the Talbot-Duhig Lumber Company, at 
Lemonville, Tex., was a Beaumont visitor yesterday. He 
reports a good business. 

Capt. George Lock, veteran lumber manufacturer of 
Lake Charles, was a Beaumont visitor yesterday. He 
reports the lumber market quiet. 

Charles Stark, of the Lutcher-Moore Lumber Company, 
at Orange, was a visitor in Beaumont yesterday. He 
reports the market rather dull, but with an apparent 
upward tendency. 

H. N. Crossfield, general manager for the Bear State 
Lumber Company, at Womble, Ark., arrived in the city 
yesterday for a visit with relatives. 

A meeting of business men is to be held at Chamber 
of Commerce quarters next week to arrange for the es- 
tablishment of a coastwise boat line between Beaumont 
and Galveston and Texas City. 

PPB BA PPD PPP PPP 
BIG TIMBER LAND TRANSFER IN MISSISSIPPI. 

MosILE, ALA., April 21.—The Douville Timber Land 
Company, of Mobile, has sold to the Day Lumber Com- 
pany, of New Orleans, La., a tract of about 12,000 acres 
of pine lands, in Jefferson county, Mississippi, for 
$165,000. 

The selling company bought this tract about four years 
ago in advance of the building of the Mississippi Central 
railroad from Brookhaven to Natchez, Miss. The road 
has recently been completed and has opened up this tract 
and others in that locality. It is the intention of the 
Day Lumber Company to put in at once a mill of about 
80,000 feet daily capacity and cut this timber. 

The Douville Timber Land Company has been operat- 
ing at Pensacola, Fla., for the last four years, but 
recently sold out its interests and located at Mobile. 
R. A. Douville, the secretary and treasurer, states that 
Mobile is a much more convenient location, as the com 
pany’s timber holdings are mostly in Alabama. 


BPBBBB BPD LLL I IS 


MISSISSIPPI TIMBER TRACT SOLD. 

MosiLe, ALA., April 19.—The Douville Timber Land 
Company, of this city, has sold to the Day Lumber Com- 
pany, of New Orleans, La., a tract of a little over 12,000 
acres of pine timber in Jefferson county, Mississippi, for 
$165,000. This tract was bought by the Douville com- 
pany about four years ago, before the building of the 
Mississippi Central railroad from Brookhaven to 
Natchez. Completion of the road has made the tract 
available. It is the reported intention of the Day Lum 
ber Company to build an 80,000-foot mill at once. The 
Douville Timber Land Company recently removed from 
Pensacola to this city on account of its more convenient 
location, as its timber holdings are principally in Ala- 
bama. It makes a specialty of grouping small holdings 
into desirable tracts for operation. 





ST. LOUIS LUMBERMEN OPPOSE STATE-WIDE 
PROHIBITION. 

Sr. Louis, Mo., April 21.—The lumbermen of this city 
are manifesting much interest in the question of state- 
wide prohibition, and the city organizations of the trade 
are taking official action protesting against the amend- 
ment to the constitution of the state fixing as a crime 
the manufacture or sale of spiritous or malt liquors. The 
organizations so moving are the Lumber Dealers’ Asso- 
ciation, the Lumbermen’s Club, the Lumbermen’s Ex- 
change and the Furniture Board of Trade, each having 
adopted and forwarded to senators and the committee 
on constitutional amendments resolutions to that effect. 





WHITE PINE WANTED BY PANAMA CANAL 
COMMISSION. 

WASHINGTON, D. C., April 20.—The purchasing agent 
of the Isthmian Canal Commission is inviting proposals 
until May 6 for 1,420 pieces of white oak lumber, in sizes 
.ranging from 1x12 inches to 14x14 inches, in lengths 
ranging from 16 to 18 feet. Also on the same date for 
20,000 feet white pine lumber, 1x12. 
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With Just a Little More Care, 
With Just a Little More Attention 
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Western States 
Portland Cement Company 


COWHAM SYSTEM. 
Sales Office and Plant, INDEPENDENCE, KANSAS. 











It maces long messages 
short. It pays for itself 
many times over in the 
course of a year, It isin- 
dispensable to every lum- 
ber office. It is used by 
leading lumbermen ev- 
erywhere. Descriptive 
circular and sample 
Price, postpaid, $5.00 per copy. 
For sale by 


American 
Lumberman 


Telecode 


ages free for the asking. 
0 copies, $9.00. Three copies, $12.75. 


American Lumberman, 315 Dearborn St., Chicago. 








YELLOW PINE. 




















YELLOW PINE 








Kiln Dried Flooring 
and Ceiling. Rough and 
Dressed Timber & Plank 


Shipments by 
RAIL, SAIL OR STEAMER. 








CUMMER LUMBER CO. 


Jacksonville, Fla. 
Northern Sales Office, 45 Broadway, New York. WALTER ADAMS, Mgr. 

















LONG LEAF 1 


Yellow Pine Lumber 


(Kiln Dried, Dressed and Matched.) 


CEILING AND FINISHING STOCK A SPECIALTY. 
Bridge, Building and Car Timber cut toorder. Will 
be pleased to quote delivered yore at any int 
im the United Ptates ELECODE USED 


(J. J. WHITE, fica aats* 
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Steele & Hibbard Lumber Co. 


Wholesale 


HARDWOODS AND MAHOGANY 
ST. LOUIS, MO. 








SCOTT SHORT 


RAIL ROAD RAIL ROAD 
CROSS SWITCH | AND CAR 
TIES TIES || MATERIAL 


1719 Wright Building, ST. LOUIS, MISSOURI 












































Birch, Walnut | 
Poplar, Mahogany, and 
Cypress, Cherry, Maple. 


READY FOR IMMEDIATE SHIPMENTS: 


8,000,000 feet at St. Louis. 
3,000,000 feet at New Orleans. 
2,000,000 feet at Benton, Ark. 


Write tor Prices. 


| American Hardwood Lbr. C0,°"mo.' 


T. He GARRETT LUMBER C0, 


Manufacturers and Wholesalers 


Yellow Pine 
LUMBER 


Gone 1220 Chemical Building, 


{ Oak, Ash, 











ST. LOUIS, MO. J 








FOR SALE 


2 cars 4-4 Ist & 2nds Sap Gum 

3 cars 4-41 Common Sap Gum 

6 cars 5-4 Ist & 2nds Sap Gum 

3 cars 5-4 1 Common Sap Gum 

b« 6 42 Common Sap Gum , 10 cars 4-4 No. 1 Shop Cypress 

2 cars 6-4 Log Run Soft Elm 3 cars 4-4 No. 1 Com. Cypress 
6 cars 4-4 No. 2 Com. Cypress 


Ozark Cooperage & Lumber Co. 


1425 Liggett Bldg., ST. LOUIS, MO. 


H. F. NELSON, Manager Lumber Department. 


4 cars 4-4 Log Run Soft Elm 
10 cars 4-4 Log Run Sycamore 
2 cars 4-4 1 Com. Cottonwood 
2 cars 4-4 Select Cypress 











LOCATIONS FOR 


FURNITURE FACTORIES 
WOODWORKING PLANTS 


ON THE 


Illinois Central 


AND 


Yaz00 & Mississippi Valley Railroads 











There are thousands of acres of tims 
ber properties tributary to the above 
lines awaiting development. 





For full information address 


J. C. CLAIR 


No. | Park Row 
CHICAGO 


Industrial Commissioner 
Illinois Central R. R. 

















LUMBER NEWS FROM THE CENTRAL SOUTH. 





Clearances of Sawn Lumber from Gulf Ports Are Large—Prices Steady in South American 
Trade—Cypress in Good Shape. 





CRESCENT CITY NEWS. 

New Or.EANS, La., April 20.—The situation shows 
little noteworthy change, being fairly satisfactory to the 
cypress men and fairly unsatisfactory in yellow pine 
circles. Call for the latter wood is steadily, though not 
rapidly, developing, but the shake and the blue stain of 
quotations counteracts in great degree the benefit that 
might otherwise acerue to manufacturers. More, it 
operates in some degree to retard the development of 
normal demand, persuading some easily persuadable 
buyers to the professed belief that there is as yet ‘‘no 
bottom’’ to prices, and making them chary of commit- 
ments on any heavy scale. There is much talk of curtail- 
ment, but as yet little indication of any marked reduc- 
tion of output. Mill stocks are unwieldy only in spots, 
there being, according to reports, a marked scarcity of 
certain items on the list. Statistically considered, it 
would seem that only the exercise of commonly good 
judgment on the part of the manufacturers would turn 
the scale and convert it into a millman’s market instead 
of a buyers’ market. There seems to be little doubt that 
stocks in retailers’ hands are low. The persistent de- 
mand for prompt deliveries from the placers of orders 
furnishing fairly strong evidence to that effect, and with 
the building activity already shown a little price stability 
would probably work wonders, if it were accompanied 
by intelligent restriction of outturn until the market 
recovered its balance. The call is still spotted, of course, 
and until this tendency is overcome by a more sym- 
metrical demand manufacturers hardly will be tempted 
to pronounce trade conditions ideal. But even so there 
is apparently an excellent chance for improvement, if the 
millmen themselves so will it. It seems to be very much 
up to them, because the buyers can hardly be expected 
to do any benevolent and voluntary interference in behalf 
of the price. 

Cypress, on the other hand, seems in excellent shape. 
Its market is fairly strong and the price tendency is 
upward. The character of the demand might be im- 
proved upon, but the volume of business compares very 
favorably with the rosiest anticipations for this season. 
Local wholesalers report a continued increase in the 
number of mixed car orders, an increase rather em- 
barassing and rendered even more so by the continuous 
demands for immediate shipment. The buyers want 
what they want as soon as they can get it, or sooner, 
which indicates that the wood is in active demand for 
building purposes and that retail yards have very small 
stocks in hand. Demand for low grade stuff has con- 
siderably improved and small advances are reported on 
No. 1 common. A, C and D finish and C beveled siding 
are likewise quoted up a little by some concerns. The 
consuming territory has expanded in spite of adverse 
conditions, while the drive on certain items of uppers 
and shop has resulted in somewhat broken mill stocks. 
Collections are reported easy. 

It is reported here that the Gulf Lumber Company has 
let the contract for construction of a new steel and con- 
crete mill to the MeDonough Manufacturing Company, 
of Eau Claire, Wis. The company is now operating a 
plant of 300,000 feet capacity at Fullerton, La., and it 
is stated that the new mill will have a capacity of some- 
thing like 400,000 feet. Work on the plant, according 
vo the account, will begin in thirty days and it will be 
completed in six months. 

Purchase of 12,000 acres of timber land in Jefferson 
county, Mississippi, by the Day Lumber Company, of 
this city, is reported, the vendors being the Douville 
Timber Company, of Mobile. The consideration is 
stated at $165,000, and it is said to be the purpose of 
the purchasers to erect a mill for manufacture of the 
timber. The company is already operating mills at Tan- 
gipahoa, La., and Shipman, Miss. 

If reports of present plans be correct the plant of the 
Amos Kent Lumber & Brick Company at Kentwood, La., 
burned a few days ago, may be rebuilt in record time. 
it is said to be the intention of the company to have the 
new mill in operation, if the thing is possible, by July 1. 

Deeds involving the transfer of valuable timber land 
in Caleasieu parish, Louisiana, were filed for record at 
Lake Charles yesterday morning. The parties to the 
transfer are the Long-Bell Lumber Company and the 
Caleasieu Long Leaf Lumber Company, and the con- 
sideration stated is $450,000, the latter figuring as pur- 
chaser. The Caleasieu company is controlled by the 
Long-Bell Lumber Company, it is explained in the dis- 
patch announcing the transaction. 

Shut down for extensive repairs in June, 1908, the 
Rochelle plant of the Tremont Lumber Company resumed 
operations this week. Something like $600,000 has been 
expended in repairs, and the plant is now one of the 
most modern and complete in the south. Among the 
modern appliances for handling the lumber manufac- 
tured is the monorail device for carrying lumber, this 
being the third plant in the state to install the device. 
The Tremont & Gulf railroad has been built into 
Rochelle, and no pains has been spared to put the town 
in healthful and entirely sanitary condition. 

The Frost-Johnson Lumber Company, of St. Louis, is 
reported to have closed a deal for the purchase of addi- 
tional tracts of timber land in Livingston parish, swell- 
ing its total holdings in that parish to something like 
125,000 acres. It is understood that the company will 
put in a mill to work up the timber as soon as market 
conditions warrant. 

Belated reports are being received of a windstorm 
which swept over a portion of southwest Mississippi and 


southeast Louisiana last Monday night, felling more or 
less timber. Columbia, Miss., reports a ‘‘great deal of 
timber’’ down in the vicinity of Keno, eight miles east, 
Magnolia advices say that considerable damage to timber 
was inflicted in the eastern portion of Pike county, while 
Amite City, La., estimates that 2,000,000 feet was felled 
in a storm visited section fifteen miles east of that city. 
It is usually the case that the reports of timber dama;:e 
prove to be greatly exaggerated. 

Sensational press reports out of Kansas City to the 
effect that an immense conspiracy has been formed to 
shut down all the yellow pine mills in Texas and Louis- 
iana until the market takes a turn for the better are 
causing considerable amusement in this section. The 
report is pronounced ridiculous on its face and was 
doubtless inspired by the general talk of restricted out- 
put, which has so far shown no tendency whatever to 
progress any further than the talk stage. One of the 
representative lumbermen of Lake Charles, which lies in 
about the center of the district where the alleged con- 
spiracy has been located by the imaginative journalists, 
dismisses the rumor thus: ‘‘So far as we are concerned 
we have heard of no combination to close the mills, with 
the exception of what we have read in the newspapers, 
We intend to keep running so long as business justifies, 
Some mills may close down during the summer, but it 
will not be the result of any concerted action of the 
millmen. So far as I know all of the Lake Charles mills 
will keep going indefinitely.’’ 

Friends of S. M. Bloss, of the Lyon Cypress Lumber 
Company, at Garyville, La., will be glad to hear that his 
condition, according to late reports from Garyville, is 
materially improved. Mr. Bloss has been very seriously 
ill for some days, but at last accounts was fairly on the 
way to convalescence. 





MATTERS AT MOBILE. 


MosiLE, ALA., April 19.—A decline in the price of 
sawn timber has been noted at this and other Gulf ports 
of from % to 1 cent below prices recently named. The 
small arrivals of timber at this port bring from 21 to 22 
cents, one lot bringing a higher figure, but containing 
a good portion of 12x12, although the average was but 
2744 ecubie feet a stick. One of the most important 
recent sales was of several thousand pieces of timber, at 
Pensacola, at 20 cents. This sale, however, included a 
large share of specials at a much higher price, bringing 
the average for the whole transaction above 21 cents. 
Timber is reported held at Moss Point, Miss., at 21 
cents, where there is a moderate quantity awaiting sale. 
Stocks at all ports are moderate, with production limited, 
and no disposition to increase the quantity. The decline 
is likely to lessen manufacture, as the present prices are 
regarded unprofitable. 

The dullness abroad largely accounts for the condition 
of the sawn timber trade on this side. All branches of 
European timber business are depressed, and pitch pine 
suffers with other woods. Stocks of pine timber at the 
more important ports, though more than adequate, have 
been much diminished, and at the smaller ports have 
been well cleared away. There is inquiry and room for 
new supplies, but buyers hold aloof unless their ideas of 
value are reached. In some cases the offers made are 
ridiculously Jow, but even when shippers’ quotations are 
more nearly approached there is little disposition 
make concessions unwarranted by conditions governing 
the trade, the cost of stock, higher ruling freights etc. 
It seems to be more and more difficult for the buyer and 
seller to get together on a sawn timber proposition. 

During the last week the clearances of sawn timber 
from the Gulf ports were large, although they did not 
equal those of the corresponding week a year ago. 

In the South American trade there are a few schedules 
on the market, but they are going shopping to obtain 
the lowest possible prices, and this habit is more and 
more in evidence in this trade. Prices have been very 
steady in the South American trade, and they show no 
change now, while there is sufficient unplaced business 
for the late spring shipment to absorb most of the stock 
that mills will be able to offer. Freight engagements 
are moderate and shipments from week to week not far 
from the average consumption in the River Plate region. 
Although business at present is quiet the outlook 
promising and increased orders seem probable soon. T! 
clearances for the River Plate during last week we 
below the average. The aggregate for the week w: 
about 4,100,000. 

A fair inquiry is noted in the Cuban trade, bu‘ 
bnsiness with the other West Indian islands is quir 
Jamaican shipments for three months of this ye: 
amount to a trifle over 2,000,000 feet, and as unfille! 
orders are few there is likely to be some decrease. T! 
smaller West Indian islands, with from one to thr 
schooner cargoes a year, have been well represent: 
since the opening of the year, and there is other business 
in sight. 

About the only encouragement to be found in cond 
tions in the interior trade is an expressed disposition + 
take some action with regard to curtailing production. 
Under present conditions it appears to be little short 
impossible to get more than cost of manufacture out of 
the product, and inroads upon stumpage mean the sacr 
fice of valuable property. Timber lands and stumpage 
have not declined in value; they are still readily salable, 
but every tree turned into lumber is either wasted © 
disposed of for a fraction of its value. 
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One of the most prominent manufacturers of cypress 
in this district does not take a very optimistic view of 
the situation as it presents itself to him. He said that 
with the booms full of timber and the yards full of 
manifaetured product there is little oceasion for con- 
tinuing the manufacture of material which at present is 
slow of movement. He said that there would be some 
eypress timber gotten out, but it would not be manufac- 
ture’ for some time. He looks for very little trade in 
eypress during the spring and summer, but he looks for 
a g)at revival in the demand with the coming of the 
fall. 

Another of the noted lumber schooners of this port 
has gone to Davey Jones’ locker. This was the schooner 


Jans G. Clifford, owned by Harry Hartwell and Horace 
Turner, of this city, and for many years engaged in the 
lumbcr trade, plying between Mobile and West Indian 
and other islands south. Although recently overhauled 


the s-hooner sprung a leak about ten days ago when 
sixty miles off Mobile bar, returning from a trip to 
Jamaica. 





SOUTHERN ARKANSAS NOTES. 
Warren, ARK., April 17.—While the demand for yel- 
low pine is only moderate there is every indication that 


it will improve, and though the gains may be gradual 
they are sure to prove continuous, bringing the aggre- 
gate tor the year up to records of previous years. 


The mills in this city, in addition to running full 


time, frequently find it necessary to run two or three 
nights of the week, while one mill is running regularly 
twelve hours a day. Even at this it seems nearly im- 
possible to accumulate a well assorted stock, as at 


present there is practically no finish in Warren. On the 
whole prices cannot be said to have advanced, but there 
has been a little stiffening in the market value of com- 
lumber. The outlook, however, is very encouraging, 
regarded from every point of view, and as building pros- 
pects are very favorable the demand will no doubt be 
better in the near future. 

(. J. Mansfield, secretary and general manager for 
the Arkansas Lumber Company, is in St. Louis on busi- 
ness this week. 


mol! 





CYPRESS ADVERTISING MATTER PROVES A 
GOOD COLLECTOR. 


New ORLEANS, La., April 20.—Most lumbermen, and 
particularly that large majority of the elect who read 
the AMERICAN LUMBERMAN, will recall the story of Hen- 
dric Muller, dead these hundred years, who showed his 
good judgment by being buried in a cypress coffin, which, 
accidentally exhumed some weeks ago, showed not the 
slightest sign of decay (the cypress, be it understood, not 
the clay of the deceased). Exploiters of “the wood with 
a strong character” procured photographs of cross sections 
of the long buried wood, of the skull of Mr. Muller, 
wherein reposed the seat of his excellent judgment, and 
of a rude iron cross which accompanied the coffin during 
its long interment in the marshy soil of Louisiana. Pic- 
tures of the skull and the cross, grouped together, with 
a brief story of the find and the excellent preservation 
of the wood, were used in the embellishment of an en- 
velope slip, many thousands of which were printed, to 
be used as enclosures in the correspondence of the ey- 


press manufacturers. Distributed by the Southern Cy- 
press Manufacturers’ Association to the various mills, 
they have been enclosed in many thousands of business 
envelopes, to be sent out in the course of ordinary busi- 
ness correspondence. The advertising effect was ex- 


cellent, but this story is to tell of another startling and 
cted, but withal satisfactory sequel to the life 
of Hendrie and his durable cypress coffin. . 

Along with other concerns, the Kyle Lumber Company, 
at Franklin, La., inserted the slips in the envelopes it 
had hand. The Kyle company does a local yard busi- 
ness of considerable volume and numbers among its re- 
tail patrons many Italians—excellent customers, but 
“slow pay” at certain seasons. After the slips had been 
inserted and while they were being automatically sent 
first of the month approached and the com- 
pal office force prepared and mailed out in the “load- 
ed velopes some hundreds of statements to its Italian 
debtors. Customarily these statements are mere mat- 
t form and their recipients pay when they feel like 


unexp 


stor 





out. the 


it. ‘in the morning after these particular statements had 
been planted in the local postoffice, however, a strange 
sight greeted the company’s office force when its mem- 
bers assembled to begin the day’s business. What ap- 
peared to be a mass meeting of Americo-Italians had 
mus‘ered in front of the company’s office. As soon as 
the ‘cors were opened the mass-meeters formed line and 
mar-hed up to the eashier’s window, each with the state- 
me f his account and the cash to square it. The com- 
pany s officers were mystified by this miraculous response 
to the stereotyped requests to pay. Never before had 
su narvelous promptness simultaneously affected the 
ent Italian contingent. But when one worried-look- 
ing italian produced along with his bill and the cash to 
balance it, one of the slips bearing the presentment of 
Hen‘rie Muller’s skull and the cross accompaniment, a 


light burst upon the office force. It was plain that 
Italian patrons, laboring under the impression that 
he Black Hand had interested itself in behalf of the 
company’s collection department, had concluded at once 
that it would be unhealthy to defer payment of their just 
lebts and had moved with one accord to the liquidation 
thereof, 

_As an assistant collector, Hendrie Muller has unwit- 
tingly beaten his countrymen of a century ago, individ- 
ually and collectively, several city blocks. 


PENNSYLVANIA TRADE NOTES. 


Trade Conditions in Quaker City Show Noticeable 
Improvement Railroad Buying a Feature 
of the Pittsburg Markets. 


PHILADELPHIA, PA., April 19.—A decided improvement 
in trade was noticeable the last week, and it is thought 
the lumber business will take on fresh activity with the 
settlement of the tariff disturbance. It is said that the 
supply of desirable and seasoned woods is far below the 
demand. 

J. C. Tennant, second vice president and secretary of 
the Fenwick Lumber Company, reports improved busi- 
ness and says his concern has been unable to keep up the 
necessary supply of seasoned stock in certain lines and 
that its mills are being pushed to get out the stuff. 
A. W. Smenner, well known salesman, was recently en- 
gaged by the company to look after Philadelphia and 
surrounding territory. 

Emil Guenther reports business spasmodic and trade 
still below normal, but thinks a revival of good times is 
at hand. 

John H. Schofield, of Schofield Bros., reports com- 
paratively brisk business, orders and inquiries coming 
in freely and their shipping department has all it can 
do to fill them. R. W. Schofield has been spending con- 
siderable time at the Salt Keatchie Lumber Company’s 
mill at Schofield, S. C., in which the firm is interested, 
superintending things there. George Hugenir, who has 
been engaged as salesman, is making a selling trip 
through the eastern part of this state. 

The Tomb Lumber Company reports increase of busi- 
ness and prospects brighter than for some time. W. A. 
Tomb is very busy at the company’s mill at Watoga, 
W. Va., getting out orders. W. N. Lawton, sales man- 
ager, is canvassing Ohio and Indiana and sending in en- 
couraging reports. 

The MeKee-Smenner Lumber Company is winding up 
its affairs and will discontinue business, 

C. E. Lloyd, jr., says the general recovery of business 
is slow, but he is doing very well and expects an early 
improvement in trade. 

James Strong & Co., Incorporated, reported improving 
trade. 

The J. G. Brill Company reports orders coming in 
briskly and has increased its working force. The offer of 
prizes by the J. G. Brill Company to the senior students 
of the technical schools again this year has aroused much 
interest among the students. Three prizes of $250, $150 
and $100 are to be awarded for essays on the subject, 
‘*Design of an Electric Railway Car for City Service.’’ 
The winner of first prize will receive also a gold medal 
in memory of John A. Brill, former vice president of 
the company. The design of these prizes is to induce 
young men to engage in electric railway work. 





SMOKY CITY TRADE NOTES. 

PiTTsBuRG, Pa., April 20.—A spasmodic uplift appeais 
in the general lumber trade of Pittsburg. It has struck 
most lines except yellow pine. There is apparently too 
much yellow pine for a moderate or even normal demand 
and the result is low prices. Recent sales of as high as 
1,000,000 feet to coal mining companies have been made 
at extremely low prices, in fact so low that the situation 
has been regarded as well nigh impossible of improve 
ment until things settle down permanently. 

In other trade lines business is much improved. Iron 
and steel men report a better tonnage accumulated and 
more men at work in practically all mills. Coal mining 
operations are increasing with the approach of the lake 
navigation season and the tonnage expected to move out 
this year will exceed last year by millions of tons. 

Railroad buying of equipment has become a feature in 
the Pittsburg markets. Western roads have placed or 
ders for steel cars up into the millions of dollars, ene 
road ieading the procession the last week with an order 
for 1,500 cars. The steel corporation has made no move 
toward reducing wages and as a result millmen employed 
where cuis were made have flocked to steel corporation 
mills. 

E. V. Babeock & Co. report a fairly active trade with 
increzsing inquiries from all directions. The firm reports 
bookings last week ahead of the corresponding period of 
1908 and with every indication that the situation is im 
proving. 

A. J. Diebold, of the Forest Lumber Company, siarted 
Monday for the northwest on a white pine mission. The 
company reports business looking up materially and the 
volume of business larger than for some time. The situa 
tion in hemlock is better than for weeks and spruce is 
not far behind. 

H. C. Bemis, on his way south from his home in Braid- 
ford, this siate, this week visited the lumber. offices of 
Bemis & Vosburg. W. W. Vosburg is in the south on 
business and is looking over the yellow pine situation 
thoroughly. 

The Linehan Lumber Company noted a better buying 
movement in hardwoods the last week. Joseph Linehan 
has been in the region of Catlettsburg, and Ashland, Ky.. 
where the mills are located, and expects to visit Cin 
cinnati, Indianapolis, and then return to Pittsburg the 
last of the week. Monday he will go east on a business 
trip of several days. The Linehan company is getting 
settled in its new quarters in the Liberty Square build 
ing, at Liberty avenue and Cecil way, with facilities 
much improved. 

The Germain Company reports April business quiet and 
looks for little improvement this month. President Ger- 
main said, however, that the average business has been 
large and the record thus far this year, for his compary, 
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Little River Lumber Company, 


Manufacturers of 


Poplar, White Pine, Hemlock, 
and all kinds of 
Hardwoods. 








Clearfield Lumber Company, Inc, 


Manufacturers of 


Poplar and Hardwood Lumber. 
Oak a Specialty. 








Peart, Nields & McCormick Co, 


Manufacturers of 


North Carolina Pine, Box 
Shooks, Ceiling, 
Flooring, Etc. 








SALES OFFICES: 
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NORTH CAROLINA PINE AND CYPRESS. 


ELI B. HALLOWELL & CO. 
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No Need To 
Hesitate 


about ordering of us if you want 
prompt delivery of some of that 


GOOD OLD 


N. C. PINE 


Bill Stuff, Flooring and Finish 


We also handle and can ship promptly 
Hardwood for railroad and construction 
work: Yellow Pine, Spruce, Oak, White 
Pine, Lath and Shingles. 


BEMIS & VOSBURGH 


Farmers Bank Bldg. PITTSBURGH, PA. 











AK, POPLAR, 


Hardwoods 


OAK AND MAPLE FLOORING 
Linehan Lumber Co. 


2424 Farmers Bank Bldg., PITTSBURGH, PA. 
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Climax Tally Book 


For Tallying Hardwood 


It is substantially bound in sheep, with stiff covers and 
round corners; the straps are of heavy leather, rivited on; the 
paper is of fine quality; the special ruling and printing are 
first class. Size of closed book, 444x 8% inches: 150 pages. 
In universal use. Send for full particulars, FREE. 
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ahead of the first half of 1908, so that he is not com- 
plaining. 

J. L. Kendall returned this week from Oregon and is 
again at the general offices of the Kendall Lumber Com- 
pany. His trip was a hurried one connected with his 
company’s timber properties in that section. 

The American Lumber & Manufacturing Company has 
been doing a brisk business, with big sales of lumber in 
all lines. The outlook is still held to be full of hope and 
steady improvement is looked for. 


ON LAKE ERIE SHORE. 


Cleveland Reports Trade Improvement— Hardwoods 
in Good Shape—Hemlock Stock Scarce at 
Toledo—News of the Trade. 








CLEVELAND, OnI0o, April 20.—There seems to be a 
somewhat improved condition throughout the market 
with respect to the volume of business being done, but 
the prices prevailing are still discouraging to both the 
wholesaler and the retailer. Considerable building is 
helping out the local yards, particularly those in the out- 
lying districts, but dealers seem prone to estimate their 
business in comparison with the exceptionally large trade 
which preceded the panic, rather than considering condi- 
tions which would be more like normal. 

The yellow pine situation does not seem to improve, 
but dealers generally feel that with the curtailment of 
production the atmosphere is bound to clear within a 
month or so when stocks become scarce. The North 
Carolina pine and hemlock markets seem to have a some- 
what better tone, but they still reflect the unsettled 
condition of yellow pine. 

Hardwoods are showing up in nice shape throughout 
the list, except for an occasional lull. Quartered oak 
now seems to be attracting the manufacturers by the 
prices being quoted and it is probable that it will assume 
a more even tone soon and remain at a good figure. 
Cypress in the upper grades is a little slack, but shop 
lumber is moving quite nicely. 

Some of the sash and door houses are having a fair 
run of business. There are a number of nice orders for 
finish being booked, which is tending to fairly balance 
the business. The Peters Mill & Lumber Company is 
enjoying a nice run of business and reports satisfactory 
conditions, except that prices are not what they should be. 

The box business is not encouraging, although all fac- 
tories are doing a fair business, There have been several 
new companies started recently and naturally this has 
cut down the business of some of the older concerns. J. 
Reinhart, formerly superintendent of the Ohio Box & 
Cooperage Company, has just opened a new box factory 
on Merwin street, in the plant formerly occupied by the 
Smeed Box Company, under the name of the Star Box 
Company. 

As yet navigation has not opened to cause any par- 
ticular activity along the docks. Shippers seem in no 
haste to get such stocks down as they have up the lakes. 
While the ore shippers are anticipating serious labor 


difficulties it is scarcely felt that the lumber carriers will 


have any serious trouble along this line. 

J. J. Harwood, local sales manager of the Marbury 
Lumber Company, recently returned from a meeting of 
the sales managers of the company, held at Philadelphia. 
He was much encouraged with the situation, and espe- 
cially so when they landed a 500,000-foot order for rail- 
road stock. Some dealers are finding a few orders placed 
by the railroads now and feel encouraged along this line. 

The Standard Oil Company is doing considerable in 
its tight cooperage department here and has been using 
considerable hardwood. It is reported that it turned 
out more work during the first three months of this year 
than for the entire previous year. 

Philip Bernower, a lumber dealer of Canton, Ohio, was 
in Cleveland this week and stated that business is very 
good in his locality. 

W. A. Smith, representative of the Robert H. Jenks 
Lumber Company at Pittsburg, and K. C. Evarts, repre- 
senting the same firm at Buffalo, were in town this week 
talking over business conditions with the heads of de- 
partments. Their reports are encouraging. 





TRADE AT TOLEDO. 

TOLEDO, OHIO, April 20.—The question of whether the 
present hemlock supply will hold out until a new supply 
can be manufactured and seasoned is under discussion 
among lumbermen in this section at the present time. 
While there is a fair amount of some grades there is a 
decided shortage of others, and orders are being placed 
on these with extreme difficulty. The greatest difficulty 
seems to be in securing the greater lengths, especi ially 
in size of 2x4. Sixteen and 18-foot lengths of these are 
becoming as scarce as the proverbial ‘hen’s teeth, and 
those who are so fortunate as to hold them are in posi- 
tion to demand and receive almost their own price. On 
the other hand, it is claimed that there is a plentiful 
supply of 20-foot stuff. The mills are again sawing, or 
at least a portion of them are, but this can furnish but 
little, if any, relief inside of the next two months, as 
the curing process will require at least that length of 
time. The extra weight of the green lumber puts it out 
of the running. Local stocks are becoming broken worse 
and worse, while the demand is steadily on the increase. 

The manifest weakness of yellow pine is in a large 
sense counteracting the effect of the hemlock shortage 
and large quantities of yellow pine are now being substi- 
tuted in place of hemlock, thus applying a safety brake 
to hemlock and at the same time stimulating the demand 
for yellow pine. There has been an unusual number of 
transient cars of the latter recently and manufacturers 
and large holders show indications of being overanxious 


to rid themselves of surplus stocks. This policy has 
the effect of deadening the local market and creati: 
uncertainty that is far from healthful. Instances «y, 
cited where certain grades of yellow pine are now s 
at $7 under list quotations, and so common has the 
tice of making concessions become that it is a 
impossible to deal with any reference to list pric 
all. It is rapidly developing into a condition wh: 
becomes a question of how bad the seller wants to se 
and how anxious the buyer is to buy. There has no er. 
theless been a large volume of yellow pine moving | ere 
and it has been a long time since there was a hes je; 
demand from local consumers. 

While there is a large amount of local trade at the 
present time in Toledo and vicinity dealers are sufi ng 
considerably from an unequal distribution of patron. ge, 
This has been brought about by a price cutting pu icy 
inaugurated by some of the larger concerns who | ay 
been disposed to go out after the business and at the 
same time incidentally stick the knife into each o: ver, 
Some of these concerns bought large quantities of 
cheap lumber some time ago when buyers were fe\ d 
cash proved an enormous inducement to anxious ho! «rs 
As a result they were able to stock up at low prices «n 
bought considerable stuff for future delivery. Mu if 
this stuff has been coming in, and having been pure 
cheap owners are paying little attention to pr 
values, basing their offerings at retail upon what 
stuff cost and being satisfied with a fair profit 
their investment. The result has been to centralize the 
local business, the fortunate few securing more 
than they can well take care of, while the smaller 


who are maintaining their stocks upon present qi \ta 
tions, are finding business more or less dull. In ord: t 


secure any fair proportion of the local trade they ar 
forced to reduce prices to consumers considerably }. |oy 
what present quotations will warrant, and as a resuli ar 
suffering from lack of business. Just how long the e 
supply of cheap lumber will hold out is purely a giiess 
as it is said that a number of large water consignm nts 
are expected in the near future which were ordered 
time ago. 

Local business continues to hold up in good shape, and 
while the last week shows less than $30,000 as a toti! of 
the permits issued from the office of the building in 
spector a large amount of new construction work was 
begun, the permits for which have not yet been ised. 
Architects are busy in the preparation of plans and still 
insist that before the season closes the records will + \ov 
an almost unparalleled season in the building tr: les, 
Many large and important structures are now under 
and March, while reflecting some depression as com] 
with what was anticipated, nevertheless shows a he 
increase over March of last vear. Local dealers are 
anxiously awaiting a final solution of the tariff qui 
when they say the atmosphere will be cleared up 
things will soon be humming. 


WITH THE TRADE IN MAINE. 


Heavy Increase in Building—Shingle Bill Calling for 
Strict Count Referred to Court— Sawing 
Season Opens. 





Boston, Mass., April 17.—Building contracts «1 
being awarded in a more liberal way and figures m 
January 1 show a material increase over those fo 
same period a year ago. Since January 1 the contracts 
awarded in New England have amounted to $35,732.10, 
as compared with $12,903,000 for the same period ‘ast 
year, a gain of about $23,000,000. For the first tree 
and one-half months of 1906 the contracts awar led 
footed only $25,000,000. 

The bill relative to the sale of shingles which has jen 
before the senate of Massachusetts and which has ec: 
dealers more or less uneasiness has been referred t 
next general court. The bill as drawn would w a 
hardship, as it called for a full count of 1,000 shin les 
to four bundles. Its framers claim buyers are dec 
now, as they receive 940 instead of 1,000 shingles. 1 
is no deceit practiced and the price would have 
advanced if the bill became a law. Shingle man 
turers might be willing in dull times to hold to the 
and put their shingles up in the way demanded. 
when business was good with them they would put 
shingles up in the old way and offer them elsew!: re 
than in Massachusetts. 

The export lumber business with South America as 
shown considerable improvement of late. Last we <s 
shipments from Boston exceeded 1,479,000 feet. 

E. R. Haggett, representing the John Haskins Lun 
Company, Baltimore, Md., has been calling upon 
Boston trade of his company. 

The arrivals of lumber at Boston last week by 
were two part steamer cargoes with 620,060 feet and -\x 
schooners with 3,235,963 feet of lumber from the s 
and three schooners with 241,370 feet lumber and 22, 
feet of piling from the provinces. 

Lumber freights are firm at $5 for charters f 
south Atlantic ports. 


OPENING OF THE SAWING SEASON ON THE 
PENOBSCOT. 

Banoor, MeE., April 17.—The sawing season on 
Penobscot river at Bangor will begin Monday, April 
when the mill of Lowell & Engel will start. The East 
Manufacturing Company and the Sterns Lumber ‘ 
pany will start about May 1 and Morse & Co. about 
same time. James Walker & Co., Basin Mills, are w: 
ing for the freshet to run off before starting their = 
mill. There is a good stock of logs this spring, and 
market prospects are regarded as much better than 
the spring of 1908. 
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rade here during the week. 
. Henson, of E. F. Henson & Co., Philadelphia, Pa.; 
. Hawley, of the Eastern Lumber Company, North 
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NOTES OF THE WEEK FROM THE EMPIRE STATE. 





ling Outlook Brightening—Stock Conditions and Trade Prospects—Shipping Livening 


and Business in General Up to the Mark. 


BP PPP PPP PPP PPP 


THE METROPOLITAN DISTRICT. 
York, April 20.—The demand continues good 
ry retailer and wholesaler feels more optimistic 
developments of the last two weeks than has 
‘ticed for some iime. The character of buying 
and shows conclusively that retailers consider 
ices have reached the lowest point. Though in 
nes there is more or less irregularity of prices 
ck is offered down freely, the opinion prevails 
that prices will not go lower. This is seen 
ie way in which stocks are. taken. 
building outlook is improving, and while two 
ago a vast number of permits had been issued, 
actual work in progress, now contracts are being 
work is getting under way. The United States 
Company, a large contracting concern, an- 
| last week that it had booked contracts aggre- 
$20,000,000, and when such work as this is 
it means that the smaller people will become 
The outlying districts in northern New Jersey 
mg island points are preparing for big  busi- 
id the approach of spring weather will unques- 
» witness the beginning of an enormous build- 
son. 
stocks maintain their. relative strength, except 
n pine, which is weak in price, but a fair demand 
s for all grades and sizes. Prices are cut 
however, and the opinion prevails that mills 
et rid of their stocks and realize quickly. 
soice, of the Westmoreland Lumber Corporation, 
md, Va., spent part of last week in the city on 
urn from a four weeks’ trip to Europe. While 
York he called on J. M. Bond, of Barker & Co., 
‘rated, 18 Broadway, who handle the entire out- 
the Westmoreland company in this market. The 
Richmond was recently overhauled and is one 
finest equipped in that part of the state. 
lwood wholesalers are interested in the large 
t just awarded to the Brunswick-Balke-Collender 
ny for the erection of twenty-four bowling alleys 
used at Madison Square Garden during the Na- 
bowling tournament beginning May 24. The 
required in the construction consists of 200,000 
f yellow pine and 300,000 of maple. 
V. Prescott, of the Saginaw Bay Company, Cleve- 
Ohio, passed through New York today on his 
Cleveland after a pleasant trip through the 
ith Mrs. Prescott. He visited Asheville, N. C.; 
ie City, N. J., and many other places of interest. 
ge F. Gray, of D. P. Fairchild & Co., 1 Madi- 
enue, received a visit last’ week from John C. 
of the Arlington Lumber Company, Beulah, W. 
[he spruce and hemlock stock of the Arlington 
ny is handled in this market by D. P. Fairchild 


statistics just issued by the customs office show- 
e exports for the year indicate that the lumber 
imber shipments are as follows: Timber, $804,- 
shooks, $160,546; furniture, $310,951. The total 
ber shipped was 100,232,000 feet, 3,534,384 staves 
5,177 pieces of sash, doors and blinds. 
est M. Kenna, wholesaler of Pacific coast prod- 
as moved from 66 Broadway to more commodious 
at 115 Broadway. Mr. Kenna has just closed a 
or shipping from Tacoma, Wash., to New York 
r big cargo of Oregon fir timbers, running up to 
hes square and 80 feet long. His storage yard 
oklyn is proving a great success as yardmen are 
) obtain their small lots of western lumber with- 
iting for car shipments. 
vouglass Moir, of Christy, Moir & Co., 149 Broad- 
Adirondack spruce wholesalers, returned last week 
. trip up state visiting the mills whose outputs are 
| by his firm. He states that stocks at mill 
are much Jower than generally believed and that 
a good surplus was carried over, the demand 
the western and central part of the state has 
erably lowered the supply and manufacturers are 
g out for better prices. The demand for short 
from this market has picked up wonderfully 
the first of the month, according to Mr. Moir, and 
m has booked orders for prompt shipment on a 
that resembles the boom days of 1896. 
rge F, Craig, Philadelphia, Pa., president of the 
nal Wholesale Lumber Dealers’ Association, con- 
| with Secretary E. F. Perry Thursday on mat- 
f interest to the association. It is planned to 
a meeting of the executive committee and the trus- 
bout May 19 and 20. 
S. Lee, of Mixer & Co., Buffalo, called on some of 
Other visitors include 


wanda; M. E. Preisch, of the Haines Lumber Com- 
3uffalo; Robert C. Lippincott and John W. Coles, 
iladelphia, Pa., and M. 8. Tremaine, of Buffalo. 
Haviland Lumber Company, Frank B. Haviland 
ger, which handles the yellow pine output in this 
t of the Southern Pine Company, of Georgia, has 
made arrangements with the American Lumber 
any, of Albuquerque, N. M., for handling that 
ny’s excellent white pine output in this market. 


Albuquerque operation is a very large one, 1,500 


being employed in the mills and logging camps. 
ompany owns over fifty miles of railroad and the 


mill has a capacity of 350,000 feet a day, the box 


factory 100,000 feet and a molding department 100,000 
feet; besides a daily output of 50,000 lath, 50,000 shin- 
gles, 2,000 windows and 1,500 doors: The company’s 
average available stock in the yard is 20,000,000 feet. 





FROM THE TONAWANDAS. 

NortH Tonawanpa, N. Y., April 20.—Some doubt 
exists as to whether the volume of business being trans- 
acted is greater than for several weeks, but the demand 
for some items has been somewhat in excess of the low 
supply on hand and a noticeable stiffening of prices has 
resulted. An advance would not be surprising during 
the next week or two. 

The shingle dealers have been doing a fine business 
since the big wind storm swept through this section two 
weeks ago. Since the storm the Transfer Lumber & 
Shingle Company has booked orders for nearly 150 ear- 
loads, mostly for western New York, and other dealers 
have sold out their supplies entirely. As a result of the 
excessive call for shingles prices have advanced 10 cents 
and further increase is predicted. There has been no 
choice as to the kind of shingles, the consumers taking 
those to be had at the most reasonable price. 

Many of the lumber carrying vessels that wintered at 
the Tonawandas are planning to get away this week on 
their first trip. The steamer Beaty got away yesterday 
and the steamer A. Weston followed this morning. This 
afternoon the steamer Pridgeon and barge Case pulled 
up the river. The steamers Green, Bradley, Zillah and 
Myron, with-their consorts, are among the carriers pre- 
paring to leave for upper lake ports to load Jumber for 
the Tonawandas and other Lake Erie ports. 

The first vessel to arrive at the Tonawandas this sea- 
son with lumber will be the steamer Aztec, which loaded 
500,000 feet of hemlock at Boyne City, Mich., and is 
reported outbound for the local port. 

At the request of the Lumber Carriers’ Association 
the Tonawanda and North Tonawanda lumber handling 
gangs have decided to work in both cities this season 
instead of confining their labors to their respective sides 
as heretofore, thus facilitating the work and giving 
greater dispatch to boats entering the local ports. This 
decision was reached at a meeting of the longshoremen 
with the Tonawanda Lumbermen’s Association in the 
rooms of the White Pine Association yesterday. 

A plan was outlined at a joint meeting of the trade 
organizations of Buffalo, Niagara Falls, Lockport and 
the Tonawandas last night ta convert the Tonawanda 
and Ellicott creeks into a lake port for a distance of 
thirty miles, throwing open a vast territory to shipping 
and industrial interests. Committees were appointed to 
lay the matter before the state and government author- 
ities. Among those who spoke at the meeting were 
Senator James P. Mackenzie, the local lumberman, and 
Congressman James S. Simmons, who made such a strong 
speech for the retention of duty on lumber in the house 
recently. Senator Mackenzie is spending considerable 
time in this city preparing his fleet of lumber carriers 
for the opening trip. 

A. C. Tuxbury, of the Northern Lumber Company, 
and family have returned from the south, where they 
spent the winter. 





FROM WESTERN NEW YORK. 


Burra.o, N. Y., April 21.—The local newspapers are 
keeping the name of M. M. Wall, of the Buffalo Hard- 
wood Lumber Company, before the public as a candidate 
for mayor, but Mr. Wall is not saying anything. 

O. E. Yeager reports fair business, but his trade 
has not been as good since the first of the month as in 
March. He is not worrying about the future, however. 

I, N. Stewart & Bro. look for a much improved de- 
mand for cherry soon. This wood, of which they make a 
specialty, has been moving very slowly of late. They 
have a fine stock on hand. 

The Hugh McLean Lumber Company always likes to 
look on the bright side of things, but there were times 
during the last winter that the high price of logs did not 
leave much room for brightness. Conditions are better 
now. 

Fred M. Sullivan, of T. Sullivan & Co., is urged by 
his friends to accept the Vicegerency of the local branch 
of Hoo-Hoo. 

F. W. Vetter has a fine stock of oak and chestnut, 
which is being moved at good prices, but the demand is 
slower than Mr. Vetter expected to see it at this time of 
year. 

SOAP 


TREE FARMS IN INDIANA. 


SoutH BEnp, Inp., April 19.—The Pennsylvania Rail- 
way Company is conducting an experimental tree farm 
in Kosciusko county, this state, along its tracts near 
Warsaw, and is meeting with success that is attracting 
the attention of many of the farmers in the neighbor- 
hood, who are rapidly coming to the conclusion that 
there is just about as much money in growing trees as 
there is in raising wheat or corn, and several farmers 
are contemplating setting out trees for their private tree 
farms. One farmer is preparing to plant 10,000 catalpa 
trees. He expects the trees to grow enough in the next 
five or six years to be ready to cut for fence posts. The 
Pennsylvania’s farm is in charge of an expert formerly 
of the government bureau of forestry. This farm con- 
tains several kinds of hard and soft woods. 














wa PITTSBURG @e 

















Will Pay CASH tor 
FIVE MILLION FEET 


1-INCH 


LOG RUN COTTONWOOD 


Quote lowest price F. O. B. 
mill on grade. Mill inspec- 
tion and cash as shipped. 


American Lumber & Mfg. Co. 


PITTSBURG, PA. 














\ Kendall. Md. 
Mills } Crellin, Md. 


Kendall Lumber Company, 


Manutacturers 


White Oak, Red Oak, Poplar, 
Hemlock, Hardwoods and Cross Ties 


Capacity 
200 M. Feet Per Day. 


Shipments in 











Car Load Lots. 


PITTBURG, PA. |] 

















YELLOW IPINE 


Large and well assorted stocks kept 
on hand at all times insure the filling 
of orders without unnecessary delay 


Goma 


PITTSBURG, PA. 2 
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Eastern 
Door & Sash Co. 











DOORS, BLINDS 
GLAZED SASH 
FRAMES, MOULDINGS 
MILL WORK 
AND LUMBER 


SPECIALTIES:—VENEERED DOORS, STAIR WORK, FINE 
INTERIOR TRIM. 
Write for Catalog 


Dealers Only "42:5 
CUMBERLAND, MD. 
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NEW YORK | 


Hotel Schuyler 


57 to 63 West 45th 


Between 5th and 6th Avenues. 


OST satisfactory accommodations for tourists; 
center of shopping and theatre district ; rates 
ranging from $3 to $5 per day with board, or 
sitting room, bedroom and bath at $2 to $4 


per day, without board. 
M, LUEZ, al 











Warren Axe & Tool Co. 


Sole Manufacturers of the Famous 


Sager Patent Axes 
And Highest Quality 

Bull Dog Line Lumbermen’s Tools. 

Right Quality—Right Prices. 2 








Write Us. WARREN, PA., U.S.A. 
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2 ears 
1 car 
4 ears 
3 ears 
1 car 
5 cars 
ear 
ear 
ears 
ear 
ears 
ear 
ear 


ears 
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cars 
cars 
car 

6 ears 
2 ears 
< cars 

250,000 
500,000 
350,000 
250,000 
250,000 
100,000 
50,000 
10,000 
. 50,000 


ht DO LO 2 


We Offer the Following List of 
Materials to Dealers at 


300,000 ft. 14%, Shop Com. Wh. P. 

200,000 ft. 14%, Box Wh. P. 

175,000 ft. 4” No. 2 Feg. 10 to 16 Wh. P. 
100,000 ft. 4” No. 1 Feg. 6, 8 & 10 Wh. P. 


2x8, 20 No. 1. 


Attractive Prices: 


2x4 6 & 8 No. 1, Wh. P. 

2x4 10 No. 1, Wh. P. 

2x4 12, 14 & 16 No. 1, Wh. P. 
2x4 12, 14 & 16 Sel. Com. Wh. P. 
6” No. 1 Feg. 5 & 10 Wh. P. 
6” No. 2 Feg. 5 & 10. 

6” No. 2 Feg. 18. 

No. 2 Boards, 8” & wider 6’. 

8” No. 2, 8’. 

8” No. 2, 18’. 

13” & wider No. 2 Bds., 16’. 
13” & wider No. 3 Bds., 16’. 
10” No. 3 Bds., 18’. 

No. 3 Bds. 8” and wider. 

No. 3 Bds. 8” and wider. 

No. 5 Bds., 6’. 

12” No. 4, 8 & 10’. 

2x4, 12, 14 & 16 No. 1. 

2x4, 20 No. 1. 


ft. 4” No. 4 Feg. 6 to 14’. 

ft. No. 4 Bds. 8 to 16. 

ft. 6” No. 3 Feg. 8 to 16. 

ft. 8” No. 3 Bds. 12, 14 & 16. 

ft. No. 3 Bds. M. W. 12, 14, 16. 
ft. 4x6 16 No. 1 Tamarack. 

ft. 4x4 16 No. 1 Tamarack. 

ft. 3x6 16 No. 1 Tamarack. 

ft. 3x8 16 No. 1 Tamarack. 
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39th Avenue North and Wash. Avenue, 


MINNEAPOLIS. : 











Pine, Hemlock and 


We do our own manufacturing and al- 
ways have a good assortment on hand, 
Inquiries given prompt attention. 


Brooks & Ross Lumber Co. 


CHICAGO OFFICE, 406 N. Y. LIFE BUILDING. 


You Can Talk With 
Confidence 


in your stock of lumber 
if you order some of our 
choice 


Basswood 


SCHOFIELD WIS. 




















White Pine Lumber 


Empire Lumber Go. 


aled Shavings. 
Sawdust. 


WRITE FOR PRICES. 


Manufacturers and Dealers. 


Winona, Minn. 
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NEWS OF THE TRADE FROM WISCONSIN. 





Increasing Activity in Mill and Yard Operations—Trade Transactions of Moment in the 
Week—Passing of a Pioneer Company. 
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CREAM CITY TRADE NOTES. 

MILWAUKEE, Wis., April 20.—Trade was quiet with 
Milwaukee lumbermen last week. Inquiries are coming 
and dealers hope for early improvement. Competition 
is still severe and there is considerabl& price cutting 
and rivalry, especially in the wholesale field. Hardwood 
men say that prices are too high and that trade in that 
line will not become normal until schedules are lowered. 
The sash and door plants are buying more, although or- 
ders from that source are of the hand to mouth kind. 
The building season is opening up bright and indica- 
tions are that further improvement is sure. Retailers 
say that city trade is good, but that country business is 
quiet while farmers are busy with spring work. It is 
expected that the country trade will take on greater 
proportions the latter part of May. 

W. E. Allen, of the W. E. Allen Lumber Company, 
spent the greater part of this week at Minneapolis on 
business. 

T. A. Bruett, former wholesale manager of the Mil- 
waukee offices of the Wilbur Lumber Company, is in- 
stalled in his new offices at 716 Majestic building. 

M. J. Wallrich, of Shawano, a recent Milwaukee vis- 
itor, said that the government mill at Neopit, operating 
day and night shifts, is turning out 140,000 feet of lum- 
ber daily. Mr. Wallrich said that lumbermen were anx- 
iously awaiting the action of the Wisconsin & Northern 
railroad in completing its line from Shawano to Cran- 
don, a distance of seventy-five miles, which will open up 
more than 3,000,000,000 feet of basswood, rock elm, 
birch, maple and hemlock timber. 

W. D. Connor, a well known lumberman of Marshfield, 
and former lieutenant governor of Wisconsin, was in 
Milwaukee last week on his return from the Pacific 
coast. 

Col. Simon J. Murphy, of the Murphy Lumber Com- 
pany, Green Bay, former mayor of that city, was in 
Milwaukee last week. Mr. Murphy, whose home is now 
at Charleston, W. Va., has promised to bring his steam 
yacht Nerita, now at Green Bay, to Milwaukee next sum- 
mer to take part in the naval parade of the homecoming 
celebration. 

Fay L. Cusick, of West Allis, has returned from a 
trip through this state. Mr. Cusick recently bought all 
of the hardwood lumher of E. E. Bolles & Co., Cole- 
man, Wis. 

The $372,000 Grand avenue concrete viaduct being 
erected at Milwaukee is said to be the largest piece of 
concrete bridge work yet undertaken in America. The 
W. E. Allen Lumber Company, of Milwaukee, furnished 
the piling used. 

G. M. Maxson, secretary of the Cooper & Maxson 
Lumber Company, of Miiwaukee, has returnéd from a 
business trip to lumbering centers of northern Wiscon- 
sin and Michigan. 

Substantial orders for saw mill machinery and equip- 
ment have been received by the Filer & Stowell Com- 
pany, of Milwaukee, recently. 

F. A. Bunde, who has been connected with the Mil- 
waukee business of the John Schroeder Lumber Com- 
pany, has been sent to Ashland, to take charge of the 
company’s retail yards. Mr. Bunde will also superin- 
tend shipping at the company’s Ashland mill. 

F. P. Wilbur, of the Wilbur Lumber Company, of 
Milwaukee, is listed among the stockholders of the new 
$1,000,000 Old Line Life Insurance Company, being or- 
ganized in Milwaukee. Mr. Wilbur is a contributor fo 
the $1,500 fund being raised in Milwaukee to maintain 
the penny lunches at the public schools. 

W. E. Cooper, president of the Cooper & Maxson Lum- 
ber Company, of Milwaukee, has returned from a visit 
to the company’s yards at Neshotah. Mr. Cooper re- 
ports good prospects for an early summer retail busi- 
ness. 

A saw mill probably will be erected near Knowlton 
on the lands to be developed by the United States 
Leather Company. This company has 5,000 or 6,000 
acres of land in the tract and will spend about ten 
years in logging it. It has contracted to sell the hem- 
lock logs and pulpwood to a Grand Rapids pulp and 
paper company and contracts are to be let to peel the 
bark. The Chicago, Milwaukee & St. Paul railway will 
build a spur line from Xnowlton to these camps. 

The will of the late William F. Vilas, of Madison, dis- 
poses of 30,000 acres of timber land in Washington, on 
which is about 1,000,000,000 feet of timber. 

The will of the late Peter Truax, the Eau Claire lum- 
berman, disposes of $1,000,000, which is left, with the 
exception of $10,000, in the control of the widow during 
her life, after which it is to be divided among nine heirs. 

The saw mill of the P. G. Lumber Company, three 
miles west of Beaver, was entirely destroyed by fire 
recently, the loss being $6,000, with no insurance. 





MISCELLANEOUS STATE LUMBER NEWS. 


MILWAUKEE, WIs., April 20.—Last week was one of 
activity among the saw mills of this state. Plants 
have been put into operation and general preparations 
have been made for a busy sawing season. Rivers are 
fast opening up, boom companies are starting their 
drives and this week will see the season started in ear- 
nest. Lumbermen say that more logs will be sent down 
than were expected earlier in the year and that the drive 
will be somewhat larger than last year. 

Among the mills put in operation last week was that 


of the Peshtigo Lumber Company, at Marinette. After 
an idleness of more than six months, the plant is now 
busy with a full crew. A. G. Forsythe and Duncan 
Taylor are in charge of the companys drives. 

The Merryman plant at Marinette has started on its 
season’s run and enough timber will be on hand for the 
summer. A new gang saw has been installed in the 
plant, which is sawing largely for the Republic Lumber 
Company, although much work will be done for the 
Hamilton & Merryman Company also. 

The big Shevlin-Carpenter mill, at Spooner, is in op- 
eration with nearly 400 men employed on day and night 
shifts. Knute Nelson, former foreman of the Bemidji 
mill, is superintendent of the Shevlin-Carpenter plant. 

The Wisconsin Bark & Lumber Company has started 
its mill at Antigo with a full force. 

At Stevens Point, the Clifford mill is ready to beyin 
the season’s run; and the plant of the John Week Lum- 
ber Company is nearly ready. A horizontal resaw and 
a gang edger are being installed at the Week mill. 

Myrman & Larson, loggers at Chippewa Falls, hive 
secured a contract from the Yellow River Lumber Com 
pany, at Stillwater, Minn., and the Dorchester-Hewey 
Company, which will afford work for twelve years. — 

Robert Connor, well known lumberman, has been elet- 
ed mayor of Marshfield. One of his first acts was to 
order all wine rooms closed and all screens torn from 
the saloons. 

Wisconsin lumbermen have been interested in the bill 
to abolish the land office, which probably will pass the 
legislature. The business of the land office will be trans- 
acted in future by the state treasurer’s department. 

The labor problem seems to have been satisfactorily 
solved by the Seibert-Johnson Company, manufacturer 
of finished wood products, at Hudson. All employees 
work nine hours but receive ten hours’ pay. One-tenth 
of each man’s wages is held by the company until the 
end of a year’s work, but an employee may receive his 
withheld share by giving notice of a desire to leave. Of- 
ficers of the company say that their employees hanille 
practically as much work and more satisfactorily than 
they formerly did in a 10-hour day. 

The report that the Racine Junction plant of the 
American Seating Company was to be removed to Grand 
Rapids, Mich., has been denied by William Hood, man- 
ager, who announced that the plant is running on a day 
and night schedule with a full force and that prospects 
were never better. The erection of another factory build- 
ing and an office structure is under contemplation. 

The Moore & Galloway Lumber Company, of Fond du 
Lae, has been awarded the contract for furnishing the 
lumber and interior finish for the Congregational church 
at Fond du Lac. Other substantial orders have been 
received by the company recently. 

The bills in the Wisconsin legislature authorizing the 
Menasha Paper Company to erect a dam across the 
Flambeau river and the Arpin Lumber Company to dam 
the Chippewa river are stirring up considerable oppo- 
sition in the senate. The argument is made that such 
bills should go to a special committee for consideration 
because the state has now undertaken a definite policy in 
regard to the disposal of its water powers. Indications 
are that the two measures will be referred to the special 
committee on water power to be appointed later. 





PIONEER WISCONSIN CONCERN TRANSFERS 
OPERATION. 


MILWAUKEE, Wis., April 20.—The Murphy Lumbe: 
Company, of Green Bay, one of the pioneer lumber cou 
cerns of Wisconsin, has closed out its business in thi 
state and will confine its attention to its lumber interests 
on the Pacifie coast. The last of the company’s stock 
in Wisconsin, consisting of one carload, was billed + 
Fay L. Cusick, of West Allis, on order No. 2599; 
the opinion of Mr. Cusick, a most appropriate Hoo-H« 
number. A. M. Murphy, secretary and treasurer of tle 
company, will retain his street car interests and oth: 
holdings at Green Bay. 

Wisconsin lumbermen are loth to witness the passing 
of this well known company, which did so much to buil 
up the lumber industry of Wisconsin. One of the fe 
modern mills in eastern Wisconsin was erected at Gree 
Bay by this company, and at that point for many years 
from 25,000,000 to 30,000,000 feet of lumber were ma! 
ufactured. One of the largest box factories in the stat 
also was erected by the company at Green Bay, and th: 
operations of the company were carried on on an ex 
tensive scale. Large holdings were later purchased in 
Forest county, where the company built its own rail 
road. 7 

The Murphy company moved to Green Bay fron 
Whitehall, Mich., and active sawing operations were b¢ 
gun at Green Bay in 1888. The original 3-band mi 
was destroyed by fire in the fall of 1895 and a moder 
2-band mill was then erected. This mill was operated 
until 1906, when the entire plant was sold to the North 
land Lumber Company. From 1888 to 1906 the com 
pany sawed and shipped 391,000,000 feet of lumber. 
192,000,000 shingles and 74,000,000 lath. 

Simon J. Murphy, sr., whose death occurred in 1905 
was the founder of the company. The present officers 
are William H. Murphy, president; Charles H. Murphy, 
vice president; and A. M. Murphy, secretary and treas 
urer. Associated with these officers are Frank E. Mur- 
phy, Simon J. Murphy, jr., and John Kiernan. The lat 
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ON THE MENOMINEE. 


\MagineTte, Wis., April 19.—Three concerns are after 
the site of the old Witbeck Lumber Company in this 
city with a view to erecting a plant thereon. One of 
these is George Pankrantz, of the Pankrantz Lumber 
Company, of Sturgeon bay, who wants to move his saw 
mill to this city. 

(. L. Darling, of Shawano, is shipping his saw mill to 
Gardner dam, where he will saw the 600,000 feet of tim- 
per to be used in the construction of the dam. 

The F. A. Grosskopf saw mill, at Pella, started on its 
seasons run Tuesday. The Lyndhurst Lumber Company, 
of L\ndhurst, will start its shingle mill in a few days 
for » month’s cut. 

A large shingle mill has been added to the govern- 
ment mills at Niopet and is sawing large quantities of 
pin ind cedar. 

Work started today on the new plant of the R. MeMil- 
len Sash, Door & Veneer Company, of Oshkosh. The 
plant is to be fireproof as far as possible. The founda- 
tions are to be of concrete and the walls of brick. Efforts 
are to be made to complete the building proper in ninety 
days. 

The Sawyer-Goodman Company is constructing an ad- 
dition to its large office building. A 2-story frame build- 
ing is being erected by the Ideal Lumber & Fuel Com- 
pany, at Appleton. 

The O. Brault Lumber Company, of Beaver, has both 
its saw and shingle mills in operation, with plenty of 
stock on hand. 

The capacity of the Holt Lumber Company’s mill at 


Oconto has been considerably increased by the installa- 
tion of a new gang saw. 

The 1,800,000 feet of logs bought during the winter 
by the Wisconsin Fruit Package Company, of Crandon, 
have been delivered at the plant, which is crowded to 
the utmost to keep up with the orders. Nearly a carload 
of berry boxes and baskets is shipped daily from the fac- 
tory. A warehouse 80x100 is now being constructed. 





IN AND AROUND WAUSAU. 

Wausau, Wis., April 20.—The Edgar Veneer & Box 
Factory is the name of a concern about to be estab- 
lished at Edgar, Wausau county, and active work will 
soon begin on erecting its plant. The capital stock is 
placed at $15,000 and the factory will employ about 
twenty hands. There is plenty of raw material within 
easy reach of Edgar to supply the factory for many 
years, which insures a permanent and profitable insti- 
tution, a forerunner to others in the near future. 

The Wausau Lumber Company, of Rib Falls secured, 
among its stocks, 6,000,000 feet of logs last winter for 
the season’s sawing, The mill was shut down recently 
to make important improvements before starting its run 
for the season. 

A big band saw mill will be installed to replace a 
circular. The improvements made will more than double 
the capacity of the plant. 

The Jacob Mortenson Lumber Company, of this city, 
has one of the largest stocks of logs that it has ever 
had. 

The ice in the Wisconsin river and tributaries has gone 
out and log drivers are hurrying logs to the mills. The 
stock averages about as usual, some pine, but mostly 
hemlock. 





LUMBER OPERATIONS IN UPPER MISSISSIPPI VALLEY. 


Numerous Mills Start on Season’s Run—lIron Ore Tonnage Tax Vetoed by Minnesota’s Execu- 
tive—Prices Maintain Good Average. 








THE MINNESOTA LUMBER CENTER. 

MINNEAPOLIS, MINN., April 21.—Local saw mills have 
begun their activity for the season with a good supply 
of logs. The boom company began turning last Friday. 
Prior to that the Northland Pine Company had been 
running for nearly a week, but the other mills had no 
logs on hand. The Itasca Lumber Company started its 
mill! Monday, but will run only a day crew this season. 

Today two more mills began sawing. The Carpenter- 
Lamb Lumber Company put on a double crew and will 
saw day and night all the year, endeavoring to clean up 
its logs and close the mill here permanently at the end 
of the season. The Bovey-De Laittre Lumber Company 
also started its mill today, and will run days only. 

The C. A. Smith Lumber Company expects to begin 
running tomorrow, but will saw for the remainder of this 
week days only, and begin with the double shift next 
week, 

Lumbermen generally are pleased at the veto sent in 
by Governor Johnson yesterday on the bill imposing a 
tonnage tax on iron ore. This act threatened the pros- 
perity of a large section of northern Minnesota, and the 
lumbermen of that district shared in the feeling. Many 
telegrams were sent from Duluth and Cloquet lumber- 


men asking the governor to veto the biJJ. The saw mills 

of that district not only supply timbers’to the mines but 

depend on the upbuilding of the mining towns for an 
ive local market. 


active 
The Wallace-Ballord Lumber Company has engaged as 

traveling representative in North Dakota and Montana 

T. Barnard, who was formerly in the employ of the 

seec|;) Lake Lumber Company, of Walker, Minn. 

\. T. Foley has been engaged by King & Jones, local 


wholcsalers, as traveling representative in Dakota terri- 
tory. He has been going over the same ground for the 
St. Panl & Western Coal Company. 

C. H,. Johnson, of the W. W. Johnson Lumber Com- 
pany, is back from an extended trip to the Pacifie coast, 
where the larger part of their interests now lie. 

W. C. Ufford, of the Spokane Lumber Company, 


stupped here the other day to call on friends, on his way 


back from Washington to Spokane. 

\. C. Miles, of the Globe Lumber Company, Globe, 
Wash., has been in St. Paul attending the hearing of the 
Const rate eases before the master in chancery. 


AT THE HEAD OF THE LAKES. 

lcLuTH, MInN., April 20.—Alger, Smith & Co. put 
their West Duluth saw mill in operation last Monday. 
The plant will be operated double shift and 400 men will 
be employed. The mill has a capacity of about 250,000 
feet a day. The Mullery mill at West End was put in 
commission for the season today. Three hundred men 
will be employed, representing two shifts. Both mills 
are cutting logs to produce lumber sold ahead of the 


e lumber situation is quiet in the Duluth district, 
a No. 3 and poorer is weak and there is not as much 
inquiry at present for No. 2 and better, as existed quite 
recently. The Rainy Lake Company has sold a large 
amount of lumber recently. It includes 2,500,000 feet 
of No. 2 common and better, 3,500,000 feet of No. 3 
common, 1,000,000 feet of spruce and a considerable 
quantity of No. 5 boards and some norway. The lumber 
is all to go east. 
Interlake navigation opened at the head of the lakes 
turday with the departure of the steamer Northern 
(Queen for Buffalo. The first part of the season promises 





to be rather quiet. There, is a fair amount of lumber 
to go forward, but the ore movement will be light for 
some time. The coal situation is about normal for the 
opening of the season. There is plenty of both bitumi- 
nous and anthracite coal, but certain grades and sizes are 
low and in some instances exhausted. Several dealers 
are out of nut coal. 

Percy M. Shaw, jr., a prominent lumber broker of 
Duluth, has returned from the Pacific coast. He says 
that the lumber business is quiet there, but all mills pro- 
ducing lumber from Idaho white pine are busy and the 
demand for that product is very good. 

Alger, Smith & Co. and the Vermilion Lumber Com- 
pany are both preparing for the sawing season at Tower, 
Minn. They have cut the timber necessary for a full 
season’s run in each case. Alger, Smith & Co. will cut 
about 25,000,000 feet and the Vermilion Lumber Com- 
pany 5,000,000 feet at these mills. 


—_—enerreoerne 


AT AN IOWA LUMBER CENTER. 
DusBuquE, Iowa, April 20.—The settled weather and 
improved condition of country roads are having their 
effect upon the demand for lumber and sash and doors, 
and local dealers talk very encouragingly of the outlook. 
While it is conceded that trade has not been what was 
hoped for during the early part of the year, everyone 
seems confident that all conditions point toward good, 
steady business throughout the year. 
The steamer Clyde has started from Prescott with a 
large raft of logs for the Standard Lumber Company, 
which removes all doubt as to the uninterrupted opera- 
tion of that mill. It has been operating without a 
hitch for ten days, and as the output is about 250,000 
feet daily, in a short time the stock will be complete 
and in shipping condition. 
Prices remain steady at the January list, and Carr, 
Ryder & Adams Company and Farley & Loetscher Manu- 
facturing Company report prices firm with increased de- 
mand. The latter concern is constructing another large 
5-story addition to its already immense plant. 





SOUTHERN ILLINOIS NOTES. 

Uprer ALTON, ILL., April 13.—E. 8S. Cheaney, of Pet- 
ersburg, has entirely recovered from the accident that 
befell him this winter. 
The Manito Lumber Company, of Manito, reports a 
good prospect for business this spring. W. A. Grandy, 
of Mason City, also is very hopeful as to business. 
H. G. Bruning Lumber Company, at Havana, reports 
that the Chautauqua at that point is being held under 
the auspices of a state organization, one of the most 
prosperous in the country, and hopes for a larger season 
than ever. 
Mr. Kofoid, manager of the lumber yard at Minier, 
had the misfortune this spring to lose his aged father 
by death. 
The son of C. 8S. Jones, at Stanford, has returned 
from Colorado, and it is now C. 8. Jones & Son. 
John M. Rothwell, jr., of Mt. Pulaski, was seriously 
ill a few weeks ago. j 
Mr. MelIlhenny, manager of the Andrews interests at 
Kenney, will erect a residence for himself this season. 
Mr. and Mrs. M. A. Lewis, of Jerseyville, have just 
returned from a pleasure trip to Los Angeles, Cal. 
William Dillman, who has been with the Worcester 
Lumber Company for many years at Whitehall, has gone 
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WEEK WITH LUMBERMEN OF THE WOLVERINE STATE. 





Steady Business Reported by Saginaw Dealers—Lumber Tonnage in Good Demand—Navi- 
gation Open on Lake Huron—lItems of Interest. 


PRP PP PPP PPP PPP 


THE SAGINAW VALLEY. 

Bay City AND SAGINAW, MicH., April 20.—The two 
Bigelow plants at Bay City are receiving fifty-five cars 
of saw logs from off the Mackinaw division of the Mich- 
igan Central every twenty-four hours. 

Ross & Wentworth report a steady business and have 
no complaints to file. They are evidently getting their 
share. 

Robinson & Co.’s saw mill north of South Branch, 
built last winter, has a ten years’ stock in sight. The 
company has bought a quantity of maple logs cut in the 
vicinity by Mr. White and has also bought 3,000,000 feet 
of hemlock logs of Mr. White, which will be cut out at 
the mill. A settlement has sprung up about this mill, 
and 100 men have been employed at the two logging 
camps and the mill. The manufactured lumber comes 
out to Bay City over the Rose City division of the 
Detroit & Mackinac road. This mill will cut a number of 
feet of maple for the 8. L. Eastman Flooring Company 
at Saginaw. 

I. W. Gilchrist started his saw mill at Alpena for the 
season last week. All of the Alpena mills are fairly 
stocked and are calculated to cut approximately 50,000,- 
000 feet during the season. 

The cylinder head of the engine in the saw mill of 
the Batchelor Timber Company at West Branch blew out 
Monday and the mill was shut down for repairs. 

The Richardson Lumber Company is erecting a refuse 
burner at the new mill at Bay City at a cost of $2,500. 

The refuse consumer at the shingle mill of Tolfree & 
Bartholemew at West Branch blew down in a heavy wind 
last week and caused a delay of a week or more in start- 
ing the plant. 

A vast quantity of hemlock bark will be peeled in 
eastern Michigan this season and the price of the bark 
is considerably higher than last year. Thousands of 
cords already have been contracted at $8.50. 

Lewis Jensen, of Gaylord, who operates a saw mill at 
Salling, on the Mackinaw division of the Michigan Cen- 
tral, is building a residence at Salling to be near his 
place of business. He has thoroughly overhauled his saw 
mill and has a good stock of logs. Near Rose City 
Charles Woods has been operating a large portable saw 
mill, cutting white pine for Mr. Jensen. He cut 2,000,- 
000 feet during the winter and has not yet filled the 
contract. 

Frank Buell returned Friday from North Carolina, 
where he is operating a small saw mill engaged in cut- 
ting yellow pine. This is merely one of his side issues. 

The Little Current Lumber Company, of Bay City, 
composed of G. D, Jackson, W. H. Sharp and C.. E. 
Mould, located at Little Current, Ont., will begin the saw- 
ing season next week. It has a full stock of 30,000,000 
feet. Mr. Jackson will continue handling lumber in the 
commission business, maintaining an office at Bay City 
but dealing in Canadian lumber chiefly. He will handle 
about 100,000,000 feet this year. 

Navigation is open on Lake Huron, but at last advices 
the ice was not all out of Georgian bay. The movement 
of lumber from that district will hardly begin before the 
middle of May. 





NORTHERN MICHIGAN NOTES, 


MANISTIQUE, MicH., April 19.—The Sagola Lumber 
Company, of Sagola, has completed its season’s logging 
at Kates, having shipped over 3,000,000 feet from this 
point since October. During the last three and a half 
years this company has cut and shipped over 18,000,000 
feet from Kates and has exhausted its timber there 
except about 4,000 cords of pulpwood. The camps are 
to be moved about seven miles west, where there is from 
10,000,000 to 12,000,000 feet of timber. To handle this 
the company will build a logging railroad eight miles to 
connect with the Chicago, Milwaukee & St. Paul railway. 
The Sagola Lumber Company has logs at its mill to keep 
the plant in operation until September, when the camps 
will have been placed in operation in the new tract. 

The ice on the straits of Mackinae has broken out at 
last and the first vessel, the lumber barge T. S. Christie, 
passed down the straits. The ice on Green bay is 
rapidly breaking up, the forcing of a passage from 
Sturgeon bay and the door to Menominee by the Ann 
Arbor car ferries having started the disintegration. 

The steamer S. M. Stephenson will be in the cedar 
trade from Alpena to Chicago this year. The lumber 
steamer Matthew Wilson is undergoing repairs at the 
Sturgeon bay drydock and the entire Wilson fleet is 
being put in shape for the season. 

Lumber boats are reported in considerable demand 
already. A number of carriers have contracted from the 
head of Superior to the lower lakes and are now loading 
with cargoes at the rate of $2.25. 





NORTHWEST MICHIGAN NOTES. 


BoyNe City, Micu., April 20.—The Moore & Wil- 
helm Company, of Traverse City, has secured the con- 
tract for the construction of warehouses and docks for 
the Lake Superior Product Company, at Houghton, 
Mich., involving an expenditure of $60,000. 

The Manistee & Northeastern railroad began the con- 
struction of its new line to Buckley last week. It has a 
gang of over 200 men at work. 

The employees of the W. H. White interests presented 
Thomas White with a handsome Morris chair last week. 


G. von Platen and family returned this week f 
their sojourn in California. 





THE CITY OF THE STRAITS. 

Detroit, Micu., April 20.—Lumber tonnage is 
good demand and it is reported that considerable ¢! 
tering has been done from the head of the lakes to 
lower lakes at $2.25. A few boats have been placed 
that figure for a number of trips. It is said 
shippers from the Georgian bay district are bidding 
business in Lake Erie ports at $1.6214, but boat ow 
are holding off for a higher rate. 

S. B. Gorham has arrived in Los Angeles, Cal., 
writes that his health is gradually improving. 

Arrangements are being completed for the trip 
Michigan lumbermen to the Alaska-Yukon-Pacifie es 
sition in Seattle next summer. The entire cost for « 
person has been fixed at $200. 





FROM THE FURNITURE CITY. 

GRAND Rapips, Micu., April 20.—A number of | 
furniture manufacturers will attend the annual meei 
of the National Association of Case Goods 
turers in Chicago May 11 and 12. 

Large orders for furniture for the new Radisson hi 
335 rooms, in Minneapolis, Minn., were recently pla 
in this city through Boutell Bros., a retail house 
Minneapolis. 

H. P. Widmark & Son, of Ludington, have compl 


an addition and improvements to their planing m1! 


doubling its capacity. 

The Stegath Lumber Company, of Escanaba, 
leased the building formerly occupied by the Linn Ma 
facturing Company, which will be equipped with plan 


mill machinery and will be ready for operation in Jun 





MENOMINEE RIVER NOTES. 

MENOMINEE, Micu., April 20.—The C. J. Hubel C 
pany, of Menominee, has bought the office building 1 
merly ased by Donovan & O’Connor. The company 
stocked up heavily for the season and timber is b« 
unloaded from the cars daily. The yards now co 
the larger part of the Carpenter-Cook property on M 
street. 


Saw mill machinery is kumming at Garnet, on the So 


line. The saw mill, planing mill and box factory 
the Hudson Lumber Company are working to capac 
The box factory is filling a large contract for the Qui 
Anne soap factory. 

The tug Cora A. Sheldon is hauling logs for 
Houghton Lumber Company. 
1,000,000 feet of logs near the Copper Range rocks 


Houghton and these will be sawed at the mill at Ripley 
3rown, of the Brown-Mitcheson Lumbe 


Francis A. 
& Manufacturing Company, has been elected a direct 
of the Wisconsin National Life Insurance Company. 


The company has abou 


> Kb 


Manui « 


wm ST CG 


+ © 5 ees MS m 
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The first shipment of hoops from the plant of tile 


Michigan Hoop & Stave Company will be made May 
The company has an encouraging list of orders a 


everything indicates that its business will be successful. 


Frank Murphy, a well known lumberman of Beaver 


has been employed as inspector by the Internatior 
Contract Company, of Seattle, Wash. 

Harry Wood, of Beaver, has been appointed inspec 
for the Wilbur Lumber Company at Waukesha. 

The American Woodworking Machinery Company, 
Green Bay, has important contracts on hand for i 
western coast, including San Francisco, Portland a 
Seattle. 


A HARDWOOD CENTER OF MICHIGAN. 
CADILLAC, MicH., April 23.—Mr. and Mrs. W. 
Mitchell will return home this week after a stay of s: 





eral weeks at Augusta, Ga., and Hot Springs, Va. MM). 
They spert 
Mr. Mitch: 


Mitchell was taken ill at the latter place. 
several days in Chicago on the return trip. 
is much improved in health. 

Mrs. Fred Diggins and Miss Elizabeth Yost, the latt 


a sister of Mrs. W. W. Mitchell, left a few days a; 
Their party i 


for a trip through Italy and Greece. 
cludes a dozen friends. Seventeen days of the trip w 
be spent cruising among the islands in the Agean s 
In June they will be joined by a party of young ladi 
of the Leggat school of Detroit, among them being M 
Diggins’ daughter, Helen. 


Mrs, A. T. Bliss and little daughter, of Jacksonvil! 


Fla., are guests of Mrs. Bliss’ father, A. W. Newark, 
the Cadillac Handle Company. 

High water in Lake Cadillac put Murphy & Diggi 
mill out of business a few days this week, the main b: 
being so close to the water than a pan was built und 
neath the belt. Haynes Bros.’ planing mill and the pla 


of the Cadillac Lumber Company also were so bad 


flooded that much time was lost, and the electric lig 
plant had to be shut down for some time. 

The mill of Bunyea & Sturtevant, near this city, b 
made its final cut and its days as a lumber mill are 
an end. It will hereafter be devoted to shingle cuttir 

The Badger Woodenware Company, of Boyne City, 
installing machinery for the manufacture of butt 
molds and rolling pins. 

The McBride mill, owned by a company in which G. 
Brigham and F. O. Barden, of Buckley, are interesté 
has resumed operations after being idle more than 
year. 
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LUMBER NEWS FROM THE PROVINCES. 





“Trade Conditions and Prices—Order of Railway Commission on Cedar Pole Rate—Pulp and 


Paper Mill Transactions. 


PPPP PPP PPPPP PPD 


FROM THE CANADIAN CAPITAL. 


rawA, ONT., April 17.—T. W. McGarry has a bill 
ne Ontario legislature designed to simplify the legal 
prevedence for the collection of wages due shantymen 
employed in lumber camps. By the provisions of this 
pil, action for unpaid wages may be brought in the 


in 


division court of the district where the men were en- 
raved instead of, as at present, in the place where he 
oo ks, In ease of the docking of wages, at present, wit- 
nesses have to be brought a long distance to the point 
where the man is working. The suit will not be tried at 
the point where he was taken on. } 

\bout 1,600 ears of logs have been delivered to J. R. 
Bo +h’s mills so far this season for early manufacture. 
This is the principal item of freight on the Parry Sound 
ranch. 

a ‘ ‘| Edwards & Co. will have cut 75,000,000 feet 


this season. This exceeds the firm’s last year’s cut. J. 
R. Booth’s cut will amount to about 125,000,000 feet of 
logs, besides large quantities of pulpwood ete. Mr. 
Booth now operates, besides his saw mills, pulp mills, 
sulphide mills and paper mill. He supplies the raw ma- 
terial for all these works. 

Ottawa valley trade is still quiet. Many believe that 
dealers are asking too much, refusing to recede a farthing 
from last year’s prices, thus discouraging the opening 
up of spring trade. : ; ; ; 

Prime good sidings, 1x7 in. and up, in white pine is 
quoted in Ottawa at $40 to $44. Box boards are in 
moderate quantity and selling at $15 to $18. Lath are 
easy; No. 1 white pine are quoted at $3.25 to $3.50. 

3uilding permits are increasing in the city every day 
and already, for this month, have reached large pro- 
portions. : f : 

H. E. Armstrong, Traders’ bank, Kenora, Ont., is 
calling for tenders for the purchase of 32,000 pine and 
tamarae railway ties, 650 cords 4-foot slabs, 113,000 feet 
inch lumber, 45,000 feet inch rough edge lumber and 
2,000 ties in the log, situate in the Rainy river and piled 
on the right of way of the Grand Trunk Pacific railway 
near Gardner & Bates’ saw mill, on the shore of Gun 
ake. . ; 
; large force of men went to work this morning 
when Sheppard & Morse’s mill opened after being 
closed sinee last fall. Two hundred men were taken 
on. The mill will be kept working at its full capacity 
all summer, as’ the firm’s demand for lumber is un- 
usually brisk. The present staff will be increased as 
the season opens up, and as larger consignments of 
timber come down from the woods. During the sum- 
mer months the Sheppard & Morse Company will have 
a gang of about 600 men at work. The company is 
managed by Peter Whelan, president of the Ottawa 
Board of Trade. 

The W. C. Edwards Company proposes to open up 
next week. Two hundred men will be put to work in 
Ottawa to begin, but as the season advances the num- 
ber will be largely increased. The Edwards Company 
will have a large force at Rockland. 

J. R. Booth’s mill will open May 1, when the large 
flumes now under construction are finished. ; ; 

The scale of wages for workmen at the mills will 
be exactly the same as last year.:-The seale runs from 
$1.50 a day upwards. ; 

Three is no reduction of the gangs of men in any 
of Mr. Booth’s departments talked of. 


FROM A BUSY CANADIAN MILL POINT. 


Hutu, Can., April 17.—The carrying of cedar poles 
on single ears will cost 25 percent less hereafter, the 
result of an order the Dominion Railway Commission has 


issued. The railways were charging more for hauling 
poles than for ties and other sorts of lumber, on the 
ground that long timber was difficult to handle, was 
hauled’ at more risk and cars were sent empty to point 
of origination. In reply the lumbermen set forth that 


75 percent of the poles could be loaded on single cars 
and *at the load was not more valuable than ties and 


posts and was less valuable than lumber. It was as- 
serte'| that most of the poles were shipped to the United 
States and that flat cars used were returned laden with 


coal. The fact that from $2 to $3 was required for 
extra binding of each car of poles was urged to be 
enough penalty on shippers. The commission’s order 
applies east of Port Arthur in Canada, and when poles 
are carried on single cars the rate is made the same as 
for +»mmon lumber except that where this rate has been 
cut hy competing carriers not under the railway act the 
redu-ed tariff shall not be obligatory in respect of poles. 
An ; jditional 20 percent is allowed to be charged where 
more than one ear is needed for a load of poles. The 
tule applies to shipments to the United States where 
rates for general traffic are made by the Canadian rail- 
Way companies with concurrence at the United States 
con ‘tions. 

An example of alleged discrimination by the railways 
agaiist shipments of lumber from certain points was 
given before the Dominion Railway Commission recently. 


Eight cents a hundred was the rate from Byng inlet 
to Buffalo and 14 cents for the same commodity from 
Parry sound to Buffalo. The result, lumbermen said, 


was to make the sale of low grades to Buffalo pur- 
chasers practically impossible at Parry sound. Numer- 
ous similar instances were cited. J. R. Booth alleged a 


loss from the new tariff of over 1,000 for the year of its 
operation. A like loss is claimed by the W. C. Edwards 
Company, the next largest manufacturer in the Ottawa 
valley, being $3.26 a car on 359 cars. The whole case 
was taken up by the Canadian Lumbermen’s Association. 
Altogether 14,710 cars shipped were taxed $2.48 a car 
more than under the old rates. The railways claim that 
they are within the terms of the statute and that many 
decreases were allowed, while the lumbermen assert that 
decreases made were at points of light traffic, while at 
places of large business an excessive tariff was enforced. 
The commission has given the shippers and railways a 
chance to compare their statements with a view to show- 
ing the exact effect of the new tariff. It is expected a 
conclusion will be reached by May 18. All lumber manu- 
facturers in eastern Canada are interested in the sub- 
ject, as many of them claim that certain branches of 
their trade have been destroyed by the tariff. The im- 
portance of the fight is shown by the array of legal 
talent engaged. Wallace Nesbitt, K. (., ex-supreme 
court judge of Canada, leads for the lumbermen, and 
G. F. Shepley, the eminent corporation counsel of 
Toronto, is chief legal adviser for the railway companies. 





FROM THE CANADIAN METROPOLIS. 


MONTREAL, QUE., April 19.—An important decison has 
been arrived at in the Canadian house of commons in 
regard to prevention of forest fires caused by railways. 
Mr. Sifton, one of the members of the committee of in- 
vestigation, stated that the railways were responsible for 
most of the disastrous fires. It was decided to have the 
national transcontinental commission issue an order to 
the effect that the right of way of the new Grand Trunk 
Pacific railway should be cleared of combustible mate- 
rial. For regulating the other railways it has been de- 
cided to appeal to the railway commissioners. In this 
way it is hoped that many forest fires will be prevented. 

Sir William Van Horne, of this city, known as a great 
railway promoter, and president of the Laurentide Paper 
& Pulp Company, announces that he is about to estab- 
lish at Grand Falls, New Brunswick, the largest pulp, 
paper and saw mills in Canada. Sir William leaves for 
England next week to interest English capital in the 
scheme. He states that this project was put forward a 
number of years ago by the Grand Falls Power Com- 
pany, the other interests being held by the estate of the 
late United States Senator Proctor; Mr. Underwood, 
vice president of the International Paper Company; 
William Mackenzie, and R. B. Angus. 

He intimated that the delay in carrying out the plans 
had been caused partly by troubles concerning the exten- 
sion of the charter, partly by the trade depression, and 
partly by another concern which had tried to secure con- 
trol of the situation at Grand Falls. His company had 
been willing to sell out, but the other company had failed 
to materialize. The result is that the original scheme 
will now be put through as soon as possible. 

Pulp, paper and lumbering interests in this province 
are showing a keen interest in the Payne tariff bill now 
in its final stages at Washington. 

A conference of leading pulp and paper men and the 
government was held this week. The Quebec manufac- 
turers demand that the proverbial government increase 
the stumpage dues on pulpwood for export, which 
amounts to an export duty, to such an extent as to make 
exportation of pulpwood virtually prohibitive. In this 
way, it is hoped that the paper manufacturing industry 
will be protected in the province, and the United States 
consumers be compelled to buy their manufactured pulp 
and paper in Canada, or else bring their capital to this 
province to establish other paper factories. As to the 
exact mode of campaign, the members of the deputation 
were not agreed and the premier asked them to try to 
come to a decision among themselves, and then return. 
The delegation consisted of Hon. N. Garneau, William 
Power, former member of parliament; F. A. Gendron, 
M. L. A.; Carl Riordon, and representatives of the 
Booth and Eddy mills. 





MANITOBA LUMBER PRICES. 


WINNIPEG, MAN., April 17.—Reports from the Coast 
tell of higher lumber. Lumbermen there are reported as 
saying that it would take the difference between $10 a 
thousand—the ruling price for rough stock—and $17 a 
thousand, to cover the losses incurred last year. There 
is a sharp demand for lumber throughout the northwest 
and a general disposition to advance prices. So far there 
has been no advance in Winnipeg, in spite of great 
activity in building operations. President Sprague, of 
the Sprague Lumber Company, is quoted as saying that 
the rumored advance is without foundation in fact, 
thus far. On the contrary, Mr. Sprague pointed out 
that there has been a reduction of $2 on timber and 
dimension, a reduction of $2 on the shiplap most used; 
laths are $1 less than in 1908, and shingles are 25 cents 
less than last year. The reductions apply to, say, 90 
percent of the material required in a building. 

One hundred men have begun work with steam shovels 
and other machinery on the Calgary-Lethbridge railway. 
The completion of this road will depend upon the time 
that the big Lethbridge bridge is finished, but work on 
the grading and track laying, as well as that on the 
bridge, will be pushed with all possible speed. 








MILL WORK 


We Make a Specialty of 


Interior Trim 


and 
Veneered Doors 


Write for prices on carloads or 
smaller lots. 


THE DIAMOND GLASS CO. 


CLEVELAND, OHIO 
Factory: Defiance, Ohio 






















EASTERN OFFICES—213-4-5-6 Colorado Bidg,, Washington, D. C. 
WESTERN OFFICES—National Bank of Commerce Building, Tacoma. Washington 
Mutual Life Building, Seattie, Washington, 


PENFIELD, BLATTNER & HEASTY 


LAWYERS 


Practice before Interstate Commerce Commission of Washington, 
D, C., in cases involving excessive rates and dis- 
| criminating against shippers. 














ua MINNESOTA. “3ag) 
Anything We Miss | 


in sawing a log you can rest assured 
isn’t worth saving and as a result we 
can give you anything you want from 


LATH > TIMBERS 


Drop us a line telling us your wants 
and we will gladly quote you prices. 


CA.Saarme Lower Co. 
Leamber Manufacturers. 











MINNEAPOLIS, MINK. 


44th Avenue, North and Lyndale, 
Branch Office: PEORIA, ILL., M. A. Magruder, Mgr. 




















| There Is Always One Best 
In Everything! 








In Pine Lumber it’s 


NORTHLAND’S 


that excels. You get full value for your 
money and satisfaction in the using. 


NORTHLAND PINE COMPANY 


MINNEAPOLIS, MINN. 
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Surplus Items 


1x8 16’ No. 1 Norway 

3x12 16’ No. 1 Norway 

1x8 and wider, D and Better 
White Pine, 6, 8 and 10’ 


Ask For Prices 


CARPENTER-LAMB CO. 


No. 126 Security Bank Bldg. MINNEAPOLIS, MINN. 
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Band Mills, Complete Planing Mills and Dry Kilns 
Whiting Manufacturing Co. 


Abingdon, Va. and Judson, N. C. 
Daily Capacity, 150, 000 


> An assortment of our planing mill products in your yard 
; means more business for you 


We are long on 


No. 1 


Common 


Flooring 


One of our New York customers just fin- 
ished an Apartment House using 100,000’ 
of our No. 1 Com. Grade of Oak Flooring. 


It is thoroughly kiln-dried, end matched, 
hollow-backed and bored; worked. 


13-16x2!4 and 314” face. 


We are naming special price just now on 
this grade, to.move a surplus. 


Address all Correspondence 


WHITING © 
LUMBER CO. 


PHILADELPHIA - PENNSYLVANIA 
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LAND TITLE BLDG. 
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HUNTINGBURG, IND. 
J.V. STIMSON & CO. 


OWENSBORO, KY. Hardwood 
Lumber. 
If you don’t know us you ought to. —— 
It’s your loss. i 


oe | 
.V.STI ae, 
J. V. STIMSON, -—— 





Kinds 




















OAK 


Kiln Dried 


Bored 
Polished 


OORING | 





> 
& MFG.CO 


HARDWOOD LUMBER Cy 


End-Matched 


and 
Hollow 
Backed 


SARDIS 








HARDWOOD DOINGS AT NUMEROUS POINTS. 





Lumberman on Educational Board—Furniture Club Entertained at Outing—Hardwood Men 
Hold Optimistic Meeting—Vehicle Makers Increase Buying. 


on 





MOUND CITY HARDWOOD NOTES. 

Sr. Lours, Mo., April 21.—W. Palmer Clarkson, secre- 
tary of the Pioneer Cooperage Company and president 
of the National Coopers’ Association, has recently been 
appointed member of the board of education for the 
third term. 

Paul J. Davidson, formerly local manager of the 
McShane Lumber Company, has been appointed St. Louis 
selling representative for the Central Warehouse Lumber 
Company, of Minneapolis, Minn., and also the W. R. 
Weir Lumber Company, of Houston, Tex. Mr. Davidson 
has offices in the Missouri: Trust building. 

A. T. Stevens, St. Louis manager for the Bluff City 
Lumber Company, Pine Bluff, Ark., recently returned 
from a selling trip through Llinois and Iowa. He re- 
ports very satisfactory trade on quartered and plain red 
and white oak and gum. Some offers on yellow pine he 
was compelled to turn down on account of price. All 
dealers, he says, are hopeful and expect good trade in 
the near future. Sash and door dealers and fixture 
manufacturers report a fair average of business, and 
prospects excellent. 

The hardwood department of the Alf. Bennett Lum- 
ber Company reports the receipt of a lot of good orders 
for gum and cypress, the last week for eastern shipment. 

J. L. Secheve, of the Krebs-Scheve Lumber Company, 
returned from a northern selling trip a few days ago. 
He reports satisfactory business. R. F. Krebs, of the 
same company, who has been in the south getting per- 
sonal pointers on the prevailing situation in the pro- 
ducing territory, has returned. 

Joseph A. Hafner, manager of the Hafner Manufac- 
turing Company’s lumber department, says his company 
is having a good call for upper grades of plain sawed 
oak, but that lower grades are not wanted. 





QUEEN CITY TRADE FEATURES. 

CINCINNATI, OHIO, April 20.—The queen City Furni- 
turé Club will give an outing June 12 at White Villa, 
Ky., and will be the guest of Col. John Niemes. The 
sie will be of the ‘‘stag’’ order. 

In contradiction to the generally dull times in the 
lumber and furniture industries building lines continue 
to improve steadily, and each day gives more evidence 
that the building season in this section will be a good 
one. 

A statement made during the recent meeting of the 
National Hickory Association in this city in one of the 
local dailies, under great headlines, that ‘‘red’’ hickory 
has been found equal to white in strength and for all 
manufacturing purposes, caused much comment in lum- 
ber circles. The statement grew out of the fact that 
a speaker at the meeting, in referring to the practice 
of throwing ‘‘red’’ or snap hickory into the discard, 
said it could be used in wheel making and for poles and 
shafts; it had the strength, was subject to sun checks 
and had other slight defects, but was not the equal of 
the white. 

Chester F. Korn, of the Farrin-Korn Company, re- 
turned to his desk today, after six weeks of rest and 
recuperation at French Lick Springs. He was very busy 
with accumulated work and said he was not yet fully 
in touch with affairs at the plant, but that things were 
in fair condition generally. 

W. F. Eckman, vice president of the M. B. Farrin 
Company, is back again after an extended business trip 
through the west. He visited Los Angeles, Oakland, San 
Francisco and other points, and besides having a success- 
ful business trip he had » good time generally. 

The annual euchre party of the Cincinnati Furniture 
Exchange Saturday exceeded all expectations. Over 400 
ladies and gentlemen attended. Eighty-five prizes were 
distributed. A large number of local lumbermen and 
their ladies were present and enjoyed the evening to the 
fullest. 

John W. Herron, jr., reélected president of the Na- 
tional Hickory Association, is a Cincinnatian. His home 
is at 1808 Dexter avenue, East Walnut Hills, and he is 
connected with the Royer Wheel Company. 





THE CUMBERLAND RIVER DISTRICT. 

NASHVILLE, TENN., April 20.—Most of the mills are 
busy on full time and some are rushed to keep up with 
orders. The drop in the iron market is thought to have 
had a demoralizing effect on the market. 

There is an especially active demand for quartered 
oak just now and for the higher grades of plain oak as 
well. The stocks for these grades are light. There is 
also a good call for poplar. 

Local lumbermen feel that it is a question of only a 
short time now when there will be a considerable im- 
provement in all lumber conditions. Many inquiries con- 
tinue to come in and no difficulty is experienced in 
booking enough orders to keep things going at a good 
pace. The orders for the last week have been heavier 
than for either of the two weeks before and this indi- 
cates a gradual upward tendeficy in conditions. 

The Davidson, Hicks & Greene Company has completed 
about two miles of its logging railroad at Wilder and 
has two mills there running on full time. 

G. H. Dickinson, of Terre Haute, Ind., was a recent 
visitor to this market. He bought a large timber tract 
near Elkton, Ky., a short time ago and has erected a 
saw mill on the property and has begun cutting. 

J. C. Beasley, of Murfreesboro, has exchanged his 


hotel property in that town for a plantation in Wa 
ington county, Mississippi, consisting of about 1,2) 
acres; about half of which is in fine timber. The ho:el 
was valued at $25,000. 

The season for rafting logs to Nashville from tie 
upper Cumberland river territory has about closed aud 
probably but few more logs will come by water. There 
were good receipts of logs during last week, and ?'ie 
season is closing with probably an aggregate of 10,0U)),- 
000 to 12,000,000 feet of lumber received in raf's 
Heavy inroads are being made into the timber resour 
of the upper Cumberland section and these are tellix, 
very materially on the supply of timber. The movem: 
of logs on the Cumberland river during the last year | 
fallen below the record of previous years. Oak, ash ay 
poplar are the varieties and the quality has been fine. 
The lessened demand for lumber during the last year 
had an effect on the shipments. John B. Ransom & | 
Lieberman, Loveman & O’Brien and the Southern Ii 
ber & Manufacturing Company probably purchase m 
logs from the upper river country than any other thr 
firms. The Prewitt-Spurr Manufacturing Company also 
buys many logs. 

An improvement is reported in the hardwood flooring 
trade. One company, for instance, reports that its orders 
are running up to about 40,000 feet daily, which is an 
increase of from 25 percent to 30 percent. 


Sars a: 





WITH THE MEMPHIS TRADE. 

MEMPHIS, TENN., April 20.—The Ashdown Lumber 
& Manufacturing Company has begun operating its saw 
mill on Little river and is planning to construct a fur- 
niture factory at Ashdown, Ark. The company’s mill 
has been closed for some time. This company is prepar- 
ing to make its shipments by water and also to increase 
the capacity of its plant. 

Building operations are progressing on a large scale 
and the permits issued during the last few days indi 
cate that the total for April will be exceptionally heavy. 
Dealers in building materials are doing a very satis- 
factory business and planing mills are finding little 
difficulty in disposing of their output profitably. A 
wonderful improvement in the demand for real estate 
during the last six or eight weeks has stimulated build- 
ing operations. 

J. W. Thompson, of the J. W. Thompson Lumber 
Company, has returned from Chicago and other north- 
ern points. He reports a very good demand but says 
that prices are not what they should be on most of the 
lumber offered. 

C. R. Ransom, of the Gayoso Lumber Company, has 
left on an extended trip to Chicago and other northern 
markets. 

B. L. Mallory and associates, who bought the plant 
of the Bodley Wagon Company in New South Memphis 
some time ago, have not yet taken any steps to reor- 
ganize the company or to resume operations. It is one 
of the largest woodworking concerns in Memphis and 
lumbermen are very desirous of seeing it at work again. 

The Brasfield-Thompson Lumber Company is arrang- 
ing to operate its mill at Biscoe, Ark. This plant will 
have a daily capacity of about 50,000 feet of lumber 
when the resaw is used. The company owns a large 
tract of timber land at Biscoe and will operate on a 
large scale. 

Young & Cutsinger purpose to erect at Jackson, Tenn., 
a saw mill that will employ about fifty persons. These 
gentlemen are from Evansville, Ind., and have purchas: 
the necessary land for the mill and yards. 

F. H. Volterman, a leading stave and heading ope: 
ator of west Tennessee, is erecting a large stave a 
heading mill at Stanton, Tenn. The plant will 
ready for operation about May 10 and will employ 75 
or 100 persons. : 

The Maud Kilgore, belonging to the National Cox 
erage & Woodenware Company, of Clarendon, Ark., le't 
that city April 15 with three barges loaded with 1,65. ,- 
000 staves for the company’s plant at Peoria, Ill. It 
the intention of the company to handle in this way 1 
output of its mills along the White and Mississiy)) 
rivers. It is expected that the Peoria plant will han 
at least 6,000,000 staves in this way by August 1. 

The Greenville Stave Company, near Morrilton, A1 
has shipped its first barge of staves down the Miss 
sippi river. 

E. E. Goodlander, of the Goodlander-Robertson Lu 
ber Company, is candidate for vice president on the r 
ticket in the forthcoming election. Mr. Goodlander 
very popular with the lumber fraternity and will dou 
less receive their full support. He is on the oppos 
ticket from Mr. Foster, but he is not running for t 
same office. 


KENTUCKY HARDWOOD NOTES. 

LOUISVILLE, Ky., April 21.—When the Louisville Ha: 
wood Club met this week the general sentiment was t! 
business was good all over the field. The club talk 
over and looked over the situation in a broad way, a1 
finding no complaints from members accepted the w« 
in Louisville as an extraordinarily good one. 

In expectation of the senate gauntlet which the tar!!! 
on lumber must run before final action is taken t! 
discussion was long and earnest. Though no reco! 
mendations were made, the consensus was that the sooner 
over the better. 
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meeting was well attended and there were some 
visitors, for the Louisville Hardwood Club has gained 
a yeputation for hospitality. Preparations by its mem- 
be , annex the next national convention are going on 
ant the Louisville delegation that will go to Detroit will 
be inspiring one. 

exhibit of the Wood Mosaic Flooring & Lumber 
Ce iny, of New Albany, Ind., continues to excite com- 
men. at the Southern Electrical & Industrial Exposition 
in uisville this week. W. A. McLean, who is in 
el of the booth, as he is of the company, declares 
th: uch good advertising was received, and that his 
de tions are tasty he has been assured by the crowds 
at booth. 

Mengels have a wonderful display of mahogany 
and ibis, situated on the center aisle near Tower Square, 
has been seen by the hundred thousand or so of people 
who ave been present at the exposition. 

the firms report an unusually good week, with 
prospects brighter. 

to the Southern Electrical & Industrial Exposi- 


ti retail and wholesale jobbing lines are steady and 
somewhat improved. The spring buying of the country 
trace has set in for the wholesalers, and the retailers 
re} good spring city custom. 


Siruetural and decorative trades are on the boom and 
manufacturers have optimistic reports. 


Softwood Notes. 

Reports from the brethren engaged in the sale and 
exchange of softwood are that many carloads have been 
disposed of during the week. L. G. Herndon, jr., of the 
Chicago Consolidated Coal & Iron Company, which has 
offices here, said that prices are maintained well, and 
other dealers agree. 

The Alfred Struck Company has received many com- 
pliments upon the pine booths and pillars which it made 
for the Southern Electrical & Industrial Exposition. 





IN SOUTHERN KENTUCKY. 


ASHLAND, Ky., April 20.—The W. H. Dawkins Lum- 
ber Company reports the receipt of some very desirable 
orders the last week and an increase in inquiries for 
poplar lumber. The company is operating its band mill 
at Ironton, Ohio, steadily and placing on stick some very 
choice poplar panel stock. With the rainfalls of this 
week the company expects to receive several rafts of 
poplar timber from the Big Sandy district. 

The Ashland Lumber Company has closed its mill for 
a few days, having completed the timber for the Her- 
mann Lumber Company. It will begin operation next 
week, sawing on its own timber, consisting mostly of 
poplar, oak and hemlock. 

H. D. Shaw, a lumberman of Mishawaka, Ind., was 
a visitor to this city, purchasing lumber from local 
manufacturers. 

R. G. Page, of the R. G. Page Lumber Company, has 
returned from a business trip up Big Sandy. He says 
the stocks of lumber in that section are not so large as 
usual but are very much limited, especially poplar and 
basswood. Several small mills have resumed operations 
but do not expect to manufacture any great amount of 
lumber until prices and market conditions are more 
favorable. 

William McOwen, a lumber dealer of New York 
city, called on millmen this week, buying stock for east- 
ern markets. 


W. J. Fell has leased the property of Mead & Speer, 
which he is now repairing and in which he is installing 
machinery for a complete and uptodate stave mill. Mr. 
Fell is a large dealer in staves and the undertaking is 


not a new one to him, so his success in the business is 
assured. 

John M. Cranor, formerly a lumber dealer in this 
locality but now of Richmond, Va., was recently a busi- 


ness visitor in this city renewing old acquaintances and 
talking lumber with millmen. 

‘| mill of the Licking River Lumber Company, of 
Farmers, Ky., is closed this week for general repairs, 
but will resume operations next week. The company 
has a large supply of logs and word has been received 
from its mill office at Farmers that another large tide 
is expected to bring out large amounts of oak, poplar 


an chestnut timber, which, with the present supply, will 
run the mill for six or eight months. 





FROM THE BUCKEYE STATE CAPITAL. 


uMBus, On10, April 20.—While the weather condi- 
of the last few days have been unfavorable to the 
er trade, still manufacturers and wholesalers have 
xperienced any especial diminution in inquiries and 
s. Building operations are still active and dealers 
ntral Ohio are gradually stocking up for the rush 
is bound to come when the season opens more. 
demand on the part of the small dealer has had the 
( of making the market in many lines more firm and 
preventing an accumulation of supply on the local 
cet, 
nother feature of the trade is the result of better 
ess conditions in every line, which is reflected in 
r orders from manufacturers of furniture and cars. 
cle manufacturers are also in the market for a large 
Sos. Hardwoods still continue scarce in the better 
g'. les and the lower grades are moving fairly well also. 
Cie general tone of the market continues good and all 
lum bermen unite in the statement that better conditions 
‘in sight. The outlook for the future is promising. 
Yellow pine is still a drag on the market because of 
increase in stocks. Dealers believe that with the 
announced curtailment of stocks the market will show a 
better tone. At present prices in most of the sizes of 
yellow pine are weak and the movement has been draggy. 
the organization of the A. C. Davis Lumber Company 


t} 


was completed recently by the election of A. C. Davis, 
president and treasurer; W. H. Smith, vice president, 
and George B. Jobson, secretary. Mr. Davis is secretary 
of the P. Smith Lumber Company of Newark and secre- 
tary and treasurer of the South Side Lumber Company 
of Columbus. Mr. Smith is president of the South Side 
Lumber Company, of Columbus, and also president of 
the Newark corporation. The concern is capitalized at 
$25,000 and its headquarters are located on the tenth 
floor of the Columbus Savings & Trust building. It will 
conduct a wholesale business only. Mr. Jobson is the 
traveling representative. 

J. E. Cummins, general manager of the Columbus Saw 
Mill Company, reports a better export trade in walnut. 
The company, which is one of the leaders in walnut busi- 
ness, has recently exported several carloads of walnut to 
Hamburg and also a large consignment of logs. The 
concern has started to push the export business as never 
before and the prospects are very bright. 

A. L. Gilliam, secretary of sales of the W. M. Ritter 
Lumber Company, reports a stationary market in most 
of the varieties of hardwoods. He said: 


We naturally hope it will get better as we go along. Our 
sales during April have been up to those of the early months 
of the year and the volume of business has been satisfac- 
tory. Some of the grades have not moved as well as we 
would ‘desire, but on the whole the trade has been good. 
There is still a scarcity in the better grades of quartered 
oak, plain oak and poplar. The stocks have not accumu- 
lated in the mill operators’ hands and will not until the 
period of seasoning is past. Undoubtedly the larger inter- 
ests of the country are waiting the outcome of the tariff 
tinkering, and until that matter is settled we can not hope 
for a complete revival of business. Manufacturers in furni- 
ture lines are in the market for larger consignments, which 
has aided the market somewhat. Our traveling men report 
a dullness around Chicago and better trade in the eastern 
portion of the country. 


With the Lumbermen. 


Arthur R. Markel, who has been bookkeeper for the W. M. 
titter Lumber Company for several years, has been selected 
assistant manager of the Columbus Chain Company. He is 
one of the best known accountants in the city. 

J. E. Cummins, general manager of the Columbus Saw 
Mill Company, recently returned from a business trip to 
eastern points. He reports better conditions in that section. 

I. Everson Powell, of the Powell Lumber Company, dis- 
cussing the market, said: “There has been no change for 
the better during the last week. Yellow pine is still weak, 
due to the policy of mill operators to take orders at about 
any price in order to keep the mills running. The export 
trade is bad and is off about $3 a thousand. When the 
railroads come into the market for larger quantities and 
when the export trade picks up we can expect a large 
improvement in the trade. Purchasers are now paying a 
premium to get firsts and seconds in quartered oak.” 

The M. A. Hayward & Sons Company reports good in- 
quiries and the company is quoting a good deal of stock. 
M. A. Hayward was injured by being thrown out of a buggy 
while driving in Columbus last week. He is still confined 
to his house, although no bones were broken. 

W. E. Douglass, manager of the Crosby & Beckley Com- 
pany and also the Douglass & Weakley Company, was in 
Cleveland and Painesville on business the greater part of 
the week. 

John R. Gobey, of the John R. Gobey Lumber Company, 
made a fiying business trip to Cleveland recently. ie 
reports pretty fair conditions in the lumber trade at that 
_—. He reports strength in plain oak and also in cypress. 
lemlock is steady but lumbermen in that line are watching 
the outcome of the yellow pine trade. Hardwoods are 
strong at the present time. 

Secretary James E. McNally, of the J. J. Snider Lumber 
Company, reports a good business. ‘“‘Trade has been much 
better than we expected,” said Mr. McNally. “Prices are 
not any stronger but inquiries are greater. Building opera- 
tions are active and there is a good deal of figuring on 
building jobs.” 





IN NORTHEASTERN TENNESSEE. 


BristToL, TENN., April 21.—With the prospects of an 
early settlement of the tariff question business has 
picked up considerably in every line, and no industry 
has felt the improvement more than lumber. G, Arthur 
Schieren, of Charles A. Schieren & Co., one of the lead- 
ing belt manufacturing concerns of the United States, 
which operates its principal tanneries at Bristol, has 
just returned from New York, and to the AMERICAN 
LUMBERMAN correspondent said: 

The business outlook is now better than it has been for 
more than a year and business itself is better. I was agree- 
ably surprised to find such improvement in business there 
in New York. With us it is better than it has been for 
a long time and the demand for belts indicates that there 
is activity in manufacturing, notwithstanding the fact that 
the tariff agitation is a disturbing factor. I believe that 
the hard times are now past and that with the proper 
adjustment of the tariff question we will have some genuine 
prosperity. 

Mr. Schieren said it was the intention of his com- 
pany shortly to augment the output of its Bristol tan- 
neries, where it makes the famous ‘‘Duxbak’’ and 
‘*Bull Head’’ belting. 

The Came-Wyman Lumber Company, of this city, has 
just installed a mill on its property at Elkanah, Tenn., 
and is extending its railroad. The largest part of the 
logs from this timber is brought to Bristol and cut on 
the band mill in this city. 

Business has improved in the last thirty days with 
the J. B. Adams Compary, according to G. B. Jones, 
who is in charge of the business in this section. Mr. 
Jones’ company has four mills in Wise county, Vir- 
ginia, and he reports that it has just closed a deal for 
a large boundary of hardwood timber in North Carolina. 
Mills will be installed at once and it is estimated that 
five years will be required to cut it. 

The Tug River Lumber Company, of this city, which 
was reported two weeks ago to have bought a large area 
of timber in eastern Kentucky, has decided on Meek, 
Ky., on the Chespeake & Ohio railroad, as a location 
for its band mill, and will at once put up a mill and 
begin work on a 10-mile tramway. M. N. Offutt, of 
the company, will move to Huntington, W. Va., sixty 
miles from the new operation, and will have charge of 
it. The timber is valued at about $250,000, and within 
a few months the company will be producing 50,000 to 
60,000 feet of hardwoods daily. 

The Whiting Manufacturing Company is rapidly ex- 








Buyers of Flooring 
In Less Than Carloads 


find our methods of delivering at car- 
load prices interesting. It might appeal 
to you—better let us quote you on 


MAPLE AND BEECH 


FLOORING 


and explain how we doit. A good stock 
enables us to fill orders without delay. 


Cummer-Diggins Co. 


Telecode used. 





CADILLAC, MICH. 








=] WANT FOR IMMEDIATE SHIPMENT 


CHESTNUT. 
10 cars 1” No, 1 Com. & Bet. lear 4” No: 1 Com. & Bet. 
4 cars 14” No. 1 Com. & Bet. Scars 1” §. W. & No. 2 Cm. 
4 cars 1%” No. 1 Com. & Bet. 8 cars 14%” 8S. W. & No. 2 Cm. 
3 cars 2” No. 1 Com, & Bet. 4 cars 14%” 8.-W. & No. 2 Cm. 
l car 2%” No. 1 Com, & Bet. lear 1” Nos. 1 &,2. 
lear 3” No. 1 Com. & Bet. ees 

P. R. OAK. 
lear %” No. 1 Com. & Bet. 2 cars 2” No} 1 Com. & Bet. 
4 cars 1” No. 1 Com. & Bet. lear 1” os a 1 & 2. 
4 cars 14%” No. 1 Com. & Bet. lear 1” Nos. 1 & 2, 
12 cars 1%” No. 1 Com. & Bet. 10 cars 1” Nog1 Com. 

P. W. OAK. oft 
lear 1” Nos. 1 & 2. 4 cars 14%” No. 1 Com. & Bet. 
4 cars 1” No. 1 Com. & Bet. 3 cars 2” No.’1 Com. & Bet. 
4 cars 14%” No. 1 Com. & Bet. lcar %” Nos. 1 & 2. 


P. W. or Mountain 0.—1 car 8” No. 1 Com, SA Be 4 
P. W. or Mountain O0.—1 car 4” No. 1 Com. & Bet. 
Qtd. W. Oak—5 cars 1” No, 2 Com, 

Qtd. W. Oak—2 cars 2” No. 2 Com, 

Qtd. W. Oak—2 cars 1”x9” Av. No. 1 & 2. 75% 14 & 16’. 
Ash—1 car %” Nos. 1 & 2. 

Ash—2 cars 2%” No. 1 Com. & Bet. ” 

Ash—2 cars 4” No. 1 Com. & Bet. 
Basswood—9 cars 1” Log Run, 
Basswood—5 cars 14%” Log Run. 
Cherry—2 cars 1” No. 2 Com. 

Sap Birch—5 cars 1” Nos. 1 & 2. 

Sap Birch—1 car 1” No. 1 Com. 

Black Walnut—1 car 1” No. 1 Com. 
Maple—13 cars 2” No. 2 Com. 
Poplar—2 cars 24%” No. 1 Com. & Bet. 
Poplar—2 cars 4” No. 1 Com. & Bet. 
Poplar—8 cars 2” No. 2 Com, 

Qtd. Poplar—8 cars 1” No. 1 Com. & Bet. ;°’ 


MONARCH LBR. CO., Harrison Bldg., Philadelphia, Pa. 











NORTON LUMBER'’CO. 


Manufacturers of 
OAK, ASH, GUM and 
CYPRESS LUMBER 
RICHEY, MISS. 

















Himmelberger-Horrison Lumber Co. 


Red Gum - 
Specialists — 


\ MOREHOUSE. 









MISSOURI. 





(prsem re 


J. A. WILKINSQN 
TURE THIN, POPLAR yp 


Basswood, Chestnut, Ash, White 


Pine, Hemlock, Walnut, Plain Oak. Ask for prices, 
EXPORT and DOMESTIC TRADE. 








Cable Address “JAW.” BRISTOL, 
Yestern Union 5th Edition. VA.- TENN ° 














L* 
IN FOREST LAN 


Second edition. The humor and sentiment of 
the lumber industry, in verse. $1.25, postpaid. 
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By DOUGLAS MALLOCH. 
‘the lumberman poet.” 








315 Dearborn Street, CHICAGO. 
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tending its operations in this section and soon will be 
shipping 35,000,000 feet of lumber, including hardwood 
flooring, bill stock etc., annually. The company is mak- 
ing rapid strides and in addition to the band mill near 
Bristol and another at Judson, N. C., it will soon have 
ready for operation a large plant near the latter place 
for the exclusive manufacture of its famous brands of 
hardwood flooring. A plant wili be built at Robinsville, 
N. C., and others elsewhere. The company is one of the 
most aggressive in this section of the south, and with 
the tremendous quantity of hardwood timber which it 
owns it will soon become one of the leading producers 
of southern hardwoods. 

At Ashland City, Tenn., last week a $90,000 timber 
deal was consummated when Swift & Jackson and others 





Gum and other 
Hardwoods 


Eare manufacturers and 

carry on hand large 

stocks of well seasoned lum- 
ber at our yards and mills. 











BOXES, BOX SHOOKS 


AND 


EGG CASES 


MILLS and FACTORIES: 


Chicago - - 
Cairo - - - 
Greenville -  - 
Marked Tree - 





-  -« Illinois 
- + Illinois 
- Mississippi 
- Arkansas 

Blytheville - 

Arkansas City - 


Paepcke-Leicht 
Lumber Company 


Chicago Ave. and Sangamon St. 
CHICAGO 
Cable Address, “PAEPCKE” 


Arkansas 
Arkansas 


TELECODE 








Tennessee Red Cedar 
POSTS, POLES AND PILING 


Write us for prices 


Nebraska Bridge Supply & Lumber Company 
OMAHA, NEBRASKA 











Business Chances Along the Line 
of the M. K. & T. Ry. 


Manufacturers are cordially invited to com- 
municate with the Industrial Department for 
information regarding the many opportunities 
offered along the line of the M. K. & T. for 
factory locations, 

We have several good openings for factories. 
The demand for fruit and vegetable crates and 
packages is so great that the smaller plants in 
our territory are too small to supply the de- 
mand. All conditions are favorable for the 
establishment of several of these plants. 

We have also splendid openings for glass, 
cement, and woodworking plants, machine 
shops, canning factories, ete. Cheap fuel is 
offered, building sites are offered by a num- 
ber of our most progressive cities. There are 
hundreds of acres of good truck farm land 
along the line in communities where the indus- 
try has been most successful. 


For Full Information Address 


T. L, PEELER, Industrial Agent, M. K. & T. Ry., 
726 Linz Building, DALLAS, TEXAS. 








took over the Sycamore Power Mills tract of timber, 
consisting mainly of oak, poplar and hemlock. It is 
understood that it will be developed soon. 

The Morton, Lewis, Wiley Lumber Company, of Bris- 
tol, which has operated a band mill in this city for 
fifteen years, will finish cutting its tract of timber in 
July, and may dispose of its large mill. It owns also a 
14-mile line of railroad from Bristol to the mountains. 





FROM WESTERN NEW YORE. 

Burra.o, N. Y., April 21.—Although this is the time 
of year when lumbermen begin to look for signs of the 
spring demand, it is not in sight yet. Since the first of 
the month the general lumber trade has been slow and 
it is rather hard to account for it. 

Stocks of lake hardwoods, and particularly white pine, 
are very light, and some dealers who expected to have 
shipments on the way by this time report that the ves- 
sels have been held up because they were without crews. 

Graves, Manbert, George & Co. have been repairing 
their steamer Mohegan and expect to start it for Byng 
inlet before the first of the month. Their saw mill is 


running and the cut the last season was a little more 
than normal. 

Building operations continue in about same volume. 
Last week there were sixty permits issued by the city 
building department, of which thirty-six were for new 
frame dwellings. “The total valuation was $130,205. 

The shipbuilding industry in Buffalo, which in pre- 
vious years has been very active, has been practically 
idle this winter and consequently there has been a gfeat 
falling off in the amount of timber used in this section 
during the last year. In fact, the only marine work of 
any consequence that has been undertaken is the But- 
falo dry dock, which called for about 500,000 feet of 
yellow pine. 

The Haines Lumber Company has given up its plan o 
maintain a Buffalo office after the yard is moved io 
Tonawanda on May 1. But in order to keep in close 
touch with the Buffalo end of the business an automobile 
has been purchased. Although the lease on the yard at 
the foot of Erie street expires the first of the month, 
none of the lumber will be moved to Tonawanda but w |! 
be sold in Buffalo. 





GRADING RULES REVISED AND ADOPTED. 





Gulf Coast Lumber Exporters’ Association’s Regulations on Qualities and Sizes—Classifica- 
tions and Specifications in Detail. 





GENERAL RULES. 

No. 1. The term “resawn lumber’’ shall include all wood 
goods sawn on four sides, and the following general rules 
shall apply for all such, except sawn timber. 

No. 2. All resawn lumber must be sound, well manufac- 
tured, full to size, evenly sawn, square butted with saw, 
square edge unless otherwise specified; free from red heart, 
unsound, loose or hollow knots, worm and knot holes, 
through splits and through shakes. Sap stained lumber 
shall not be considered unsound. 

No. 3. Unless otherwise specified, lumber shall be 10 feet 
and up long. 

No. 4. In the measurement of dressed lumber the width 
and thickness of the lumber before dressing must be taken, 
less than 1 inch thick being considered 1 inch. 

No. 5. .When the term “percent” is used reference is 
made to pieces; for example, “80 percent free from defects” 
means that eighty of every 100 pieces shall be free from 
defects. 

No. 6. The limitation as to size and number of knots 
refers to the best face. In the measurement of a knot the 
average diameter must be taken. The distribution of knots 
need not be proportionate; that is, one knot to each 6 feet 
or fraction thereof means that a piece 24 feet long may 
have four knots anywhere in the piece, and not one knot in 
each separate 6 feet. In the limitations as to size, number 
and percentage free from knots, no account shall be taken of 
knots one-third (or less) of the diameter of the maximum 
knot allowed in the grade, provided that knots covered by 
a asain do not exceed the maximum diameter of 
% inch. 

No. 7. In dimensions wane allowed may be anywhere on 
the corner and need not be continuous, but the aggregate 
must not exceed the total allowance. The larger dimension 
of the piece must be taken in the calculation of wane. 
Wane shall be measured across its face. 

No. 8. In the provision as to bright, lumber shall be 
considered bright if the discoloration is such that it can 
be eliminated by reasonable dressing or planing. 

No. 9. The enumerated defects herein described admis- 
sible in any grade, are intended to be descriptive of the 
lowest pieces such grades may contain. 

No. 10. Center is the pith and core of the log. 


FLOORING. 


SIZES. 
3, 314, 4, 416, 5, 6, T; 1%4x3, 3%, 4, 414, 5, 6, 7; 
1144x3, 4, 5, 6, 7; 1%x3, 4, 5, 6, 7. 
GRADES. 

Rift, special (crown and French flooring), extra (heart 
face), prime, standard (Genoa prime), merchantable and 
square edge. 

RIFT. 

Must be all heart, with exception of 1 inch sap on one 
corner; rift grain of an angle of not less than 45 degrees 
the entire length; free from splits, shakes, pitch pockets, 
resin streaks, pith on faces and also free from knots ex- 
a 1% inch; provided that 80 percent shall be free of 

ots. 

SPECIAL (CROWN AND FRENCH FLOORING). 

Must be bright, one heart face free from splits, shakes, 
centers, pitch pockets, resin streaks and pith on faces; not 
to have more than one knot 1 inch on the 3, 3%, 4 and 4% 
inch, or one knot 1% inch on the 5, 6 and 7 inch, to each 
6 feet or fraction thereof. Provided that 90 percent shall 
be free of knots. 

PRIME (HEART FACE). 

Must be one heart face, free from pith on the faces, splits 
and shakes; not to have more than one knot 1 inch on the 
3, 3%, 4 and 4% inch or one knot 1% inch on the 5, 6 
and 7 inch to each 6 feet or fraction thereof; provided that 
80 percent shall be free of knots. 

STANDARD (GENOA PRIME). 

Must be one heart face. 

MERCHANTABLE. 

Must be one heart face with exception of % inch sap 
on the 3 and 4 inch, or 1 inch sap on the 5, 6 and 7 inch; 
not to have more than one knot 1 inch on the 3, 34, 4 and 
41% inch, or one knot 1% inch on the 5, 6 and 7 inch to 
each 6 feet or fraction thereof. 

SQUARE EDGE. 

General rules; second paragraph. 


BOARDS AND PLANKS. 


SIZES. 

Boards—1x8 and up, 1%4x8_and up, 14%4x8 and up, 1%x8 
and up. : 

Planks—2x7 and up, 244x7 and up, 244x7 and up, 2%x7 
and up. 

GRADES. 

Special (crown), extra (French prime), prime, standard 

(Genoa prime), merchantable and square edge. 


SPECIAL CROWN. 


Boards—Must be bright, one heart face, except sap 1 inch 
wide; free from pitch pockets, splits, shakes and centers. 
Not to have more than one knot 1 inch on the 8 to 10 
inch, or one knot 1% inch on the 11-inch and up to 6 feet 
s ——— thereof; provided that 95 percent shall be free 
of knots. 

Planks—Must be bright, one heart face, except sap 1 
inch wide; free from pitch pockets, splits, shakes and cen- 
ters. Not to have more than one knot 1% inch on the 7 
to 10 inch, or one knot 1% inch on the 11-inch and up, to 
each 6 feet or fraction thereof; provided that 90 percent 
shall be free of knots. 


EXTRA (FRENCH PRIME). 

Boards—Must be one heart face and two-thirds heart 
surface on the other face, to show heart the entire length; 
free from pith on the faces, splits and injurious open shakes. 
Not to have more than one knot 1% inch on the 8-inch to 
10-inch, or one knot 1% inch on the 11-inch and up to 
each 6 feet or fraction thereof; provided that 75 percent 
shall be free of knots and 85 percent free of centers; and 
must be bright. 

Planks—-Must be one heart face and two-thirds heart 
surface on the other face, to show beart the entire length; 
tree from pith on the faces, splits and injurious open shakes. 
Not to have more than one knot 1% inch on the 7-inch to 
10-inch, or one knot 1% inch on the 11-inch and up to 
each 6 feet or fraction thereof; provided that 75 percent 
shall be free of knots and 85 percent free of centers; and 
must be bright. 

PRIME. 

Boards---Must be heart face and two-thirds heart surface 
on the other face, free from pith on the faces, splits and 
injurious open shakes. Not to have more than one knot 
1% inch on the 8 to 10 inch, or one knot 1% inch on the 
ll-inch and up to each 6 feet or fraction thereof; pro- 
vided that not iess than 60 percent must be free of knots; 
must be bright, except that one-fifth the width of the piece 
the entire length or its equivalent may be blue sap. 

Planks—Must be one heart face and two-thirds surface 
on other face, free from pith on faces, splits and injurious 
open shakes. Not to have more than one knot 1% inch 
on the 7 to 10 inch or one knot 1% inch on the 11-inch 
and up to each 6 feet or fraction thereof; provided that 
not less than 60 percent must be free of knots. Must be 
bright, except that one-fifth the width of the piece the 
entire length or its equivalent may be blue sap. 

STANDARD (GENOA PRIMB). 

Must be one heart face and two-thirds heart surface on 
the other face, except that the 9-inch may have % inch 
sap on each edge of the heart face, the 10-inch and 11-inch 
may have 1 inch sap on each edge of the heart face, and the 
12-inch and 13-inch may have 1% inch sap on each edge of 
the heart face. An additicnal 4% inch sap on each edge of 
the heart face will be allowed for each additional 2 inches 
increase in width. 

MERCHANTABLE. 

Must show two-thirds heart surface on two opposite sides. 
SQUARE EDGE. 

General rules; second paragraph. 


DEALS. 


SIZES. 
3x9 and up, 4x9 and up, 5x9 and up. 
GRADES. 

Specials (crown), extra (French prime), prime, standard 
(Genoa prime and Rio), merchantable and square edge or 
stowage. 

SPECIAL (CROWN). 

Must be bright, one heart face, free from splits, shakes 
and centers. Not to have more than one knot 114 inches 
on the 3 and 4 inch, or one knot 1% inches on the 5-inch 
to each 6 feet or fraction thereof; provided that 80 percent 
shall be free of knots. 

EXTRA (FRENCH PRIME). 

Must be one heart face and two-thirds heart surface on th 
other face, to show heart the entire length; free from 
injurious open shakes and knots exceeding 2 inches on the 
3 and 4 inch, or 2% inches on the 5-inch to each 6 feet or 
fraction thereof; provided that 75 percent shall be fre 
of knots and 85 percent free of centers, and to be shipped 
bright. 

PRIME. 

Must be one heart face and two-thirds heart surface on 
the other face, free from injurious open shakes; not to 
have more than one knot 2 inches on the 3 and 4 inch o 
one knot 24% inches on the 38-inch to each 6 feet or fractio 
thereof; provided that not less than 60 percent must b: 
free of knots and not less than 60 percent free of centers 
One-fourth the width of the entire piece the entire length o: 
its equivalent may be blue sap. 

STANDARD (GENOA PRIME AND RIO). 


Must be one heart face and two-thirds heart surface 0! 
the other face; the 10-inch and 11-inch may have 1 incl 
sap on each edge of the heart face, and the 12-inch an 
13-inch may have 1% inches sap on each edge of thi 
heart face; % inch additional sap will be allowed on eacl 
edge of the heart face for each 2 inches increase in width. 

MERCHANTABLE. 

Must show two-thirds heart surface on two opposite 
sides. 

SQUARE EDGE. 

General rules; second paragraph. 


“SCANTLING. 


= 


SIZES. 7 
2x2, 3, 4, 5 and 6; 3x3, 4, 5, 6, 7 and 8; 4x4, 5, 6, 7 ana 
8; 5x5, 6, 7 and 8. 


GRADES. 
Decking, special, extra, prime, standard, merchantable anc 
square edge. 
DECKING. 
Special contract. 
SPECIAL (CROWN). 
Must be bright, three corners heart, free from splits, 
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shakes and centers. The 2x2, 2x3 and 2x4 to have no knots 
exceeding 1 inch; the 2x5, 2x6, 3x3, 3x4, 3x5, 3x6, 4x4, 4x5 
and ix6 exceeding 1% inch and the other three sizes ex- 
ceeding 1% inch; provided that 80 percent shall be free 
—* EXTRA (FRENCH PRIME). 


Must be three corners heart and have not more than 1 
inch sap on the other corner, free from splits and injurious 
open shakes. The 2x2, 2x3 and 2x4 to have no knots 
excovding 1% inch, the 2x5, 2x6, 3x3, 3x4, 3x5, 3x6, 4x4, 
4x5 and 4x6 exceeding 1% inch, and the other sizes exceed- 

g 2 inches. 

7 PRIME. 


| show three corners heart, free from through or 
hakes, unsound knots or knots large enough to im- 
irength of the piece. 
STANDARD (GENOA PRIME). 
Must be one heart face and one edge two-thirds heart 
surface; free of knots large enough to impair the strength 
of t} piece. 





"MERCHANTABLE. 


Mi show heart on two sides; free of knots large enough 
to impair the strength of the piece. 


SQUARE EDGE. 
General rules; second paragraph. 


DIMENSION. 


SIZES. 
6x6 and up, 7x7 and up, 8x8 and up, 9x9 and up, 10x10 
and up, 11x11 and up, 12x12 and up, 13x13 and up etc. 
GRADES. 
Special (crown), prime, merchantable and square edge. 


SPECIAL (CROWN). 

Must be bright, the sap on each corner not to exceed one- 
sixth the width of the face, free from splits and shakes and 
the 6 and 7 inch free from centers and knots exceeding 2 
inches. Wane will be allowed one-twelfth of the width of 
the piece on one corner or its equivalent on two corners on 
pieces having a 12-inch or wider face. 

PRIME. 

All square lumber shall show two-thirds heart on two 
sides and not less than one-half heart on two other sides. 
Other sizes shall show two-thirds heart on faces and show 
heart two-thirds of length on edges, excepting when the 
width exceeds the thickness by 3 inches or over; then it 
shall show heart on the edges for one-half the length and 
shall be free of knots or other defects that will impair the 
strength of the piece. Wane will be allowed one-eighth of 
the width of the piece, measured across the face of the wane 
and exiending one-fourth of the length of the piece on one 
corner or its equivalent on two or more corners; provided 
that not over 5 percent of the pieces of any one size shall 
show such wane. 

MERCHANTABLBE. 


All sizes under 9 inches in width shall show some heart 
the entire length on one side; sizes 9 inches and over in 
width shall show some heart the entire length on two oppo- 
site sides. Wane may be allowed one-eighth of the width 
of the piece measured across face of wane and extending one- 
fourth of the length of the piece on one corner or its equiva- 
lent on two or more corners; provided that not over 10 per- 
cent of the pieces of any one size shall show such wane. 

SQUARE EDGE. 


Shall be sound; sap no objection; wane may be allowed 
one-fourth of the width of the piece, measured across face 
of wane extending one-fourth of the length on one corner, 


or its equivalent on two or more corners; provided that not 
over 20 percent of the pieces of any one size shall show such 
wane. 


KILN DRIED SAPS. 


SIZES. 

1x3, 4, 5, 6, 7 and up; 14x3, 4, 5, 6, 7 and up; 144x3, 
4, 5, 6, 7 and up; 1%x3, 4, 5, 6, 7 and up; 2x3 4, 5, 6, 7 
and up; 24%4x3, 4, 5, 6, T and up; 3x3, 4, 5, 6, 7 and up. 

Must ve dry, bright on one face, free from splits, edge 
khots and excessive pitch. The 1 inch to 1% inches thick 
not to have more than one knot 1 inch on the 3-inch and 
4-inch wide, or one knot 14% inches on the 5-inch to 7-inch 
wide, or one knot 1% inches on the 8-inch and up wide, to 
each 6 feet or fraction thereof; the 2 inches to 3 inches thick 


not to have more than one knot 1% inches on the 3-inch 
to T-inch wide, or one knot 1% inches on the 8-inch and up 
wide, to each 6 feet or fraction thereof; provided that 80 
percent shall be free of knots. Piteh pockets to be treated 
the same as knots. One-quarter inch wane extending one- 
fifth the length of the piece or its equivalent on 20 percent 
of the pieces shall be allowed on all widths 4 inches and up 
on the poorest side. 


AIR DRIED SAPS. 
SIZES. 

1x3, 4, 5, 6, 7 and up; 14x38, 4, 5, 6, 7 and up; 114x3, 
4, 5, 6, 7 and up; 1%x3, 4, 5, 6, 7 and up; 2x3, 4, 5, 6, 
7 and up; 2144x38, 4, 5, 6, 7 and up; 3x3, 4, 5, 6, 7 and up. 

Must be dry, bright on one face, free from splits, edge 
knots and excessive pitch. The 1 inch to 1% inches thick 
not to have more than one knot 1 inch on the 3-inch and 
4-inch wide, or one knot 1% inches on the 5-inch to 7-inch 
wide, or one knot 1% inches on the 8-inch and up wide, to 


each 6 feet or fraction thereof; the 2 inches and 3 inches 
thick not to have more than one knot 1% inches on the 
s-inch to 7-inch wide, or one knot 1% inches on the 8-inch 


and up wide, to each 6 feet or fraction thereof; provided that 
50 percent shall be free of knots. Pitch pockets to be treated 


the same as knots. One-quarter inch wane extending one- 
fifth the length of the piece or its equivalent on 20 percent 
of the pieces shall be allowed on all widths 4 inches and up 
on the poorest side. 


SAWN TIMBER CLASSIFICATION. 
ALL SAWN TIMBER. 

Shail show heart on all four sides, shall be sound, well 
Manuiictured, square butted with saw at both ends, free from 
all injurious defects, such as rot, red heart, resin shakes, 
worm holes, hollow and unsound knots, and injurious wind 
shakes extending to the surface. Wane that a %-inch hook 
will caich not to be considered as wane. 

ELEVEN INCHES AND UNDER. 

On: and one-half inches wane in widest place, not to exceed 
One-third length of stick on one corner, or if on more than 
corner, one-third length on the aggregate. 

FROM 12 TO 14 INCHES. 

Tw> and one-half inches wane in widest place not to exceed 
one-tird length of stick on widest corner, or if on more than 
one corner, one-third length in the aggregate. 

FIFTEEN INCHES AND UP. 

Three and one-half inches of wane in widest place not to 
exceed one-third length of stick on one corner, or if more 
than one corner, one-third length in aggregate. 


USUAL SOUTH AMERICAN OR STANDARD RIVER 
PLATE. 


STRIPS. 
SIZES. 

1x3, Ix4 and 1x6. 

KILN OR AIR DRIED. 

Must be dry and bright on one face, square edge and 
Sound, except that wane ™% inch extending 1-5 inch length 
of the piece or its equivalent on 20 percent of the pieces 
shall be allowed on ail widths on the poorest side; 60 per- 
cent free of knots. 


a pate % inch or under in size not to be considered a 
efect. 
BOARDS AND PLANKS. 


SIZES. 

One-inch to 2-inch by 8 to 12 inch. 

Must be square edge and sound, surface dried, except that 
44-inch wane extending one-fifth the length of the piece 
or its equivalent will be allowed on poorest face on 20 
percent of the pieces. 

SCANTLING AND DEALS. 


SIZES. 

2x3, 3x3, 3x4, 3x5, 3x6 and 3x9; 4x4, 4x5, 4x6 and 4x9. 

Must be square edge and sound, surface dried, except that 
%-inch wane on scantling and %-inch wane on deals, ex- 
tending 1-5-inca the length of the piece, or its equivalent, 
on two or more corners, will be allowed on 20 percent of 
the pieces. 

DIMENSION AND SAWN TIMBER. 
(Refer to regular classification covering.) 


WEST INDIAN. 
MERCHANTABLE OR FIRST CLASS CUBAN. 

(Same as classification for usual South American or 
standard River Plate.) 

SECOND CLASS CUBAN. , 

Boards, seantling and deals shall contain all lumber that 
will not grade merchantable or first class Cuban, with the 
following limitations: Will allow sap stain, sound red 
heart, worm holes, wane 1 inch on the scantling and boards 
and 1% inches on the deals, one-third the length of the 
piece on one corner, or its equivalent on two or more 
corners on 40 percent of the pieces. 

WEST INDIA OR HEART. 

Must be all heart. 


iY MENEAL. 


Sullivan-Weber. 


Robert D. Sullivan, prominent among the younger lumber- 
men of Chicago, and Miss Louise Weber, daughter of Mr. 
and Mrs. George W. Weber, of Brooklyn, N. Y., will be 
married Monday, April 26, at At. Augustine’s church, Brook- 
lyn, N. Y. Harry A. Sullivan, brother of the groom, will 
serve as best man and Miss Alice Devine will be Miss 
Weber's only attendant. Before returning to Chicago a 
tour of the eastern cities will be made. The couple will 
make their home at 106 South Taylor avenue, Oak Park. 
Miss Weber is a graduate of St. Joseph’s Academy, Du- 
buque, Iowa, and for several weeks has been visiting rela- 











MISS LOUISE WEBER. 


ROBERT D. SULLIVAN. 


tives in Chicago. Her father, George W. Weber, is general 
manager of the American Can Company, of Brooklyn, N. Y. 
Mr. Sullivan is well known in Chicago, where he is Chicago 
sales manager for C. D. Benedict & Co. Previous to his 
present association he was for two years with the Bureau of 
Forestry of the United States as government !umber in- 
spector at Santa Fe, N. M., and also with the Edward 
Hines Lumber Company about two years. 





Fellows-Myers. 


The marriage of Norman J. Fellows, secretary of the 
Flanner-Stegar Land & Lumber Company, of 1113 Fisher 
building, Chicago, and of the Flanner-Fellow Lumber Com- 
pany, of Chicago Heights, Ill., and Miss Milfred Myers, of 
2032 Clarendon avenue, Chicago, took place at the resi- 
dence of Charles Betts, 3152 Dover street, at 8 p. m., April 
15. Will Corliss, secretary of the Business Men’s Associa- 
tion of Charlotte, N. C., was best man. Mr. and Mrs. Fel- 
lows after making a short wedding trip will reside in Edge- 
water. 


— orn 


Frost-Ellersick. 


WRENCOE, IDA., April 19.—Ernest E. Frost, of the Frost- 
Cope Lumber Company, of this city, and Miss Emma L. 
Ellersick, of the Riverside Lumber Company, were united 
in marriage April 15 at the home of the bride at Riverside. 
Mr. and Mrs. Frost wiil make their home here. 





Avery-Ambler. 


CLEVELAND, OHI0, April 20.—The announcement of the 
engagement of Miss Marguerite Faye Ambler, daughter of 
Judge and Mrs. W. E. Ambler, of this city, and Mrs. F 
Whiting Avery, manager fcr the yellow pine department of 
the Robert H. Jenks Lumber Company, was made this week. 
Mr. Avery was for some time in the yellow pine business in 
the south and is considered a very able and energetic young 
lumberman. 





HARDWOOD MANUFACTURERS’ ASSOCIATION 
HEADQUARTERS ESTABLISHED AT 
CINCINNATI. 


In accordance with plans perfected some time ago, 
the headquarters of the Hardwood Manufacturers’ As- 
sociation of the United States will be moved to Cincin- 
nati, from which point the general business of the or- 
ganization will be directed. The AMERICAN LUMBERMAN 
received a telegram late Thursday afternoon making this 
announcement, this being the first official notice of the 
change. The association will have offices in the First 
National bank building, which will be occupied after 
May 1. 





CHANGE IN BOARD OF DIRECTORS. 


Detroit, Micu., April 20.—Arthur J. Kraft, of Rath- 
burn & Kraft, Battle Creek, has been chosen to fill the 
vacancy on the board of directors of the Michigan Re- 
tail Lumber Dealers’ Association caused by the resigna- 
tion of J. W. Ferdon. 











[Nag WEST VIRGINIA. “Sql 











You Need 
No Stronger 
Arguments 


for prospective business 
than a stock of our 


W.VA. SOFT YELLOW 








POPLAR 


It has the quality that will bring the customer to you whenever 
needs anything in lumber. We are manufacturers and can 
furnish Bevel Siding, Ceiling, Casing, Shelving, Corner Boards, 
. Door and Window Jambs, Columns, Newels, Balusters, 
Spindles and Brackets, Oak and Maple Flooring. 


ALL KINDS OF HARDWOODS. MIXED CARS A SPECIALTY, 
Prices Yours for the Asking 


American Column & Lbr. Co. 


ST. ALBANS, W. VA. 








WHITE 


yHITE PT LING 


For all kinds of Construction purposes; 
also POPLAR and WHITE OAK BILL 
TIMBER and other hardwoods. LONG 
SHIP TIMBER a specialty $3 $3 


THE PARKERSBURG MILL CO. 


PARKERSBURG, W. VA. 























DO YOU KNOW site’ ronerty 


200,000 feet 4-4 ist and 2nd White Oak 
300,000 feet 4-4 No. 1 Common White Oak 
200,000 feet 4-4 No. 2 Common White Oak 
250,000 feet 4-4 Log Run 8’ & 10’ White Oak 


Write or Wire 


J, W. ROMINE LUMBER COMPANY, Parkersburg, W. Va. 














We want orders for the following: 
75,000 ft. 4-4 No. 2 Common White Oak 
1 Car 4-4 1s and 2s Poplar, wide in 
2 Cars 4-4 No. 1 Common Poplar 
1 Car 4-4 Clear Saps Poplar 
5 Cars 5-4 Log Run Birch, MCO., high grade, about 75 per cent red. 

2 Cars 4-4 Is and 2s Soft Maple 
MIDLAND LUMBER COMPANY 
PARKERSBURG, W. VA. 

Manufacturers and Wholesalers of HARDWOOD LUMBER 


D. G. COURTNEY, °4vi¥0" 


MANUFACTURER OF 


POPLAR AND OAK LUMBER, R. R. TIES, 
BILL STUFF, TIGHT COOPERAGE STOCK. 


























PARDEE & CURTIN LUMBER C | 


Sales Office, 
Clarksburg, W. Va. 


MANUFACTURERS OF 


Poplar, Hardwood 
-and Hemlock Lumber 




















By DOUGLAS MALLOCH, 
‘the lumberman poet.” 


IN FOREST LAN 


Second edition. ‘The humor and sentiment of 
the lumber industry, in verse. $1.25, postpaid. 


AMERICAN LUMBERMAN, Publisher, 
315 Dearborn Street. CHICAGO. 
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wa FOREIGN. “@el 
Qe s 


WOOD BROKERS and MEASURERS 


2 Dale Street and 101 Seaforth Rd., 
SEAFORTH, 


LIVERPOOL, England. 

















Cable Address: 








‘ecimec sc Liverpool. “y 





WE ARE BUYERS OF 


AMERICAN HARDWOODS 
LOGS & LUMBER 


WRITE TO 


James Webster & Bro., Lis. 


BOOTLE, LIVERPOOL, 
ENGLAND. 


Cable Address 
“SAWMILL,” LIVERPOOL. 


TH. H. LEYENAAR 


(Formerly J. C. & Th. H. Leyenaar.) 
Selling Agents for All Kinds of 


American 
Lumber and Logs 


pt raed etc. Rotterdam, Holland 











BRYCE, JUNOR & WHITE 


SHIPPERS’ AGENTS 
for the sale of all kinds of 


AMERICAN LUMBER 
AND LOGS. 


GLASGOW, LONDON, BRISTOL. 

















Edward Chaloner & Co. 
WOOD BROKERS 


and Agents for the sale of American 
Hardwood, etc., in Logs and Lumber. 





36 Derby Rd. Sandhills, LIVERPOOL. 


Cable Address, “CHALONER.” Codes used, A BC, 
Al, Liebers’, Western Union & Lumberman’s Telecode 























. Burrell 8 Co. 
WOOD BROKERS 


John 


and Agents for the Sale of American Hardwoods, 
Etc., in Logs and Lumber. 


15 & 16 AFRICAN HOUSE, WATER STREET, 


LIVERPOOL, ENG. 
Telegraphic and Cable Address, ‘'Burrwood, Liverpool.”’ 





Singleton, Dunn & Co. 
Agents for the Sale of All Kinds of American Logs and Lumber. 
27 Union Street, - @QLASGOW, SCOTLAND 


Cable Address. ‘*SINGLETONS,”’ Glasgow. 
Cable Codes: Telecode, Lieber’s, Zebra, A. B.C., A ). 


WRIGHT, GRAHAM & CO. 


2 Royal Bank Place, GLASGOW, SCOTLAND, 123 Cannon St., LONDON, E. C. 
Cable Address; ‘‘Brakridge,’’ Glasgow. Cable Address, ‘Nivarlum’’ Londen 
WOOD BROKERS. 


Agents for the sale of all kinds of American Hardwoods in Logs 
Lumber and Dimension Stock. White Pine, Pitch Pine, North Carolina 
Pine, Spruce and Oak Staves. Shipments to any of the principal ports 
in the United Kingdom or Continent handled to the best advantage 


CANT & KEMP, S4338n>”: 
WOOD BROKERS, 


Scriptom of 6©Hard and Soft Woods. 


ptions of 














LOCAL AND PERSONAL. 


Walter N. Kelley, of the Kelley Lumber Company, 
Traverse City and Grand Rapids, Mich., visited a num- 
ber of his friends in Chicago last week. 

Herman H. Hettler, president of the Herman H. Het- 
tler Lumber Company, Chicago, returned Tuesday of last 
week from a brief stay at Colorado Springs, Col. 

J. W. Bishop, of the Collins Lumber Company, Old 
Colony building, Chicago, spent the greater part of 
last week with the trade along the Mississippi river. 

H. A. Sellen, manager of the Morgan Sash & Door 
Company, Chicago, spent the most of last week at Gal- 
veston, Tex. His return is looked for the latter part 
of this week. 

A visit to the offices of Upman & Agler, tenth floor 
American Trust building, found everything in turmoil. 
The offices are heing redecorated and everything is 
being put into shape for a year of activity. 

Carroll F. Sweet, manager of the Fuller & Rice Lum- 
ber & Manufacturing Company, Grand Rapids, Mich., 
and president of the Michigan Retail Lumber Dealers’ 
Association, was a welcomed visitor to Chicago re- 
cently. 

Robert Bruce, buyer for C. L. Willey, Chicago, at 
Liverpool, England, after spending two weeks in New 
York and Chicago, left. Chicago last Saturday for 
Philadelphia. He will sail April 24 from New York 
on the Mauretania for Liverpool. 

Oliver C. Haslett, president of the Truckee Lumber 
Company, San Francisco, Cal., spent several days in 
Chicago recently as the guest of Louis Wuichet, repre- 
sentative in Chicago of the California Sugar & White 
Pine Agency, of San Francisco, Cal. Mr. Haslett also 
visited Oshkosh, Wis. 

Earl Davis, foreman of the camps of F. ). Ader, at 
Randville, Mich., was among the week’s callers at the 
office of the AMERICAN LUMBERMAN. Mr. Ader’s opera- 
tions, which include the harvesting of all classes of 
forest products, including cedar, pine, hemlock and hard- 
woods, have been concluded so far as the winter season 
is concerned, 

Frank F. Gruninger, for a ‘number of years asso- 
ciated with the Rittenhouse & Embree Company, Chi- 





cago, in charge of its railway supply department, 


recently resigned that position to go into business 
on his own account. He has opened temporary offices 
in the Old Colony building and as he is one of the 
best posted men in the trade in that line his many 
friends expect to see him succeed in his new venture. 


Atthur Gourley, of Arthur Gourley & Co., Stock 
Exchange building, Chicago, returned the week before 
last from Excelsior Springs, Mo., where he had been 


‘visiting: with Mrs. Gourley and their daughter, Mrs. 


John L. Campbell. Mr. Gourley had a slight attack 
of lumbago but has sufficiently recovered to be again 
at his office. Mr. Gourley made quite an extensive 
trip in February to California and only recently re- 
turned. 

George C. Flanner, of the Flanner-Steger Land & 
Lumber Company, 1113 Fisher building, Chicago, re- 
turned last week from.a week’s visit to his company’s 
saw mill at Blackwell, Wis. Mr. Flanner was accom- 
panied by George H. Fuller, of Chicago Heights, IIl., 
vice president of the company. The Flanner-Steger 
Land & Lumber Company recently installed a hard- 
wood flooring machine in its plant and as a result is 
already over burdened with orders for maple flooring. 


John A. Gauger, of John A. Gauger & Co., jobbers 
and millwork in the Twenty-second street lumber dis- 
trict, Chicago, returned Monday of this week from a 
visit to Texas points. Mr. Gauger, during his stay, 
attended the meeting of the Lumber Association of 
Texas, April 13, 14 and 15. He reports that indiea- 
tions all point to a good trade during the coming 
season and that business for the first three months 
of this year was fully 50 percent better than last 
year. 

C. L. Cross, wholesaler in cypress, with offices in the 
Monadnock block, Chicago, returned Tuesday morning 
of this week from an extensive trip in the cypress 
producing states of the south. Mr. Cross and his 
family left about the middle of March but his son 
returned several weeks ago. Mrs. Cross and her 
daughter will return later in the spring. Mr. Cross 
is very much pleased with the outlook in the south 
and said stocks were not as complete in some items 
as they should be but looked for a betterment shortly. 


Perley Lowe, of Perley Lowe & Co., Railway Ex- 
change, Chicago, returned Saturday from a visit to 
the firm’s mills at Quitman, Miss. Mr. Lowe reports 
everything at Quitman in first class shape, but states 
his mill at Vans Harbor, Mich., which is conducted 
under the style of the Vans Harbor Land & Lumber 
Company, was burned Saturday night of last week 
with a total loss, covered by insurance. Plans are 
already being made for the rebuilding of the mill, 
which will be a band and resaw. The company has 
about ten years’ cut ahead of them, with the probabil- 
ity of bemg able to secure more when this is cut. 


It is reported’ to the AMERICAN LUMBERMAN that a 
man by the name of C. H. Dawson, representing him- 
self as selling lumber from Columbus, Ohio, registered 
at the Hotel Windsor, in Bellaire, Ohio, March 24, 
jumped his board bill, borrowed some money and 
skipped. He is reported to be tall with light, sandy 


hair and brown eyes and speaks a somewhat southern 
dialect. It is believed that Mr. Dawson is an imposter 
and is doing traveling salesmen in general a great 





deal of harm. He writes his middle initial similar 
to an ‘‘A,’’ which may make it unpleasant for C. A, 
Dawson, a traveling salesman in no way connected 
with the above Mr. Dawson. 


Clarence 8. Corse, well known among the traveling 
fraternity and one of the best known lumber salesmen 
in Chicago, the AMERICAN LUMBERMAN is pleased to 
state, is slowly recovering from his injuries received 
in a collison between two limited trains of the Chi- 
cago, Lake Shore & South Bend Interurban lines Mon- 
day of last week. Mr. Corse suffered the fracture of 
one of his legs in two places, and his friends do not 
expect to see him calling on the trade for at least 
six months. 


E. W. Ortmann; of Portland, Ore., is visiting Chi- 
eago. Mr. Ortmann is identified with the Jay §, 
Hamilton Lumber Company, of Portland, which is a 
big factor in the wholesale lumber and shingle trade 
of that city. Local trade in the west is on a fairly 
satisfactory basis. The railroad demand also is 
encouraging, although not as heavy as desired. Ex- 
port and coastwise business, Mr. Ortmann said, is about 
on a normal basis. The eastern demand for western 
products is the most disappointing feature of tie 
lumber trade in the west at this time. 





A NEW FACTOR IN GEORGIA PINE. 

The East Georgia Saw Mill Company is the latest 
yellow pine concern backed by influence and men of 
wide experience to enter the field. After several 
months of negotiation the company was organized 
under the above style by C. D. Benedict,-of C. D. Bene 
dict & Co.; W. W. Schultz, J. M. Schultz and A. J. 
Schultz, of Schultz Bros., Chicago, to take over and 
operate the plant of the Foy Lumber Company at 
Egypt, Ga. Possession of the property was taken 
April 10 and operations were started two days later. 
The mill is being overhauled and extensive improve- 
ments made which will make it one of the most up to 
date plants in the south. In connection with the saw 
mill the company has about fourteen miles of standard 
gage logging railroad with complete and modern equip- 
ment and approximately ‘25,000 acres of virgin yellow 
pine timber in Effingham and Screven counties, Geor- 
gia, which is considered in quality the equal of any 
timber in Georgia. Offices will be maintained at 1225 
Old Colony building, Chicago, and the officers who 
will handle the affairs of the company are: W. W. 
Schultz, president; C. D. Benedict, vice president and 
general manager; J. M. Schultz, treasurer, and A. J. 
Schultz, secretary. The operations of the plant at 
Egypt will be in charge of Paul B. Ray, formerly asso- 
ciated with the Vredenburg Sawmill Company, of Pine 
Hill, Ala. 





FIRST BOAT THROUGH THE Soo. 


The first boat to go through the Straits of Mackinac 
since navigation opened several weeks ago was thie 
steamer 7. S. Christie, owned by the Herman H. Hettler 
Lumber Company. The steamer, after bringing two car- 
goes containing 800,000 feet of inch maple from Man- 
istee, Mich., to Chicago, left Milwaukee Tuesday morn- 
ing, April 13, and arrived at St. Ignace the next morn- 

















THE FIRST BOAT THROUGH THE STRAITS. 


ing. The boat encountered considerable difficulty 
account of the lighthouses not being in operation a: 
because of the ice, which in some places had to 
broken. As soon as the boat is loaded with maple, bir 
beach and northern pine it will return to Chicago. T 
Herman H: Hettler Lumber Company has acquired ti 
tow barge Interlaken, which will be used in connection 
with the Christie. The barge has a capacity of ab 
800,000 feet and can easily load 500,000 feet in 5 or 
feet of water. The barge was formerly owned by t 
Estate of Comstock, of Detroit, .Mich., and Alexand 
R. Sinclair, of Duluth, Minn. 





MARCH SHIPMENTS BY A HOQUIAM LUMBER 
COMPANY. 
Hoquiam, WASH., April 1.—Cargo shipments by t 
E. K. Wood Lumber Company for March were: 





Date. Lumber. Lath. Shingl:: 
10th Steamer San Jacinto, Ven- 
tura and Hueneme..... 495,207 10,000 50,000 
17th Schooner Fearless, San Pe- Ls 
Earn eee 794,785 229,000 30,500 
20th Steamer Tamalpais, San 
REE ET 494,821 245,550 
27th Steamer San Jacinto, San 
ee 494,068 159,500 
3ist Schooner C. A. Thayer, Hon- 
“RES ee 452,305 75,000 750,000, 
Totals ,050 830,500 


DiewasesVortaramenied 2,731,186 719 
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“THE MARKETS. 


For Editorial Review of Current Market Conditions 
See Page 39. 

light improvement has been noticed in some lines 

» the last week, but as a whole it is not sufficient 


to cause operators to become enthusiastic. The hold- 
off tendeney which has prevailed for several months 
has moderated and it is the belief of many that rock- 
pottum prices have been reached and that now is the 
time to buy instead of waiting until quotations im- 
pr Retail yards are at present in better position 
to : up local conditions and to stock up accordingly. 
Buving from this class of trade is heavier than here- 
toforc. Orders from retail yards are being given with 
the stipulation that prompt shipment be made and in 
many cases are followed by wire to rush them along. 
This, more than anything else, shows the condition of 
stocks in retail yards and will in all probability help 
considerably to stimulate yellow pine prices, which at 


present are very unsatisfactory. 

Receipts of lumber by rail show an increase of about 
34 percent over last year and shipments show a slight 
increase over those of 1908, giving some idea of the 
condition of local stocks. Since navigation opened, 
the latter part of March, almost 9,000,000 feet of lum- 
ber have come into Chicago to help round out supplies 
and put yards into a better condition to take care 
of extraordinary demand. 

Railroad buying is in better shape and the volume 
shows up fairly well. Yellow pine is much in request, 
with the exception of large timbers which cannot be 
furnished in that wood and for which fir comes in for 
its share of the business. Local retail yards report 
good demand but say considerable figuring is necessary 
to secure business as competition is sharp. Building 
permits for the last three months are much in excess 
of those of previous years and many builders are 
taking advantage of current low prices. Although 
last year was an exceedingly good year for building, 
architeets prophesy that this year will exceed the total 
amount of last. Small planing mills and sash and door 
factories and flooring mills that do a local business 
exclusively have sufficient business to keep them busy 
for some time, and the present prospect is that they 
will be kept running full time until late in the 


season, 


Chicago Lumber Receipts and Shipments. 
Reported by George F. Stone, secretary of the Board of 
Trade 
RECEIPTS, WEEK ENDED APRIL 17. 











Lumber. Shingles. 

RD 646K dais shebelnéans 44,309,000 12.157,000 
ME soma gamateasposaeseonn 33,928,000 11,193,000 
PEE. . ontceceetainawabe 10,381,000 964,000 

TOTAL RECEIPES JANUARY 1 TO APRIL 17. 

Lumber. Shingles. 

WD. .ndccvdisnddsyeswasenaces 606,849,000 132,149,000 
DE. cakeenwand baa pase ent tame 402,651,000 106,523,000 
PRONG. wivasinnasoeeade 204,198,000 25,626,000 

SHIPMENTS, WEEK ENDED APRIL 17. 

Lumber. Shingles. 

nn EEO er Cee C TT CER CT. 16,790,000 10,806,000 
POE: ©. cin eye wih ape eEn we are CC AS 13,740,000 12,156,000 
MIR? 6 «bine ese nd.c me ee | eee ee ee 
PON 5 6 dds ease cosiccdo. eeeewens 1,350,000 


TOTAL SHIPMENTS JANUARY 1 TO APRIL 17. 





Lumber. Shingles. 

og eT ore 242,410,000 131,334,000 
TG ans ae naib walans kee eel 184,227,000 113,393,000 
Ne veako sens .... 58,183,000 17,948,000 

RECEIPTS BY WATER. 
Lumber. 

eck chee DOG EE gos sikde Gordian eras eeae 3,751,000 feet 
From January 1 to April 17, 1909........... 8,266,000 feet 


Permits issued by the Chicago building department 
during the week ended April 21 were: 


CLass— No. Value. 
OT Ree er er eer 18 $ 10,960 
$ 1,000 and under $ 5,000............. 102 285,650 

5,000 and under NC 4.6 nen ee 54 354,000 
10.000 and under a ree 19 268,000 

5.000 and under , eee 11 332,000 
50.600 and under 100,000............. 2 102,800 
McCvurmick, R. Hall, 20-story office building 1 1,400,000 

en OP ks oe oka 6 se nan sdas’ 207 $2,753,410 
\verage valuation for week......... 13,301 
i fGen  e 193 1,270,450 
verage valuation previous week..... 6,583 
tals corresponding week, 1908..... 206 1,289,950 
verage valuation corresponding week, 

eS Se Eee ee ,262 
fotals Jan. 1 to April 21, 1909...... 2,868 26,263,885 
tals corresponding period, 1908....2,476 13,235,85¢ 
otals corresponding period, 1907....2,339 17,100,900 
otals corresponding period, 1906....2,223 18,539,155 
‘tals corresponding period, 1905....1,704 18,058,485 


otals corresponding period, 1904....1,371 
lotals corresponding period, 1903....1,484 


9,241,740 
10,297,570 





Northern Pine. 





Chicago. With factories again in the market whole- 
sal-rs and city yards report a decidedly better business 


in white pine. Norway is being sidetracked in compe- 
tit with yellow pine, the lower price of the latter 
bringing it into greater favor. Country yards and 
millwork faetories are making a larger call for lumber 
and with the recent opening of navigation demand for 
all classes of stock can be filled much easier. Upper 


grades are the largest in demand and as stocks are 
below normal prices are well held. The lower grades 
are in good supply and demand is dull, corresponding 
with prices. Local yard trade is good, but prices are 


low and competition strong enough to eliminate a large 
portion of the profits. 


ees 


‘ Minneapolis, Minn. Current shipments of lumber 
are running 20 to 35 percent heavier than those of 
a year ago and while this showing can not be consid- 
ered anything big, it is satisfactory on the whole to 
the manufacturers, who have not been expecting 
heavy trade till the consumption clears away all sur- 
plus in retail yards. Reports from the line yard man- 
agers say there is a good demand enjoyed, considering 
that it is a rush season for the farmers. The roads 
are getting in good shade, but crops are being put in 
everywhere and little is seen of the farmers on vil- 
lage streets. City consumption is heavy as usual and 
is drawing from all sources of supply, but the local 
mills are getting their share. Prices are holding 
about the same. The late start secured by the saw 
mills is another incentive for holding firm at present 
list. 

Saginaw Valley. Trading in white pine is feature- 
less. Dealers here are reported to have purchased con- 
siderable quantities of lumber to come here from 
Canada when navigation opens. The pendency of the 
tariff legislation doubtless exerts some influence upon 
the volume of business but in contracts thus far made 
it is stipulated that a division is to be made of the 
amount of the tariff taken off between the buyer and 
seller. The best grades of white pine are holding up 
and there hasn’t been much decline. Norway is off 
over there $4 to $6 and the low grades of Canada pine 
also are selling much cheaper than they did before the 
panic of the last year. Locally there is a moderate 
movement in box material and in general building 


material. There is a moderate business in sash and 
doors. 
BOBBITT 
New York. White pine wholesalers have been get 


ting a better share of trade since the first of the 
month. The volume of purchase is much better but 
prices are not what they should be and retailers are 
buying more with a view of taking the stock as it is 
offered and do not seem at all anxious about getting 
it. Manufacturing trade shows stronger tendencies, 
but the improvement in the building situation is com- 
ing so slowly that the factory trade feels justified in 
holding off a little longer. 


———enerer- 


Buffalo, N. Y. The white pine trade is looking up. 
Every mail is bringing in orders and most dealers are 
looking to see the demand about normal before the 
end of another month. /Dealers say that they are 
pleased with the way that prices have been maintained 
during the winter. The only cutting that has been 
done has been in the overstocked lower grades, but of 
late there has been very little complaint of that. It is 
looked to see prices stronger after new stocks arrive 
and some dealers say that there ought to be an advance 
on upper grades. 





Pittsburg, Pa. Demand is quiet and featureless. The 
Pittsburg dealers are not looking for a revival of trade 
in this line for some weeks, and in fact believe that 
there will be no heavy call for white pine during the 
next three or four months. Prices, however, are held 
fairly firm and without change of the list in any par- 
ticular. 


BEB DDL DDD DDI 


Eastern Spruce. 





New York. The spruce trade is stronger and in 
better shape than it has been for some weeks. This 
refers more to the demand than the price situation, 
because there is still plenty of room for betterment 
in prices. Wholesalers report having booked some 
good business the last week and the outlook is good. 
The yards are not too well supplied with assortments 
and are now seriously figuring upon a smart improve- 
ment in the building trade which is likely to set in 
at any moment. The short spruce trade has been 
more active than other lines. Eastern shippers say 
they find less difficulty in disposing of their consign 
ments, and while the West Virginia trade is getting a 
good share of orders, prices are not so firm as for 
Adirondack and eastern stock. One feature that tends 
to keep the prices up in the former is the frequent 
requests by wholesalers for good mills, showing that 
there is an improvement in this class of business. 


—eeeaeerr 


Boston, Mass. Spruce has grown a little firmer 
during the last week. It is not often now that one 
learns of business in frames being done as low as a 
$24 base, although if the order is easy and the buyer 
not too fussy it is still possible to find a seller at this 
figure. Most of the mills, however, are firmer and 
several who would not sell at less than $24.50 last 
week now hold at $25. Spruce lumber for mill con 
struction is in larger call and several schedules are 
about ready for the market. Random is not in active 
eall in this market, although holders are firmer than 
they have been. ‘Boards are firmer. Matched boards 
are held as high as $22.50, but not many buyers will 
pay over $22. 

Pittsburg, Pa. Spruce men are working off stocks at 
a shading of about $1 off the list established earlier in 
the year. The demand is fair and is not shrinking to 
any extent. Clear spruce is in demand and scarce. 
The chief buying at this time is from eastern cities and 
for the seaboard. 













QUICKEST COMPUTER 


It does its work perfectly at any 
angle—can rest on any desk or on 
book alongside figures you wish to 
add. A wonder as a saver of time 
and errors. Capacity, 9,999,999.99. 
BSave time and money—write us 
today if you’d like to trya 


RAPID COMPUTER 
ADDING MACHINE 


Every merchant, dealer, bookkeeper and clerk 
& who requires quick, accurate footings should 

own one and prove for himself its worth and 
economy. Users call it the “‘little magician.” 
Let us send one for your inspection. Sale price 
1 only $25, sent O.0. D. Money back if it doesn’t 
suit. Get free catalog and detailed description. 


=} Rapid Computer Co., 2050 Tribune Bldg., Chicago 


(™- CHICAGO “Be 


“ON THE WORK” 











































John O’Brien Land and Lumber Co. 
PINE ad HARDWOODS 


115 Dearborn St., CHICAGO 








J.L.Lane & Company 
COMMISSION LUMBER 


Send me any Items you wish to Sell. 
108 LaSalle Street, CHICAGO, ILL. 
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LUMBER Co. 


OAK »° YELLOW PINE 


CAR and CONSTRUCTION STOCK 


Chamber of Commerce CHICAGO, ILL. 





Wisconsin Hemlock 
Michigan White Cedar 


C. H. WORCESTER COMPANY 
CHICAGO 


























= RAILWAY - EXCHANGE, CHI 


es SRNR 
Brass and Aluminum Trade Checks 


STEEL LOG STAMPS 
STENCILS 


Astomatic Counters for Counting Logs 


GEY QUOTATIONS FROM 


W. W. Wilcox Co. 


201 EAST LAKE ST. CHICAGO 
ESTABLISHED 1672 _ 
COMPLETE CATALOGUE SENT On aPPLcaTION 
a SO 


OH, WEEP NO WEEPS, 


By Douglas Malloch, “the lumberman poet”. Seventh 
edition. A poem to pass along. 25c., postpaid. 


AMERICAN LUMBERMAN, Publisher, 
215 Pearborn Street CHICAGO. 


ga «€©6FOREIGN. “@e 
Joseph Owen & Sons, Limited . 


IMPORTERS, Liverpool, England. 
REGULAR BUYERS OF 


~ Hard and Soft, Wood Lo 2 
Lumber and Manufactured Coods 


ALL KINDS OF LUMBER 
4 Otto Weigel, Leipzig 
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Lumber Dealers 


Do you know how the Heppes Company 
of Chicago is building up a big roofing busi- 


ness for Lumber Dealers? They will do the 
same for you. Write at once for Heppes 
Great Trade-Building Plan. The makers of 
‘he famous Heppes No-Tar Roofing are 
working shoulder to shoulder with live agents 
all over the country with the result that these 
dealers are finding Heppes No-Tar the quick- 
est mover, and the most profitable line they 
ever took on. Lumber dealers are making it 
pay big. 


Heppes No Tar 


Roofing 


is the best and most popular roofing ever 
offered to builders and owners. It is being 
used on every kind of structure—homes, 
churches, stores, warehouses, factories, mills, 
tanks, steeples, barns, dairies, poultry houses 
—anything, old or new, that needs a roof or 
siding. There’s a weight for every purpose. 
Heppes No-Tar can be laid over an old shingle 
roof. Insurance Companies make a reduction 
of 25 cents from the basis rate in favor of 
‘uildings covered with Heppes No-Tar. 

Old buildings everywhere are being roofed 
with Heppes No-Tar. Owners are learning how 
much it adds to the life of the building, as well 
as value and looks, and people are specifying 
Heppes No-Tar for new buildings to an extent 
never before known in the roofing trade. 

Now is the time for the up-to-date dealer to 
get into the work and reap a harvest. You will 
find the business almost waiting for yeu to go and 
get it. Look around your own community. See 
how many buildings there are to roof if some one 
should only speak to the owners about Heppes 
No-Tar. One roof will bring other orders. 


We Will Send 
Business to You 


Write us today—at once—now. Let us gointo 
this matter with you. Let us show you how we 
will turn our big advertising campaign into profit 
for you—right in your own trade territory. We 
spend our money—thousands of dollars—to et 
Heppes No-Tar up to the prospective buyer. e 
convince him. Then we turn him over to you and 
give you the benefit of the sale. We do thisina 
number of ways. We have the best co-operative 
sales plan ever worked out for sending busi- 
ness to the local dealer. We keep in closest per- 
sonal touch with the Agents of | Patt No-Tar 
everywhere. It means dollars to have a big, sac- 
cessful manufacturing concern with all its 
powerful selling organization right at your 
elbow. 


Quick Shipment 2 
From Any Point 










You not only make quick sales, but you 
make quick deliveries of No-Tar. We can 
supply dealers at any point of the United 
states in the briefest possible time from 
the big stock we always have on hand at 
our warehouses in Philadelphia, Memphis, 
Kansas City, Minneapolis, and at our face 
tory, with the railroads right at its doors, 
in Chicago Address— 


| The Heppes Company 








White Cedar. 


Chicago. This year’s input of poles added to the 
stocks held over from last year gives the consuming 
trade a good assortment from which to draw. The 
demand has been light all winter and spring but pres- 
ent indications point to greater activity at an early 
day. Demand for posts continues fair and as supplies 
are broken in a number of sizes buyers are compelled 
to take posts taken out during the season just closed. 
Trade has a better tone and retail yards and railroads 
are at present the largest buyers. 

Ore 

Minneapolis, Minn. Posts continue fairly active 
here and in the southwest, with a tendency to advance 
on the larger sizes because of the scarcity of dry 
stock, which makes it necessary to pay overweights on 
partly green posts. The pole demand is quiet and 
is confined to repair orders almost entirely. There 
is a larger dry stock in poles than of the new cut. 





—eeOewerrees*" 


Buffalo, N. Y. This is the season of the year that 
dealers in posts look to see a pretty good demand, but 
so far the most of them in this section have been dis- 
appointed. Of course, there is considerable repair 
work contemplated, but the railroads and other large 
buyers seem to be in no hurry to place their orders. 
Stocks are generally called light and it is hard to get 
dry stocks of the larger sizes, notwithstanding the 
light demand during the last year. 





Hardwoods. 





Chicago. Demand for nearly all hardwoods is quiet 
and the market shows little change from week to week, 
except probably in one or two of the hardwoods. Whole- 
salers say that the demand is spotted, but reports from 
the city yards, which sell to the factory and interior 
finish trade, show that considerable hardwood is mov- 
ing in wagonload lots. Interior trim and finish facto- 
ries at present have considerable rush work on hand 
resulting in a fair request for hardwoods. 

The upper grades of red and white oak maintain 
their former standing and white oak is bringing better 
prices than it did ninety days ago. The light supply 
of better grades has a bracing effect on prices. Demand 
for the lower grades is light and supplies are full. 

Since navigation opened, the early part of this 
month, more than a million feet of inch maple has 
been unloaded at docks in Chicago, and dealers report 
a good demand in maple flooring. Furniture manufac- 
turers are buying comparatively little maple. Prices 
are firm. 

The more general use of birch as a substitute for 
more expensive hardwoods has depleted the supply of 
upper grades, especially firsts and seconds. Request 
for No. 2 and No. 3 common is light and supplies are 
large enough to withstand any reasonable call. 





Minneapolis, Minn. There are reports indicating 
greater activity among factory consumers and while 
their purchases are still limited to immediate wants 
they are increasing in volume. Little birch or bass- 
wood is to be had in the factory grades, and buyers 
are waiting where possible till they can get the new 
stock, which in the case of basswood will be by 
June 1. There is a fair demand for oak and it is hold- 
ing strong at former quotations. Some large concerns 
have been placing contracts for the season, but they 
are more conservative in this policy than a couple of 
years ago, and more will be bought on the open market. 

——eeeeee 

St. Louis, Mo. The demand for upper grades con- 
tinues fair, particularly for good dry stock. Those 
in best request are plain and quartered oak and the 
prices obtained are satisfactory. The lower grades 
in these items have but little call. The gum trade is 
a little better but still quiet and prices, according to 
some dealers, are stiffening up some. The demand for 
box lumber is also showing a little improvement but 
it is far from satisfactory. Poplar, while it has a 
fair call, does not show much of an improvement and 
is not as good as it ought to be. Ash is somewhat 
stronger. Cottonwood remains about as it was last 
week. Other items on the hardwood list show no ma- 
terial change. 

See ees ° 

Memphis, Tenn. If the question of prices could be 
eliminated there would be a satisfactory demand for 
hardwood lumber and there would be little complaint 
on the score of sales but, as a general rule, there is a 
disposition on the part of buyers not to meet the views 
of sellers, with the result that concessions are fre- 
quently necessary in order to effect sales. If sellers 
were willing to meet the views of buyers the move- 
ment would be large. The demand for the higher 
grades of plain and quarter sawed oak is good and 
there is no trouble about prices. The demand appears 
to be in excess of the supply at the moment and prices 
are quite as high as they have been at any time since 
the financial depression. The lower grades, however, 
are comparatively slow. There is some demand for 
high grade cottonwood, with special reference to box 
boaras. Narrow firsts and seconds and the lower 
grades are slow. There is perhaps a little freer move- 
ment in gum but prices are not regarded as satisfac- 
tory. Ash is in fairly good request from the New 
England states but there is no general demand for this 
and this lumber is regarded as rather disappointing. 
Cypress is slow and prices are low. There is a good 


movement in poplar and there is sufficient demand 
to take up everything offered in this wood. The gen. 
eral trade is comparatively optimistic regarding the 
future but there is no one who looks for any rushing 
business this side of fall. Export conditions continue 
to improve slowly but the question of price is the 
unsatisfactory feature in that market just as it is on 
this side. 


Nashville, Tenn. There is still a good demand for 
hardwoods. Some call for the lower grades has been 
noted. Plain and quartered white oak and plain red 
oak are in good demand. Poplar closely follows, 
There is a fair demand for chestnut. Ash has had 
good sales. Implement makers are buying a consid- 
erable amount of hickory. Maple flooring is growing 
in popularity. Basswood has been moderate during 
the week. Elm is slow. The number of small orders 
has been a feature of the last week. Demands for 
material are improving from the rural districts. The 
railroads are not yet doing much in the way of pur- 
chasing lumber. 


New York. In every respect the hardwood market 
is stronger than a few weeks ago. Buying is still 
restricted largely to small lots and few yards are will- 
ing to purchase beyond their immediate wants, but 
wholesalers are not pushing their stocks and are in- 
clined to hold for better prices. One large wholesaler 
who ships considerable oak here stated this week that 
he was selling his cheap stock for whatever he could 
get for it but holding out firmly for higher prices on 
his ones and twos. This is the plan of others because 
there is practically no market here just now for the 
large supply of low grades, and consumers appear to 
be becoming educated to buying higher class hard- 
woods, believing that that is the cheapest in the 
end. Poplar is well held in upper grades, ash and 
chestnut sell readily, while birch and maple are un- 


changed. 
eee 
Buffalo, N. Y. Beyond the strengthening of prices 
on dry stoeks of the better grades of oak and poplar, 
there is no change in the hardwood trade. The de- 
mand is light and it is too often the case that in order 
to force a sale some liberal concessions have been 
made. There is not the strength in birch and maple 
that was noted a few weeks ago, though some dealers 
are calling these woods searce. There is a fair call for 
chestnut, especially in good lengths. 
Nee 
Boston, Mass. Quartered oak is firm and there are 
a few mills that are asking an advance over prices 
demanded a few weeks ago. It is difficult to get a 
buyer to bid over $85 for l-inch, ones and twos, but 
some manufacturers are holding at $87. Plain oak is 
firmer. The larger building operations leads whole- 
salers to look for a much better demand before long. 








Baltimore, Md. Some expansion in demand has 
taken place, but the increase is not of sufficient volume 
to have a pronounced effect upon the business. Yard- 
men have continued the policy of buying only to meet 
the more immediate necessities, while the manufac- 
turers have made no effort to force production, being 
content to take advantage of natural conditions. The 
accumulations have remained small enough to keep 
the situation in a shape when it could be easily con- 
trolled, and the range of prices has been decidedly 
steady. The tendency at present is unmistakably up- 
ward. Greater interest in stocks is being shown by 
the consumers abroad, and the exporters have received 
an increased number of inquiries. The only division 
of the business by no means satisfactory is the trade 
in wagon oak plank, in which the shipments have so 
far exceeded the needs of the buyers as to keep the 
latter very exacting, and disposed to take advantage 
of every technicality. 


Pittsburg, Pa. Leading hardwood men are more 
chipper than usual in Pittsburg this week, reporting a 
decided gain in business and a firmness in prices at tlie 
same time. The number of inquiries being received are 
increasing from day to day. Oak and poplar are mov 
ing in good volume. Chestnut is moderate in deman( 
but improved over a week ago. Demand for better 
grades of ash continues to be firm, while lower grades 
are weaker but stocks are scarce. The situation 1 
garding hickory is the same. There is a scarcity of 
good rim stock and mills and manufacturers using ths 
wood are being supplied in small lots as they a 
gathered. Prices are unchanged. 





Philadelphia, Pa. Although the general hardwo: 
business is far below. normal for this time of yea’, 
there has been a comparatively brisk movement 
these woods during the last week. Some of them a 
sold down to the stumpage and the lack of season 
material has naturally stiffened quotations. The fu 
niture factories are buying apparently from hand + 
mouth, and yardmen are covering vacant spots onl 
evidently a waiting game is being played. A healthi 
tone has prevailed in all trades during the last fe 
days. 





Cincinnati, Ohio. There is a little better feeling 
the hardwood market the last week, and the mails co 
tained more orders, but principally for small lots. Fer 
manufacturing purposes there is not much doing in 
hardwoods, as the furniture industry remains dull, and 
the same condition prevails in other manufacturing 
industries. Oak and chestnut for building purposes 
meeting with a fair demand. Poplar is meeting wit! 
only a fair sale, though the stocks on hand at this 
point are heavy. In prices there is a general weak- 
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ness, and no talk of stronger rates is heard. There is 


a little movement for the foreign market, but not 
enough to cause a ripple on the surface. But the 
stro. undereurrent of confidence in the future is still 


manifest on all sides. 





Columbus, Ohio. A satisfactory condition prevails 


in the market for hardwoods in this section, due to 
th ircity in supply of the better grades and the 
mo apid movement of the lower grades. There has 
be o accumulation of stocks and as a result prices 
are frm. Inquiries for the better grades of quartered 
and ; jain oak are numerous and shipments have been 
slig larger. Volume orders are still the exception, 
although the tendency is to increase the size of con- 
cjonwents. Firsts and seconds, quartered oak, are 
quot at $82 at the Ohio river, while No. 1 common 
is quoted at $47. No. 2 common is held at $28. There 
is u pretty fair demand for ash and hickory at the 


usual prices. 





Hemlock. 





Chicago. Low: quotations on yellow pine have 


brought the hemlock trade practically to a standstill. 
Many former buyers of hemlock are putting in yellow 
pine and when conditions in yellow pine become nor- 
mal the hemlock trade may have some trouble in re- 
establishing the wood in the market. The shortage 
of supplies in the upper grades has helped considerable 
in keeping prices firm. Stocks of hemlock in Chicago 
yards are slightly broken, but with navigation open 
and many mills beginning operations a general round- 
ing out of stocks is looked for. Building conditions in 


Chicago are favorable and city yards report a fair 
volume of lumber moving. 





New York. Suburban dealers appeared to have 
taken on new life the last two weeks as business has 
picked up considerably. Wholesalers find the yards 
more eager to purchase in three or four car lots, 
whereas all along single car orders have been the 
rule. Prices are more or less irregular, but the out- 
look for an early improvement in the country building 
situation is such that there should be a prompt re- 
covery in prices all along the line. There is a differ- 
ence of opinion on the amount of stock to be turned 
out this year at mills, but those most reliably in- 
formed say there will be a large peeling this year, 
indicating that the manufacturers have made up their 
minds to eater to a larger trade. Present mill supplies 
are not heavy. 


Buffalo, N. ¥. Stocks of hemlock are low and cer 
tain items in the building line are being held at 
slight advances until new stocks can be shipped. Re- 
tail dealers have not pretended to carry stocks, draw- 
ing upon the wholesale yards for what they wanted. 
Most dealers report shipments ready to start just as 
soon us the ice is out of the lakes. There seems to be 
a better demand for Pennsylvania hemlock than for 
the lake woods. 


———eoECe—neeeees™ 
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Boston, Mass. There are not very large stocks of 
eastern hemlock clipped boards. Holders are now 
receiving a much better demand and as they held for 
their price all through the long dull period they in- 
ow when demand is improved to get their ask- 
Few buyers are yet ready to pay over $19, 
but not many mills will sell at less than $19.50 and 
few are willing to unload at less than $20. More in- 
terest in Pennsylvania No. 2 boards is_ reported. 
These have been in very poor demand in this market 
for months, but the smaller supply of eastern has 


opel a better call. Business is being transacted at 
$19 


tend 


ing priee, 





Pittsburg, Pa. There is a fair revival of business 


am¢ the hemlock men. It is showing in eastern dis- 
tricts more than in local fields. The prices rule about 
at in all directions, owing to the increasing searcity 
of stocks and the inability of the mills to supply any 
considerable material at this time. The immediate 
fut is considered most hopeful. 





Columbus, Ohio. Some weakness has developed in 
the market for hemlock during the last week. The 


prices on yellow pine still influence quotations in 
hemlock, An appreciable decrease in orders is re 
por by most dealers. 

— 





Poplar. 





Clicago. Poplar is quiet. Some items, such as 
lv, molding and planing mill stock, have been mov- 


ing -reely, but demand from the millwork factories is 
not large as to some extent cheaper woods are being 
Sub-‘ituted. Little effort is needed to sell firsts and 


«ouds and wide poplar, but the lower grades are slow 
ot e, 
nnn 
.shland, Ky. The demand for poplar appears to be 
‘ advancing, and dealers buying more freely and 
nanufacturers receiving more acceptable prices. 


lhe supply of poplar, especially the higher grades, is 
by o means plentiful, neither at the mills nor with 
the consuming trade. The demand for export poplar 
1s proving, and several consignments of poplar are 
be made to the foreign market. The demand for 
car stoek and bill oak has not shown any great in- 


e the last week. 


Buffalo, N. Y. Now and then there is a full car 
order for poplar received, but the most of the dealers 
are reporting that mixed cars are mostly wanted with 
the preference running to the upper and lower grades, 
There is very little call for the grades between No. 1 
common and box, so that there is a surplus of this 
stock on hand, which is mostly moving at reduced 
prices if at all. 

PPO IS 

Baltimore, Md. Stocks are being called for with 
somewhat greater freedom, but the movement has not 
yet attained such volume as to be termed normal. The 
calls from the furniture factories and ‘other consumers 
leave something to be desired, though some improve- 
ment is taking place, and there are indications that the 
business will before very long have gotten back to its 
former status. The range of prices is quite steady and 
little fault can be found with trade on this score. The 
returns have been fairly remunerative all along, for 
that matter, and only the state of the demand has 
given cause for complaint. The export business shows 
evidence of undergoing a slow expansion. Foreign 
buyers have begun to manifest a greater interest in 
stocks, and the reduction effected in the supplies 
abroad has made consumers there rather less captious. 
Confidence is felt in the future, and no material con 
cessions are being made in the quotations to stimulate 
the demand. 

OOOO 

Columbus, Ohio. The market on the whole has been 
good and shipments have been slightly increased. 
Searcity in the supply is still one of the principal 
features of the trade. The ruling figure for firsts and 
seconds at the Ohio river is $55 and for No. 1 common, 
$35. No. 2 common is quoted at $23 and No. 3 com- 
mon at $17. ; 


Fir, Spruce and Cedar. 


Chicago. Orders for fir are few and far between 
where contracts for timbers are called for. Fir is at 
present unable to compete with yellow pine except for 
long length stocks. Some demand is evidenced for car 
siding and tank, which would hardly be noticed under 
normal conditions. Coast mills are busy with demand 
from local territory and Coast trade is reported in fair 
condition, but little business is secured east of the 
mountains. Quotations on spruce remain firm, as they 
have been for some time. Factory stock is in consid 
erable call from millwork factories in Wisconsin and 
in this territory. 








——e—w—eoeooerr 


Portland, Ore. Inquiries are reported to have in- 
creased considerably during the last week and it is 
said that a large volume of business is offered but at 
prices that are not attractive. Mills throughout the 
country are also reported as having shown inclination 
not to book far in advance at going quotations, as it 
is believed that better values will rule shortly. The 
tariff revision agitation is held largely responsible for 
the present condition of the markets. Local business 
is good and considerable lumber is being shipped into 
California by the water route. Offshore dealers have 
reported nothing new for several days, although it is 
understood that orders have been placed for at least 
one eargo for Europe and one for the orient. The 
tie market is fair with indications of an early im 
provement. Shingles show no material change. Logs 
are quoted at $10. 

OPPO 

Tacoma, Wash. Tir lumber remains unchanged with 
eastern rail demand little different from last week, 
although there is some increase in the volume of in- 
quiry reported. Buying is for uppers, with little 
call for common. No price cutting is reported except 
in individual cases on specially attractive orders. 
Most of the mills have business sufficient to keep 
going right along. Cargo trade is moving well, but 
not lively, and considerably below the volume of 1908 
offshore. 

SEBO 

Seattle, Wash. On the upper grades of Pacific 
coast fir prices are holding firm. Common grades, 
however, are inclined to be weak, and in some in- 
stances are not holding firm. Some low prices have 
been made on common stock in some localities from 
coast points. Cedar and spruce are in good demand 
and the prices are being maintained, and are inclined 
upward. Some of the coast concerns report nice 
orders drifting in, but the bulk are far from satisfied 
with the volume of orders. The California demand is 
light. The same is true of offshore demand. 





Kansas City, Mo. The demand for Pacific coast 
woods is moderately active from Nebraska and north- 
western Kansas, but slow in Missouri and eastern 
Kansas. The jobbers here say that trade this spring has 
not come up to expectations and attribute this to the 
low price of yellow pine, which is shutting fir out of a 
considerable territory. Late reports from Seattle indi- 
cate that the inquiry at the mills is increasing and that 
the outlook is more encouraging than it has been here- 
tofore. 





Southern Pine. 





Chicago. The yellow pine outlook is much brighter 
than for several weeks. City yards believe that prices 
have reached bottom and this impression is being 
shared by a great number of buyers. Former buyers of 
fir timbers and hemlock are resorting to the use of 
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Industries Wanted 


Many thriving cities of the West and 
Northwest reached by 





offer unusual advantages to new estab 
lishments. 

Openings now for machine shops, wood- 
working factories, canning works and mills 
using the products of a rich agricultural 
country. Write us about them. 


Full information upon request to 


GEO. BONNELL, Inousrniat Acany 
wwase Cc. & N.-W. RY., GHIGAG® 
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yellow pine on account of its low price. Buying is 
being done sparingly but with much more freedom than 
has been noticed for the last three months. Retail 
rards are in the market much stronger and an im- 
provement is felt in railroad and car building mate- 
rial. The unsteadiness of the market is keeping many 
buyers from loading up and the general tendency is to 
wait for further developments with the prospect of 
paying higher prices. The local retail trade is more 
satisfactory, as far as the volume is concerned, than 
the wholesale trade. Much figuring is being done in 
order to secure all available business, as competition is 
very strong. 

St. Louis, Mo. Reports from many sections of the 
producing districts seem to indicate that a great many 
of the manufacturers have become more or less dis- 
couraged with the prevailing prices and have decided 
to discontinue the manufacture of their commodity 
indefinitely, pending a return to a basic value that 
will permit them to manufacture without a loss. 
There continues to be a fair amount of buying from 
the yard trade and the only thing that is needed to 
stimulate the market even in the face of the present 
existing conditions, would be a proper response from 
the railroad and car company end of the buying. 
These, however, seem slow in responding and to this 
may be attributed largely the present condition of the 
southern pine market, However, the end of this low 
priced era seems to be pretty near in sight and a 
great many of the best informed are inclined to the 
belief that we are soon to return to an era of stronger 
values and better demand on every side. 

eee 

Kansas City, Mo. Reports from various yellow pine 
centers indicate that the general demand for yard 
stock is more active than it has been. This confirms 
statements of wholesalers here to the effect that the 
inquiry for yard stock has been improving of late and 
that the demand from eastern territory is considerably 
more active than it has been. The dealers generally 
are buying close to their needs, and stocks have been 
decreasing. This being the case, there ought to be a 
fairly satisfactory call for yard lumber for the next 
thirty days, or as long as the retail trade is active. 
There is no inerease noted in the eall for anything in 
the way of railroad material and this business is of a 
disappointing nature. Factory stock is moving with 
more freedom than heretofore, but factory buyers are 
not yet placing orders with any great liberality. The 
price situation is discouraging. There is no tendency 
in the direction of firmness and the that is 
claimed by the most optimistic is that they are holding 
their own. The production continues heavy and there 
must be a marked curtailment before the market will 
show any strength. Shipments continue prompt. 
Dealers say that occasionally an order will be held up, 
but this is the exception and usually they are having 
no trouble in getting quick shipments. 


———eeenr* 


best 


New Orleans, La. The unsettled price conditions are 
working to the detriment of manufacturers and prob 
ably hindering the development of a demand that 
would, under more favorable conditions be rated active 
and fairly satisfactory. A great deal of stuff is being 
sold, and the movement is reported to be fairly 
heavy, but the orders as a rule are relatively small, 
save where exceptionally attractive prices are offered 
heavy buyers. The smaller speculators are apparently 
suspicious of the market and the yard people are buy 
ing in limited quantities, probably for the same reason, 
Prompt deliveries are commonly stipulated. Call for 
yard stock is rated by some manufacturers good, and 
there is a somewhat better movement of car and rail- 
road material. Exports are still sluggish. There is 
much talk of restricting output and little concrete 
evidence of actual curtailment so far. 

eee 

New York. There is a fair demand for all grades of 
heavy yellow pine, but prices are not satisfactory. 
The railroad purchasing agents have placed a few in 
quiries on the market, but nothing like the amount 
usually seen at this time of the year. The improved 
outlook in the building situation has created more and 
better buying among the retail vards, but there is 
so much room for betterment that what has occurred 
is hardly noticeable. Flooring, roofers and ceiling are 
pretty firmly held. 

—_—_—eee 

Boston, Mass. Mill timbers are still moving in a 
quiet way, but it is believed there will be a marked 
improvement in demand before long, as several sched- 
ules are being figured and these, when they come on 
the market, will result in large orders. A few of the 
yards are carrying fair sized stocks but the majority 
have put off buying until they actually have to. 
Flooring is firm for the most part. Heart face is not 
in large offering and prices are generally well held. 
Manufacturers have a fair amount of business and 
there appears to be a little less tendency upon the part 
of those who in the past have been willing to shade 
prices to do so at present. ' 

~_e— eee 

Baltimore, Md. The Georgia pine men continue to 
complain of marked quiet in the trade. They say 
that they are not getting as many orders as they 
might reasonably expect, and that the competition 
for the business that does develop is too strenuous to 
enable the successful bidder to get out of it what he 
should. The range of prices is fairly well sustained 
and the prospects favor a rise rather than a movement 
in the opposite direction. The out-of-town business is 
more satisfactory than that developed at home, but a 
gradual improvement may be said to manifest itself. 


Pittsburg, Pa. Although there is an apathetic feel- 
ing shown in the yellow pine trade, it is not due to lack 
of business. The trouble appears to be a surfeit of 
stock and this overshadows the requirements which 
seem to many to be nearly normal. Prices are 
lower and some of the largest sales reported the last 
week have been made at unusually close figuring. Yel- 
low pine timbers and boards are weak and practically 
no attention is paid to lists where a large order is in 
prospect. 





North Carolina Pine. 





Norfolk, Va. Some gains have been made in stocks 
at the mills, but as sawing is not being rushed the 
accumulations are not Causing any uneasiness. The 
demand for air-dried size is remarkably firm—2x3 to 
2x8 from 10 to 16-foot lengths are quiet at $13 to $14 
Norfolk basis; 2x10, $14 to $14.50; 2x12, $15 to $15.50. 
Kiln dried North Carolina pine is quoted as follows: 
4/4 No. 1 edge, $28; No. 2 edge, $25; No. 3, $18; box 
edge, $14.50; S inch box, $16; 10-inch box, $16.50; 12 
inch box, $17.50. Red heart mill culls edge, $11.50; 
box bark strips, $10; lath, $2.65 a thousand. Charters 
are easy at $2.60 to $2.85 to New York and Sound 
ports; $3.25 to Boston, one-fifth off for dressed lumber. 

SOP" 

Baltimore, Md. The demand continues far more list- 
less than is acceptable to the holders of stoeks, and the 
range of prices is without special features. Further 
accumulation of stocks took place during the week, 
though it did not assume burdensome proportions, and 
the millmen showed a disposition to curtail their out- 


put. Warnings that too much lumber was_ being 
turned out were based not so much upon present 
conditions as upon future possibilities. With the 


mills generally being operated at their full capacity, 
the accumulations would pile up before the inerease 
in the demand could get well under way, and that is 
precisely what the producers want to avoid. Hence 
the pace at points of production has been less rapid 
than was the case for a time. The demand for lumber, 
on the other hand, shows every indication of growth. 
suilders here are busy and other consumers are calling 
for supplies in increased quantities. The prospects 
are very encouraging, 

New York. The shortleaf pine market is weak and 
there seems to be no immediate prospect of improve 
ment. Wholesalers are not agreed as regards the 
cause, but it seems to have developed at mill points, 
because notwithstanding the improvement which has 
developed here since April 1 in the buying power, 
prices, do not refleck the strength and stock 
to be offered down from all points. This is probably 
caused by the heavy stocks at mill points and the 
opinion of a leading wholesaler is recalled as correctly 
covering the situation two months ago, when he stated 
that the favorable season permitted the mills to aceu- 
mulate considerable stock for which they expected and 
could obtain good prices as long as they did not need 
funds to carry the stocks, but that unless there was an 
early improvement in the demand and sufficient tu hold 
prices to the then level, the time would come when 
the mills would need money and would have to realize 
on their stocks. This explanation is now offered to 
account for the present price situation. 


seems 


—e—oororr" 


Buffalo, N. Y. While the most of the dealers in 
shortleaf pine are saying that there is a pretty fair 
demand, some of them note that there is a tendeney 
on the part of some buyers to kick about grades, and 
sometimes cancel orders, which is another way of say- 
ing that they have been offered the same stock for 
less money and want to take advantage of it. This 
market is still suffering from overproduction, notwith- 
standing the shortage in certain items. 


—_—_eoeoOoernr? 


Boston, Mass. The market for North Carolina pine 
is gradually becoming firmer. It is reported on good 
authority that there is less tendency to cut prices in 
order to secure business.than there was and from 
now on it is believed prices will become firmer. 


—e——eeOeooeorn 


Philadelphia, Pa. A more active movement in yard 
stocks has been noted during the last week, especially 
among those catering to the operative building work, 
which is now progressing with vigor. The boxmaking 
industries are looking up. Prices have wavered a 
little in certain lines, but no unusual concessions dis- 
turb the market, nor are contracts made ahead at 
prevailing prices. As stocks at first hands are well 
under control an upward trend in values is looked for. 





Cypress. 


a ee 


New Orleans, La. Demand seems to be holding up 
well, and some of the mills have bulletined a few small 
advances on certain items, effective April 15. Two- 
inch and thicker tank is quoted up 50 cents, likewise 
inch No. 2 shop; all A, C and D finish, C bevel siding 
and a few items of molding. Whether these advances 
will be maintained remains to be seen, but there seems 
to be no question that quotations are notably firm and 
the tendency upward. The bulk of the business is 
placed in mixed car orders, and there is a general 
demand for immediate deliveries. Some items of the 
lower grades are moving more briskly, but the heavy 





mixed car demand is operating to break mill assort. 
ments in certain lines, and for that reason is causing 
some complaint among manufacturers who would prefer 
to see the business develop more symmetrically. Cypress 
is gradually forcing its way into competition in states 
where the demand hitherto has been extremely limited, 
The consensus of expert opinion here is that a steady 
improvement may be looked for from this time op, 
there being comparatively little stock in retailers’ 
hands and the retail demand steadily increasing with 
the growth of building activity over the country. 
eee 

Chicago. Cypress is holding its own in the upper 
grades, but demand for lower shows little improven ent, 
The reductions and concessions made several weeks 
ago are being held and the prospects are that another 
reduction will be made shortly. A fair demand js 
being made by the retail yards with the stipulation 
that prompt delivery be made. Factory stoek is oy 
ing with a little more freedom. Supplies are wel! as 
sorted with the probable exception of thick tank stock 
and the only accumulation that is being made in sup- 
plies at present is the sluggishly moving lower graie, 

~eeeeee 


St. Louis, Mo. 


St. Louis dealers in cypress report 
Lusiness as being fairly good. Orders are not |urge 
but they are numerous. The situation is seriously 
affected by southern pine and it would be much better 
if prices on the latter were not so unsatisfactory, 
Prices on better grades of cypress are showing an 
improvement. Planing mills are doing some buying 
but not as much as they should. 


—_—OEOorrOrrwrre> 


Kansas City, Mo. 
position than yellow pine, as mill stocks are moderate 
on most items. Uppers in shipping condition are 
rather scarce at all mills and on common there is no 
great surplus except on a few items. The steady mar- 
ket for the last few weeks has tended to stimulate the 


demand and dealers are buying quite freely. The call 
for yard stock from the southwest is about normal 


for April according to cypress people here, and the 
demand for factory material has improved considerably 
of late. 


Buffalo, N. Y. Some dealers are calling the demand 
for cypress brisk, while others are saying that in order 
to make sales of any size, it is still necessary to make 
liberal concessions. Certain items for building mate 
rial are having a better call than anything else, while 
there is some call for the upper grades in wide widths 
from the white pine trade. It is generally the feeling 
that prices will be stronger as the spring advances and 
the demand is steadier. 


—w—eonoer~ 


anna 

Baltimore, Md. The cypress men here are having a 
more active demand from the builders, while other 
consumers are also entering the market in larger num- 
bers and calling for stocks in bigger lots. The selee 
tion appears to be adequate for all requirements, but 
an extensive restocking of the yards to make up for 
the depletion of last year has not yet taken place. The 
prospects are very promising, and the current returns 
are such as to enable the dealers to make fair profits. 





Shingles and Lath. 


Chicago. Demand for red cedar shingles has picked 
up during the last week and dealers view the outlook 
more hopefully. Present quotations are 5 cents over 
those made last week. Supplies at mills and transfer 
paints are low and prices may go higher. Many mills 
are still closed down and with few shingles coming 
into the market for the next thirty days a much better 
condition should prevail. Demand for white cedar 
remains dull and dealers can not account for this with 
the extraordinary large amount of building now being 
done. Mixed lath are the greatest in demand in Chi 
cago, as this grade of lath is being used more exten 
sively. No. 1 and No. 2 white pine lath, stocks of 
which are light, are in fair request by the country 
yards. No. 1 hemlock lath are also in light supply. 
but No. 2 is plentiful. 


—vV—_——eO_OOOOOOOt 


Minneapolis, Minn. While trade is holding al out 
the same in territory tributary to this market, reports 
are that shingle demand is heavy from eastern terri 
tory, and the coast mills are rushed with shipments. 
The southwest demand is also improved. Prices are 
therefore holding up well, and quotations are ‘irm 
here at $2.58 and upward for stars and $3.04 for clears, 
with a prospect of advances. 





Tacoma, Wash. Red cedar shingles have not 
changed much at this writing. Business is coming in, 
but not rushing. The signs are healthy, state local 


dealers. 


Seattle, Wash. The red cedar shingle market shows 
considerable improvement the last week, both as to 
price and demand. Stars are hard to get and clears 
continue to advance in price. In fact, there is a 
firming up in beth stars and clears and positive indi- 
cations of a continued advance from this on. ‘The 
local demand for Birkett lath has been heavy during 
the last three months, for temporary buildings at ‘he 
exposition. There also is a good demand from the 
east for red cedar lath and prices are good. 





——_—e——eeOoeerre> 


Kansas City, Mo. The demand is heavier than it !:as 
been, due to the fact that the dealers are compelled to 


Cypress occupies a much stronger . 
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come shingles to replenish low stocks, rather 


have 


that y desire on their part to stock up in advance 
of their needs. The increase in the demand is not so 
noticeable from this territory as from states east of the 
Mississippi river, and the dealers out here are continu- 
ing to buy from hand to mouth, 


—o eee 
New Orleans, La. The call is seasonably strong for 
ems and the movement fairly heavy. 


noth Southern 
territ is taking a good deal of stock since the build- 
ing son aetively opened and Texas, as usual, is 
taking lot of shingles. Quotations on eypress lath 
have en hitehed up a dime by some of the cypress 
eoneclus. Five-ineh prime cypress shingles also have 
hee! oted recently at an advance of ten cents, and 
§-inch primes at 20 cents. Stocks at mills are none 
too heavy and the tone of the market is called firm. 


eee 


Boston, Mass. The market for shingles is quiet. 
For last few weeks dealers have been much dis- 
turbed, due to a bill before the senate to change to 
count of shingles in Massachusetts, but this has been 


put over for the next sitting of the general court and 

















it is now doubtful if it is ever troublesome again. 
The best cedar extras are quoted at $3.90 to $4, but 
few sales can be made at the top price. We have 
heard sales at $3.85. Demand for lath is not heavy 
at present. Prices are rather firm. For 14-inch lath 
prices range from $3.60 to $3.70 and most dealers ask 
the o de price. For 1%-inch prices range from $3.85 
to $4 
Cooperage. 

Chicago. The cooperage market shows little change 
for the better from week to week, if anything the situ- 
ation is growing worse. Packing concerns are out of 
the market and oil mills are nearly so. Flour mills 
are buying very little stock on account of the rise in 
wheat and the uncertain prospects. Shaved hoops are 
without buyers. The following quotations are being 
made on cooperage supplies: 

No. 1, 28'44-ineh Michigan elm flour staves, 

a PPT TT eT eee TTT eee eT ee $9.50 
No. 1, 28!4-inch Wisconsin elm flour staves, 

net M Sa: ie aw re eloinlecee are 0b oy a ae is Rh Ae 9.50 
No. 1, 28'4-inch red oak staves........... 9.00 
No. 2, 28% -inch elm staves, net M........ Nominal 6.00 
No. 1, 17'<-ineh kiln dried basswood head- 

ing, per set Dee Sis le gh ea take tu ane sh pipanenw 08 6 to 6%e 
No. 1, 17-inch gum heading, per set, 

BOUMIREL oo sccwnanwepedevessenseerseese No demand 
No. 1, 2S14-inch gum staves, nominal..... No demand 
Patent coiled elm hoops, 6-9-foot, per M... 8.75 to 9.00 
Patent coiled elm hoops, 6-foot, per M..... 8.25 to 8.75 
Patent coiled elm hoops, 514-foot, per M... 8.00 to 8.25 
Patent coiled elm hoops, 5-foot, per M..... 4.75 
Half barrel staves, elm, per M...........6 7.00 to 7.50 
Half barrel basswood heading, per set..... LOD 
Hickory hoops, flour barrel, per M......... 5.00 No call 
Hickory hoops, half barrel, per M......... None wanted 
Hickory hoop poles, per M..............2: No sale 
Head linings, car lots, per M, 12-inch...... 30 to 40 
Head linings, small lots, per M, 18-inch....  .40 to 50 
Ten-round HOOP DATE. . 2. ..cccccccseess 46 
Eight patent hoop barrels..............+.. 46 
Four patent and four hickory hoop barrels. 45 
lwo patent and six hickory hoop barrels. . AD 
Four patent and four wire hoop barrels.... 45 
MAE barrels, BAGO ok sc sceeaceeeeseeee ot to 38, 
Meal barrel] 42 to 44 
No. 1 white ash butter tub staves......... 11.00 
Whit’ eee Eee 27.00 to 28.00 
ERECC TONNE 5 6 ia 6-56 1d ses 9 «ieee oe TS ee 7.00 to 8.00 
RRCROrY. BOK GHBDB s.0..s.65ns oe wesacinees-s's 10.00 to 11.00 
EME WNCMNO ao oS traci: 8 b:5140. 3.0080 de eee 1.10 to 1.15 
Pork — diets Sowa otepd ets apeiede a4 90 to 92% 
Pork MUR NN esa do6. 9 autre Spa baw wh ard dal 80 to 82 
Red oak oil STAVES... eee eee eee eee ee 26.00 to 26.50 
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COMMISSION ARRANGEMENT WANTED 














With large manufacturers of yellow pine, southern and north- 
ern hardwoods and hemlock by man with long experience in 
Chicago market. High class references. 
Address ‘M. 20,” care AMERICAN LUMBERMAN. © 
FOR SALE 

On arly new R. IL., 8-foot Filer & Stowell band mill 
com} with carriage, live rolls and edger; 1 new L. H., 
S-foot band mill; 1 S. H.. 6-foot portable band; 2 portable 
circular mills: boilers and 15 saw mill engines: 20 boiler 
feed pimps; 1 new steam overhead log loader; edgers and 
trimm box board and shingle mill machinery; 3 com- 
plet« ts of clothespin machines; 1 combination 25” planer 
and ! her; 1 8” sticker; 4 rip tables; 2 band saws; 100 
Piattovmn trucks; 1 pair 9-foot logging wheels: 2-horse dump 
cart: 1-12 and 1—S8 H. PD. gasoline engine; 125 large iron 
and wood pulleys and 150 circular and edger saws; also 15 
new ngle saws, 16 gauge. 
_ We will sell the new shingle saws fer $16 each, also the 
S. H ichinery at exceedingly low prices, as we expect to 
rem west. Let us know your requirements and we may 
have t what you want at a bargain. 

J. T. SIMONSON & CO., Muskegon, Mich. 
A SNAP BUSINESS OPPORTUNITY 

On count of dissatisfaction among stockholders, none of 
Whom are practical lumbermen, all living in the north, the 
following property is offered at a great bargain, part cash, 
part me: 4,263 acres virgin timber land, with entire 
new ¥ mill, up-to-date equipment, new houses, 550,000 
feet dry lumber, 300,000 feet of logs in bayou at mill: 
only perated three months; timber estimate, 30,000, 000 
reet est cotton land in delta after timber is removed: 
situa on bayou within three miles of Mississippi river: 
SIX miles from railroad, with right of way surveyed; can 
be operated every day in the year. Never overflows. A 
shay quick sale. Address 
= P. O. BOX 353, Terre Haute, Ind. 

_ 8000 ACRES, MACKINAC CO., MICH. 

»OOO.000 hemlock logs, 5,000,000 hemlock pulpwood, 
1,000.1 ‘0 spruce pulpwood, 15,000,000 birch logs, 1,000,000 
pin zs, 4,000,000 maple and beech logs, 150,000 cedar 
DOSts Address “P. 39,” eare AMERICAN LUMBERMAN. 





Advertisements will be inserted in this department at 
the following rates: 


For one week, . . . 25 cents a line. 
For two weeks, « . e 465 cents a line. 
For three weeks, e ° . 60 cents a line. 
For four weeks, « . e * 765 cents a line. 


Nine words of ordinary length make one line 

Heading counts as two lines. 

No display except the headings can be admitted. 

Remittances to accompany the order. No extra charge 
for copies of paper containing advertisement. Copy must 
be in this office not later than Wednesday morning in 

order to secure insertion in recular department. All adver- 

tisements received later will be placed under heading Too 
Late to Classify. 


| Wanted:Employees | 


WANTED-YOUNG MAN AS MANAGER 
Retail yard in small town in Michigan; aiso young man as 
assistant in town of 30.000 popuiation. State age, expe- 
rience and salary expecte d. Sest of references required. 

Address 2. 4 AMERICAN LUMBERMAN, 


WANTED—IMMEDIATELY a 











7,” care 





One who can figure plans and to bill them into the mill. 
Excellent future. 
Address “Pp. SS," care AMERICAN LUMBERMAN, 





WANTED-—A BRIGHT YOUNG MAN 
With shorthand experience by large wholesale concern in 
cypress department. Good opportunity. 
¥ 


Address “DP. 55," care AMERICAN LUMBERMAN. 





WANTED-HARDWOOD SALES MANAGER. 

A large manufacturer of southern hardwoods desires to 
secure a sales manager, one familiar with handling this 
class of business. Preferably one acquainted with manu- 
facturing consumers and otherwise familiar with the hard 
wood trade of the eastern and southern states. A man so 
qualified can learn something to his advantage by addressing 

“P. 32," care AMERICAN LUMBERMAN. 








A MANUFACTURER OF VENEERED DOORS © 
Will establish a selling office in Chicago, and wants to com 
municate with a competent man to assume charge. 

Address ‘P. 35." care AMERICAN LUMBERMAN. 





WANTED-FIRST CLASS YARD MANAGER 
fake charge of yard in good town in southern Texas. Com- 
petition very hard. Good salary to right party. None but 
those having first class references need apply. Address 

ROOM 819 LONG BUILDING, Kansas City, Mo 


WANTED—OFFICE MAN FOR CHICAGO OFFICE. 








Must be first class stenographer and bookkeeper and fa- 
miliar with yellow pine line yard general office work. State 
age, experience and salary. Address 

Cc. L. ¥. & CO., Room 318, 205 La Salle St., Chicago. 
WANTED-—STAVE JOINTERS 
On nail keg staves; 40c a thousand. None but first class 
jointers and steady men necd apply. Address 


HARRISON HEADING CO., Harrison, Mich. 


SEATTLE WHOLESALE LUMBER COMPANY 
Ilas good salaried position for expert male or female sten- 
ographer and typewriter. One having lumber experience pre- 
ferred. Only unusually proficient operators can properly 
handle the position. Apply with references. 

PrP. oO. BOX 607, 





Seattle, Wash. 





WANTED—YOUNG MAN WHO UNDERSTANDS 
Lookkeeping in a retail yard. Must have good morals 
Address SIPHER LUMBER & COAL CO., 

Monmouth, Ill. 


WANTED-YOUNG MAN TO TAKE [-4 INTEREST 
in an established mine timber business. Will require $1,000 
investment. Must be a man of steady habits, able bodied 
and willing to do hard work. Splendid opportunity for right 
man. State experience when you reply. 
Address “Pp. 22,” care AMERICAN 





LUMBERMAN. 





WANTED-BILL CLERK. 





Wholesale sash and door house Chicago. Must be rapid 
and accurate and know the list thoroughly Give reference 
and salary expected. 
Address “P. 18,” care AMERICAN LUMBERMAN. 
WANTED-A FIRST CLASS MAN 


Who can plan and construct an up-to-date hardwood circular 
mill, stave mill ete. Write fully, stating experience, salary 
wanted and references. Position in Mexico. 
Address “M. 24," care AMERICAN LUMBERMAN. 
WANTED-—EXPERIENCED ESTIMATOR 
Capable of taking items from plans and billing into factory. 
State experience and salary wanted. 
Address “Pp. 51," care AMERICAN 


RETAIL YARD MANAGER 
Experienced, 23 years of age, wants position. ¢ 
once. Good references, 
Address Sy 





LUMBERMAN. 





‘an come at 





care AMERICAN LUMBERMAN. 

WANTED-—GENERAL MANAGER 
old established jobbing, sash and door concern, 
in New York, Pennsyivania, Ohio and West Virginia, 
who can purchase a substantial interest in the business. 
Sales averaging from $600,000 to $700,000 per annum. A 
splendid opportunity for the right man to get into a nice, 
clean, paying business already established. 

Address “N. 33,” care AMERICAN LUMBERMAN. 





For 


operat- 
ing 








DO YOU WANT A GOOD POSITION? 

We can help you to secure a position. Filers, sawyers, 
engineers, mill mechanics, woodsmen, millwrights, skidder- 
men, loaders, buyers, inspectors, salesmen, bookkeepers, sten- 
ographers, clerks, shipping clerks, estimators, sales mana- 
gers, yard foremen, mill superintendents, managers of de- 
partments, if you want a situation or would like ad- 
vancement, ap in the AMERICAN LUMBERMAN and get 
returns. Now is the time. We reach the people. 
AMERICAN LUMBERMAN, 315 Dearborn St., Chicago, III. 




















WANTED-GENERAL OFFICE BUYER 
Familiar with the yellow pine markets. One with a jobbing 
or commission experience preferred. 

Address 5,” care AMERICAN LUMBERMAN. 
WANTED-EXPERIENCED HARDWOOD BUYER 
And inspector for export stock. 

Address ‘N. 46,” care AMERICAN LUMBERMAN. 


WANTED 
1 First class lumber shipping clerk. 
Pine lumber graders. 


N. 45, 











2 First class cabinetmakers or benchmen. 
Apply by letter, stating experience. 
Address “> 43,” care AMEP.CAN LUMBERMAN. 
BAND SAW FILERS. 
Ilave you ever had a saw bent over the guides? I have 


a little device that will 
your roll travels, 
about it. 


take out a kink or dish as fast as 
without the use of hammer. Write me 
J. F. FOSTER, Graysonia, Ark. 


WANTED-SECRETARY FOR 
door and blind manufacturers’ association. Must 
several years’ experience in the general millwork busi- 
Address, with full information, references and salary 
desired, “M. 36," care AMERICAN LUMBERMAN, 


WANTED—-YOUNG MAN AS MANAGER 
Of a lumber and coal business in good Minnesota town of 
about 10,000 inhabitants. Competition keen. Must be an 
experienced man and one that can furnish the best of 


references. Address 
NORTH STAR LUMBER COMPANY, 
454 Security Bank Bldg., Minneapolis, Minn. 
WANTED-AT ONCE, MAN 
To take full charge of a planing and trim mill and to esti- 
mate and list from plans. None but a thoroughly competent 


man need apply. Apply by letter only, stating qualifications 
and salary wanted, to Cc. W. COPP, Flushing, N. Y 


WANTED—FOREMAN-SUPERINTENDENT. 
Must understand all branches of sash and door work and 
special detail work and thoroughly capable of billing from 
plans direct to mill. Give full particulars, references and 
salary expected. 
Address "Te 10,’ 





A sash, 
have 


hess. 











care AMERICAN LUMBERMAN. 


| Wanted: Salesmen 


WANTED-—A COMMISSION MAN 


lo sell yellow pine, oak and cypress for large wholesale firm. 














Good proposition to right man. State experience and terri- 
tory wanted and write fully in first letter. 
Address “Dr. 10,” care AMERICAN LUMBERMAN. 








WANTED-COTTONWOOD SALESMAN 
State salary, age and « verience 
yr Fmng op 36" ay AMERICAN LUMBERMAN. 


WANTED-SALESMEN. 
class yellow pine salesman to represent 
liberal commission basis. One representative for 
each of the following cities: Baltimore, Philadelphia, New 
York, Cleveland, Columbus, Vittsburg, Buffalo, Detroit, In- 
dianapolis. Address 

Hl. B. W., 820 Brown 





A first 


us exclu- 
sively on 


Marx Bldg., Ala. 


WANT FIRST CLASS BOX SHOOK SALESMAN. 
One who is thoroughly acquainted with Chicago trade. 
Address “M. 21,” care AMERICAN LUMBERMAN. 
WANTED-IMFORMATION. 
One thousand questions answered in “The Curiosity Shop,” 
a new book. Address AMERICAN LUMBERMAN. 


WANTED-—FIRST CLASS, EXPERIENCED 
Salesman to represent large cypress mill in northern Mis- 


Birmingham, 














souri and northeast Kansas territory. State salary wanted 
and give full list references first letter. 
Address “i. 12,” care AMERICAN LUMBERMAN. 


WANTED— —~THOROUGHLY COMPETENT 
Hardwood salesman. © hie: go trade. Commission basis. 
Address “N. ot care AMERICAN LUMBERMAN. 


oo 


YOUNG MAN FROM EAST DESIRES 
Situation with Coast firm or to represent eastern parties. 
Several years’ experience in office and sales departments of 
large firms. test of references. Address 

A. H. PERRETY, 24 Trinity Place, 














Portland, Ore. 


POSITION | WANTED 
By experienced lumber stenographer and bookkeeper. 
Address “DP. 12," care AMERICAN LUMBERMAN, 


WANTED-—POSITION AS BOOKKEEPER 


Or manager of commissary for lumber concern. Am a mar- 














ried man and have had several years’ experience handling 
books and commissaries for large concerns. 

Address “I. 1,” care AMERICAN LUMBERMAN. 

PLANING —— SUPT. OR ESTIMATOR 
Wants position st of references. 

Address “PDP. 30," care AMERICAN LUMBERMAN, 


FAST SINGLE OR DOUBLE CUT SAWYER 
Wants position. se ay oye 
Address — . care 





AMERICAN 


WANTED-—SITUATION 
As first or second yard man in lumber yard. Three years’ 
experience ; 22 years old and a hustler, Speak German and 
English. jest references. 
Addres , 


LUMBERMAN. 





care AMERICAN LUMBERMAN. 





WANTED-— POSITION 
As yard manager Ten years’ experience. 
Address “DP. 34,” care AMERICAN LUMBERMAN, 


BOOKKEEPER AND ASSISTANT NOW 
Employed wants position with lumber company. Central 
lilinois preferred, but not at all essential. Young man, 22 
years old; two years’ lumber experience, one-half year in 
yard, one and one-half years in office. test of references 
from present employers. 

Address “P. 26,’ 











care AMERICAN LUMBERMAN, 





98 


AMERICAN LUMBERMAN. 


APRIL 24, 1% 


9 








[ Wanted:Employment | 


| Wanted:Employment | 





arene inber Lan 





WANTED—POSITION AS SUPERINTENDENT 
Thoroughly familiar with the business. Competent to 
build or operate mills and have the executive ability neces- 
sary to get results. Southern states preferred. 
Address “Pp. 14,” care AMERICAN LUMBERMAN. 





WANTED-POSITION AS WOODS FOREMAN 
With good, reliable mill company. Thoroughly experienced. 
Best of references. 

Address “Pp. 28,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS MANAGER 
Retail yard, accountant, salesman, wholesale, or would buy 
managing interest in good yard. At present manager and 
part owner small yard, but will sell June 1. Twenty-six 
years old; married; best of references. 
WESTERN, care Reporter Office, Wellsville, N. Y. 


SASH AND DOOR MAN WANTS POSITION. 
Young man wants permanent employment with sash and 
door company or lumber concern. ‘Two years’ experience 
with Chicago sash and door house. Salary no object if 
chances for advancement are good for a bright young man. 
test references, 

Address “Pp, 21,” care AMERICAN LUMBERMAN. 


A MAN OF ABILITY 
Good record, fully competent by business experience, desires 
position as sales manager for up-to-date, aggressive yellow 
pine manufacturer. Sest of references as to ability and 
eharacter. Could invest some money if desired. 
Address “Pp. 20,” care AMERICAN LUMBERMAN. 


EXPERT LUMBER BUYER 
Thoroughly experienced, wants position as Pacific coast rep- 
resentative of large eastern handlers of Pacific coast prod- 
ucts. Address “Pp. 16,” care AMERICAN LUMBERMAN. 


A YOUNG MAN EXPERIENCED 
In both retail and wholesale lumber office accounting, now 
employed at mill in the south, desires to locate somewhere 
in the north central states. Good penman, rapid and accu- 
rate with figures; best of references as to trustworthiness, 
habits and ability. 
Address “7. 

















17,” care AMERICAN LUMBERMAN. 


STENOGRAPHER DESIRES SITUATION. 
Young lady thoreughly experienced in all the details of 
lumber office. West or south preferred. 

Address “N. 27,” care AMERICAN LUMBERMAN. 


BAND SAW FILER WANTS POSITION 
Where results are required. Sixteen years’ experience in 
all kinds of timber. Strictly temperate. First class refer- 
ence, Address “Pp. 19,”" care AMERICAN LUMBERMAN,. 


WANT—POSITION—-MANAGER OF RETAIL YARD 
A competent, sober German gentleman with fifteen years’ 
experience in retail desires a steady place with a good firm. 
Can handle strong competition. Excellent record as a 
collector. Can furnish the very best of reference. Iowa or 
South Dakota preferred. 
Address “N. 20,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION 
As assistant bookkeeper or general office work. 
rience. Fine references. 
W. H. C., R. F. D. No. 1, Box 42, Henning, Tenn. 


WANT TO BE CHICAGO REPRESENTATIVE 
For a large manufacturer desiring representative in this city 
and surrounding territory. 

Address “N. 21,” care AMERICAN LUMBERMAN. 


EASTERN LUMBER MANUFACTURER 
Just closing up large operation, has good connections, stands 
well in trade, will guarantee to make good in any branch of 
the lumber business, wishes to join some good, live, success- 
ful Pacific coast lumber company on salary basis, with 
privilege of buying interest in concern at end of first year 
if the business preves satisfactory. 
Address “N. 37,” care AMERICAN LUMBERMAN. 


At BAND FILER WANTS POSITION. 
_Am good sawyer, also millwright. Fifteen years’ expe- 
rience. Address G. W. GRIFFIN, Wadley, Ga. 


POSITION WANTED AS SUPERINTENDENT 
Good executive ability, experienced in general factory, 
special aud cabinet work, estimating from plans, billing 
and detailing. 
Address 














Have expe- 














“N. 47,”’ care AMERICAN LUMBERMAN. 


FIRST CLASS BAND FILER 
Wants position; north only. 
Address “N. 16,” care AMERICAN LUMBERMAN. 


WANTED-BY EXPERIENCED ESTIMATOR 
Situation with a large concern manufacturing sash, doors, 


blinds and interior millwork. Can figure from plans and 
thoroughly posted in all details. 


Address “N. 17,” care AMERICAN LUMBERMAN. 


CAPABLE OFFICE MAN 
Now employed desires change. Experienced in lumber and 
millwork. Good correspondent; 32 years of age; married. 
Address “N. 10,” care AMERICAN LUMBERMAN. 


POSITION WANTED. 

Competent pine and_ hardwood inspector. Best of refer- 
ences. Address “N. 32,” care AMERICAN LUMBERMAN. 

POSITION AS ASSISTANT SALES 
Manager or southern representative yellow pine. Can fur- 
nish typewriter, business phonograph and best of references; 
26 years old, married; employed. Have thorough acquaint- 
ance with ned pine mills. Address 

“PHONOGRAPH,” care AMERICAN LUMBERMAN. 


BAND SAW FILER OR MILL FOREMAN 
With experience, would like position with a reliable com- 
pany. Can give No. 1 references. Employed at: present. 
Address “N. 34,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS MANAGER. 


_ Educated, hustling young man of ability desires change. 
Experienced from stump to mar 


arket. 
FRANK, 228 E. Pearl St., Butler, Pa. 
WANTED-—A POSITION TO SAW LUMBER BY 


Contract. Any size mill. Satisfaction guaranteed. 
Address E. T. B., Box 463, Hattiesburg, Miss. 


WANTED-—A POSITION AS GENERAL MANAGER 
Or superintendent of a yellow pine plant. Can handle out- 
put from the stump to the car. I am 40 years old and have 
a family. Can furnish best of references. 

Address H. BE. E., care Box 463, Hattiesburg, Miss. 
































DO YOU WANT A MAN WHO CAN FILL 
That office position in a satisfactory manner? 
Address “RELIABLE,” care AMERICAN LUMBERMAN. 


BAND FILER WANTS POSITION. 
Desires single cut log band or resaw. References fur- 
nished. LONDY DAVIS, Fivay, Fla. 


WANTED-POSITION 
By expert band mill and resaw filer. Open for position at 
once. References. M. L. DEMOREST, Knoxville, Tenn. 


WANTED-—A POSITION AS FILER. 

Have had twenty years’ experience on band, rotary or 
gang in fast mills and all kinds of timber. Can give Al 
reference. Strictly sober and married. Can come at once. 

W. E. SWEANEY, 1814 Canal St., New Orleans, La. 


HARDWOOD INSPECTOR WANTS POSITION. 
Eleven years’ practical experience north and south. Sober, 
industrious. Address “N. 29,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION 
As planing mill foreman or machinist; A No. 1 mill ma- 
chines; best of references given; understand working all 
lumber. Address “L. 4,’’ care AMERICAN LUMBERMAN. 


YOU NEED THE TELECODE 
If you use the telegraph. It shertens and simplifies your 
telegrams. It pays for itself many times over in the course 
of a year. It is indispensable in every lumber office, and 
should be carried by every traveling salesman. Descriptive 
circulars and samples free for the asking. Price $5 per 
copy, postpaid. 
AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 


WANTED-—POSITION BY A FIRST CLASS 
Practical sales manager. One who can sell your stock for 
all it is worth all the time and knows what to sell at the 
proper time. Can command good trade. Anyone who can 
pay a good salary can secure my services. 

ddress “L. 42,” care AMERICAN LUMBERMAN. 


WANTED-—A POSITION 
As a circular saw filer. Good reference from past and pres- 
ent employers. 
Address “L. 29,” care AMERICAN LUMBERMAN. 


SALES MANAGER OF EXPERIENCE AND 
Ability in yellow pine, now employed, desires to make a 
change. Address “K. 10,” caré AMERICAN LUMBERMAN. 


ASSISTANT FILER WANTS POSITION 
In the west. Can handle gang or round saws. References 
furnished. Address “J. 39,’’ care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS MANAGER. 

There is no question about my ability to handle large 
proposition from stump to market in a successful manner. 
Past record one of success. Salary expected, $3,500 per 
year. Address “EK. 46,” care AMERICAN LUMBERMAN, 


WANTED—SITUATION 
With some large lumber company. Twenty years’ experience 
in the woods end of operating as foreman and general super- 
intendent. Can control men, operate logging road and steam 
log loaders. Married and temperate. 

dress “N. 18,” care AMERICAN LUMBERMAN. 


BAND SAW FILER WANTS POSITION 
Have had the best success in hard and soft wood; good ref- 
erence. BOX 37, Dunlevie, W. Va. 


WANTED-POSITION AS SUPERINTENDENT 
Of mill and yard. Competent inspector of white pine, yellow 
pine and hardwoods. Am competent to take hold of outside 
operation from woods to car. 

Address “L. 36,” care AMERICAN LUMBERMAN. 


A NO. | LUMBERMAN 
Now manager of large Indiana yard, wishes to change; No. 
1 references. Address ‘M. 2,’’ care AMERICAN LUMBERMAN. 


WANTED-BY COMPETENT ACCOUNTANT 
Position. A thoroughly experienced, reliable, energetic and 
competent saw mill and lumber bookkeeper and accountant, 
with executive ability, desires position with saw mill or 
wholesale lumber company; experienced in selling yellow 
pine lumber and capable of assisting in management of a 
saw mill. Highest recommendations from present and past 
employers as to character, habits, ability ete. Have per- 
manent employment and satisfactory reasons for desiring to 
change. Address ‘“M. 10,’’ care AMERICAN LUMBERMAN. 


EXPERT BAND OR GANG FILER 
Open for position. Guarantee satisfaction or ask no pay. 
Sober. Long experience. Reference, Conasauga Lbr. Co., 
Conasauga, Tenn.; Sumner Lbr. Co., Kendrick, Fla. 
Address Cc. E. FARLEY, Plantersville, Ala. 
























































WANTED-BY TIMBER SYNDICATE 
Sugar and white pine and redwood located in central Ore- 
gon and California, large and small tracts. 
Address “Pp, 24,” care AMERICAN LUMBERMA 





WANTED-—TO BUY FROM OWNERS 
Only, 200 million feet or more timber, located in middle 
west, in Canada or United States. 
Address “L. 14,” care AMERICAN LUMBERMAN 





WANTED-LUMBERMEN 
To send for our free booklet containing descriptive matter 
regarding the various books we handle pertaining to the 
lumber business. 
AMERICAN LUMBERMAN, Publishers, 315 Dearborn St., 
Chicago. 


WANTED-PACIFIC COAST TIMBER. 

Am a principal desiring to purchase a good tract of Pacific 
coast timber. Wish to correspond with owners direct. Do 
not want propositions through any third party. 

Address “E. 2,” care AMERICAN LUMBERMA®. 


Maule umber Shingle 


WANTED-SLED TOPS. 
24” long,, 12” wide, 7-16” thick. Cut to size and shapx 
Address “P. 15,” care AMERICAN LUMBERM4 


WANTED 
One car 8-4” 1s and 2s white ash. 
One car 5-4” 1s and 2s plain red oak. 
Three cars 4-4” 1s and 2s plain red oak. 
Two cars 6-4” log run hickory. , 
Quote lowest cash prices delivered to Cincinnati. 
DUHLMEIER BROS., Cincinnati, Oh 


WANTED-—TO HEAR FROM WOODEN MILLING 
Companies in position to furnish material for step ladders, 
K. D., in carload lots, shipped to Chicago, Ill. Address 

J. G. MILHIME, 5352 Dearborn St., Chicago, Ill. 























WANTED-THE FOLLOWING OAK 


Either green or dry: 
ist and 2nd Clear and No. 1 Common Plain Red Oak 
50,000’ 1”. 
30,000’ 1144”. 
50,000’ 2”. 
50,000’ 214”. 
ist and 2nd Clear and No. 1 Common Plain White Oak. 
5,000’ 1”. 
30,000’ 1144”. 
25,000’ 114”. 
50,000’ 2”. 
75,000’ 214”. 
100,000’ 3”. 
50,000’ 4”. 
We want this stock to run at least 60 percent Ist and 2nd 
clear. Let us hear from you promptly as to what you can 
furnish. 


CHAS. F. LUEHRMANN HARDWOOD LUMBER CO., 
St. Louis, Mo. 


WANTED—NO. I WHITE PINE SHOP 
Three cars 5-4, seven cars 6-4 S28 No. 1 shop white pine, 
California white pine preferred. 
One-quarter car each 6-4, 8-4, 10-4 and 12-4. 
Can use all of above for quick shipment. 
ered price Pittsburg for spot cash. 
AMERICAN LUMBER & MFG. CO., Pittsburg, I’ 


WANTED-MAPLE LOGS {6” AND UP 
In diameter. 
BUFFALO VENEER COMPANY, Buffalo, N. 


WANTED-MILL CUT OF {STS AND 2NDS 
Sap and heart red gum. Address, stating price and amount, 
T. H. SAMPSON, River and Lyon Sts., New Orleans, | 


WANTED 
j-inch West Virginia and Ohio plain red oak, basswvod 
and poplar. GEO. I. MeCLURE, 
723 Chamber of Commerce, Detroit, Mi 


WHEN YOU HAVE A WANT 
In the lumber line, get what you want through the want 
columns of the AMERICAN LUMBERMAN, the greatest clearing 
house for lumber wants. 





Quote dvliv- 

















WANTED-—POSITION AS WOODSMAN 
With large lumber company. Can estimate timber, survey, 
lay out railroads, logging roads etc.; any locality. 
Address “N. 62,” care AMERICAN LUMBERMAN. 





AHIGH GRADE LUMBER ACCOUNTANT 
Experienced in up-to-date accounting methods and economical 
business management, desires position. Twelve years’ expe- 
rience at mill and general office. For past four years and 
at present in charge of accounting department of well known 
southern yellow pine concern. Fitted by education and 
training for a position as accountant, auditor, office man- 
ager or confidential man to general manager. Age 29, mar- 
ried. Best of references. 

Address “L. 24,” care AMERICAN LUMBERMAN. 

WE CAN DO IT. 

Read this department and get variety. We do this for 
others and can do it as quickly for you. Buyer and seller 
brought together quickly through the medium of this depart- 
ment at small cost. Send in your ad and let us estimate 
its cost. 


BAND SAW FILER WANTS POSITION. 
Best reference. Address BOX 182, Reynoldsville, Pa. 


EXPERIENCED ACCOUNTANT 
And office man, competent to take charge of office, desires 
change. At present cashier for large mill in south; 27, mar- 
ried; best references, including present employer. State 
position, salary and chances for advancement. 
Address “J. 14,” care AMERICAN LUMBERMAN. 


TIMBER CRUISER 
Reliable cruiser’s reports on southern pine, cypress and 
hardwood timber. Also railroad surveys and operating plans 
if desired. HOWARD WATERS, Mica, N. 8 

















HICKORY DIMENSION WANTED. 

We can use several cars of hickory, as follows: 

Sizes, 1144”x2” to 2144” nes r- 

Lengths, 12”, 13”, 15”, 18”, 24”, 26”, 30”, 36”, 52”, {3 
and 7’ and 8’. 

Can ship green. Will pay cash. Write us at once. - 

CONROY-BUCHANAN LUMBER CO., Jamestown, N. 
WANTED-—200,000 FT. 4-4 C & B HARD MAPLE 
Also log run soft maple and birch. 

EZRA RHODES, South Bend, In 


WANTED-BY LARGE WHOLESALE 
Concern with established trade in the east, the cut of ¢ od 
shortleaf yellow pine mill. Will handle on cash basis oF 
commission account. 

ddress “M. 27,” care AMERICAN LUMBERMAN 


WANTED-—7-8 AND | 3-8 DOWELS. 
Smoothly worked, 6 to 12 feet long. Quote on same. 
ddress “N. 1,” care AMERICAN LUMBERMA® 
MILL CUT WANTED. 

Wholesale concern with unquestionable ability wants [® 
contract to sell entire mill output. Will make advances it 
proposition warrants. 

dress “H. 38,” care AMERICAN LUMBERMAN 


WANTED-—3,000,000 FEET ELM. 
Our hoop plant here consumes daily 10,000 feet elm logs 
or 6-4” boards green as cut from logs. 
: CENTRAL STATES COOPERAGE CO., 
New Castle, Ind. 











— 








WANTED-BOX LUMBER,GUM,SYCAMORE,ETC. 
State "os thickness, etc. 
OX CO., Chicago, 


Quote delivered Chicago. 
AMERICAN 
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WANTED-BLACK WALNUT LOGS & LUMBER. 
buy any amount of black walnut logs 14” and up and 

plack W ee — We inspect at shipping point and pay 

ash f b. 

is ° SLEX. SCHMIDT, A. HEIDT, Cincinnati, Ohio. 


WANTED-—WALNUT SQUARES. 


require for immediate or future delivery clear black 





walnut squares, 1”x1” to 3”x3” thick, 18” and up long. 
Ay for specifications of a 3 
Be Address . O. BOX 1569, New York. 





 NanledSeeond Hand Machinery 


_ war ONE SECOND HAND SEVEN INCH 
feed shot gun, 42 ft. long, complete. Name price, 
fu escription and location. 
\ddress “N. 4,” care AMERICAN LUMBERMAN. 


WANTED-—HOG, STATE — 
M rs name, condition and lowest cash pri 
: LAARK MERCANTILE CoO., St. “Louis, Mo. 








| Wanted-LoggingPyCiuipment | 








WANTED-IN EXCHANGE FOR LUMBER, 
Ten-ton second hand Climax or Shay engine, narrow gauge. 





SOUTH AND PACIFIC COAST TIMBER 

We employ the largest and most complete crew of timber 
cruisers in the United States or Canada and estimate and 
examine every tract we buy or sell for our clients. We 
solicit correspondence with actual timber investors or 
timber owners (no attention paid to letters from brokers 
or agents) who desire to buy or sell high class timber 
properties in the south, Pacific coast or Canada. See our 
ad on page 2 of this issue. 

AMES D. LACEY & COMPANY, 

312 Hibernia Bldg., 1009 White Bldg., 1215 Old Colony Bldg., 

New Orleans, La. Seattie Wash. Chicago, Ill. 

829 Chamber of Commerce, Portland, Ore. 


WHITE OAK, PINE & HEMLOCK FOR SALE. 

West Virginia—10,000,000 feet, one and a half miles from 
the C. & O. R. R. Freight rate to Pittsburg, 14c; Philadel- 
phia, 17c; New York, 19c. Our estimator writes concerning 
this timber that it is very large and thrifty, just right for 
quarter sawing or veneering, and that it is without excep- 
tion the best piece of oak timber that he ever saw. Price, 
$65,000, 

Michigan—3,000 acres, will cut 35,000,000 feet of hem- 
lock, basswood, cedar, spruce and some white pine. Good 
logging conditions ; no swamps; on the M. & 8. E. and N.-W. 
Rh. R.’s; 10c freight rate to Chicago. Price for land and 
timber, $15 per acre. 

North Carolina—350 acres, four miles from R. R.; 6,000,- 
000 feet, all pine; timber large and smooth; easy logging 
conditions; land worth $10 per acre after timber is off. 
Price for land and timber, $20,000. 

North Carolina—1,200 acres, eight miles from the Atlantic 
Coast Line; level haul to railroad; will cut 10,000,000 feet, 
all long and shortleaf pine. This is a fine tract for invest- 
ment. Price for timber, $12,000. 

These tracts have been carefully estimated and will stand 
up to the estimates given above. If you are in the market 
and are prepared to make an examination, write us for full 
particulars. SMITH FORD & CO., Elmira, N. Y. 


FOR SALE-—THE PRIZE TIMBER OF 
Northern Michigan. 40,000,000 %-log white pine. From 
80,000,000 to 135,000,000 mixed hardwood; large percentage 
of ash and elm, some basswood. 

R. M. BOYD, Racine, Wis. 


















Must be in first -— condition. 
Address . 32,” care AMERICAN sane 
] ege 
s 
s 
WANTED 
Job for a heavy portable steam mill. 
(Address “Pp, 7,” care AMERICAN LUMBERMAN. 
WANTED-LUMBER YARD IN TOWN 
of 2,000 to 5,000, in — rn Michigan. What have you? 


. W. CORLETT, Tulsa, Okla. 
WOULD LIKE TO ENTER INTO AN AGREEMENT 


For the exploitation of patent relative to a new and very 
effective process for the preservation of wood, increasing its 
durability and resistance. 








CHEVES BROTHERS, CORDELE, GEORGIA. 


Civil and mechanical engineers, timber estimators and saw 
mill appraisers. Tram road locating a specialty. Timber 
estimates and topographical surveys furnished for large or 
small tracts. Will work anywhere in the yellow pine belt. 
Correspondence solicited. 





HEMLOCK & OTHER TIMBER LANDS FOR SALE 





Address “N. 22,” care AMERICAN LUMBERMAN. AARON GRAHAM, Christiansburg, Va. 
WANTED--RETAIL LUMBER — WANTED-A BOOKKEEPER 
With mill or would buy an interest in sam One who will keep the “Curiosity Shop’ on his desk for 
_ Address “N, 15,” care "AMERICAN LUMBERMAN. 





FREE TO WOODWORKERS 
Sample pages of the Wood Workers’ Manual, just issued. 
AME RICAN LUMBERMAN, Publishers, 315 Dearborn St., 
Chicago. 





WANTED-LUMBER YARDS. 
Will pay cash for good Iowa or northern Illinois yards. 
Give full particulars. 
Address ‘N. 40,” care AMERICAN LUMBERMAN. 
RETAIL LUMBER YARD —_— 
Cash buyer. Give — Addres: 
. L., BOX 313, Cherry Valley, Ill. 








CASH FOR YOUR YARD OR BUSINESS 
No matter where located. If you want to buy, sell or ex- 
change any kind of real estate or business anywhere, at 
any price, address FRANK P. CLEVELAND, 
1507 Adams Express Bldg., Chicago, ill. 


Wanted:Miscellaneous | 


DO YOU KNOW ANY OF THESE PERSONS? 
\We would like to learn the present address of the follow- 
ne parties, all of whom are, or were, engaged in the manu- 
» of lumber: 
iis Langan, formerly of Granite Bluff, Koss, Iron Moun- 
and Menominee, Mich. ; 
R. Vanmeer, formerly of Bettsville and Toledo, Ohio. 
G. Harper, formerly of Muskegon, Mich. 
Firman, same. 
ward Seeley, formerly of Beaverton, Frankfort and Mid- 
Mich. 
D. Foster, formerly of Elgin, Tenn. 
Hungerford, same. 
ls. Harley, formerly of Des Are, Ark. 
G. Worden, formerly of Des Are and Midway, Ark. 
reward of $5 will be paid in each case for the present 
fice address of the parties named to the first person 
ng us the information. i 
GORDON HOLLOW BLAST GRATE COMPANY, 
Greenville, Mich. 


‘furSale:Retail fumber Yards 


FOR SALE-LUMBER YARD 
nuithern Minnesota. Good reasons for selling. 
Address “P, 27,” care AMERICAN LUMBERMAN. 


FOR SALE-A HALF INTEREST 
. liye, paying and increasing lumber yard in the best city 
Montana. Will stand the closest investigation, selling 
on account of sickness. 
Address “Cc, M. C.,” care AMERICAN LUMBERMAN. 


BIG PROFITS IN RETAIL LUMBER YARD. 
Investment of Rox to $5,000. Address 
F. D. LUTHER, Lock Box 146, Topeka, Kansas. 


FOR SALE 
Nine splendid retail lumber and fuel yards in the famous 
‘ Bend wheat country of eastern Washington. 

Stocks not large. Some real estate. Banks in every 
town and every town growing. Division of sales of yards 
if preferred. Fine investment. 

Don’t overlook invetigatins this. 
Selling. Address “K. 16,” 























Will give reason for 
care AMERICAN LUMBERMAN. 





frequent consultation on lumber 


matters. 
AMERICAN LUMBERMAN, 


Published by 





FOR SALE-THIRTY MILLION FEET 
Longleaf yellow pine, together with mill, on easy terms 
and at a special bargain. Also 100,000,000 feet of hard- 
woods. Both tracts located in Alabama. Address 

H. H. WEFEL, JR., Owner, Mobile, Ala. 


TirSalePaileCoastTimber fads 


CALIFORNIA, OREGON AND WASHINGTON 
Timber lands with our own expert cruisers’ reports on every 
2% acres on cach tract offered by us. Our estimates can 
be verified from our original field books, thus saving you 
heavy expenses of making original estimates and also saving 

valuable time. Our representations guaranteed. 

See our ad on page 2 in this week’s issue. 

JAMES D. LACEY & COMPANY, 
Western offices: Other offices : 

829 Chamber of Commerce, 312 ——. Bldg., 
Portland, Ore. New Orleans, La. 
1009 White Bldg., 1215 Old Colony Bidg., 

Seattle, Wash. Chicago, Ill. 














fr Sale PacifieCoastTimber fands| 


TIMBER LANDS FOR SALE 
In Oregon, Washington and British Columbia in tracts rang- 
ing from 100,000,000 to 1,000,000,000 feet. Correspondence 
solicited. OREGON INVESTMENT CoO., 
511 Oriental Block, Seattle, Wash. 


| HAVE FOR SALE SEVERAL CHOICE 
Timber properties, 50c to $1.50 per thousand. Have been 
cruising Oregon timber for twenty years. Made fortunes 
for eastern investors and can for you. References, any bank 
in Portland, DAVID EDGAR, 
521 Board of Trade Bldg., Portland, Ore. 


FOR SALE-i2 SQUARE MILES 
Of fine large spruce timber in British Columbia; estimated 
125 million feet; this is dominion land carrying a charge of 
$5 per square mile per annum and is all surveyed and ac- 
cepted. Address “G. 9,” care AMERICAN LUMBERMAN, 


BARGAIN IN EAST OREGON PINE. 

16,000 acres virgin pine, very easy of access, heavy 
stumpage, extra quality. Key to and controls a large 
acreage. A bargain for prompt action. 

CONNER & STEVENSON, 
331 Chamber of Commerce, Omaha, Neb. 


PACIFIC COAST TIMBER LANDS. 


If you are in the market for or iy information concern- 
ing ae lands, call on or write 


. J. McCRACKEN, 304 MeKay *Blag., Portland, Ore. 




















FOR SALE-BY OWNER, 1,250,000,000 FT. 
Timber, 80 percent cedar, 10 percent fir and 10 percent 
other woods. Responsible parties can procure contract from 
owner to mill this timber. This is a fine property for a 
corporation to handle, or a corporation could be organized 
and if properly handled the owner will accept a large block 
of bonds and preferred stock of said company. 

ddress “G. 31,” care AMERICAN LUMBERMAN. 


FOR SALE-—-FIVE SQUARE MILES OF TIMBER 
Situated three miles from Crow’s Nest Pass railway, near 
Cranbrook, B. C.; estimated to contain 22,000,000 feet; 
easy iogging and down hill roads. Also good saw mill. 
Apply to MRS. E. H. HUSBAND, 
129 Main St., Hamilton, Ontario. 


OREGON AND WESTERN WASHINGTON. 

We have for sale timber lands, saw mills and logging 
camps. We solicit correspondence with anyone seeking in- 
vestments of this character. 

McCARGAR, BATES & LIVELY, 
Failing Bidg., Portland, Ore. 


WASHINGTON AND BRITISH COLUMBIA 
Timber lands. We have small and large tracts of Wash- 
ington and British Columbia lands for sale. 

R. L. MORSE CO., INC., 
610 Oriental Bidg., Seattle, Wash. 


FOR SALE—-OREGON FIR. 
160 acres, with about 6,000,000 feet of fir, at $3,900. Ad- 
dress A. B. R., Box 95, Reedsville, Manitowoc Co., Wis. 


FOR SALE-OREGON TIMBER 
In tracts from a quarter section up. Both 
ellow fir, and white and yellow pine. We 
lave one very fine tract of No. 1 yellow 
fir, 500,000,000 feet, splendidly located, 
$1 per thousand. Another tract of 300,- 
000,000 feet of yellow pine, located in 
Eastern Oregon on fine logging river 
price, $1 per thousand. 
OREGON LAND & TIMBER CO., Portland, Ore. 


BRITISH COLUMBIA TIMBER LANDS 
In large and small tracts. When writing state requirements. 
WILLIAM G. WASMANSDORFF, 
No. 407 Hastings St. W., Vancouver, B. C. 


BRITISH COLUMBIA TIMBER. 

Limits 5,000 acres; west coast of Vancouver Island; 130,- 
0)0,000 feet, chiefly cedar; good harbors; a bargain. Also 
large and small Dominion leases, crown grants etc. 

A. T. FRAMPTON, Mahon Bldg., Victoria, B. C. 


YOU CAN MAKE MONEY 
In British Columbia timber; safe and profitable to hold or 
to operate; large or small tracts; on tidewater. Call on or 
write 8S. N. PURNELL, 26 E mpire Bldg.., Vancouver, B. C. 









































FOR SALE-—i00,000 ACRES OF CROWN 
Granted timber and fruit land in British Columbia by the 
owner. Title in my name. Or will sell interest in same 
practical timberman cheap. 
through tract. 

Address “Pp. 2,” care 


» to 
Railroad in operation runs 


AMERICAN LUMBERMAN, 


BRITISH COLUMBIA TIMBER. 

1,100 mitlion feet, about 70 percent red cedar, finest qual- 
ity, balance spruce and hemlock. On the salt water. Good 
harbor with inland tow to Vancouver City. Price, $200,000. 

Also smaller tract, about 250 miilion, within 15 miles of 





Vancouver’ City; 70 pereent red cedar, balance fir ete.; 50 
cents per M; $5,000; cash and balance as logged from mill 
returns. G. D. SCOTT, 


$36 Granville St., Vancouver, B. C. 





SMALL SUGAR AND WHITE PINE MILL 
We have for sale a snap in a small mill plant with plenty 
timber and more to be had back of it 
THE S. S. JOHNSON COMP. ANY, 
Crocker Bidg., San Francisco. 


SCRIBNER’S LUMBER AND LOG BOOK. 

Gives measurements of all kinds of Lumber, Logs, Planks, 
Timber; Hints to Lumber Dealers; Wood Measures, Speed 
of Circular Saws; Care of Saws; Cord Wood Tables; Fell- 
ing Trees; Growth of Trees; Land Measures; Wages ; Rent ; 
Board; Interest; Stave and Headings Bolts etc. 

Price, 25 cents per copy. 

AMERICAN LUMBERMAN, Publishers, 315 Dearborn St., 
Chicago. 


e 
oi 








RELIABLE ESTIMATES OF WEST COAST 
Timber furnished. Timber lands bought and sold. Upon 
cruises made by us we will take a substantial interest, pay- 
ing our good money and will ask no returns until the other 
partners have a profit; in other words, we put in our time 
and money along with the purchasers, and willing to lose 
same unless the other party makes money. There are now 
many opportunities for profitable investments. Highest 
references from experienced and successful lumbermen. Cor- 
respondence solicited. We were formerly Shores Lumber 
Compuny, Ashland, Wis. 

SHORES TIMBER COMPANY, 


204 White Bldg., 1201 Pacific Ave., 
Seattle, Wash. Tacoma, Wash. 





PACIFIC COAST TIMBER LANDS. 


For timber lands or mill properties in Washington, Oregon 
and California address 


Ww. LL. EW ART, Alaska Bldg., Seattle, Wash. 
PACIFIC COAST TIMBER LANDS FOR SALE. 


Tracts and quarter sections in California, Oregon and 
Washington. 








J. F. 
112 Market St., San Francisco, Cal. 


FOR SALE 
One hundred and fifty million ft. good timber; also fifty 
million ft. and new _, = capacity 20,000. Apply to 


.” GALLAGHER, Nelson, _B. Cc 


CALIFORNIA nee AND WHITE PINE. 
We own specially attractive investment propositions in 
above timber. Desire to deal with investors direct. 
THE 8. 8S. JOHNSON COMPANY, 
Crocker Bldg., San Francisco, Cal. 














TIMBER 
British Columbia, Washington and Oregon. Correspondence 
solicited. LA PENOTIERE COMPANY, 


National Bank of Commerce Blidg., Tacoma, Wash. 


FOR SALE—-WASHINGTON TIMBER. 
Consult Samuel Collyer, 322 Bailey a Seattle, 
about investments in Washington timber, saw mi is, shingle 
mills and logging chances. 


FOR SALE-TIMBER LANDS ON 
Vancouver island and mainland in B. C.; also in Washing- 
ton and Oregon. T. R. FRENCH, Tacoma, Wash. 

BRITISH 34 COLUMBIA TIMBER 
Large and small tracts, investments of any size. Corre- 
spondence solicited. EDWARD J. SKBANS, 
317 Crown Building, Vancouver, B. C. 


BRITISH COLUMBIA TIMBER. 
it yg of all sizes. Correspondence solicited. 
W. L. KEATE, Crowe Wilson Blidg., Vancouver, B. C. 


TIMBER LAND IN TRACTS TO SUIT, 
Californi haar, ton and Oregon. 
Ts . CLOUGH, finkley Block, Seattle, Wash. 
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for Sale: Hardwood Timber 

















HARDWOOD TIMBER 
7,000 acres in east Tennessee, six miles from R. R. Will 
eut 38 million feet, of which 12 million will be pentar or 
10 million oak, mostly white. Price, $13.50 per acre, ps 
2.0 acres on C. & O., W. Va Will cut 84 million, 50 
million oak Price, $17 
Jos. R. PU TNAM, Portland Block, Chicago, Ill. 


FOR SALE 
White county, Arkansas, oak, hickory gum. From 160 to 
21.000 acres, all estimated, to sult large or small buyers. 
Surrounded and Intersected by four railroads and White and 
Little Red rivers for boat If desired. Location unsurpassed 
iny where Ilave saw mill, too, if desired. 
Cc. MeCOMB, Oshkosh, Wis. 


forSale:Southern Timber fands 


FOR SALE-THE FINEST BODY 














Of poplar and hardwood in the south 25,000 acres Un 
equalled for quality, quantity and accessibility. Price and 
terms to principals only W. B. HULL, Buffalo, N. Y 


FOR SALE-iN LINCOLN COUNTY, ARKANSAS 
8,600 acres containing 16,799,000 oak, 10,103,000 gum, 
8,625,000 cypress, 5,205,000 pine, 2,067,000 hickory, 219,000 
ash, 103,000 elm, 101,000 maple, 138,000 tupelo gum, 9,000 
walnut and 5,000 feet locust, actual and conservative esti- 
mates; also on this land ts a fine plantation of 1,000 acres 
in fine state of cultivation and rented at $5 to $7.50 per acre 
and 300 acres deadened ready for clearing; the land all 
above overflow and very rich; a railroad from Gould on tbe 
Iron Mountain to Star City, county seat, just built through 
the property; another road being built from Monroe, La., 
to Pine Bluff will pass through property; price $20 per acre, 
with reasonable terms, or will sell stumpage with ten years 
for removal; deal direct with owner 
Address E. P. LADD, Little Rock, Ark 


MY PRACTICAL EXPERIENCE ASA 
Timber estimator and logger, and years of experience in 
buying and selling timber lands, enables me to offer special 
advantages to those who want to buy timber lands in Mis- 
sissippi, Arkansas or Louisiana, for investment or specula- 
tion. Money invested now in young cottonwood on overflow 
lands on the Mississippi river will earn 150 percent in five 
years. The growth alone, without any increase in value of 
stumpage, will give you big returns on the investment. I 
have several tracts well situated along the Mississippi river, 
aggregating 12,000 acres, which I offer for sale. 

M. F. GREEN, 279 Jones St., Memphis, Tenn. 


40,000 ACRE TRACT. KENTUCKY TRACT 
No. 124, of timber land in fee simple (reserving all coal), 
situated in Magoffin county, Kentucky. This tract will cut 
over 300,000,000 feet of timber and is composed as follows: 
white oak, 55 percent; red oak, 5 percent; yellow poplar, 35 
percent ; linden, .bass, birch, hickory and other mixed timber, 
25 percent; there are also vast quantities of ties, posts ete. 
The land is exceedingly rich and wiil make very valuable 
farming land after the timber is taken off. Price of land 
and timber in fee simple (reserving all coal) only $7 per 
acre; will make liberal terms. 

Rose Tract No. 118. 

Containing 60,000 acres, situated on the L. & N. R. R. in 
west Florida. This tract will cut 200,000,000 feet of long- 
leaf pine and about 35,000,000 feet of cypress and hard- 
woods. ‘This timber is in fee simple with the exception of 
8,000 acres. ‘There is a large navigable river runs through 
this tract and lumber can be delivered to Pensacola, Fla., 
for $1.50 per M; this river can also be used for logging the 
greater part of this tract. Price, $6 per acre. 

Tract No. 117. 

Containing 12,000 acres, situated sixty miles from Savan- 
nah, Ga. This is a long narrow strip lying along a navigable 
river on which a line of steamboats run the year round; 
there are also four railroads within a distance of from five to 
fifteen miles; the trees are all large, magnificent, sturdy and 
of vigorous growth; the land is smooth and level with a 
natural mill site, and every log on the tract can be taken 
out with a steam logger. This timber will run as follows: 
50 percent white and red oak; 10 percent gum, tupelo; 10 
percent pine, shortleaf; 10 percent hickory; 10 percent 
cypress; 5 percent persimmon; 5 percent mixed. This is 
one of the best tracts of its size in Georgia. Price per acre 
in fee simple, $7; on easy terms. For full information 

Address JAMES L. FREEBLE 
Freeble Bldg., Latrobe, Pa. 














MISSISSIPPI DELTA TIMBER LAND-FOR SALE 
8,000 acres fine timber and land fr? Med solid body. Two 
railroads running through same. owners, 
BOLIVAR LAND. « TIMB ER CO., 
106 Porter Bldg., Memphis, Tenn. 





FOR SALE-TIMBER IN W. VA. AND SOUTH. 
5,000 acres of fair grade timber on main line railroad, 
principally oaks and pine, very cheap. Partly cut over years 
ago. Suitable as reserve for mining operations. Average 3,000 
to 4,000 feet saw timber, besides ties, poles, bark etc. Also 
3,500 acres of better hardwood. Other tracts, large and 
small. Some good plants in operation —_ large areas of 
good timber. Actual buyers only addres 
HOWARD SUTHERLAND, * Elkins, Ww. Va. 


FOR SALE-ABOUT 25 MILLION FEET 
Of long and short leaf yellow pine, located central part of 
Alabama; within 2% miles of the railroad. 

Address “LL. 38,’ care AMERICAN LUMBERMAN, 


WOULD LIKE TO FIND BUYER 
For 55,000 acres of virgin yellow pine timber located in 
western Louisiana; 40,000 acres in one body; all accessible 
to railroad. Will’ cut by actual estimate 16, 000 feet per 
acre. ‘Desire to find — buyer: 
7 & RUCKER, Houston, Tex. 


TIMBER FOR SALE. 

900,000,000 feet yellow pine, by owners, in Florida, Geor- 
gia and ‘Mississippi ; $1 to $3 per M stumpage in fee 
and T 

30, 000" ‘acres, North Carolina; 200,000,000 feet, half oak, 
one-fifth poplar. Price, $14 per acre, fee. 

3,000 = in West Virginia ; 75 pocoems oak; on C. & O. 
RB. R.; 4,500 feet average per acre; $10 in fee 

Saw mill plants, with standing ‘timber. Bargains. 

Also tracts of timber sold paid for as cut. 

Address “L. 32,” care AMERICAN LUMBERMAN. 














FOR SALE-SOUTHERN TIMBER LANDS. 
I have some choice yellow pine and hardwood timber lands 
in Louisiana, Texas, Arkansas and Mississippi. Address 
x. €. BARNETT, 907 Times Bldg., St. Louis, Mo. 


. ! 
all answer at once 
cl 








WANTED 
Who wants some 1”, 14.” and 2” and other dimensions in 
\Y ‘ ' tte try ' hil " ’ ’ Yet 1% I "' 


ve 


IESNUTT LUMBER CO... Montgomery, Ala 


FOR SALE-1,000,000 FT. OF BONE DRY GUM 


See feet oof dry onk, and other lumber, all) 4-4 
No WW. CALCUTT COMPANY, Dyersburg, Tenn 
FOR SALE 
15 GTS. oh DO" squares, box beart, 10, 12, 14 and 16 
it in oak, chestnut, beech and bireh 


J.B. AVCTIMUTY, Yankeedam, Clay Co. WL Va 


FOR SALE- 200,000 FT. 
1% log run Wisconsin ners maple 
Address ‘'N. 44,5 care AMERICAN LUMBERMAN 


WE HAVE FOR SALE ALL KINDS 


Of hardwood dimension stock and hardwood box shooks 
RKRADEKRER LUMBER COMVANY, Parkersburg, W. Va. 


POPLAR BEVEL SIDING 
l'oplar mouldings, dressed boards, casings ete. Poplar kiln 


dried dimension stock. 
GAMBLE BROS., 


Highland Park, Ky 


WANTED | 
To part with two cars 6xS8—16 rough longleaf pine, S85 per- 
cent heart. And we are toting a few cars 1x4 and 1x6 air 


dried rough short and longleaf pine boards from No. 2 com- 
mon to clear. These are tiring us. Who wants some? 
CHESNUTT LUMBER CO., Montgomery, Ala. 


FOR SALE-(00,000 FT. OF 
7x9, 8’6” to 16’9” long switch ties. 
CHAS. E. NEE L, Union City, Ind. 


WANT TO SELL 2000 BLACK LOCUST TREES 
8 to 24” in diameter. Will cut to lengths desired. 
Address BOX 4, Graham, Va. 
FOR SALE-ROCK ELM BRIDGE PLANK 
100,000 feet, all sound. 40,000 hard maple, 1” and 2”. 
P. S. OLSEN, Ogilvie, Minn. 


FOR SALE- etenenenn ’ SHUTTLE BLOCKS. 

















1314"x1%"x1% 1414”"x1%%"x1'% 
1 e. xk 15% WX2"x1% 
Prime quality, cut full. For prices and other information 
Address ‘M. 22,” care AMERICAN LUMBERMAN. 





F. M. TURNER, NORTHPORT, WASH. 
, hg poles, piling and posts. White and yellow pine 
umber. 





CLIMAX TALLY BOOK. 

Ilandiest thing for the purpose you have ever seen. Every 
hardwood lumberman should have one. Designed by a prac- 
tical hardwood inspector who knew what was wanted. 
Bound in sheep, with stiff covers and thumb and finger 
straps. Size of book closed, 444x8% inches. Price per 
copy, 75 cents; six copies, $4; twelve copies, $7.50. Sample 
pages free. Published and for sale by the 
AMERICAN LUMBERMAN, Publishers, 315 Dearborn St., 
Chicago. 





FOR SALE 

10,000’ B & - Heart Rift, 13- 16x2%. 
14,000’ B & Bet. Sap Rift, 13-16x2%. 
6,000’ B & Bet. Heart Flat Flg., 13-16x2% 
12,000’ C Sap Rift Fig., 18-16x2\ 
15,000’ No. 1 Com. Flg., 13-16x2 ol 
40,000’ No. 2 Com. Flg., 13-16x2% 
4,000’ B & Bet. Sap Rift, 13-16x3 4. 
3,000’ C Sap Rift, 13-16x3 4. 
10,000’ B & Bet. Heart Flat Flg., 13-16x3%4. 
15,000’ B & Bet. Sap Flat Flg., 13-16x3%4. 
15,000’ No. 1 Com. Flg., 13- 16x3 4, 
40,000’ No. Com. Flg., 13-16x3%4 
30,000’ No. Com. Flg., 13- 16x54; D2S&CM. 
40,000’ No Com. Flg., 13- 16x54, D2S&CM. 
16,000’ B & Bet. Partition, x3 ! M4. 
16,000’ No. 1 Com. Partition, %x x3% ‘ 
25,000’ No. 2 Com. Partition, %x5%4, D2S&CME&CP. 
15,000’ B & Bet. Clg., 9-16x3% 
10,000’ No. 3 Com. Clg., 9-16x3 Y4 
4,000’ B & Bet. Clg., 7- rerio 
7,000’ No. 1 Com. Cig., 7-16 

®LORALA SAW ‘MIL L COMPANY, Paxton, Fla. 


WANTED-—RESPONSIBLE FIRM TO HANDLE 
Our white oak lumber on commission basis in the following 
states: Illinois, Indiana, Massachusetts, Michigan, Mis- 
souri, Pennsylvania, -_"a 

Address K. 21, ” care AMERICAN LUMBERMAN. 


FOR SALE-SHINGLES, LATH AND LUMBER. 

White pine shingles and white cedar pe cay mixed pine 
Jath and white pine lath, 1” and 2” mmon lumber, all 
grades. DOUGLASS LUMBER co. Bemidji, Minn. 


RED CEDAR POST AND BOARDS. 
GERNERT BROS. LBR. CO., Louisville, Ky. 


WE ARE ABOUT READY TO START 
Sawing operations in our new mill; shall cut fir, cedar, 
spruce and cottonwood lumber; also red cedar shingles; 
would like to hear from lumber dealers, also reliable com- 
mission men having good eastern connections. 
Address A. T. KELLEHER LUMBER CO., LTD., 
Deroche, B. C. 


DRY HARDWOOD LUMBER. 


ror 

















5 ears 4-4 1st and 2nd plain sawed white oak. 

2 cars 4-4 No. 1 and No. 2 common plain sawed white oak. 
2 cars 8-4 No. 1 common plain sawed white oak. 

2 cars 8-4 No. 2 common plain sawed white oak. 

10 — 4-4 1st and 2nd clear sap gum. 

13 ¢ RGA No. 1 common gum. 


All “ary ock. 
BLOFT “Cl ITY LUMBER COMPANY, Pine Bluff, Ark. 


[Tir Sale:Seeond Hand Machinery 


FOR SALE -COMPLETE PLANING MILL 
Boiler, engine, blower and — exhaust system, lin 


biditiciog, | hi'y filige tou our buat 





. wi 
saw, rip saw*and cut-off saw Now in operi ition, but Imm 
diate possession will be given 

CHAMPION LUMBER COMP ANY Orvisburg, Miss 


SAW MILL MACHINERY FOR SALE. 


Band mill, Smith, Myers & Sehnier, Ro IL, T-foot 
buffalo blower, fan wheel, 66° diameter, O59" face 
Chain hoist. Sten, Chisholm & Moore 
Couto aws, wooden fram winging, with saw 
Cupola, G0". capacity six to elght tons per hour 
Kugine and boiler, So 1 PL Geiser, on wheels 
1 — traction, TO LL D. Westinghouse 
Kouine, IS’x6", right hand, box bed 

Engine, 16°x18S", Skinner center crank, 125 11 P 
Mngine, 14°x22", left hand, box bed 

Peed, 12°xvo", Filer & Stowell, twin engin 

nt iw, OO” band, Mfe. bs Wim. BB. Mershon & Co 


IAS. HE LINK MACHINERY COL, Willlamspert, BP 


WOODWORKING MACHINERY IN STOCK 


Jointers 12”x16" “Sidney 1” “Colloday 12” “Good 
& Waters 
Lathes Egan No. 2 gauge lathe Trevor autom 


handle lathe, one 24", 21" and 16” hand turning 

Sanders One 30” S-roll “Smith,” one 48” S-roll “Bet 
one 42% S-roll “American,” one 48” S-roll “Invincible 
“Rowley & Llermance” arm 

Saws One 60” “Egan” band resaw, one 42” “Goode 
Waters” bend resaw, one 36” “Sidney” band saw, one 
“Crescent” band saw, one “Smith” power feed, one “Gree 
lee automatic feed 

Moulders—One 0” “Lehman” 4-side, one 6” “Collodi 






{-side, one 5” “Colloday” 4-side, two No. 4 “Shimer” y 
tical. 

Planers——One 26”’xS”"” D. S. “Rowley & Hermance,” 
24"x6" oS. S. “Gleason,” one 20” panel “Colloday,” 
30’x14" double surfacer “Power,” 24”°x8” planer and 
matcher, “Lehman,” 24°x6” planer and matcher, “Atlan 
Works.” 


General engines, boilers, pumps, compressors, iron wo 
ing machinery, electrical and contractors’ machinery. 

L. F. SEYFERT'S SONS, Incorport ated, Philadelphia, Da 

DO YOU WANT A SITUATION? 

Advertise now. An advertisement placed in the Wanted 
Employment columns will bring your want notice before the 
eyes of people who are looking for men. If you want some 
thing, write the AMERICAN L LUMBERMAN, Chicago. 





FOR SALE. 
Boilers. 

4 72”x18’, 70 4” tubes, 125 Ibs. pressure, Wickes, new 
72”x1’, 70 4” tubes, 125 lbs. pressure, Wickes, new. 
66”x18’, 52 4” tubes, plug hat dome. 
66”x16’, 52 4” tubes, 125 Ibs. pressure, Wickes, new 
60"x17'3”", 20 6” tubes, cross dome. 
5 50”x20’, 10 7” flues, cross dome, at Dexterville, Wis 
48”x12’, 52 3” tubes, plug hat dome, new. 
5 42”x12’6”, 38 3” tubes, cross dome, at Eau Claire, Wis. 
300 H. P. Wickes vertical water tube, 144 4”x20’ tubes. 
200 H. VP. Wickes horizontal water tube. 
1 110 H. P. Heine, 53 344” tubes, 16’ long. 
15 H. P. upright boiler and engine on combined base. 


Cs BS Ot 


_ 


Corliss Engines. 
24”x48” L. H., girder frame, Wetherill. 
22”x42” R. H., girder frame, Vilter. 
20”x48” Rt. H., girder frame, Atlas, at Eau Claire, Wis 
20”x42” L. HL, girder frame, Hamilton. 
18”x48” L. IL, girder frame, Wheelock. 
16”x42” L. H., girder frame, St. Louis. 
16”x36” L. H., girder frame, Philadelphia. 
16” & 30°x48” cross comp., Hamilton. 
14”x48” R. H., girder frame, Harris. 
12”x36” R. H., Cooper, girder frame* 






Automatic Engines. 
28”x56” L. H., Buckeye, heavy girder frame. 
2 18” & 30”x24” R. H., tandem compound, four-valve, Rus 


18”x24” R. HL., heavy duty, Atlas. 

18”x28” R. H., girder frame, four-valve, Hill. 
16”x24” L. HL, girder frame, Krownell. 
16”x16” center crank, Ideal. 

14”x20” L. H., Atlas. 

12”x18” L. H., Lansing. 

11”x16” R. H., Atlas, Class D. 

10”x12” center crank, Erie City. 

7”x8” center crank, Wickes, new. 


Throttling Governor Engines. 
26”x34” R. H., box bed, top rock valve. 
24”x36” L. H., Lane & Bodley. 
22”x42” L. H., Fulton. 
22”x28” L. H., box bed, slide valve. 
20”x24” L. H., box bed, top piston valve. 
18”x30” R. H., box bed, Fulton. 
16”x24” L. H., side slide valve, Atlas. 
12”x20” L. H., box bed, side slide valve. 


We have a complete double band mill for sale. Send for 
description, also for Monthly Stock Lists of saw mill ma 
chinery and power equipment. 

WICKES BROTHERS, 

Seattle office— Saginaw, Mich. 
410 White Bldg. 





FOR SALE—WE WILL EXCHANGE 
Many thousand dollars’ worth of information for $20. See 
“History of the Lumber Industry of America.” Address 
AMERICAN LUMBERMAN, Publishers, 315 Dearborn St., 
Chicago. 








FOR SALE 
4 Hoyt Bros. & Co. No. 29 high speed flooring machine 
2S. A. Woods & Co. No. 28 high speed flooring machine. 
T hese machines have only run a little over a year and are 
in first class condition. 
Address “M. 17,” care AMERICAN LUMBERMAN. 
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for Sale-Seeond fiand Machinery | 





“ 


A BARGAIN 

New 16 x capantty mill, complete ; never at but 10 cars 
th 

; with | mil! if 

heavy, Dew 


+ aR at one-third “off no less ; ‘aber 
ty desires. If can't give $1,600 for good, 
don't answer, 

MARVIN PEARCE, 


COMPLETE SAW MILL FOR SALE. 
me Prescott right band band mill, with 8 wheels 
me Allls No. 1 3-block carriage, 46” opening 
me Filer & Stowell twin engine steam feed, 14%x16" 
v Hl steam nigger, 8” and 10°x6' cylinders 
ne Kilne S-arm log loader, with 10" x15” cylinders 
wo 54%4’x16’ r. t. boilers, 6S 4” tubes 
20x24” top side slide valve engine (Bartlett) 
also have second-hand edgers and trimmers, lumber 
vies, a lot of good second-hand chain, a complete shingle 
outfit and a complete filing room outht 
A. F. BARTLETT & CO., 
Tilden St., Saginaw, Mich 


FOR SALE CHEAP, 
ond-hand Prescott a hand band mill 
10 in. face Addre 
VALLEY 


Texas, Ala 


900 South 


Wheel, 8 ft 


CONN TL UMBER CO., Mt. Tom, Mass. 
REBUILT AND GUARANTEED 
Woodworking Machinery 
for 
ing mills, furniture factories, saw mills, hoop, stave 


heading mills and woodworking plants of every descrip- 


Large Stock. 
ir stock is too large to list here in detail. 
plete stock list and state, if possible, just 
ted. 
CHICAGO WOOD WORKING MACHINERY CO., 
15 to 21 North Clinton BSt., Chicago, Ill. 


Write for 
what is 


BAND MILL & LOG RY. EQUIPMENT FOR SALE. 


il 


! 


1 
1 
1 
1 
1 


l 


1) 72x20 


douie acting, vacuum and hydraulic pumps 


lis S-foot, right hand band mill; endless chain jacker ; 
log loader; Hill steam nigger; Clark five-block car 

steam feed; live rolls; Allis six-foot horizontal 
w: Allis 60-inch gang edger; Allis five-saw slasher ; 


eight-saw trimmer; lath machinery; planer; twenty- 

lumber trucks; 24x32 engine; four boilers, %40-horse- 

er; steam pumps, hose ete.; machine and blacksmith 

B50-light electric plant. Mill has capacity of 80,000 

per ten hours. One 3l-ton Shay geared locomotive ; one 

ion Shay geared locomotive; twenty-six log cars; Barn- 
i log loader; locomotives and cars, standard gauge. 


CAMPBELL & HAGENBUCH, Asaph, Tioga Co., Pa. 
FOR SALE. 
\ band mill of 45,000 to 50,000 capacity, complete, or 


closed 
Mich. 


sell the 
oon. an 


FOR SALE-— FOR REMOVAL. 
Complete flooring plant, saw mill, boilers, engines, dry 
tools ete., or would join good lumber operation, 
= COOKE, » Gaines, Pa. 
SPECIAL BARGAINS! 
hese items represent recent additions to our stock and 
WYered at extra low prices for immediate sale. 
Corliss Engines. 

‘4x48 Sioux City right hand Corliss engine, heavy duty. 

‘2x42 Bates right hand Corliss engine, with rope drive. 

tirs 24x48 Wheelock engine for rope drive. 

irs 36x60 Wheelock engine for rope drive. 

Automatic and Slide Valve Engines. 
Sx24 Hleavy duty Atlas automatic engine. 
isxh0) Throttling Brownell engine. 

6x16 Center crank Erie Ball balanced valve 
engine, 

x15 Side crank Buckeye 

Ioxlz Erie Ball center 
engine. 

13xlz side crank New York safety automatic engine. 
Boilers. 

tabcock & Wilcox water tube boilers 
with B. & W. chain grates, about 5 years old; 160 
Ibs. pressure. Also complete coal and ash handling 
apparatus capable of taking care of these boilers. 

25> horsepower Morrison corrugated furnace, internally 
fired boiler; 125 Ibs. pressure. 

Sx21 locomotive fire box boiler, 60 horsepower ; 
pressure, 

/ 7Sx20 > horizontal tubular boilers, triple riveted, ™% 
shell, % heads, Murphy furnace and stokers on all 
boilers. Also coal and ash handling apparatus for 
these boilers, 

horizontal tubular boilers, 
good for 110 lbs. pressure. 

Pumps. 
'x14x10 Worthington duplex steam pump. 
ix7x10 Worthington duplex steam pump. 
Ox124yx12 Wheeler & Tappen duplex steam pump. 
t-inch, 3,000,000-gallon centrifugal pumps. 
o. 15 Morris centrifugal sand and drainage pump.  Di- 

rect connected to duplex engines, 

o 15 Morris centrifugal pump for belt drive. 

\iso complete line of boiler feed pumps, both single and 

in fact, pumps 


parts separately, if desired. Must be 
JONES, Muskegon, 








automatic 


automatic engine. 


crank balanced valve automatic 


om horsepower 


100 Ibs. 


” 


quadruple riveted ; 


of sizes and descriptions. 


Railway Generators. 

‘x60 single cylinder Wheelock engines, direct connected 
to 650 K. W. General Electric 520 to 575 volt, direct 
current generator. 

Write for free 500-page catalog No. 79. 
lliustrates and describes thousands of wonderful bargains 


at ces that save you 30 to 75 percent. It's the greatest 
ilaiog of its/kind ever published. Get a copy of it without 
al Our free machinery bulletin is also ready for distribu- 
ion. Send for it today. 


M. & Co 


in stock at all times. 


CHICAGO HOUSE WRECKING COMPANY, 
Thirty-fifth and Iron Sts., Chicago, Il. 


FOR SALE—WOODWORKING MACHINERY 
Thoroughly Rebuilt. 

Mioorers, 9” Hoyt, 9” Fay, 6-roll. 

Moulders, 6” Hall & Brown, 4” Smith, 4-side. 

Moulders, 10” Fay & Egan, 6” Smith, 4-side. 

M tliser, Houston, with boring attachment. 

laners and matchers, 14x4 Preble, 12x6 Woods, 

, 14x4 Hoyt. 

1"! thers, double, 27x10 Woods, 26x12 Fay. 

Re ‘“aws, Circular, 48” Holmes, 24” Fay. 

Kesaws, band, 48” Cordesman, No. 4. 

A full line of all kinds woodworking machinery 

Send for stock book. 

THE NOBLE MACHINE CO., Fort Wayne, Ind. 





15x6 KR. 


carried 





FOR SALE. 
30” Wickes gang, in first class condition. 
Eighteen skeleton log cars, in first class shape. 
One complete planing mill, including boilers etc. 


One 


Three Fay att | machines. 
Address 1 


1 Lumbermen’s Bldg., St. Louis, Mo. 








[Tir Sale-Second Hand Machinery | 


REBUILT WOODWORKING MACHINERY. | 





ro Powers National No. 1 14”x4%4” rapid feed flooring ma- 
eh 
matcher, 

4-side planer an‘ 


! Glencove 14”x6” 4-side plancr and 
1 lower, Davis & Tainter 10”xb 
matcher. 
Light Economist 
Clarkson 26”x6”" single surfacer 
Jewel 20x6” single surfacer. 
each 8”, 16” and 20” hand jointer 
Fay & Egan 30” band saw. 
American No, 2 self-feed rip saw } 
each 4”, 6”, 7” and 8” 4-side moulders. | 
l'orter double spindle shaper 
Waymouth Variety lathe, 12”, 
14”x0' Egan Variety lathe 
each Berlin and Buss double cut-off saw 
Fischer automatic cut-off saw. 
toss 30” single drum sander. 
Egan 30” double drum sander 
each Norris and Smith & Phillips pulley mortiser 
1 American gang dado machine, 5’, with 2 saws and 4 
heads 
1 Kh. & Hl. sash and door clamp 
1 DeLoach 6-saw lath mill 
ollers, engines, pumps, motors, 
tools, all rebuilt and guaranteed 


” 


20”"x6”" 3-side planer and matcher 


with bits and drills 


generators and machine 


FRANK TOOMEY, 
Third St., Philadelphia, Pa. 


REBUILT MACHINERY BARGAINS 

Matcher, Hoyt No. 10, 15”x7”, six-roll, 10,000 lbs. Al 
most new. 

Matcher, 
roll. 

Matcher, Rogers, 14”x6”, six-roll. 

Matcher, American, Happy Thought, three-side, 24”x6”. 

Matcher, American, Glen Cove No. 52, 10”x6”, six-roll. 

Matcher, Goodell & Waters, 14”x6”, four-side, four-roll. 

Inside Moulder, American, Rogers No. 2, 10”x6”. 

ianer, American, Rogers, No. 999, 26”, double, heavy. 

Band Resaw, Fischer No. 1, 40” wheels. 

Send for complete list of rebuilt planers, matchers, resaws, 
band saws, circular — moulders, jointers, sanders, mor- 
tisers, tenoners no et 

CHIC AGO MACHINERY EXCHANGE, 
13-15 N. Canal St., Chicago. 


FOR SALE. 
1—Frescott 3-block carriage, 48” openings. 
1—-Prescott 2-block carriage, 40” openings. 
¥—Prescott steam set works. 
1—600-horsepower engine. 
Boilers, pumps, small engines, second hand slasher, 
pulleys and shafting. 
1—-8” Prescott steam feed. 
I1—Mitts & Merrill No. 3 hog. 
1-11 saw — trimmer, good condition, 
Write for price 
THE ME :NOMINE FE MACHINERY COMPANY, 
Menominee, Mich. 


127-131 N. 


Hall & Brown, Mississippi No. 24%, 15”x6”, six- 





edger, 


26’ long. 





FOR SALE. 

Floorers, 8” Woods, 9” Fay, 8” Fay Duplex. 

Molders, two 9” Houston, two 8” H. B. Smith. 

Nailer, Doig, one 10-track. 

Planers and matchers, 14x4 Hoyt, 15x8 Hoyt. 

Planers, 30x6 Fay & Egan, 36x6 Berlin, 30x6 Buss. 

Planers, 26x6 Fay, 30x7 Clement, 24x12 Woods. 

Planers, double, 30x12 Fay, 24x8 Fay & Egan, 30x6 Egan. 

— double, 30x7 Clement, 28x8 Benjamin, 28x12 
Preble. 

Resaws, band, 42”, 50”, 60” Fay & Egan, 54” Gilbert. 

Full line woodworking machinery, engines, bollers, saw 
mills. Send for stock sheet. 

HANNA-BRACKENRIDGE COMPANY, Ft. Wayne, Ind. 


FOR SALE 
One Blakesley No. 3 veneer machine. One No. 6 Otto gas 
engine. NATIONAL BOX CO., Chicago. 


FOR SALE 

Two veneer saw carriages, one 18 ft. Smith-Myers, one 14 ft. 
Rochaw, eight Nichols steam platen (patent) driers for 7 
ft. stock, five are 40”, two are 28”, vertical, and one hori- 
zontal, 36”. One Capital Machine Co. rotary % round 
veneer cutter, cuts 10’ 4”. Also pulleys, shafting and hang- 
ers, all of which are second hand, in fairly good condition 

and salyage from our recent fire. 
GEORGE D. EMERY COMPANY, 
No. 11 Broadway, Chelsea, Mass. 


BARGAINS IF TAKEN AT ONCE. 


72x18 boilers complete, 95 lbs. pressure. 























2—72x20 boilers complete, 110 lbs. pressure. 

3—66x18 boilers complete, 90 Ibs. pressure. 

2—-60x16 boilers complete, 90 Ibs. pressure. 

4—54x16 boilers complete, 85 lbs. pressure. 
100 ft. 60-inch stock. 


2—72x18 storage tanks. 

2 72x23 pressure tanks, 80 lbs. pressure. 

1 18x42 right hand Vilter-Corliss engine. 

1—16x42 right hand Allis-Corliss engine. 

1—-12x7x12 Worthington duplex pump, 6” suction, 5” dis- 
charge. 

2—10x6x10 Dean pumps, 5” suction, 4” discharge. 

2-—-7%4x4%x10 Worthington pumps, 4” suction, 3” dis- 
charge. 

15—-6x4x6 Worthington duplex pumps, 3” suction, 2” dis- 
charge. 


1—3x4 Demming triplex pump. 

1—10x12 New York Safety automatic engine. 
1—-10x12 American Blower Company engine. 

1 7x10 New Richards Iron Works horiz. engine. 
1— 8x12 New Richards Iron Works horiz. engine. 
2— 8x12 New Richards Iron Works horiz. engines. 
1— 9x12 New Richards Iron Works horiz. engine. 
2—11x12 New Richards Iron Works horiz. engines. 
1—4,000 electric driven Crane elevator, complete. 
1—6,000 Standard electric elevator, complete. 

1 te 2 ag crusher, complete. 

8—150 light, 1 25 volt Multipolar generators. 

2 4x5 center crank vertical engines. 

2—6x8 center crank vertical engines. 

1—7x10 center crank vertical engine. 

1—14” Acme bolt cutter. 

1—No. 2 Klemp-Smith miller. 


32 motors and generators. 
47 vault doors, $10 each. 
60,000 ft. 5&-inch wire cable rope. 
30,000 ft. %-inch wire cable rope. 
5,000 ft. %-inch wire cable rope. 
5,000 ft. 1-inch wire cable rope. 
4,000 ft. 14-inch wire cable rope. 
1— 4,000 ft. hot blast apparatus. 
1- -10 ft. blast fan. 
—6 ft. blast fans. 





i —64%4x8 D. C. 8S. D. hoist with boiler. 

Also tanks, belting, shafting, hangers, pulleys and general 
machine shop equipment, portable boilers ete. 

W baw for Free Catalogue No. 


124. 
CENTRAL MACHINERY & SUPPLY COMPANY, 
2569-2599 Archer Ave., Chicago. 


i 


forSale: Engines Boilers 


FOR SALE-—A 50 H. P. ENGINE-SLIDE VALVE 
Nordbe re a automatic governor, with shafting, hangers and 
nillewe firet clnee eondition and wit! 1) ae herratn 











Adar \. 6.” car \MERICAS Lo MRE MAN 


FOR SALE-35 H. e. OLDS GASOLING 


Ionaine BOM \. HOOLK, Carbondal 5’ 
FOR SALE 
Mix SOA*x17"¢ tal t , ‘ ' 
i i hi ! i | n + my ! 
j ! Sten i 11 ! Ii nal 
Ndr I i ‘ 
FOR SALE 
bcm mae " onta tu ‘ * i 
Steam allowane ime inal It 1 nel ! N 
fitting Nad \ ‘ i Th 
HEATERS & POWER ye gg 
Closed heater tt ra ma ’ hea 
of tandard mith Hh te SO tt ! (an off an » i 
Dbareaines in nein ithch | theeile I ! : a ertica 
Linn it oT Htai W D Y An 
4 lew rn St Chicage, I 
FOR SALE 


18x40 Hoffman & Billings Corliss engine 
14x36 Hamilton Corliss engine 
14x14 Ball Automatic engine 
x13 Armington & Sims Automat: 
x13 Weston Automatic engine. 
x12 Ideal Automatic engine. 
2x18 Russell Automatic engine 
1x16 Atlas Automatic engine 
0x14 Atlas Automatic engine. 
12x24 Plain Slide-valve engine 
2x7x12 Gardner Duplex pump. 
12x7x10 Worthington Duplex pump. 
10x6x10 Worthington Duplex pump. 
Lot of smaller engines and pumps. 
TUE E. H. WACHS COo., 
158 Indiana St., Chicago, Ill. 


CORLISS ENGINE BARGAINS 
In Edison Power Houses. 
2—14x36 Corliss engines, Hamilton and Allis. 
1—18x42 Hamilton. 
2—22x42 Bullock. 
1—22x48 Hamilton. 
1—28x54 Hamilton. 
1—22x32x48 cross compound heavy duty Allis. 
1—28x54x56 cross compound Watts-Campbell. 
38—18x30 heavy duty Corliss engines direct connected to 
centrifugal pumps. 
POWER EQUIPMENT CO., AGTS., 
Fisher Bidg., Chicago. 


750 H. P. CORLISS ENGINE $1850.00 
1—30x60 Bass left hand, heavy girder frame Corliss en- 
gine, still on foundation at Fort Wayne, Ind.; in fine con- 
dition ; ready for imme diate service 
PFANNMUELLER ENG INE ERING CO. 
1003 :irst National Bank Bldg., Chicago, Ill. 


THE AMERICAN LUMBERMAN TELECODE 
Contains 61,427 code words, and each size of each grade of 
each article of lumber is represented by ONE word. By 
using the Telecode you can greatly shorten and simplify 
your message and effect a big saving in your telegraph 
bills. 

Prospectus free for the 
Are you interested? 
AMERICAN LUMBERMAN, 
Chicago. 


engine 


1; 
12 
12 
1: 
l 











Suite 





asking. 
Publishers, 315 Dearborn St., 


REBUILT ENGINES AND BOILERS 
The cleanest and most thoroughly rebuilt. All our own 
and in stock. Not scattered everywhere and merely listed. 





Engines, Corliss—-20x48"” Wheelock, 20x42 Allis, 18x42 
Hamilton, 16x42 Lane & Bodley, 14x36 Lane & Bodley, 14x24 
Wright, 12x30 Allis ete. 

Engines, Automatic—16x32 Buckeye, 15x14 Erie, 1444x116 
Buckeye, 1414x14 Ball & Wood, 134x15 Taylor, 13x16 Erie, 
12x14 Green, 12x12 N. Y. Safety, 10x10 Fisher, 9%x12 
Leffel, 8x10 Allfree ete. 


Engines, 
lor, 16x18 Erie, 
Lewis Vertical, 
trial, 9x12 Ajax, 
ete. 

Boilers, Stationary 


Throttling—18x24 Brie, 16x20 Chandler & Tay- 
14x24 Atlas, 15x16 Chandler & Taylor, 14x14 
10x16 Owens, Lane & Dyer, 10x12 Indus- 
8x12 Climax, 7x12 H. 8S. & G., 6x8 Clark 


72x18 Stand- 
54x12, 48x16, 


72x18 High Pressure, 
ard, 72x16, 66x16, 60x20, 60x16, 54x16, 54x14, 
48x14, 44x14, 40x12, 40x, 56x16, 36x10 etc. 

Boilers, Fire Box—s80, 60, 50, 40, 35, 30, 25, 20,°16, 12, 
10 and 8 h. p. ete. 

Boiiers, Vertical—50, 40, 35, 
and 3 h. p. ete. 

Ileaters—All sizes, open and closed. 

Pumps—All sizes, single and duplex. 

Saw mills, lath mills, edgers, cut-off saws, 
Write for list. 

Also full assortment of new machinery. 

Sole manufacturers of the celebrated 
and jet pumps. Send for circulars. 
THE RANDLE MACHINERY CoO., 

1820 Powers St., Cincinnati, Ohio. 


WANT TO SELL? SOLD. 

When you have anything you want to sell advertis: in 
the AMERICAN ro 7 We sell anything that is cal- 
able. We reach the eo Let us be your salesman. By 
advertising you would nd an easy way to make a ‘ale. 
A trial will convince you. 

AMERICAN LUMBERMAN, Manhattan Bldg.. Chicag « 


FOR SALE. 

Four 72”x18’ horizontal 4” tubular boilers, 90 lbs. steam 
allowance: in fine condition ; no trimmings ; price $250 each. 
One 24”x48 Frick heavy girder frame Corliss engine, com- 
plete in every particular; price, $1,350. Send for our list 
of refitted engines and boilers and other Peres ougpment. 

THE NORTON MACHINBERY C 
No. 828 W. Sixth St., Cincinnati, Ohito. 


ONE 12X36 CORLISS 
One 11x16 Atlas automatic. 
One 60x18 butt strapped boiler. 
Two 72x18 buit strapped boilers. 
MERTES MACHINERY CO., 


CLIMAX TALLY BOOK. 

The best book made for tallying cars of hardwood lumber. 
Thousands sold. Permanent record. Convenient to use. 
The device of an old inspector. Stiff leather covers, thumb 
and finger straps on covers for holding book. Price, post- 


paid, 75 cents a co SS 
Publishers, 315 Dearborn St., 


30, 25, 20, 16, 12, 10, 8, 5 


tanks ete. 


“Leader” injectors 











Milwaukee, Wis. 





py. Addre 
AMERICAN LUMBERMAN, 
Chicago. 
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FOR SALE—-LOCOMOTIVES AND RAILS 


Standard and narrow gauge locomotives, any type and 
weight, in stock at Birmingham. New and relaying rails 
all weights. Also sole agents for Manhattan Elevated Rail- 
way locomotives and coaches, 

BIRMINGHAM RAIL & LOCOMOTIVE CoO., 
Birmingham, Ala. 
New York city address, 414 Coffee Exchange Bldg. 





LOCOMOTIVES—RELAYING RAILS. 


New and ones. hand logging cars. All kinds of equip- 
ment. . LOUIS RAIL & EQUIPMENT 
St. Louis, Mo. 


LOCOMOTIVES, CARS, RAILS, ETC. 
WALTER A. ZELNICKER SUPPLY CO., in St. Louis. 


INSPECTION OF EQUIPMENT 
New or second hand equipment inspected by practical men. 
GULICK-HENDERSON & CO., 
Manhattan Bidg., Chicago. 439 Third Ave., 





Pittsburg. 


41 FT. LOGGING FLATS NEW. 
60,000 to 80,000 — built to standard specifica- 
tions, for quick ‘deliv 
ITICKS LOCOMOTIVE & CAR WORKS, Chicago. 


For Sale: Steel Rails 

















45-TON SHAY LOCOMOTIVE, FINE CONDITION. 
WALTER A. ZELNICKER SUPPLY CO. in St. Louis. 


SPLICES TO FIT ALL KINDS RAILS. 
M. MITSHKUN CO., Detroit, Mich. 





FOR SALE-! AMERICAN HOIST ENGINE 
Double cylinder, 8%x10; 2 friction drums for hoist; 
verse drums for slewing boom; boiler 
and irons. All cables and appurtenances. In use but few 
months and good as new. Can be seen in Evansville. 

THOMPSON, THAYER & McCOWEN, 
a Evansville, Ind. 


2 re- 
set of stiff legs, 





NOW IS THE TIME TO BUY. 

Want a stock of lumber, shingles etc.? 

Want new or second hand machinery? 

Want engines, boilers and equipment? 

Want electric machinery of any kind? 

Want locomotives, cars, rails etc.? 

Want a retail yard or manufacturing plant? 

Want anything? Write to the Want & For Sale Depart- 
mene of the AMERICAN LUMBERMAN. We can help you and 
would be pleased to hear from you. 


INSPECTION. 

We inspect either new or second hand locomotives, sta- 
tionary engines, cars, saw mills or machinery of any kind. 
Offices and inspectors, Chicago, Pittsburg, New York, San 
Francisco, Montreal, St. Louis—general office, 112i The 
Rookery, Chicago, Ill. ROBERT W. HUNT & CO., Engineers. 


LOCOMOTIVES, CARS NEW AND REBUILT 
Standard and narrow gauge, logging, freight and passenger ; 
new and relaying rails. 

ELLIS W OOLMAN, 


RAILS, LOCOMOTIVES AND EQUIPMENT. 
All weight new and relaying rails, cars and locomotives 
in stock. Correspondence solicited. 
W. K. KENLY COMPANY, 
First National Bank Bldg., Chicago. 


STEEL RAILS—NEW AND RELAYING 
Also switches, frogs; second hand locomotives, log cars. 
PITTSBURG RAIL SUPPLY CO., 
421 Wood St., Pittsburg, Pa. 


FOR SALE 

One Lima 18-ton, Baldwin 28-ton and Climax and Shay, 
both 15 tons, all 36-inch gauge. 

A 42-ton Baldwin locomotive, four drivers. 

Also five flats, standard gauge. 

Stave and heading, saw and shingle machinery. 

10 miles 30- pound relaying rail in Michigan. 

H. W. MARSH, Manistee, Mich. 


for Sale: focomotives»Cars | 


LOGGING LOCOMOTIVES. 


Moguls, Consolidations, Ten-Wheelers. 
Large C ylinders, Small Drivers, Short, Rigid Wheelbase. 
22, 25, 28 and 45 Ton Shay Geared. 
"Skeleton and Flat Logging Cars. 
40,000 to 80,000 pounds capacity. 
Box, Gondola, Tank and Stock Cars, Coaches, 


FITZ-HUGH, LUTHER CO., 
Railway Equipment, 
1648-1651 Monadnock Block, 
Chicago, Ill. 











Minneapolis, Minn. 




















Trucks. 


140 Cedar St., 
New York. 





{1 FLATS—7 GONDOLAS. 


Standard gauge, thoroughly overhauled, air brakes. Price 
$225 each, or, as we own and operate lumber yard in De- 
troit, we would exchange these cars for lumber of any kind. 

“I. MITSHKUN CO., Detroit, Mich. 





FOR SALE—GEARED LOCOS. CARS. 
One each 77, 75, 65, 55, 35, 30, 28, 22 and 20 ton Shays. 
38, 35, 30, 26, 22 and 19 ton Climaxes. 
Log and flat cars, =. log loaders and skidders. 
TUE MALES CoO., 
26 Cortlandt at, 1508 First National Bank Bldg., 
New York, oS: Cincinnati, Ohio. 





NOW IS THE TIME TO BUY 
A great many people have second hand machinery, rails, 
locomotives, logging cars, engines, boilers and numerous 
other things which they will sell cheap. A small advertise- 
ment would bring you in touch with the sellers and save 
you considerable money, should you be in the market. 
AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 


GEARED LOCOMOTIVES, FLAT CARS, ETC. 


Special Lot—Immediate Shipment. 
60,000 capacity flat cars, 34’6” long. Westinghouse air 
brakes etc. 
Two 18 and 20 ton Lima Shay geared locomotives. 
Two 45-ton Baldwin Mogul locomotives. 
Right out of our works. Also other equipment. 
Telephone, telegraph or write us your requirements. 
A. C. TORBERT & COMPANY, 
Locomotives, Cars, Steam Shovels etc., 
547-548 Monadnock Block, Chicago. 








RELAYING RAILS 
All weights, BR and switches, log cars ona locomotives. 
HYDE BROTHERS & COMPAN 
Commonwealth Bldg., ia Broadway, 
New York, N. Y. 


Pittsburg, Pa. 
STEEL RAILS NEW AND RELAYING. 
8 lb. to 100 lb. sections. Switches, frogs, splices and all rail- 
way equipment. B. FOSTER CO., Park Bidg., Pittsburg, Pa. 


NEW STEEL RAILS, QUICK SHIPMENT 
From 8-lb. to 45-lb. sections, with joints and spikes. 
Also standard sections, relaying rail. 
CHARLES ¥ RIDGELY & CO., 
1200 Old Colony Bldg., Chicago, Ill. 


WANTED-INFORMATION. 

Every American wood will be found properly classified in 
the- “History of the Lumber Industry of America.” Send 
for circulars. 

AMERICAN LUMBERMAN, Publishers, 31! 
Chicago. 


NEW AND RELAYING RAILS FOR SALE. 
New 8-lb. to 40-lb. steel rails for shipment from our yard 
in Birmingham, or for shipment direct from mill. We also 
buy and sell all sections of relaying rails. 
SHOOK & FLETCHER, Birmingham, Ala. 


WANTED-GOOD MEN 
Who are looking for positions to advertise in the Wanted 
Employment columns of the AMERICAN LUMBEBRMAN, 


RAILS, TRACK SUPPLIES, EQUIPMENT 
WALTER A. ZELNICKER SUPPLY CO., in St. Louis. 


FOR SALE-—FIRST CLASS RELAYING T RAILS 
All weights and guaranteed as represented; also new rails, 
frogs, switches, second hand locomotives, and log cars. 

ROBINSON & ORR, 419 Wood St., Pittsburg, Pa. 


NEW RAILS IN STOCK 
a of relayers. Quick shipment our spe- 
M. K. F RANK, Frick Bidg., Pittsburg, Pa. 


[or Sale-Business Opportunities 
FOR SALE. (NO TRADES) 

An up-to-date lumber manufacturing plant, located on 
railroad eighty miles from Spokane in the pine district of 
Washington. 

8,000 acres of standing timber (40,000,000 feet). 

Band saw mill, capacity 50,000 feet per day. Run only 
two seasons. Mill in operation at present. 

Almost new planing mill. Capacity, four cars per day. 

2,500,000 feet of logs in river. 

Twenty-two residences, store building, 
logging equipment and electric light plant. 

Plant can manufacture 16,000,000 feet annually for twenty 
years or more. Other timber tributary that can be pur- 
chased as needed. 

Takes about $150,000 to handle this proposition; one-half 
cash, one-quarter three months and one-quarter six months 
at 7 percent on approved notes. 

Satisfactory reason for selling. 

D. W. HURN, Box 1644, Spokane, Wash. 


FOR SALE-—UP TO $30,000 STOCK 
In a lumber manufacturing plant in southwest. 
opportunity. Write for particulars. 
Address “P. 5,” care AMERICAN LUMBERMAN. 


WOULD LIKE TO INTEREST PARTY 
In wood novelty SS. Have equipped plant in con- 
nection with mill. Party must have experience and some 
capital. Address “NOVELTY,” care AMERICAN LUMBERMAN. 











>» Dearborn St., 

















Also all 
cialty. 








boarding house, 





A rare 








HALF INTEREST IN A LUMBER BUSINESS 
In the tropics will be sold for moderate price to practical 
man who will manage the business. Particulars will be 
given by addressing. “P. 23,” care AMERICAN LUMBERMAN. 


THE WANT GETTER 
Quick returns at small cost. Do you want something? Of 
course you do. Advertise in the AMERICAN LUMBERMAN 
“DO IT NOW.” 


INTEREST IN SAW AND PLANING MILL 
For sale. Additional capital wanted for a going band and 
planing mill operation; long and shortleaf pine, cypress 
and other hardwood stumpage. Prefer practical man that 
can handle one end of business. * Party with necessary 
means can secure an interest at cost. Located in South Car- 
olina. Address “P, 25,” care AMERICAN LUMBERMAN, 


FOR SALE OR EXCHANGE FOR 

Timber lands: Large eis building, located block from 
City Hall. hoes 14 ety 

. GATES, 135 Adams St., 


WANTED-—A PARTNER 
With $15,000 in cash to buy a half interest in planing mill 
and woodworking plant. A fine new plant making money, 
but need more capital. For further particulars address 
DOTHAN VARIETY WORKS, Dothan, Ala. 


WANTED-—PARTIES TO INVEST 
Ten to fifteen thousand in uptodate furniture factory now 
in operation. 
ddress 











Chicago. 








“N. 7,” care AMERICAN LUMBERMAN. 





FOR SALE—TIMBER AND MILL PROPERTY 
About 6,000,000 to 8,000,000 feet spruce, hemlock and 


hardwood “timber ; complete saw mill, 40 M capacity; ploo- 


ing mill, 2,500,000 feet well manufactured lumber on han.j: 


all necessary logging tools, including twenty horses and 


mules; machine shop; blacksmith shop and tools; twe ty 
houses, one and two stories each, and commissary with w»!] 
assorted stock of merchandise. This plant is in operation 


and will pay from the start. Additional timber and lugs 


can be acquired. Present owners are 


this 


interested in other 


property and will sell plant at a low price and on 


favorable terms. Location, West Virginia. 


Address “E. 49,” care AMERICAN LUMBERMA 





FOR SALE-SAW MILL & PLANING MILL 
Plant with leasehold on a rights—about 25 million 
feet of stumpage; circular mill with capacity of 25 to 30 M 
feet per day; good ee - ee planing mill — 
yards located along L. & } nd N. C. & St. L. railwa 
fully equipped with 3 loc ematives, loader, skidder, cars nd 
steel tramways; timber yeilow pine. Will lease same to re- 
sponsible party to cut off stumpage. Inquire of 

O. R. KRICKENBERGER, Greenville, Ohio 





* cash. 





PLANING MILL IN MISSISSIPPI FOR SALE. 
Located in center of yellow pine belt. Planing mill, dry 
kilns, sheds and other buildings complete. Excellent op)or- 
tunity for wholesale business or to be operated in connec\jon 
with northern yards. Vilant is offered at great bargain 
Address BOX “B,”’ Mount Olive, Mi 


LOTS IN PRINCE RUPERT ON SALE 
By auction May 25. ‘Terms, one-quarter cash, balance three 
payments, 6 percent. If you wish to invest write PRINCE 
RUPERT REALTY & COMMERCIAL CO., 430 Richards § 
Vancouver, B. C. 


FOR SALE AND LEASE 
25,000 M f>. of timber in the white pine district of Idahe 
on river. ly» teams and logging equipment. 15,000 M ft. 
timber close by can be purchased. 
Will lease to purchaser new 50 M circle mill, 
and mill site; sidetrack in; 
other buildings. Address kK. F. 








planing mill 
12 dwelling houses, office and 
CAMERON, Helena, Mont. 


MANUFACTURING OPPORTUNITY 
125,000,000 feet sawlog stumpage located in northern 
Minnesota. All timber tributary to excellent manufacturing 
point. Stumpage consists of white pine, Norway, spruce, 
jack pine and tamarack. Quality of same is first class. 
Full particulars furnished to bona fide purchaser upon appll- 
cation. SHELDON-MATHER TIMBER COMPANY 
Duluth, Minn. 


FOR SALE-CONTROLLING INTEREST 
In a well established planing mill in Chattanooga, Tenn., 
the best city in the south. New machinery. Fine location 
for wholesale and retail business. Did $100,000 business in 
1907. Can double this without extra cost. Stock carries 
position of general manager at salary of $150 a month. 
Address “M. 33,” care AMERICAN LUMBERMAN. 


PRINCE RUPERT, B.C. 

This town site will be sold in May. We are acting as 
buvers’ agents for outside clients. Now is the time to in- 
vest. Write REALTY & INFORMATION 
BUREAU, Box 213. 


FOR SALE AND EXCHANGE BY 
Frank P. Cleveland. 

$75,000 interest in Ark. saw mill and timber land. 

$59,000 Iowa lumber yard, box factory and planing will. 

$50,000 Massachusetts retail lumber yard. 

$45,000—1,277 acres timber land in Tensas Parish, !.a. 

$51,000 Indiana money-making woodworking plant. 

$25,000 Wisconsin saw mill andglumber business. 

Wanted—Practical man who can invest from $5,000 to 
$15,000 in Arkansas timber land and saw mill. 

$14,000—S880 acres of timber land in Mont. 











RUPERT CITY 
LD, FP. O. 








$11,000 Chicago woodworking plant and embossed nivuld- 
ing factory. 
$10,500—1,000 acres of timber land in 8. C. 


$8,500 Ohio tile factory. Will exchange for timber ‘and. 

$5,500—200 acres of timber land in Va. 

Illinois hardware business ; fine location ; established trade; 
price right. 

If you want to buy, sell or exchange any a of business 
or real estate anywhere at any price, addres 

i tANK P. CLEVELAND 
1507 Adams Express Building, Chicago, !'! 


FOR SALE—SMALL LUMBER YARD AND 


Planing and saw mill combined. Fine chance for practical 





lumber millman. Reason for selling, owned by men in o(her 
business who cannot give it attention. 
Address “N. 26,” care AMERICAN LUMBERMA 





PRINCE RUPERT, B. C. 

The first official auction sale of Prince Rupert lots will 
be held in Vancouver, commencing May 25. ‘Terms, quarter 
For maps and particulars write 
C. D. RAND, Agent for the Sale, Vancouver, B. 


WE OFFER FOR SALE . 
Our store, saw mill, shingle mill, planing mill, railroad, !os- 
ing outfit complete, including timber holdings and mill B ow 
fa operation. A good paying business. e must sell on 
account of other business. 
SOMERVILLE BROS., Napavine, Wash 


FOR SALE-MODERN PLANING MILL, 
Thoroughly up to date, equipped with the ye | best — 
chinery and in a good =a located about 600 or a 
yards from the B. & O. depot. It has recently been equip; oe 
with the Jatest machinery for the manufacturing. of — : 
doors. Real estate, machinery, buildings etc. appraised 4 
$18,000. This does not include a of lumber on yards 

J. DAVIS, Trustee, 
Pennsboro Lumber Company, Bankrupt, 
2ennsboro, W 











TO LEASE ' 
Lumber and storage yard. Fourteen lots on west side : 
New York City. All improvements, office, stable, _— 
fireproof bins, gangways etc. Frontage on three § wweets. 
Private switch from N. Y. C. R. R. runs through yart 
This is 4 best proposition in New York. Apply te 
L. 8S. HOLMES, 208 Fifth Ave., New York City. 
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